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A PROMOTER OF PROTECTION. 


From the standpoint of economists mutual insur- 
ance represents the ideal method of providing against 
loss by fire, death or accident. Stripping the principle 
of its technicalities and its practical application of 
legal requirements, it means substantially an agree- 
ment on the part of a certain number of persons, 
firms or corporations to stand by each other in case 
of loss of any kind and that where a member of the 
company suffers injury or damage he is 
to be recompensed by the others. Mu- 
tual insurance is insurance for protec- 
tion as against insurance for profit. If 
the affairs of the mutual companies are 
wisely and capably administered those 
who are identified with such organiza- 
tions profit by whatever margins there 
may be in the business rather than that 
the surplus is absorbed by the owners 
of stocks as in other kinds of insurance 
companies. The great difference be- 
tween the socalled board companies and 
the mutual companies is that the latter 
have no capital stock on which it is 
necessary to pay dividends. Whatever 
margin may occur between the premi- 
ums paid in and the losses plus operat- 
ing expenses belongs to the policy hold- 
ers pro rata. This operates to elimi- 
nate capital from consideration and re- 
sults in supplying insurance as nearly 
at cost as the wisely directed ability 
of the management makes possible. 

Insurance may be regarded as the es- 
sence of selfishness or its antithesis. 
People do not take out insurance poli- 
cies of any kind as a rule with the de- 

ire and intention of sharing the losses 

f others; rather, they want others to 

1are their losses; but in order to se- 
cure this protection it is necessary for 

2m to place the matter on a recip- 
rocal basis. It is a case of ‘‘ You tickle 
ind I’ll tickle you.’’ Who evolved 
idea of mutual insurance, or insur- 

> of any kind, is not known posi- 

ely. Ever since men huddled to- 
ther in villages for protection against 
mon foes this idea has been grow- 

; and an application of it in concrete 

is the mutual insurance company, 
otto of which might well be ‘‘ Pro- 
m for all and profit for none.’’ 
mutual insurance ideas to rely 
ly for support upon the philanthro- 
* brotherhood of helpfulness which 
argued should animate the breasts 

| it probably would prove a dismal 
ure. Man has not sufficiently progressed to take 
any great work and carry it on when the only 
ct to be attained is the general betterment in 
particular phase of human activities. As a rule 
ness men want to know ‘‘what there is in it’’ for 
mselves, and on the basis of present conditions this 

’ a perfectly legitimate and reasonable inquiry. In 

utual insurance they figure there is something in it 
for themselves and also something in it for others. 
The result has been to boom the mutual insurance 
principle and to bring about the organization of many 
of the progressively popular companies of this character. 

The lumber trade has perhaps an unusual share of 
mutual insurance companies. The principle has been 
applied to practically every branch of the trade and 
has worked successfully, the results being low priced 


insurance to those who use this method and a general 
improvement in the character of the risks. This im- 
provement has been so great as to merit special atten- 
tioh. Where the owner of a lumber yard knows that 
he can secure a lower rate by lessening the fire hazard 
by adopting and employing such devices and taking 
such precautions as may be required, as a usual thing 
the appliances will follow and changes will be made. 
Particularly, will these matters be given attention if 
the insured person understands that he is risking not 





EDWIN STANTON NAIL, OF MANSFIELD, OHIO; 
A Pioneer in Mutual Insurance for Lumbermen and One of Its Most Persistent and 
Efficient Champions. 


only his own property but as well that of someone else. 

Insurance in the abstract or the tangible idea of 
mutual codperation along this line is an endless sub- 
ject for discussion. It is decided here to give a cir- 
cumstantial account of the Lumbermen’s Mutual In- 
surance Company of Ohio, projected, organized and 
managed by E. 8. Nail, of Mansfield, that state. Mr. 
Nail was born on a farm near Mansfield, Ohio, in 1859. 
His father was Samuel Nail, and his mother Jane 
Nail. The son, E. 8S. Nail, was considered a worthy 
boy, who industriously worked on a farm and attended 
district school when the opportunity was presented. 
His school days ended in 1879, when he was 20 years 
of age. His father, in addition to the conduct of his 
farm, did business as a contractor and builder, and 
during his youth the son learned the carpenter’s trade, 


having a large share in helping his father in his work. 

The boy’s schooling having been finished, he plunged 
into the greater school of life’s activities, his first 
engagement being that of a bookkeeper for McVey & 
Allison, of Mansfield, Ohio, though modesty prevents 
him from making any statement in regard to the char- 
acter of the service he rendered as bookkeeper. He 
does admit, however, that he kept the books in fair 
shape and took heartfelt interest in the business, 
which was that of a retail lumber yard. His services 
were so satisfactory that he became a 
fixture in the office and yard, acquired 
a knowledge of lumber, and in all re- 
spects discharged his duties to the satis- 
faction of the firm and its customers, 
He made an extensive acquaintance 
with the trade which proved of value 
to him when he bought the yard, which 
he has continued to own and carry on 
to the present time. When acting as a 
bookkeeper for McVey & Allison the 
yard did a business of $100,000 a year. 
Since Mr. Nail’s purchase of the yard 
its business under wideawake managerial 
care has reached $150,000 annually. 

In 1891 Mr. Nail married Minnie A. 
Mason, an estimable lady of his own 


town. They have two children, a 
daughter, Harriet H., and a son, Charles 
E. Nail, the latter 4 years of age. 


Though Mr. Nail has been successful in 
his lumber yard business, in later years 
he has paid less attention to it than to 
the Lumbermen’s Mutual Insurance 
Company, in which he occupies the 
dual offices of president and manager. 

As an insurance manager Mr, Nail 
makes the business a subject of vital 
importance and live interest, not some- 
thing that the average business man 
believes in as a matter of course but a 
question of direct and personal con- 
cern to every individual, firm and cor- 
poration in the country. He believes 
mutual insurance to be the acme of 
perfection in indemnity schemes, and 
that it represents the essence of cumu- 
lative effort, extending over several 
centuries of investigation and work 


along insurance lines. Moreover, he 
thinks that mutual insurance should be 
of a specific nature—a company con- 


sidering one class of business only and 
fully maturing methods and results in 
that. class of commercial protection. 

So varied are the classes of risks upon 
which general companies are asked to 
issue policies that of necessity they can 
have but a vague idea of what the risk 
is that is covered by any particular policy. In his 
view the successful companies are those which have 
limited their operations to one class of risks, have 
changed their methods to accord with changed condi- 
tions, and have been live, virile, working factors, He 
claims that the board companies have been unable to 
keep as closely in touch with improved construction 
and changed conditions as is a company limited to one 
class of risks. No sooner is a schedule of rates fig- 
ured out to apply to general business than changes 
in construction or other things upset the carefully laid 
plans and calculations of the policy writers. Henee 
concentration along one line enables those in charge of 
an insurance company to study it more closely and 
keep directly in touch with changes that occur. 
(Concluded on Page 62.) 
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MANUFACTURERS 


FINEST 
MAPLE FLOORING 


KILN DRIED, HOLLOW BACKED, 
MATCHED OR JOINTED, 
POLISHED AND BUNDLED. 


Hard Maple, 
Beech and Birch Lumber 


WRITE FOR PRICES. 
, 


WEST BAY CITY, MICHIGAN. 


OUR PLANT AT MERRILL, WISCONSIN 


WHEN you are in the market 

for carloads or less than 
carloads, don’t fail to let us hear 
from you. We are quoting ex- 
tremly interesting prices on the 


best goods made. 


Anson-Hixon Sash & Door Co. 


MERRILL, WIS. 


BRANCH HOUSES: 
Indianapolis, Indiana, Evansville, Indiana, 


Anson-Hixon Sash @ Door Co. 








IEWING with ecstatic admira- 

tion the movable pictures of the 
centuries, we see Father Time in his 
angular stateliness sliding down the 
banister of the ages. We can imagine 
the delicate odors of choice flowers, 
the sweet perfumes of incense and 
rare spices and as we reach the end 
of the rainbow the perfect work is 
beautifully exemplified in those ex- 
clusive lines of Fancy Front Doors 
that have made the name of E. L. 
Roberts & Co. a synonym of taste, 


character and perfection in work. 





























Evansville Sash @ Door Co. 





























> 











(7m 








wa 
afl 


































































































i’. 


i 
\ 


Vi 

+t 
a> - Ly. US) 

as 


— 


OAK 
























































































































































{ LOD F . 


OueFlooring is THOROUGHLY 
FILN DRIED, als0 STEEL SCRAPED 
which gives it 2 highly polished survace. 











We havejust eguipped our 
‘Hardwood Flooring Plant with 
the most Modern Machinery 
and are now tn position toLill 
‘ orders with the greatest 
: Promprmness. 

‘To this is added the advantage of 
furnishing mixed cars of Pine 
and [Hemlock with yourllardwood 
Flooring, where customers do i20t , 
wisi 7o puechase aLSull car load 
of Flooring. 


We solicit youP orders or ingut- 
es and guarantee satisfaction 
in guality and delivery af our Stock. 
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THE WEATHER. 


In polite society the weather is a tabooed subject. 
This restriction does not hold in business, for fre- 
quently conditions out of doors have everything to 
do with the conduct of commercial affairs. In no 
special branch of endeavor is activity contingent upon 
the condition of the weather in greater degree than 
in the manufacture and sale of lumber. In this 
work operations are largely carried on in the open. 
When it is possible for men to work part time only, 
or no time at all, results are not altogether satis- 
factory. 

This winter the weather has been mild. Coal bills 
have been small, relatively, and doctors’ bills large. 
Records of the weather bureau offices from the Alle- 
gheny to the Rocky mountains show rain, more rain 
ind still more rain. Building has been carried on 
inder difficulties much greater than imposed ordinarily 
by cold weather. The dirt roads in the suburbs have 
been turned to seas of mud, and those who heave the 
lead have no satisfying knowledge of their depth. 
Deliveries of lumber to builders are made difficult in 
ill eases and impossible in some. Substructure work 
is expensive, more so than usual, and not so satis- 
factory. 

Despite the drawbacks enumerated retail lumber 
lealers from the Canadian boundary to the Gulf dis- 
posed of more stock than usual in December and 
January. Many structures have been started and 
some progress made notwithstanding bad roads and 
. hardly intermittent downpour, which conditions 
make the work more costly than estimated. An open 
winter stimulates building in the large cities and the 
small towns, while the country trade is enlarged. An 
pen winter necessarily means soft roads and much 
rain. This year the precipitation has been heavier 
than usual and has caused much discomfort to work- 
nep and much delay where the rains have been 
heaviest. 

Throughout the hardwood and pine manufacturing 
districts of the central and southern states the ground 
is soft, the low lands overflowed and woods work at 
a standstill. High water is causing great damage 
along the Ohio river, the situation at Cincinnati being 
critical. In western Kentucky and Tennessee brooks 
have been turned into rivers and, miles in width, have 
laid a staying hand upon work of all kinds. Over- 
flows of this character are not without injury to 
property. Woods work in the lowlands has been 
abandoned in some camps, nothing having been done 
for months. The outlook for improvement is far from 





satisfactory. Idleness on the part of hardwood oper- 


ators in the logging end of the business by no means 
is a new development. Instead of an improvement 
being shown, however, conditions are becoming worse. 
The outlook for hardwood stocks next year is not 
encouraging by any means. 

The southern pine manufacturers are better fixed 
with supplies, the bulk of which in the usual course 
of affairs should be in the hands of distributers. They 
doubtless will be able to supply all the lumber needed, 
or at least all that they can secure cars to load. 


NORTHWESTERN RETAIL TRADE. 


As evidenced by interviews with several hundred of 
the dealers at the convention of the Northwestern Lum- 
bermen’s Association held in Minneapolis last week, the 
conditions are more pronounced in Iowa than in any 
other of the four states of the association territory. In 
some sections of the Dakotas trade in 1906 was good, in 
others fair and in others poor. At certain Minnesota 
points business was decidedly dull, at others moderate 
and at others fairly good. Few Iowa dealers were seen 
who said that their trade had been what they could call 
good. Many of them reported that it was better than 
for the previous year, which, in many instances, was not 
saying much, as the wet weather in portions of the state 
in 1905 materially diminished trade. Without question 
trade with nine-tenths of the dealers of Iowa was dis- 
appointing until late in 1906, when it picked up, but not 
to such extent as to enable the dealers to class their busi- 
ness for the year above moderate. 

In portions of the Dakotas there is no outlook, the 
conditions of the country being such that everything is 
at a standstill. A case was cited by a North Dakotan 
of a farmer who intended the coming building season 
to put up a house and barn, but at this date his wheat 
in great part is unmarketed and, being uncertain as to 
when he will be able to get it to market, or once there 
what price it will bring, the strong probability is that he 
will postpone building until another year. This is 
regarded as a somewhat typical case. Another North 
Dakota dealer remarked, ‘‘ The severe storms and woeful 
lack of transportation facilities have thrown a wet 
blanket over us. There is a feeling of discouragement, 
and such a feeling is never beneficial to trade.’’ 

Perhaps never in the history of the state has the out- 
look in Iowa been more clearly outlined. Should the 
retail business not exceed in volume.that of the year 
recently closed there will be many disappointed lumber- 
men. First of all they base their expectations on the 
immense corn crop of 1906, claiming that the most bene- 
ficial results of such a crop are never felt until the year 
following its production. The income from this crop 
will stimulate building. Furthermore, building last year 
was lighter than it would have been but for the prices 
of lumber, which by the farmers were called high. As 
standing alone, compared with prices of a few years 
ago, they were high, but these farmers have learned that 
when compared with the advanced values of land, hogs, 
cattle and grain they cannot be so called. They have 
accepted the situation as inevitable, and at present there 
are numerous farmers of the more intelligent class who 
would not like to see a decline in lumber, fearing that 
the condittons which would cause such a decline would 
also carry farm products to a lower level. 

Reasoning from these conditions, the Iowa dealers are 
looking for a good trade in 1907, yet accompanied with 
a fear that the getting of sufficient stock may not be 
exceedingly easy. 


YELLOW PINE PROSPECTS. 


The secretary’s report delivered to the members of 
the. Yellow Pine Manufacturers’ Association, in annual 
session at New Orleans this week, stated that there 
had been a considerable increase of stocks on hand 
at the mills reporting, compared to the stocks on hand 
a year. ago. This increase is as much as 48 percent. 
About 30 percent of the lumber produced in 1906 is 
still at the mills, which would practically equal 2,750,- 
000,000 feet. But it should be understood that of this 
total remaining at the mills 40 percent is sold and 
awaiting shipment, leaving 18 percent of the year’s 
output for reserve stock. 

Much of the lumber marked up ‘‘sold’’ at the mills 
would have gone forward late last year if the rail- 
roads could or would have carried it to destination. 
In reference to the market the condition is not so 
bad as it might be, the mill operators being the great- 








est sufferers on financial grounds; for lumber is not 
paid for until the receiver gets his bill of lading, at 
the very earliest. The manufacturer must carry his 
lumber until it can be shipped. 

This can be said, however: There was a place late 
last year for all of that 30 percent of lumber that 
remains at the mills, and it will be wanted as fast as 
it can be shipped. It is a stock that should have 
gone forward last year, and will readily enter into 
yard and consumers’ supplies from now forward 
through the spring months. 

It yet is too early to determine how much, if any, 
decline there will be in the spring building require- 
ment, or how much there was last fall on account of 
the railroad embargo. Any such falling off will have 
some reflex influence on the market, but it may be 
offset by a spring reaction in favor of demand. It 
seems certain that ‘many dealers in the middle west 
and southwest, and measurably at the east, have 
smaller stocks of yellow pine on hand than they in- 
tended to have at this time, and would have had but 
for the car shortage. This depletion of stocks will 
have to be made good to meet a normal spring re- 
quirement, in which case there should be an active call 
on mill stocks from now forward. Altogether the situ- 
ation is promising for the spring trade. 

The secretary stated that present prices do not ma- 
terially vary from those of one year ago. If this 
condition can be maintained in future months there 
is reason to look for continued prosperity in the 
yellow pine trade despite the increase of stocks on 
hand. There is reason to expect a prolongation of 
such extraordinary requirements as come from the ear 
factories and the railroads. The foreign trade is 
promising, and the development in the southwest will 
call for increasing amounts of lumber which must be 
supplied from the yellow pine mills. 


GETTING TOGETHER. 


Get together is the slogan raised by progressive 
thinkers. The time when the individual stood apart by 
himself, sufficient thereunto, has passed. Always the 
individual has needed the assistance of his fellows, but 
only in comparatively recent years has he realized this 
need so keenly that voluntarily he has asked assistance 
from his fellow workers. Heretofore anything in the 
nature of a request of this character has been regarded 
as a tacit admittance of impotency or claim of self 
sufficiency on the part of those asking it. Today it is 
regarded as the natural expression of a natural desire. 
Men have ‘‘got together’’ ever since there has been a 
semblance of society on earth, but amalgamation of in- 
terests has been brought about through divers pretexts 
a of frank admissions of a desire for help and to 
1elp. 

The keynote of the whole matter is a desire to help 
as well as a realization that the individual may be 
helped. None are so strong but that at times they need 
the stimulating companionship of others, none so weak 
but at times they can give assistance. There is, how- 
ever, a reluctance to make the admission that assistance 
is required, desired or necessary. Human nature is so 
constituted that the individual rebels at the thought of 
being held insufficient unto itself. 

A striking instance of the interdependence and inter- 
related interests of men is furnished by the recent bring- 
ing together of salesmen and manufacturers of cypress. 
The former were satisfied they knew all about the busi- 
ness. Daily they were brought into contact with the user 
of such commodities. They understood the requirements 
of the trade; they and they alone knew what was de- 
sired for and what would not answer a given purpose. 
On the other hand the manufacturer knew all about what 
could be produced from a log, how it should be sub- 
divided, how the sheep should be separated from the 
goats, and could furnish substantial reasons why, in in- 
stances, the sheep should be ealled goats. 

These two interests got together recently on the oceca- 
sion of the tour of the mills by the salesmen, which, by 
the way, probably will be an annual affair in the future. 
Nct only did they get together in a material sense but 
spiritually as well, and—if reliance may be placed on 
accounts—in some cases almost in a physical sense also. 
The salesmen told the producer things he did not know 
and he—the producer—was surprised. The manufactur- 
er told the salesman of matters connected with his work 
with which he, the salesman, was not acquainted and it 
was the salesman’s turn to be surprised. Had this com- 
ing together resulted in the adoption of a belligerent 
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attitude by either the result would have been detrimental 
to the interests of all concerned. Such was not the out- 
come, for when people get together in the real sense of 
the word there is a desire to meet the other fellow half 
way, or more than half way, and the result is for the 
advancement of common interests. 

Speaking from the standpoint of the men who daily 
meet’ and have to combat the arguments advanced by 
consumers, the salesmen in the instances cited were able 


to convince manufacturers that their views were not 
biased. They showed, in some cases, that their views 
were supported by facts and that changes asked and 
inequalities complained of were not based on fancy or 
a desire to run someone’s business. 

By getting together the manufacturer and the man 
who sold his product were able to and did adjust many 
details which never could have been satisfactorily ex- 
plained by correspondence. Producers found they were 


able to get valuable pointers from the men who sold it 
on how to handle and grade stock; on the other hand 
the salesmen found that the man of the mill knew some- 
thing about selling lumber. These ideas changed minds 
to the mutual advantage of both parties. 

The AMERICAN LUMBERMAN will not discredit the in- 
telligence of its readers by pointing out and applying the 
moral further than this: If you and your salesman do 
not understand each other perfectly ‘‘ get together.’’ 





HARDWOOD MANUFACTURERS’ ASSOCIATION OF THE UNITED STATES. 


Much interest is being manifested in the annual 
meeting of the Hardwood Manufacturers’ Association 
of the United States, which will be held at Memphis, 
Tenn., January 29 and 30—Tuesday and Wednesday. 
It will be a representative body, comprising a mem- 
bership engaged in the production of southern and 
northern hardwoods and poplar. The place of meeting 
is convenient for all sections, standing as it does 
midway between the states north of the Ohio river, 
those of the middle south and those west of the Mis- 
sissippi river. 

The members the headquarters of whose business are 
at Memphis, as well as other lumbermen, are taking 
active measures to make the meeting enjoyable and 
profitable, including that important feature provision 
for hotel accommodations. A committee to attend to 
such details has been formed, composed of the follow- 
ing named individuals representing local lumber con- 
cerns: 

W. C. Dewey, Chapman & Dewey Lumber Company. 

W. A. Gilchrist, Three States Lumber Company. 

F. R. Gary, Paker Lumber Company. 


C. H. Moore, Moore & McFerren. 

R. E. Lee Wilson, Lee Wilson & Co. 

A complete system has been arranged for giving to 
the press news of the doings of the convention, all 
of which will later be published in full for the infor- 
mation of the membership and all others who may be 
interested. 

The year 1906 was a prosperous period in the hard- 
wood lumber business of the United States and the 
manufacturing industry in that line never was more 
prosperous. This should stimulate operators to further 
attainments in their chosen pursuits. It is recognized, 
however, that former achievements do not guarantee 
further successes. There are many problems to be 
solved in connection with hardwood manufacture and 
trade, among which is the one, now perhaps the most 
vital, of transportation. The hardwood interest in 
common with that of all other shippers in the coun- 
try must take hold of this difficulty and do its share 
toward its rectification and amelioration. There are 
also the ever present inspection matter, changes in 
supply and demand and the general market feature, 


and other things that may arise in the course of dis- 
cussion. 

The hardwood business of the country is bound to 
encounter several vital questions within the coming 
years. It is cutting away on a stumpage that is 
diminishing in quantity and never again will be as 
abundant as formerly. The supply is getting more and 
more distant from the centers of greatest consump- 
tion and is getting more and more difficult and costly 
of access and transport to market. Qualities and 
prices will have to be repeatedly readjusted to chang- 
ing conditions. It never was more necessary than now 
for hardwood lumbermen to act in unison for the 
common good, since never before were conditions of 
such complication. and rapid change. Then there is 
the financial outlook, which, perhaps, is not as clear as 
it was one year ago. i 

Altogether there should be enough in present and 
prospective conditions to induce all the members of 
the Hardwood Manufacturers’ Association of the 
United States to turn out and make a full house at 
the Memphis annual. 





REDWOOD SHIPMENTS FOR THIRTEEN YEARS, INCLUDING TOTALS FOR 1906. 


The mainly interesting feature disclosed by the 
figure tables following is the steady growth of ship- 
ments of redwood during the thirteen years covered by 
the statistics. Of course a growth of shipments reflects 
a corresponding increase of production. Late in 
December we presented the figures here produced, 
including the totals for 1905, and we have added the 
totals for 1906 in the accompanying statement. 

The following table shows shipments from 1894 to 
1906, inclusive: 





—____—____——Shipped from —— 
Humboldt and Del Mendocino 
YEAR Norte counties. county. Total. 

aoe 75,267,887 82,011,233 157,279,120 
DE We aeiens naar 97,189,845 110,062,083 207,251,928 
EE ace ae'ovch o 8 elaiecs 78,150,792 87,744,096 165,894,888 
ESE 99,973,402 103,621,848 203,595,250 
| AAR rer 95,817,065 93,054,435 188,871,500 
ER. Tu .gik sie. pw hid ores 117,993,881 99,712,583 217,706,464 
eer 114,159,753 94,841,269 209,001,022 
DE cana dns ne ee 159,639,772 84,746,303 244,386,075 
Sarr 155,348,871 107,253,144 262,597,015 
ROOD. ccccsiccnsec 192,339,802 109,004,151 301,343,953 
NENT. ¢,0:0. gare Maio e oe 197,508,221 127,168,739 324,676,960 
Be cS ckatasw ewes 208,969,528 138,709,631 347,679,159 
EE er 254,382,692 155,319,884 409,702,576 


It will be seen that the total shipments from the 
two divisions of the producing territory in 1894 were 
157,279,120 feet; in 1906 they had reached 409,702,576. 
It will be noticed that up to 1900 there was a remark- 
able divergence in amount of shipments from one year 
to another. The period was one in which financial and 
industrial depression was a disturbing and deterrent 
influence in demand. The redwood manufacturers, fol- 
lowing the method adopted in an early stage of red- 
wood production, graduated their output to the present 
and prospective demand and prices, limiting or ex- 
panding whenever either seemed to be advisable. After 
1900 shipments increased from year to year, without 
recessions in one year from receipts in the preceding 
one, as was the case during the years preceding 1900. 
This change resulted from the fact that demand and 
prices in the later period were such as to justify a 
continuous running of the mills full capacity and the 
maintenance of shipments in commensurate volume. 

In 1900 shipments amounted to 209,001,022 feet; in 
1906 they reached the startling figure of 409,702,576 
feet, or an increase of nearly 100 percent. The in- 


crease of 52,023,419 feet in 1906 over shipments in 
1905 can largely be attributed to the extraordinary 
demand for rebuilding San Francisco, yet shipments to 
southern : California, to foreign ports and eastward 
were well maintained, showing that the redwood trade 
has attained a ratio of increase that shows no tendency 
to reaction. 

The following table is interesting as showing ship- 
ments of redwood in the thirteen years indicated and 
the destinations of the lumber shipped: 


is a minor and fluctuating factor, dependent on its 
use in public buildings, business and residential struc- 
tures as a fancy interior finish or for other special 
applications. 

Among foreign countries South America made a 
spurt in the redwood trade in 1906, shipments to that 
part of the hemisphere last year having totaled 12,- 
473,283 feet, 4,167,466 feet in 1905, 5,899,979 feet in 
1901 and 2,344,598 feet in 1897. The South American 
demand has grown slowly and been subject to wide 





STATEMENT OF SHIPMENTS FOR THIRTEEN YEARS. 





Bay of Southern Oregon and 
YEAR— San Francisco. California. Washington. 
OED 1 Pei ce cea eae eceen 92,741,008 52,483,055 909,284 
EN Sco sricsecnwe welk sa eRe 135,578,205 64,044,248 208,314 
A ‘ ¥ 39,262,898 56,597 
2, 49,361,597 309,039 
REN. fue sine aba b see 118,148,890 49,218,374 2,444,283 
PS LE 0i0i:s ce thi ach tilecated 141,465,146 50,810,140 1,824,085 
EN x0 'a.0 escapade 136,760,974 44,720,595 26,251 
| Te oe 142,289,078 62,573,820 2,051,167 
EE wb ainle ts anal 162,712,85 67,970,956 1,627,033 
Ry ie sca. 6- > aces 173,003,042 82,047,204 3,875,372 
ee RS ere 221,135,287 78,804,569 1,233,894 
| SRA 232,031,529 84,535,998 06,3 
ORE NEST ge ies, Se 287,236,764 79,598,349 123,855 


It will be noticed that San Francisco in all the 
years named received the greater share of shipments. 
It will be observed that in 1906 receipts on the bay 
of San Francisco amounted to 287,236,764 feet, against 
total shipments to all destinations of 409,702,576 feet. 
Next to San Francisco southern California receives 
the largest amount of shipments, the total in 1906 
having been 79,598,349 feet. This was exceeded in 
1905 by 5,000,000 feet, and in 1904 by 3,000,000 feet. 
Though there has been an average increase of ship- 
ments to southern California since 1900 the prepon- 
derating use of fir lumber in that part of the state 
has prevented a rapid increase of demand for redwood 
in proportion to that of fir. 

It will be seen that Oregon and Washington, though 
abundantly supplied with fir, cedar, spruce and larch, 
consume considerable redwood, having received 3,875,- 
372 feet in 1903 and 2,051,167 feet in 1901. The 
quantity of redwood going to those states, however, 


Mezico and Australia and Europe 
Central South. Hawaiian other ori- and 
America. America. islands. ental ports. Africa. 
1,477,597 662,277 2,430,793 1,950,025 4,890,041 
1,530,740 74,983 3,499,948 A errr 
1,843,320 496,452 3,422,19 5,568,278 5,631,999 
1,639,463 2,344,598 3,347,759 7,357,582 6,656,156 

501,913 1,553,700 5,720,401 4,998,683 6,285,256 

895,738 1,415,61 »211,591 8,580,012 4,504,139 
1,833,305 1,079,035  9,406,12 13,196,976 1,077,766 
2,638,847 5,899,979 9,473,923 18,548,766 10,495 
EPMO BES -~— o.0c.00 a0 5,487,918 17,023,997 3,829,906 
4,516,167 458,094 4,104,457 23,753,482 ,586,135 
1,426,395 998,268 ,088,115 13,925,738 4,064,694 
4,112,409 4,167,466 2,822,321 16,835,150 1,532,500 
4,441,251 12,473,283 3,729,191 19,974,087 1,889,296 


fluctuations, but the gain was marked in the amount 
shipped in 1906 by comparison with that shipped in 
1895, namely, 74,983 feet. 

The Hawaiian islands take a considerable amount 
of redwood, but not as much last year as in 1899, 
1900 and 1901, as can be seen by the table. The 
Australian market absorbs more redwood than any 
other foreign country, though the demand from year 
to year shows striking fluctuations. Shipments of red- 
wood to Europe and Africa also show great divergence 
in amount as between different years, rising to 9,586,- 
135 feet in 1903 and sinking to 910,495 feet in 1901. 
Last year shipments were 1,889,296 feet. Altogether the 
demand in Europe and Africa seems to be on the ret- 
rograde, but the home and Australian requirements 
increase to such a degree as to make the call from 
other countries so small by comparison as to render 
such minor losses and fluctuations of little account in 
the general result. 





SOME FEATURES OF THE COTTONWOOD INDUSTRY IN ITS RELATION TO POPLAR. 


Twenty years ago the considerable growth of cotton- 
wood on the Mississippi river bottoms below Cairo, II1., 
was a negligible quantity in the timber resources of the 
country. As the stranger passed down the river on a 
steamer and observed the cottonwood trees, straight 
bodied, smooth and tall, that clustered along the flat 
banks he commented to the inhabitants of the region 
who chanced to be aboard on the possibilities in the 
utilization of cottonwood for lumber production. He 
was told that any quantity of that kind of timber was 
contiguous to the big river and on the lower reaches of 
its tributaries, but as yet nobody seemed to consider it 
of any account as a lumber wood. It practically was 
a worthless material, a mere cumberer of the ground. 

Ten years later some tentative effort had been made 
to convert cottonwood into lumber, and fifteen . years 
later the industry had made some headway. But ecot- 
tonwood product was sold at such low prices that it 
searcely paid the mill operator his logging and saw bill. 
For years it had to be forced on the market and cheap- 
ness was the inducement that sellers used to persuade 
buyers to take hold of it at all. Only the very best 
cuts were acceptable, all grades below first common 
being mere refuse. As time passed and consumers —— 
to develop the utilities of the wood demand steadily 





increased. It was much employed in places where before 
poplar was deemed indispensable; the clear stuff was 
used for wagon boxes, some parts of agricultural 
machines, and wherever wide inch or wide clear thick 
stuff was a requisite. Then came the decline in the 
supply of northern pine for packing boxes, with higher 
prices for such material, which gave cottonwood pro- 
ducers an opportunity to urge the merits of their wood 
as a substitute in box manufacture. For five or six 
years past the manufacturers of cottonwood have had 
no complaint to make about the non-recognition of their 
lumber. In fact cottonwood is now regarded as one of 
the more dependable varieties in the hardwood list. 

Fifteen years ago $10 to $12 a thousand, from Cairo 
down river, was considered about all that producers 
could expect for their good cottonwood lumber; now 
firsts and seconds are priced in the association’s lists at 
$28, box boards 8 to 12 inches wide at $33, and 13 to 
17 inches in width at $38. No. 1 common is priced at 
$22 and No. 2 box common at $14.50 a thousand. Since 
cottonwood is large timber and turns out a good per- 
centage of the better grades these prices should afford a 
satisfactory profit to producers. 

Fifteen years ago prices of poplar were about the 
same as the present prices of cottonwood, It is not 


beyond the possibilities that prices of cottonwood may 
yet reach the hight of those that now apply to poplar. 
In fact in comparing prices of cottonwood box boards 
with first and second and select inch poplar average 
prices of the two woods are now not so very far apart. 
As yet cottonwood has not been divided into so many 
grades as has poplar, and in the finer manipulation cot- 
tonwood may never be so elaborately divided as poplar, 
But in respect to the log run value of cottonwood it can 
be said to have crowded up toward its rival to a degree 
that would not have been thought possible a few years 
ago. 

There would he a great future for cottonwood if there 
were enough of it to remain a permanent resource for 
unquestionably it must disappear as an important com- 
paratively small area in the lower Mississippi valley and 
at the present it must disappear as an important com- 
mercial factor at a period not distant. Its rise and prog- 
ress aS an important material for industrial uses are 
among the phenomena of the more recent lumber busi- 
ness. The introduction of gum lumber in late years is 
another example of how a once despised wood can be 
forced into the market when the opportunity of scarcity 
and high prices of other and more acceptable kinds aids 
the producers, 
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HOPE OF SETTLING THE “LUMBER TRUST” ONCE FOR ALL. 


On Friday of last week there was laid before the 
Senate a resolution, introduced by Senator Kittredge of 
South Dakota, the chief part of which is as follows: 

Resolved, That the secretary of commerce and labor be, 
and he is hereby, authorized and instructed immediately to 
inquire, investigate and report to Congress, or to the presi- 
dent when Congress is not in session, from time to time as 
the investigation proceeds, as to the lumber trade or busi- 
ness of the United States which is the subject of interstate 
or foreign commerce, and make full inquiry into the cause 
or causes of the high prices of lumber in its various stages 
of manufacture from the log; and the said investigation and 
inquiry shall be conducted with the particular object of 
ascertaining whether or not there exists among any corpora- 
tions, companies, or persons engaged in the manufacture 
or sale of lumber, any combination, conspiracy, trust, agree- 
ment, or contract intended to operate in restraint of lawful 
trade or commerce in lumber or to increase the market 
price of lumber in any part of the United States. 

In support of his resolution Mr. Kittredge went into 
ancient history somewhat, and also brought in evidence 
of more recent date to demonstrate his proposition that 
‘‘the lumber trust is the king of combinations in the 
restraint of trade.’’ He made these further remarkable 
statements regarding the alleged trust: ‘‘In its far 
reaching effects there is none to compare with it. It is 
remorseless in its grasp on the people, and the only 
change which it contemplates is to increase the price of 
its products at stated and frequent intervals without 
regard to cost.’’ If that be so the lumber trust should 
be investigated and put out of business, and the 
AMERICAN LUMBERMAN, voicing a feeling largely prev- 
alent in, and we believe dominating, the lumber trade, 
hopes that the investigation will be made and that it 
will be fearless and thorough. 

The lumbermen are tired of this cry of ‘‘lumber 
trust.’? It has been increasing in volume and vehemence 
since about ten years ago, when lumber began the upward 
movement in prices which we are afraid has not yet 
ceased. The lumber trust has been the subject of 
prosecution in various states, all to no effect, and now 
if the department of commerce and labor will lay bare 
all the facts in the case and make a decision accordingly 
the lumbermen will be well pleased; for as a matter of 
fact lumbermen have been utterly unable to organize a 
general lumber trust or to make any small two by four 
trusts of much stability or importance. Some have tried 
to control the prices of some given wood. Such efforts 
sometimes seemed successful, as Senator Kittredge has 
discovered, until adverse market influence intervened, 
and then the ‘‘trust’’ always went to pieces. It has 
been easy to put out a price list and gain general 
adherence to it when the demand was greater than the 
supply; but always, no matter what attempts have been 
made at ironclad agreements, changes in conditjons 
have made such agreements futile. The results are that 
practically all attempts to establish uniform prices have 
been given up, and some of the most important organi- 
zations which formerly issued official lists, though they 
seldom had any real authority, have given up even that 
attempt. 

Probably there may be found, should the investigation 
be microscopic enough, some local price agreements: by 


which lumber dealers in a certain town may have decided 
to stop ruinous competition and are trying to make 
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TO READERS OF THE AMERICAN 
LUMBERMAN. 


The Executive Committee appointed by the 
National Reciprocal Demurrage Convention was 
instructed by the convention to visit Washington 
and lay before the president and other authori- 
ties the resolutions adopted by the convention and 
urge the enactment into law of the principle of 
reciprocal demurrage as between the railroads and 








the public. 

In pursuance of that instruction the committee 
met in Washington and on January 16 aud 17 had 
hearings before the president and the Interstate 
Commerce Commission, as well as interviews with 
representatives of the appropriate committees of | 
the House and Senate. Its address to the president 
was printed in last week’s issue of the AMERICAN 
LUMBERMAN. Its mission was entirely successful, 
the president instructing the Interstate Commerce 
Commission to prepare recommendations as to 
legislation along the lines proposed, and promis- 
ing his support thereto. 

On behalf of the committee I would urge the 
strongest possible individual and collective support 
of the measure which will be proposed, defining 
the duties of common carriers, previding for penal- 
ties for non-performance of those duties and au- 
thorizing the Interstate Commerce Commission to 
carry out its provision. 

Every shipper and receiver of goods carried by 
railroads, or other common carriers, and all con- 
sumers of commodities so transported are vitally 
interested in a better performance by the common 
carriers of their obligations as such; for such a 
better performance renders more enduring our 
present prosperity, more stable the basis on which 
business is conducted and insures to all a more 
reliable supply, at more uniform prices, of the 
necessities of life. 

In support of such a measure as has, perhaps by 
the time this reaches you, been recommended by 
|| the president, I suggest that you communicate 
with your representatives in Congress, in both 
houses, urging their support of such a measure, to 
the end that it may be, at the earliest possible 
moment, enacted into law. 


J. E, DEFEBAUGH, | 
|| Seeretary of the National Reciprocal Demurrage | 
| Convention and of its permanent Executive 

Committee. 
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money; and there can be found what may be called 
suggested lists, put out by someone with or without 
authority, which people in the particular line they repre- 


sent are asked to follow as closely as possible. They are 
followed closely or not just according to circumstances. 

Practically all the uniformity that exists in lumber 
prices in this country is due to the fact that the lumber 
industry and the lumber trade are both well organized. 
Lumbermen meet occasionally, talk over trade matters 
and come to some common understanding as to the mar- 
ket situation. Then they go home and do as they please, 
and if they feel that their own individual situations will 
permit they may follow pretty closely some published 
list. We are unable to see that there is anything 
abhorrent to law in such a situation. 

Senator Kittredge endeavored to introduce evidence 
to support his resolution, and about the strongest evi- 
dence he had was in support of the proposition that 
retail dealers in lumber are trying to suppress the 
poacher. A long while ago retail lumbermen came to 
the conclusion that a wholesaler who solicited their trade 
should not also sell to their customers. Out of this have 
grown some further theories, most of which will be 
heartily supported by public spirited people. One of 
these theories is directed against the mail order house. 
It is believed that such lines of business do injury to the 
communities in which they operate altogether out of 
proportion to the benefits accruing from them; and so 
retail lumbermen, in company with retail dealers in 
almost every line, are trying to do what they legally can 
to confine trade in lumber within its legitimate channels. 
But there is no effort to prevent anyone from going into 
the lumber business. There is no attempt at monopoly, 
and, furthermore, all these movements have nothing what- 
soever to do with prices. 

Some of the most powerful lumber organizations in 
the country, and which have been especially effective in 
solidifying the sentiment of the trade, never mention 
prices. Such is the National Wholesale Lumber Dealers’ 
Association; such is the National Hardwood Lumber 
Association; such is the Lumber Manufacturers’ Asso- 
ciation of the United States. 

It would perhaps be interesting to reprint Senator 
Kittredge’s speech in order to show its inconsistencies, 
misconceptions and mistakes, but space forbids. He 
combines the Northwestern Lumbermen’s Association, an 
organization of retailers which has nothing to do with 
prices, with lumber producers of the south and makes 
the combination a trust, and says: ‘‘That the profits of 
this gigantic combination are beyond all reason is easily 
demonstrated.’’ Then he goes on to assert that an 
analysis of the data he has obtained shows that it costs 
$10 to manufacture the lumber at the mills, while this 
lumber, he says, sold on the market during the past year 
at prices ranging from $45 to $48 a thousand feet. 


.When anyone makes a statement like that we may as well 


shut up the book and forget him, were it not that it 
reflects the opinions of a good many people; and so 
perhaps it is well to have this ‘‘lumber trust’’ issue 
settled, and ‘to that end lumbermen generally will aédsist 
with abundant figures as to cost, statistics as to supply 
and demand and honest evidence as to the actual opera- 
tions and intent of their organizations. 





RAILROADS AND THE PUBLIC WORKING ON THE SAME PROBLEM. 


Certain developments in railroad circles suggest that 
possibly some of the most serious questions involved in 
he present railway situation may be solved before long 
'y mutual action of the railroads and national legisla- 
tion. Our readers have doubtless noticed the reports of 
the formation of car pools. Some of these on a com- 
paratively small scale, confined to individual systems, 
have been in operation long enough to show their bene- 
ficial effects; thus, the Southern Pacific system, inelud- 
in the Southern Pacific proper and its dependencies, has 
lad a free interchange of cars, under which arrangement 
. car of any one of the lines is available for use on any 
of the lines. 

During the first week in this month the initial step 
was taken in Chicago at a meeting of railway presidents 
and managers toward the formation of a more extended 
‘ar pooling arrangement. By the middle of the month 
it was announced that the Pennsylvania, the Rock Island, 
the Harriman system, the Lllinois Central, the Erie, the 
Friseo system, the Chicago & Eastern Illinois, the Balti- 
more & Ohio, the Baltimore & Ohio Southwestern and 
the Alton had signified their purpose of joining the pro- 
posed clearing house, which is being organized by Arthur 
Hale, general superintendent of transportation for the 
Baltimore & Ohio. Most of these roads are well equipped 
with cars. The Pennsylvania leads with reported owner- 
ship of 130,000 cars, while the total is estimated at about 
470,000. At the time last week that the executive 
committee of the National Reciprocal Demurrage Con- 
vention was in Washington the matter was under further 
consideration by the railroads and by the Interstate Com- 
merce Commission. 


One of the difficulties that have been faced by all those 
who sought to bring about a better car supply through 
legislation has been the question of legality. Can the 
law compel a railroad to allow its cars to go off its 
own lines, and, if not, how can sudden increases of busi- 
ness in some particular sections of the country be taken 
care of? The National Reciprocal Demurrage Conven- 
tion considered difficulties of this sort and did not finally 
attempt to solve the problem, but rather ‘‘put it up’’ 
to the legal talent of the Interstate Commerce Com- 
mission. 

Its executive committee in its address to the presi- 
dent said that the difficulties involved in the question of 
car supply ‘‘must be met either by the voluntary erec- 
tion of some system of free car interchange or by em- 
powering the Interstate Commerce Commission to make 


the necessary regulations on behalf of the roads and, 


practically to contro] car movement.’’ It announced 
itself as desiring to avoid such intimate control of 
railroads. Some of the best lawyers in the country be- 
lieve that control of car supply by the Interstate Com- 
merce Commission is a legal extension of its powers, if 
such extension is shown to be necessary in carrying on 
the interstate commerce of the country. 

Senate Bill No. 7887, introduced on January 16 by 
Senator Culbertson, of Texas, the text of which is given 
elsewhere in this issiie, assumes the legality of such 
action, and it is said to have been drawn by entirely 
competent legal authority. That bill, as will be seen, 
first defines the duties of railroads in these words: 

It is hereby declared to be the duty of every railroad 
company * * * to provide sufficient tracks, depots, 





motive power, cars, and all other needful facilities and ap- 
pliances to enable it with reasonable dispatch to perform 
all of its duties as a common carrier; and to provide and 
furnish transportation * * * for all interstate and for- 
eign commerce offered, tendered, or to be offered or tendered 
to it for shipment, within a reasonable time after demand 
therefor made by any shipper of such freight desiring such 
transportation; and to supply within a reasonable time 
* * * gufficient suitable cars in which to load the same, 
and to promptly transport the same to its destination when 
destined to points upon the line of such railroad receiving 
such freight, and if destined to points beyond the line of 
such railroad, then to promptly transport and deliver such 
freight in such loaded car or cars to the connecting carrier 
* * * +; and it shall likewise be the duty of each con- 
necting line of railroad * * * to promptly receive and 
transport such loaded car or cars. * * * 

Section 2. That it shall be the duty of every railroad 
company to exchange loaded and empty cars in the trans- 
portation of such freight for the purpose of facilitating its 
movement with every other railroad with which it connects 
forming any part of the route for the shipment of such 
freight or with which it has or participates in joint rates 
for such shipments. * * * 

Section 3. That the Interstate Commerce Commission Is 
hereby authorized and empowered to make and establish all 
needful rules and regulations * * * providing for the 
time and manner of demanding cars or giving notice of ship- 
ment and for cars and transportation to be furnished to 
shippers; * * * the exchanging and interchanging of 
cars, loaded and empty, by such railroad companies as be- 
tween each other ; etc. 
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From the gossip in commercial and railroad circles it 
seems possible that the railroads, the commission and 
Congress may be able to work in harmony in this mat- 


ter. Certainly they are working along the same lines. 
Nome of the leading railroads of the country are plan- 
uing to do on their own behalf what the demurrage com- 
nittee suggested that they should do in order to avoid 
zongressional action. ‘The influence of such roads in 
such a cause will have great weight and very likely will 
bring into the new plan other lines. But there arises 


the question how any satisfactory interchange of cars 
can be made with roads which are inadequately equipped 
and which show a lack of appreciation for their obli- 
gations, not only to the public but to connecting lines. 
There has been some suggestion of a practical, though not 
uniform, boycott of such recalcitrant roads by the others. 
Such a drastic measure would accentuate the difficulty 
under which many shippers are operating, already suffi- 
ciently aggravating. 

The disposition of the roads to solve this problem by 


means of a car clearing house, the recognition of the dif- 
ficulties of the problem by the Interstate Commerce 
Commission and shippers represented in the demurrage 
convention, would suggest ‘that they should be able to 
work together to frame a measure which will give legal- 
ity and become binding upon all roads, to a reasonable 
plan which shall be favored by the majority of the best 
roads. Possibly out of this coéperation may come relief 
for one of the most serious obstacles confronting busi- 
ness men at the present time. 





THE NORTHERN PINE SITUATION FROM A BIG MANUFACTURER’S VIEWPOINT. 


In his address to the annual meeting of the Northern 
Pine Manufacturers’ Association at Minneapolis this 
week President R. M. Weyerhaeuser admitted that the 
demand for northern pine lumber had exceeded the 
capacity of the mill operators to satisfy it. This state- 
ment, coming from one whose pine interests are as large 
as any in the northwest, is of striking significance as 
bearing out what the market reports in this journal have 
declared all along. 

The president further said that the production of 
northern pine lumber during the last year had materially 
decreased as compared to that of the previous year. 
The manufacturers had strained every nerve and re- 
source to keep the supply up to the requirements, but 
fell short in spite of all endeavor. The decline in pro- 


duction can be easily accounted for by the exhaustive 
process that is going on in the cutting of stumpage. 
Mr. Weyerhaeuser declared that a rapid decline in pro- 
duction must be looked for from now forward. He 
therefore concludes that as the supply decreases prices 
of stumpage must be advanced through the well known 
law of the relation between supply and demand. In 
his view the only possibility of a reduction from the 
present values of northerr pine is a material decrease 
in consumption. 

Though Mr. Weyerhaeuser did not say so, in his mind 
may have lurked the possibility that prices of northern 
pine might become so high that consumers would be 
forced to resort to substitutes more than formerly. But 
since consumers have submitted to the advances that 


have been made within the past two years there is no 
reason to suppose that they will entirely abandon their 
favorite wood so long as there is any left, even if prices 
should further advance. In the farther northwest, how- 
ever manufacturers may well keep an eye on Inland 
Empire and Pacific coast lumber as influences against 
too high prices for white pine. 

In referring to the current onslaughts against the 
alleged lumber trust Mr. Weyerhaeuser said that so far 
as his association was concerned it welcomed any fair 
investigation, and the sooner it came the better. It had 
been the aim of the officers of the association to con- 
duct its affairs in strict accord with the laws of the 
United States and the different states, and he was satis- 
fied that any fair investigation would so demonstrate. 





EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


General reports from the markets in respect to the 
outside building woods indicate that the usual mid- 
winter quietude is resting on the trade. It is the season 
when building activity in the cities is at the minimum 
stage, while in the rural communities late cold weather 
measurably has caused a falling off of retail demand. 
In the far northwest heavy snows and low temperature 
have embargoed the railroads and prevented communi- 
eation throughout that part of the country. In the 
southwest heavy rains have continued, checking logging, 
millwork and shipment of lumber, and the same feature 
pertains to southern California. But despite these sea- 
sonal and temporary deterrent influences market prices 
of wholesale stocks hold up well, and there is so much 
inquiry for lumber for spring delivery that producers 
and wholesalers are confident that next month will see 
a recrudescence of demand and movement. Complaint 
about car shortage is this week less than heretofore, ex- 
cept at New Orleans, where it is declared that the situa- 
tion has become rather worse than better, attributable, 
it is thought, to the congestion of cars there loaded 
with commodities for export and the long time allowed 
for unloading. There has been some general relief from 
sar shortage in sections, but the comparative abatement 
of complaint may have been caused by sheer weariness 
and despair rather than an actual, appreciable improve- 
ment in the traffic condition. At Buffalo it is announced 
that cars are in plentiful supply—a clear spot in the 
murky canopy that may widen to a bright sky by the 
time spring trade shall fairly open. 

* * * 


This is the period when many lumbermen’s associations 
are holding their annual meetings, from which may be 
gathered a consensus of opinion regarding the state of 
trade as expressed by the general membership. So far 
as utterances have reached this office unusual satisfaction 
has been expressed concerning last year’s results, with 
a pervasive hopefulness that the year now begun will be 
one.of prosperity to the lumber business. In most lines 
stocks are not only free from a burdensome surplus but 
disclose a shortage in many particulars. The fact is 
that the iack of transportation last fall and in the early 
winter held at initial points much lumber that should 
have gone forward, so that the supply in retail yards 
and in the hands of consumers will be so short that 
great activity must prevail in filling up the gaps when 
spring demand shall get fairly under way. 

* 7 * 


A peculiar state of things prevails on the north Pa- 
cific coast. For sixteen days prior to a recent date over 
the Puget sound and Grays harbor country prevailed the 
coldest weather since 1893. In Seattle there was nearly 
a foot of snow. The weather was so severe that 75 
percent of the logging camps were shut down. In the 
roads from Grays harbor to the Olympic mountains the 
depth of snow varied from one to six feet. Throughout 
the state it is estimated that the decrease of the log sup- 
ply consequent on the cold weather and deep snows will 
be 250,000,000 feet. None of the saw mills seem to have 
been closed down on account of the log shortage. Some 
of them were well provided with logs before the cold 
weather came. It is thought, however, that the intended 
resumption by the shingle mills February 15 will be 
rendered impossible on account of the cold weather. 
Eastern dealers are placing orders for shingles at $2.25 
a thousand for clears, and the promise for the spring 
trade is good. A notable change has occurred in the ves- 
sel charter market in the Washington coast ports, alleged 
to have resulted from the slump in prices of lumber in 
the San Francisco market. The drop in prices of lumber 
of $2 a thousand has reduced the vessel rate per thou- 
sand $2, that to San Francisco now being $7.50, and 
demand for charters has fallen off. It is thought that 
the lumber market in San Francisco will react as soon 
as accumulated supplies shall have been worked off. In 
southern California also there has been a marked decline 
in building activity, which has had some reactionary 
effect on the market, though selected mill run cargoes 
are still held at $26 a thousand straight, while less de- 


sirable loads are selling at $25, or perhaps a little more 
when the cargo averages well. 


* ce * 


Reports indicate that such surplus of yellow pine as 
there is in the country is in the hands of the mill oper- 
ators. In the southwest and middle Gulf states it 
amounts to 48 percent of the total cut of the mills for 
the past year. Of this percentage 30 percent is sold, 
leaving a reserve of 18 percent to be drawn upon for the 
spring trade. Without doubt if there had been a full 
car supply, and a ready movement of traffic, much less 
would have remained in the hands of the manufacturers, 
more would have gone into consumption and more would 
now be held in retail stocks and in consumers’ hands. 
With a brisk opening of the spring trade it is probable 
that a rapid readjustment will take place and that the 
surplus now visible at the mills will disappear into the 
avenues of trade. 


~ * * 


The wet weather that has prevailed for a month in the 
southern pine country from the valley of the Mississippi 
river westward has seriously hindered the production of 
lumber. Should this condition continue much longer it 
will tend greatly to reduce unsold stocks on hand, a fea- 
ture that should tend to strengthen the market. Demand 
from the interior is rather moderate, but the number 
of inquiries received indicates that there will be plenty 
of orders a little later. Confidence is expressed that 
there is to be a good spring trade. In the yellow pine 
states east of the Mississippi river the mills are mainly 
catering to the railroad and car factory dimension de- 
mand, which is a strong feature of the winter market. 
At Gulf ports primes are in urgent request, South Ameri- 
can trade is for the time in a quiet mood and there 
is a moderate interest in the sawn timber market. The 
North Carolina pine business is somewhat improved and 
manufacturers and dealers are looking for a season of 


good trade. 
~ * * 


Cypress is being sold on a ready market at unchanged 
prices. A selling company at New Orleans recently has 
been booking orders for 7,000,000 feet of railroad ties 
for delivery during 1907. Most of this stuff is to be 
delivered in Louisiana and Texas. Among cypress sales 
is one for 2,500,000 feet of car siding. All grades of 
cypress shingles except clippers have been advanced in 
price 25 to 50 cents a thousand, but the mills have 
few shingles remaining for sale. At New York it is 
difficult to procure cypress stocks when wanted, on ac- 
count of the limited steamer space and the continued car 


shortage. 
* * * 


The northern pine situation in undeviatingly firm as to 
prices. Low grade stock, especially box lumber, is scarce, 
having been cleaned up so far as the manufacturers are 
concerned. There is a good and steady call for the 
better grades used for shop and factory purposes. The 
wholesalers at the Tonawandas are trying to maintain 
prices at the recently declared higher level, feeling that 
they. must do so to meet prices at the mill. Holders 
of lumber at other Lake Erie points and the Saginaw 
markets are firm in their views as to prices. In Chicago 
the wholesale trade is so much identified with the man- 
*ufacturing end of the business that there is a oneness 
between the two branches in respect to prices. The 
most divergence in selling figures is seen at Minneapolis, 
owing to the different conditions in each center of pro- 
duction and each yard, but generally speaking prices are 
higher than the level attained in December. Stocks on 
hand January 1 were much lighter than one year pre- 
vious, and a large proportion has been sold for future 
delivery. It is predicted that stocks will be nearly sold 
out by the time spring trade shall have made some 
progress. Demand from large consumers and dealers in 
the eastern cities continues active. Wholesale dealers at 
lake points and large consumers are seeking to make con- 
tracts for stocks of next season’s cut to an extent that 
promises well for the year’s trade. 


Hardwood production in the south and southwest is 
.marooned or floundering along in the midst of a deluge 
of rain and overflowed bottom lands. Great floods have 
oceurred in the Ohio and tributaries that have caused 
much damage to mills, logs and lumber and have about 
stopped operations in the woods and about the mills. 
In the highlands up the Tennessee, Cumberland, Ken- 
tucky, Kanawha, Big Sandy and other rivers hung-up 
logs have been floated out, which will be a boon to mill 
operators if the logs can be held in boom until the floods 
subside. On the Ohio river the overflow has submerged 
yards and such mills as were on the lower levels, caus- 
ing much damage—how much cannot be presently deter- 
mined. The result of the floods will be greatly to reduce 
the output of hardwood lumber for the time being and 
prevent a full supply from reaching the market. Dry 
lumber at St. Louis, Cairo, Memphis, Leuisville and other 
river points is scarce, and it is difficult to handle any 
lumber. At St. Louis dealers are devoting their effort 
mainly to getting in lumber rather than to making sales. 
The existing conditions are altogether a damper on the 
southern hardwood business, but they will have a tend- 
ency to make demand for available stocks more than ever 
urgent, with correspondingly strong prices. In the north 
the season has generally been favorable to hardwood log- 
ging and the mills should be well stocked before the 
spring break-up. Last year’s output has been nearly sold 
out except in respect to birch, which is moving to market 
steadily. Maple is selling at the lately advanced prices 
and all northern hardwoods are selling freely to the 
extent of supply. 

* * * 

There is quietude in the New England hemlock trade, 
as becometh the season, but at Buffalo there is a good 
movement on delayed orders, empty cars now being plen- 
tiful. Throughout Michigan and Wisconsin the main 
hemlock interest is in logging operations, as last year’s 
product has beem well disposed of to the trade. The 
present condition and the outlook in respect to hemlock 
are in every feature satisfactory. 





TEST OF WOOD INSULATION PINS. 

At the request ofcertain consumers the Forest 
Service, at Purdue University, Lafayette, Ind., recently 
made tests of fifty-three insulator pins made of rock elm, 
live oak and black locust. The results indicate the 
relative strengths of the pins tested, but depend upon 
too small a number of tests to show in an authoritative 
way the full relative value of these woods. 


Breaking 
moment, 
Rings marimum 
Weight per load & 

No. of of pin, radial lever arm, 
SPECIES—- tests. yrams. inch. inch lbs. 

Black locust from 
Loston, Mass... 23 Avg. 106.3 12 3,970 
Max. 119.3 25 5,380 
Min. 86.6 3 2,520 

Black locust from 
Nashville, Tenn. 7 Avg. 125.9 8 4,087 
Max. 147.1 11 4,930 
Min. 111.8 4 3,010 

Rock elm from 
Nashville, Tenn. 8 Avg. 93.8 42 2,512 
Max. 108.7 48 3,150 
Min. 77.5 33 1,450 
Live oak from 

Houston, Tex... 12 Avg. 127.1 * 3,025 
Max. 141.0 bd 4,590 
Min. 110.4 * 1,990 


*Not distinguishable. 

From the table it appears that the breaking strength 
of the two shipments of black locust pins was practically 
the same, and may be taken as 4,000 pounds. Live oak 
pins came next in order of strength, with a breaking 
moment of about 3,000 pounds. Rock elm pins were the 
weakest, having a breaking strength of 2,500 pounds. 
The oak pins were the heaviest, the locust next and the 
elm the lightest. 

The locust and elm pins failed mostly by splitting 
from the threads to the shoulder, or by tension at the 
shoulder. Occasionally the portion of the pin inserted 
in the block failed by shearing horizontally. The oak 
pins nearly all failed by tension at the shoulder, 
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EDITORIAL COMMENT ON MATTERS OF CURRENT LUMBER TRADE INTEREST. 


ONE of the objections alleged to any attempt to urge 
railroads to a larger capital investment in track and 
equipment than they would make in the natural order of 
events is that the result would be to raise rates. We 
have entirely mistaken the temper of the people if they 
object to higher rates if such rates are necessary to 
give adequate service and a reasonable profit to invest- 
ment. What the people demand is good and sufficient 
transportation facilities and reasonable rates. If rates 
are too high, let them be lowered; but if they are too 
low to give fair returns on actual investment, there is 
not a state in the country, and much less the national 
government, that would make any objection to advances. 
What is objected to is a condition where rates are higher 
than are reasonable and the services rendered is not 
adequate to the needs of the community. 


IT SEEMS to be a fact that most of the leaders of 
the republican party, as well as many influential demo- 
erats, are in favor of the maximum and minimum scheme 
of tariffs. But they are divided, in the republican party 
at any rate, between those who follow what seems to 
have been the lamented McKinley’s idea of the Dingley 
tariff rates as the maximum and those who believe in 
the present rates as the minimum. Lumbermen are also 
divided on this question, but all believers in the policy 
of a tariff on sawed lumber imported into the United 
States feel that less than the present tariff is almost 
no tariff at all, for the actual protection now afforded 
is on an ad valorem basis not much more than 10 per- 
cent, and they would prefer to see reductions, if any 
are to be made, in the more highly protected schedules. 


A CORRESPONDENT who is a student of figures says 
that he finds that the lumber production of the United 
States is reported by the census of 1905 as more than 
2,000,000,000 feet less than the product as reported by 
the twelfth census. He considers this fact important, if 
true, and as pointing to grave questions affecting the 
welfare of the country. As we have said before, it is a 
pity that the work of the census bureau in its reports 


taken at the mid decade could not have followed, in 
regard to special industries, the forms used in the regu- 
lar census. It may be explained to this correspondent, 
and to others who have noticed the apparent discrep- 
ancy, that the industrial census of 1905 absolutely cut 
out all custom saw mills from consideration and also 
those whose product was consumed locally. If the full 
product had been reported, as it was by the census of 
1900, there would have been shown a substantial, though 
not heavy, increase. In fact an increase was shown in 
the merchant sawed lumber of 1904 as compared with 
the similar product of 1899. 


IT IS announced that the senior class of the Yale 
Forestry School will leave New Haven early in March to 
spend the last four months of their college year in the 
woods near Grandin, in southern Missouri, on the land 
of the Missouri Lumber & Mining Company, of which 
Capt. J. W. White is president. Captain White has jong 
been interested in forestry matters and undoubtedly has 
interested himself in providing accommodations in the 
vicinity of Grandin for this experience so valuable to 
the members of the Yale Forestry School. The work 
will be under the direction of H. H. Chapman, M. F. 
Brandt and R. C. Brandt. It is understood that the 
class will make a forest map of a tract covering between 
40,000 and 50,000 acres, which later may be used by the 
lumber company in handling its property. This particu- 
lar part of the work will be in charge of Henry Gannett, 
of the geological survey. 


PRESIDENT ROOSEVELT is definitely aligned in 
favor of the pending bill granting subsidies to certain 
lines reaching South America and the orient, as is shown 
by his address before the national convention for the 
extension of foreign commerce and by special message 
this week. Perhaps some of our readers may not agree 
with the president in this matter, but certainly the par- 
ticular objections of the northwestern lumber trade to 
the tonnage bill do not apply to the present one. 


BECAUSE of the growing scarcity of timber, a 
Memphis (Tenn.) paper avers ‘‘the highest grades of 
lumber will eventually be sold by the pound instead 
of by lineal measurement.’’ If so, watch out for 
watered stock—and throw away your dry kilns, 


LUMBERMEN, shippers and receivers now have an 
opportunity to substantiate their claims that a satis- 
factory method of equipping open cars for the safe 
transportation of lumber are founded on fact rather 
than theory. A number of railroads have arranged 
for test loading of cars provided with permanent 
stakes. The outcome of these experiments should 
demonstrate the usefulness of the forms of equipment 
now being tried. 


A BILL is before the senate to provide for the sur- 
vey and allotment of the lands embraced within the 
limits of the Blackfoot Indian reservation, Montana. 
The bill also provides that all the lands which shall 
have been classified and returned by the commissioner 
as timber lands shall be sold and disposed of by the 
secretary of the interior, under sealed bids, and for 
cash, at a price not less than $5 an acre, and further 
that these timber lands shall not be sold in lots in 
excess of forty acres to any one bidder. 





REPRESENTATIVE ENGLEBRIGHT has _intro- 
duced a bill in the. house to provide that 30 percent 
of all money received from each forest reserve during 
any fiscal year shall be paid at the end of that year 
by the secretary of the treasury to the state or terri- 
tory in which the particular reserve may be situated, 
to be expended as the state or territorial legislature 
may provide for the benefit of the county or counties 
in which the forest reserve is situated; provided that 
when any forest reserve is in more than one state or 
territory or county the sums to be used shall be dis- 
tributed proportionally, also that to any state or terri- 
tory for any county shall not be paid an amount equal 
to more than 40 percent of the total income of such 
county from all sources. 





THE LUMBERMAN POET WRITES FROM CINCINNATI, A TEMPORARY AMERICAN VENICE. 


CINCINNATI, OHIO, Jan. 23.—People who never Venice 
have been in, but who have been in Cincinnati this week 
attending the twenty-fifth annual lumberfest of the 
Union Association of Retail Lumber Dealers, have seen 
something almost, as gude. Any man who came down 
to the convention with the idea that hotel accommoda- 
tions were going to be scarce was mistaken. The hotels 
have been a little crowded, but the train had no more 
than passed the city limits when the traveler espied any 
number of rooms with bath. 

Cincinnati has been having a flood—not as bad as it 
has been pictured, but plenty bad enough to satisfy 
the commission men along Walnut street and the lumber- 
men along the Cincinnati, Hamilton & Dayton tracks. 
The purling Ohio, hearing that the lumbermen were 
coming to town to celebrate the silver anniversary of 
the organization of their association, backed its silvery 
flood up the streets to bid them welcome. As a result 
the trains had to sneak into town when the river wasn’t 
looking and the houseboats and catamarans poked their 
noses up the streets and tied themselves up to telephone 
poles and second story window sills in a most grotesque 
and unusual manner. 


For a time pedestrianism on the bottoms was a thing 
unknown, and a suitor for the hand of a fair damsel 
in that region who owned a punt or a scow had the man 
with the benzine buggy or the toot-toot wagon heaten a 
city block for the girl’s favor. While the automobile 
wheelsman was leaving the faint perfume of gasoline 
behind him on the way to the hills, the man with a scow 
boat was rescuing the fair lady from her inundated door- 
step and saving her from certain death in eighteen inches 
of water in her front door yard. 

If any of the Cincinnati lumber people ever regretted 
that they were not nearer to the river, that regret has 
been removed, for the river came to them. Several Cin- 
cinnati lumbermen had to point out to the prospective 
customer their bone dry lumber from the vantage posi- 
tion in the front end of a flat bottomed punt. 

Your Johnny-on-the-spot correspondent made a trip 
to Covington, Ky.—a journey not long enough to help 
out much on the expense account, but nevertheless a 
very interesting city during the last few days. Some 
of the signs staring up at the suspension bridge were 
interesting. One concern with eight feet of water on its 
first floor displayed the sign, ‘‘ Positively no admit- 


tance.’’ A dear old cullud lady marooned on the second 


stock of a brick tenement had this sign in view, ‘‘ Wash- 
ing done here.’’ Washing? Well, yes indeedy! Many 
liquor warehouses and at least one distillery were sub- 
merged and I tremble lest the cow with the sassafras 
leg, farther down the river, shall partake of the waters 
and do things that no perfect cow would ever think of 
doing. 

Some of the traveling men who attended the conven- 
tion insinuated that tlie flood was a dark and noisome 
plot on the part of Cincinnati cabmen to increase business. 
There is nothing in this theory. A flood is an act of 
Providence, and no cabby has any. influence with Provi- 
dence, here or hereafter. We, therefore, shall have to 
look elsewhere for a cause for the flood. The only sci- 
entific explanation appears. to be that the Ohio river bed 
was temporarily of too narrow a gage to handle the busi- 
ness consigned to it by Pittsburg and other burgs up the 
creek. .The failure of the Ohio to prevent this conges- 
tion and to provide means for moving this water when 
offered is respectfully referred to the Interstate Com- 
merce Commission, which just now has nothing in par- 
ticular to do. 





THE DOOR AND MILLWORK SITUATION IN THE COUNTRY AT LARGE. 


With the exception of the extreme west the activity 
which has marked the trade in sash and doors the 
country over since the beginning of the year continues 
unabated, many mills reporting being crowded with 
orders and prices realized constantly becoming firmer. 
It is a little early yet for country trade but a number 
f inquiries are being received at the principal points 
f manufacture-and these indicate that when the spring 
shall have opened up business with the yards will be 
ery good. From the cities comes the intelligence that 

e building promises to rival that of last spring, which 
will create a heavy demand for sash, doors and mill 

ork. Most of the business now being placed outside of 

e manufacturing centers is for carload shipments for 
l‘ebruary and March delivery. 

+e * * 

The Chicago glass market holds up firmly and the 
demand continues to be excellent. Buyers realize that 
in all probability another advance will occur shortly and 
accordingly are endeavoring to keep ahead of the mar- 
ket. Prices are being firmly maintained on the basis 
of the recent advance. 

* * * 

Chicago manufacturers and jobbers continue to re- 
‘eive a satisfying number of inquiries for sash and doors. 
The bulk of the business is carlot orders and most of 
these are for future shipment, but enough immediate 
business is being placed to keep the dealers fairly busy. 
The country retail trade is not yet an active factor but 
the traveling men report that stocks in the yards are 
below normal and as the year has been an excellent one 
with the farmers it is confidently expected that when 
the roads get in shape for hauling there will be a ma- 
terial increase in the demand on the yards and that 
they will be forced to replenish their stocks. There 
has been no change in prices. 


Minneapolis and St. Paul factories continue to report 
a considerable quantity of new orders for special work. 
Never in recent years has so much building been car- 
ried on during the winter months. The contractors 
were so rushed last summer and fall that they have wel- 
comed several spells of mild weather permitting outdoor 
work, and have gotten a good many structures in shape 
for finish, There was considerable inquiry during the 
retailers’ convention last week and the outlook is good 
for some good country trade a little later. Prices are 
firm and a little higher than a year ago. Compared to 
the advance in raw material the increase is conservative. 


* * * 


Sash and door manufacturers at Tacoma, Wash., re- 
port that there is little change in market conditions, 
the volume of orders offering remaining about the same, 
with good spring prospects. 


* ” * 


The Kansas City sash and door people say that while 
the present inquiry and demand for stock goods is slow, 
the outlook for spring trade is good, and they look for 
a satisfactory demand as. to volume when the season 
opens. Prices are not in good shape although an effort 
is being made to place the market on a steadier basis. 
The local demand for mill work is normal and the out- 
look ‘good. 

* * * 

The sash and door business at Los Angeles, Cal., is 
rather quiet and as a consequence there is a good deal 
of competition for what there is, with complaints of 
more or less cutting. There is said to be plenty of glass 
on hand at present, but any cutting of prices must be 
below cost. 


There is all of the former activity in the door mills 


of Buffalo, N. Y.,-with promise of a full winter run 
which will be close to the summer record. Such is the 
need of new houses in the city that mills do not have 
to solicit work to any extent and they claim to be safe 
from western competition by being on the spot and 
knowing their trade. The eastern door demand is also 
very active. 
+ . * 

The sash, door and blind business of Baltimore, Md., 
is still being conducted under very satisfactory con- 
ditions. All the mills seem to have plenty of orders 
on hand and are being run to the limit of their capacity, 
while the otulook is very encouraging, because of the ex- 
cellent prospects for a busy building season, when the 
weather shall have become settled. The prices realized 
for the product of the mills are acceptable. 





LUMBER BILLS BEFORE CONGRESS. 

WASHINGTON, D. C., Jan. 21.—In connection with a 
bill now before Congress it is stated that in the Jica- 
rilla reservation, northern New Mexico, there is a con- 
siderable amount of timber growing, amounting to 
something over 100,000,000 feet. It is the purpose of 
the government to dispose of all this timber which may 
be merchantable for the sole benefit of the entire trade, 
the proceeds of such sale to be used for the construc- 
tion of irrigation systems on the reservation. 

There is also a bill before the house to authorize the 
sale of the down timber and standing merchantable 
timber in a part of the Menominee Indian reservation 
in Wisconsin, the timber to be sold on the stumpage, ane 
the sale to be confined to the sections containing 
down timber, to the highest bidder, the marking, cutting 
and sealing of the logs to be carried on under the direc- 
tion of a logger to be employed by the secretary of the 
interior. 








32 


AMERICAN LUMBERMAN. 


JaNuaRy 26, 1907. 





FOREST SERVICE FIGURES CONCERNING MINING TIMBER IN 1905—BY SPECIAL INDUSTRIES. 


In Forest Service circular 49, issued December 20, 
1906, was an array of statistics and elucidative re- 
marks concerning timber and lumber used in the min- 
ing industry of the United States. : 

The Geological Survey gives the number of mines 
of all sorts in the United States as something over 
50,000, but not all of them use timber. Nearly 14,000 
mines were selected as probable or possible users of 
timber, from which were received 5,000 reports show- 
ing the use of timber. The operators were requested 
to report timber used underground only, but it is 
probable that in some cases they failed to distinguish 
the material entirely as requested. 

The following table presents the result of the in- 
quiry in a general sense, covering the year 1905: 

KIND AND QUANTITY OF TIMBER USED IN 5,163 MINES IN 1905. 
Round timber. Sawed timber. 


KIND— Cubic feet. Board feet. 

IN i cca alcieioid @ a: 0!6 a.m ere dca Waree 19,100,000 96,602,000 
adicak calls aln.ee ea eos 4,360,000 78,772,000 
DE Zi Ccccveas oeeas Ohne 4,155,800 60,802,000 
re rrr cr 1,104,200 5,403,000 
Beret pottwoeds... oc ccecccces 9,685,600 32,166,000 
Total softwoods.......... 38,405,600 273,745,000 
| EE REN ere eee ye i 28,174,400 58,693,000 
SNE is 53a x ahiw clei wale via eie 1,543,800 908,000 
SR rs 522,900 1,597,000 
SPT e rer ere Te ore 142,100 se eeeeee 
BEAMIS 2c cccccccnccscccsesoes 136,600 5,973,000 
Serer tie se ee 117,200 932,000 
SS See Cree 94,400 beeen 
PERE obs ce es cece nesecese eeseineea 475,000 
Mixt hardwoods...........+. 54,915,100 60,333,000 
Total hardwoods......... 85,646,500 128,911,000 

Not specified. .......ccees 41,483,800 33,288,000 
Grand total... i...<« 165,535,900 435,944,000 


It will be seen that the total amount reported was 
165,535,900 cubic feet of round timber and 435,944,000 
feet of sawed timber. Reducing the sawed timber 
to cubic feet and combining that class with the round 
timber, the result is 200,000,000 cubic feet. Again 
reducing the round timber to board feet, we have as 
the result 1,986,430,800 feet, which added to the board 
feet of the sawn timber makes a grand total of 2,422,- 
374,800 feet. 

Of the various kinds of timber used it will be ob- 
served that pine constitutes half of the softwood 
round timber and about one-third the softwood tim- 
ber. Of the hardwoods oak, including 28,000,000 of 
round timber and 58,000,000 feet of sawed timber, has 
the greatest use in both forms. It also will be noticed 


TIMBER REQUIREMENTS OF 


Num- 
. ber of 
STaATE— mines. 
Ee ee ee ee ree Pee ee er ee ee 82 
ED Sco ds en tans SRONU 26866 SOR ees MAN ae ee OOo < 
IND a ecale-d.6)6.0.6,0.056 4 010 ROK 6004.5 0.0 ee SD Oe 69 
CD a Lek 5 ti end aan O06 pase wees eee e bale 400 
ES ee ee ee ee er eee ee 162 
PE ee eee re ee re ee eee ee ee 38 
|S, Sp a Ge I are tare eerste eee 1 eee 161 
SN hbo ie hn'a 6b a0 0.0:0:500 CRLKRS 6.00 CCR DOWEL we Shae 8) 
FOE COLT eR TT ee 170 
rer re ee ce ee ete ee ee ee 28 
ASS ry ere were tery re ce eee ee 20 
SE ee Oe een eee Ye eee Pe ee ee 143 
PET PCP C OTTO T TROT TCO T CTT Pee CTT 26 
EE er ee ree eR ee ey et 18 
ee etre err er 37 
ED xd. de ie 640 0:6'6.6804 066 04 666030 FOR CURSO ES RO 40S. 399 
EE SS Ss. 05a. pe bale Korero bi genie Ce eS 6 sce Gee Es 524 
es Sig crea aS 4b e RACERS ERE ET HERE ARR 88 
Ga Sing: Graig 6 0.5 (a, 6G nl Krave. Neb SESS * gee See 18 
ES eee ert eee eee te ee a 13 
CD. 556.4 6-04 40:00. 6045.6029.00860$60060b45.4400 000% 30 
OE ee ee Pees ee en eee ee ee 82 
ESOT ET eee Oe ee ee ee 25 
IIE cae 5:004:bis 0.6 0.0:0-n< 35.5 bun Olea el Pn als 6.00 nhc 16 
All others (Georgia, Oregon, California, Idaho)...... 17 
IN ics hr atic na teicig 2 td edna Remake ala ER aetna 2,940 





that in both soft and hard woods there is an entry 
of ‘‘mixt’’ woods, including considerable amounts in 
each particular. 

In table No. 2 appear the quantity and cost of 
timber used in the mines reported in 1905, as sub- 
joined: 


QUANTITIES OF TIMBERS USED BY 








The cost of timber in different mines and localities 
naturally depends on the value of stumpage, cost of 
labor and accessibility in the different instances and 
circumstances. In respect to the high cost of the tim- 
bering in anthracite coal mines it is explained that 
the workings lie at great depth, and some of the 
larger ones have many miles of gangways to be main- 
tained. Being below the water level the combined 
action of air and water causes rapid decay. Some of 
the coal beds are of enormous thickness and require 
vast quantities of timber in the construction of 
‘*square sets’’ to support the roof and preserve the 
workings in overlying coal. Timber has to be brought 
from a distance. The majority of the bituminous 
mines, on the other hand, particularly in the eastern 
states, lie at comparatively moderate depths and above 
water level, which conditions call for less timber than 
is required for the anthracite mines. The method of 
mining soft coal also frequently permits the with- 
drawal of the timber used for support in the 
‘*rooms;’’ the roofs are allowed to fall in, the timber 
withdrawn being repeatedly used. 

The table next following shows the kinds and quan- 
tities of timber used in 2,940 bituminous coal mines 
in 1905: 

KINDS OF TIMBER USED BY BITUMINOUS COAL MINES. 
Round timber. Suwed timber. 


KIND— Cubic feet. Bourd feet. 
TCA ere erertr F- 22,592,500 55,082,000. 
GES ea eres eee Fee 4,374,200 10,101,000 
0 Pre eerer ne eee 2,267,900 5,599,000 
DT tana Sg, o.-W.0 % Uisielo-ase-e bh 6m oe aa 1,919,100 6,074,000 
TIGRE SE ARE eS aeeeaee a e- 1,107,900 760,000 
NS naa dba 6150's pe nenaeas 383,200 1,475,000 
Ce ee ee re ee aimee = =—S—s ho bo bee 
ITD shana 6 ita eb .0) gs 0 yaw aS 33,200 4,342,000 
RTS rr eres reer ee 123,700 248,000 

a ear errr gs 117,200 801,000 
TS ee ee er eee ae 
EE, Gh a daha cee tanner eeeeee eee armen 475,000 
Per ee ere 45,464,400 36,183,000 
po ae” re ee 1,205,000 22,000 
Pe a6 6 chase cba 11,390,300 19,228,000 

i. 5 itn 45's. as awa eee 91,309,700 140,790,000 


In 907 mines no timber was used. The totals are 
91,309,700 cubic feet of round timber and 140,790,000 
board feet of sawed timber. By far the larger part 
of the timber was of the hardwoods, oak predominat- 
ing. Next to oak in importance are pine and hem- 
lock, followed by fir, with chestnut and other varieties 
in smaller quantities. 

The following table exhibits the quantity and cost 
of timber used in the bituminous coal mines in 1905 
by states: 


THE BITUMINOUS COAL MINES. 


— Round timber. 








—Sawed timber.—— 





Cost per Cost per 

cubic M board Total 

Cubic feet. foot. Board feet. feet. cost. 
4,538,500 $0.038 4,372,000 $10.44 $ 216,221 
876,200 .040 1,091,000 15.08 51,352 
1,315,500 116 457,000 33.76 168,580 
10,342,300 .060 7,025,000 22.04 778,186 
3,126,400 .033 7,079,000 16.43 220,20) 
1,765,400 035 1,686,000 15.29 87,842 
2,306,000 O73 2,438,000 26.43 232,148 
922,800 O77 1,880,000 18.16 104,800 
2,006,200 041 5,332,000 12.03 106,616 
2,633,300 057 2,555,000 15.42 188,471 
1,187,900 051 938,000 18.11 77,664 
2,155,600 .040 1,185,000 18.04 107,817 
617,600 O86 511,000 21.76 64,015 
460,000 105 1,023,000 12.18 60,745 
119,600 108 02,000 20.54 15,032 
4,427,700 056 14,781,000 15.08 471,730 
37,826,000 -035 55,716,000 17.39 2,290,053 
2,405,900 .028 3,104,000 12.10 105,746 
343,700 -042 1,304,000 16.68 36,355 
338,100 070 174,000 12.51 25,799 
894,900 .050 1,707,000 13.08 66,869 
1;345,500 .050 5,649,000 5.58 98,747 
6,715,000 .046 19,645,000 12.76 561,061 
1,376,500 -104 444,000 16.93 151,138 
1,262,000 s 652,000 eecniee 42,651 
= ee RGR TOO ROG  lnsicece $6,379,931 


Pennsylvania, with 324 mines, used 37,826,000 cubic 
feet of round timber and 55,716,000 board feet of 
sawed timber, cosiing altogether $2,290,053. In Illi- 
nois 400 mines used 10,342,300 cubic feet of round 
timber and 7,025,000 board feet of sawed timber, the 
total cost having been $778,186. The 325 mines of 





SPECIFIED MINING INTERESTS. 











Num- ; Average 
ber of ————-Round timber. Sawed timber. cost per 
MINERAL PRODUCT— mines. Cubic feet. ost. Board feet. ‘ost. Total cost. mine. 

Bituminous coal...... 2,940 91,309,700 $4,165,926 140,790,000 $2,214,005 $ 6,379,931 $ 2,170 
Anthracite coal....... 216 43,676,000 2,898,063 101,210,000 1,535,062 4,433,125 20,524 
Precious metals...... 1,718 15,282,500 1,340,808 164,956,000 3,064,882 4,405,690 2,564 
le aa 143 13,484,000 728,350 13,929,000 186,099 914,449 6,395 
Miscellaneous ....... 146 1,783,700 118,917 15,059,000 203,775 322,692 2,210 
NE as ventee ue 5,163 165,535,900 $9,252,064 435,944,000 $7,203,823 SIGACG ORE © ceccc ce 


The total cost of round timber was $9,252,064 and 
that of sawn timber $7,203,823, or a total of $16,455,- 
887. Bituminous coal mines to the number of 2,940 
used $6,400,000 worth of timber and 216 anthracite 
mines $4,433,000 worth, the average cost per bitumin- 
ous mine having been $2,170 and per anthracite mine 
$20,524. It also will be noticed that the timber used 
in the 216 anthracite mines was of much greater value 
than that used in the 1,718 mines of precious metals, 
the average cost per mine in the latter case having 
been $2,564. Many of the precious metal mines are 
small and are in such solid rock that little or no sup- 
porting timber is necessary. Timber for iron mines 
is rather expensive, the average cost per mine for 143 
mines in 1905 having been $6,395. In the miscel- 
laneous class, which ineludes copper and other miner- 
als, the average cost per mine of timber for 146 mines 
was $2,210, from 484 mines coming reports that no 
timber was used. 








West Virginia used 6,716,000 cubic feet of round tim- 
ber and 19,645,000 board feet of sawed timber. The 
total cost was $561,061. 

In Pennsylvania the round timber cost 3.5 cents a 
cubic foot and the sawed timber $17.39 a thousand 
board feet. In Illinois round timber cost 6 cents a 
cubic foot and the sawed stuff $22.04 a thousand 
board feet. In West Virginia the cost per cubic foot 
of the round timber was 4.6 cents and the sawed 
timber cost $12.76 a thousand board feet. These 
prices show a notable divergence, doubtless depend- 
ent on the kinds of woods used, local or distant sup- 
ply ete. 

Following in order of outlay for timber come Ohio, 
with $471,730; Iowa, $232,148; Indiana, $220,209, and 
Alabama, $216,221. None of the other states used 
over $200,000 worth of timber for mining purposes. 

Timber is more costly in Colorado than in any other 


state, averaging 11.6 cents a cubic foot and sawed 
timber $36.76 a thousand board feet. Most of the 
round timber is locally derived, but the sawn timber 
is largely shipped in from sources outside the mining 
districts. Round timber in Wyoming and New Mex- 
ico costs 10.4 and 10.5 cents a cubic foot, respectively, 
or nearly as much as in Colorado; but since sawn 
timber was obtained locally the price was kept down 
to $16.93 a thousand in Wyoming and $12.18 in New 
Mexico. 

The lowest average price reported for round timber 
was 3.3 cents a cubic foot, in Indiana, and for sawn 
timber $5.58 a thousand feet in Washington. It should 
be borne in mind, however, that in many cases the 
timber used was cut from lands owned by the mine 
operators and the cost includes cutting and hauling 
only. 

The kinds and quantity of timber used in 216 
anthracite coal mines in 1905 are shown in the sub- 
joined table: 

KINDS OF TIMBER USED BY ANTHRACITE COAL MINES. 
Round timber. Sawed timber. 









KIND Cubic feet Board feet. 
PE ueaswen cds wea tateua mune 8,348,800 12,054,000 
Wd tees witdesdcsawdien ss s0ee ss 5,192,200 2,380,000 
Hemlock 985,000 53,040,000 
Chestnut sae > —iétn HD S'S 
DIENER Su we we 0 hae 139,700 22,000 
OT eae re 96,000 300,000 
OT ER ; 2,200 1,449,000 
Mixt hardwoods..... . 8,533,000 23,847,000 
Mixt softwoods......... ne 398,900 1,144,000 
Serer rer 19,609,400 6,974,000 

NE aa 5x: daue oe koa 43,676,000 101,210,000 


The total comprises 43,676,000 cubic feet of round 
timber and 101,210,000 feet of sawn timber. Yellow 
pine ranks first in amount and hemlock greatly pre- 
dominates. Oak stands third in the exhibit. The 
average cost of the round timber was 6.6 cents a 
cubic foot and that of the sawn timber $15.17 a thou- 
sand board feet, the total cost being $4,433,125. The 
evident greater cost of the round timber in anthracite 
mines over that in the bituminous workings is ex- 
plained by the fact that in the anthracite mines 
mostly loblolly pine in large sizes is brought from 
the south while in the bituminous mines locally de- 
rived props are used. 

Reports were received from precious metal mines to 
the number of 1,718. In 6,981 mines no timber was 
used. The total amount of round timber was 15,282,- 
500 eubie feet and of sawn timber 164,956,000 feet 
board measure. Since these mines are entirely lo- 
cated in the Rocky mountain and Pacific coast regions, 
where the native timber is largely softwood, very 
little hardwood is used in them. Pine ranks first, 
with 4,851,500 eubic feet of round timber and 67,- 
343,000 board feet of sawn timber, followed by fir 
with 2,436,400 cubic feet of round and 72,441,000 
board feet of sawn timber. Spruce stands third with 
829,600 cubic feet of round and 4,642,000 feet of 
sawn timber. The mixed softwoods, principally pine, 
fir and spruce, show 6,471,500 cubic feet of round 
and 19,624,000 board feet of sawn timber. 

The cost of the timber used in the 127 mines of 
precious metals in Montana covered by the report 
represents a total of $1,265,838, averaging 9.4 cents 
a eubie foot for round and $15.20 a thousand board 
feet for sawn timber. Next comes Arizona, in which 
139 mines used 1,045,500 cubic feet of round and 
40,498,000 board feet of sawn timber, at a total cost 
of $1,034,614. In Arizona the average cost of round 
timber was 10.2 cents a cubic foot and of sawn tim- 
ber $22.91 a thousand board feet. California, with 
289 mines, paid out $499,329 for timber; Colorado, 
with 399 mines, $462,893; Utah, 118 mines, $455,599; 
Idaho, 157 mines, $357,475, and Nevada, 133 mines, 
$144,519. A relatively small amount of timber was 
used in mines of precious metals in other states than 
those mentioned. 

The highest average cost reported for round timber 
used in the mines for precious metals was 10.3 cents 
a cubic foot in Idaho and 10.2 in Arizona. The 
highest average cost for sawn timber was $31.10 a 
thousand in Nevada, which also reported the lowest 
cost for round timber—4 cents a cubic foot. The ex- 
planation for this apparent anomaly is that the small 
amount of round timber used is cut chiefly at small 
cost in the vicinity of the mines, while almost the 
entire amount of sawn timber used is shipped to the 
mines from a distance at comparatively high freight 
rates. 

The kinds and quantities of timber used in 146 
iron mines in 1905 are shown in the following table: 
REQUIREMENTS OF IRON MINES. 

Round timber. Sawed timber. 





Kinp— Cubic fee Board feet. 
ae rer peers 1,177,500 5,209,000 
rr ence etc 901,4 1,783,000 
i crsrasls 6 is AneRipiake ea MNUS 658 117,700 280, 
ine oui, wow aida oa 6 see 49,300 11,000 
_ ee mere ses 256,000 
RE er ree eee a ee ce 182,000 
Mist Rardwoods. .......cis0s. 651,700 187,000 
ee 1,324,800 890,000 
co Sih 1b 64:4 00 5.254 9,261,600 5,131,000 

NS EK aes vc eee 13,484,000 13,929,000 


Iron mines to the number of 442 reported no timber 
used. Employed in 146 mines reporting the use of 
timber were 13,484,000 cubic feet of round and 13,- 
929,000 board feet of sawn timber. Of the total 
there were 1,177,500 cubic feet of round and 5,209,000 
board feet of sawn pine timber, 901,400 of round and 
1,783,000 feet of sawn hemlock and 117,700 cubic feet 
of round and 280,000 board feet of sawn timber. 
Small amounts of spruce, fir and maple and other 
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woods were used for some purposes in underground work. 

In Michigan 40 iron mines required 11,414,700 cubic 
feet of round timber and 10,549,000 board feet of 
sawn timber, costing a total of $669,323. The average 


cost of the round timber was 4.7 cents a cubic foot 
and of the sawn $12.24 a thousand board feet. Michi- 
gan used 85 percent of the round timber and 76 per- 
cent of the sawn product required by all the iron 


mines from which reports were received. The rela- 
tive order in which the other states used timber for 
iron mines was: Minnesota, Colorado, New Jersey, 
Alabama, Pennsylvania, Virginia. 





PROGRESS IN NATIONAL RECIPROCAL DEMURRAGE. 


Bill Introduced Into the Upper House by Senator Culberson with Explanations by Judge Cowan — Proposed 
State Legislation in the Pacific Northwest—Demurrage 


SENATE BILL 7887, INTRODUCED JANUARY 16, 
1907, BY SENATOR CULBERSON OF TEXAS. 


A BILL 


To require railroad companies engaged in interstate com- 
merce to promptly furnish cars and other transportation 
facilities and to empower the Interstate Commerce 
Commission to make rules and regulations with respect 
thereto, and to further regulate commerce among the 
several states. 


Under the above caption Senator Culberson, of Texas, 
has introduced a reciprocal demurrage measure which 


seems to cover in a practicable way the chief points in- 
sisted on by the advocates of such a measure. It is 


supposed to have been drawn with the assistance of 
Judge S. H. Cowan, whose name is familiar not only 
because of his general reputation as a lawyer and ad- 
vocate of exceptional ability, but because of his promi- 
nence in the discussion and agitation that preceded the 
enactment of the Hepburn amendment to the interstate 
commerce act. The complete official text of the bill is 
as follows: 


Be it enacted by the Senate and House of Representa- 
tives of the United States of America in Congress as- 
sembled, That it is hereby declared to be the duty of every 
railroad company subject to the provisions of the act to 
regulate commerce, approved February fourth, eighteen 
hundred and eighty-seven, and the amendatory acts thereof 
and supplemental thereto, and the act approved June 
twenty-ninth, nineteen hundred and six, entitled “An act to 
amend an act entitled ‘An act to regulate commerce,’ ap- 
proved February fourth, eighteen hundred and eighty-seven, 
and to increase the powers of the Interstate Commerce 
Commission,’ to provide sufficient tracks, depots, motive 
power, cars, and all other needful facilities and appliances, 
o enable it with reasonable dispatch to perform all of its 
duties as a common carrier; and to provide and furnish 
transportation, as that term is defined in the said act of 
June twenty-ninth, nineteen hundred and six, for all inter- 
state and foreign commerce offered, tendered, or to be offered 
or tendered to it for shipment, within a reasonable time 
after demand therefor made by any shipper of such freight 
desiring such transportation ; and to supply within a reason- 
able time at its station or stations from which such shipper 
gives notice that he desires to ship such freight, at the 
date designated by such shipper where that is within a 
reasonable time, sufficient suitable cars in which to load the 
same, and to promptly transport the same to its destination 
when destined to points upon the line of such railroad 
receiving such freight, and if destined to points beyond the 
line of such railroad, then to promptly transport and 
deliver such freight in such loaded car or cars to the con- 
necting carrier forming any part of the route over which 
such shipment is made, or to be made, for the purpose of 
transportation by such connecting carrier on to the destina- 
tion of such freight, or for delivery by it to the connecting 
line or lines forming any part of the route over which the 
sume is to be transported, to its ultimate destination; and 

shall likewise be the duty of each connecting line of 
ailroad engaged in such transportation to promptly receive 
aud tramsport such loaded car or cars to and deliver the 
seme at destination or to its connecting carrier forming any 
irt of the route over which the same is to be trans- 
rted, under the same duties and obligations as if such 
ight had originated upon such line of railway: Provided, 
it where such freight forms less than a carload, or where 
may be necessary to unload the same because of any acci- 
lent or injury thereto, or to the car in which the same is 
ing transported, or where such freight is unloaded at the 
request of the shipper en route, or where by reason of any 

‘idental or unavoidable cause, or in order to comply with 
ny law or regulation provided by law, such freight is un- 
oaded, or where it is for any reason necessary in order to 
‘forward it to unload such freight en route, other suitable 
ars may be supplied: Provided, also, That whenever, by 
‘ason of any accidental or unavoidable cause which cannot 
isonably be provided against by the use of reasonable 
resight and diligence any such railroad company fails to 
/ furnish cars, and uses all reasonable diligence to do so 

mptly after the happening of such accidental or una- 
idable cause, it shall not as to such failure in such case 

liable to the penalties herein prescribed. ~ But nothing 
this act shall in any wise affect the right or remedy of 
y shipper or other person, as the same may exist at com- 

i law or under any statute, to recover on account of the 

ure, delay, or refusal to furnish cars or transportation 
rein provided for, or other failure to perform any other 
ezal duty, nor to in any wise exempt any such railroad 
mpany from any of the provisions of the said act to regu- 
© commerce or the acts amendatory thereof or suplemental 

nie other duties imposed by law, or from any liability 
reunder. 

Sec. 2, That is shall be the duty of every railroad com- 
fy to exchange loaded and empty cars in the transporta- 
n of such freight for the purpose of facilitating its move- 
‘ent with every other railroad with which it connects form- 
‘ug any part of the route for the shipment of such freight 
or with which it has or participates in joint rates for such 
Suipments ; and for each of such railroad companies forming 
uch route, or having or participating in such joint rates, 
n demand of such ———e line to furnish to it, within 
reasonable time after such loaded cars are delivered, as 
‘any empty cars suitable for carrying such freight as may 
he delivered to it loaded by such connecting carrier for the 
purpose of transportation over its line or for delivery to 
any point on its line; and upon demand of the owner 
‘hereof, it shall be the duty of every such railroad company 
receiving the cars of another to return the same within a 
reasonable time after demand therefor and within the time 
and according to the rules and regulations prescribed by the 
Interstate Commerce Commission. 

Sec. 3. That the Interstate Commerce Commission is 


7” 


hereby authorized and ‘empowered to make and establish all: 


needful rules and regulations, general or special, which 
may be different according to circumstances and conditions 








for different railroads and localities and for the different 
kinds and classes of freight, providing for the time and 
manner of demanding cars or giving notice of shipment, and 
for cars and transportation to be furnished to shippers; the 
time within which cars shall be furnished to shippers; the 
furnishing, exchanging, and interchanging of cars, loaded 
and empty, by such railroad companies as between each 
other; the time, place, terms, and conditions upon which 
such cars shall be furnished and such interchange shall be 
made; the reasonable compensation to be paid by each 
carrier for the use, loss, injury, or destruction of the cars 
of any other carrier in the transportation of such freight; 
the time within which and the manner by which connecting 
carriers shall give notice or make demand for empty cars to 
be furnished by any connecting carrier in exchange for 
loaded cars, or to have its cars returned; the reasonable 
free time to be allowed the shipper for loading such car or 
cars without incurring liability for demurrage or otherwise ; 
the free time which shall be allowed to the shipper or con- 
signee in which to unload such freight without incurring 
any liability for demurrage or otherwise. Until otherwise 
provided the free time for loading or unloading shall be not 
less than forty-eight hours; a schedule of reasonable demur- 
rage charges, which may be different for different railroads 
and different traffic and localities, deemed reasonable by the 
commission, to be paid by shippers for the detention or use 
of cars either in loading or unloading, or by the railroad 
for failing in reasonable time to furnish cars or to make de- 
livery of loaded cars, and the rules and regulations with 
respect thereto. Until otherwise provided by the commis- 
sion one dollar per day per car shall be deemed reasonable, 
and three days’ written notice to furnish five cars or less, 
and five days for ten to five cars, and eight days for over 
ten cars, shall be deemed reasonable notice given to such 
railroads by shippers for furnishing cars, to be made to the 
station agent at the point of shipment, or nearest thereto. 
For the purpose of carrying into effect the powers in this 
act conferred and duties imposed upon the commission by 
this act, it shall have power to prescribe such other rules 
and regulations as may to it seem necessary; and the said 
commission is also authorized and empowered wherever it 
shall deem it necessary to the prompt transportation of 
freight as aforesaid to prescribe the minimum time within 
which such freight shall be moved from the point of origin 
to its destination, or to deliver to any connecting carrier 
or over any part of the route from point of origin to desti- 
nation and for delivery at destination, and the minimum 
speed at which any particular class or kind of freight or 
cars used for the same shall be moved. It shall be the 
duty of every such railway company to conform to all 
rules, regulations and orders of the commission made in 
accordance herewith. 

Sec. 4. That every such railroad company which, in vio- 
lation of any of the provisions of this act, shall fail to 
furnish any car or cars or transportation, as that word is 
herein defined, within a reasonable time, or within the time 
prescribed by the Interstate Commerce Commission where 
the time is by it prescribed, or to conform to any order, 
rule or regulation of the commission herein provided for, 
shall be iiable to the shipper or other person injured or 
damaged thereby for all such injury and damage as may 
result thereby to him, his property or his business, and to 
pay in addition thereto as punitive damages an amount 
equal to a reasonable attorney's fee for such case where 
such suit is brought for such recovery, and in case of such 
failure or refusal to furnish any car or cars for shipment 
of live stock shall also be liable for double the damage 
caused thereby; to be recovered in any court in any state 
or territory or the District of Columbia having jurisdiction 
of the parties and subject matter, or in any circuit court 
of the United States having jurisdiction of the parties, re- 
gardless of the amount in controversy. 

Wherever it shall be his duty or such shipper shall under- 
take to unload such freight delivered or offered to the 
shipper upon any sidetrack or any place for such unloading, 
and where, by the usual custom of business, freight is un- 
loaded or to be there unloaded by such shipper, his failure 
to unload such shipment within a reasonable time, to be 
prescribed by the rules and regulations of the Interstate 
Commerce Commission, unless prevented by causes beyond 
the shipper’s control, shall entitle the carrier furnishing 
such transportation, after twenty-four hours’ notice, to un- 
load such freight at the shipper’s cost and expense, un- 
affected by demurrage rights. 

Every railread company and every shipper shall be liable 
to pay, respectively, the demurrage charges herein declared 
reasonable and such demurrage charges as may be pre- 
scribed by the rules and regulations of the Interstate Com- 
merce Commission without regard to any liability for dam- 
ages or for penalties herein prescribed; and every railroad 
company using the cars of any other railroad company, 
under the provisions of this act, shall be liable to the owner 
or railroad company entitled thereto to pay for the reason- 
able use and hire thereof and for injury thereto, the amount 
prescribed by the Interstate Commerce Commission, except 
where such railways agree on such compensation that shall 
be the standard rather than the amount fixed by the com- 
mission; and where any such carrier or owner of such car 
or cars shall be dissatisfied with the amount fixed by the 
commission for the use, hire, loss, or destruction or injury 
of such car or cars, or the carrier liable therefor fails to 
pay the same, the carrier or person entitled thereto or the 
carrier liable to pay for such use, hire, injury, loss, or 
destruction of such car or cars shall be entitled to file suit 
in the circuit court of the United States against the ad- 
verse party to ascertain and fix the value of such use, hire, 
loss, injury, or destruction and recover the same; and the 
circuit court of the United States for any district through 
which such railroad runs may entertain such suit and 
adjudge the amount thereof with a reasonable allowance 
for attorneys’ fees, regardless of the amount in controversy, 
which judgment shall be final: Provided, also, That no 
railroad company shall be compelled to furnish in exchange 
its cars to any other railroad company which is insolvent, 
except upon reasonable security to protect it against loss 
on that account, according to rules to be prescribed by the 
Interstate Commerce Commission. 

Sec. 5. That every railroad company which shall wil- 
fully, by its own gross negligence or by the gross negligence 
of its agent having charge and management of furnishing 
any ear, cars, or transportation, fail or refuse to furnish or 
exchange cars, as herein provided, or to transport or deliver 
the same within the time prescribed by the commission, or 
if no time is prescribed, then within reasonable time, shall 
in addition to other liabilities herein provided, forfeit to 
the United States for each of such violations not less than 
twenty-five dollars nor more than one hundred dollars for 
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each offense; and each day of such failure or neglect as to 
each shipper shall be treated as a separate offense to be 
recovered in any circuit court of the United States having 
jurisdiction of the parties, at the suit of the United States 
brought by any district attorney under the direction of the 
interstate Commerce Commission or the attorney general of 
the United States. 

By the term shipper as herein used is meant any person, 
firm, or corporation tendering freight for shipment and any 
consignor or consignee, or the assignee of any bill of lading, 
or other person, firm, or corporation having the rights of a 
consignor or consignee. 

Sec. 6. That nothing in this act shall be construed to re- 
peal any part of said act to regulate commerce and amend- 
ments thereto, as set out in the first section of this bill. 


Explanation of the Culberson Bill. 


Judge Cowan has prepared an exhaustive explanation 
of the Culbertson bill, covering both operative and legal 
phases of it. We regret that space forbids its publication 
entire in this issue, but its more important portions are 
given below, while the careful reader will need no fur- 
ther index to the merits of the provisions of the bill. 
We quote Judge Cowan as follows: 


The first secticn declares the duty of railroads subject to 
the act to regulate commerce. 

The act to regulate commerce does not specifically define 
these duties as defined herein, though it does require rail- 
road companies to furnish “transportation,” but the defi- 
nition of transportation does not seem to include the man- 
ner of the movement or carriage over the road and the act 
to regulate commerce does not specifically state the car- 
rier’s duty with respect to the time within which the trans- 
portation is to be furnished. Furthermore, said act does 
not fix any penalty for failure to comply with the duty 
to furnish transportation. 

Paragraph 2. The second paragraph of this bill makes 
it the duty of every railroad company to exchange loaded 
and empty cars with its connections, and on demand to 
furnish to a connecting line within reasonable time empty 
cars in exchange for loaded cars delivered to it, and to 
return the cars belonging to any other railroad within a 
reasonable time if demanded, according to rules and regula- 
tions prescribed by the commission. 

There is no law, either statutory or common law of the 
United States, creating or defining these duties. 

The object of this section 2 is manifest from its language 
and needs no arguments to support it to those who know 
that 95 percent of the through business of carload ship- 
ments in this country has for years been transacted by the 
interchange of cars and it would be impossible to transact 
the business in any other way. 

This provision of the law is very essential at this time 
because a great many of the railroads are assuming that 
they bave the right to refuse to allow their cars to go off 
their own line, cr to be loaded for that purpose to points 
to which they have joint rates with their connections, and 
this is equivalent to a refusal to ship upon the joint rates. 

Paragraph 3 increases the power of the commission 
and extends it to the matter of operation in the particu- 
lars named, which is absolutely essential because the law 
cannot “by reason of its universal application provide for 
all of the contingencies and exigencies so as to make the 
application of the duties imposed just and reasonable, and 
it is extremely difficult to get a law changed which op- 
erates harshly, while the commission can adjust its rules 
and regulations to conditions and if the same operate 
harshly they can be modified or abrogated with promptness. 
It is remarkable, indeed, that after Congress has passed 
the law providing for the regulation of the rates, imme- 
diately the railroads should have so failed to perform the 
public service imposed upon them as to create a far worse 
condition than was created by reason of the discriminatory 
and unreasonable rate situation. The exigency is far 
greater to regulate the service than it was to regulate the 
rate. 

Paragraph 4. This section fixes the penalty against every 
such railroad company (1) for failing to furnish cars or 
transportation within reasonable time or within the time 
prescribed by the Interstate Commerce Commission where 
it prescribes a time; (2) or to conform to any order, rule 
or regulation of the commission in the bill provided for, 
and subjects such carrier to liability for the injury or dam- 
age done or which results to every shipper or other person 
thereby injured or to his property or business, and the 
amount equal to a reasonable attorney's fee as punitive 
damages in such cases where suit is brought for recovery 
of such damage or for such injury; (3) and it is pro- 
vided that the amount may be recovered in any court in 
any state or territory or the District of Columbia having 
jurisdiction of the parties and the subject matter or in any 
circuit court of the United States having jurisdiction of the 
parties regardless of the amount in controversy. 

The object of reciting that this liability may be sued 
upon or recovered in any court is to subserve the conveni- 
ence of shippers and not subject them to the obligation of 
being compelled to go to the circuit courts in small cases, 
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and also to relieve the circuit courts of the United States 
of having to take jurisdiction of so many small cases. 

The object of making the penalty go to the shipper is 
that bill would work automatically then, because the ship- 
per would become an exponent of enforcing the law, par- 
ticularly if he can maintain a suit in his own local court 
and if he can have added to his recovery of actual dam- 
ages an amount to reimburse him for a reasonable attor- 
ney’s fee. 

This section of the bill also makes it the duty of a 
shipper unloading freight, or who by custom of business 
assumes that obligation, to unload the same within a 
reasonable time to be prescribed by the rules and regula- 
tions of the commission, and unless the shipper is prevented 
by causes beyond his control from such unloading within 
the time prescribed by the commission, the carrier has the 
right after twenty-four hours’ notice to unload the freight 
at the shipper’s cost and expense regardless of demurrage 
rights. ‘his is very important because it enables the car- 
rier to release equipment if it desires to do so. 

The shipper ought not to be penalized for failure to un- 
load further than paying for the reasonable use of the car, 
because the shipper owes no duty to the public with respect 
to its business, like the carrier does to furnish cars, and 
if the carrier has plenty of cars and is not of a mind to ask 
the shipper to unload it can accept the demurrage; but if it 
is short of cars and unable to perform its duty at some 
other point by reason of the fact that shippers are failing 
to unload, it need not suffer on that account under the pro- 
visions of this bill, for it may unload at the shipper’s 
cost and expense and that will undoubtedly induce the 
shipper to unload within the time prescribed rather than 
suffer the carrier to do so at the shipper’s expense. This 
section also makes shippers and railroad companies liable, 
respectively, for demurrage, according to the amounts and 
as provided by the rules and regulations of the Interstate 
Commerce Commission, and that independent of and regard- 
less of liability for damages or penalties. 

Section 5. In order to give to the government the power 
to compel obedience to this law and to put it beyond the 
chance of a railroad company taking chances on damages 
and refusing to obey the orders of the commission to fur- 
nish or exchange cars, or as otherwise made, section 5 of 
this bill fixed penalty of $25 to $100 against every rail- 
road company which willfully or by its gross negligence or 
the gross negligence of its agents in charge of furnishing 
cars, fails or refuses to furnish or exchange cars as pro- 
vided by this act within the time prescribed by the com- 
mission, or if no time is prescribed then within a reason- 
able time. ‘This penalty is recoverable by the United 
States at the suit of the district attorney at the direction 
of the commission or the attorney general. 

The final clause in this bill defines the meaning of the 
term ‘“‘shipper’’ as used throughout the bill, which is deemed 
preferable to mentioning all of these parties every time it 
is necessary to use the term shipper as contradistinguished 
from the carrier, 

In many instances states have provided penalties for 
railroad companies failing to perform the duty to furnish 
cars, deliver freight, and for injury to freight. All of these 
laws, if reasonable, are within the police power of the 
states, and that is intended to be left as broad as it is 
were this bill not passed. 
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INTERSTATE COMMERCE COMMISSION HEARING 
IN SEATTLE. 


(Special telegram to the AMERICAN LUMBERMAN.) 

SEATTLE, WASH., Jan. 23.—The special hearing of the 
Interstate Commerce Commission, adjourned from 
Tacoma Saturday, was held here yesterday and today 
and was concluded this afternoon. 

Commissioner Lane presided during an investigation 
on car shortage. The Hill lines were represented by E. 
J. Cannon, division counsel of the Northern Pacific Rail- 
way Company, of Spokane, and by L. C. Gilman, general 
western counsel of the Great Northern Railway Line, of 
Seattle. Lumber shippers were represented by Gen. 
James Marshtown, of Tacoma, and A. E. Griffith, of 
Seattle. 

As the hearing began before the lumbermen had all of 
their testimony in shape, and also because of the limited 
time at their disposal in which to prepare their presenta- 
tion, but few.witnesses were examined on either side. 
The lumbermen intend later on to present their case 
before a special hearing of the commission, which prob- 
ably will be held in Seattle, when an abundance of evi- 
dence will be introduced to show the extreme demoraliza- 
tion of business which has been caused by the protracted, 
general car shortage. 

At yesterday’s hearing W. P. Paulhamus, a fruit 
shipper, testified as to the damage which had been sus- 
tained by fruit shippers because of the inadequate car 
supply, and State Railroad Commissioner James C. Law- 
rence strongly scored the railroads for not caring prop- 
erly for prominent industries in the. states, including 
those of grain, fruit and lumber. 

E. 8S. Hood, a shingle manufacturer at Ferndale, 
Wash.; George A. Cooper, lumber and shingle manufac- 
turer of Bellingham, and C. E. Patten, of Seattle, operat- 
ing mills at McMurray and Tacoma, testified as to the 
injury done to their business by their inability to ship 
their product due to lack of equipment and slow han- 
dling and delivery of lumber and shingles after being 
shipped. Mr. Patten gave some facts and figures show- 
ing that there was an apparent discrimination in the 
distribution of cars at Tacoma among the mills. 

**How do you account for this discrimination?’’ asked 
Commissioner Lane. 

‘*Q, that somebody was buying cars,’’ replied the 
witness. ‘‘The price of cars runs from $10 to $5 a car. 
Some weeks ago the superintendent of our mill at 
Tacoma saw a large car being switched around. He 
asked the conductor if we were going to get that car. 
The conductor asked him how much it was worth to him. 


The superintendent said that while we wanted that car 
pretty badly, we were not going to pay for it. The con- 
ductor said that it was worth $10 to him, and we did 
not get the car.’’ 

J. A. Coulthurst, a shingle manufacturer of Belling- 
ham, deposed as to conditions in the various parts of the 
state, characterizing them as being general and compre- 
hensively demoralizing. 

At today’s hearing the railroad representatives offered 
testimony intended to show that the present troubles 
are not due to lack of cars or equipment but to insufii- 
cient trackage, and endeavoring to demonstrate that 
every effort possible is being made to increase trackage 
by doubling much of the main line between Puget sound 
terminals and St. Paul, Minn. 

B. E. Palmer, assistant general superintendent of the 
Northern Pacific Railway Company, was on the stand 
nearly all of today. Other witnesses for the railroads 
were Charles M. Levey, third vice president of the 
Northern Pacific Railway Company; W. C. Albee, super- 
intendent of the Pacific division of the Northern Pacific 
road, and William D. Scott, superintendent of the Cas- 
cade division of the Great Northern railway. 

Vice President Levey declared that the Northern 
Pacific railway is now working to its full operating 
capacity and said that if the business continued as large 
as it is at present he could see no relief ahead until the 
completion of the north bank road to Portland in Octo- 
ber of this year, and of the double tracking now under 
construction and to be completed some time in 1908. 

The hearing concluded late this afternoon. 





EDITORIAL EXPRESSIONS RECORDED IN THE 
SOUTH 


(From the Times-Democrat, New Orleans, La., January 22, 
907 


4. 

Among those in attendance at the annual meeting of 
the Yellow Pine Manufacturers’ Association is J. E. 
Defebaugh, editor of the AMERICAN LUMBERMAN, of 
Chicago. He returned last week from Washington, hav- 
ing been one of the committee appointed by the National 
Reciprocal Demurrage Convention to lay the complaints 
of shippers and receivers of bulky commodities before 
President Roosevelt. He said: 


We were well. received by the president. He listened to 
our statement, questioned us closely and displayed an inti- 
mate knowledge of conditions in all parts of the country. 
The committee found he was thoroughly informed on this 
question, as he is on scores of others. ” 

After a conference between members of the committee 
and the president it was decided to go over the situation 
with the interstate commerce commissioners. Selections 
from the convention committee and the commissioners were 
made and later a conference held between these gentlemen 
and President Roosevelt. This discussion covered the 
ground as thoroughly as possibie under the circumstances. 

So far as the lumber industry is concerned, no one identi- 
fied with it is asking the impossible. What is demanded 
is that the present congestion be cleared up, and that termi- 
nals and side tracks be kept clear; that the railroads move 
traffic and — it moving. I have not inaugurated a fight 
against the railroads; the representative business men who 
met in Chicago are not antagonistic to the transportation 
interests. They do ask that the railroad companies live up 
to their obligation as common carries and, speaking for the 
interests represented at the convention, I feel safe in saying 
they intend to insist upon this obligation being fulfilled. 

Heretofore shippers have been content to complain of poor 
service and to petition local representatives of the railroads 
— them for better service. Where in the past they 
have humbly supplicated, now they voice their ideas in 
definite form. In response to their cry, which went abroad 
throughout the land, there were hastily called meetings 
among those high in authority, and within three days of the 
Chicago convention the daily press of the country announced 
the formation of a car efficiency bureau. 

There is no desire on the part of anyone to exact a pen- 
alty from the railroads for failure to give service—for the 
sake of the penalty only. That would be far from adequate. 
Neither consignors nor consignees want a paltry dollar or 
two dollars; they want the cars and the service and believe 
| tae of penalties will serve to wake up the rail- 
roads. 

Of necessity the railroads must have the codperation and 
assistance of their patrons in clearing up the congestion and 
oe | it clear. A rigid enforcement of demurrage charges 
helps in some degree, or at any rate such is the testimony 
of car service association agents. A general shaking up all 
along the line will do much to quicken the movement. If 
an agent or the manager of a division is held responsible for 
all the equipment within his jurisdiction, if he is required 
to show results from its employment, there will be something 
doing at all hours of the day and night. He will insist 
upon having facilities, cars, locomotives and crews, and 
supplied in this manner he will make a good showing or his 
successor will. Were it a case of move the traffic or lose 
your job the traffic would move. 

Aside from transportation troubles the lumber business is 
in fine shape. There is a demand for all classes of lumber. 
Stocks in the hands of retailers and heavy consumers are 
moderate to light, and they are unable to have orders filled. 
The early spring trade will be heavy. In fact, I believe 
there will be an unusually large movement throughout the 
summer months. 
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(From the Daily Picayune, New Orleans, La., January 22 
1907.) 


Mr. J. E. Defebaugh, editor of the AMERICAN LuM- 
BERMAN, of Chicago, one of the best known lumber jour- 
nals published in the United States, is a guest at the 
St. Charles and will attend the two days’ session of the 
yellow pine manufacturers. Mr. Defebaugh is accom- 
panied by his wife and son, Carl. - Master Carl is 13 
years of age and has attended the last four annual con- 
ventions of the Yellow Pine association. The youngster 
declares that as soon as he becomes of age he intends to 
be a newspaper man. 

‘*Just reached the city after a somewhat hurried trip 
from Washington,’’ was Mr. Defebaugh’s smiling re- 
sponse to a request for an interview on reciprocal demur- 
rage matters. In substance he gave this outline of what 
has been accomplished by those who believe in doing 
something to improve the services given by the railroads: 

Several bills have been introduced in Congress, among 


them being the Madden bill, which is brief, businesslike, 
but not complete in all its details. 

Another bill being considered is known as the Culberson 
bill. It is more comprehensive, having been written by an 
attorney, Judge Cowan, of Texas, who, it will be remembered, 
was one of the leading spirits in the Interstate Commerce 








cae Convention. It is thoroughgoing from a legal stand- 
oint. 

. Congressman Madden generously says: “I don’t care 
whose lunguage is employed in presenting the question. We 
one and all are after the same result—the well being of the 
consignor and the consignee. We are going to be careful 
not to advocate anything that would be inimical to the 
interests of the railroads in the long run.” 

I believe Madden's statement representative of the general 
sentiment. 

Our conference with the president and members of the 
Interstate Commerce Commission was very satisfactory in- 
deed. I do not think I am violating any confidence in say- 
ing we have the sympathy and support of all of them. 

I, of course, am very well gratified at the progress that 
has been made in the direction of improved service. With 
reciprocal demurrage as a slogan, a short, sharp campaign 
has resulted in setting the powers that be to working out 
the problem involved with a vigor that has had no parallel 
recently. Vublic sentiment is a potent factor in such mat- 
ters. 

In some cases the railroads have been doing the best they 
could with the facilities at their command. What shippers 
are demanding is equitable distribution of available equip- 
ment; if demurrage is to be charged, they ask that it be 
applied impartially. In brief, business men are asking for a 
square deal in this matter. 





RETROGRESSION IN CAR SITUATION SOUTH. 


NEw ORLEANS, LA., Jan. 22.—The most noteworthy 
feature of the week in this territory has been the sudden 
relapse of the car situation at a time when manufac- 
turers were beginning to flatter themselves with the hope 
that the worst was over. Ten days ago the situation 
eased up noticeably and better car supply was reported 
by both cypress and yellow pine people. It was generally 
attributed to the fact that the sugar season was over 
and the southern crop movement was pretty well out of 
the way. The sugar grinding season is farther over 
than ever and the crop movement is no heavier than it 
was when the temporary relief was experienced, yet the 
car supply has apparently without reason slumped into 
thin air once more. How long the famine will now last 
few lumber prophets are bold enough to venture a pre- 
diction. What has caused the relapse is also hard to ex- 
plain, unless it be on the theory that the few cars re- 
leased by the reduced crop movement were merely the 
proverbial drop in the bucket, and having been once 
loaded at the lumber sheds they went forth to the in- 
terior market never to return. Statistics for the month 
will probably show an increased movement, but most 
of the increase will be found upon analysis to have been 
recorded in the first half of the month, and shipments 
are still greatly restricted. 

Local railroad men now attribute the shortage in this 
immediate locality to the failure of exporters to unload 
cars at this port. They claim that from 8,000 to 10,000 
cars are now tied up in the local switching yards on this 
account. Last week the New Orleans & Northeastern, 
following the lead of the Illinois Central, Southern Pa- 
cific and Texas & Pacific, issued a supplementary car 
service and storage circular, providing for the reduction 
of free time on export shipments at this port from 
twenty to ten days, effective February 18. As demur- 
rage after the expiration of this time the shippers will 
be assessed 50 cents a day. The Illinois Central is said 
to have the largest number of cars tied up here, with 
the Southern Pacific and Texas & Pacific a close second 
and third, the Queen & Crescent fourth, no large system 
having less than 1,500 cars bottled up here. 

In their own defense the exporters say that the delay 
in unloading is not their fault and is greatly to their 
disadvantage. They charge that the yards are in such 
congested condition and the drayage service is so short 
that it is impossible to get the cars unloaded within ten 
days. Then, too, the vessels for which the shipments 
are destined cannot get berths at the railroad wharves 
and are often compelled to wait for days before being 
given facilities to load. It is a fact that the port has 
been crowded with vessels of late and there is undoubt- 
edly much logic in the shippers’ contention. Incidentally 
the reduction of the free time may precipitate another 
clash between the railroads and the Louisiana railroad 
commission, as the latter oody has. in effect an order 
that twenty days’ free time shall be allowed shippers. 
The railroads, however, contend that the commission has 
no jurisdiction over shipments intended for export. 

Lumber exporters handling their products through 
Gulfport are said to be suffering as much from car 
shortage as those operating through this port. It is stated 
that vessels have been placed under heavy demurrage 
charges while waiting for lumber cargo which it was im- 
possible to move from the mills, owing to lack of cars. 
The monetary loss incurred by this inability to secure 
reasonably prompt shipment will undoubtedly reach sur- 
prisingly heavy totals. 





WASHINGTON’S GOVERNOR ADVOCATES RECIP- 
ROCAL DEMURRAGE. 


SEATTLE, WASH., Jan. 19.—Gov. Albert E. Mead has 
given impetus to the reciprocal demurrage fight in the 
state of Washington. In his annual message to the 
state legislature, which convened Monday, the governor 
not only advocated a state reciprocal demurrage law but 
asked that it be so framed as to include interstate busi- 
ness, advocating this course even though later on its 
appliance to interstate business should be held void by 
the courts. 

Lumbermen throughout the state are warm in their 
praise of the governor’s course and the message atones 
for many sins held against Governor Mead by manu- 
facturers of forest products since the time he turned 
down the lumbermen’s candidate for a place on the state 
railroad commission, after having invited the millmen to 
recommend some person for appointment. That portion 
of the message referring to the car shortage and the 
governor’s recommendations for a remedy says: 

One of the most vital commercial and financial problems 
confronting our manufacturers and shippers of all kinds is 
that of the failure of common carriers within the state to 
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perform the functions for which they were created and in 
consideration of which performance they were granted privi- 
leges, and for the performance of which the public by its 
support makes their existence possible. 

From all reliable information and data obtainable, I am 
of the opinion that three direct causes for this failure exist: 
First, lack of sufficient rolling stock, commonly referred to 
as car shortage; second, lack of sufficient motive power ; 
third, lack of sufficient transportation facilities, particu- 
larly in the way of terminals, sidings and additional tracks. 
The railroads, on one hand, contend that the locomotive 
works, car works and car manufacturers have been unable 
to fill their orders, although such orders have been properly 
and timely placed. They further contend that by reason of 
the many opportunities presented to laboring men as a 
result of our general prosperity it has been impossible to 
obtain labor with which to construct additional tracks, ter- 
minals and sidings. 

Shippers, on the other hand, and notably those engaged 
in the shipment of lumber products and wheat, contend that 
these same conditions, in a greater or lesser degree, have 
existed for the last ten years, and that the railroads are, 
therefore, at fault for having constantly failed during such 
period properly to anticipate the future tonnage. Shippers 
further contend that the real difficulty lies in the railroads 
compelling them to insure the carriers against possible loss 
incident to what might prove to be an overinvestment in 
rolling stock and motive power. ‘The shippers assert that it 
is the policy of the transportation comnanies never to Invest 
more capital in rolling stock and motive power than is 
necessary to move the entire tonnage in twelve months; in 
other words, never to have so many cars and engines on 
hand that there would be danger of some of them being idle 
for any period. Such a policy might be sound were the 
commerce of the state moved in a steady well balanced and 
well distributed manner, but we all know that such a bal- 
ance does not exist; that the salmon pack, the cereal crops 
and even manufactured forest products move less at one 
time of the year than at others, and hence a congestion in 
transportation is inevitable at the moving times under the 
existing system. 

Be this as it may, the result is that every man, woman 
and child within the state is affected by reason of the traffic 
restrictions placed upon the shipper, whereby he is unable 
to conduct his business as his necessities require. Many of 
the most active and promising communities within the state 
are supported almost entirely by one or more lumber or 
shingle mills. When the mill must close all the laboring 
men in that community are thrown out of work, while the 
grocer and every other line of trade suffers the most extreme 
results. The same is equally true of the eastern part of 
the state. When the wheat must stand upon the platforms 
at the risk of the elements, or in warehouses for a consid- 
erable length of time, everyone in every line of business 
connected with the community from which the wheat is 
shipped is injuriously affected. We must, therefore, have 
some remedy which will afford that protection of their trans- 
portation facilities in which all shippers are entitled, and 
in my judgment it seems that a good and safe step taken in 
that direction would be the enactment of what is known as 
the reciprocal demurrage law, drawn, if possible, in such a 


manner that it will be effective for interstate business even 
should the courts ultimately hold it ineffectual as to inter- 
state business. PR ge 
CAR SHORTAGE IN BRITISH COLUMBIA. 

VANCOUVER, B. C., Jan. 19.—By far the most im- 
portant suggestion for relief from the shortage of cars 
which every manufacturer is now feeling comes from 
leading shippers who have felt the same handicap which 
has been so acute in the United States as to warrant the 
calling of the big Chicago convention. Local lumber- 
men are watching this movement of their brethren across 
the line with deep interest, and the action of the editor 
of the AMERICAN LUMBERMAN in calling the convention 
and organizing such a national campaign has been heart- 
ily approved here. The course suggested, of asking 
from the authorities a reciprocal demurrage to be col- 
lected from the railways is also approved, and some 
action on similar lines may be expected here, for it is 
argued that the Canadian Railway Commission has the 
power in other things to say to the railway companies: 
‘*You should do thus and so, and we so order it done,’’ 
and there is practically no appeal or demurrer possible. 
It is thus felt that in the matter of car supply similar 
power must rest with the railway commission, all that 
is needed being to make strong enough representations 
to that body to secure official action. 


CHICAGO COAL DEALERS LISTEN TO DEMUR- 
RAGE COMMITTEE REPORT. 


On Tuesday of this week the Chicago Coal Dealers’ 
Association held a meeting which was addressed by 
Donald A. Sage, of Chicago, who was one of the com- 
mittee to present the action of the National Reciprocal 
Demurrage Convention to President Roosevelt, and who 
acted especially on behalf of the coal trade. In making 
a report on demurrage matters to the association Mr. 
Sage in part said: 

Most of you are aware that I had the honor to be one of 
a delegation at a conference in Washington with President 
Roosevelt and at a subsequent conference with the president 
and the Interstate Commerce Commission. We also had 
preliminary hearings with the interstate commerce commit- 
tee of the House and with the committee on legislation of 
the Senate, in the execution of our duties as delegates of 
the National Reciprocal Demurrage Convention. 

Our committee achieved success beyond its hopes and was 
also complimented by Chairman Knapp on the way its evi- 
dence was submitted to a special session of the Interstate 
Commerce Commission in session with our committee, which 


was arranged by President Roosevelt. The following day 
there was a joint meeting of the commission and our com- 
mittee with the president. = o 

The Interstate Commerce Commission then stated to the 
president that the reciprocal demurrage committee had as- 
sisted them in their conclusions, and that their conclusions 
were that the duties of the carrier should be better defined 
by federal law. One of the Interstate Commerce Commis- 
sion referred pointedly to the principle of national reciprocal 
demurrage as a necessary, desirable and equitable remedy. 

The Interstate Commerce Commission was briefly thanked 
by one of our delegates, and finally the commission was 
instructed by President Roosevelt to at once proceed to 
formulate some measure or amendment to the _ inter- 
state commerce act to be presented to Congress at the 
earliest date consistent; and the president said that when 
this was made ready by the commission it would be accom- 
panied by a special message from him to Congress, recom- 
mending it, in the hope that the Interstate Commerce Com- 
mission’s recommendations would result in a law before 
the adjournment of the second session of the fifty-ninth 
Congress. 

The reciprocal demurrage committee was much impressed 
with the sincerity of the president and the strenuous dém- 
onstration of his determination to use his great executive 
power to promote a prompt remedy that would give the 
people relief from the deplorable conditions as they exist, 
relative to the difficulties regarding car service between the 
railroads and the people. 

Gentlemen, the object of making this address and relating 
the progress we have been making to provide a remedy 
(which will almost beyond doubt be applied) is to ask you 
each and all to make, through your association, as a body, 
or as individuals, an effort for its support by direct appeal 
to your representatives in Congress, just as soon as the 
president has sent in his message. We need to create and 
direct public sentiment, which is all powerful with Con- 
gress. Now that we have reached the point of securing the 
sympathy and active support of our chief executive I think 
it my duty in every way to further the proposed remedy, 
and I trust, gentlemen, you will. also consider it yours. 
7 * * 


It is the consensus of opinion of all who understand the 
conflict as it now exists that the duties of the carrier will 
be further defined in some federal law that will be as wel- 
come and beneficial to the great railway managers as it will 
be to the people, the consignor and consignee of all freight. 
The tonnage of coal is almost 40 percent of the traffic of 
the railroads; therefore our coal industry should be active. 

In conclusion, gentlemen, I beg that you will put forth 
your best efforts, no matter of how little consequence yor 
personally may think such efforts to be, in promoting t’. 
principles of equity in national legislation and securing , 
national reciprocal demurrage law. * * * 

There are various proposed remedies for the unbearable 
failure of the railroads properly to perform their duties ar 
common carriers; but I hope you will concentrate your 
efforts on securing the passage of the legislation which will 
be proposed as a result of the National Reciprocal Demur- 
rage Convention held January 4 and 5 in this city, and of 
the work of its executive committee in Washington. 





SOME INFORMING, SUGGESTIVE OR APPRECIATIVE COMMUNICATIONS. 


DAMAGE CLAUSE SUGGESTED. 

Rapip Ciry, Micu., Jan. 21.—We are heartily in favor 
of such law as you propose to compel railroads to deliver 
goods in a reasonable time. We also wish to offer an- 
other clause to the same bill, namely, that where goods 
or merchandise are damaged in transit that the carrier 
be compelled to settle the damages at the local freight 
office where the freight is delivered. As is now the custom, 
a consignee has to send his freight bill, together with the 
invoice, to some foreign office, probably a thousand miles 
away, to have the damages adjusted. It seems to us that 
the local agent is the proper person to say what the dam- 
ages should be and to settle them. 

THE Rapip Ciry LUMBER COMPANY, 
B. Cc. Lenhart, Secretary. 


FAVORS RECIPROCAL PENALTY. 

Kansas City, Mo., Jan. 3.—Fifty percent of the cars 
actually needed have been furnished our mill; that is, from 
July 1, 1906, to December 1, same year. Since that date 
we have obtained about 80 percent of our actual require- 
ments. Our mill is located at Fostoria, Tex., on the Gulf, 
Colorado & Santa Fe railway. 

The average delay in furnishing equipment on requisitions 
is from three to four days, frequently as long as six days, 
which has necessitated closing down the mill. 

Our mill has not been keeping a record that would 
enable us to give you the information called for, but for a 
distance of 1,200 miles, which is a fair average on our 
shipments, the time consumed in transit ranges from 
twenty-four to thirty days, but using the minimum number 
of days makes about fifty miles for each twenty-four hours, 
or something like two miles an hour. (Freight wagons 
during the days of the Santa Fe trail were superior to such 
service as is given at the present time.) 

My idea would be to recommend to the commissioners 
that a reciprocal penalty be imposed upon the railroads for 

\ilure to furnish equipment within seventy-two hours after 

is ordered, but, so far as practicable, the manufacturers 
'o prepare and forward their requisitions to the car dis- 

ibutor one week in advance for that week’s car supply, 
xiving destination of the shipment, class and capacity of 

’ desired. In the event shipment is not moved within 
orty-eight hours after tendered, holidays and Sundays ex- 

pted, and a mileage of at least 100 miles be maintained 
each twenty-four hours—after expiration of forty-eight 

ours’ free time allowed while standing at the originating 
point—that a penalty of $1 a car a day (twenty-four hours) 
assessed against the carriers, and such a penalty to re- 
nain in force until the equipment is placed at the industry 
or on unloading track convenient for discharge of its con- 
tents. After the expiration of forty-eight hours from the 
time car is placed for unloading, Sundays and holidays ex- 
cepted, the shipper to be assessed a reciprocal penalty of $1 
a car a day (twenty-four hours). Likewise a penalty of $1 
a car a day (twenty-four hours) be assessed against shipper 
if car is not loaded after the expiration of forty-eight hours 
from time same is placed convenient to receive lading, 
Sundays and holidays excepted. I would further recom- 
mend that the enactment of such a law, if passed, be 
made effective not later than six months from its passage. 
Foster LUMBER COMPANY, 
G. W. Foster, General Manager. 


DEMURRAGE AND CAR INTERCHANGE SUG- 
GESTIONS. 


WRENCOE, Ipa., Jan. 16.—Should a demurrage remedy be 
considered best, I would favor not over three days at $1, 
perhaps $2—then $5 for five days and then $10 thereafter ; 
also a stop to large concerns holding loaded cars for ware- 
house purposes by an extra penalty. Large concerns are 
able to build warehouses or equip themselves with enlarged 
unloading outfits. 

A free interchange of cars between railroads would be a 
great help to shippers at once, but would take all the lesser 
railroad’s cars off their lines to the benefit of the trunk 
lines. 

For the last four weeks the Great Northern here has been 
using foreign line cars in a coal train. All kinds of foreign 
cars are used here on local and other line business. This 
would be intensified if small railroads permitted their cars 
to go out of their control. 

If there is to be an interchange of cars let it be by the 
railroads themselves, pooling their freight cars in one hold- 
ing company, excepting iron ore and railroad work cars, 
which would be of no use to shipping interests, but in- 
cluding all private car lines. 

These are some of the points your meeting can thresh out 
to good advantage to shippers and all our people. 

S. Frost. 


ONE THOUSAND CARS BEHIND. 


ALAMEDA, CAL., Jan. 17.—Our orders are placed with over 
thirty mills scattered from northern California to Arizona, 
and the questions would have to be propounded to each of 
these mills in order for us to give a statement, as we do 
not handle the placing of the cars. We place the orders 
with the mills and it is up to them to look after securing 
cars and making shipments. However, we know that we 
have not had over 331-3 percent of the cars we have 
needed for the last four months and in consequence thereof 
are today 1,000 cars behind with our orders, and have been 
since last September, and this has worked a great hardship 
upon us and upon our customers. 

CALIFORNIA SuGAR & WHITE PINE AGENCY, 
FREDERICK F. Sayre, General Manager. 








A CORRECTION. 


Through an error in transmitting Washington 
| news the ‘‘ National Convention for Extension of 
| | the Foreign Commerce of the United States’’ was 
|| eredited in our last issue with indorsing the recip- 

rocal demurrage movement. The subject was not 
|| presented to that convention and no such action 
|| was taken—Editor AMERICAN LUMBERMAN. 














SOME APPRECIATIONS OF SERVICE RENDERE, 
AMERICAN LUMBERMAN’S EDITOR. 


ROANOKE, IND., Jan. 19.—Allow me to say that I con 
sider that the credit is due to you for this good fight and 
victory. I consider it is a victory even though Congress 
should not act at this session, as it is the entering wedge 
that will ultimately accomplish the purpose. 

i. M. WASMUTH, 
President the National Hay Association. 


Sr. Louis, Mo., Jan. 22.—You are certainly to be con- 
gratulaied on the manner in which the demurrage conven- 
tion was called and organized. W. W. DINGs, 

Secretary Garetson-Greason Lumber Company. 


BIRMINGHAM, ALA., Jan. 21.—I sincerely beg leave to 
again thank you for the most excellent work you have 
inaugurated and to assure you that this movement is 
greatly appreciated by the southern wholesale grocers, and 
you may rely upon their assistance in helping you as well 
as helping themselves. J. A. VAN Hoosz, 

President Southern Wholesale Grocers’ Association. 


MINNEAPOLIS, MINN., Jan. 15.—I wish to take this op- 
portunity to express approval and congratulate you upon 
the success of your work. I believe it will bear fruit, and 
assure you of the support and coiperation of this office. 

G. H. Reeves, 
Secretary-treasurer, 
Northwestern Retail Coal Dealers’ Association. 


MOREHEAD, Ky., Jan. 21.—I have noted with pleasure the 
work you are doing in regard to reciprocal demurrage. I 
think this is one of the greatest things for lumbermen that 
could be suggested. I trust that you may be successful in 
this. S. M. Brapuey. 


LENOX, MICH., Jan. 15.—The trade certainly owes you a 
debt not easily repaid for taking up this important matter 
and agitating it in se successful a manner. 

J. A. Hearu, 
President the Michigan Bean Jobbers’ Association. 


CuicaGco, Jan. 14._-We are pleased to state that we will 
coéperate with your work regarding the national reciprocal 
demurrage law and will do everything in our power to se- 
cure the support and indorsement of the coal trade. The 
writer feels you are entitled to a great deal of credit in 
taking hold of this question and giving it the support of 
your well known journal. A. E. TlOSTLER. 

Northwestern manager Smokeless Fuel Company. 


MEMPHIS, TENN., Jan. 7.—I certainly want to thank you 
for calling this convention, because I believe much good 
will come of it, and the shippers will certainly be under 
obligations to you for whatever is accomplished. Some 
members think, others go further and act, and they are the 
only ones who ever accomplish anything. 

WALKER L. WELLFORD, 

Secretary and treasurer National Coopers’ Association. 


TacoMA, WASH., Jan. 18.—I received your wire in regard 
to the demurrage convention and congratulate you upon the 
results. E. G. Grices, 


President Pacific Coast Lumber Manufacturers Ass'n. 


Harpin, Ky., Jan. 20.—I feel that we lumberman are 
under obligations to you for the interest you have taken in 
the reciprocal demurrage question, and I for one desire to 
thank you both for the interest taken and the wise man- 
agement in bringing about concerted action. 

Vv. J. Ets, 
The W. J. Ellis Lumber Company. 


Sipney, On10, Jan. 21.—Have watched all your proceed- 
ings and think you are right. We are with you in this 
undertaking. Please accept our thanks and congratulations 
for the great work you are doing along this line. 

JAMES ANDERSON. 
President Buckeye Churn Company. 


ASHLAND, Ky., Jan. 21.—I desire to congratulate you on 
your success. I feel sure you are well pleased over the suc- 
cess of your efforts in behalf of the shippers. 

R. H. Vansant, 
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INTERESTING NEWS MISCELLANY OF A WEEK. 


Countrywide Conditions Briefly Summarized—Yellow Pine Buying Extraordinary—Effects of a Big Storm— 
Sound Sense on the ‘‘Lumber Trust’’— Dangerous Litigation. 


NORTHERN EDITORIAL VIEWS. 

NEw ORLEANS, LA., Jan. 23.—J. E. Defebaugh, editor 
of the AMERICAN LUMBERMAN, in attendance on the 
annual meeting of the Yellow Pine Manufacturers’ Asso- 
ciation, was interviewed here yesterday upon car service 
matters, the text of which has been sent under other 
cover. In the course of the interview he was interro- 
gated upon general lumber conditions and the Times- 
Democrat ot yesterday reports him as speaking as 
follows: 

The lumber situation was suggested as a theme. 

In the north the situation is very promising indeed. 
Light supplies are held by manufacturing consumers and 
distributers, and every inaication points to a big demand. 
Some producers have not been able to fill orders, owing to 
their inability to secure cars, and in consequence there 
have been accumulations in some districts. Where you 
find a surplus at the manufacturing end you will find a 
deficit at the consuming end of the business, so it is a case 
of transportation—rather the lack of it. 

Open weather has stimulated building. In some districts 
operators have been handicapped by rain, but the volume 
ot lumber moving out from the retail yards is very large. 
Receipts have been relatively light. It is a plain case of 
buying for early spring trade and this class of buyers are 
coming into the market now. 

Stocks of northern pine and hemlock are low and holders 
show no disposition to urge them upon reluctant buyers. 
In the north producers hoid out for their price or keep 
their lumber. The production of northern pine last year 
was lighter by several hundred million feet, with the prob- 
ability of even a greater decrease this year. Statistics 
compiled by the AMERICAN LUMBERMAN show losses each 
year for the last decade. The actual decrease in 1906 and 
1907 I believe will be greater than heretofore. Within a 
year or two the output will be less than 3,000,000,000 feet. 

‘* What about the lumber trust?’’ was asked. 

Better write to Senator Kittridge. He seems to know 
more about it than anyone else. He is made responsible for 
the statement that the “trust’’ has established one universal, 
unvarying price, the same in North Dakota as in Pennsyl- 
vania, in Michigan as in Texas. Inasmuch as each addi- 
tional cent in the freight makes a difference of 25 cents in 
the price, his system ot mathematics is beyond me. Demand 
and supply are the regulators. As for the elimination of 
competition, ask some sales agent about it. He will tell a 
different story. Not only is there competition between differ- 
ent _—— but between different manufacturers of the same 
woods, 

Of late there have been heavy importations from Canada. 
The alleged tariff wall is no wall at all. One thing that 
has helped to increase shipments from our northern neighbor 
is the slow movement of home products. A great deal of 
the lumber from the north is produced by mills which have 
access to lake transportation, thus being enabled to ship to 
the large distributing centers, Chicago, Cleveland, Buffalo, 
the Tonawandas etc. 

Consumers of shop lumber who for several years have 
secured supplies from the west find it necessary to look 
elsewhere. ‘The local trade and the foreign demand take 
up a large part of the output. There is left for the eastern 
trade, however, more than the railroads can handle. The 
blockade in the west is worse than in any other section. 
Couple this shortage of supply with an increased demand 
and you can readily see the result. 

An index to the general situation is shown ty the receipts 
at Chicago. Last year that market received 2,193,540,000 
feet of lumber, an increase over the previous year of 
169,316,000 feet. Receipts last year were the largest for 
many years. 


RECORD PURCHASE OF YELLOW PINE. 


WIcHITA, KAN., Jan. 20.—With the return of Thomas 
Arnold, manager of the Rock Island Lumber & Coal 
Company, of this city, from Beaumont, Tex., comes the 
announcement of a purchase of yellow pine lumber which 
equals, if it does not exceed, in size any one transaction 
of a similar character which heretofore has been re- 
ported. Mr. Arnold, believing that yellow pine may be 
expected to increase in value during the season, went 
to Beaumont for the purpose of negotiating with the 
Industrial Lumber Company, of that city, for a supply 
of lumber sufficient to stock the many yards operated 
by his concern, which does business throughout Kansas 
and Oklahoma. As a result of his conference with Col. 
Sam Park the Industrial Lumber Company has agreed 
to furnish the Rock Island Lumber & Coal Company, 
at a specified price, 12,000,000 feet of yellow pine 
lumber. It is said that no order of this size has ever 
been placed heretofore except through a jobber, while 
in this instance the purchase is made by the retailer 
direct from the manufacturing concern. Mr. Arnold, 
in a recent interview, stated that he believed the market 
will climb higher than the price at which this purchase 
was made, although the contract price was from 50 to 
75 cents above current market list. He stated that the 
stock purchased would not be more than the company 
would need to supply its Kansas trade and that he ex- 
pects a large volume of business throughout that state 
as soon as the enormous grain crop has been threshed 
and the farmers get their money out of their crops. 

The Rock Island Lumber & Coal Company handles 
approximately 1,700 cars of yellow pine and 200 cars 
of Puget sound lumber a year besides sash, doors, cement 
blocks ete. The company’s business was much inter- 
fered with by the car shortage of last fall and Mr. 
Arnold expects to be prepared to handle all the busi- 
ness which may be offered during this season. 


STORM DAMAGES TONAWANDA DOCKS. 


NortH TONAWANDA, N. Y., Jan. 22.—A southwest 
wind that reached the velocity of a hurricane swept 
through the Tonawandas Sunday, doing considerable 
damage. A part of the damage was sustained by lum- 
ber interests, but inquiries among the dealers show their 
losses to aggregate only a few thousand dollars, notwith- 








standing the sensational reports sent out to the effect 
that some of the yards and docks had been badly dam- 
aged. The wind, blowing down the Niagara river, caused 
that stream to rise from five to six feet above normal 
and the water inundated parts of yards, planing mills 
and box factories in the lower sections. A dilapidated 
dock about 400 feet long, adjoining J. W. Scribner’s 
dock, on the Tonawanda side of the river, was destroyed. 
It had not been in commission for nearly ten years owing 
to its dangerous condition. The same fate attended a 
dock just north of the C. B. Lentz Lumber Company’s 
dock that was vacated by Oille & McKeen six years 
ago for the better location now occupied. The heaviest 
damage to dockage from the rise of the river was sus- 
tained by Lefaiver & Co. About 500 feet of this con- 
cern’s dock was damaged. The loss is estimated at $500. 
A. A. Bellinger, who had nearly a mile of dockage ex- 
posed to the severest fury of the storm and sea, sus- 
tained less than $200 damage to his docks and lumber. 
The others who sustained damage sufficient to place any 
kind of an estimate on it were the Northern Lumber 
Company and the R. T. Jones Lumber Company. The 
yards and docks of these companies are at the head of 
Tonawanda island. The sweep of the wind down the 
river was not interrupted until it struck the head of the 
island with full force. The stringers of the docks that 
were not held down by lumber piled on them were washed 
out and considerable lumber was blown about. The 
Northern Lumber Company estimates its loss at $300, 
while that sustained by the R. T. Jones Lumber Com- 
pany will not exceed $200. 

The driveways of the yards inundated were torn up 
somewhat and there were none of the yards where some 
boards that were lying loosely escaped a slight upheaval 
of stock. The water rose above the floors of Dodge & 
Bliss’ and Fenton & Sons’ Box & Lumber Company’s 
box factories and planing mills, making it necessary 
to suspend operations a part of yesterday to clean out 
the driftwood that mingled wlth the machinery. The 
water receded after the storm subsided Sunday night and 
today found all of the yards operating as before, the 
lumber that was scattered about by the wind having been 
cleaned up and the driveways repaired. The light dam- 
age done to most docks was due to the lumber that was 
piled on them. 


CRUISE AS BASIS OF VALUATION. 


PORTLAND, ORE., Jan. 19.—If the bill introduced in the 
state legislature by Representative Beals, of Tillamook 
county, becomes a law some of the large eastern syndi- 
cates owning Oregon timber will contribute more to 
the support of the state than they ever have before. 
Heretofore timber in this state has been assessed at but 
a fractional percent of its real value, and as a result 
agricultural land, much of which is not as valuable as 
timber land, has borne the burden of taxes. 

The Beals bill provides that all owners of timber 
lands in this state shall furnish to county assessors a true 
cruise of their holdings, for a basis of valuation. The 
bill calls for a verified cruiser’s report. In the event of 
a false report as to stand of timber being tendered the 
county assessor, or entire failure to furnish the report, 
the owner is to be fined $25 for every quarter section 
owned by him. 

It is estimated by the author of this bill that its 
passage would add to Tillamook county’s tax income 
fully $25,000 the first year and that the amount that 
would be realized by the entire state would be many 
times this sum. Such a law, it is argued by Mr. Beals, 
would tend to reduce the tax levies, which in some coun- 
ties in which the population is small and scattered and 
the foreign timber holdings are large are now so high 
as to be burdensome. Few of the large timber holders 
in this state are careful enough to place a truthful 
valuation upon their holdings. . 


THAT LUMBER TRUST BUNCOMBE. 
Saginaw, Micu., Jan. 21.—Speaking of the recent 
speech of Senator Kittridge regarding the lumber trust, 
W. B. Mershon, of this city, said yesterday: 


I don’t know what he means by the lumber trust. I don’t 
think anybody knows. It’s a part of the popular cry 
against monopoly. If there is a lumber trust I have never 
been able to locate it. I have heard talk of it at various 
times and have looked for it but have never found it. As 
a matter of fact no two men can ever agree on lumber rates. 
Everybody is —- Even when two men get together and 
agree on a price list, first one cuts and then the other. 
These are the conditions in the Saginaw valley, and the 
same conditions exist all over the country. The lumber in- 
dustry is the least a trust or monopoly of any industry of 
which I know. 

L. C. Slade expressed his opinion on the same subject: 


It is an impossibility to effect a combination of lumber- 
men. There are so many different sections and conditions 
and so many varieties of wood that it would take a greater 
genius than J. Pierpont Morgan ever dreamed of being to 
form a trust in the lumber business. There is no such thing 
as a price list ever lived up to. 


C. A. Bigelow, manager of concerns which manufac- 
tured 41,000,000 feet of lumber last year, said: 


This trust cry is the same old story revived and is all 
shadow without the accompanying substance. 

There could not be a lumber trust, for the reason that 
so many diversified interests are involved in the lum- 
bering business. It is true that there are wholesale and 
retail lumber associations in Michigan and elsewhere all 
over the country. But they are in -no sense trusts. They 
are about nine-tenths social in their character and 





deliberations and one-tenth devoted to securing as near 
as may be uniformity in grading and terms of sale. All 
are out for business and they make no attempt to make 
a price list; in fact, all are competitors. And they cut 
prices everywhere to get business when they want busi- 
ness. Of late, owing to the great prosperity of the coun- 
try and the demand for lumber products, there has been 
no occasion to cut prices, for the man who has lumber 
to sell could dispose of it at about whatever price his 
conscience would permit. The price of stumpage, cost 
of production and demand warrant Michigan manufac- 
turers of- hemlock to advance prices $1 and $1.50 over 
existing quotations, but they are not doing it. 

The increase in the price of pine is due to a number 
of causes. It is to be borne in mind that the consump- 
tion of pine of late has increased away beyond produc- 
tion, the latter having diminished, and will continue to 
diminish, and there has not been sufficient increase in 
the production of hemlock where that commodity can 
replace pine to offset the falling off in pine. ‘Then, too, 
pine stumpage has greatly increased in cost and the 
manufacturer having to pay more for his raw material 
is compelled to ask the dealer to pay more for his lum- 
ber. The cost of production has also greatly increased 
and the demand continues, people being obliged to pav 
increased prices. Pine nor any other timber is like a 
crop of grain that can be reproduced yearly; when the 
timber is removed from the land that ends it practically 
for a century if not for all time. All of these consider- 
ations enter into the causes why lumber is higher, and 
explain why there is not now and can be no trust which 
affects production or prices. 

It is also well understood that there is no limit placed 
upon production. The lack of orders is the only limit 
now and that has not been experienced since the free 
trade operations of the Wilson-Gorman tariff law, when 
business was paralyzed to the extent that no one had 


money with which to buy lumber. 


WASHINGTON MILLS MAY RESUME. 


SEATTLE, WASH., Jan. 15.—A mass meeting of the 
shingle manufacturers of the state was held in the office 
of the bureau on Wednesday afternoon for the purpose 
of considering the supply and demand and making 
recommendations in connection with a continuation of the 
closedown of the mills. As the meeting was in posses- 
sion of statistics from all parts of the state, with the ex- 
ception of Ballard, it was decided to adjourn and canvas 
Ballard before taking any action. 

On Thursday afternoon the meeting was again con- 
vened. It was found that owing to the car shortage 
over 80 percent of the shingle mills of the state had 
been closed last fall and during the present winter. It 
was also found that the mills at Ballard, Bellingham, 
Everett, Hoquiam, Aberdeen, Tacoma and other points 
on the water were devoting their attention to the coast- 
wise shingle trade. At these points the delegates pres- 
ent stated the opinion was held that the car shortage 
would last for months and in order to keep their mills 
open they would cater to the coastwise trade. 

It was found that some of the mills were at times 
receiving a fair share of cars, while on other days none 
at all were received. In view of all the information pre- 
sented the meeting decided that the best course to 
follow would be to allow manufacturers to resume at 
will. If they are able to get cars they may operate 
their plants and continue so long as the local conditions 
will permit. Under this decision it is believed that a 
large number of the interior mills depending wholly on 
the rail trade will run, off and on, until the car situa- 
tion is settled. 

The best information the meeting had was that about 
60 percent of the total output of shingles of the state is 
now closed down. 


LAND TROUBLES IN KENTUCKY. 

SERGENT, Ky., Jan. 15.—By the filing of additional 
papers in the big coal and timber land litigation in 
eastern Kentucky there are now about 350,000 acres 
valued at $125,000,000, covering three-fourths of the 
four counties—Letcher, Knott, Pike and Harlan—in- 
volved in the biggest coal and timber land suit the south 
has ever known. While former land owners are up in 
arms against the attorneys, John G. Carlisle, Gen. Jack 
Hendricks, C. H. Davis and dozens of others represent- 
ing the New York syndicate claiming this property by 
the old Virginia land grant title, commonly called the 
‘*Walcott’’ title, the local attorneys are making the 
fight of their lives in their efforts to retain and hold 
the properties. There is yet intense excitement and hun- 
dreds of armed mountaineers are gathering in Whitsburg 
today to be present at the trial proceedings tomorrow. 
A clash of arms is hourly expected. Friday in Knott 
county a man named Mulling who had been canvassing 
the country for the old Virginia grantors narrowly es 
caped a lynching. 

During the last week many sensational developments 
were reported. On Tuesday Hon. Walter S. Harkin, 
attorney for the Chesapeake & Ohio Railroad Company, 
advised hundreds of his friends to carry their guns to 
the court house on the day of trial, January 16. ‘‘ Stack 
them outside the court house,’’ he concluded, ‘‘and be 
ready for any emergency. We must fight for our home 
and property rights.’’ Commonwealths Attorney J. F. 
Butler of this district issued a card the day following 
wherein he warned the farmers to lay down their arms 
and proceed according to law. On Thursday the attor- 
neys and friends of the land grantors in Pikeville, Pike 
county, closed the doors of the Pikeville Plain Dealer, 
the only newspaper in the town, preventing its appear- 
ance. On the same date Elmo A. Hyde, a local attorney 
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for the land grantors, started the Plain Talker in de- 
fense of the old Virginia land grantors. Ten thousand 
were circulated in the counties involved by special mes- 
senger, but they only lasted long enough for a match 
to be lighted. 


WHITE PINE’S CHANGES IN EIGHTEEN YEARS. 


Bay City, Micu., Jan. 21.—In a conversation with 
W. B. Mershon a day or two ago relative to the appre- 
ciation in values of white pine he showed a letter he 
had written to L. C. Slade, under date of October 17, 
1888, in which he acknowledged receipt of a letter from 
Mr. Slade relative to a pending deal and added: 

Could you not make the price on the 1x10 boards $11.25 
on cars provided I take them as fast as you sort them out 
f the 800,000 feet you are bringing in? It would save you 
piling and carting, for you could have an empty car to put 
them right on and it would save handling them. If you 
could make that price I would take anywhere from 100,000 
to 300,000 feet to be delivered in the next thirty or forty- 
five days. Of course I would want no wormy or mill culls 
in it; regular yard shipping culls would be what I would 
expect. Let me know by return mail. 

Mr. Slade resurrected this letter from his office files 
January 15, 1907, and remailed it to Mr. Mershon under 
that date with the following postscript: ‘‘W. B. M.: 
How would you at this time like this kind of a snap? 
Perhaps you would not now object to the wormy culls. 

‘ ‘*L. C. SLapE.’’ 

Regarding the correspondence Mr. Mershon said: ‘‘ The 
1x10 box or No. 4 I used to buy from Slade at that 
time was $11.25 at Saginaw and I objected to the mill 
culls that might possibly be in it. We are selling this 
same grade now—only it is not so good as it was then— 
at $25.’’ 


TACOMA’S SHIPMENTS BY SEA SHOW BIG IN- 
CREASE FOR 1906. 

TacoMA, WASH., Jan. 17.—The report of the harbor- 
master for 1906 shows total lumber shipments by sea 
from this port last year to have aggregated, coastwise 
and foreign, 141,524,495 feet, as compared to 89,827,160 
feet for 1905, a gain last year of 51,827,160 feet, which 
is equal to an increase of almost 1,000,000 feet a week 
for the fifty-two weeks of 1906. 

The greatest gain is shown in coastwise shipments, 
which in 1906 amounted to 72,954,584 feet, an increase 
of 20,431,138 feet over 1905 and of 27,393,637 feet 
over 1904. 

Foreign shipments from this port last year totaled 
68,569,911 feet, a gain of 31,396,022 feet over 1905 and 
of 27,378,829 feet over 1904. 

Following is a comparative statement of Tacoma 
cargo shipments, coastwise and foreign, for the last four 
years: 

COASTWISE SHIPMENTS—FEET. 











MonTHS— 1906. 1905. 1904. 1903. 
January ....... 5,088,290 1,545,000 6,295,000 1,631,878 
ebruary ... 4,122,060 2,394,827 7,227,220 3,392,010 
eae 6,170,842 1,219,878 5,903,000 5,307,225 
ee Pen 4,160,484 4,186,300 3,063,000 2,650,250 
MAY .csacoweou 5,743,948 4,095,185 5,182,000 3,975,000 
bn eer 6,075,938 4,203,042 3,091,000 7,685,147 
i eee ee 4,246,806 5,028,560 4,688,000 2,279,184 
AU 5.152828 5,479,600 6,869,177 2,473,00 9,710,297 
September .. 6,404,936 8,519,325 1,656,000 2,439,000 
i RP 9,645,895 5,431,506 4,453,064 10,575,889 
November ..... 7,991,560 2,777,271 1,458,663 6,310,802 
December ..... 7,823,685 5,253,865 1,071,000 4,549,484 

Totals ....72,954,584 52,523,446 45,560,947 60,506,516 
FOREIGN SHI?PMENTS—FEET. 

MontTHs— 1906. 1905. 1904. 903. 
Li errr 6,664,541 1,073,034 2,606,268 2,877,846 
lebruary 2,387,58 y%&, 8) Rrere 4,464,153 
MGRGM: <i-seasiaan. 8,321,247 1,852,397 11,447,642 8,327,550 
AD ois oe ews 3,795,035 2,272,875 3,430,000 4,746,720 
MAP -ciaccaeuen 7,804,152 4,035,305 2,702,000 10,093,305 
JUNG: casan eee 3,309,449 4,368,932 2,540,000 6,964,136 
July 2,651,722 3,796,678 3,209,000 5,398,968 
Augwuet: 2 .cs00s 7,473,688 7,860,488 2,424,000 4,855,165 
September 3,033,838 2,566,180 1,896,000 4,430,891 
Octobe... ccw«e» 8,314,028 5,834,295 1,385,141 6,154,642 
November...... 8,099,362 966 5,773,062 2,843,387 
December ..... 11,615,267 2,762,511 4,064,502 7,352,996 

Totals 


...- 68,569,911 37,173,889 41,191,615 68,509,759 


TACOMA’S SHIPMENTS FOR 1906 VIA NORTH- 
ERN PACIFIC. 


TACOMA, WasH., Jan. 19.—The official statement of 
mber and shingle shipments for December from this 
state via the Northern Pacific railroad shows 1,102 cars 
less lumber and 562 cars less shingles than in Decem- 
ber, 1905. 

The record of the road for 1906 shows a total of 
5,732 ears of lumber and shingles shipped, as com- 

red to 58,065 cars in 1905, a gain last year of 10,667 

Ss, or an average increase for the entire lumber in- 
lustry of about 889 cars a month over 1905. 

Lumber shipments for 1906 totaled 51,235 cars, an 

rease of 17,858 cars over 1905 and 20,684 cars over 
‘04. May was the biggest month of 1906 with 5,655 
cars and November the poorest with only 2,466 cars. 

Following is a comparative statement of lumber ship- 
ments via the Northern Pacific from the state of Wash- 
ington for four years: 

LUMBER—CARS. 








_ MontTHs— 1906. 1905. oe. 1908. 
See ee 2,243 1,798 2,129 
I ruary 2,856 2,017 2,371 
[ irch re ee ee 4,045 2,688 2,352 
ADIT seaweed 3,838 2,263 3,071 
[ay s swheceeerete 4,231 2,980 96 
MO oo kc eeoMe babes 4,283 2,731 3,088 

July - . s.cce at eanen 47 2,656 963 
\ugust 5 4,098 2,914 2,765 
September . 4,760 2,602 2,789 
October ... 4,312 2,66 2,767 
Vovember 4,276 2,473 2,152 
December 4,220 2,498 3,033 
TRIN: 02506540 51,235 33,377 30,551 31,442 


Rail shipments of shingles in 1906 totaled only 17,497 
cars, which is a decrease of 7,191 cars as compared to 





1905 and of 5,192 cars as compared to 1904. March 
with 1,979 cars was the best month for shingle ship- 
ments, while November with 763 cars was the lightest 
month. December shipments aggregated only 807 cars, 
as compared to 1,369 cars in December, 1905. 
Following is a comparative statement of shingle ship- 
ments from the state of Washington via the Northern 
Pacific railroad for the last four years: 
a ee 





MonTHs— 90 1905. 1904. 1908. 
INT cnn. 6.0,0:4 Anyi im 1,337 1,425 1,024 1,240 
ee 1,322 1,698 1,614 1,777 
Se 1,979 2,361 1,741 1,485 
Pp RR rE ar 1,963 2,235 2,048 1,818 
MT Ears BS Se No awe we 1,932 2,427 1,940 1,856 
OE ee 2,328 2,043 2,138 
RRR aR 1,511 1,879 1,920 1,992 
GE. Sbawsecccens 1,385 1,969 2,308 1,906 
a 1,386 2,258 2,147 1,738 
SaaS 1,565 1,485 1,757 1,849 
PS Tree 763 1,514 2,112 1,654 
a 807 1,369 2,035 1,417 

IS in:inin cfc biteen 17,497 24,688 22,689 20,870 


THE CALIFORNIA PINE AGENCY BACK IN SAN 
FRANCISCO. 


San Francisco, Jan. 19.—The California Sugar & 
White Pine Agency, of which Frederick F. Sayre is 
general manager, has now moved its headquarters from 
Alameda, where it has been since the earthquake, to the 
top flcor of the Flood building at the corner of Market 
and Powell streets, San Francisco. This magnificent 
building, nearly completed at the time of the earthquake 
and fire, was entirely gutted, but the frame of this struc- 
ture withstood the shake and heat and it is now one of 
the first buildings to be put in shape for occupancy. The 
Southern Pacific railway occupies nine of the twelve 
stories in the building, the third to the eleventh, in- 
clusive, and the twelfth story is occupied almost entirely 
by lumber offices. 

The California Sugar & White Pine Agency occupies 
nine rooms and the California Pine Box & Lumber Com- 
pany nine rooms; and the Wendling Lumber Company, 
the Weed Lumber Company and other allied concerns 
of which George X. Wendling, president of the lumber 
and box agencies, is the ruling spirit, have fourteen addi- 
tional rooms, making thirty-two rooms in all occupied 
by lumber concerns whose business is closely connected. 
Messrs. Scott and Van Arsdale also have an office on this 
floor, as has also the McCloud River railroad, of which 
John H. Queal, the president of the McCloud River 
Lumber Company, is at the head. Mr. Queal has one 
of the two offices devoted to the railroad for his personal 
use, and Manager Swobe occupies the.other. The Truckee 
Lumber Company has a suite of offices near the agency’s 
rooms. In fact, the twelfth floor of the Flood building 
is a California pine lumber exchange in every sense of 
the word. 

In speaking of the business of the agency Mr. Sayre 
states that despite the fact they are suffering from the 
most severe car shortage ever known, the agency has had 
its largest year’s business. The business of the year was not 
affected by the San Francisco fire excepting that the work 
was handicapped by the loss of many of the company’s 
office records, books and papers, nor did the San Fran- 
cisco fire made any appreciable increased demand for the 
lumber handled by the agency, as it markets the upper 
grades of lumber that go to the eastern trade, and build- 
ing in San Francisco has been confined largely to the 
cheaper grades of lumber. Mr. Sayre states, however, 
that he believes that during 1907 building operations in 
San Francisco will have reached the stage where they 
will call for the better grades of lumber, such as finish, 
door materials etc., and that this year it will have a 
bearing on their business, At present the company has 
enough orders on its books to require from sixty to 
ninety days to fill and an excellent demand is steadily 
coming in, 

Mr. Sayre has made several trips east as far as Chi- 
cago during the last few months in the interest of the 
agency, particularly looking to the marketing of the out- 
put of doors of the stock door factories of California 
which are handled through the agency by him. In the 
new office in the Flood building the company will be 
much more satisfactorily located and in close touch with 
the box agency and with Mr. Wendling, who is president 
of both the agencies, and will also be more conveniently 
located for whatever millmen who belong to the agency 
who wish to see Mr. Sayre when in San Francisco. Mr. 
Sayre expects to continue his residence in Alameda, 
where he has a large and commodious home surrounded 
by trees and flowers, and finds this very delightful for 
one who has to-spend the working hours of the day 
amidst the rush and turmoil of San Francisco as it is at 
present. Mr. Sayre states that the earthquake and fire 
was a blessing to him in one way, in that it forced him 
to move to Alameda, and he now wonders how he ever 
resided anywhere else during the six years he has been 
in San Francisco. 


FROM THE CANADIAN CAPITAL. 

Orrawa, OnT., Jan. 19.—The annual report of the 
Quebec Lands and Forest Department shows the prov- 
ince to have lands awaiting settlement amounting to 
6,547,582 acres, mostly under forest. From the lands 
and forests the total revenue last year was $1,012,569, 
of which $253,546 was realized from last June’s auction 
sale. Of the above amount $776,901 was for stumpage 
dues and $206,809 for ground rent. 

The lands, forests and mines department estimates 
that the timber cut in Ontario during the present season 
will be as follows: Pine, board measure, 1,000,000,000 
feet ; hemlock, 70,000,000 feet; spruce, 1,500,000; railway 
ties, 4,500,000; pulpwood, 100,000 cords. 

Winnipeg lumber dealers have announced another ad- 
vance of from $1 to $3 a thousand, this being the sec- 
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ond jump in prices since December 1. They say the 
high water mark has not yet been reached, and the situa- 
tion is regarded as one likely to seriously affect next 
year’s building operations. 

Railway construction work near Ottawa, the lumber 
center of Canada, is experiencing difficulty in securing 
timber for the construction of trestles. On the Ottawa- 
Hawkesbury line Schell & Kennedy, contractors, have 
thirty trestles to build, some of them 420 feet long, but 
the timber required is not immediately available. 

A spur line of the Canadian Northern railway will be 
run to L’Original, a mile long, to give the lumber 
manufacturers much needed shipping facilities. There 
are three mills situated there which are obliged to ship 
their output by water. Tracks will also be laid to Rior- 
dan’s pulp mill and the yards of the Hawkesbury Lum- 
ber Company. 

Incorporation has been granted by letters patent to 
the Prince Rupert Timber & Lumber Company, with a 
capital of $450,000, with head offices here in Ottawa. 
The promoters of this enterprise are Edward Moore, 
William Anderson, George H. Robertson, William W. 
Dwyer, Robert E. McCracken and Alexander Fleck, of 
Ottawa; James H. Sanderson, Frederick C, Baker and 
Alfred H. Woodman, of Prince Albert, Saskatchewan, 
and Hon. J. H. Lamont, also of Prince Albert. 

At the third annual meeting of the Montreal Lumber 
Association L. M. Nicholson was elected president; 
Alexander McLaurin, vice president; F. W. Cotter, treas- 
urer, and the following committee: W. J. Brennan, 
O. Dufresne, J. T. Marchand and J. H. Redfern. 

By a recent report the quantity of lumber wintered 
over at Quebec shows that the stock of pine is only 
25 percent of the quantity three years ago, and prices, 
consequently, are stiffening. The tabulation is as fol- 


lows: 
1905. 1906. 

We SOR inc stesduebedtddbad vend beh 289,217 81,375 
ee ey ee re 1,174,287 267,356 
Pe UE ha Seed ced xees bunny eV orsseees 21,039 20,675 
CN: Ebadi oe bd baited adhe ewes aed ab denne 498,672 325,890 
Se 6eu00d 040 0d.cdde shekohstsbus dahon 360,531 404,095 
Oe eT Oe ae eA 5,260 1,668 
RR I Hy Gere a ae . 873 24,425 


The quantity of birch is large as demands were well. 
Of spruce the demand is very brisk in the United States 
and South America. 

Logging operations on the Mirimichi river, New Bruns- 
wick, are reported to be equal to that of last year. The 
Mirimichi Lumber Company, the largest operator, will 
cut about 30,000,000 feet. Several other concerns in 
their operations will bring the cut up to 40,000,000 to 
45,000,000 feet on the southwest branch of the river. 
On the northwest branch the total is placed at 26,000,000 
feet. The total cut in the Mirimichi district will not 
fall short of 100,000,000 feet this season. 

Thirty saw mills will be operated next spring in the 
Fort Frances district, and the output in that district is 
expected to be the largest that has been. 

The B. E. Graham Lumber Company will build a big 
saw mill having a daily capacity of 150,000 feet. 

Buyers for the 1907 cut are showing eagerness for 
business and are making some tempting offers to the 
lumber operators, at least 15 percent higher than last 
year in all cases. A few contracts for white pine have 
been made at $3 a thousand higher than last year. Sev- 
eral Ottawa valley firms have sold their cut at $12 to $15 
a thousand, log run. 

Eddy Bros. are reported to have sold their 30,000,000 
feet at an average price of $13.50. Most of the Georgian 
bay cut of 1906 has been disposed of, and little lumber 
remains now in the yards. In the Lake Superior district 
the same conditions obtain and several contracts have 


, already been made. 


Though the demand in the retail trade is now very 
weak, owing to the complete stagnation of building and 
construction operations on account of the cold weather, 
yet the outlook for a brisk spring trade was never more 
encouraging, as the stocks on hand are so very light, and 
the prospects of large industrial activity next spring 
in all branches of trade are so very bright and certain. 
Many dealers in the, Ottawa valley still defer closing 
contracts for their 1907 cut, not yet being able to gage 
the prices possible for a while yet. 

In spruce United States dealers are taking more than 
usual and prices are some higher. The demand in South 
America for spruce is also good. 

The market at Ottawa and vicinity stands about as 
follows: 


Spruce, $15 to $16; 1 inch by 7, 8, 9 and 10 inch, $16.50 
to $19.50. Hemlock, $14. Basswood, $18 to $21. irch, 
$18 to $20. Pine, good eeGings, $40 to $56; pine box boards, 
$18 to $20. Lath, white pine, $4 to $4.50; lath, spruce, 
$3 to $3.50. Pine shingles, XXXX, are quoted at $3.25 to 
$3.75; shingles, white cedar, $3.75 to $4. 


At Quebee square white pine is quoted at 35 to 30 
cents for 30 to 40 foot lengths; Ottawa valley, 18 iuch, 
62 to 68 cents. Red pine in raft, 30 to 40 cents; and 
birch, 20 to 38 cents, as to size. Considerable stocks of 
the latter are in dealers’ hands from last year. 

The water powers on the Ottawa are considerably trou- 
bled in this severe weather with anchor ice. Since 
early in the week an extremely cold spell has set in, 
freezing everything up tight. On Wednesday and Thurs- 
day as low as 27 degrees below was registered, with 
little letup. 

Canadian Northern officials at Winnipeg have received 
notice that 2,000 lumberjacks are in danger of starva- 
tion along the remote northern points of their line, It 
is claimed that owing to the deep snow no supplies have 
reached the lumbering camp in the Currot valley for sev- 
eral weeks and there is great danger of the men 
unable to get out, and it is doubtful at this time of year 
if animal food, as moose and caribou, can be obtained in 
that region. Anyway, the camps, like most lumber camps, 
are not supplied with guns and ammunition. 
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BANQUET SIGNALIZES ITS TWENTIETH ANNIVERSARY. 


Annual Dinner of the New York Lumber Trade Association—Attendance Exceeds Records—An Entertaining Program—Many Associations Represented. 


New York, Jan. 23.—The annual banquet celebrating 
the twentieth anniversary of the New York Lumber 
Trade Association was held last night in the grand ball 
room of that popular hostelry for luambermen—the Wal- 
dorf-Astoria. Usually these functions have been given 
in smaller quarters of the hotel, but this year, antici- 
pating an unusually heavy attendance, the committee 
arranged for the spacious grand ball room, and the big 
attendance was certainly well prophesied by the com- 
mittee; because there had been a time in the history of 
the association when there were so many present. 

The reception preceding the banquet was especially 
notable for its cordiality, and the opportunity for hand- 
shakes with many old friends and the cultivation of 
new fraternal acquaintances which these banquets al- 
ways afford were taken advantage of last night. The 
committee which arranged for this function consisted 
of A. P. Bigelow, N. H. Norden and J. D. Crary, who 
have arranged the banquets for several years, 

When the grand ball room was opened for the recep- 
tion of the guests at the banquet the picture was a 
most beautiful one. ‘The hall itself is magnificent for 
its architectural beauty but the decorations of flags 
and arrangement of tables, candelabra ete. were so 
dainty as to make an unusvally pretty scene. The seat- 
ing was very systematic, a printed circular being dis- 
tributed showing where each firm’s table was located, 
and the tables were numbered to correspond. It is a 
well known fact that it does not take a metropolitan 
gathering of lumbermen long to start to do justice to a 
dinner and that reputation was confirmed in all 
respects last night. 

Interspersing the courses were popular songs sung 
by the audience and the volume of music at any 
former banquet of the association was outdone when 
the ‘‘Star Spangled Banner’’ and other national songs 
brought the guests and their lady friends to their feet 
in one grand swell of music. 

And the ladies! Heretofore the gentlemen of the 
trade have been the only participants in these affairs, 
but this year on the occasion of the twentieth anni- 
versary lady friends were invited and about 150 graced 
the banquet with their attendance in the spacious 
boxes of the gallery. The ladies received each a hand- 
some box of candy and other refreshments. 


The President’s Remarks. 


After the generous repast James Sherlock Davis, 
the popular president of the New York Lumber Trade 
Association, and who has served several terms in that 
office, called the gathering to order and spoke as 
follows: 


Ladies and gentlemen, guests and members of the New 
York Lumber Trade Association: We welcome you to these 
festivities in honor of the twenty years of active life of 
our association. We feel especially pleased and honored 
by the presence of the ladies, whom we heartily welcome 
and thank for coming. We welcome the National Whole- 
sale Lumber Dealers’ Association, represented by its presi- 
dent and other officers; we cherish this association as our 
friend and we love its president. We welcome the North 
Carolina Pine Association, represented by its president and 
other officers; we esteem this association hig y and look 
with pleasure upon the mutual benefits of our_harmonious 
codperation. We welcome the Eastern States Retail Lum- 
ber Dealers’ Association, represented by its president, our 
fellow member, Mr. White, and the presidents and other 
officers of its constituent membership, embracing the asso- 
ciations of Massachusetts, Rhode Island, Connecticut, New 
York, New Jersey, Philadelphia, Baltimore and the District 
of Columbia; we are on the warmest terms of friendship 
with this association and we hope always to merit its 
regard. We note with pleasure that the Association of 
Dealers in Masons’ Building Materials, the Hudson County 
Retail Lumber Dealers’ Association, the Building Material 
Men’s Association of Westchester County and the National 
Hardwood Lumber Association are represented here by their 
presidents and other officers and we extend to each of 
them a cordial welcome. 


Past Considerate Policy. 


In some kinds of work twenty years is not a long period 
to look back upon, but in lumber trade association work 
there are few if any organizations that can boast of a 
longer past. It is not our intention at this time to review 
the history of these twenty years. Our entertainment com- 
mittee have our time tonight well filled with good things 
and another occasion will better suit that purpose. As, 
however, we pause to mark the close of the second decade 
of our history and as we look back with satisfaction upon 
our prosperity so largely due to this association and look 
forward to even better things in the future, we should, I 
think, consider for a moment the high ideals that have 
dominated our association from its very start and made 
such results possible. 

The great strength and utility of our association are 
due, perhaps, more than to anything else, to the spirit of 
tolerance and consideration that has always imbued its 
every act, causing it to respect the rights of all with never 
an attempt to control things for the benefit of any part of 
the trade. It has always recognized that the interest of 
the wholesaler and of the retailer, of the customer and of 
the producer, is essentially one and the same, and it has 
always considered its field of usefulness to embrace their 
common good. It has not even attempted to control prices 
for the benefit of the yards as against the consumer, nor 
has it put obstacles in the way of the wholesaler and the 

roducer. It has simply insisted that trade should move 
n right channels and that as far as the building trade is 
concerned the yard is the true customer of the wholesaler 
and the producer, and that the carpenter and the builder 
are the exclusive customers of the yard. This principle it 
has successfully maintained and, in view of the confusion 
existing in many of the other large markets, we believe we 
are justified in the opinion that in so doing it has greatly 
benefited all parties concerned. 

The Give-and-Take Spirit. 

This policy of conservatism and due regard for the rights 
and opinions of others is well illustrated by the attitude 
and acts of the association in regard to inspection rules. 
We never forget that we are merchants and that as such 
our first duty is to supply our customers with what they 
want, and further that it is practically a matter of little 
consequence to us what those wants are. We are therefore 
always ready to meet associations of wholesalers and manu- 
facturers and thus far we have never failed to effect an 
amicable arrangement with them when they have come to 





understand the requirements of our market. It was so, 
you will recall, in the case of the Georgia Interstate Saw 
Mill Association, in which it was thought by many that 
there was a conflict of interest that could not be ouiented 
except by an annoying and perhaps a disastrous economic 
conflict. A conference, however, of two days at Savanah 
in 1904 sufficed to arrange a set of rules which meet the 
requirements of our northern market and which have proved 
entirely satisfactory to the southern manufacturer. We 
have had a similar experience with the North Carolina 
Pine Association, the Southern Cypress Manufacturers’ 
Association and, I believe, in a large measure with the 
National Hardwood Lumber Association. We are always 
ready to take up all such matters in conference and, as is 
invariably the case where fair-minded and reasonable men 
come together, beneficial results are bound to follow. 


Independent Inspection. 


We have always taken the position that our association 
should exercise a certain supervision over inspection and 
to this end we have provided an inspection committee 
which is presided over by an able chairman. This com- 
mittee has power to give licenses to inspectors and to 
revoke such licenses. Where lumber is inspected by these 
licensed inspectors and either party to the sale thinks that 
he bas been unfairly treated he has the right to appeal 
to the chairman of the committee, who will thereupon 
appoint from his committee two men whose duty it will be 
personally to inspect the lumber in dispute. 

We have discussed at considerable length this matter of 
inspection, but we are, I think, justified in so doing because 
it illustrates pretty clearly that the attitude of our asso- 
ciation is one of fairness and that its acts are reasonable 


and just. 
The Poacher. 


There is one other matter I wish to speak of and that 
is the problem of the poacher. He is a retailer. In his 
own vicinity he usually maintains prices fairly well and 
in many other ways conducts himself much the same as 
do his neighbors in the business. He seems, however, to 
think it legitimate to go into adjacent territory and to sell 
direct shipments, usually in carload ots, at a nominal profit 
utterly regardless of any consideration for the business of 
the yards in such territory. This sort of practice has 
already been carried too for. The time has come when the 
poacher must be put into a class by himself just as the 
scalper has been put into a class by himself. There is 
one effective way to handle him and that is to have the 
wholesaler reason with him. Let the wholesaler show him 
that his practice is reprehensible in that it demoralizes 
trade and, further, that the logical and inevitable result of 
such a practice is that similar depredations will be com- 
mitted by others in his own territory. If he is not 
amenable to this kind of treatment then let the wholesaler 
refuse to sell him and thus impress upon his mind the 
seriousness of his offense. It is apparent of course that 
in carrying out such a scheme the retailer can have con- 
siderable influence, for it does not have to be pointed out 
to you, gentlemen, that a wholesaler who persists in mak- 
ing sales to such a freebooter is not an altogether agree- 
able person for other retailers to do business with. We 
trust, however, that the poacher will not force upon him- 
self the use of such drastic measures. 

My fellow members, we have never before come together 
in such large numbers and I wish to avail myself of this 
good opportunity to thank you all for your unfailing kind- 
ness and consideration. Your generous treatment and sup- 
port make my official work very pleasant and lead me to 
believe that I have the warm friendship of each member. 


Following this well timed address Mr. Davis called 
for J. D. Crary, the secretary of the association, 
who has served in that office since the inception 
of the organization, and presented him with a purse 
made up of voluntary contributions of members of the 
association, as an appreciation of his services, con- 
taining $3,500. Naturally this was a great surprise to 
Mr. Crary and he was so overcome that it was a few 
minutes before he could recover himself to express his 
thanks. 

In Gleeful Vein. 


Following this and lasting until about midnight the 
ensuing vaudeville program was rendered by well 
known artists and was greatly enjoyed: 

Holden Gate Quintet. 


Ethiopian Entertainers. . 
C. E. Kennedy, song and dance—“You’ve seen him be- 


fore. 

Libbie Arnold Blondell, comedienne. 

Hal Merrill and his Poster Girls. 

Constantine Sisters, from “The Vanderbilt Cup.” 

Melville and Stetson—“The Prima Donna and the Chorus 
Lady.” 

Catherine Dahl, comedienne. 

Pat Rooney and Marion Bent—‘“The Busy Bell Boy.” 

Maurice Phillips, accompanist. 

During the evening the Metropolitan quartet sang. 

While all the artists were good ‘‘our man Kennedy’’ 
was probably the best feature of the entertainment. 
Mr. Kennedy is the local manager of the Shepard & 
Morse Lumber Company, and he knows how to amuse 
an audience of lumbermen and their lady friends with 
popular songs as well as to sell lumber. He has a 
reputation as a good minstrel end man but ‘‘The Bird 
on Nellie’s Hat’’ certainly was a hit and his other 
songs, especially the one calling forth a reply from his 


‘lady friend in the gallery, whereby she answered him 


in a ‘‘natty’’ love song, brought forth such a round 
of applause and shower of flowers that Mr. Kennedy is 
thinking of retiring from the trade and permanently 
entering the stage. 

After this the other numbers proceeded as stated 
and the affair dispersed as one of the happiest in the 
history of the organization. Those present were: 


The Attendance. 


President James Sherlock Davis, of New York. 

Lewis Dill, president National Wholesale Lumber Dealers’ 
Association. 

Richard S.- White, former president New York Lumber 
Trade Association; president Eastern States Retail Lumber 
Dealers’ Association. 

Nathan B. Gaskill, vice president Eastern States Retail 
Lumber Dealers’ Association. 

Cc. P. Chase, president Massachusetts Retail Lumber 
Dealers’ Association. 

George A. Denison, secretary Massachusetts Retail Lum- 
ber Dealers’ Association. 

Hugh Mcllvain, first vice president Retail Lumbermen’s 
Association of Philadelphia. 

B. F. Perry, secretary National Wholesale Lumber Deal- 
ers’ Association. 


Theodore Mottu, Baltimore, Md. 
John F. Steeves, former president New York Lumber 
Trade Association. 
John R. Walker, secretary North Carolina Pine Associa- 
tion, Incorporated. 
Francis N. Howland, president Association of Dealers in 
Masons’ Building Materials. 
J. D. Baldwin, president Hudson County Retail Lumber 
Dealers’ Association. 
E. C. Fosburgh, president North Carolina Pine Associa- 
tion, Incorporated. 
W. W. Smalley, vice president New Jersey Lumbermen’s 
Protective Association. 
Fred S. Morse, chairman Committee on Trade Relations 
National Wholesale Lumber Dealers’ Association. 
Schumaker, president Lumber Dealers’ Association of 
Connecticut. 
harles L. Adams, former president New York Lumber 
Trade Association. 
B. Franklin Betts, vice president Philadelphia Wholesale 
Lumber Dealers’ Association. 
F. 8. Underhill, secretary Philadelphia Wholesale Lum- 
ber Dealers’ Association. 
W. T. Galliher, president Lumber Exchange District of 
Columbia. 
Lee L. Herrell, secretary Lumber Exchange District of 
Columbia. 
Hon. Jacob A. Cantor, New York. 
Edward W. McDuff, president Lumber Dealers’ Associa- 
tion of Rhode Island. 
G. Waldo Parrott, secretary Lumber Dealers’ Association 
of Rhode Island. 
Tracy Cowen, secretary Building Material Men’s Asso- 
ciation of Westchester County. 
E. L. Thomas, president Building Material Men’s Asso- 
ciation of Westchester County. 
J. K. Alexander, Curtis Bros. Lumber Co., Brooklyn. 
W. A. Allen, W. A. Allen & Sons, New York. 
F. W. Avery, White, Avery & Co., New York. 
H. L. Aydelotte, Washington, D. C. 
William Armstrong, Church E. Gates & Co., New York. 
F. J. Ashfield, Cross, Austin & Ireland Lumber Co., 
Brooklyn. 
C. E. Allcock, Swain, Allcock & Swain, New York. 
T. F. Adriance, Clayton Mfg. Co., Clayton, N. C. 
W. R. Adams, W. R. Adams & Co., Brooklyn. 
Walter Adams, Cumner Lumber Co., New York. 
J. Robert Bailey, E. Bailey & Sons, Patchogue, N. Y. 
Samuel E. Barr, New York. 
E. J. Blackman, Atwater & Cruickshank, New York. 
E. K. Beddall, I. T. Williams & Sons, New York. 
W. R. Beare, Jersey City. 
H. Billetter, Lumber Underwriters, New York. 
S. F. Bailey, Bailey & Alling, Newark, N. J. 
Louis Bedell, New York. 
Frank N. Bain. 
H. K. Blanchard, Davison Lumber Co., New -York. 
P. M. Blauvelt, Stone & Hershey, Newark. 
E. Gates Barnard, Church E. Gates & Co., New York. 
H. H. Barnard, Church E. Gates & Co., New York. 
BE. L. Barnard, Church E. Gates & Co., New York. 
Bruce W. Belmore, Cross, Austin & Ireland Lumber Co., 
Brooklyn. 
Frank E. Beckley, Cross, Austin & Ireland Lumber Co., 
Brooklyn. 
Egbert Benson, Cross, Austin & Ireland Lumber Co., 
Brooklyn. 
A. B. Brodrick, Cross, Austin & Ireland Lumber Co., 
Brooklyn. 
“a I. Buell, Montgomery Lumber Co., Spring Hope, 
J. E. Baker, Cross, Austin & Ireland Lumber Co., 
Brooklyn. 
Arthur Beres, Brooklyn Lumber Co., Brooklyn. 
I. N. Burdick, New York. 
W. N. Burdick, New York. 
W. M. Burdick, New York. 
Alfred W. Booth, A. W. Booth & Bro., Bayonne, N. J. 
A. P. Bigelow, A. P. Bigelow & Co., New York. 
S. D. Baldwin, Baldwin Lumber Co., Jersey City. 
S. P. Bowers, Charles 8. Hirsch & Co., New York. 
F. A. Beckley, Nassau Lumber Co., Hemstead, L. I. 
I. W. Bennett, F. H. Watkins Lumber Co., New York. 
S. Henry Baldwin, Vanderbeek & Sons, Jersey City. 
McGeorge Bundy, Fosburg Lumber Co., Norfolk, Va. 
B. F. Black, Fosburg Lumber Co., New York. 
F. W. Bogardus, Getman & Judd Co., Stamford, Conn. 
H. D. Bowen, Magovern & Bowen, New York. 
=. A. Bush, Bush, Fassett & Krusen, New York. 
W. N. Beach, Pennsylvania Cement Co., New York. 
¥ “Al Lindsay Curtis, Hoban & Curtis Lumber Co., New 
ork. 
Cc. P. Chew, Goodyear Lumber Co., New York. 
Benjamin C. Currie, jr., R. M. Smith & Co., Philadelphia. 
Henry Cape, Davison Lumber Co., New York. 
A. H. Carpenter, John R. Carpenter Co., Jamaica, N. Y. 
: — D. Carpenter, John R. Carpenter Co., Jamaica, 


». 


J. J. Cullen, Dixon & Dewey, New York. 

W. J. Collins, Dixon & Dewey, New York. 

Frederick W. Cole, New York. 

J. D. Crary, New York Lumber Trade Association. 

D. B. Collins, Collins, Lavery & Co., New York. 

A. B. Cramer, Suffolk, Va. 

Charles Crabbe, Oceanus, L. I. 

G. W. Cropsey, W. R. Creed & Co., New York. 

W. R. Creed, W. R. Creed & Co., New York. 

F. C. Close, C. W. Wilson & Co., Brooklyn: 

Frederic Clements, Nutley, N. J. 

John F. Cronin, New York. 

F. W. Carpenter, New Rochelle Coal & Lumber Co., New 
Rochelle. . 

Arthur H. Campbell, Robinson-Edwards Lumber Co., 
New York. 

Audley Clarke, Brooklyn. 

J. S. Carvalho, Willson, Adams & Co., New York. 
Fa P. Dunwoody, J. P. Dunwoody & Co., Philadel- 
phia. 
John T. Dixon, Dixon & Dewey, New York. 

Harry S. Dewey, Dixon & Dewey, New York. 

James E. Dewey, Dixon & Dewey, New York. 

Harry Diener, W. W. Dempsey, New York. 

Charles Dubocq, Cross, Austin & Ireland Lumber Co., 
Brooklyn. 

Ralph Dubocq, Brooklyn Lumber Co., Brooklyn. 

Lester G. Douden, Cross, Austin & Ireland Lumber Com- 
pany, Brooklyn. 

E. H. Daley, New York. 

G. H. Davie, John L. Roper Lumber Co., New York. 

J. A. Daley, New York. 

William Dubocqg, Cross, Austin & Ireland Lumber Co., 
Brooklyn. 

William B. DuBois, Simpson, Clapp & Co., New York. 

H. F. De Beay, Nassau Lumber Co., Hempstead. 

H. R. Duniway, New York. 

E. D. Dunlop, Bay Ridge Lumber Co., Brooklyn. 

William B. Dall, Chase, Talbot & Co., New York. 

Dr. Frank Smith Derby, New York. 

J. H. Eckstein, Cooney, Eckstein & Co., New York. 

Bradley L. Eaton, Sea Coast Lumber Co., New York. 

aoe C. Edwards, W. C. Edwards & Co., Ltd., Mon- 
treal. 

H. B. Eltonhead, Stone & Hershey, Newark. 
x 4 B. Everett, Cross, Austin & Ireland Lumber Co., New 
Org. 
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~~ L. English, English & Co., 

R. Eaton, Chase, Talbot & Co., 
E E. Eaton, e M. 
J. A. Elliott, 


New York. 

New York. 

Ritter Lumber Co., New York. 
W Chadwick & Co. 


bee me ee Fisher, Charles F., Fischer Lumber Co., 
New 
Charles F. Fischer, Charles F. Fischer Lumber Co., New 


York. 
J. J. Fleming, Wiley, Harker & Camp Co., New York. 
Charles D. Folsom, Dixon & Dewey, New York. 
D. M. Finnie, Bank of Ottawa, Ottawa, Ont. 
E. 8S. Foster, National Casket Co., Hoboken. 
Cc. D. Fisher, W. E. Kelley & Co., New York. 
P. J. Feitner, Sea Coast Lumber Co., New York. 
W. L. Fenn, 8S. E. Slaymaker & Co., New York. 
George W. Fennell, New York. 
Robert A. Fowler, "Fowler & Silberhorn, Brooklyn. 
F. W. Fassett, Bush, Fassett & Krusen, New York. 
James Q. Golno oc, J. P. McEwan, New York. 
William D. Gill, William D. Gill & Sons, Baltimore. 
A. R. Gregory, Church E. Gates & Co., New York. 
P. H. Graeff, Cross, Austin & Ireland Lumber Co., Brook- 


yn. 
“HE. Grattan, John S. Loomis Co., Brooklyn. 
James Gilson, Dodge & Bliss Co., Jersey City. 
Alonzo Guest, New Rochelle Coal & Lumber Co., 
Rochelle, N. Y. 
Wright D. Goss, 
C. S. Goss, C. 8. 
M. J. B. 
G. W. 
York. 


New 


Empire Brick & Supply Co., New York. 
Goss & Co., New Yerk. 

Hoban, Hoban & Curtis Lumber Co., 
Henderson, Holcomb & Caskey 


William K. Holmes, New York. 

H. B. Halsey,” Goodyear Lumber Co. 

I. Hasfield, Charles R. Partridge, New York. 

William 8S. Hofstra, Sea Coast Lumber Co., New York. 
John Harker, Wiley, Harker & Camp Co., New York. 
H{. Hirschberg, New York. 

Ifoward M. Hooker, Davis Lumber Co. 


New York. 
Lumber Co., New 


J. M. Hastings, Davison Lumber Co., New York. 
Cc. H. Hershey, Stone & Hershey, Newark. 
Walther Haan, Cross, Austin & Ireland Lumber Co., 


Brooklyn. 
Charles Hill, Northern Lumber Co., New York. 
Alexander Hamilton, George H. Storm & Co., New York. 
G. Hatzfeld, Cross, Austin & Ireland Lumber Co., Brook- 


lyn. 

Jesse C. Hofer, New York. 

M. S. ITegeman, Bay Ridge Lumber Co., Brooklyn. 

a C. Harper,. Simpson, Clapp & Co., New York. 

Ilorne, Sterling Blower & Pipe Mfg. Co., New 

York. 

Albert Hirsch, 
Indgar A. Hirsch, 
Charles S. Hirsch, 
Martin C. Hughes, 
Erle C. Hall, S. H. 


Charles S. Hirsch & Co., New York. 
Charles 8S. Hirsch & Co., New York. 
Charles S. Hirsch & Co., New York. 
Sea Coast Lumber Co., New York. 
Shearer & Son, Philadelphia. 


fenjamin G. Hitchings, Brooklyn. 

Gardner I. Jones, Jones Hardwood Co., Boston. 
k. T. Jones, R. T. Jones Lumber Co., New York. 
J. R. Jenken, Alexander & Ellis, Brooklyn. 


Irederick Joyce, W. G. Barker Co., Boston. 
William H. Judd, Getman & Judd Co., Stamford, 
Henry W. Kalt, Kalt Lumber Co., New York. 
Gustave Kippendorf, Louis Bossert & Son, Brooklyn. 
William Kirkland, fowler & Silberhorn, Brooklyn. 
lrederick W. Knowle, A. R. Sax Lumber Co., New York. 
H. C. Kane, Dixon & Dewey, New York. 

Cc. E. Kennedy, Shepard & Morse Lumber Co., New York. 
George W. Ketchledge, Tyler Lumber Co., New York. 
George J. Kuck, New* York. 

J. C. Kennedy, Berlin Mills Co., Portland, Me. 

I’. A. Lloyd, J. C. Turner Lumber Co., New York. 

Frank W. Lawrence, Lawrence & Wiggin, Boston. 

Cc. E. Lloyd, jr., Boice Lumber Co., Philadelphia. 

k. C. Lippincott, Philadelphia. 
I 
1 


Conn. 








. A. Lewis, Albro J. Newton Co., 
1. S. Loomis, Blanchard Lumber Co., New 
Guy Loomis, J. S. Loomis Co., Brooklyn. 


Brooklyn. 
York. 


Arthur Coe Lynch, Sterling Blower & Pipe Mfg. Co., New 
York 

Arthur E. Lane, Seattle Cedar Lumber Mfg. Co., New 
York 


James Lord, Stevens, Eaton Co., New York. 
Frank D. Langstroth, R. R. Sizer & Co., New York. 
Herbert D. Lent, Wright Lumber Co., New York. 


Charles Milne, Gouverneur BE. Smith, New York. 

BE. J. Marsh, Sea Coast Lumber Co., New York. 

Douglas McKee, New York. 

E. D. MacMurray, Lawson & MacMurray, Hoboken, N. J. 

Dr. William Moser, Louis Bossert & Son, Brooklyn. 

ee Moore, Moore Bros., New York. 

T. Mackey, New York. 

&. W. Morrison, Cross, 
New York. 

Donald McClave, E. W. McClave & Son, New York. 

John P. McEwan, New York. 

J. B. Mitchell, John L. Roper Lumber Co., 

W. H. McC racken, Clayton Mfg Co., Clayton, a 

ne C. McEwan, John S. Loomis ’Co., Brooklyn. 

B. Merritt, Alexander & Ellis, Brookiyn. 

i rank D. Miner, C. W. Wilson & Co., Brooklyn. 
vat H. McKelvey, Lumber Insurers’ General Agency, New 

ork. 
Frank P. McNulty, Stevens, Eaton Co., New York. 
T. S. Miller, Stevens, Eaton Co., New York. 
- ae Vv. Meeks, Gardner & Meeks Co., 


George L. Miller, S. E. Slaymaker & Co., New York. 
Clarence G. Meeks, Gardner & Meeks Co., Weehawken. 
W. B. Moore, Berlin Mills Co., New York 

John J. McKenna, Willson, Adams ‘, Co., "New York. 
Hon. B. B. Odell, jr., Newburgh, N. 

John H. Mahnken, John H. Manhken “Co Brooklyn. 
Robert Morgan, Benjamin G. Hitchings, Brooklyn. 
Rowland McClave, E. W. McClave & Son, New York. 
W. Rarke McClave, E. W. McClave & Son, New York. 
P. H. Moore, Moore Bros., New York. 

Howard L. Noble, White, Frost & White, New York. 
William J. Nihill, Dixon & Dewey, New York. 
Wiliam C. Nolte, Estate of Wiliam H. Nolte. 
Edward A. Nolte, Estate of William H. Nolte. 


Austin & Ireland Lumber Co., 


New York. 


Weehawken, 


J. L. Nobel, Collins, Lavery & Co., Jersey City. 

Norris H. Norden, New York. 

W. A. Post, Laurens P. Rider, New York. 

C. W. Pinkham. 

John A. Philbrick, John A. Philbrick & Bro., New York. 
Louis H. Pflug, Louis Bossert & Son, Brooklyn. 

R. W. Powell, M. D. 


Clive Pringle, Ruinart, Pere et Fils. 
S. H. Fensterer, Church E. Gates & Co., New York. 


Cc. F. Park, Park, Winton & True, Addison, a ie 
W. R. Park, Park, Winton & True, Addison, N. Y. 
Il. A. Perkins. 


Bondam N. Pendleton, A. J. Newton Co., 

Henry Patton, Patton & Co., Albany, N. Y. 

John A. Paterson, jr., Charles 8S. Hirsch & Co., New 
York. 

R. J. Perrine, 


Brooklyn. 


Johnson Bros., Brooklyn. 

James P. Paret, Johnson Bros., Brooklyn. 

Conrad N. Pitcher, Wright Lumber Co., New York. 
Bernard Wolf, New York 


William H. Raymond, White, Frost & White, New York. 


John J. Rumbarger, Rumbarger Lumber Co., Philadelphia. 
Frank T. Rumbarger, Rumbarger Lumber Co.. Philadelphia. 
William A. Roppo, Penn Door & Sash Co., New York. 
Hiugo Reid, New York. 


Francis B. Reilly, Buffalo. 
J. F. Rodarmor, Christy, Moir & Co., 
I. Newton Rudgers, New York. 
George H. Reeves, Brooklyn. 
Gulian Ross, Brooklyn. 
Sylvester Ross, jr., Brooklyn. 
Sylvester Ross, Ross & Snyder, 


New York. 


Brooklyn. 


W. A. Ruddick, Lake Nebagamon Lumber Co., New York. 
A. P. Rogers, N. B. Rogers & Son. 
C. Edward Ross, Ross Lumber Co., Jamestown, N. Y. 


J. S. Richards, William Whitmer & Sons, Inc., 
Frederick 8S. Ramsey, Boston. 

John B. Rose, Rose Brick Co., New York. 
Samuel B. Rose. 

Willard P. Reid. 

Walter H. Rotmen., Stetson, Cutler & Redman, 
F. A. Ryer, N. Y. & H. R. R. R., New York 
D. Schmitt, New York. 

Gouverneur E. Smith, New York. 

zhemnes P. Stran, Baltimore, Md. 

Cc. O. Shepherd, Emporium Lumber Co., New York. 
C. T. Stran, Wiley, Harker & Camp Co., New York. 
Frederick W. Starr, Brooklyn. 

Alfred R. Sax, A. R. Sax Lumber Co., 
Alexander C. Snyder, Ross & Snyder, 


New York. 


New York. 


New York. 
srooklyn. 


C. R. Swain, Allcock & Swain, New York. 

Harrison Ross Steeves, New York. 

Frederick M. Steeves, Church E. Gates & Co., 

G. H. Storm, George H. Storm & Co., New York. 

C. A. Swigart, Tyler Lumber Co., New York. 

John M. Struble, Baldwin Lumber.Co., Jersey City. 

G. H. Simonson, T. H. Simonson & Son Co., New York. 

G. Kirkham Smith, Blanchard: Lumber Co., New York. 

W. W. Schupner, National Wholesale Lumber Dealers’ As- 
soc iation, New York. 

T. M. Sizer, Robert R. Sizer & Co., New York. 

William Scherp, New Rochelle Coal & Lumber Co., New 


New York. 


Rochelle. 
W. 8. Skinner, Booth & Lewis Lumber Co., New York. 
G. M. Stevens,’ jr., Stevens, Eaton Co., New York. 


R. Stevens, William Whitmer & Sons, Inc., New York. 
R. M. Shaffer, S. E. Slaymaker & Co., New York. 
C. M. Shaffer, Carthage Lumber Co., Carthage, N. Y. 

S. Schloss, H. Herrmann Lumber Co., New York. 

y 4 Cc. von Stamwitz, H. Herrmann Lumber Company, New 
ork. 

W. P. Shearer, 8S. H. Shearer & Son, Philadelphia. 

C. M. Shepard, Benjamin G. Hitchings, Brooklyn. 

Henry Willis Smith, New York. 

Hon. George H. Smith, New York. 

William Simmons, New York. 

Peter A. Smith, Wright Lumber Co., New York. 

2 8S. Speidel, New York. 

C. Turner, J. C. Turner Lumber Co., New York. 

i A. Traphagen, White, Frost & White, New York. 

B. E. Terry, Curtis Bros. Lumber Co., Brooklyn. 

’. Teufel, Davison Lumber Co., New York. 
John A. Tandy, Frederick W. Starr, Brooklyn. 
M. 8S. Tremaine, Montgomery Bros. & Co., Buffalo. 
Z. L. temas, Church E. Gates & Co., New York. 

D. N. Tompkins, New York. 
coca Tuigue, New York. 
Frank L. Thomas, New York. 
C. B. Thompson, Frederick W. 
W. E. Tuttle, jr., Boston. 

Sol Tim, Charles 8S. hhirsch & Co., New York. 

B. L. Tim, Charles 8. Hirsch & Co., New York. 
Louis Tim, Charles 8. Hirsch & Co., New York. 
Hammond Talbot, Chase, Talbot & Co., New York. 
J. B. Tisdale, Astoria, L. I. 

Louis 8S. Tuttle, Chase, Talbot & Co., New York. 

A. L. Underwood, J. C. Turner Lumber Co., New York. 

I’, I. Vanderbeek, Vanderbeek & Sons, Jersey City. 

S. M. Vanderbeek, Vanderbeek & Sons, Jersey City. 

A. Vanhorn, W. E. Kelley & Co., New York. 

Cc. A. Van Iderstine, Cross, Austin & Ireland Lumber Co., 


Brockiza. 
H. K. Williams, I. T. Williams & Sons, New York. 


Cole, New York. 


Ww. W. Awelch, apeberaer Lumber Co., New York. 

S. D. Walker, Gouverneur BE. Smith, New York 
Christopher W. Wilson, C. W. Wilson & Co., Brooklyn. 
G. D. Wilson, C. W. Wilson & Co., Brooklyn. 

Smith S. Wandel, Hardy, Voorhees & Co., Brooklyn. 
- S. Wandel, Hardy, Voorhees & Co., Brooklyn. 


c. M. Wiley, Wiley, Harker & Camp Co., New York. 

eatios W. Wiley, Wiley, Harker & Cam Co., New York. 

F. C. Wickham, Sea Coast Lumber Co., New York. 

Waldron Williams, I. T. Williams & Sons, New York. 

Lloyd Williams, I. T. Williams & Sons, New York. 

Cc. C. Wiegand, Dixon & Dewey, New York. 

Thomas Walsh, Church BE. Gates & Co., New York. 

I. W. Warner, Coppock-Warner Lumber Co., Philadelphia. 

Henry Wallace, Cross, Austin & Ireland Lumber Co., 
Brooklyn. 

E. R. Weed, E. W. Rathbun & Co., Oswego, N. Y. 

M. A. West, I. N. Burdick, Néw York. 

Daniel Wescoat, Brooklyn. 

Underhill & Co., 


1”. Elmer Weitzel, Wistar, Philadelphia. 


Jesse (. Woodhull, Buckley, Woodhull & Burns, Brooklyn. 

W. E. Webb, Rochester Box & Lumber Co., Rochester, 
K,.. Sa 

J. H. Woodhouse, New York. 

S. V. 8S. Williams, New York. 

W.-P. Youngs, William P. Youngs & Bro., New York. 

Louis M. Young, Silverthorne & Co., North Tonawanda, 
i 


‘Wilber F. 
Brooklyn. 
Charles W. Young, A. P. 
C. B. Hudson, Shepard & Morse Lumber Co., 
M. E. Courtney, Shepard & Morse 


Young, Cross, Austin & Ireland Lumber Co., 
Bigelow & Co., New York. 

New York. 
Lumber Co., New York. 





GENERAL FEATURES OF THE COAL TRADE FOR A WEEK. 


Coal men are divided on the proposition as to 
whether or not prices will react again this winter 
from the present declining levels. It is held by some 
at protracted low temperatures would result in a 
newed: period of high quotations, while gthers think 
iat values are irreparably broken for the season. In 
me of the latter view it is urged that the tend- 
cies of the car movement as applied to coal are 
toward improvement, though slow. *Certain it is that 
le buyers of coal are in the aggregate refraining 
rom purchasing much beyond their immediate wants. 
fhe cold weather this week has stimulated some im- 
ovement in the volume but not to an extent to em- 
rrass the producers and other sellers. There has been 
st a little precautionary ordering by dealers and 
eam coal consumers above present needs, but the 
tire accessions to trade from that cause are incon- 
erable, 
Receipts of smokeless and other West Virginia coals 
ve been restricted for a few days in consequence 
the high waters in the Ohio and its tributaries, 
ppers advising that interruptions from that cause 
| not be wholly removed for a week. Smokeless 
is in consequence scarce, the lack of spot being 
the more marked from the fact that producers have 
n chary about forwarding coal to the west; the 
nand in the east and for tidewater shipment has 
n ample at a higher range of prices. Smokeless 
ne run is holding at $1.35 at mines and prepared 
es at from $1.75 to $2, or more. 
Ohio coals are somewhat improved in tone, com- 
red with a week or so ago, when on track at Chi- 
go was a large quantity of Hocking, that was up 
‘o demurrage. Some of it was sacrificed and little if 
ny was sold at full circular, which is $2, mines, or 
*3.65, Chieago. For country shipment the returns have 
been more ‘satisfactory, for rural buyers are rarely 
willing to aecept the large dumping or hopper cars 
in which much of this coal has been received. The 
prices of this Hocking coal have been more erratic 
and irregular than most other products. For well 
prepared ‘shipments from well known mines to well 
established trade there has been comparatively little 
shrinkage in values, but the plunging shipper who 
crowded the west with an excess of coal has encoun- 


tered great difficuities in the profitable marketing of 
his holdings. For those dealers who are in a position 
to use the big ‘‘battleship’’ or hopper car there has 
been within the last few days or weeks a high margin 
ot profit, for the coal in the dumping cars has sold 
as low as 50 cents under gondola car quotations. 

Heavy sales of eastern coke have been made within 
the past few days. Eastern coke has suffered very 
slightly, if any, in value during the last few weeks, 
keeause of the very large demand arising from the 
iron furnacemen in the east, many of whom have 
contracted for their supplies for the entire year on a 
basis of $3.25 to $3.50 at ovens for furnace coke. 
Foundry coke from the better eastern producing re- 
gions is quoted at $4, ovens, or better. High sulphur 
coke is inclined to easiness. 

Some of the dock men at Lake Superior ports say 
some of the coal now on docks will probably be carried 
over into the new season of navigation. This would 
not have been the outlook had the car supply at docks 
been anything like the demand, but other fuels have 
been substituted and there have been serious depriva- 
tions which to the coal trade can not be made up. It 
is reported that a large tonnage of coal has been 
started from the docks for the remote northwest and 
has been sidetracked en route. The fear is that on 
account of the delays in transportation the coal will 
not arrive until after the season for its need has 
passed away. There is also in the northwest, though 
most of it may not yet have reached the ultimate 
buyers, a heavy tonnage of western bituminous fuel. 

But this coal traffic to the far distant consuming 
centers is still hampered by the rigid rules of the 
carriers which prevent the transfer of the cars to con- 
necting lines. Up to the beginning of this week the 
Illinois roads were maintaining the severities of their 
new regulations. That policy has served to increase 
the congestion and reduce prices at terminal points 
but to keep prices up at places where the coal is the 
most needed. Prices of western coals have been very 
irregular for a week or two. There have been so 
many modifying conditions, like that just noted, that 
no uniformity of quotation exists. But the tendencies 
are toward a lower level. A moderate tonnage of 
western fuels is moving at the previous maximum 


figures, but where obstacles are thrown in the way 
of a free movement, or where the supply exceeds the 
demands, the slaughter of values has in some in- 
stances been marked. Even some of the large steam 
coal users at Chicago have been specifying lightly on 
their last summer’s annual contracts and buying in 
the open market bargains presented on account of 
their attractiveness. This is of course only a tem- 
porary condition if there is to be an adjustment be- 
tween demand and supply, but it illustrates the ex- 
treme phase of the present highly irregular market. 
General quotations would scarcely mean anything, 
since fuels have been marketed over a range of 50 
cents or more, owing to diverse conditions. 

Anthracite coal is moderately active. Some odd lots 
of the so-called individual. producers’ coal have occa- 
sionally appeared and have been offered at slight 
concessions, but the regular trade is holding steadily 
to circular. The preponderance of the call for anthra- 
cite remains for chestnut size, the supply of which 
has improved within the last few days. However, 
shippers are still extremely reluctant to let any chest- 
nut go without corresponding orders for egg and stove. 
While the demand has fallen off considerably it is 
pronounced fully as large as could be expected under 
current weather conditions. 





WISCONSIN TIMBER DEAL. 


MILWAUKEE, Wis., Jan. 22.—A big timber deal was 
consummated in Milwaukee on Saturday last when the 
Ashland Iron & Steel Company, of Ohio, bought 50,000 
acres of hardwood timber in northern Wisconsin for 
cordwood from the Foster-Latimer company, of Mellen. 
The transaction is said to represent an expenditure of 
over $500,000. The details of the transfer were made 
by George E. Foster, of the Foster-Latimer company, 
and William G. Sharp, of Elyria, Ohio, representing the 
National Iron & Steel Company. That company now 
controls 200,000 acres of timber land in northern Wis- 
consin, which assures an adequate supply for its various 
chareoal and pig iron furnaces in northern Wisconsin 
and Michigan. In clearing the 50,000 acres of land 
hundreds of men will be employed for a number of years, 
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-REALM OF THE RETAILER. 


Saley in Congenial Association Company — Some Orators in the Northwestern—Comments Upon Old and New Officers — 
Retailers’ Opinions of Current and Prospective Conditions—General Impressions of a Rousing Event. 


Rounded Up at the Convention of the Northwestern. 


It was conceded by those who are good judges of 
such matters that this was the best convention that 
has been held by this giant association in its seven- 
teen years of existence. Secretary Hollis wrote me it 
was his intention that there would be something 
doing, and his prophecy was realized. I never had 
attended a convention that extended over so much 
time in which in every minute of every session the 
interest came so near being at a white heat. ‘‘ Blank 
it,’’? said a dealer—whose name would be given had 
he not been a trifle profane—‘‘we have proved that 
interest in the meetings is not necessarily kept alive 
by banquets and other outside entertainments allied 
with the association.’’ 

Iowa simply rolled ’em up. I have not listed the 
dealers from that state, but it would not surprise me 
to know that they exceeded in number those from 
the other three states covered ky the association. 

No hotel was Uesignated as headquarters, but it was 
in the great lobby of the West that the crowd con- 
gregated. 

In going to and from the convention hall in the 
court house hundreds of us walked under the ladders 
which were keing used by the decorators and to date 
it has not been learned that one of us has come to 
grief. The hall is an ideal one for large meetings. 
Not onee did some man in the rear yell ‘‘Louder!’’ 
Even we smokers think that when Secretary Hollis 
taboos smoking he is wise. ‘There are even smokers 
who do not enjoy breathing the smoke from others’ 
two-for-a-nick cigars when it is as thick as fog. 

The souvenir collectors had hard scratching. Alpheus 
Tucker, representing the T. Wilee Company, of Chi- 
cago, passed out a unique, stuffed leather, burnt work 
squaw, nearly a foot long, with a little calendar at- 
tached to her plump body. ‘‘Chap,’’ old boy, with 
the Farley & Loetscher Manufacturing Company, 
handed around an excellent combination pencil, eraser, 
pen and holder. I tried it, but as perfect as it is it 
didn’t fill the long felt want. I am looking for a 
pencil that will do its work so well that I can read 
what I write with it. 

Entertainer Nolan has a host of admirers among the 
salesmen and lumbermen of this territory. He has 
favored us many a time. Not so many years ago he 
was an elevator boy in one of the Minneapolis office 
buildings. His diversion now is serving in the state 
legislature, to which he has been elected the second 
time, and his business is teaching lecture and Chautau- 
qua audiences how to laugh, for which he receives 
$100 a lesson. 


Two Noted Orators—and Another. 
The address of Railroad Magnate Hill was a great 
feature on the program. Mr. Hill is one of the best 


talkers to whom I have listened. He is an orator 
without being oratorical and understands that in word- 
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ing and phrasing greatness lies in simplicity. A boy 
12 years of age could have understood him perfectly, 
yet I suppose he would have held the greatest and wisest 
of the country spellbound. Dealers said that to hear 
Mr. Hill would amply repay them for coming to Minne- 
apolis. 

When speaking of orators I must not be so modest 
as to neglect myself. The Hennepin court house cost 
$10,000,000. It is an immense structure of steel, 
marble and stone, and at the start I admitted I hardly 
felt equal to the task of shaking the tower, but I 








learned I did so jar the clock machinery that the 
chimes skipped ten minutes. In John W. Barry’s 
response to the mayor’s welcome he soared to such a 
hight that he knocked the calcimine from the ceiling, 
and when C.. H. Ketridge got up he came near hav- 
ing to pay for broken glass. 

That President Burnside was reélected is evidence 
that he held the chair satisfactorily the last year. I 
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wish there was as little alloy in me as there is in this 
Iowa dealer. Those who are so fortunate as to know 
him not only admire him for his ability but love him 
for his true manhood. 


New Blood and Dubious Entertainment. 


In Stanley D. Moore, of Waterloo, Iowa, who goes 
on the directory this year, the association has made a 
discovery. There is no abler young lumberman in the 
association territory. It looks as if the mantle of his 
brother, A. A. Moore, that sterling old association 
worker, had fallen on his shoulders. The latter, whose 
life work of late years has been to see the world, was 
not with us this year. In a few days, in company 
with C. P. Bratnober, of Minneapolis, Mr. Moore will 
start on a trip to Australia and New Zealand. 

Of course there were entertainments outside. On 
the list was a theater party of twenty that was 
escorted to the Dewey by H. FE. Randolph, of the 
United States Gypsum Company. To be fair it should 
be said that no Sunday school classes are drilled in 
the Dewey. When I asked Mr. Randolph who else was 
going and among them he named C. A. Finkbine, of 
Des Moines, I hesitated no longer, as Mr. Finkbine 
has a reputation that will safely carry all who may 
be associated with him through any sort of an-ordeal. 
I never before had seen such a mass of humanity try- 
ing to crowd into a theater. Perhaps a thousand were 
turned away. One of the Miracles who was among the 
unfortunate in not getting in said to me as I was push- 
ing along, ‘‘Ah, there!’’ After which I tried to mask 
my face by holding my hands in front of it. One of 
the features was wrestling between Gotch, champion 
of America, and Beell, who had held the same honor. 
I slapped my hands so hard that the next morning they 
resembled parboiled lobsters. Maybe all of you don’t 
know that Gotch is an Iowa man. ‘‘Farmer’’ Burns, 
who at one time held the championship, is also an Iowa 
man. In every line Iowa has turned out great men. I 
have before told you that my home is in Hampton, 
Towa. 

Gossip of the Delegates and Absentees. 


Not a Young was there from Webster City, Iowa. 
I am told that the senior Mr. Young, J. W., has retired 
and Calvin, the son, has associated with him C. H. 
Clifton, who was im trade in Woolstock. 

G. C. Ingham, Sauk Center, Minn., former president 
of the association, reports that trade for the past 
year was at a low ebb. The farmers are turning from 
grain to dairying and putting all the money they can 
get hold of into cows. Last year Mr. Ingham moved 
from a shed that was inclosed and now has one 60x90, 
but open on both sides. 

On the train C. G. Stoner, Geneva, Iowa, voiced the 
opinion of most of us when he said he disliked to fig- 
ure the bills he didn’t get. George Smith, of Hampton, 
who was in the bunch, said he took his inventory the 
first of April, as the work is more comfortably done 
than earlier in the year, and the first of the year he 
wants to be making out bills to send to his customers. 

Pulling away from Minneapolis I sat with C. E. 
Greef, of Eldora, Iowa, for a hundred miles or more, 


and it was plain that the auto fever had caught him. 
He has two machines and is contemplating getting the 
third. He had not told me before that he was so 
interested in sports that he traveled to New Orleans 
to see the fight between Fitzsimmons and Corbett, 
when the latter went down after three rounds. Mr. 
Greef is secretary of the Central Iowa association and 
last year was vice president of the Northwestern. In 
two towns he owns the only yard in each and he has 
free delivery in both. He has worked hard for thirty- 
five years and now intends to take it easy for the same 
length of time, he says. I know of only one Greef 
that was cast in the same shaped mold. Year in and 
out he is the same Greef—independent, forcible and 
companionable. 

Trade picked up with W. H. Vosburg, Gilman, Iowa, 
the latter part of the season. Mr. Vosburg so enjoys 
mixing with his fellows that he expects to visit the 
convention of the Southwestern in Kansas City. I 
told him he would see a case of mixing down there 
that would do his heart good. 

President Burnside, of Oskaloosa, lowa, tells me that 
trade at his eighteen yards was rather disappointing 
the past year. 

C. H. Ross, Sioux Falls, 8. D., who at one time was 
president of the association and at all times takes a 
hand in its management, says that now he can afford 
to wear diamonds, as he has sold his pacer, ‘‘Sam 
Seratch,’’ for $3,600. Mr. Ross used to think the colt 
was so lazy he would never amount to much, but he 
came down to 2:14 and in the races simply scooped 
in the money. The value of the improvements in 
Sioux City for 1906 was $1,500,000. Recently Mr. Ross 
was elected vice president of the leading bank in the 
city. This bank has deposits of $1,500,000, which 
shows that the people out there literally revel in 
money. For several years I have said, ‘‘Keep an 
eye on Sioux City,’’ and I don’t feel a bit like haul- 
ing in the flag. Mr. Ross’ co-laborer in the work, J. 8. 
Parker, with whom I delight to have heart to heart 
talks, was at the meeting, but the most I saw of him 
was his faney vest across the lobby. 

J. W. Lueas, of the Hayes-Lucas Lumber Com- 
pany, Winona, Minn., says there was so much rain in 
the southern part of the state that it cut off trade 
to some extent. There is threshing yet to be done. 

C. L. Johnson, president of the Castalia Portland 
Cement Company, who delivered the able address in 
St. Paul at the cement exhibit, heard by so many of 
the lumbermen who attended the convention, tells me 
that his works started up in August, 1898, that the 
capacity is 2,000 tons a day, that the product is sold 
exclusively to dealers—with the exception of that 
which is used for government and railroad work— 
and that his entire losses from the lumbermen during 
that period do not exceed $200. 


Low Temperature and Tales Out of School. 


The morning of the day the convention was called 
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to order the thermometer dropped to 14 below—the 
coldest of the season. , 

It took O. N. Dunham, Bismark, N. D., forty hours 
to reach Minneapolis from his home. Unquestionably 


the snow banks held some of the North Dakota mem- 


bers back. 

It is said no gentleman repeats what is‘said in a 
club, but here goes: The feet of Charles Van Pelt 
and Herb Gilkey with my own were mixed under a 
piece of mahogany in the Commercial Club when Mr. 
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Gilkey, speaking of his experience with the appendi- 
citis, said that when apparently the time had come 
for him to pass in his checks the thought that dis- 
turbed him most was that his firm was owing $300,000. 
‘¢There is a big difference,’’ said Mr. Van Pelt. ‘‘ You 
were anxious to live to pay your debts and plenty 
of others want to die in order to get rid of paying 
them.’’ ‘‘ Well, that was all that bothered me,’’ said 
Mr. Gilkey, ‘‘and when I got up I told Pendleton that 
to save me further anxiety should death stare me in 
the face again, that debt would have to be wiped 
from the slate, and in twelve months from that time 
only $10,000 of it remained.’’ 

It was several years ago that I fell in with O. N. 
Deckert, who at that time was selling millwork on 
the road for the Carr, Ryder & Adams Company, of 
Dubuque. He was a jolly, good looking fellow, and at 
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times we would travel together and on an occasion or 
two were obliged to sleep together. He is the man 
who stenciled ‘‘Dynamite’’ on his sample case, and 
after that when on a train if he laid the case in a 
seat it would hold it more effectually than any bull- 
dog ever thought of holding it. The passengers would 
see it and crowd .down in the other end of the car. 
Coming events cast their shadows etc., and I believe 
| told Mr. Deckert that he would not always be a 
hired man. Some men are cut out for hired men and 
some are not and it is not always difficult to tell 
which is which. Now he is here in Minneapolis, a 
proprietor and his own boss. His concern is the Car- 
penter-Deckert Lumber Company, Chet Carpenter being 
the sidewheeler. The company bought the plants of 
the Salzer Lumber Company and the Park Rapids 
Lumber Company and began operations about Novem- 
ber 1. Mr. Deckert says the outlook is for one of 
the busiest years ever experienced in Minneapolis. 
There is a heap of work in sight, but it will be a hard 
proposition to get the material for the big jobs. You 
have no idea how much good it does me to see these 
boys that I have kind of fathered climbing up the 
ladder. 
Commercial and Sartorial. 


Colonel King, Ellendale, N. D., shook hands around 
with that warm grasp of his and then went over to 
st. Paul and kought a $100 overcoat. 

J. H. Lathrop, Northfield, Minn., is not kicking 

out trade. If Mr. Lathrop does not take one of the 

rizes offered by the association for the best papers 

n yard management I will own up that my guesser 
s out of plumb. 

Col. Traer Baker offers no complaint about trade. 
le has taken a shoot in the direction of coal sheds 

1d has built one that he calls an ideal. He believes 

th me that in the matter of coal sheds the dealers 
the country, with rare exceptions, are not ahead 
the fellows who sold coal in the original Garden 

f Eden. 

Frank Worden came on from Oshkosh to see and 

in. In the lobby of the West we compared our new 

its; he called my attention to his pink shirt that he 
‘hinks fits his complexion, and that he might see my 
spenders, which are so delicately tinted that a 
ng lady of fine taste would want them for neck 
bons, I pulled out one of them. When Mr. Worden 

d I get to Congress we are going to try to get sus- 

nders standardized. At present the rigging varies 

much that when a fellow gets a new pair it takes 
week to learn how to run them. 


Some Line Yard Lore. 


J. M. Junge, who has the management of the thirty- 
even yards of the Citizens’ Lumber Company and the 
‘orth Iowa Lumber Company, is one of the men who 
have learned their business. Leaning against the cigar 
ase in the West he said that the material sold in his 
vards is divided as follows: Lumber, 52% percent; 
cement, 10; lath and shingles, 10; coal, 10; millwork, 
7%; posts and poles, 4; tile and brick, 3; paper and 
roofing, 2; miscellaneous, 1. The average cost of the 
stock is $27 a thousand and the average selling price 
$31.25. How I love the line yard manager who is not 
afraid to open his mouth, 


C. A. Finkbine, president of the Wisconsin Lumber 
Company, Des Moines, with ten yards, placed the 
volume of trade ahead of that of the preceding year 
and thinks it will be still better in 1907. ‘‘ Where 
did the name of your company come from?’’ I asked 
Mr. Finkbine. ‘‘Just a name that I took up, but I 
wouldn’t do it again,’’ he replied. ‘‘I like the idea 
of having the name of a man associated with that of 
his company. I ought to have called it the Finkbine 
Lumber Company.’’ 

On the authority of one of the Miracle brothers the 
business of the concern in cement block machines in- 
creased 50 percent over that of the previous year. 
Mighty glad I am to hear it, too, for if the business 
of the Miracles shouldn’t increase whose should? 

Edward E. Clark owns one of the three yards in St. 
Cloud, Minn., a town of 10,000 population. The state 
reformatory school is expending $100,000 in building 
and in the spring two business blocks will go up. The 
fly in the ointment is two mills near by which cut into 
the retail trade to some extent. 

E. L. Ballou has sold his yard in Larrabee, Iowa, 
and has come to Minneapolis to make his home. He 
is preparing two sons for the law and here they have 
the requisite educational advantages. I think that 
Mr. Ballou keeps busy being lonesome. He also 
handled grain in Larrabee, and in Minneapolis he puts 
in every day at the Chamber of Commerce watching 
grain quotations, notwithstanding he doesn’t handle a 
bushel. Some time he will be seen selling lumber 
again, else die of ennui. 


Mostly Personal. 


J. A. MeCampbell, with the Humbird Lumber Com- 
pany, saluted me as Mr. Barry. I don’t know but I 
am a better looking man than I credit myself with 
being, for when I am taken for John W. Barry, Sena- 
tor Dolliver, for various judges and millionaires, what 
am I to think? Mr. McCampbell is now located in 
Minneapolis, L. B. Huddleston represents the com- 
pany in Omaha and T. W. Vickere in Mandan, N. D. 

Capt. Charles F. Mudgett, of Valley City, N. D., 
thinks that the conditions out there may have been 
somewhat exaggerated in the newspapers, though they 
are bad enough. The elevators are full of wheat, 
and he thinks that about 40 percent of the crop is 
still in the hands of the farmers, as they stopped 
hauling on account of the snow. The town has 6,000 
people and is growing. Trade the last year was good. 
A hotel that is to cost $75,000 is going up. 

R. W. Merrill came up from Fort Dodge, Iowa, pri- 
marily in the interest of the Iowa Hard Plaster Com- 
pany, of which he is secretary and treasurer, and sec- 
ondarily because of his affiliation with the retail lum- 
ber interests. Ed Williams, of that town, has resigned 
the management of the Citizens’ Lumber Company 
and cast his lot with the Townsend & Merrill Com- 

any. 

C. J. Flack, formerly in the retail trade in Quincy, 
Ill., is now eastern agent for the Redwood Manufac- 
turers Company and is located in Kansas City. He 
exhibited some fine specimens of redwood, several of 
the pieces finished in water stain. I am proud to say 
that Mrs. Flack has read this department for years 
and knows the old black cow, my diamonds and best 
girl by heart. When Mr. Flack was in Quincy he 
wrote asking me to swing around that way, but fate 
shunted me off on another track. But all’s well that 
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ends well, Shakespeare said more than 300 years ago, 
and while it has required time for Mr. Flack and my- 
self to meet face to face I think we have put each 
other on the list. 

The last year was the best that John Freymann, 
Dyersville, lowa, has had. He sold a house bill just 
before starting for the convention. The Germans in 
the vicinity of Dyersville—and there are none others 
—have reached a point that they do not complain 
about present prices of lumber but expect higher 
prices. 

A. K. Doorley, who has charge of the lumber end of 





“the business of the Wells Hord Grain Company, Cedar 


Rapids, Iowa, has six yards and reports business very 
good. The company has twenty-one grain elevators, 
and while Mr. Doorley didn’t say so I think it need 
surprise no one if more yards should go in as adjuncts. 
The grain-lumber interest is pointing in that direc- 
tion. 

Mell Eaton, minus his mustache, lacked so much of 
being the Mell Eaton of old that his old acquaintances 
passed him by unrecognized. 

‘*This will tickle you’’ was printed on a four-page 
leaflet that Frank Reynolds handed out and on open- 
ing it there was a feather. 

The Keokuk Lumber Company, Keokuk, Iowa, has 
nine yards in Illinois, Iowa and Missouri, and C. D. 
Streeter, secretary and treasurer of the company, says 
that the stocks are in good shape for the spring trade. 
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Sales in 1906 were lighter than for the previous year, 
but Mr. Streeter calls them fair. 


Talk of the Trade. 


G. D. Rose, of the Spahn & Rose Lumber Company, 
Dubuque, Iowa, says that trade held over longer than 
usual in the fall. He hinted there was an attraction in 
Minneapolis that on this occasion kept him from at- 
tending wrestling matches and prize fights. I daren’t 
speak right out in meeting, but I think some future 
announcement may make it plain. Following the fall 
elections I received a letter from A. F. Frudden say- 
ing he had succeeded in breaking into the state sen- 
ate, hence hereafter he may also be out of the sport- 
ing circle. Hereafter when I go to Dubuque, with 
Messrs. Frudden and Rose out of the game, I may be 
obliged to go it alone. Mr. Rose tells me that the 
number of his company’s yards still remains at 
thirteen. 

Franklin Floete came over from his home in St. 
Paul to see how we were behaving ourselves. Mr. 
Floete has seventeen yards in northwestern Iowa, the 
business at which was rather disappointing last year. 
He expects, however, that the corn crop will boost it 
the coming year and possibly it is for this reason that 
he intends to add four or five more yards to his line. 

Mark Anson, with the Roach & Musser Sash & Door 
Company, came up from Muscatine and among other 
things was talking up the coming meeting of the 
Southwestern Jowa ‘association at Des Moines. For 
years Mr. Anson has been an enthusiastic association 
worker. J. M. Butler, with the same company, was 
also in attendance. 

George W. Dulaney, jr., of the Eclipse Lumber Com- 
pany, with twenty yards, lives in Minneapolis, while 
his yards are in Iowa, forming three groups. The good 
corn crop last year will make good business this, Mr. 
Dulaney thinks. He would stock with more Pacific 
coast stuff if he could get it. He is now out of the 
wholesale business, there being too much perplexity 
connected with it. It is one thing for a man to 
guarantee stock that is made under his own super- 
vision, but quite another when the lumber is shipped 
from various mills to the customers of a wholesale 
dealer who never has seen it. 

W. E. Penfield, now sales manager for the Pine 
Tree Lumber Company, has been a familiar figure at 
these conventions from the start, I think. For ten 
years during convention week when not in the lobby 
he was at 300 Lumber Exchange. Mr. Penfield is now 
living at Little Falls, Minn., the site of the mill, and 
for nineteen days he had not seen a Northern Pacific 
car. Possibly Mr. Penfield is the only lumberman 
who confesses to losing his appetite unless he is 
privileged to read this department regularly. 

H. A. Pauls, Washington, Iowa, with four yards, re- 
ports business satisfactory and the outlook encourag- 
ing. 

C. M. Porter, Oskaloosa, Iowa, says that the con- 
tractors of his town feel encouraged, there being con- 
siderable business in sight. Customers are asking 
when the next advance in price is coming. 

H. W. Dodd’s hoss, ‘‘Dick,’’ 2:17, that when in 
Gladbrook, Iowa, I pushed over a level stretch of road 
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outside the town, is standing in the barn this winter. 
Mr. Dodd’s partner, J. W. Brown, is now living in 


Waterloo and is engaged in the manufacture of 
manure spreaders. A couple of weeks ago I received 
a letter from Mr. Brown, who wrote that if I would 
come there we couldn’t get Dodd’s hoss out as we did 
in Gladbrook, but he thought he could give me a 
fairly fast trip in an auto. There has been no build- 
ing of consequence in Gladbrook. 

J. R. Morehead came up from Lexington, Mo., to 
see what kind of orators are in the Northwestern, and 
he no doubt went home thinking that in the event of 
an oratorical contest between the members of the 
Northwestern and the Southwestern associations the 
latter would scoop the prize. At one time Mr. More- 
head was president of the Southwestern and for years 
bas been a strenuous association worker. 

The secretaries of the big associations present were 


Harry Gorsuch, of the Southwestern, and G. W. Hotch- 
kiss, of the Illinois. 

.Probably there never was a convention when there 
was so little effort on the part of the representatives 
of the Pacific coast mills to sell material. One of 
them said: ‘‘What’s the use? If the stuff could be 
gotten east it would be a different proposition.’’ 
Nothing is plainer than that the scarcity of cars has 
disgusted and made tired many dealers. 

W. E. Terry, Galesburg, [ll., who is a direetor of the 
Retail Lumbermen’s Insurance Association, was in at- 
tendance at the meeting. 

F. H. Ruger, of Superior, Wis., says that when he 
was in Chicago and went out with Ed Dodge in his 
auto and the machine got to going at a fifty-mile gait 
solid Mother Earth would have felt good to his feet. 
Superior now has 40,000 inhabitants. The Great 
Northern is putting in an ore dock that will require 


12,000,000 feet of hemlock and fir, 24,000,000 feet hav- 
ing previously been used by the same road for a like 
purpose. 

O. C. Sarles, Hillsboro, N. D., says for a few years 
it has been too wet in the Red river valley for a good 
trade. Mr. Sarles has had coal all the time through 
the great scarcity, but he had to hustle to get it. 
He thinks he is now as much farmer as lumberman, as 
he has about 7,000 acres. 

O. M. Worrell, Eagle Grove, Iowa, once owned three 
yards and two elevators, but has now sold out and is 
managing a Chapman yard. He was one of the 
originators of the Southeastern lowa association in 


1893. 
Xe. x 





THE CAREER OF SENATOR RUSSELL A. ALGER SUDDENLY ENDED. 


Senator Russell A. Alger, of Michigan, died suddenly 
at his home in Washington, D. C., at 8:45 a. m. Thurs- 
day, January 24, of heart disease. This ends one of the 
most remarkable careers noted in American commercial 
and political history. 

A child of poverty, with no inheritance save the blood 
and brain and ambition of a long line of worthy an- 
cestors, he rose to wealth and high station. A boy in 
a log cabin; the support of his family while still a 
youth; a student working for his education; a school 
teacher; a struggling young lawyer; a private soldier in 
the civil war; a major, lieutenant colonel, colonel and 
finally a major general of volunteers; a lumberman, 
gaining wealth; a governor of Michigan; a prominent 
candidate for the presidency of the United States; a 
secretary. of war; a United States senator, both by ap- 
pointment and election—such was he at various stages 
of his life. 

Russell A. Alger was born in a log house in a clearing 
in the woods of Lafayette township, Medina county, 
Ohio, February 27, 1836. When he was 12 years old 
his parents died, followed soon after by their eldest 
child, a daughter; and so the boy was left as the head 
of the family. He secured for each of the younger 
children a home and then started out for himself. At 
first he worked for his board, clothing and schooling. 
When 14 years old he hired out to a farmer for six 
months at $3 for the first month, $4 for the second and 
$5 a month for the remainder of the term. Until he was 
20 years of age he continued to work as a farm hand, 
eventually earning $20 a month, and out of his earnings 
he contributed to the needs of his younger brother and 
sister. During this time he managed to attend the fall 
and winter terms of Richfield Academy, working for his 
board, clothing and tuition. 

In 1856-7 he taught school and then became a student 
in the law office of Wolcott & Upson, in Akron, Ohio, 
three years later being admitted to the bar. In 1860, 
having borrowed a little money, he engaged in an un- 
successful lumber venture at Grand Rapids, Mich., in 
partnership with Calvin Godard. Then came the civil 
war and the young man enlisted as a private in the Sec- 
ond Michigan Cavalry, but went to the front as a cap- 
tain. For gallantry in action at Booneville, Miss., July 
1, 1862, he was made major. In October, 1862, he was 
made lieutenant colonel of the Sixth Michigan Cavalry, 
and on February 28, 1863, colonel of the Fifth Michigan 
Cavalry. He was severely wounded in that year in the 
Maryland campaign. He served with Sheridan in the 
Shenandoah valley and his brilliant service as the leader 
in a number of dashing engagements was commended in 
official reports. He was mustered out July 11, 1865, and 
breveted a major general of volunteers for gallant 
service in action. 

On retiring from the service General Alger estab- 
lished his residence in Detroit, where he entered into 
partnership with Stephen and Franklin Moore, under 
the style of Moore, Alger & Co., the firm engaging in 
the purchase and sale of pine lands. Beginning on the 
Black river, the firm’s operations were in Aleona and 
Iosco counties, headquarters finally being established at 
Harrisville, on Lake Huron. A railroad was built to 
reach timber remote from the Black river. At length the 
firm was changed to Alger, Smith & Co. It acquired 
large tracts of timber land in the two counties named, 
making a specialty of handling long timber in rafts to 
the amount of 75,000,000 feet a year. A saw mill was 
built in 1880, situated on Black river, and another was 
operated at Ossineke. About 1882 the Manistique Lum- 
ber Company was formed by the Alger interests for oper 
ating in logs in the upper peninsula of Michigan. The 
firm owned large tracts of land in the valley of the 
Manistique river. Codperatively with the Manistique 
Lumber Company’s operations in logs, the Grand Marais 
Lumber Company was formed, which bought the Burt & 
Gamble mill at Grand Marais, on Lake Superior, and 
thither diverted many of the logs from the upper Manis- 
tique region. 

The Alger interests also invested in Canadian timber 
limits and operated a mill in the region north of Lake 
Huron. In 1898 Alger, Smith & Co., having acquired 
extensive tracts of pine lands in the Duluth district 
of Minnesota, built the Duluth & Northern Minnesota 
railroad, which penetrated the firm’s lands in Lake and 
St. Louis counties. In the following year the firm pur- 
chased the Knox mill at Rice’s Point, Duluth, which had 
a eapacity of 50,000,000 feet, which was subsequently in- 
creased. The firm subsequently bought extensive pine 
land holdings in the Duluth district and extended the 
Duluth & Northern Minnesota railroad to Cross river, 


making the entire length of the road seventy-five miles. 

General Alger became identified with the Alger-Sulli- 
van Lumber Company in 1900, which had a capital of 
$300,000. The company operated a mill at Century, 
Fla., and another at Foshee, Ala. The company owned 
270,000 acres of timber land in Alabama and a logging 
railroad thirty-five miles long. General Alger was also 
the owner of large tracts of timber land on the Pacific 
coast and was interested in iron mines and also in mone- 
tary institutions in Detroit. He was also identified with 
other special interests. 

General Alger had been identified with the Republican 
party since its birth in 1856. In 1884 he was elected 
delegate to the national convention at Chicago, and in 
the same year was elected governor of Michigan. At the 
republican national convention in 1888 the name of Rus- 
sell A. Alger was among the more prominent that ap- 
peared in the list of nominations for the presidency, and, 
as ballot after ballot was taken, his strength increased 
to 145 votes when, on the sixth ballot, a break was made 
in the line of his followers and Gen. Benjamin Harri- 


son, the second choice, was nominated. General Alger 
headed the list of Michigan electors who cast the vote of 
that state for Harrison in the electoral college. 

In 1897 General Alger was appointed secretary of war 
by President McKinley, and he continued in that office 
until August 1, 1899, covering the trying period of the 
war between the United States and Spain. On Sep- 
tember 27, 1902, Governor Bliss appointed him United 
States senator from Michigan to fill the vacancy caused 
by the death of Senator James McMillan. He was 
elected a senator from Michigan in January, 1905. He 
was elected commander in chief of the Grand Army of 
the Republic in August, 1899. He was a member of the 
Loyal Legion, of the Union League Club of New York 
city, and the Ohio Society of New York. 

General Alger married Miss Annette Henry, of Grand 
Rapids, Mich., April 2, 1861. Of their nine children 
five are still living, namely, Caroline, wife of Henry D. 
Sheldon, of Detroit; Fay, wife of William E. Bailey, 
of Harrisburg, Pa.; Frances A. Alger, Russell Alger, jr., 
and Frederick M. Alger. 
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YEARLY ASSEMBLY OF YELLOW PINE MANUFACTURERS. 


Second Annual Held in New Orleans—Past, Present and Prospective Conditions Outlined in Official Reports 
—Forceful Addresses on Live Subjects—Reciprocal Demurrage Strongly 


THE INITIAL SESSION. 

New ORLEANS, LA., Jan. 22.—Graft and its deriva- 

tives are not the most pleasing words current at this 
time because of the common acceptance of their per- 
verted definitions. A most successful case of grafting 
was accomplished’ when on to the body of the Southern 
Lumber Manufacturers’ Association was budded the 
Yellow Pine Manufacturers’ Association, the second 
annual meeting of which was called to order in this 
city by its president, John A. Kaul, this morning. 
The new organization succeeded to the traditions, 
energy and loyalty characteristic of the old in addi- 
tion to receiving the impetus its distinctive name 
yave. 
. Even a casual glance over the comprehensive reports 
of officers shows the workings of a great and compli- 
cated machinery, each part of which fits perfectly in 
with every other part. This organization is backed 
by a record of substantial results in every line of 
work undertaken. Results have been secured because 
those in charge of the side lines of effort have been 
satisfied with no other outcome. Working together 
in harmony, the manufacturers identified with this 
organization have rescued the industry from obscurity 
and neglect and placed it on a footing where it com- 
mands the respect and admiration of all. 

The initial session which was called to order at 
10:25 o’clock this morning was devoted to reports of 
the officers and the presentation of papers prepared by 
request of President Kaul. ; 

After securing the attention of those in attendance, 
the president read an interesting and valuable address 
to attentive hearers. 


The President’s Address. 


It is doubtful whether as a nation we ever have been 
blessed with greater prosperity than during the year just 
closed. In fact, I may say the world is busier and more 
prosperous than ever before. At least the greater portion 
if not all of this is due to the bountiful crops produced in 
the last year and the several preceding years, for all of 
which we should be most thankful to the Omnipotent. 

All of our achievements along material, scientific and 
social lines are relatively increased and advanced in the 
ratio in which the fruits of the earth are given up to man. 
In our own industry we have undoubtedly prospered and 
made some great strides in the year just closed ; for which 
we are most grateful. The term “prosperity” is relative, 
however, and I have grave doubts as to whether we have 
advanced and received the full advantage which the general 
conditions of the country would have afforded, when our 
benefits are compared with the results obtained by equally 
important industries, such as coal, iron, steel etc. That is 
to say, I doubt whether our product has yielded the in- 
creased returns which have been the portion of manufac- 
turers in other lines. 

Reasons for Moderation. 


There are but two reasons for this; one is that we may 
have produced more lumber than the country was prepared 
to take. Statistics, however, do not show this to have been 
the ease, since the increase in the output of yellow pine 
lumber for 1906 was not as great as the decrease in the pro- 
duction of competitive woods. The decrease in northern 
pine is reported to be about 400,000,000 feet. Those in posi- 
tion to know say that the reduction in northern pine this 
year will be as much more, making the reduction for 1907 
$00,000,000 to 1,000,000,000 feet as compared with 1905. 

The other reason lies in our method of disposing of our 
product by attempting to force it on the market in season 
and out of season. ‘This inclination on the part of the yel- 
low pine operator to force his goods on the dealer during 
the period that is termed the “dull season” to my mind 
has worked incalculable injury to the industry as a whole. 
We as manufacturers must realize that there are active 
periods in our business when a very much larger percentage 
of lumber is required than the dealers are willing to take 
on at other times when demand is light. It is these socalled 
dull seasons that the manufacturer should recognize by pre- 
paring to carry a surplus which he can turn over to a will- 
ing and craving market later on, and by this method avoid 
the establishing of lower values than the commodity should 
bring on the whole. 

Manufacturers Should Carry Surplus. 

My idea is that the manufacturer should arrange to carry 
this surplus of 40 to 50 percent for three months, if neces- 
sary. If this had been done during the early part of last 
year, instead of loading the surplus into transit cars and 
making extraordinary efforts to sell it values from May to 
the close of the year would have been much nearer in line 
with general conditions and with results in other lines of 
trade. At this point it may be well to take rather a retro- 
spective view, which will impress us with the fact that 
there will be periods when we must operate on a smaller 
margin; it would be well to bear this in mind and be pre- 
pared, especially so when we consider the constantly in- 
creasing cost of production, which increase has been very 
much greater in the past year than at any other time in 
the history of our industry. To protect ourselves we should 
see that we make the most of favorable conditions when 
they offer. On other commodities during the entire year 
there has been a marked increase, whereas on our own, after 
the first three months, the tendency has been downward 
notwithstanding the wonderful prosperity of the country. 
The values which our product is now bringing are certainly 
moderate and reasonable in the last degree, and no manu- 
facturer should be wililng to take less for his lumber. If 
the market is not prepared to take care of the available 
supply we should keep it in our sheds or, better still, leave 
it on the stump. I cannot comprehend why we are s0 over- 
eager to convert our raw material—an asset which is as 
safe as one could wish for; one constantly enhancing in 
value and, in the very nature of things, one which is bound 
to continue to enhance—why should we be so anxious to 
turn this over and force more of the product on the market 
than it is ready to take, thereby setting a much lower value 
upon it than conditions would warrant? 

Furthermore, when a man has gained a competency and 
has provided for his actual wants, it is natural for him to 
look forward to leaving an estate. It is difficult to under- 
stand his line of reasoning when he: sacrifices a good asset, 
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one that is bound to increase in value, for the satisfaction 
of having it pass through his own hands. 


As to the New Year. 


As we turn now into the new year it seems to me that 
the first duty we meet is that of preparing to secure to our- 
selves all of the advantage that should rightfully fall to us 
as the fruit of the favorable conditions we are facing. In 
discussing with leading bankers, financiers and men of affairs 
from the different sections of the country the points which 
most directly affect the immediate business situation I find 
that all consider the prospect to be exceedingly bright as 
viewed from the standpoint of many different interests. On 
close investigation it is found that labor is more tranquil 
and more universally employed than ever before in the 
history of the country.’ This in itself augurs well for the 
consumption of lumber. General construction work bids 
fair to continue on even a greater scale than during last 
year. It should be remembered that building operations for 
1906 amounted in forty-five principal cities to $13,000,000 
more than for 1905. Even our transportation problems 
seem to be in process of solution. 

As an illustration of what we have reason to look for- 
ward to, I would say that the manufacturers of pig iron 
have sold their product for 1907 on a basis of 60 percent 
advance over the price realized last year. After considering 
all these matters, I am led to say to you that the question 
of getting a fair value for our product, as compared with 
other commodities, lies entirely with us. 


Keep in Touch with Business Conditions. 


I would say here, however, that in order to reap the full- 
est advantage we must keep thoroughly in touch not only 
with the general business conditions of the country but 
especially with those which affect our own industry. With- 
out a reasonably accurate knowledge of the facts surround- 
ing our-business it is impossible for us to judge intelli- 
gently of what is required of us in order to win the largest 
success. We must study the requirements of the country 
and inform ourselves concerning the relative volume of 
supply and demand. 

Our statistical work, therefore, is of vastly greater im- 
portance than ever before, and while we have accomplished 
a great deal we must do still better. We must lend our 
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hearty support to the statistical department in its efforts 
to secure complete and correct returns concerning produc- 
tion, stocks and shipments. The good results of this work 
are in direct ratio with the number reporting, and I cannot 
urge upon you too earnestly the importance and necessity of 
responding promptly to every call for statistics. This sub- 
ject is deserving of your most careful consideration at this 
meeting and I hope that a plan may be evolved by means 
of which we can hereafter get the results in the way of 
complete and accurate statistics which are absolutely re- 
quired if we are to realize the full benefits that this de- 
partment can give us. 
Car Shortage. 

In considering the conditions with which we have had to 
deal during the year just closed I want to refer here to the 
ear shortage and to what has been done to solve this ever 
perplexing problem with which we are confronted annually. 

Early in December J. E. Defebaugh issued a call for a 
meeting of large shippers in every line, to be held in Chicago 
on January 4, and in response a large number of representa- 
tive shippers gathered in Chicago on that date. We were 
invited to send a delegation, whereupon. the question was 
submitted to the board of directors, and a large majority 
of the directors being in favor of doing so, two delegates 
from each state were appointed to represent us at this 
meeting. The results of this conference can perhaps be 
summed up best in the words of the resolution which was 
finally adopted and which I beg leave to quote as follows: 

WueEnreas, The steadily increasing delays in the hand- 
ling of the freight traffic of the country have caused 
untold damage to shippers, buyers and railroad compa- 
nies; and 

WHEREAS, No federal law now prevails to govern 
this question that deals justly as between the parties 
interested ; and 

Wuereas, This convention is desirous of being just 
to the railroad companies as well as to shippers and 
buyers; and 

WuHereas, It is the expressed sentiment of this con- 
vention that it is to the best interests of the commer- 
cial enterprises of the country as well as to the rail- 
roads that a national reciprocal demurrage law be 

_ enacted ; therefore be it 


Resolved, That a permanent executive board be cre- 
ated by this convention, to consist of seven members, 
which board shall have the power to add to its mem- 
bership one representative from any association sympa- 
— with the movement of this convention; and 
that it is the duty of that committee to proceed at 
once to Washington and there to lay the sentiment of 
this convention before the proper authorities; and that 
thereafter the same committee, with the addition of the 
other members who may be added, proceed to collect 
the necessary data in order that they may be laid be- 
fore the Interstate Commerce Commission or as Con- 
gress or the president shall direct. 

Resolved, Further, that the thanks of this committee 
be extended to J. E. Defebaugh for his untiring energy 
and zeal manifested in the work of calilng this conven- 
tion, and that we most heartily indorse the sentiment 
with which he has gone into the reciprocal demurrage 
question. 

We suggest that a temporary finance committee be 
appointed by the chair to arrange for the expenses in- 
curred in Chicago by this convention. 

In view of this it is to be hoped that the serious car 
shortage from which our industry has suffered so severely 
annually will soon be settled and justly with reference to ail 
parties concerned. We were honored fh the appointment of 
C. I. Millard, who is the chairman of our transportation 
committee, to serve upon the committee referred to in the 
resolution, and we may well rest assured that our interests 
will be closely guarded. 

Transit Car Evil. 

The process of evolution seems to have eliminated in a 
great measure another of the drawbacks from which we 
have suffered in the past. - The transit car evil appears to 
have been reduced to a minimum—partly due to the fuller 
realization by the millmen of what the practice means and 
partly to the provision of the Hepburn law which prohibits 
reconsigning a car in transit on the through rate. 

Export Trade Satisfactory. 

Our export trade has been very satisfactory throughout 
the year and indications are that the volume will increase 
during 1907. However, this branch of our business merits 
our careful study, and it is to be hoped that a movement 
will be put on foot at this meeting looking toward the 
proper exploitation of our foreign trade, by personal repre- 
sentation, and if need be by an exhibit in the leading mar- 
kets, giving us an outlet during any lull or depression tnere 
might be in the domestic trade. The wider our markets the 
less severely our industry will suffer during periods of de- 
pression. Especially does this apply to our finish and lower 
grades, which thus far have been forced almost entirely upon 
the interior market. A paper has been prepared by one of 
our members which will be read later on, dealing with this 
subject more in detail. 

Praise the Advertising Department. 

I wish to mention briefly the good work that is being 
done by the advertising départment through the medium of 
the yeilow pine exhibit. 1 am sure that we may all feel 
that every dollar contributed to this fund will come back 
to us many fold. In order that those who have not inspected 
the exhibit might have opportunity to do so we have had it 
brought to New Orleans, and | hope that all will take the 
time to become acquainted with the method and means thus 
far employed in disbursing our advertising fund. The exhibit 
may be seen at the Hibernian Trust building. 

it is to be hoped that favorable action will be taken on 
the proposed amendment to our constitution, of which notice 
was given at the proper time, permitting us to increase the 
monthly assessment, thereby producing a fund for advertis- 
ing our products and for special statistical work. 

Work of the Forest Service. 

I desire to bring to your attention again the splendid work 
that is being done by the Forest Service, under the direc- 
tion of Gifford Pinchot. Pursuing its investigations as it 
does, in a scientific and systematic way, it is adding greatly 
to the valuable store of knowledge relating to our forests, 
their needs and care, and what they will yieid when properly 
used. I bespeak your hearty coijperation with the depart- 
ment in its work. The fact that the government is going to 
such pains and expense in its study of our forests, now 
mainly in private hands, should impress upon us the im 
mense value of the timber resources of the country and 
teach us to use every care in the husbanding of this re- 
source, which like everything else has a limit somewhere. 
We are fortunate in having with us on this occasion repre- 
sentatives of the Forest Service, Prof. H. 8. Graves and Dr. 
W. C. Geer, who will later favor us with addresses upon 
points of interest. 

A few months ago one of the most destructive cyclones we 
have ever known in this country visited that portion of the 
yellow pine belt bordering on the Gulf lying in Mississippi, 
Alabama and Florida, causing the loss of a very considerable 
quantity of timber belonging to members of our association 
and to fellow lumbermen. ‘To those who were so unfortunate 
as to have been in the path of this storm our heartfelt 
sympathy goes out; there may be individual cases where the 
storm caused real suffering, and if so those of us who were 
so fortunate as to escape it should do our duty and offer 
assistance. At no time are friendship and a helping hand 
more appreciated than in time of distress. 

Membership Increased 22 Percent. 

I will not attempt to go over the detailed workings of our 
association, which will be handled through the reports of 
the er owt be and the various departments. It is a source 
of gratification, however, to be able to say to you that much 

reater interest is being shown by our members in the work 
n which our association is engaged. Our membership shows 
a net gain of 22 percent in the last year, and in the Tuavense 
in the volume of business transacted is even greater. Few 
of our members comprehend the amount of work that now is 
being done by our organization. I would urge you whenever 
you have the opportunity to call at our St. Louis office and 
inspect the workings of your association. We could under- 
take and accomplish even greater things if we numbered 
among our members all the manufacturers who should right- 
fully belong to us. Therefore I beg that every one of you 
make a special effort to bring in at least one new member 
during the coming year. 

In closing I want to thank each and every one of you for 
the hearty codperation and uniformly courteous treatment 
that I have received at your hands during the year in which 
I have had the honor to serve as your executive, and I wish 
especially to express my deep appreciation of the assistance 
rendered by your secretary, the other officers and the board 
of directors in carrying forward the work in which we are 
all so deeply interested. 


Following his formal address, Mr. Kaul stated he 
had received a telegram from R. A. Long in which it 
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was stated that the writer in company with other 
members from Kansas City had missed connections at 
Memphis, but would reach the city by the next train. 


Secretary Smith’s Statistics. 


A statistical review of the operations of manufac- 
turers of yellow pine was the principal subject treated 
in the annual report of Secretary George K. Smith. 
The information given this year was more complete 
und comprehensive than usual and his statements 
relative to production, shipments, stocks on hand and 
other like information commanded the attention of all. 
His report in full follows: 


Secretary’s Report. 


In glancing over the year 1906 the thing which stands 
out prominently as affecting the yellow pine industry is 
the severe and continued shortage of cars. The lack of 
transportation facilities has produced abnormal conditions 
at the mills, which are reflected in the monthly clearing 
house reports. The reduction in shipments since September 
1 has been so great that it has affected our income, as will 
be shown by the treasurer's report, and required us to draw 
upon the surplus to meet our running expenses. The solu- 
tion of the transportation problem is being sought by the 
Interstate Commerce Commission, the shippers and the 
railroads, and it is hoped the combined efforts of all may 
result in an improved service before and during the next 
crop moving period. 

Membership. 

In spite of adverse conditions our membership has in- 
creased during the year by more than 20 percent. January 
1, 1906, we had 272 members. We added eighty-four and 
lost twenty-five, leaving a net gain of fifty-nine, making 
our present list 331. Our efforts for a larger increase 
during 1907 will be more systematic and more personal 
than ever before and we hope to pass the 400 mark before 
the close of this year. 

Production. 

Acting on authority given at our semiannual meeting 
representatives of the statistical department have covered 
Arkansas, Texas, Louisiana, Mississippi and Alabama, gath- 
ering data as to new mills and the output of each mill 
visited during 1905 and the proposed output for 1906. 
Last year we submitted reports on the output of 534 mills, 
equalling 6,697,572,000 feet. Our figures for 1906 cover 
1,391 mills, 1,007 of which were operating in 1905, and 395 
started some time during 1906. The total output of these 
2395 new mills during 1906 equals 716,000,000. The output 


of the 1,391 mills equals 9,627,775,308. 






PRODUCTION—1905— 1906. 
No. of No. of 
STATE mills. 1905. mills. 1906. 
Missouri and In- 
dian Territory. 9 123,772,372 7 122,000,000 
Arkansas ....... 101 1,020,889,264 117 = =1,211,418,000 
Louisiana ...... 242 2,144,922,720 352 2,609,731,922 
re 141 1,588,523,601 193 1,931,690,510 
Mississippi ..... 319 42,298,953 499 2,157,155,559 
BIBOOMA 2 occ ce 132 4 157 931,279,312 
a — 37 257,993, 39 261,500,000 
SRIOPIGR ..cccce 26 390,505,25 27 403,000,000 
yo |) ee 1,007 8,237,626,494 1,391 9,637,775,303 


Ge ae REI sais. ecard ovike cone iene 1,390,148,809 feet 


*Georgia and Florida are not complete. 





























Texas, members....... 1 30,000,000 5 72,000,000 tailers of the changes in the market seems to meet with 
Texas, nonmembers.... 3 41,000,000 47 307,000,000 general approval and will be continued during 1907. 
Mississippi, members.. . 1 1,200,000 
Mississippi, nonmembers 9 46,100,000 184 508,784,350 Finances. 
Alabama, members.... . 1 30,000,000 For the first time in many years our treasurer’s report 
Alabama, nonmembers... 2 7,000,000 24 127,000,000 will show that our expenses have exceeded our income from 
Georgia, members...... regular assessments. There are two reasons for this—our 
Georgia, nonmembers... 2 7,000,000 2 12,000,000 expenses have been increased by the opening and maintain- 
Florida, members...... ing of three statistical offices, costing a total of nearly 
Florida, nonmembers. . . 1 4,000,000 $600 a month, and our revenue has almost been cut in 
=————— —————— two since September by the falling off in shipments caused 
5 6 654 bake 45 322,500,000 395 1,600,184,350 by the shortage of cars, our assessment being based on the 
45 322,500,000 monthly shipments, not on the monthly cut. With our 
—— + present membership and normal shipments during 1907 
PP Te Oe Pee 350 = 1,277,684.350 we may be abie to meet our expenses by our present rate 
Clearing House Record. 
1905. 
No. milis Increase Decrease 
MonTH— reporting. Shipments. Cut. of stock. of stock. 
Ee ee TIT Ee ee ee ee Ey Ee Te 201 246,556,403 ye S| Ree eee 3,366,009 
| Ee any ee ey mC IRCEENTE 203,135,073 Se 10,296,846 
II aia se8\ 55 sd Ws BURA oi tech lab. gh a iaial de rnin wore a a De See 206 Ck 8 ne, <i’ eee 11,016,292 
IES iia Exp issn iron o-eiessincecbr ke RSsk a wcic'oxb seeds Boia eames ea 223 Poh See y) Se > eT) eer 48,854,032 
ke ai Seka Ea ttsre- ace igte Nak hreipeasdivecs bose heat tebe Aaa iw aia eo 220 317,565,534 yA oe ee 33,608,760 
NE Nha cisd a lbe o's acetal sh 4 dria eases ada aicaeaal wena 217 283,047,346 ee 2,460,684 
, BEE AR nari a ee ee nr ren EE, 293,832,408 267,000,870 =. wo woe 26,742,038 
Ce ee Tee ee eT eT eee $02,785,024 ys Sree oe 5,982,633 
NE os aca iid eG Ra argh ula’ we eleven $0886 oo 214 325,265,865 SBGOSO. TOR wc cc ccices 205,111 
ND iia cr dR Reale ide recor oiei bhi aia: wae: tee aw acecana gi en 206 274,118,168 284,356,161 wf Sree 
I hi pre. aibn s seinin Seabees 0a ola we a ee 208 256,830,977 296,961,193 ae 
IN He feral sito ails eeiaie a hg Wie ts dari 6c cle ce BR reese lato 209 207,626,936 217,098,246 a eee er 
I 60g Waite eal hath ania ws: Sis iano. 0. k Geka glkdonk to Be eed 213 3,311,772,731 3,229,079,845 59,839,519 142,532,405 
1906. 
No. mills Increase Decrease 
MonTH— reporting. Shipments. Cut. of stock. of stock. 
January EEE ER Pe ee PE ee EE Ny ee 217 297,752,584 py 5 Sk rere ee 21,204,346 
IE os: Dailies asa cecesGA aa RAG Kooaks 6.6.98 saeok Relea 223 264,323,818 re A ee 4,111,307 
RE ROR AS Ss Sa ae Ee aan cea gn a a MERE leer 233 340,496,819 325,007,005. ......... 15,399,724 
NK 201-455. ho are age iWin sd ala Bsa owe ae ee 24: 282,643,999 289,251,742 Se ee 
INN Min’ © ar ia Sib ah-4 6.cd acpi seek eee nigk sata fe tment aa aTE SOE 257 292,592,092 306,265,642 ae =3—s«— eee 
INL 5 chs AiG Gnsalib. 6: 0: fg SiN eng: ae8) mines b a4 mw Ab Bo ra anal 25: 236,210,970 263,770,093 See 8 8 hee wesee 
MN nF cert dit aia ah Gina La hw d-o h-6 aie ovale Bere ate 239 231,988,704 255,037,517 yo Sree 
PED ea 5-4.4-4-5 ho ole Gara oie Nin od doned-onb seep edd eee 275 382,317,784 363,400,845 Sa ——isC SS ec wee 
IE aru a rhin10',0:506.45) 8) Oia Krese She Ww .etw Ob aed 296 6,602 345,739,415 | eee 
October Se See eee ee Re ee ee ee oe 305 5,465 307,701,559 arr 
MN aR ate rks fl nde bo hn tbca' 40:4 Mlavend a @-k one biecee ord 364 266,772,847 359,242 : 92,470,186 = —=«§ sn cecsecn. 
NED MOINES 5 «10.5.9 0-5 0h c:0:5 06 0 0p 0b.00 baie on 350 250,000,000 300, 50,000,000 = ......20- 
I Se task Bie ds Satara a racas,o tia: e'w, eh atocee eA 271 3,350,861,684 3,652,267,640 342,121,333 40,715,377 


Increase during 1906, 301,405,956. 


The net increase of stock has occurred in the last six 
months of the year during the period of severe car short- 


age. 

The increased number of mills reporting to the monthly 
clearing house, 271 as against 213 last year, is largely due 
to the work of our representatives in Louisiana, Texas and 
Mississippi, who are giving this feature of our work their 
special attention. The question of continuing them in the 
field will be referred to under the head of “Finances.” 

Only seventy-nine reports as to actual shipments and 
stocks on hand have been received up to January 15 from 
the 1,391 mills shown in production summary. These have 
been arranged in the form of a comparative statement, using 
1905 and 1906 figures. 


PRODUCTION. 


SUMMARY 


1905, 1906. 












This shows that a canvass of the territory by our repre- 
sentatives has revealed an annual output of 2,250,000,000 
feet, not discovered in 1905, and 716,000,000 increase for 
1906 from new mills started, with a total increased cut of 
1,390,000,000. These figures are believed to be conservative, 
but will be verified as the reports of actual output of each 
mill are received. 

Louisiana leads with 2,600,000,000 feet. The figures for 
Georgia and Florida are incomplete, as we make no effort to 
get returns from these states except from members and a 
few mills who voluntarily send in their figures. 

Statements of the mills going into commission and out of 
commission : 


INCREASED CAPACITY BASED ON ANNUAL OUTPUT. 
Mills that went Mills that went into 


out of commis- commission in 
sion in 1906. 


STATE— No. Capacity. No. Capacity. 
Missouri and _ Indian 

Territory, members.. 3 60,000,000 
Missouri and _ Indian 

Territory, nonmem- 

ae ena 1 5,000,000 
Arkansas members..... 2 16,000,000 : 50,000,000 
Arkansas, nonmembers. 9 24,000,009 9 21,200,000 
Louisiana, members.... 1 25,000, 6 74,000,000 
Louisiana, nonmembers.13 66,400,000 107 ,000,000 




















No. of No. of 1 
STATE . mills. Production. Total. mills. Production. Total. 
Missouri and Indian Territory, members.......... 4 100,361,372 111,000,000 
Missouri and Indian Territory, 1905 mills out of 
Oe a are ee Peer are eee ee 3 13,411,000 113,772,372 111,000,000 
ne OT Te ee rT eee 45 733,164,983 45 823,968,000 
Arkansas, new mills, 1906, members.............. ne 733,164,983 7 50,000,000 873,968,000 
eee re re eee rere eer 64 = 1,212,505,556 64 1,405,873,927 
Louisiana, new mills, 1906, members.............. 48 6 50,000,000 
Louisiana, 1905, mills out of commission......... 12,000,000 = 1,224,505,556 1,455,873,927 
ON eg oka E-AR ea A RIG A wee a @ oe Beck 30 534,207,031 30 591,593,510 
Texas, new mills, 1906, members...........ecce00.¢ ye 534,207,031 5 47,750,000 639,343,510 
i PO. ccc cee beak es eedaddatenks 45 687,588,041 45 746,905,353 
Mississippi, new mills, 1906, members............ a 687,585,041 1 1,200,000 748,105,253 
ON ceca. cs Ricardo sats 6.6:006.0.6 cues 34 469,119,141 34 443,577,312 
Alabama, new mills, 1906, members............... ‘i 469,119,141 1 3,000,000 446,577,312 
Se SRMNUNI  acie nb hots * albaen ss ee beadsd.4 aed 17 148,593,734 17 147,000,000 
148,593,734 147,000,000 
EG III 60:04 05: “eréaw 9 4% eathee aaron 16 318,005,258 16 326,500,000 
318,005,258 326,500,000 
259 4,228,953,116 375 4,748,368,002 
PRODUCTION. . 
SUMMARY—1905, 1906. 
No. of — —1905._—__—-_ No. of —-1906. 
STATE mills. Production. Total. mills. Production. Total. 
Missouri and Indian Territory, nonmembers........ 2 10,000,000 2 10,000,000 
Missouri and Indian Territory, new mills, 1906, non- 
NII Sun A aa: 'o 0: o:9%R Sch 6 A ikon va eae itd ee Bk tole i 10,000,000 1 1,000,000 11,000,000 
NN ER eee ere ee Pre 56 287,724,281 56 323,875,000 
Arkansas, new mills, 1906, nonmembers........... ae 287,724,281 9 13,575,000 337,450,000 
EiGUMGMR, TWOMMOMIDOIN 6666 sc ccc cccececcccecacé 175 918,967,164 175 984,927,995 
Louisiana, new mills, 1906, nonmembers........... e 107 168,930,000 
Louisiana, 1905, mills out of commission.......... 2 1,450,000 920,417,164 1,153,857,995 
OR ee ee eee 111 = 1,054,316,570 111 = 1,134,292,000 
Texas, new mills, 1906, nonmembers.............. en 1,054,316,570 47 158,055,000 1,292,347,000 
NE I ere Farrer 269 = =1,146,013,912 269 = 1,254,099,306 
Mississippi, new mills, 1906, nonmembers......... on 184 154,951,000 7 
Mississippi, 1905, mills out of commission......... 5 8,700,000 1,154,713,912 1,409,050,306 
NG, MUAMIIUE go ong 6 6k0 cca cde cc osaceccas 98 399,601,451 98 419,422,000 
Alabama, new mills, 1906, nonmembers............ ee 399,601,451 24 65,280,000 484,702,000 
PL Orr 20 109,400,000 20 111,700,000 
Georgia, new mills, 1906, nonmembers............ ce 109,400,000 2 2,800,000 114,500,000 
I 6 Sie 4.5.64 pidcrracaand.snas be bao 10 72,500,000 10 73,500,000 
Florida, new mills, 1906, nonmembers............. 72,500,000 1 3,000,000 76,500,000 
748 4,008,673,878 1,116 4,879,407,301 





[The table referred to is shown at the bottom of page 
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It is interesting to note that the proposed cut and actual 


figures, while varying in different states, show less than 
1 percent difference in an output of 1,750,000,000 feet. 

The increase in stocks on hand is quite large, averaging 
48 percent more than a year ago. Thirty percent of the 
amount produced during 1906 is probably on hand, which 
would equal practically 2,750,000,000 feet. Of this amount 
probably 40 percent is sold and awaiting shipment, leaving 
about 18 percent of the annual output for reserve stock. 

In the event that the actual figures of shipments and 
stocks on hand are considered of vital importance for our 
annual meetings the question of changing the date from 
February 20 to 25 will need consideration, as it is utterly 
impossible to get reports from so large a number of mills 
and tabulate them by Januar, 22 in any year. 

Values During 1906. 

The demand for our product has been well sustained 
during the year and present values do not vary materially 
from this time one year ago. Since our semiannual meeting 
a market report department has been established and reports 
issued on November 10, December 5 and January 4, showing 
most recent quotations made by the manufacturers and 
covering the changes on items which develop between re- 
ports. This plan of informing the manufacturers and re- 





of assessment, but if we continue the statistical work and 
market reports on the present plan and scale we believe 
one-half cent a thousand should be added to our monthly 
assessment. In case this should produce more than enough 
to meet our needs we could pass an assessment as we did 
in former years, whenever our treasury would permit of such 
action. We have never adopted a policy of taking a back- 
ward step, and the result of our statistical efforts should 
warrant the continuing of the work. An amendment to our 
constitution has been offered to change the rate of assess- 
ment so that the matter can be properly handled in accord- 
ance with the provisions of our constitution when it comes 
up for action. 
Advertising During 1906. 


The decision one year ago to keep the yellow pine exhibit 
before architects, builders ete., was evidently a wise one, 
and the work accomplished will be covered in a separate 
report. 

The exhibit is now in this city, as announced on our 
program, and should be seen by everyone in attendance at 
this meeting. The question of continuing or abandoning 
this plan of advertising will come up for discussion during 
the meeting and after hearing a full report you will be in 
position to judge of the value of the work already done, 
and act intelligently as to the future. 


Other Departments. 


During the year our freight claim department has been 
handling claims for eighty-seven members, as follows: 


Ne I I ai) oitece: rind oo 410s B 06'S 6 be 62460 0-60 ¢ 
Se I IE sao oh kha) by bak Rew D0 6 5'4,68 0m Oe py 
pO er ere er ree ye es ee 
ee eos 6.06 ag 9:0.8-b:06.4.6:0.016's a8 440 
ee ee a ong 0:00 a 40 5005: 60.0.2.0:06.0%:6'6 0 
ND lr Moos cc caicscc se eesecscigine se 
Still under active investigation 


There has been an increase in the number of members 
using this department and consequently an increase in 
claims filed over 1905. 

We are furnishing all members with the credit rating 
service of the National Lumber Manufacturers’ Association 
and find the arrangement satisfactory and economical for 
our members. 

The work of the inspection department will be covered 
in detail by Chief Inspector Warren. 

About July 1 we moved our general offices from the Equit- 
able building to the Victoria, where we are more comfortably 
located and will be glad to have a call from all manufac- 
turers when in St. Louis. 

With our present organization built up gradually during the 
last sixteen years, we are prepared to do better work than 
ever before, but we need the sustained interest and co- 
operation of our members and added strength from manu- 
facturers not yet identified with us. Personal explanation 
of our work and methods will be made to as many non- 
members as possible during 1907, and we urge each member 
to assist us in bringing their neighbors into our member- 
ship. 

Unless something unforseen happens to prevent we should 
more forward during 1907, with increasing numbers and 
increased benefits to every member. 

Thanking officers and members for their hearty support 
during 1906, this report is respectfully submitted. 


The report was approved. 
Next in order was the report of Chief Inspector T. 
J. Warren which was approved as read. 


Report of Chief Inspector T. J. Warren. 


Since our annual meeting, which was held here one year 
ago, the bureau of grades and inspection department has 
continued to grow. We argue that a thoroughly competent 
inspector of lumber has means at his command for detect- 
ing shortcomings that a person staying at one plant cannot 
possess, because he has no means or chance for comparison. 
I am well awafe that all manufacturers of lumber intend 
to carry on their plants to the best = advantage. 
It is a very rare occurrence when a mill takes membership 
that it ceases to be a member; but if it does it very soon 
applies for reinstatement. This shows that millmen believe 
it is to their advantage to have their plants visited by the 
inspector. 

One year ago we had 213 mills receiving regular inspec- 
tions; now we have 258 mills receiving inspections, which 
shows an increase of forty-five mills over one year ago. We 
have eleven inspectors to visit them, which is about twenty- 
four mills for each inspector, thus enabling them to cover 
their territory once in every thirty days. 

We now have five inspectors who devote their time to 
claim work. All claim papers must be filed with the secre- 





tary by members with the original or copy of ag ema and 
ow dried, 
The work is then assigned to one of the 


invoice, as well as the identification of the stock, 
grade marks etc. 
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inspectors on the claim department. It is their duty to 
inspect all of the stock in question and a certified report 
of their findings is rendered to the secretary’s office. 

During the last year the claim department handled 1,332 
claims, of which 969 were on shipments originating from 
members’ mills, and 363 from nonmembers’ milis, but handled 
by members. In 1905 we handled 1,131 claims, of which 
851 were on shipments originating from members’ mills, 
and 280 from nonmembers’ mills. This shows an increase 
of 201 claims handled in 1906 over that of 1905. 

Hoping the benefits that are being derived from the grad- 
ing bureau will cause the usual continued growth in the 
coming year this report is respectfully submitted. 


Treasurer’s Report. 


The condition of the “association’s finances was 
shown in the auditor’s statement which formed the 
basis of the report of the treasurer: 


FOR YEAR ENDING DECEMBER 31, 1906. 


Income. 
Regtlap assessment... . 02. ccccccccccscccececs $64,042.49 
Advertising assessment... ......ccccccccccsecses 19,561.74 
$83,604.23 
BERPOMMICOTOS on cic ccc ccetcceesccsessccasoss 87,750.40 


Balance being excess of expenditures over income 


for the year, per balance sheet...............- $ 4,146.17 
Assets. 

Yellow pine market report forms.............. $ 1,314.11 

Furnitgre and fixtures. ........cccccccccccccses 1,649.51 


Due from members for supplies and expenses of 


ON RS FT eer rte te 1,596.55 
Advances to inspectors. ........cccccccccccccee 1,007.06 
Cash Te Damk and OM BABE. 2.0... ccccvscvcccecec 1,378.64 

$ 6,945.87 
DOE GRRE co 6.05 0.006000 00444260 ad60 6-009 240.39 
BUEN ROCOMME.. 2 nec ccrcdccscesessenscecees 6,705.48 


$ 6,945.87 

In explanation it was said that the reason expendi- 

tures had exceeded receipts was because of light ship- 

ments from September 1 until the close of the year, 

the income of the association being derived from ship- 
ments, not from the quantities of lumber produced. 


Hard on Himself and Others. 


President Kaul—I am glad to say we are through with 
that part of our program that is rather tiresome and which 
has degit with statistics and the routine business of the 
organiggtion. We now have reached a subject that I know 
will prove a little more interesting. We will hear from 
the inimitable J. Lewis Thompson, who will tell us how to 
ride two horses going in opposite directions at the same time. 
His paper is entitled “The Ups and Downs of the Yellow 
Pine Business.” 


The Inimitable One. 


J. Lewis Thompson—The president has made it pretty 
hard for me and if I seem a little embarrassed I hope you 
will charge the responsibility to the fellow who is responsi- 
ble. J also hove you will put up with me until I get 
through. They say brevity is the soul of wit. By the 
time have finished this paper you will wish for a little 
more of the soul. 

Three weeks ago when I received a letter from the presi- 
dent of our association asking me to prepare a paper on 
the “Ups and Downs in the Lumber Business,” to be read 
before this body of great men, I was not unmindful of the 
task that was before me were I to accept. And how could 
I decline such a reouest coming from such a source and 
couched in the language of an adept in the art of coercion, 
one who to utter a request is to have it complied with? 

The subject on first thought, it seemed to me, was one 
that all lumbermen were perfectly familiar with. Born into 
the lumber business, reared at a saw mill, schooled in the 
piney woods of east Texas, and with the egotism of a Texas 
senator, I almost cried aloud, “It is so easy, only I know 
nothing of the downs.” But the more I thought on the 
subject this egotism gave way to the thought that on this 
occasion I would, for the first time, meet the downs. Or 
rather I would have to ask support from my fellow lumber- 
men, who were to be my hearers, in that they would com- 
mend my utterances. But right here my thoughts ran into 
the pumners; the cold facts stared me in the face. To ask 
support of my fellow men was to oppose the laws of my 
country and bring criticism—yes, perhaps a visit from the 
attorney general not only to myself but to all of those of 
my fellow lumbermen from whom I had asked support. 

Being a man who loves his fellow men this avenue of 
escape was closed to me. But at this juncture of my mus- 
ings a happy thought struck me: Perhaps some ladies would 
present and they, on account of their sex, would be ex- 
empted from prosecution, not persecution, and knowing that, 
by their nature, they were full of sympathy, I could ask for 
their support and it would be given graciously. 


Through the Public’s Glasses. 


My thoughts began to run high again, but still the broad 
scope of the subject was before me. I then began to an- 
alyze: Suecess or failure? Optimist or pessimist? Bright 
or dark side? Think of combining these opposites into the 
human form. It would be like trying to freeze ice in a 
umber kiln with the temperature 190 degrees. 

Still, if you talk with a millman he will tell you in the 
inguage of a man that I once knew, “A saw mil! man's 
hell is on earth and certainly he will be received by Saint 
Peter with open arms.” But on the other hand the general 

iblie, educated by the Cosmopolitan Magazine, has another 

ersion—or should I say vision? They say to be a saw mill 
1an or lumberman is to live easy, dwell in palaces, ride 
round in automobiles, own a private launch, travel in pri- 
vate cars, spend summers in foreign land—members of the 
\Veyerhaeuser syndicate, or, as the saying goes in Texas, 
controlled by the Kirby Lumber Company.” 

My head was swelling fast, then I happened to think if 
my house rent was due. If the public only knew—then I 
thought “‘Where ignorance is bliss ’tis folly to be wise.” I 
vas reminded of an appointment that I had with my banker. 


As It Is in Reality. 


To be a good lumberman one, of necesisty, must be an 
ptimist. It is true that those of us—and I assume that 
means nearly if not quite all of us—who have received our 
schooling in the lumber business at some saw mill plant, 
‘irst in the capacity of commissary clerk or lumber grader, 
ras the case might be, both, then step by step until we 
have risen to the superintendency of the mill, have faced 


difficulties. Right here I can’t refrain from drawing a com- 
parison which on first thought may seem ludicrous, but I 
think admissible: I know of nothing that I could better 
compare a saw mill manager with his saw mill to than to a 
mother with her sick child. She nurses her child; her 
every thought and her every care is for the child; so it is 
with the millman and his mill. The mother is untiring, day 
and night, subject to every call, never complaining, for her 
love is so great for her child. Though it may utter but a 
cry of alarm in the darkness of the night, she will respond 
more quickly than the millman would to a fire alarm. It is 
the mother’s love for the child that gives her so much pleas- 
ure to serve it. This leads us to believe that all millmen 
are human, notwithstanding many authorities to the con- 
trary. I have even heard them referred to as belonging to 
that family of the animal kindom known to science as the 
octopus. 
Lumbermen as Optimists. 

Our troubles are only imaginary, they always are. We 
have for so long lived in anticipation of the pleasures and 
joys of the future, so after all is it not the anticipation 
rather than the realization that gives the real pleasure in 
this life? or is it the reminiscence? 

The successful millman is always hopeful of tomorrow. 
Today the mill has not done what it should, but the difficul- 
ties of today are over and he thanks his Lord that the 
were not any worse; and tomorrow is certain to bring fort 
better results. Tomorrow comes, perhaps the results are 
> better than the day before, but still that hope of another 

ay. 

I am reminded here of the oft told story that a millman 
wants to make more lumber to get more money to buy more 
timber to make more lumber to buy more machinery to make 
more lumber to get more money to buy more timber etc. 

The mere fact that he never permits any of the difficulties 
to discourage him from his purpose in life leads me to be- 
lieve that all real lumbermen are optimists. 


Difficulties in the Way. 

Our millman is now president of his company. The vision 
he had of the financial world has disappeared in the horizon 
of Wall street. His coffers are not as full as he was wont 
to believe. Other millmen, although belonging to the same 
family and receiving their orders from the same source, are 
acting very strange to say the least of it. 

Timber that he should have to keep his mill in commis- 
sion he is reliably informed is quietly being contracted for 
by his nearest neighbor or someone who wants to become his 
neighbor. He rises to meet the occasion, raises the money, 
pays the price, but must of necessity keep his friends igno- 
rant of how it was done or from what source it camé. 

The saw mill man financier, like the saw mill man man- 
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ager, is looking forward to another day—-more timber is to 
be bought. 

Or, perhaps, as the case may have been, the sales agent 
comes to him and tells him of the information that he has 
of some large order which is about to be placed. They put 
their heads together, messages pass over the wires, and the 
information is returned that the requisition will be held 
over until the arrival of the sales agent. Mr. Sales Agent 
gets off on first train, believing that all he will have to do 
is to submit his prices (as agreed upon) and book the order. 
Imagine his surprise on going into Mr. Buyer’s office to find 
all of his neighbors there. They, too, had received notice 
and had to comply with the edict sent forth from the im- 
perial throne of King Price Maker. Of course the prices are 
all the same, but Mr. Jones gets the order and Mr. Sales 
Agent has to console himself with the thought “There are 
others,” and begins to prepare his paper on “The Reason 
Why the Order Was Not Secured” or “How to Face the 
President.” 

We next behold our friend—the saw mill man financier— 
in the role of banker. Do you know some people think of 
financiers only as bankers? But of course they never ran 
a saw mill or bought timber when their bank balances were 
in the red. 

Buying Timber a Mania. 

Speaking of buying timber, you know this is a mania. 
Were Mark Twain writing a story on “Through the Forest,” 
I fancy he would begin it this way: “Lumbermen are men- 
tioned in the Bible: ‘The meek shall inherit the earth.’ ” 

If I have failed in this paper to tell you something of the 
“ups and down of the lumber business” I can only say to 
you in the language of an old negro preacher out in Texas, 
who on one Sunday morning took his text, and after having 
preached for something like two hours without once referring 
to it, when asked why he took a text and then did not 
preach on it, replied: “‘Well, boss, it’s just this way: Dem 
niggers don’t know nuffin’ "bout no text.” 

President Kaul—On behalf of the association I want to 
thank Mr. Thompson for his very interesting address and 
able presentation of the “Ups and Downs.” We are begin- 
ning to realize more and more the value of scientific and 
systematic conduct of our business. Especially is this need 


felt in the woods department. We have with us H. 8. 
Graves, director of the Yale Forest School, New Haven, 
Conn., who will talk on the “Relations of Forestry to Lum- 


bering.” 
H. 8. Graves’ Address. 


H. S. Graves—I am very glad to be here today and to 
be able to address you on the subject of forestry. I do not 
wish to discuss its general importance, but to take up with 
you particular matters in which you have an interest. I am 
very glad, indeed, that lumbermen and foresters are begin- 
ning to unite their forces. 

have chosen as my subject “Forestry in Relation to 
Lumbering,” not with a view of discussing the general aims 
and advantages of forestry, but rather to take up some of 
the practical problems in which I am particularly concerned 
and in which I believe that you as lumbermen have a direct 
interest. I am glad that the lumbermen and foresters are 
now uniting forces. When I went into this forestry busi- 
ness, fourteen years ago, there was a general feeling among 
lumbermen that forestry was antagonistic to their interests, 
and those advocating forestry felt the same way about the 
lumbermen. I use the expression “those advocating fores- 
try” because at that time there were almost no practical 
foresters in the country, as I can count myself among the 
ae two or three men who took it up from the practical 
side. 

Misconceptions of Forestry Methods. 

In spite of all the talk about forestry, and perhaps as a 
result of the talk of some alleged foresters who have never 
run up against the real thing in the woods, some miscon- 
ceptions still remain as to practical application of forestry 
methods, misunderstanding of what the forester can do for 
private owners and what he knows he can not do; in other 
words, of what the forester’s real function is anyhow. 

As a matter of fact many things which are particularly 
associated with the activity of foresters constitute ques 
tions of equal importance to the lumbermen today. I refer 
to investigations of the characteristics of the different tim 
bers and their adaptation to different uses,. utilization of 
waste, manufacture of by-products, practical forest protec- 
tion, timber maps, careful estimates ete. and land values. 
The branch of forestry which has to do with the future 
growth and production of timber has been considered of 
only general or indirect interest to the private citizen. This 
is what is usually called theoretical in contrast to practical 
forestry. 

Future Supply to be Looked After by Government. 

The average person finds little to interest him in the 
provision of timber for the future, and though he may 
believe in it as a general proposition cannot assume any 
personal responsibility in the premises. The land owner, in 
other words, cannot make investment to provide the next 
generation with lumber, and he will go into the preserva- 
tion of seedlings and small growth on cutover land only so 
far as it will result in some definite return to him. As a 
general proposition it is the government and our states 
which must look out for the future supply of timber. This 
is at the foundation of our policy to establish government 
forest reserves and state forest reserves, and the organiza- 
tion of public bureaus of forestry which will bring about 
adequate protection from fire, equity in taxation, acquisi 
tion of information of use to land owners ete., the results 
of which, in the aggregate, enable us to meet the stringency 
in the timber supply that is bound to come later on. 


Management of the Reserves. 


I know of many occasions where it will pay to buy up 
and to hold young growth and cutover lands purely as an 
investment, but if it won't pay no one person has any 
responsibility to do so purely to protect public interests. 
This should be perfectly obvious, and I mention it only 
because I find that a good many people still have the im- 
pression that foresters are advocating the other doctrine. 
When, however, it comes to the management of public prop- 
erty, like our big federal reserves, the policy should be to 
handle them in the interests of the public, and that means 
the future as well as the present. Here one must use 
methods of encouraging and protecting young growth and 
of sustaining a supply of timber continuously. Personally, 
I believe that these reserves should be handled on a prac- 
tical business basis, with a view of meeting public needs. 
The timber should be cut and used, but there should not be 
a policy of extensive cutting which would throw on the 
market a lot of timber when it isn’t needed. The timber 
ought not to be sold below its true value at any time, and 
never at a sacrifice of the future to help out some private 
enterprise. And I am glad to say this conservative policy 
is governing those in charge of affairs at Washington. But 
to carry it out there must be men who understand how to 
gage the production and growth of timber and regulate its 
use as well as assess the value of the stumpage, sell the 
timber and protect the interests of the government in car 
rying out of the contracts. I dwell on this phase of public 
forestry to show that there is already a place for the ap- 
plication of the principles of so-called theoretical forestry. 

If these reserves should be mismanaged and the policy 
which I have indicated not carried out you would be the 
first to protest. 


Value of Forestry to Individuals. 

Public forestry may be established at once through action 
by the government and states. Private forestry, on the 
other hand, comes only with certain economic changes which 
will make it a profitable private investment. In point of 
fact these changes have come in many places and there are 
hundreds of owners looking to forestry for some one or 
more points to aid them in the conduct of their particular 
business. 

It must be clear to every thoughtful man that in fores- 
try, public or private, there is an immense amount of neces 
sary work to be done. The time for merely talking about 
these matters is past, and people are now looking for the 
practical results, and it is perfectly obvious that the suc- 
cess of forestry in any of its branches will depend on the 
men who do the actual work on the ground. It is this idea 
that led to the establishment of the School of Forestry at 
Yale University. The first need was for men in government 
service, but the purpose and scope of the school was much 
broader than to train men for a simple service or for work 
in any one part of the country. We aimed to give it a 
national character and from the beqnates have had stu- 
dents from all over the country, and during the last few 
years a number of men have come from abroad, giving even 
a wider scope than was at first anticipated. 


Aim of Forestry Schools. 


It is our purpose to give a thorough fundamental train- 
ing that will equip young men for work in practical forestry, 
just as a law school or a medical school does for its respec- 
tive profession. It is our principle, just as in any other 
educationa! work, that we cannot turn out readymade ex- 
perienced foresters. Nor when our training in lumbering is 
where we want it will we be able to turn out readymade 
lumbermen who can take a logging job or run a saw mill. 
Take for example the matter of timber cruising. Some 
seem to think that we claim to turn out expert cruisers, 
who can equal men who have been at it for years. We do 
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what we can to make them expert.. We teach them how to 
go about it, to make accurate as well as rough estimates and 
give them a lot of practice in the woods, but they have got 
to have local experience, just as the young surgeon must, 
before they can undertake any reasonable work in a part of 
the country they did not work in while at school. The time 
is coming, as the stumpage increases in value, when lum- 
bermen must have more accurate estimates than formerly. 
It is these young men, with the right preliminary a 
in surveying and forest measurements, who will be calle 
on to do the work. 
Training of Lumbermen. 


This same principle applies to instruction in lumbering. 
No school can turn out lumbermen of experience. That 
sort of thing has been tried in every profession. You can 
teach a trade like horseshoeing, but the business of lumber- 
ing is analogous to a profession, and we have the same 
problems in education as in professions. I believe it is 
possible to give a fundamental education that will enable 
young men to work into the lumber business more rapidly, 
with a broader point of view and, in the average case, to 
practice it better than otherwise. 

The young graduates of ary school must pass through 
an apprenticeship. ‘The idea is not to turn out a lot of 
half-baked men who know a few tricks of the trade, but 
men thoroughly trained in principles and methods, who, 
with practical experience gained in apprenticeship, can de- 
velop into leaders of the business and develo it alon 
broad constructive lines. And unless I have misinterprete 
the trend of the lumber business, many of you are looking 
for young men of the right character, of the right training 
and point of view to work into positions of trust in your 
business. 

Instruction at Yale Forestry School. 

We have developed at Yale two plants of instruction, our 
central plant at New Haven and a branch in Pennsylvania. 
We are organized as a separate department of the univer- 
sity, with our separate endowment funds. I have to assist 
me in the work of instruction five well trained men, whose 
time is specially given to the school. In addition, about 
a dozen members of other departments assist in the work 
of surveying, map drawing and road construction. I have, 
further, a lawyer to assist in the legal instruction and a 
number of outside men who give each year from one to fif- 
teen lectures each. This year there will be over fifteen 
special lecturers of this class. 

We hold the students two years. 
in the summer, which is spent in our camp in Pennsylvania. 
Here they are given their first field work in surveying, in 
the identification of trees and in timber measurements, all 
the work being conducted practically entirely in the field. 
Then they come to New Haven for their work in other 
branches of forestry, including the study of life and char- 
acteristics of trees, forest products, methods of silviculture, 


They come to us first 


protection, organization and administration law, engineer- 
ng ete., with a maximum amount of the work in the field, 
drawing room or laboratory. This work continues until 
March of the second year, when the senior class is taken 
to the lumber woods for four months. The second summer, 
however, is also spent in the lumber woods as —_— in 
government parties in lumber camps or saw mi Is. 


Aid Given by Lumbermen. 


Through the interest and assistance of the lumbermen 


we are introducing many new additions along the line of 
practical lumbering. The funds available do not permit as 
yet of the establishment of a chair of lumbering. Until the 


proposed fund for this purpose has been comp eted Messrs. 

7. W. MeLeod, C. I. Millard and F. E. Weyerhaeuser have 
consented to act as a committee in general charge of the 
instruction. This year our students are receiving a very 
good training, though we have made only a beginning and 
most of our work in lumbering must still be developed. 
One feature of our work this year is a series of lectures 
from practical lumbermen from different parts of the coun- 
try. 

“Phe men who have already visited us or have agreed to 
do so are Mr. McLeod, Mr. Mullard, Mr. G. K. Sm th, Mr. 
Lippincott, of Philadelphia ; Mr. Moss, of Kansas City ; Mr. 
Ritter, Mr. Defebaugh, Mr. Downman, Mr. Mershon, Mr. 
Dickinson, Mr. Sawyer, Mr. Bruce, of the United States 
service, and I still hope that we may persuade Mr. Kaul, 
Mr. Fosburg, Mr. Irvine, Mr. White, Mr. Hamill, Mr. 
Lacey and others invited by our committee to eome. 

Subjects of Lectures. 

Grading of lumber, lumber markets, transportation prob- 
lems, secondary products of mills, stumpage values, business 
organization, conduct of business in its various departments, 
trade association, trade journals, wholesale lumber busi- 
ness, retail lumber business, saw mills, dry kilns ete. and 
local problems. 

Development Along Broad Lines. 

The essential factors of success in any school of forestry 
and lumbering will be a permanence of establishment, a 
broad policy of administration, an efficient force of instruc- 
tion and—as important as anything—the right class of 
students. 

We are developing our instruction in technical forestry 
along right lines and have a recognition abroad, and we 
have made a good beginning on lumbering also. We have, 
1 believe, an exceptional opportunity to develop a course 
which will be of conspicuous service to the profession of 
forestry and lumbering in a great variety of ways. 

The last four months of the course are spent in the 
woods. This year the class will_be taken to southern Mis- 
souri. J. B. White, of Kansas City, has generously placed 
his plant at Grandin at our disposal. Here the men will 
have their practical training in every branch of the lumber 
business as it is conducted on that tract. 

President Kaul—On behalf of the Ee I want to 
thank Mr. Graves for the information he has furnished us, 
for I am satisfied the subject is one in regard to which we 
have not been as well iniormed as we should be. We are 
pleased to understand more about the work being done by 
this school. 

We have another member of the forest service with us 
who will tell us something of the “Possibilities in Pine 
Wood Distillation.” I am sure we all should do more in 
the way of utilizing woods and mill waste. We now will be 
pleased to hear from Dr. W. C. Greer, of the Forest Service. 


Doctor Geer’s Address. 


Sven a casual observer traveling through the yellow pine 
belt will be impressed by many things. He can see from 
the train the finest cotton in the world growing side by side 
with fire scarred stumps; the richest kind of land, but from 
one-quarter to one-half of it wasted. If by day he will 
visit the scene of a year old lumber operation he will see 
logs and limbs enough to make the woods nearly impassi- 
ble; while, a few days later, he can come back by night 
and watch the flames play through the tops of the standing 
trees and hear the loose logs on the ground roar with the 
fire. Let him go to a small portable mill and he will find 
a mound of sawdust nearly as large as the mill itself. Let 
him visit a big mill with its electric equipment and its 
modern machinery and let him stand by the refuse burner 
for an hour and he will go away a thoughtful man, for he 
can imagine tree after tree being burned up. 

Such is but a glimpse of the picture as it might impress 
a visitor. To you men it is the common experience of your 
daily life, and this tremendous waste to you means dollars 
and cents. 

To give reliable figures of the actual waste, either in 
board feet or percentage, is an impossibility. Conditions 
vary in the different mills and there is no basis for com- 
putation. It is possible, however, to estimate conserva- 
tively this waste and come to some reasonable conclusions 
regarding its influence upon the lumber industry. For 
convenience two divisions will be made: First, waste in 
logging; second, waste in the mill. 


Waste in Cutting Trees. 


J. Gervin Peters, of the Forest Service, shows in the 
1905 year book of the department of agriculture how it 
is possible to recover as merchantable lumber very much 
that is now left on the ground. Unquestionably his con- 
clusions are of vital interest and his recommendation 
that as much merchantable lumber as possible be made 
up from the tree once cut is worthy of consideration and 
adoption, but with the most careful logging there still 
will be left a good sized stump, down timber, culls and 
limbs, which cannot be sawn into lumber. From the only 
estimates available it is safe to say that of the total 
tree from stump to branch after the most conservative 
logging there will remain in the woods about f0 percent 
which cannot be used. This figure at best is but a guess, 
but is below that given by many lumbermen of ex- 


perience. 
Waste at the Mill. 


The second kind of waste is mill waste. More reliable 
figures can be given, for we have at hand the opinions 
of fifteen lumbermen cutting yellow pine and who wrote 
about a year ago to the Forest Service upon this question. 
They said that between the log as it came to the mill 
and the lumber as shipped there was a waste which 
varied, according to the man who gave the estimate, 
from 8 percent to 60 percent. If these figures are taken 
as they stand, summed up and averaged, 25 percent is 
found which goes into sawdust, slabs and edgings. If 
you will take the Doyle log rule and compare the cubic 
contents of a 20-foot log with the cubic contents of the 
board cut from it, you will find a waste of 89 percent in 
a log 6 inches in diameter down to 39 percent in a log 
20 inches in diameter. It is reasonably safe to say then 
that 25 percent mill waste is a fair figure for the mills 
as they now operate. This is equivalent to 22% percent 
of the total tree. Therefore, from the time the tree 
stands in the forest until it is cut up at the mill about 
32 percent of its cubical volume is impossible of utiliza- 
tion as lumber. 

What can be done with this material? One concrete 
suggestion is worth any amount of theory, and it is my 

urpose here today to speak of the attempts which have 
Geen made to solve this problem by the methods of wood 


distillation. 
Efforts to Utilize Waste Wood. 


For a number of years inventors and promoters have 
schemed and experimented. Your time and that of other 
lumber associations have been taken with suggestions 
and talk, but yet every year one or more plants which 
began in a blaze of glory have gone under and they rarely 
rise again. You 
apparatus, but you also have seen many failures. It is 
not at all surprising, therefore, that today a widespread 
prejudice exists against wood distillation, a prejudice, it 
must be admitted, which the history of the industry has 
quite justified. 

Not every plant, however, has failed, and there are 
today several which have gone far enough toward suc- 
cess to make us again turn seriously to this solution of 
the waste wood problem. 

In briefly outlining the results of a careful study of the 
chief processes of wood distillation, let me say at the 
outset that I am not here to criticize or praise any indi- 
vidual person or _ process. Opportunities have been 
afforded me to see the leading plants and to study them 
earefully. To discuss any particular plants, either good 
or bad, would be to bring into the public view details 
upon many of which I have given my word to remain 
silent. Therefore, not alone in those cases where silence 
has been requested, but in every case the ground is taken 
that it is fairer to all not to discuss the peculiar details 
of or to give opinions on any special process. 


Two Methods in Use. 


The two chief methods for the distillation of longleaf 
yellow pine wood are called respectively the destructive 
and the steam process. They are radically different in 
principle. Each of these methods is in successful oper- 
ation. 

By the first, cordwood is placed in large retorts and 
heated to a sufficient temperature to destroy the composi- 
tion of the wood fiber, changing it into volatile compounds 
which pass through condensers and are condensed to 
liquids, while there is left in the apparatus nothing but 
charcoal. With these vapors there also goes off a gas 
which cannot be condensed but which may be used for 
fuel. The important products are the liquids and the 
charcoal. Summing it up, from the wood there are ob- 
tained at first five products: First, a crude turpentine, 
red in color and pungent in odor; second, a tar; third, 
charcoal; fourth, a non-condensable gas; fifth, the 
aqueous liquor known as “pyroligneous acid.” 


Products Obtained by Distillation. 


Fe ay | them in order, the crude turpentine must be 
refined before it is marketable, and even then it is an 
exceedingly difficult proposition and requires a high de- 
gree of skill to obtain a colorless product and one which 
will find a ready use in paints and varnishes. In any 
event, the odor of this turpentine is different from that 
of the gum spirits of turpentine. From five to fifteen 
gallons a cord are obtained, which sell at 10 to 20 cents 
below the market price of gum spirits of turpentine. The 
tar is refined in various ways. By some it is simply sold 
as tar, after suitable treatment to purify it, and by others 
it is worked up into a number of products, disinfectants, 
wood preservatives etc. The amounts of tar oils obtained 
vary so widely that figures would mean but little. Per- 
haps fifty to seventy-five gallons crude would represent 
the limits, for which 5 to 10 cents per gallon on the 
average is obtained. The market for tar, however, is 
limited. The charcoal is, when properly made, hard and 
finds a ready sale for fuel in certain cities. In many 
cases, however, it is burned at the plant. Twenty-five to 
thirty-five bushels are made. The pyroligheous acid usu- 
ally runs to waste, but in some cases it is refined for the 
acetic acid which it contains. It gives brown acetate of 
lime. Attempts have been made from time to time to 
extract wood alcohol, but the cost of extraction is rela- 
tively great and the amount obtained is so small that it 
may be safely stated that the production of wood alcohol 
from pine wood is at present not a commercial proposi- 
ene 3 Small quantities of pyroligneous acid are sold as 
such. 
From this it is seen, therefore, that the valuable prod- 
ucts are chiefly the turpentine and tar, and the success 
of any given plant will depend upon the ability of the 
manager to so refine these two products that the market 
will be good—and right here is the reason for the failures. 
Only after much experience and the investment of con- 
siderable money have a few plants been able to come 
near enough to a solution of these principles of refining 
to make a success of destructive distillation. 
Steam Distillation. 

Methods of steam ‘distillation are relatively more simple. 

ood in the form of chips is run into a steel retort and 
submitted to the action of steam. The steam has the 
effect of extracting from the wood its turpentine and 
carrying the turpentine over with it into the condensers. 
The products as they run from the condenser are, there- 
fore, water and crude turpentine mixed. The turpentine 
and water separate easily, so that as a result of the oper- 
ation but two products are obtained: First, the crude 
turpentine, and second, the chips remaining in the retort. 
With the destructive distillation the cellulose, gums etc. 
which compose the wood were destroyed and new prod- 
ucts were formed. With the steam distillation, however, 
if properly carried on, little or no such decomposition 
occurs, and the crude turpentine, as a result, is usually 
nearly colorless, with but a slightly yellow tint. On 
standing in the air for a few moments the resulting chips 
dry quickly. 


have seen many different styles of. 


Before the turpentine can be marketed it must be refined 
by redistillation. When properly refined the first grades of 
turpentine have a ready market. Two to four gallons per 
cord are made from -sawdust, and eight to twenty gallons 
from rich lightwood. The slabs and sapwood are not used. 
The price runs from 5 to 15 cents below market for turpen- 
tine. There usually is left a varying quantity of heavy oil 
for which, as yet, no stable market exists. The chips com- 
monly are used for fuel and, since they are dry, are in 
much better condition for boiler fuel than before the steam- 
ing. 

Unquestionably of the two methods just described the 
steam distillation is more generally successful than the de- 
structive distillation. The apparatus is less expensive, it is 
simpler to operate and the chief product, viz., the turpentine, 
is of a better quality. The method is open to wider devel- 
opment. Very much remains-to be done, however, before it 
is possible to definitely state, upon the basis of reliable data, 
by which method more money will be made. 

Prejudice Against Wood Turpentine. 

There is still a very strong prejudice upon the part of the 
varnish makers and other users of turpentine against all 
wood turpentine, which is due quite largely to two reasons: 
First, the wood turpentine first put on the market was so 
poorly refined and was possessed of so strong an odor and 
so dark a color that it was nearly impossible to use it. As 
a natural result it was refused and the objection to that 
product is still applied to all wood turpentine. Secondly, 
even the turpentine produced by steam distillation varies 
greatly in essential properties as it comes from different 
plants. There are no uniform grades of steam distilled 
wood turpentine and very few producers understand the 
fundamental methods by which it is to be refined. When 
the buyer not only fails to obtain the same grade in each of 
the different shipments made him but finds that even in dif- 
ferent barrels of the same shipment theré is a great differ- 
ence in property, it is only natural that he should not care 
to continue long in the market. 

Therefore, two things are vitally necessary before the 
utilization of wood by distillation methods can be of general 
practice: First, to find out, after careful investigation, how 
to refine the crude product and what grades of turpentine 
are the best to produce; second, to determine the conditions 
necessary in order to get from the wood which goes to the 
retort the largest yields of the first grade turpentine. 

A Scientific Problem. 

It has been my pleasure to study this question in every 
state of the south and I have enjoyed the opportunity of 
becoming acquainted with the leading men in the business. 
Far be it from me to criticise any of those very estimable 
gentlemen, but there is very much of fundamental impor- 
tance yet to be learned, for processes and results differ 
widely. In point of fact no one knows in what form the 
turpentine exists in the wood. No one knows the essential 
conditions according to which the oils are best extracted 
from the wood. Many theories exist, but this is a scientific 
problem, and no one has ever determined the fundamental 
scientific principles of the business. Men have found certain 
conditions which produce a fair result, but at best they are 
still experimenting, some more successfully than others. 
One cannot extract what is not in the wood, and no amount 
of study will ever raise the yields beyond the natural limit, 
but at what temperature and what steam pressures etc. this 
natural limit can be obtained are problems well worth a 
careful study for their solution. 

This, then, is the situation in the wood distillation in- 
dustry in the south! There are elements of success and 
there are elements of failure, but there is a great need. 

Need of a Government Laboratory. 


This need may be met and the problem solved by the 
establishment of an experimental wood distillation labora- 
tory under the direction of the Forest Service. This labora- 
tory should be equipped with all apparatus necessary to 
thoroughly solve the problem. The stills and retorts should 
be few and small enough to permit of easy management and 
yet large enough that the results may be of immediate com- 
mercial importance. Such a laboratory should enter into 
the details of the business and should first study the tur- 
pentine as it is now produced in order to establish standard 
grades. This study should be carried on in coéperation with 
the producers and consumers in order that the experience of 
both may bear upon the problem. Having established these 
standard grades, the laboratory should, secondly, engage in 
a scientific study of the operation of this experimental plant 
and determine the conditions which are necessary to produce 
the largest yields of the established grades. To be sure these 
two divisions of the work will run side by side and it is 
almost impossible to distinctly separate them, for they are 
mutually dependent, but this, nevertheless, serves to set out 
the leading divisions of the work. Turpentine is emphasized 
because it is the chief product, but a third and equally im- 
portant part of the business of this proposed laboratory 
would be to determine how the chips after steaming may be 
treated to make them of greater commercial value than they 
are at present. Can the methods of destructive distillation 
be applied? If so, how? Can the chips be used for wood 
pulp? If so, study it thoroughly to find out how. In this 
latter connection the Forest Service wood pulp laboratory 
at Boston becomes of immediate importance, because it 
would be very easy for the wood distillation laboratory to 
coéperate with the pulp laboratory and thus go deeply into 
the waste wood problem. Fourth, a comparison of destruc- 
tive and steam distillation should be made, that reliable data 
may be at hand to show which really is productive of the 
greater profit, and fifth, different species of wood—the long- 
leaf pine, the shortleaf pine and others—should be investi- 
gated as well as wood in different forms—sawdust, sapwood, 
heartwood, stumps, down timber, branches etc. 

As a result of all these data one would have at hand 
sufficient information to make reasonably authoritative 
statements about the business. 

Benefits of a National Laboratory. 

It would seem that this laboratory is of vital necessity 
to the industry because, as before stated, little is known 
of the scientific principles upon which the industry must 
rest and this laboratory, having determined these princi- 
ples, will then be able to show any producer the best 
way to run his plant that he may gain the largest return. 
It would demonstrate beyond question how far these 
methods can be applied to the lumber mill and at just 
what expense. It would also serve to stand between the 
producer and the consumer and break down that wall of 
prejudice which. now exists against wood turpentine. 
‘Wood turpentine would then no longer be a second grade 
commodity with reference to the gum spirits but stand- 
ing upon its own feet, as it were, would find a market 
of its own at its own value. This might be equal or 
better than gum spirits. Since, also, the laboratory 
would be conducted without reference to any special 
form of apparatus now made and sold and would be free 
from any local influence it would be possible for the best 
men in the business to give their experience without 
yielding any of their own special secrets, while by means 
of meetings at the laboratory a surer solution would be 
reached than if the attempt were made to solve the 
problem by means of codperative work with any special 
plant now in existence. 

Expense of Operation of Plant. 

On _ the basis of careful estimates $12,900 is necessary 
for the erection and equipment of the plant. This as- 
sumes that the location, land etc. will be furnished free 
by the city in which it might be located. Of the operat- 
ing expense no accurate statement can be made for the 
reason that the conditions vary greatly in different locali- 
ties and this must, perforce, wait until a definite location 
be decided upon. We may estimate it at $7,000 a year, 


assuming that the wood to be used would be furnished 
free by the lumbermen. 
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The officials of the Forest Service state that no money 
is now available in the Service appropriation for this 
purpose and, therefore, the assistance and coéperation of 
the lumbermen of the yellow pine belt is vitally necessary 
if the plan be carried out. 


Classes That Would Reap Advantages. 

In conclusion, what is the probable future of the in- 
dustry? What would be the influence of this investiga- 
tion upon the south? Three classes of people may be 
affected by the results: First, the independent producers, 
i. e., those now in the business, whose main purpose is 
to produce and sell turpentine obtained from the distilla- 
tion of wood. It is clear that money is to be made where 
a plant is located in the vicinity of a plentiful wood 
supply, where transportation facilities are convenient and 
when the plant is managed in a business-like manner. 
It is impossible to estimate the extent to which this class 
will benefit. Second, the owners of stump land, those 
who desire to clear the land for farming purposes and 
utilize the stumps removed. Acre upon acre of this kind 
of land lie in the yellow pine belt. Since stumps are 
one of the richest sources of turpentine, it would seem 
that there are possibilities at least for small plants to be 
transported about the country, clearing the land. This 
as yet is not even in an experimental stage, for, to my 
knowledge, no one has scientifically endeavored to clear 
land with a small plant. If, however, the turpentine 
produced from these rich stumps could do no more than 
meet the expenses of handling the stumps and clearing 
the land, it would certainly pay for the profit that could 
be made upon the rising value of the land itself. 

The third class comprises the lumbermen. The great 
waste evident about lumber mills has been mentioned, but 
I do not care to go on record with statistics, showing 
the probable return to be derived from it. ‘There in- 
vestigation alone will determine how far wood dfstillation 
may be used in connection with your lumber operations. 
If found not profitable, then the sooner this is dis- 
covered the better. If the industry is found to be profit- 
able, then you lumbermen stand in a position to reap 
a large benefit because the cost of the raw material to 
you is less than to others, and the additional cost of 
labor necessary to put the material in shape for distilla- 
tion is less for you than for others. In any event if the 
expense of clearing the woods of the down timber and 
limbs usually left can be met by wood distillation, it will 
be possible to very materially reduce the forest fires, 
which are of such frequent occurrence, and where the 
land is cleared entirely leave it in better condition for 
farming, or, if but partially cleared, in good condition for 
re-growth. 

Such an investigation with such important and far 
reaching possibilities is certainly worthy the consideration 
and support of your association. 

At the conclusion of Dr. Greer’s address President 
Kaul in expressing the appreciation of the association 
said: 

We certainly are indebted to you for the able and ex- 
haustive paper which you have read. I also am glad to 
know that you are ready to answer any question the 
members may. care to ask. I believe we profitably could 
discuss this subject informally at this time and would be 
pleased to hear from any one present. 

J. Lewis Thompson—I believe the subject covered so 
ably in Dr. Greer’s paper is worth a great deal of careful 
consideration. I move that the ehair appoint a committee 
of three to take up this paper and report on it, to con- 
sider the recommendations outlined therein. I do not 
want to tell the committee beforehand what it should 
do, but his was a very weighty paper and it seems to 
me it should have attention. Dr. Greer knows more about 
this subject than any of us and I believe it is a good 
opportunity to learn something at a very small cost. 

This motion prevailed and the chair stated a com- 
mittee would be appointed at a later session. 

Owing to a pressing business engagement Judge H. 
M. Garwood, of Houston, Tex., who was to have deliv- 
ered a paper on ‘‘ Association Work Viewed from a 
Legal Standpoint,’’ was unable to attend. Another 
address passed over until a later session was ‘‘ Present 
Consumption and Future Possibilities of Yellow Pine 
in Foreign Markets,’’ by J. H. Hinton. 

In the absence of H. H. Foster, chairman of the 
advertising committee having in charge the Yellow 
Pine Exhibit, Secretary Smith read the report. 

A recess was taken until 2:30. 


AFTERNOON SESSION. 


At the request of President Kaul, Secretary Smith 
read the committee appointments, a complete list being 
given herewith: 

Committees. 
ADVERTISING. 

H. H. Foster, chairman, Malvern, Ark. 

Cc. D. Johnson, St. Louis, Mo. 

W. W. Warren, Fisher, La. 

WEIGHTS AND WEIGHING OF LUMBER. 
Trieschmann, chairman, Crossett, Ark. 
Lewis Thompson, Houston, Tex. 

. M. Graham, Brinson, Ga. 

E. Slagle, Clarks, La. 

H. McLaughlin, Brookhaven, Miss. 

’. L. Goodnow, St. Louis, Mo. 

. H. Eddy, Birmingham, Ala. 
CONSTITUTION AND BY-LAWS. 

N. aA. Clapp, jr., chairman, Warren, Ark. 

W. C. Bowman, Kansas City, Mo. 

W. _D. Harrigan, Fulton, Ala. 

I. C. Enochs, Jackson, Miss. 

M. L. Womack, Houston, Tex. 

A. W. Ranney, Century, Fla. 

COMMITTEE ON RESOLUTIONS. 

Silas W. Gardiner, chairman, Laurel, Miss. 

R. A. Long, Kansas City, Mo. 

C. V. Edgar, Wesson, Ark. 

A. W. Standing, St. Louis, Mo. 

Sam Park, Beaumont, Tex. 

F. H. Lathrop, Birmingham, Ala. 

COMMITTEE ON DR. GEER’S PAPER. 

J. Lewis Thompson, chairman, Houston, Tex. 

George 8. Gardiner, Laurel, Miss. 

S. J. Carpenter, Tremont, La. 

A telegram from Lynch Davidson, of Houston, Tex., 
was read in which regret was expressed that the writer 
was unable to be present. This message also tendered 
for membership the new company in which Mr. David- 
son is interested. 

Silas W. Gardiner, of Laurel, Miss., asked for infor- 
mation relative to the object and intent of the Lum- 
bermen’s Traffic Association which he stated had 
headquarters in St. Louis. 

_ Replying, Secretary Smith stated briefly that organ- 
ization would not in any way conflict with the work 
carried on by the Yellow Pine Manufacturers’ Asso- 
ciation or any of its departments. The Traffic associa- 
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tion expects to take up old claims and see if some- 
thing can not be recovered for the owners. This class 
of claims never has been handled by the traffic depart- 
ment of the Yellow Pine association. 


An Experience Meeting. 


At this juncture it was decided to call for talks on 
trade conditions from each one present. C. V. Edgar, 
of the Edgar Lumber Company, Wesson, Ark., was the 
first in line but excused himself on the ground that for 
several months he has been pleasuring in Colorado and 
was not in touch with affairs at the mill. 


A Comprehensive Review. 


N. H. Clapp—We have been out of the market since De- 
cember 1. At that time we had enough orders to keep us 
busy for sixty days and since then have accumulated enough 
to keep us going ninety days. If we do not get more cars we 
soon will have enough to keep us going for six months. We 
are returning more orders than we are accepting and at 
prices we would have thought impossible November 1. There 
seems to be no let up at all in the demand for car material, 
siding, roofing, lining, in fact the car construction companies 
and the railroads all over the country tell me they cannot 
place orders for anywhere near what they expect their 
orders will be this year. ¢ 

There seems to be a great deal of apprehension that if we 
gt all the cars we need there will be a slump in the market. 

believe the let up in the car shortage will be gradual. It 
probably will be three or four months before any of us will 
receive all the cars we need. Mills in our vicinity are 
booked ahead ninety days. We have orders sufficient to keep 
us going that long and there is other business not yet placed. 

I was figuring the other day that if we had our orders 
cleaned up we would have a small stock except on a few 
items and on many items our stocks would be below normal. 
There seems to be no question at all about prices where 
immediate delivery is desired. We are accepting only a very 
little business for future delivery. The outlook is very 
bright. There is only one thing that will interfere with 
the best six or eight months we ever have had—that is the 
car shortage. If it lets up we should not get too anxious 
for business and go after it too hard. In the northwest it 
is going to be six or seven months before the roads will be in 
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shape to handle the business. This, in view of the shortage 
in northern pine, makes the prospects for our product very 
bright. The future rests entirely with the manufacturer. 


More of the Same, 


Mr. Moore, of Alabama—wWith us it is just a question of 
car supply. We have all the business we care to book as far 
ahead as we care to take it at satisfactory prices. We could 
have orders for twice as much lumber as we have had we 
cared to accept them. Everything we have is sold. 

The export trade is a little more sluggish than it was six 
months ago. The market still is very satisfactory, higher 
than it ever has been before, except last year. 

Boyd, of Alabama—We are —s all the cars we 
need now—I won't tell you how we get them [laughter]— 
but we get them. 

Mr. Barr, of Eagle Mills, Ark.— We have been out of the 
market for sixty days or more. We receive all the orders 
we care for without soliciting any business, except a few 
items of common boards we are long on. The only equipment 
we have had in sixty days has been open cars. We have 
been getting only 25 to 30 percent of our requirements, all 
of which are open cars which we gladly used. The car sup- 
ply has been better the last week, but I understand it is a 
little spurt, not a permanent betterment. We do not look 
for very much of an increase in the car supply. 

We probably have 30 to 35 percent of our stock sold. We 
have been taking orders as they come to us from our cus- 
tomers without making strenuous efforts for them. Our 
stocks of uppers which a short time ago caused us to worry 
now are moving more satisfactorily. 

B. Nelson—Market conditions as I find them for timber 
are the strongest we ever have had, not only for timbers 
but for ties as well. We have had to turn down a good 
many orders and refused to figure on a good many others, 
though they gave us the entire year to make delivery, ship- 
ping so much each month. Timber prices are higher than 
we ever have had before and I do not believe we would have 
any difficulty in selling our entire product for the first six 
months of the year, and we have some items that are sold 
that far ahead. . 

Conditions in the retail trade without any exceptions 
are good. Retailers all expect a heavy spring trade. A 
majority of them that did not have a weal trade last fall 
attribute it to the fact that the farmers were all too busy 
gathering their crops. They anticipate a good trade in 
the spring which ordinarily comes in the fall. 

In the cities the prospects are good and while in some 
sections stocks are below normal, gn] it all over they 
are about normal. A good deal of lumber has been put 
in in advance of the time it was needed. While the 
situation may ease up the improvement will not enable 
them to get what they want unless orders are placed 
earlier than heretofore. 

The export business is very strong for all classes of 
stock except saps which are not as strong as they have 
been. I believe we have orders for 60 percent of the 
stock we have at our mills. 

The car situation is improving. I think we have 40 
percent more cars this month than for December. This 
would give us about 60 to 70 percent of what we require. 

Mr. Martins, of Louisiana, Long-Bell Lumber Com- 


pany—In November we got 12 percent of the cars we 
needed, in December about 14 percent. Up to the middle 
of January we did not fare any better, but last week 
we received more cars than we did in December. These 
were open cars which I did not want, but we will load 
anything nowadays and take pains to cover up the lum- 
ber. I do not think the orders we have represent actual 
conditions; Mr. Nelson has not been sending any orders 
down there. About 40 percent cf our stocks is covered 
by orders already booked. 

t week I made a pilgrimage to the officers of the 
railroads and found them nearly at their wits ends. They 
do not promise any betterment for a month. They hope 
it will be better but have nothing to base their views on. 
If their predictions are carried out it will be impossible 
for the mills to ship more than 60 percent of their normal 
product, I do not consider that an altogether unmixed 
blessing. The temptation to cut the list should not be 
very strong. 

Mr. Johnson, of Birmingham, Ala.—Trade with us has 
been very good. The car situation is better. Since the 
beginning of January we have had something like 65 te 
70_ percent of the cars we need. 

Fred Larkins, of Birmingham, Ala.—In the Birming- 
ham district iron is being sold now for delivery in the 
latter half of 1907, on a basis of $20, against $13.50 last 
July. Our company ships pine from every yellow pine 
State. A very marked improvement is reported from 
Georgia. The improvement in the car situation has not 
retarded the demand at all. 

I do not think I ever saw prospects better or a less 
number of pessimistic reports coming in from our travel- 
ing men. 

J. H. Eddy, of the Kaul Lumber Company—So far as 
the car situation is concerned we have not received 


more than 55 percent of our needs since July, 1906. 
During the last ten days the supply has dropped off. 
There has been no material change in business during 


the last 90 days. We are selling a fair proportion of all 
we make. We probably have orders now for 40 percent 
of the stocks we have on hand. Stocks are not more 
than 25 percent above normal. We are not taking orders 
sufficient to keep us going more than 40 days. Prospects 
seem as satisfactory as could be hoped, everything con- 
sidered. 

J. J. Earle, Florala Lumber Company—Our stocks are 
cleaned up better than at any time since last April. We 
get all the cars we want. We took orders for more 
lumber since the first of January than during any month 
last year. Prospects are good. : 

Yellow Pine Prices. 

M. J. Scanlon, of Brooks-Scanlon Company, Kentwood, 
La.—I want to say something about the prices yellow 
pine lumber is selling for. I cannot figure out why 
dimension and low grade lumber should sell for what it 
does. I left home a week ago today. A great many of 
our logging camps in the north have been abandoned 
entirely for the winter owing to the heavy snows; snows 
four feet deep. The output this year will be materially 
lessened in the north because the snows came _ before 
the ground froze and hauling in some cases is impossible. 

The price of yellow pine lumber, No. 1 Common lum- 
ber, is away too low. You are selling for less than is 
secured for hemlock. Northern dimension is made from 
scrappy low grade stuff, balsam, tamarack, jack piné 
ete. It brings $3 to $4 a thousand higher than yellow 
pine. You have nothing to fear from the Pacific coast. 
They are getting more money for their lumber out west 
than we are down south. I would like to see the prices 
on dimension and low grade lumber go where they belong. 

White pine product shows a loss each year and this 
year will be reduced for the reasons assigned. At one 
of our plants at which we usually cut 100,000,000 feet of 
logs annually will not get more than 60,000,000 feet 
this year. All the box material for the year has been 
sold; all the No. 2 and better we can produce until 
August 1 has been sold. The remnant of white pine and 
norway lying around the head of lakes will not come 
into competition with yellow pine, because of the re- 
duction due to mills going out of commission and deep 
snows. Every board of the low grade stuff goes into 
boxes. Boxmakers usually contract in advance for their 
supplies and make time contracts with their customers 
in turn, 

With respect to the car situation, we have not had a 
switch at our plant during the last seven days. There 
are thousands of cars of merchandise at the Minnesota 
Transfer that cannot be moved. People in the northwest 
are freezing for lack of fuel. The railroads are not able 
to forward fuel or provisions to people who need them. 

Mr. Murray—Our experience does not seem to be different 
from our neighbors. Prices are satisfactory. Our stocks 
are perhaps 24 percent heavier than usual. Of the stocks 
on hand 40 percent have been sold. We received 35 percent 
of the cars we needed in comme. 

Mr. Foley, of the Brooks-Scanion Company, Kentwood, La 
—We have on hand at the present time enough orders to 
clean up all the stock we have if we could get cars in 
which to ship it. We are’making no effort to secure orders 
for items on the left hand side of the list. We are getting 
list for practically all we sell. 

The car situation has been poor all along. We are 
getting about 60 percent of our requirements. Have every 
reason to believe there will be no trouble at all to secure 
list for practically every item we make. 


Situation Is Good. 

A. W. Standing—The situation looks powerful good to 
us. We have more orders on file at this time than we had 
last year, notwithstanding we have been a little ahead 
of the list on some items, particularly on the right hand 
side and a few on the left. For the information of the 
entiemen who manufacture flooring I want to say we are 
$1.50 over the new list. ‘When you compare that price 
with the price of 8 and 16-foot car siding you will find 
you are $1.50 under what you can get for car siding. 
Last Monday, a week ago, we got in more orders than we 
had in one day for two years. Inquiries are reasonably 
good, but they seem to be buying more than inquiring. 

Our supply of cars for the last three months has been 
insufficient. I think we have received about 24 percent. 
There has been very little improvement this year with us. 
I do not look for conditions as far as cars are concerned 
to get back to normal before March 1. 

I think the figures we have show 40 percent of the 
stocks on hand have been sold. With the shortage of 
white pine in the north and cgnditions which prevail out 
on the coast, with the light stocks in the consuming dis- 
tricts, we are of the opinion that values will go higher 
before the season is over. 

Mr. Glenn—Our car supply up to January was about 75 
percent of our usual needs. ye are sold up on all our 
usual stock. Have not been making any lumber because 
our mill burned. The outlook is g to us. 


Prices Should Be Higher. 


W. E. Lee, of the Anchor Saw Mill Company—I would 
like to emphasize what Mr. Scanlan said in regard to 
prices. There is no reason why our low grades of yellow 
pine should not bring $2 to $4 a thousand more than they 
do. He says there is no competition. I presume the com- 
petition we would have would be hemlock. I have a friend 
who said he was selling hemlock No. 1 at $21 f.o.b. the 
mill. This ought to give our low grade —_ pine a 
boost. I should think we ought to get an advance on yel- 
low pine prices. 

e were shut down four months during the summer. 
If we had our orders filled we would not have a great 
deal of lumber on the yard. We are sold ahead sixty 
days. The car shortage has been such that duri No- 
vember and December we did not have more than 25 per- 
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cent of the cars we ought to have had. 
we have had probably 80 percent. 

Capt. J. J. White—Our trade is pretty regular. We have 
all the business we can do. Stocks are accumulating more 
on account of not being able to ship as fast as we manu- 
facture than because of lack of orders. I think the out- 
look is as good as ever it was at this time. I see no 
reason why we should not have good prices from now on. 
We have suffered from a shortage of cars like everybody 
else. 


During January 


In a Position to Get Cars. 

Silas Gardiner—We are perhaps exceptionally favorably 
situated. We have three competing roads. Our supply of 
ears for November and December was about 60 percent; 
for January about 75 percent. I cannot tell you how long 
this will continue. With the relief afforded by marketing 
the cotton crop there should be an easier supply from 
now on. 

My impression is that the general supply in the hands 
of retail dealers is below normal on account of this con- 
tinued car shortage. Surplus mill stocks will about sup- 
ply the deficiency of the retail dealers. Normal trade will 
take this year’s output at full prices. It should take it 
at better prices than obtained now in common and low 
grade material. 

In regard to No. 2 common prices I will state we have 
a considerable export demand and are getting $2 a thou- 
sand more than we could get in the interior. The demand 
for dimension ete. is a good deal like Mr. Scanlon has said. 
The competition is among ourselves. We look for a pros- 
perous year’s business. 

Heavy Crops Detrimental to Movement of Lumber. 

hk. A. Long—I believe with Mr. Gardiner that if stocks in 
the hands of retailers were up to normal stocks at the mills 
would not be more than normal. In other words, I do not 
believe there is more than a normal supply in the country. 

With reference to general conditions throughout the coun- 
try I do not believe any of us doubt as to the conditions 
during the first six months. I do not believe there should 
be any doubt as to the business of this country as to the 
twelve months before us, unless we should have as large 
crops this year as we had last. If we do I believe it would 
materially affect our business and that an extraordinarily 
good crop would be to the detriment, we would not be 
able to move our product, for transportation would be 
inadequate. In other words, I believe a materially reduced 
product from our agricultural sections would be a help to 
our business this year. I believe it for the reasons stated 
and for the further reason that we have had such extraordi- 
narily good crops for the last few years. 

We have not labor enough or money enough to handle the 
business of the country. ° I nearly hope we will 
not have extraordinarily heavy crops this year and so I 
believe with the crop we did have moved and with the 
amount of money we have in our banks, which is owned 
by the consuming people of the country, the farmers largely, 
who have done very little lumber buying, I believe we have 
every reason to believe we will have a good trade unless 
there is a total crop failure. 

It seems to me we. have every reason to expect an 
extraordinarily good business this year. 

Yellow Pine Stumpage. 

Mr. Long referred briefly to the much quoted inter- 
view given out by James J. Hill, president of the 
Great Northern railroad, which he indorsed. After a 
short talk along this line he took up for consideration 

iort talk g I 
the question of timber lands and the profits derived 
from the conversion of southern pine timber. He said 
operators were not making as much money as they 
thought, illustrating this point by quoting the com- 
parative prices paid by himself and 8S. H. Fullerton 
for timber of the same character. The tract Mr. Long 
bonght in 1898 cost $10.59 an acre. The land bought 
by Mr. Fullerton this year cost $50 an acre. When 
Fullerton was informed of the prices Mr. Long had 
paid he said: ‘‘I understand you bought some timber 
and paid a fearful price for it.’’ Continuing, he said: 


I want to emphasize what I said in January, 1903, that 
in ten years from that time yellow pine stumpage would be 
selling for $10 a thousand feet. It does not make any 
difference what your stumpage cost you, it is its value 
today that should be figured. 

Silas Gardiner—There is just one point that has not been 
touched upon. Mr. Long has called attention to the fact 
that the first half of this year’s business is in hand. The 
readjustment of stocks will take care of the first six months. 
As to the second half my information is that the retail 
trade will begin as never before to lay in stocks. 

Differs in Crop Views. 

I do not coincide with Mr. Long’s crop views. I believe 
good crops this year as last will bring us just as much 
money. This year’s crops will be moved by the railroads 
as they never moved things before. They are going to get 
more spirit and more snap into their operating departments. 
They are going to crowd their work and the result is that 
the commerce of the country is going to be moved more 
satisfactorily than ever before. 

T. S. Kyle, of Gadsden, Ala.—Our stocks are heavier than 
for twenty-five years. We have sold all the lumber we have 
on hand and have been turning down some orders for 
items on the right hand side of the list offered at prices 
higher than we obtained a month ago. We are not appre- 
hensive of the future at all. We believe 1907 will be a 
better year than 1906, or 1905. We think last year would 
have shown much better results had it been possible for 
the railroads to have handled equipment which they al- 
ready had. Our railroads in Alabama are being double 
tracked and it is not possible to operate them as satisfac- 
torily as otherwise they would be. There seems to be a 
shortage of locomotives; they cannot handle the business. 
This year there will be more improvements, for the reason 
they must finish some time or other. They are getting in 
more locomotives. I do not think this country reached its 
highest possibility in consumption last year. I look for- 
ward with a great deal of pleasure to the future. 

W. K. Smith, jr.—We find the interior business very 
satisfactory. We are getting plenty of cars. 

Export Trade Fairly Good. 

J. A. Lewis—We can get all the cars we want for the 
export business; for the interior trade we find a short- 
age in the supply. We find flooring and dressed stock 
very good. The export trade is fairly good, except for 
heart faced primes. As for future business I do not see 
anything offered on the export market for future busi- 
ness. We never have been able to secure orders before 
February and March for export. 

H. H. Snell—Our stocks of lumber are normal or be- 
low; we have no surplus save possibly a little in 6 and 
8-inch No. 1 and No. 2 boards. We usually carry a sur- 
plus of finish but at the present time have no finish on 


hand. We are located near a car works, which at times 
has been unable to get the material it desired. We are 
not selling lumber ahead to any great extent. We are 


satisfied with the orders we have. We do not care to 
have any orders on our books save what are required 
to keep the plant going. 

I appreciate the situation outlined by Mr. Long and 
think he is absolutely right, particularly in regard to the 
statement he made about the lawyers of the country 
trying to make out to the people what the lumber busi- 
ness is. [Mr. Long’s statement on this matter was not 
caught by the reporter in its entirety. Its purport is 


shown by Mr. Snell’s further remarks.] In a _ speech 
made by Senator Kittredge, I have not seen the full 
speech, only that part printed by the daily papers. It 
seems to me the manner in which these articles are 
published broadcast over the country is criminal. In 
this article it was stated that we absolutely control 
prices. When a speech of that kind is reported by the 
press it should be reported in full. I have heard some 
stories about conditions on the coast but do not know 
anything about them of my own knowledge. 

It is my belief that we have a great car shortage 
proposition in front of us that is going to stay with us 
for some time. When March rolls around we are going 
to have a car shortage again and going to continue to 
have it. I do not believe it is so much a scarcity of cars 
as it is the manner in which they are being moved. Cars 
come into Birmingham and lay there a month or six 
weeks before they are given to the other road. 

Mr. Lindsay—About 30 percent of our output goes to 
interior markets. We have nearly double the amount 
on hand we usually carry. Over 50 percent of what we 
have is sold. This would have been shipped but for lack 
of cars. We are not taking orders except where we have 
to. We are not soliciting business for two reasons: 
First, we believe prices will be no lower, are sure they 
will not and then we are not able to fill orders promptly. 

The export trade is very good, especially for uppers 
and prime lumber. 

Hemlock Not a Competitor. 

Some gentlemen have spoken of competition we are 
liable to have with northern woods. Hemlock logs are 
selling at $11 a thousand f. o. b. cars in the woods. It 
would seem under these conditions hemlock would not 
be a very strong competitor with what we make. 

In discussing the car shortage it would be well to state 
the sources available from which to draw. f we have 
but one railroad and get no cars and if others have more 
than one and get plenty of cars, then we have a right to 
say the railroads are not handling business in the way 
they should. If they are able to furnish them where 
there is competition they are discriminating. 

A representative of the Ship Island Lumber Company— 
Prices are good and inquiries satisfactory. Car supply 
in December about 60 percent, in January 75 to 80 per- 
cent. Prices for which we are — No. 2 Common are 
a little low. I think they should be raised $1.50 to $2. 

A. Neimeyer—We find there has been quite an im- 
provement in orders since the first of the year. Previous 
to that time we did not try to do any business because 
we could not get cars. Since the first of the year we 
have had a large stock of upper grades and made a little 
effort to move them. Now we have withdrawn these 
quotations as we have all the orders we need. 

The car shortage has been serious with us. We have 
not had over 20 percent of our requirements at any of 
the mills. At one mill since the first of January we 
have had all the cars we needed. I expect this condi- 
tion is temporary. 

Representative Louisiana Central Lumber Company, 
Clarks, La.—It has not been the policy of our company 
to take orders ahead to any great extent. We sold very 
little lumber during November and December. We would 
have had no trouble in taking orders for probably 50 per- 
cent of the stocks we have on hand. In November and 
December 16 per cent of our product was moved. There 
was a slight improvement in January but the railroad 
company does not seem to know when it will be able to 
give us what we require. I think if stocks of lumber 
had been moved promptly in November and December as 
it was cut we probably would be a little worse off than 
we are. We would like to move enough to take care of 
our pay rolls. From what I can learn—! have just been 
out to the western country—stocks in retail dealers’ hands 
are low. There would be no surplus at the mills if all 
of the yards had normal stocks. 


Stocks Above Normal. 

I. H. Fetty—Our stocks at the present time are prob- 
ably 20 percent above normal. I think our last stock 
sheet showed 65,000,000 feet. We usually carry 50,000,000 
feet. We have at the present time orders in file for close 
to 30,000,000 feet. We have had our men off the road 
since the first of November and will not have anyone on 
the road until the first of April. Most of the orders we 
have on file call for large blocks. So far as stocks are 
concerned in retail yards, it is my opinion that yards are 
a little better supplied in certain sections, for they have 
placed orders with two or three concerns for the same 
material. I nearly always ask why a customer cancels 
an order. They have orders with two or three concerns 
and simply take the first received. 

I do not know what to think of the car situation. In 
November we shipped 40 percent of our orders, in Decem- 
ber 30 percent. So far this month we have shipped a 
little more than 50 percent, but I do not know that we 
will be able to keep up this rate. 

I see no reason why prices should not be maintained. 
I am satisfied No. 1 dimension would stand a raise of 
50 cents to $1. I hardly believe it would be advisable to 
advance the left hand side of the list. We have a sur- 
plus of such stock at the present time. Railroad and 
car material would stand raises of 50 cents to $2 more 
than we have been getting for such stock. 

. E. M. Decker—We ship one third of our output to 
Mexico. That portion of our trade at least has been 
exceedingly satisfactory. We are getting 50 cents above 
January list for dimension stock. The car situation has 
been acute. We see no immediate relief. For two years 
we have not had all the cars we needed. 


Expects Heavy Winter Trade. 

J. L. Thompson—While we are in session here our 
legislators are in session in Texas. I would our mill had 
been in Alabama. re 

Mr. Thompson told of the Five Million club for Texas 
ad bg he is a charter member. On trade conditions 
ne said: 

This year Texas raised 4,000,000 bales of cotton. Tak- 
ing the value of the cotton and cotton seed products it 
brought about $65 a bale. I do not believe the demand in 
Texas has been as heavy as manufacturers anticivated 
or had a right to exepct during the fall. The farmers 
were so busy getting out their cotton and marketing it— 
they were satisfied with the price and rushed it to mar- 
ket and they had no time to buy lumber. Lumber dealers. 
strange to say. did not order. I believe the winter 
trade in Texas is going to be the heaviest we ever have 
had. I believe signs of it are beginning to show already. 
Farmers have been putting their money into land. I do 
not think: their farm improvements in Texas are what 
they should _Farmers have become used to doing 
without so’much so that now they figure on going a little 
further west and getting more of that wild land as an 
investment, just like a saw mill man buys more timber. 

W. L. Womack—At Elmina we are getting pretty close to 
100 percent of the cars we need; on the Santa Fe we get 
35 to 50 percent: on the Houston, East & West Texas we 
get about 40 percent. Nearly all of our stock is sold. We 
have 8,000,000 feet on hand and orders for nearly 6,000,000 
feet. We are above the market for boards and 2x4s. The 
only stock we have unsold of any consequence is 1x4, No. 2. 

Mr. Egler—-We make everything we can into car ma- 
terial. We have had about six cars the last month. We 
are practically sold out on 2-inch stock. We have some 
other stock which we are content to hold. 


Figuring Stumpage Too Low. 

W. P. Weber, of Lake Charles, La.—Our stock is just a 
little above normal. We have orders for more lumber than 
we have on hand. We are getting at the present time 
plenty of flat cars. We have only been getting them since 
Christmas. We are not getting more than percent of 
the box cars we should have. I fully agree with the gen- 


tlemen who claim dimension stuff is too low. I am satisfied 
we could get more than list. We are not taking orders 
ahead except for timber and those at advanced prices. I 
think we are all figuring our stumpage too low. We paid 
more for our stumpage than some of you, but people who 
recently have gone into the business must figure at higher 
prices if we are to make any money. If we should figure 
our stumpage at what it should be figured it would help us 
to hold up our prices on dimension stock. If we do not 
figure on the basis we should we will encourage all the 
surplus capital in the country to go into the manufacturing 
business. 

H. W. Rock—We have more orders on our books than we 
have stock to fill them with. In November we received 
about 30 percent of the cars we require; in December about 
55 percent. * * So far this month we have received 
about 80 percent. We can get Southern Pacific cars for 
Southern Pacific points, but for some orders it is very 
hard to get cars because the railroad refuses to allow cars 
to go off its own lines. 

Cc. J. Mansfield—January 1 we had 16,250,000 feet, of 
which we have about 35 percent sold, and 50 percent of the 
sales will run B and better. We are getting 15 to 20 per- 
cent of the cars we need. Prices have been very satisfac- 
tory with us. We are getting the top of the market. We 
have not sold any flooring at $1.50 below the list and hope 
to get better prices. 

W. G. Wadley—We have not shipped during the last three 
or four months over 20 to 40 percent and our stocks are 
above normal. Our cars are all furnished by one road. 
Coal cars have been plentiful recently. Judging from obser- 
vation and experience I have expected a decline in price. 
The price situation has been relieved by factors which usu- 
ally do not control. 

More on the Price of Stumpage. 

George S. Gardiner—I want to say a word in regard to 
the price of stumpage. In 1888 logs were selling in Minne- 
apolis at $7.50 .a thousand; now they bring $20. The dif- 
ference between these prices represents the advance in white 
pine stumpage ‘during this time. That has been brought 
about by a reduction in the cut in the white pine regions. 
There has been an annual reduction in the cut of about 
500,000,000 feet in white pine. The increase in the pro- 
duction of yellow pine has been about 1,000,000,000 feet. A 
year ago the price was $3 higher than it is now. I believe 
every manufacturer should arrange his production on a 
basis of twenty to twenty-five years instead of ten to fifteen 
years. If this was done we would realize $5 a thousand 
more than we do. 

F. H. Lathrop—I think we all are cutting too much lum- 
ber. The railroads must think it too or they would give us 
more cars. The fact is we have got into a terrible rush 
to cut up this little strip of yellow pine down around the 
coast here and the first thing we know there will be none 
left and we will have to go to some foreign country and 
get killed or eaten by wild beasts. I had to leave the 
northern country; you can’t buy anything up there. I had 
saved up a little money that I did not know what to do 
with and came down here to this southern country and 
found lumber was not worth anything and that a lumber- 
man was not a very nice sort of a fellow, anyway. I see 
they are beginning to be respectable in this part of the 
country. I heard a remark today that made me feel proud. 
A lady said we were the finest looking lot of men she ever 
had seen. She was not looking at me. 


Pretty Well Sold Up. 

Sam Park—Everything is lovely with us. We cut a great 
deal of railroad and mining timbers and are pretty well 
sold up for the year at very satisfactory prices. I look for 
this to be one of our banner years if not the banner year. 
While we have heavy stock at some of our mills we have 
two mills that have less than normal stocks. We have not 
had as many cars as some of the mills, but our railroad 
brethren promise to do better by us. 





I. C. Enochs raised the question of railroad equip- 
ment, which he discussed at some length, quoting figures 
which he had compiled. A number of others in attend- 
ance substantiated by their testimony the facts as to 
conditions covered fully by talks given. 

N. H. Clapp asked for a ruling on what constituted a 
carload of lumber, claiming when a large car was re- 
ceived and loaded it was not infrequently rejected be- 
cause the dealer did not want such a large quantity of 
stock. No action was taken, although the question was 
discussed. 


Mr. Mcllvain, of Brookhaven—Our stocks are a little 
more than normal, but had we been able to ship what 
we have orders for they would be of little importance. 
The Illinois Central did pretty well for us until the middle 
of December. We got pretty near all the cars we wanted, 
but during December and January it has been another 
matter. We get about 40 percent and they do not know 
when they will give us any more. 

Prices are pretty good, dimension selling for more than 
January 4 list. Timbers are in good demand. On left 
hand side list items are cut except prices on lower grades 
ear siding and flooring. 

I. C. Enochs—Some weeks ago I undertook to find out 
what we might expect by comparing cars we now have 
with supply eight years ago. I found traffic had increased 
83 percent and car supply 38 percent. Car capacity has 
increased 24 percent. Locomotive capacity has increased 
about 35 percent. 

Mr. Enochs spoke at some length, giving a minute 
presentation of increase in facilities of railroads. 
Closing, he said the transportation question was the 
most serious one facing the American people. 


Mr. Carre—Upper grades are in good shape. Saps are 
off now but I think there will be an improvement. 

Mr. Benway—For some time we have found increasing 
demand and prices. Stocks are a little .above normal, 
but if we had all the cars needed we would be below 
= The car supply is about 50 percent of what we 
need. 

Eli Weimer—Our mill is burned. Have not operated 
except to cut material for new plant. Have shipped 
about 30 percent normal business. We had more inquiries 
4 to January 1 than I ever knew before in same length 
of time. We have quoted prices but did not secure the 
business. We have some No. 2 stock and no orders on 
our books. We are on two roads, but that does not 
make it any easier to get cars. 

Frank Park—We got about 30 percent of the cars we 
needed in September, November and December. In Janu- 
ary 35 percent. The railroads are promising better things 
= We have orders sufficient to keep us going sixty 

ays. 

Representative of the Bowman-Hicks Lumber Com- 
pany, Kansas City—We have about 11,000,000 feet on 
hand and orders for 4,000,000 feet. We are getting about 
40 percent of the cars we need with promises for im- 
provement from now on. I have heard some gentlemen 
state what hemlock and white pine logs are worth, but 
no one seems to know what yellow pine logs are worth. 
Mr. Long seems to know what they will be worth ten 
years hence. But I want to know what they are 
worth now. 

W. L. Robinson—Trade could not be better with us 
so far as piece stuff and car material are concerned. The 
market for the latter is as good as could be asked. 

Mr. Hartshorn—The car shortage is worse this month 
than last. We only got 40 percent in December. We 


are now soliciting orders for low grade stuff that can 
be loaded on open cars. 
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Mr. Hinton—Since starting up our mill we find the car 
shortage worse than any time within the last six months. 
We are charging $4 against stumpage. 

Mr. Graham—Coastwise prices are all shot to pieces. 
The car situation has improved since Christmas, but we 
expect it will get bad again about the middle of Febru- 
ary, when fertilizer begins to move. I think the railroads 
should waive the 18-inch clear space requirement for 
brakes when lumber is loaded on open cars. Air brakes 
make this unnecessary. 

Mr. Freschmann—Our stocks are about 25 percent 
above normal. We have shut down both mills for about 
sixty days for general repairs. We are located on two 
lines. The car situation shows no improvement, receiv- 
ing less than 25 percent of necessary stock. We have 
sold 75 percent of our stock. Our salesmen are instructed 
to accept nothing less than January market report and 
have advanced No, 1 boards and their products 50 cents 
to discourage them from taking orders. We are sold for 
two months ahead. 

H. H. Foster—We have a surplus of about 50 percent 
and car supply of about 50 percent requirements. We 
do not know when situation will improve. Have orders 
for about 45 to 50 percent of stocks on hand. We are 
looking forward to a very prosperous year. Nothing to 
disturb us unless proposition to force stocks on con- 
summers. 








Have No Surplus But an Accumulation. 

Cc. D. Johnson—We have a good stock of lumber but 
more orders than ever before in our life. While we have 
i big stock we do not consider it surplus of lumber but 
in accumulation. I claim there is no surplus. If our 
orders were filled we would be shorter than we were a 
ear ago. I cannot see anything in the way of a pros- 
perous year for the lumbermen except one thing—a 
supply of cars. I doubt very much whether the railroads 
will be able to move all the lumber that will be manufac- 
tured. They send us in eight or ten cars and we get 
the shipping organization gding and then get no more for 
two or three days. The organization gets discouraged. 
So far as prices are concerned we have been asking 
ibove the list for dimension for three weeks. I do not 
know whether we have been selling any at these prices 
or not, for I have been away. We do not care for orders 
for dimension at $1 above list, unless we get good orders 
for other stuff with them. I think everybody is more or 
less to blame for the car shortage. We never can expect 
to move all the lumber, or cotton, wheat or corn in three 
months. It is a physical impossibility for the railroads 
to do it. We should all get to work with a view of edu- 
cating the trade to buy lumber and get it stored away by 
October 15. Get the lumber moved before the first of 
October. For my part I would be willing to sign a con- 
tract for 40 percent of the cars I would require during 
October, November and December. Only one thing will 
stop it and that will be inability of the railroads to move 
the stuff from now on. We have suffered on the Iron 
Mountain worse than in any other part of the country. 
We do not believe junctions have been as bad on any 
other line.. We have been cutting 300,000 feet a day and 
received only 22 percent of the cars we need. Have not 
been making as much lumber the last sixty days as we 
would have had the car supply been adequate. Shut 
down on the slightest provocation. I think we should 
work with view of making a special inducement to re- 
tailers to buy lumber in June and July and August. 
Others offer customers inducements to buy before goods 
are needed. I would rather give a customer a little 
extra time than to keep the lumber in my yard. 

Summing up the facts given, President Kaul said: 
‘‘Summing up the whole situation as expressed today, 
| never have heard such universally rosy reports as 
have here heen expressed. We should be able to make 
this a banner year. We should take advantage of 
the knowledge we have and act accordingly. Stocks 
will move out to the trade as they are required. Let 
the dull period pass over and consumption of lumber 
will be all right. Every other commodity is still 
ahead of us.’’ 

A recess was taken until 10 Wednesday morning. 


WEDNESDAY MORNING SESSION. 

The first business taken up was the reports of com- 
ittees. J. L. Thompson, on behalf of the special 
ommittee on Doctor Greer’s paper, submitted a report 
iecommending the establishment of an experimental 
wood distillation laboratory under the direction of the 
lorest Serviee, to be located at some central southern 
int, and that Congress be petitioned for $35,000 for 
this purpose, of this $12,000 to be used for erect- 
+ and equipping the plant and the remainder for its 
iintenanece for three years. Active support of the 

-ociution was pledged. The report was approved. 
Next came the report of the committee on constitu- 
and by-laws by Chairman N. H. Clapp. This 
port, providing for an increase in assessments, pro- 
ed lengthy discussion, during which it was moved 
t classes of product which heretofore have paid no 
sessinent should no longer be exempt. This was 
ind to require changes in the constitution necessitat- 
y thirty days’ notice. After debate it was decided to 
point a special comicittee to ascertain what per- 
tage of the product does not pay, and to frame a 
ort to be presented at the next annual meeting, it 
ig stipulated that three members thereof should be 
‘argo shippers. This suggestion was made by Mr. 
v, who offered the motion to show his desire to 

a thorough canvass of the situation made. 


Committee’s Report Approved. 
fhe eonstitution committee’s report was then 
ved as given herewith: 


Your committee on constitution and bylaws begs leave to 
iit the following amendments to article 2 of the con- 
ition: Changing the fees for Class A only, to read as 
ws: “Fee for grades and inspection only” (Class A), 

essment of 14% cents a thousand on monthly shipments 

‘exclusive of export, railroad timbers, cross ties and car 
sills), with minimum of $12.50 a month; changing the 
fe for Class B to read as follows: Fee for information 

rates only (Class B), assessment of 1% cents a thou- 

id on all lumber passing through the office (exclusive of 
ort, railroad timbers, cross ties and car sills) originating 
mills not members, with minimum of $12.50 a month; 

inging the fee for both clases to read as follows: Fee 
both classes (A and B), assessment of 2% cents a thou- 

nd on monthly shipments (exclusive of export, railroad 
nbers, cross ties and car sills) and where the member 

& manufacturer and wholesaler 244 cents shall apply on 

lipments from their own mills and 14 cents a thousand 
n shipments from all mills not members on monthly ship- 
ments (exclusive of export, railroad timbers, cross ties and 
ir sills), with minimum of $12.50 a month. 

N. H. Ciapp, Chairman. 


The report of the committee on grades and sizes was 
then read and approved, as follows: 





The committee on grades and sizes report that as our 
rules, as at present published, have been incorporated in 
the government reports and are both respected and respect- 
able, we do not advocate any radical changes in them at this 
time, but would suggest that any very minor changes, such 
as the addition, substitution or omission of a word or slight 
change of expression, be left to the discretion of the secre- 
tary and chief inspector to make such change after consul- 
tation with the staff of assistant inspectors. 

J. W. Martin, Chairman. 


The report of the committee on resolutions was read 
by Chairman Silas Gardiner. Upon motion it was de- 
cided to consider and act upon the resolutions one at 
a time. The resolutions, as presented by the commit- 
tee, were, with some slight amendments, approved, 
with one notable exception. They are as follows: 


WHEREAS, The work accomplished by the car stake and 
equipment committee during the year 1906 has shown steady 
progress and efficient management; and 

WHEREAS, This committee has been unable to secure the 
necessary amount of funds, by direct appeal, to the indi- 
vidual manufacturers; and 

WHEREAS, Their work is not yet completed and they are 
in need of financial assistance, we recommend that an ap- 
propriation from the general funds of the association 
amounting to $2,000 be made for the purpose of assisting 
this committee in its work. 

Recommendation was made and adopted that the individ- 
ual members of the Yellow Pine Manufacturers’ Association 
be urged to take membership in the National Manufacturers’ 
Association. .The request being made by the National Lum- 
ber, Sash & Door Salesmen’s Association that a committee 
be appointed to meet a committee from their association 
to discuss the question of increased commission, it was 
decided that, as this association has no jurisdiction over 
the methods of sale adopted by any of its members, we can- 
not recommend the appointment of a committee to handle 
the matter as suggested in the request referred to us. 

In regard to the request made by the Edward Hines Lum- 
ber Company for a contribution toward a legal fight against 
parties claiming patent on chemical treatment to prevent 
the bluing of lumber we recommend that, inasmuch as our 
treasury is not in a condition to stand an appropriation of 
this nature, the contribution be declined. 

Regarding shipments to Chicago and St. Louis the asso- 
ciations of dealers in the above cities request change in our 
grading rules so as to prohibit the shipment of any stained 
lumber to those markets, except under special contract. 
This committee believes that the grading rules of this 
association sufficiently cover the subject and recommend 
that no change be made in said grading rules. 

Referring to resolutions of various retail associations re- 
garding the acceptance of off grade and miscut stock: 
This association has been and is giving special attention to 
uniform grading and standard sizes and condemns any and 
all willful and careless loading of off grade and carelessly 
cut stock as injurious to the yellow pine industry and, be- 
lieving that this is the sentiment of at least 90 percent of 
our members, we would not be just to ourselves should we 
adopt the resolution recommended by the Southwestern Lum- 
berman’s Association. 

Referring to the discussion between the Southwestern 
Lumbermen’s Association and this association regarding the 
shipment of odd and short lengths: Believing that their 
position is well taken we recommend that the paragraph 
under the head of “Flooring.” page 9 of our grading rules 
for 1906, and page 82 of market report, be changed to read 
as follows: “Standard lengths are 8 to 20 feet in B and 
better flooring, with not to exceed 5 percent of 8-foot, but 
in other grades of flooring the lengths shall remain as 
specified in our present grading rules.” 


Reciprocal Demurrage Resolutions. 


The report of the committee on resolutions recom- 
mended the adoption of a resolution for reciprocal de- 
murrage. When this was reached C. D. Johnson moved 
that it be tabled. I. E. Enochs introduced a substi- 
tute hefore the question was put and after a short 
discussion Mr. Johnson agreed to withdraw his motion 
with consent. Mr. Enochs’ resolution was then read 
by Secretary Smith as follows: 


WHEREAS, The Yellow Tine Manufacturers’ Association 
represents an annual production in excess of 3,000,000,000 
feet of lumber, requiring approximately 200,000 cars for its 
transportation, and making the conduct of the business of 
the members of this organization contingent upon an equal 
supply and prompt movement of the loaded cars, and 

WHEREAS, Shippers of lumber have been furnished in the 
aggregate with only a small percentage of the cars they have 
needed to fill orders for material urgently required by con- 
sumers; and 

Wuereas, C. I. Millard, chairman of the transportation 
committee of this association and a member of the executive 
committee appointed by the National Reciprocal Demurrage 
Convention to discuss the car supply situation with Presi- 
dent Roosevelt and the Interstate Commerce Commission 
at Washington, by this means has assisted in setting in 
motion a machine by which we believe will go far toward 
relieving the present car stringency; therefore be it 

Resolved, By the Yellow Pine Manufacturers’ Association, 
in annual convention assembled, that we indorse the act 
above referred to and extend to President Roosevelt and the 
members of the Interstate Commerce Commission and mem- 
bers of the executive committee of the shippers’ convention 
having this matter in charge our thanks and support; and 
further be it 

Resolved, That a copy of this preamble and resolution be 
sent to President Roosevelt, the Interstate Commerce Com- 
mission and the executive committee of the National Reci- 
procal Demurrage Convention. 


The resolution was ably supported by Mr. Enochs, 
who said in part: 


We have had these conditions going on for years and it 
grows more grievous from day to day and year to year 
until insuflicient transportation affects every interest in 
this whole ccuntry. The slowness of the movement, the 
fact that it takes twice as long to move our commodities 
as it should, is a very important factor in our money 
situation. It would materially increase the efficiency of 
our circulating medium if we were not hampered and hin- 
dered by this car shortage. I do not think we should hesi- 
tate to take action. I do not see how a lumberman can 
hesitate. I deny the proposition that an affirmative action 
of the subject is in any sense antagonistic to the railroad 
interests. The situation is so grave and the need so press- 
ing that railroad interests are seeking the codperation of 
the people to relieve that which is grievous to them and to 
ourselyes. 


Here Mr. Enochs turned his attention to increases in 
railroad mileage, the fact that receiverships had been 
raised and that dividends had been increased, prac- 
tically all of the roads now being on a dividend paying 
basis. He said more than half of the railroad mileage 
of the country at one time or another had been in the 
hands of receivers. He pointed out the needs for addi- 
tional cars, locomotives and tracks, which he argued 
would be supplied were there a surplus of the public 
money available for the purpose. Several motions for 


a recess had been made and at this point were car- 
ried, 


AFTERNOON SESSION. 


The convention being called to order, Mr. Enochs 
resumed the floor and took up his advocacy of the 
resolution. He said: 


When the suggestion for adjournment came I had reached 
that point in my impromptu remarks which referred to the 
earning of the railroads. They should do better for the 
public than is being done. 

The dividend paying capacity of the railroads, accord- 
ing to last reports, shows earnings of three-tenths 
percent, which is the best statement ever made, nearly 
twice as much as a little more than ten years ago. In- 
terest on the funded debt is lower than ever before in 
the history of the United States. The question of the 
efficiency of their service being in debate and under dis- 
cussion it is competent we examine the status of the 
condition of the railroads to perform adequate service 
for the public. As a result of the earning capacity of 
the railroads they are today, according to last reports, 
earning nearly $3,000 a mile net for the entire mileage 
reported. Originally, that amount gross was sufficient 
to justify the building of a railroad. On this basis we 
have deteriorated from the past in which we had great 
railroad construction. Of late years there has been a 
decrease in railroad construction. We have a situation 
whereby in eight years they have increased their tonnage 
85 percent and increased their facilities 35 percent in 
round figures. They were tendered 46,000,000,000 more 
tons in 1906 than in 1900. We want to discuss this 
proposition. We want to appeal to the railroads to see 
if they will not do better than they have done and the 
best way to appeal is to their selfish interests. Now 
consider the status of the public, which desires to be 
served. [Here reference was made to the earning 
capacity: of each individual, figures not being caught.] 
The earning capacity this year measured in units would 
be $600 per capita. It is just as necessary that this latent 
activity for earning capacity should be provided for as it 
is that the railroads themselves should earn a dividend. 
It is a prerogative of the public and I cannot understand 
any man who refuses to discuss this question. Why 
should any man hesitate to say, “‘We will try to better 
the situation,’”’ when every man, woman and child is 
suffering from this class of service? It is not because we 
say we are going to discuss this proposition that we are 
anarchists and that we are going to tear down this 
monument which we have built to the industry and genius 
of the American people. In our industries the people 
have worked faster than the railroad management have 
conceived they would work and it is perfectly competent 
to come to them and say, “‘Let us help you.” We have 
fourteen billions of money tied up in railroad property. 
When they say they do not know how to handle traffic 
they cannot say no one else is interested in this subject. 
The Alabama people sent a resolution on this subject, 
and the suggestion that we should not adopt this resolu- 
tion, that we should table it, is to me _ inexplicable. 
Gentlemen, there must be some misconception when it is 
suggested that this body of men should not talk about 
this proposition. I cannot conceive what it is. The rail- 
road people certainly would not oppose. They do not 
misunderstand the intelligent conception of this proposi- 
tion that it is the public business and we are competent 
to discuss it. 

Gentlemen, we are interested in the railroad question. 
It is one of our greatest factors in civilization. It is a 
civilizing agent and it is one of the greatest educational 
interests in the country. There should be no objections 
It is our interest and it is the interest of the common 
people. 

It therefore becomes one of the great political questions of 
the country and it is a mistake to attempt to deny the 
people. The railroad managements are learning; they are 
abandoning the arbitrary attitude in respect to this great 
and vital question. They are learning there must be an 
increased personal self-giving to the community. Railroad 
managements are only the trustees of the people’s money 
which own the railroads. This is a period of peculiarly 
high values. There is not money enough to do all the 
business. There is a widespread impression or prejudice that 
the money of the country is being spent by very large 
financial interests for the purpose of purchasing railroads 
rather than for the purpose of construction. I will not 
undertake to debate the proposition, but want to say it is 
a fact because it is a part of the public sentiment of our 
great commonwealth. If millions and millions of money 
owned by some great corporation were being legitimately 
used for the extension of railroads instead of otherwise, 
that fact must be recognized. It does have a bearing on 
the position we will take and the demand we will make 
for better service than we are getting. 


In closing Mr. Enochs read the telegrams sent to 
President Roosevelt and the Interstate Commerce Com 
mission as follows: 


To the President, Washington, D. C.—-Members of the 
Alabama Lumber Manufacturers’ Association, in special ses 
sion in this city, feecognize and appreciate your prompt 
response to the appeal of the commercial interests repre 
sented in the National Reciprocity Demurrage Convention, 
for better transportation facilities, and desire to heartily 
commend the course ‘you have adopted in proposing to 
bring this important matter so urgently to the attention of 
Congress. 

L. A. Boyp, president. 
J. H. Eppy, secretary. 

To the Interstate Commerce Commission, Washington, 
D. (.—The Alabama Lumber Manufacturers’ Association 
learns with much satisfaction of the cordial reply given the 
executive committee of the National Reciprocity Demurrage 
Convention and is much gratified to know that steps are 
being taken to formulate measures for relief from distressing 
ear shortage conditions. The association believes the presi- 
dent and the commission are fully advised of the situation 
and can and will suggest to Congress some means by which 
prompt relief may be assured. 

L. A. Boyp, president. 
J. H. Eppy, secretary. 


W. L. Martin asked for information on reciprocal 
demurrage and for an outline of what the National 
Reciprocal Demurrage Convention had accomplished. 
Mr. Defebaugh was asked to respond. 


J. E. Defebaugh—The foundation was laid in Chicago in 
a general resolution indorsing reciprocal demurrage. After- 
wards the convention got down to business and chose a 
committee of nine to go to Washington to discuss the matter 
with the powers that be in the hone that some good would 
come out of the discussion in legislation or otherwise. We 
had an audience with the president, who sent for Commis- 
sioner Knapp. The president asked for a meeting between 
the commission and the committee with view of reaching 
some conclusion. This was held in the afternoon. Selec- 
tions of four from the committee and commission again 
conferred with the president next morning. The outcome 
was a recommendation that the commission be given power 
to superintend the distribution of cars on some plan agree 
able to railroads by special emergency legislation. 


Mr. Defebaugh then discussed at some length the 
Hale plan for a car efficiency bureau, which he thought 
would be approved by the commissioners. He said 
the president doubtless would accompany the commis- 
sion’s recommendation with a special message and 
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that relief would be afforded, if in this way it could 
be secured, at an early date. Considerable additional 
information was given. Responding to another ques- 
tion for an explicit definition, he said: ‘‘The consen- 
sus of opinion of the Na tional Reciprocal Demurrage 
Convention was that a law be enacted that should 
define duties of common carriers; second, that provi- 
sions be made that these duties be carried out, other- 
wise the companies be made to pay for nonfullfilment 
of their obligations; third, that the commission be 
authorized to prepare such "rules and regulations and 
to prescribe such penalties in case of violation of the 
public duties of carriers. 


Resolution Opposed by R. A. Long. 


R. A. Long ealled for a copy of the resolution and 
then addressed the convention. 


Mr. Enochs in discussing the question placed special em- 
phasis on this fact that he could not understand why there 
should be any objections to our discussion of this matter 
with our railroad friends. If this is correct, I believe we 
can do away with a further discussion of this subject, for 
your resolution does not call for a discussion of this matter 
with our friends. 

Mr. Enochs disavowed this assertion, claiming it was 
not the idea he had sought to convey. 


Mr. Long—I am opposed to this resolution for the reason 
I believe we already have had too much legislation. We 
are dealing in this resolution with two classes of people, 
one our politicians, the other represents, as has been stated 
by Mr. Enochs, an industry that means more for the devel- 
opment of the country than any other industry in all this 
great country. It is not to be denied that the railroad 
companies have made a vast amount of money. Mr. Enochs 
has told you forcibly of the money that they have made 
and are making, and takes objection to the fact that they 
have been distributing this through means of dividends 
rather than putting it into new facilities. Railroad men 
have been unable to anticipate even in a mild degree the 
increase in the products of the soil. They could not pro- 
vide for every emergency. They are manne these indus- 
tries for the profit they make out of them in order that 
they may better their property and in order that they may 
pay dividends to stockholders. Mr. Ripley of the Santa Fe 
told me he realized they were short of equipment. He 
thought there would be a letup in prosperity and that de- 
pression would follow. That railroads had bought as spar- 
ingly as good — would dictate and that their judg- 
ment had miscarried and they were unable to take care of 
the business. — »rofits have gone far beyond our highest 
expectations. ft years ago we never would have 
dreamed of the * sate we have made. Railroad terminals 
are insufficient to handle business. I have no railroad com- 
pany to contend for, but I do believe a man ought to be 
just. - We know from experience that a man may accumu- 
late. By taking advantage of their fellows for a few years 
this is possible, but in the long run the men who do best 
are included to be honest and just. I do not believe that 
we should say to these men that we are going to force you 
through a law. I believe we peweee can obtain better 
results by dealing direct with them 


His talk was received with applause. In closing he 
said he thought better results could be secured by more 
pacific means and asked to have the resolution voted 
down. T. H. Johnson and Mr. Enochs spoke further in 
support of the resolution, after which the motion to 
adopt was carried by vote ‘of 34 to 12. 

A letter of greeting from Miss Sophie B. Wright 
was received and read with applause. 

A resolution was adopted recommending the Alaska- 
Yukon Pacific exposition to the favorable consideration 
of all lumbermen. 

The report of the committee on weights recommended 
that the subject be considered by a permanent commit- 
tee; that the conditions be studied with view of bring- 
ing the matter before weighting associations and over- 
coming the discrepancies now claimed to exist. The 
report was adopted. 

Secretary Smith read Secretary Rhodes’ report of 
what the latter’s association had accomplished. 


Elect Officers. 

The following officers were duly elected: 

John L. Kaul, president. 

H. H. Foster, first vice president. 

A. J. Niemeyer, treasurer. 

George K. Smith, secretary. 

W. L. Goodnow, assistant secretary. 

Vice presidents—I. C. Enochs, Jackson, Miss; N. H. 
Clapp, jr., Warren, Ark.; F. H. Lathrop, Birmingham, 
Ala.; J. H. Berkshire, Winona, Mo.; George Lock, 
Westlake, La.; H. H. Tift, Tifton, Ga.; A. W. Ran- 
ney, Century, Fla. 

Direetors—L. A. Boyd, Richbury, Ala., one year; 
E. L. More, River Falls, Ala., two years; C. V. Edgar, 
Wesson, Ark., two years; C. D. Johnson, St. Louis, 
Mo., one year; W. C. Bowman, Kansas City, Mo., two 
years; C, E. Slagle, Clarks, La., one year; J. W. Martin, 
Yellow Pine, La., two years; J. B. White, Grandin, 
Mo., two years; J. J. White, McComb City, Miss., one 
year; J. H. Hinton, Lumberton, Miss., two years; W. 
B. Stillwell, Savannah, Ga., one year; H. N. Graham, 
Brinson, Ga., two years; W. B. Archer, Caryville, Fla., 
two years; A. N. Breakey, Bagdad, Fla., one year; R. 
A. Long, ex-officio at large. 

The convention then adjourned. 


Those in Attendance. 


Curtis Adams, Headley Lumber Co., haat ton, Ky. 

J. T. Allen, Empire Lumber & Mfg. ackson, Miss. 
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*. T. Boles, Lord & Bushnell Co., Chicago, Tl. 

S. H. Bolinger, S. H. Bolinger & Co., Ltd., amaenent, La. 
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J. W. Bolton, Rapides Lumber Co., "Ltd., Woodworth, 
w. 
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Cc. Bowman, Bowman-Hicks Lbr. Co., ‘Kansas City; Mo. 
A. Boyd, Henderson-Boyd Lumber Co., Richburg, Ala. 
N. Breakey, Stearns & Culver Lbr. Co., Bagda . Fla. 


BE. M. Brown, Yellow Pine Manufacturers’ Association, 


Houston, Tex. 
Bryan Black, Rodd- Black Co., New Orleans, La. 
J. T. Burlingame, E. W. Gates Lbr. Co., Yellow Pine, La. 
Wm. L. Burton, Burton-Swartz Cypress “oe tage La. 
J. ag | Eureka Lumber Co., Basta! uchie, M 
James A. Carney, Carney Lumber Co., eng “Ala. 


S. J. Carpenter, Tremont Lumber Co., Tremont, La. 
R. C. Carter, Pacuta Lumber Co., Pacuta, Miss. 
W. S. Carter, W. 8S. Carter, Evata, Miss. 
Tudor B. Carre, W. W. Carre Co., Ltd., New Orleans, La. 
: = Ros Caldwell, The Southern Product Co., Indianapolis, 
n i. 
R. ” Chambers, Badger-Pomeroy Co., St. Louis, Mo. 
.g ti. Clapp, jr., Southern Lumber Co., Warren, Ark. 
. C. Clarke, Robt. Jenks Lbr. Co., Hattiesburg, Miss. 
D. F. Clark, Union Lumber Co., Alexandria, La. 
Vs Coats, Simpson Lumber €o., Summerland, Miss. 
Carl G. Crawford, forest service, Washin on, D. C. 
Ben Collins, jr., "Mer. Lumber & Sup. Co., Kansas City, 
Missouri. 
eo Davis, Schwager & Nettleton, Seattle, Wash. 
L. Day; ge Timber Co., Prestwick, Ala. 
z. B. Decker, Whiteman-Decker Lbr. Co., Caro, Tex. 
C. F : en La. Long Leaf Lbr. Co., Victoria, La. 
J. j. Earle, Florala Saw Mill Co., Paxton, Fla. 
J. H. Eddy, Kaul Lumber Co., Birmingham, Ala. 
Cc. V. Edgar, Edgar Lumber Co., Wesson, Ark. 
D. V. Edwards, Simpson “Lumber Co., Gitano, Miss. 
R. Flasdick, Flasdick-Black L L. Co., Ponchatoula, La. 
A. C. Ford, Palmetto ren hy Co., Fort. Worth, Tex. 
— Foster, Robt. H. Jenks Lbr. Co., Cleveland, Ohio. 
Thos. B. Foster, Foster Lumber Co., Kansas City, Mo. 
E. E. Forgeus, Camp & Hinton Co., Lumberton, Miss. 
Silas W. ardiner, Eastman, Gardiner & Co., Laurel, Miss. 
Nee e §. Gardiner, Eastman, Gardiner & Ces Laurél, 


Mississip ppl. 
ray, C. L. Gray Lumber Co., Meridian, Miss. 
ro Geer, Forest Service, Washington, D.. Cc. 
Ww. a Goodnow, Yellow Pine Mfrs. Ass’ n, St. Louis, Mo. 
8S. Gotthelf, Southland Turpentine Co., New Orleans, La. 
. M. Graham, Stuart Lumber Co., Brinson, Ga. 
. 8S. Graves, Yale Forest School, New Haven, Conn. 
Hi. Green, jr., Beaumont Saw Mill Co., Beaumont, Tex. 
. C. Harrell, secretary Georgia- Florida’ Saw Mill Asso- 
ciation, Tifton, Ga. 
James Hand, James Hand, Purvis, Miss. 
W. D. Harrigan, ag | Scotch Lumber Co., Fulton, Ala. 
G. W. Headley, Headley Lumber Co., Lexington, Ky. 
R. C. Holaday, amater Lumber Co., Sumter, Ala 
W. E. Hooper, Edgar Hapeman Lumber Co., Chica 0, Ill. 
Robert C. Irwin, Cypress Selling Co., Ltd., New’ rleans 
Lo. 
. H. Jenks, Robert H. Jenks Lumber Co., yp Conveions, Ohio. 
& D. Johnson, —. Saw Mill Co., St. Louis, Mo. 
Pickett Jones, The W. S. Keyser Co., Beaumont, Tex. 
L. Kaul, president Yellow Pine Mfrs. Association. Kaul 
Lumber Co., Birmingham, Al a. 
i x Kilpatrick, Yellow Pine Mfrs. Ass’n., Shreve- 
port, La 
= ern Krauss Bros. Lumber Co., Reetenes, Miss. 
. Kyle, — Lumber Co., Gadsden, Ala. 
8S. Lacey, Simpson County. Lumber Co., Gitano, Miss. 
-. W. ¥.. Lambert, Poplarville Lumber Co., Poplarville, 
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Fred Pocuine, Am. Lbr. & Export Co., Birmingham, Ala. 
F. L. Lathrop, Lathrop-Hatten ie. Co., Riverside, Ala. 
> R. Lee, Lee Lumber Co., ae i 
BE. Lee, Anchor Saw Mill 0., Bllisville, Miss. 
W. B. Lieke, W. B. Lieke Co., Baxterville, "Miss. 
J. A. Lewis, Lewis Ld. & Lumber Co., Mobile, Ala. 
George Lock, Lock, Moore & Co., Westlake, La. 
my J. Lunt, Root River Lumber Co., Racine, Wis. — 
- McGehee, Ala. Hardwood Lumber Co., Mobile, Ala. 
McLaughlin, Pearl River Lumber Co., Brookhaven, 
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ansfield, Arkansas Lumber Co., Warren, Ark. 
W. T. Mason, Mason, Gordon & Co., Montreal, Que. 
A. I. Michell, A. I. Michell Lbr. Co., Hattiesburg, Miss. 
G. A. Miller, The Lord & Bushnell Co., New Or eans, La. 
Tom Moore, The Moore Co., St. Louis,” Mo. 
B. M. Musser, Bowman-Hicks Lumber Co., Loring, La. 
Louis D. Nalty, East Union Lumber Mfg. Co., Breckbaven, 
Mississippi. 
A. J. Neimeyer, Monarch Lumber Co., St. Louis, Mo. 
= H. Norris, W. H. Norris Lumber Co., Houston, Tex. 
R. North, J. B.D North Lumber Co., Bond, Miss. 
T L. O'Donnell, Ship Island Lumber Co., eg Miss. 
Sam Park, Industrial Lumber Co., Beaumont, 
Chas. Phillips, Southland Turpentine Co., New Oricans, La. 
W. H. Pickerd, Lacey Lumber Co., Carriere, Miss. 
Lawrence N. Pierce, Camp & Hinton Co., New Orleans, 
Louisiana. 
G. J. Pope, D. S. Pate Lumber Co., Chicago, III. 
. R. Pratt, Ten Mile Lumber Co., Ten Mile, Miss. 
Ww. Ranneye, The Alger- Sullivan Lbr. Co., Century, Fla. 
Paul B. Ray, ie Saw Mill Co., Pine Hill, Ala. 
M. L. Rhodes, J. C. Rives Cypress Co., St. James, La. 
J. 7 Rives, Montrose Lumber Co., Ltd., Montrose, La. 
w. Robinson, W. L. Robinson Lumber Co., Gloster, Miss. 
+ hk W. Rocke, The Hodge Fence & Lumber Co., Lake 
Charles, La. 
Paul H. Sadler, Southern Creosoting Co., Slidell, La. 
M. ee Shamburger, P. M. Shamburger’ & Sons, Shreve- 
port, La 
Cc. E. Slagle, La. Central Lumber Co., Clarks, La. 
W. T. Smith, jr., Smith Sons Lumber Co., Magazine, poo 
2 Rowse Smith, Lewis Land & Lumber Co., Mobile, A 
G. K. Smith, secretary Yellow Pine Manufacturers’ oom 
— =~ Louis, Mo. 
Spinks, Am. Hardwood Lumber Co., Meridian, Miss. 
x Ww. tanding, Grayson-McLeod Lbr. Co., St. Louis, Mo. 
Robert Stack, Rapides Lumber Co., Ltd., Woodworth, La. 
G. B. Stebbins, George B. Stebbins’ & Co., Alexandria, La. 
J. W. Stephenson, Hand Lumber Co., Bay Minette, Ala. 
J. F. Sullivan, Joseph Sullivan & Son, Abel, Miss. 
- J. L. Thompson, J. M. Thompson Lumber Co., Houston, 
exas. 
L. N. Thompson, Thompson & Tucker Lumber Co. 
Alexander Thompson, Thompson Bros. ae Co., Dou- 
cette, Tex. 
a Thompson, Mississippi Lumber Co., Chicago, Ill. 
A. ‘Trieschmann. Crossett Lumber Co., Crossett, Ark. 
Vidor, Miller & Vidor Lumber Co., Galveston, Tex. 
wave Vredenburgh, Vredenburg Saw Mill Co., Springfield, 
inois 
W. G. Wadley, Allen Bros. & Wadley, Allentown, La. 
H. Wachsmuth, H. Wachsmuth Lbr. Co., St. Louis, Mo. 
J. H. Walsh, Thayer Export Lumber Co., Gulfport, Miss. 
Ewing Walker, Yellow Pine Manufacturers’ Association, 
a s Miss. 
Ww arren, La. Long Leaf Lumber Co., Fisher, La. 
T. J. Warren, Yellow Pine Mfrs. Ass’n, St. Louis, Mo. 
G. E. W atson, secretary Southern Cypress Manufacturers’ 
Association, New Orleans, La. 
Frank Weller, official stenographer Y. P. M. A., St. Louis, 
sr i 
J. White, J. J. White Lumber Co., McComb City, Miss. 
w. I, Weber, Powell Lumber Co., Lake Charles, 
Eli Wiener, Angelina Lumber Co., Keltys, Tex. 
M. L. Womack, jr., Walker Lumber Co., Houston, Tex. 
H. W. Woodruff, jr., Southern Creosotin Co., Slidell, La. 
A..F. Wortman, Enochs Lumber Co., Jackson, Miss. 
C.‘E. Wyman, Hayward Lumber Co., Nacogdoches, Tex. 
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Visitors. 


M. E. Ansley, Hill Top Oil Co., New Orleans, La. 

F. O. Becker, Western Weighing Assn., Chicago, Il. 
‘i a. Bethune, Mutual Brick & Supply Co., New Or- 

ans 

Lee ‘Blakemore, Lumbermen’s Underwriters Alliance, Kan- 
sas City, Mo. 

E. H. Brown, Pennsylvania R. R., Louisville, Ky. 

B. B. Cole, A. Leschen & Sons Rope Co. ., New Orleans, La. 

5 city, Mo rson, Lumbermen’s Underwriters Alliance, Kan- 
sas A 


re Wencies, 8. J. epieestond & Co., New Orleans, La. 
H. ler, Star Union Line, St. Louis, Mo. 
W. W. enks, Whitney Supply Co., New Orleans, La. 


. S. Launstein, Whitney Supply Co., New Orleans, La. 
1 'S May, A. Leschens & Sons, St. Louis, Mo. 
James mo Maloney- Bennett Belting Co., Chicago, Il. 
~~. N. Mur i Carnegie Steel Co., Pittsburg, Pa. 
w. Newlin, *icayune, New Orleans, La. °* 
tonn F. O'Neil, John F. O'Neil, New Orleans, La. 
a alate Pratt jr., Inter-Insurance Assn., Kansas City, Mo. 
- Richards, Grand Trunk Ry., St. Louis, Mo. 
BE - Roe, Ill. Cent. R. R., St. Louis, Mo. 
Ben T. Roberts, Whitney Supply Co., New Orleans, La. 
Ed. Schwartz, Whitney RoHS Co., New Orleans, La. 
H. A. Smith, M. & O. R. 7 dian, Miss. 
Chas. H. Stevens, 2 St. Ry. St. Louis, Mo. 
H. F. Temple, , oe S Ram. o., Chattanooga, Tenn. 
Cary B. Townsend, The T. R. Saunders Co., New Or- 
leans, La. 
W. C. Trout, Lufkin Foundry & Machine Co., Lufkin, Tex. 
Geo. Underwood, Stark & Seward, Auburn N. Y. 
a. FP. Underwood, e. 2. Underwood, Chicago, Ill. 
J. E. Warner, Mutual Insurance Co., New Orleans, La. 
F. W. Williams, Meridian, Miss. 


Ladies in Attendance. 


Mrs. L. A. Boyd, Richburg, Ala. 
Mrs. J. Bubb. 

Mrs. N. H. Clapp, jr., Warren, Ark. 
Mrs. D. F. Clark, Alexandria, La. 

Mrs. Ben Collins, jr., Kansas City, Mo. 
Mra. L. C. Day, Prestwick, Ala. 

Mrs. J. H. Eddy, Birmingham, Ala. 
Miss Blane Friend, Mobile, Ala. 

Mes: A... C, 

Mrs. Thos. e , Kansas City, Mo. 
Mrs. Silas W. Gardiner, Laurel, Miss. 
Miss Mary Gedy, Fulton, Ala. 

Mrs. W. D. Harrigan, Fulton, Ala. 
Mrs. F. H. Hartshorn, ay Ark. 
Mrs. T. 8. Kyle, Gadsden, a. 

Mrs. F. H. Lathrop, Birmingham, Ala. 
Mrs. Fred Larkin, Birmingham, Ala. 
Mrs. S. H. McLaughlin. 

Mrs. A. J. Neimeyer, St. Louis, Mo. 
Mrs. Wallace Pratt, Kansas City, Mo. 
Mrs. W. L. Robinson, Gloster, Miss. 
Mrs. Herman W. Rock. 

Mrs. Geo. K. Smith, St. Louis, Mo. 
Mrs. Robert Stack, Woodworth, La. 
Mrs. Alexander Thompson, Doucette, Tex. 
Mrs. L. N. Thompson, Houston, Tex. 
Mrs. A. Trieschmann, Crossett, Ark. 
Mrs. C. S. Vidor, Galveston, Tex. 

Mrs. Eli Wiener, Keltys, Tex. 

Mrs. H. Wacksmith, St. Louis, Mo. 
ion, J. J. White, Macomb City, Miss. 





PROGRESS IN CAR STAKE EQUIPMENT. 


Several of the southern and southwestern railroads 
now are sending to the mills flat and gondola cars 
equipped with stakes. The styles used are the tele- 
scopic and the folding stakes, the former being placed 
on gondola and the latter on flat cars. 

The committee representing the lumbermen in this 
matter desire the codperation of both shippers and 
receivers, who are requested to keep a record of the 
condition of the cars when received at points of load- 





REAR END VIEW CAR STAKE EQUIPMENT. 


ing and destination as well. An excellent method oi 
compiling data is to have photographs taken, supple- 
mented by such memoranda as may be necessary full 
to cover the condition of the equipment. This informa 
tion should be forwarded to W. W. Ross, counsel fo 
the car equipment committee, care of the Nationa 
Wholesale Lumber Dealers’ Association, 66 Broadway, 
New York. 

Among the railroads of the southwest which hav: 
equipped some of their cars in this manner for experi 
mental purposes are the Chicago, Rock Island & Pacific 
the Santa Fe, St. Louis, Iron Mountain & Southern an: 
one or two others. The outcome of these tests shoul! 
demonstrate the practicability of the style of supports 
now being tested. The important point to be con- 
sidered by receivers of cars fitted with such stakes 
is the condition of the loads when delivered. Report 
should show whether or not the stakes have been in 
jured, whether the lumber has shifted and whether th 
work of unloading is interfered with to a greater ex 
tent than where wooden stakes are used. If any addi- 


, tional information is desired it can be secured by ap- 


plication to the general counsel whose address is given. 


McGallard-Light. 


SPoKaNeE, WaSH., Jan. 21.—W. R. McGallard, a lumber- 
man of this cit 4 and Miss Lida Light were married at the 
home of the bride’s parents, Mr. and Mrs. A. M. Light, in 
Spokane, recently, the ogame! — performed by Rev. 
Dr. W. J. Hindley.. They will be at home after February 
1. They are now visiting the groom's parents, in Illinois. 
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UNION ASSOCIATION HOLDS ITS BIG ANNUAL MEETING. 


Makes Important Changes in Its Constitution and Hears Much Impromptu Discussion—Attendance Up to 


the 


CINCINNATI, OHIO, Jan. 22.—The mere incident of a 
65-foot stage of water in the Ohio river could not dis- 
courage the members of the Union Association of Lum- 
ber. Dealers nor diminish their enthusiasm and attend- 
ance at the twenty-fifth annual convention of that or- 
ganization, which opened at the Grand hotel, in this city, 
this (Tuesday) morning. The time of convening was 
delayed an hour to permit the arrival of dealers whose 
trains were having difficulty in finding ingress to the 
city, but at 10:30 a. m., when President S. 8. King, 
of Dayton, Ohio, called the meeting to order, the audi- 
toriam was well filled with an interested audience. 

N. L. Pierson, of Cincinnati, an active member of the 
local committee, apologized for the absence of Mayor 
E. J. Dempsey, explaining that the mayor was busy 
with relief work made necessary by the flood, and intro- 
duced in the mayor’s stead United States District At- 
torney John E. Bruce, of Cincinnati, whom he intro- 
duced as future mayor, governor and senator. Mr. 
Bruce said: 


I will remove any doubt about my future political aspira- 
tions by telling you that I am a democrat. I am compelled 
also to confess that my lumber experience is confined to 
my boyhood days when I cut switches for a country school 
teacher. 2 

Cincinnati always provides well for her visitors and at 
this time, in the matter of water, she has provided a little 
more than enough. However, the presence of so many of 
you here shows that the lumbermen are standing together. 
And it is well, for you play an important part in the up- 
building and advancement of the country. I am amazed 
when I consult the figures (the latest we have, I believe, 
are for the year 1905) to find that you cut $450,000,000 
worth of lumber that year, or 30,500,000,000 of feet. 

Representing such vast interests it is no wonder that you 
meet together to work for your common good—and your 
common good means the common good of all the people. 

There are many things for you to consider. The 
mechanics’ lien law of Ohio is a disgrace to the state. It 
seems time that instead of uniform divorce laws we should 
have uniform mechanics’ lien laws. The tariff on lumber 
should receive your earnest consideration. The increasing 
searcity of the commodity in which you deal and its de- 
creased availability should be considered. I believe you 
can force whatever you wish for. 

The subject of forest reservations is very near my heart. 
You ought to support the administration (and a better 
administration we never had) in this matter. 

We welcome you, and we believe that, when you go away, 
you will be anxious to return again. 


President King read an invitation from President 
W. A. Bennett, of the Chamber of Commerce, asking the 
visitors to avail themselves of the privileges of the 
Chamber of Commerce. 

President King’s Address. 
President King presented his annual report. He said: 


The convening of this, the twenty-fifth annual convention 
of this organization, affords your president the opportunity 
) present a condition of affairs of the association that is 
not only a pleasure to your officers but that must be a 
satisfaction as well to you as members. To the gentlemen 
who have just stood before you as original members of this 
association too much credit for their steadfastness of pur- 
jose cannot be given. It is the man who begins early, 
stays late and keeps everlastingly at it who wins in the end. 

In due order the treasurer, who has so long and so faith- 
ily served you, will report, for the first time in this 
juarter century, that after every penny of known indebted- 
ness is fully paid a comfortable balance out of the funds of 
906 will be to your credit. Much of this condition of 
iffairs is due to the two years of economic administration 

my worthy predecessor, Mr. Anderson, who three years 
zo, with your most efficient secretary, assumed the duties 

this office with the association carrying a burden of in- 
ebtedness of more than $4,000. 

The association in its present financial condition will be 
iabled to enter upon a field of usefulness broader than 
is before been its privilege to undertake. Therefore, gen- 
emen, let me make my first and paramount recommenda- 
on that you select the strongest and most capable man 
nd one who can devote a share of his time to association 
atters as the successor of your present incumbent for 
sur president. : 

The president then recommended changes in the con- 
stitution which would permit the withdrawal of Ken- 
icky, which has organized a state association, and which 

uld eliminate any features which might meet with 
val eriticism or give the idea of collusion between 
holesalers and retailers. Continuing, he ‘said: 


fo the credit of this association stands today the up- 
ilding of the foremost lumber insuring company of our 
ntry. The Lumbermen’s Mutual Insurance Company, of 
usfield, Ohio, paying as it does the highest dividends of 
- of its associates in the lumber insurance business and 
th its ever increasing surplus as an increased indemnity 
its policy holders, must be to you a pride and in a 
asure a guidance in considering the advisability of organ- 
g another such company. This you will be called upon 
consider during the sessions of this convention, which 
iject will be dealt with in the report of your committee 
insurance. 
The constantly increasing magnitude of the lumber in- 
stry of our country has continued in volume until the 
ducts of the forests of our land have reached the almost 
omprehensible figure of more than $600,000,000 annually. 
ile we are drawing some of our needs from the British 
main to the north of us great inroads are being made 
0 our precious holdings to the south and west to supply 
needs of our foreign trade. 
Chere is no commodity in our land that needs safeguard- 
x more than does our lumber. There is wisely imposed an 
port duty upon the lumber that comes over the Canadian 
rder. The next step to be taken that is of paramount 
nterest to you, to the consumer and to your posterity is the 
lacing of an export duty to check, in a measure, the rapid 
ilepletion of our none too large holdings and thereby save 
| greater share to the rapidly growing home demand. This 
sa matter of grave concern and the sooner those who are 
interested are awakened to the rapidly approaching danger 
the better will our future be provided for. 
_As our chosen business broadens, so in the same propor- 
tion must we broaden with it. This is not a day for co- 
ercion to be practiced upon those with whom we come into 
business relations, but that business courtesy due to our 
fellow man must be encouraged, so that the least of his 
thoughts will be to encroach upon. our rights. 


. 








As is outlined in the program, you will be given an oppor- 

tunity to discuss some questions of national interest during 
these sessions and we trust you will make good use of the 
time so allotted. 
: Well may the national government institute a searching 
inquiry into the equipment and method in vogue for the 
transportation of this country’s vast and ever increasing 
tonnage. When you realize that 30 percent of this great 
volume of business that is to be moved is lumber and that 
this commodity must give way to perishable as well as 
many other classes of shipments you can readily see that 
the lumber interests suffer greatest of all. Any equipment 
is good enough for lumber in these times. 

Your shipments are being moved upon an average of less 
than three miles per hour. Wherein lies the trouble? From 
what source is to come relief? These are the questions to 
which we are all seeking satisfactory replies. 

With uptodate equipment you can keep your fires roaring 
with the bark ripped from the edges of your clear poplar 
boards, while a well drilled employee makes bungs out of 
the No. 1 common with a loss of not to exceed 25 percent. 
If your joists are not placed more than 12 inches on cen- 
ters you may make your maple flooring rest at both ends 
on them and with your yellow pine you probably can lay 
board walks two feet wide with a loss of not to exceed 
one-fourth. But, seriously speaking, the manufacturers of 
lumber today are so constantly and persistently changing 
and making rules, regulating the grades and terms of sale, 
that they claim must bind you regardless of any subse- 
quent specific contract that you may make with them, until 
the retail dealer in lumber is growing restive under some 
of the arbitrary conditions laid down. 

If you are not familiar with the grading rules of the 
various kinds of lumber you are handling there is nothing 
pertaining to your business that will be of more benefit and 
give more satisfaction to you than to make yourself thor- 
oughly familiar and profit by it in making your purchases. 

We are free to confess that we do not know if we have 
a mechanics’ lien law or not. If we have, its provisions 
are so badly bungled and so much of it has been declared 
unconstitutional and the average lawyer is so much at sea 
as to the proper method of procedure that you are not safe 
in counting upon sufficient return from your claim to pay 
his fee. It is a matter that should have our attention as 
an association. Other states are provided with laws that 
ean be relied upon, why not Ohio? 

Strong resolutions approving the work and rapid progress 
that has been made along the line looking to a national law 
establishing reciprocal demurrage between the transportation 
lines and the shippers and receivers should be adopted py 
this convention. This is a question that comes very close 
to us, and our indorsement of the action taken by the 
AMERICAN LUMBERMAN and the gentlemen associated with 
this movement cannot be made too strong. 

We bespeak your continued hearty support and coipera- 
tion in all matters pertaining to the welfare of this your 
association. 


Report of Secretary Adams. 


Secretary H. 8S. Adams, of Chillicothe, Ohio, presented 
his annual report, as follows: 


The year 1906 has been marked by energy and frugality. 
It is understood that this is the first year in the history 
of the organization that all bills have been paid and a 
balance left in the hands of the treasurer. ‘This state of 
affairs has been brought about by the judicions manage- 
ment of your board of directors. The work of the associa- 
tion has not suffered on account of this saving of money 
but on the contrary has been promptly attended to. In 
former years much money was spent that did not benefit 
the association whatever. 

Ever mindful of the law, they have tried to avoid every- 
thing of an incriminating tendency, for the courts look with 
a jealous eye upon all organizations which have the ap- 
pearance of restraining trade. Notwithstanding these diffi- 
culties they have been able to adjust all differences satis- 
factorily, except in a few cases. 

t is a source of great pleasure to note the growing 
tendency on the part of the members to reply promptly to 
inquiries from the secretary. The greater number of our 
members strive hard to advance the work of the associa- 
tion and the lumber business in general. The generous 
spirit and the broad mindedness displayed by all branches 
of the business, both wholesale and retail, are elevating in 
the extreme. Many differences have been adjusted during 
the year with continued friendly feeling and confidence be- 
tween our members and also between our members and the 
wholesale trade. It has been the aim of your officers to 
establish confidence, not conflict, between our members and 
members of the other branches of the lumber trade. 


Financial Statement. 
Receipts : 


Balance on hand January 1, 1906.....$ 84.37 
Donated by William E. Miller, Mt. Gil- 

COE, CID oncc5:0:4 006480506 eee00'es 5.00 
Refund by Central Passenger Associa- 

SE: css ckdce pass adSap anes sas &s-00 > 11.00 
Refund by Michigan Retail Lumber 

Dealers’ Association .........-.++4+. 10.48 
Balance Ohio Shippers’ Association mem- 

Perey Tr Pert eC T. Cty 6.00 
Extra advertising space...........+-. 85.00 
Dues, regular ad space etc...........- 4,025.85 


Paid to treasurer on receipts 1 to 13 sane 
inclusive ....ccccccccccccccccccoce $4,227.70 

$4,227.70 $4,227.70 
In account with the treasurer : : 

Received as above stated............. $4,227.70 
Paid as follows: 

Unpaid bills for 1905.......-.+.++++- 

Secretary's salary, office rent, help, etc. 


$ 425.00 
1,800.00 


Expenses of directors. .........6++55- 515.90 
Expenses of president....-..-.+-.+++-+ 64.98 
Salary of treasurer.........---+++++- 50.00 
Expenses of insurance committee...... 37.00 
Miscellaneous expense Cleveland meeting 20.75 
Traveling expense etc. secretary....... 187.06 
Printing ......+++-+s-.+e-- pecceeececes 1 54.1 ) 
Badges for Cleveland meeting......... 92.00 
Dues to bureau of information........ 50.00 
Postage ......--eecees he rersa0 see 139.86 
Premium of bonds of president and sec- ’ 
Ms Ae ee 17.50 
Minshall & Minshall, attorneys........ 25.00 
Assistant to secretary at Cleveland 
meeting ......-cecccccsccscccccceecse 10.00 
Central Passenger Association......... 11.00 
District meeting at Dayton, Ohio...... 8.00 
Stationery ......-eceeseeescccesenes 6.80 
Postoffice: box rent.....-.---+-eeeeeee 3.00 
$4,227.70 $3,618.00 
3,618.00 


Balance on hand January 1, 1907..$ 609.70 


Usual Mark in Spite of Delays in Traffic. 


Treasurer F. D, Torrence, of Xenia, Ohio, presented 
the following annual report: 


Report of Treasurer. 


Receipts. 
1906. — 
January 16—Amount of balance on hand as per 
PRR ea ee $ 84.87 


January 16—Received of H. 
January 23—Received of H. 
January 31—Received of H. 
February 3—Received of H. 
February 15—Received of H. 8S. Adams, secretary. 251.88 
lebruary 24—Received of H. 8. Adams, secretary. 343.40 


- Adams, secretary. 1,000.00 
Ss 
Ss 
8 
8 
. . Adams, secretary. 182.88 
8S 
S 
8 
S 
8S 


. Adams, secretary. 1,200.00 
. Adams, secretary. 10.00 
3. Adams, secretary. 620.00 


March 6—Received of H i 
March 13 Received of H . Adams, secretary. 257.60 
May 3 Received of H. 8. Adams, secretary. 100.00 
July _ _9—Keceived of H. 8S. Adams, secretary. 90.10 
Septemb'r 12 teceived of H. 8S. Adams, secretary. 10.00 
December 24—Received of H. S. Adams, secretary. 57.50 
December 31—Received of H. 8. Adams, secretary. 20.00 
SPE ee, Frye rt ee en: $4,227.70 
Disbursements. 
Paid drafts Nos. 124 and 189, inclusive, and here- 
WEEE SEE .k.b:0% dna Wadeteannseas bacestbi $3,618.00 
RT ret re ren ee 609.70 


$4,227.70 

An invitation of the local committee to visit the 
flooded district in barges was declined with thanks be- 
cause of the pressure of business before the convention. 

The reports of the secretary and treasurer were 
adopted and that of the president was referred to the 
committee on constitution and bylaws. 

_ The association then adjourned for the noon intermis- 
sion. 
Tuesday Afternoon. 

The Tuesday afternoon session of the convention was 
somewhat informal in character, but was productive 
of much interesting discussion, in which the dealers told 
their personal experiences with matters which agitate the 
retailer. Their opinions and observations were of un- 
doubted benefit to the convention at large. 

The first business was the appointment of committees. 
President King announced the following committees for 
the convention: 

_ Constitution—M. J. Bergin, Columbus, Ohio; Fred Miller, 
Newport, Ky.; W. T. Parsh, Elyria, Ohio. 

Nominations—Frank Wuichet, Dayton, Ohio; J. H. Camp 
bell, Toledo, Ohio; J. D. Hitchcock, Ashtabula, Ohio. 

Resolutions—W. H. Francis, Troy, Ohio; A. A. Wilson, 
Wheeling, W. Va.; O. H. Bachtel, Canton, Ohio. 

The first subject taken up for discussion was that 
of car shortage. Secretary Adams made an interesting 
address, referring to the work that had already been 
done in favor of reciprocal demurrage legislation, and 
closing with the statement that he believed the movement 
inaugurated by the AMERICAN LUMBERMAN should be in- 
dorsed. 

After some desultory discussion Former President 
James Anderson, of Sidney, Ohio, stated that he feared 
any movement looking to the immediate relief of car 
shortage conditions would be of little effect. He re- 
ferred to the recent statement by J. J. Hill, whom he 
described as the greatest railroad man in the world, in 
which Mr. Hill said that, while the business tendered 
the railtoads had doubled and trebled, there had been 
an increase of only about 5 to 10 percent in trackage. 

O. H. Bachtel, of Canton, Ohio, raised the question of 
free time. He stated that the railroads formerly had 
given the lumbermen seventy-two hours free time and 
the coal men ninety-six hours free time, for the unload- 
ing of a car, but that this had been reduced to forty- 
eight hours. : 

Secretary Adams informed him that the lumbermen 
and others had appealed this matter to the Ohio railroad 
commissioners and that they now had it under considera- 
tion. A decision has been delayed by the request of a 
prominent Cincinnati concern, which desires to be a 
party to the matter and wishes to be heard before the 
arguments are completed. 

Fred Miller, of Newport, Ky., related some personal 
experiences as to car shortage. He said among other 
things: 

I believe a good deal of the difficulty is due to lack of 
ability among the men’ who work on the railroads. The 
railroad companies pay low wages and get young men who 
don’t care. .The railroads need a stirring up. If they ran 
their business as well as the ordinary business man runs his, 
there would be a great deal less of this trouble. I am in 
favor of indorsing the action of this committee which has 
been to Washington. 

F. D. Torrence, of Xenia, Ohio, treasurer of the asso- 
ciation, expressed himself in favor of indorsing’ the 
movement for reciprocal demurrage instituted by the 
AMERICAN LUMBERMAN. 

H. O. Norris, of Newark, Ohio, moved that it be the 
sense of the meeting that it ‘‘indorse the action of the 
Chicago National Reciprocal Demurrage Convention in 
favor of the passage by Congress of a law to remove 
from the railroad companies their autocratic power, so 
as to give equity to both shipper and receiver.’’ 

The motion was unanimously carried. 

The association then discussed the yellow pine grad- 
ing rules for a brief period. The question of odd lengths 
was also discussed. Secretary Adams stated that one 
member wrote in asking if he should be compelled to 
accept odd lengths. The secretary had sent out a cir- 
cular stating that if nothing was said in the order 
about odd lengths that the dealer was compelled to take 
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them. If he doesn’t want odd lengths he should so 
specify. 

W. H. Francis, of Trey, Ohic, said that a good deal 
of trouble was due’ to- the fact that the methods of the 
dealers in ordering were loose. The question was dis- 
cussed by J. H. Crawford, of Columbus; Mr. Carroll, 
of Uniontown, Pa.; Frank Wuichet, of Dayton, Ohio, 
and others. 

The association then took the Ohio mechanics’ lien 
law under consideration. The opinion was generally ex- 
pressed that the law was very good for a bluff.  Secre- 
tary Adams, however, defended the law—stating that he 
considered there was no law on the statute books that 
was more equitable, and he believed that it would be 
entirely effective if its provisions were respected. 

Mr. Carroll, of Uniontown, Pa., expressed the idea 
that the term ‘‘mechanics’ lien law’’ had become a mis- 
nomer and that the law no longer was designed pri- 
marily for the protection of the mechanic. He was in 
favor of getting back to first principles on the propo- 
sition. 

The questior of car stake equipment was briefly 
discussed and it was the consensus of opinion that the 
500-pound freight allowance for stakes furnished bene- 
fited the manufacturer and not the dealer. It was said 
that it could not help but aid the dealer indirectly, but 
it was pointed out that the freight allowance had as 
yet worked no apparent change in the price of lumber. 

The convention then adjourned until Wednesday 
morning. 

Tuesday Evening. 

The visitors were tendered a reception and smoker 
by the local lumbermen at the Business Men’s Club in 
the Chamber of Commerce building Tuesday evening. 
The beautiful quarters of the club were thronged with 
visitors and their entertainers, and the vaudeville pro- 
gram was thoroughly enjoyed by all the lumbermen. 
After the vaudeville an eloquent address of weleome 
was made by Harry L. Gordon, of Cincinnati, and T. J. 
Moff*t, of Cincinnati, responded to the subject ‘‘A 
few things you may not know about the lumber busi- 
ness,’’?’ demonstrating that he himself knows a great 
deal about it, whether others do or not. 

Following the program there was an excellent buffet 
luncheon served and the assemblage broke up at the 
midnight hour after an exceptionally pleasant evening. 

Wednesday Morning. 

Wednesday morning the association went into execu- 
tive session at 10 o’clock a. m. Business proceeded at 
onee with promptness. The report of the auditing com- 
mittee was adopted approving the secretary’s books, 
the report being signed by J. Wilson, jr., of Wapa- 
koneta, O.; M. Lawrence, of Marion, O., and J. D. 
Hitchcock, of Ashtabula, O. 

The committee on nominations, consisting of Frank 
Wuichet, of Dayton, O.; J. H. Campbell, of Toledo, 
O., and J. D. Hiteheoek, of Ashtabula, O., reported 
the following nominations: 

President—Henry O. Norris. 

Vice president—J. J. Munn, Allegheny, Pa. 

Treasurer—F. D. Torrence, Xenia, Ohio. 

Director from District No. 2 (comprising the counties of 


Ashland, Ashtabula, Columbiana, Cuyahoga, Geauga, Lake, 
Lorain, Mahoning, Medina, Portage, Stark. Summit. Trum- 
bull and Wayne in the state of Ohio)——C. H. Loveless, War- 
ren, O. 


Director from District No. 4 
Crawford. Delaware, Fairfield, 
Licking, Madison, Marion, Morrow, 
land. ‘Union and Wyandotte in the 
Bergin, Columbus, O. 

Director from District No. 9 (comprising the state of 
Pennsylvania)—-G. N. Glass, Pittsburg. Pa. : 

Delegate at large—Joseph Murphy, Urbana, Ohio. 


(comprising the counties of 
Fayette, Franklin, Knox, 
Pickaway, Perry, Rich- 
state of Ohio)—M. J. 


The report was tabled for later action and in the 
afternoon the nominations were unanimously approved 
and the above nominees elected. 

The committee on resolutions, composed of W. H. 
Francis, of Troy, 0.; O. H. Bachtel, of Canton, O., and 
A. A. Wilson, of Wheeling, W. Va., reported the fol- 
lowing resolutions, which were unanimously adopted: 


WHEREAS, This association has been entertained in a 
most royal manner and has had every courtesy extended to 
it during this convention, be it 

Resolved, That a suitable vote of thanks be given to the 
Cincinnati lumbermen and all other citizens of this city 
who have extended their hospitality to us during our meet- 
ing in this city. 

WHereas, The reports of the president, secretary and 
treasurer show the association in the most prosperous con- 
dition it has ever been in since its formation, be it 

Resolved, That the members of this association as a 
body congratulate our officers on this showing and thank 
them for their untiring efforts in their work for the inter- 
ests of the Union Association of Lumber Dealers. 


The committee on constitution and by-laws reported 
in favor of amending the constitution of the associa- 
tion so as to make its territory the states of Ohio, 
Pennsylvania and West Virginia, and the counties of 
Campbell and Kenton, in the state of Kentucky. 

The committee recommended also that the section 
relating to wholesalers be amended so as to read: 


Any wholesale dealer or manufacturer shall have the priv- 
ilege of attending all meetings of the association except 
executive sessions, and shall be given all the courtesies 
which this association can offer. 

The secretary shall publish and furnish free of cost to 
members an advertisers’ list. This list shall contain the 
names and addresses of wholesale dealers and manufacturers 
which relate to the lumber trade and its branches. The 
secretary may insert advertisements in said list, for which a 
reasonable price may be charged. 

The committee recommended that the following be 
substituted for Section 7: 

It shall be the duty of the secretary, when requested by 
any member, to procure for said member all legal informa- 
tion possible relating to the subject of inquiry. Said in- 
quiries may include the financial standing of shippers, the 
financial standing and reputation of paying of purchasers. 
the reputation of manufacturers and wholesale dealers as 
to promptness and grade of shipments, the names of the 
shippers and receivers of lumber, inspection and grading 
rules and such other information as will be of Interest to 
the member in the conduct of his business, 


All the recommendations of the committee were 
adopted after considerable discussion. 

The insurance committee, consisting of J. E. Artz, 
Dayton, O.; Joseph J. Knox, Columbus, O.; N. ‘L. Pier- 
son, Cincinnati, O.; Henry O. Norris, Newark, O., and 
James Anderson, Sidney, O., reported through Mr. 
Anderson because of the absence through illness of 
Chairman Artz. He reported the recommendation of 
Mr. Artz that the secretary correspond with the state 
lumber associations of Indiana and Michigan to see 
if they will codperate in the organization of a mutual 
insurance company within these associations. 

On motion the committee was continued for another 
vear, 

The meeting then adjourned for the noon recess, 

Wednesday Afternoon. 

Wednesday afternoon the final scssion of the annual 
meeting of 1907 was held at 2 o’clock p. m. 

J. A. Shade, of Piqua, O., presented a letter he had 
written to Gen. Warren Kiefer, member of Congress 
from Ohie and a member of the committee on appro- 
priations of the House of Representatives, asking 
endorsement of the movement for an annual appro- 
priation for the improvement of water courses. Ac- 
companying the letter was a reply from Gen. Kiefer 
endorsing the general proposition if a reasonable bill 
were presented. The secretary was instructed to com- 
municate with Congressman Kiefer, informing him that 
the asscciation endorsed the improvement of such 
water ways. 

The nominations of the morning, session were taken 
from the table and the gentlemen recommended by 
the committee were unanimously elected. In retiring 
from the chair, President 8. S. King, of Dayton, O., 
who had presided over all the sessions of this year’s 
convention so ably, thanked the members for their 
consideration. 

In the absence of President-elect Norris, who had 
not been apprised of his nomination, Vice President 
J. J. Munn, of Allegheny, Pa., was called to the chair. 
He declared that his election was a compliment to 
Pennsylvania rather than to himself, 

Various unfair tacties were discussed and experi- 
ences related. The talk was helpful and interesting. 
This concluded the business of the executive session 
and the convention. 


TRAVELING MEN MEET. 


The seventh annual meeting of the Union Associa- 
tion of the Traveling Lumber and Sash & Door Sales- 
men was held at the Business Men’s Club in the 
Chamber of Commerce, Cincinnati, at 2:30 p. m., 
Wednesday, January 23. There was a large and inter- 
ested attendance. 

President W. E. Ford, of Mansfield, O., presided and 
suggested, among other things, a funeral benefit fund 
for the assistance of families of deceased members. 

The books of the secretary-treasurer were approved 
by a committee. Seeretary-treasurer F. P. Sutphen, 
of Middletown, O., presented his annual report. It 
showed a membership of 194 and reported one death 
during the year, that of W. A. Buffington, of Mari- 
etta, O., December 14, 1906. A committee on resolu- 
tions on the death of Mr. Buffington was appointed, 
consisting of J. C. Ahrens, of Chicago, IIll.; J. F. Shaw, 
of Columbus, O., and L. G. Anderson, of Franklin, O., 
who presented suitable resolutions, which were unani- 
mously adopted. 

The report of the secretary was approved, as was 
also the treasurer’s report showing a balance of $54.55 
on hand. 

W. L. Whitacre, of Columbus, O., brought up the 
question of the $5 a car commission now in effect and 
(by correspondence he quoted and by argument) 
claimed that it was a relic of old white pine days. He 
read a copy of a letter from the governing board of 
the National Association of Traveling Lumbermen 
and Sash & Door Salesmen suggesting instead a 3 
percent commission on the net bill, or 2 percent on the 
gross bill. Myr. Whitacre moved, supported by E. J. 
Robinson, of Detroit, Mich., that the Union associa- 
tion ask the national association to endeavor to bring 
about the 2 percent gross commission, or 3 percent net 
commissien. The motion was carried. ~- 

Mr. Ahrens moved that the secretary convey to W. 
A. Drake, of Dayton, O., the sympathy of the associa- 
tion in his illness. Carried. 

Mr. Whitacre moved that the association adopt a 
funeral benefit and that a committee of three be 
appointed to formulate the necessary by-law. The 
motion prevailed and W. E. Ford, of Mansfield, O.; W. 
L. Whitacre, of Columbus, O., and J. P. Bartell, of 
Toledo, O., were so appointed by Vice President H. G. 
Sheldon, of Fremont, O. 

The following were then elected officers of the asso- 
ciation for the ensuing year: 

President—-H. G. Sheldon, Fremont, O. 

Vice president—H. T. Sample, Dayton. 0. 

Secretary-treasurer—A. B. Gabriel, Toledo, O. 

Directors—L. M. Clark, of Dayton, O., and E. J. Robin- 
son, of Detroit, Mich. 

The secretary was instructed to write a letter of 
sympathy to Director E. W. Chambers, of Toledo, O., 
in his illness. 

W. L. Whitacre, of Columbus, O., was elected a mem- 
ber of the governing board of the national associa- 
tion. 

A vote of thanks was tendered to the retiring offi- 
cers, to the Cincinnati Business Men’s Club, to the 
tocal lumbermen for the entertainment afforded, and 
the lumber trade journals for their reports. Secretary- 
treasurer Sutphen extended his thanks for the coépera- 
tion of the members, particularly to E. M, Sprague, of 
Cincinnati, 





JANUARY 26, 1907. 


Cincinnati Convention Notes. 


The traveling men paid a deserved compliment to 
W. L. Whitacre, of Columbus, Ohio, in reélecting him 
a member of the governing board of the national asso- 
ciation. Mr. Whitacre is full of the same kind of gin- 
ger as the new president, Harry Sheldon, and there is 
reason to believe that the Union association of traveling 
salesmen will soon take the place it should occupy as one 
of the leading organizations of its character in the 
United States. It has the territory, the people and all 
that is necessary is a little more of the pull-together 
spirit. 

OW. P. Hubbard was passing out the cards of the 
John A. Gauger Company as a result of a new affilia- 
tion made at the Indianapolis meeting of the Indiana 
retailers. 

Brigadier General M. J. Bergin, of Columbus, Ohio, 
was reélected to the board of directors of the Union 
association. Mr. Bergin is not really a brigadier general 
but he looks the part so well that no one will object to 
the title being conferred upon him. 

F. D. Torrence, of Xenia, Ohio, was reélected treas- 
urer of the Union association and nobody thought of 
doing anything else. 

Vicegerent Snark Paul I’. Higgins, of Louisville, Ky., 
was keeping his eyes open at the concatenation, as he 
is going to have one in his jurisdiction—at Louisville 
Wednesday evening, February 6. 

Vice President J. J. Munn, of Allegheny, Pa., pre- 
sided over the Wednesday afternoon session of the Union 
association meeting with success and dignity. 


The following were in attendance, the total being 550: 
Retail Lumber Dealers. 


S. S. King, Dayton, 0. 
James J. Munn, Allegheny, Pa. 
F. D. Torrence, Xenia, O. 


H. S. Adams, Chillicothe, O. 

H. J. Ritter, Tippecanoe City, 0. 

M. J. Bergin, Columbus, 0. 

G. H. Dingledy, Dingledy Estate, Youngstown, 0. 

PD. C. Snook, Lockland Lumber Co., Cincinnati, O. , 
V. K. Dodge, Lexington Lumber & Mfg. Co., Lexington, Ky. 
John T. Seott, Scott Lumber Co., Bridgeport, 0. 

A. A. Wilson, W. A. Wilson & Co., Wheeling, W. Va. 


George N. Glass, Pittsburg, Pa. 

George L. Utter, secretary Pine 
Cincinnati, O. 

Earl F. Brock, A. B. Brock Co., Loveland, 0. 

F. Bigelow, Skinner-Bigelow ‘Co., New London, 0. 

E. R. Albaugh, Logan County Lumber Co., Bellefontaine, 0. 

J. M. Naugle, Logan County Lumber Co., Bellefontaine, 0. 

Maurice Albaugh, Quincy Lumber Co., Quincy, 0. 

Milton Yoder, Belle Center Lumber Co., Belle Center, 0. 

O. Wollenweber, Prendergast Lumber Co., Marion, O. 

W. T. Parsch, Parsch Lumber Co., Elyria, O. 

W. A. Tracy, McConnell Manufacturing Company, Homell, N. Y 

R. W. Harbaugh, Dayton, 0. 

M. Lawrence, Marion Lumber & Coal Co., Marion, 0. 

W. S. Parker, Parker Bros., Findlay, 

L. B. James, Geo. D. Cross Lumber Co., Columbus, 0O. 

Joseph King, Galion, O. 

H. C. King, Marion, O. 

J. D. Hitchcock, Ashtabula, 0. 

J. Wilson, jr., Wapakoneta, O. 

H. F. Light, Columbus Grove Lumber Co., Columbus Grove, O. 

H. R. Butler, Ada Coal & Lumber Co., Ada, O. 

H. Scheetz, Scheetz Bros., Youngstown, 0O. 

J. A. Petty, Sycamore, O. 

John Burbacher, John Burbacher Lumber Co., Woodsfield, 0. 

E. S. Thomas, Jackson, 

Jacob Horr, Mechanicsburg, O. 

Fred C. Bishop, Centerburg, 0. 

Cc. C. Jenkins, Willoughby, O. 

Charles J. Crehore, Elyria Lumber & Coal Co. 

J. E. MeNally, J. J. Snider Lumber Co. 

E. J. Koos, Newark Lumber Co. 

M. Rees, Union Lumber Co., Canal Dover, O. 

John S. Scott, Robert Scott Lumber Co., Wellsburg, W. Va. 

Charles L. Wilson. Builders’ Supply Co., Follansbie, W. Va. 

R. W. Emerson, Union Lumber Co., New Philadelphia, O. 

Charles A. Smith, Newark Lumber Co., Newark, 0. 

A. E. Fall, E. H. Fall, Port Clinton, O. 

J. E. Prin, Havana, IIl. 

William D. Flautt, Snider-Flautt Lumber Co., Somerset, O. 

H. D. Flautt, Snider-Flautt Lumber Co., Somerset, 0. 

William A. Welker, Snider-Flautt Lbr. Co., New Lexington, 0. 

Cc. L. Dueotey, I. G. Tolerton & Son, Alliance, 

H. D. Tolerton, I. G. Tolerton & Son, Alliance, O. 

Frank Hoffman, Circleville, 0. 

N. C. Pierson, Cincinnati, 0. 

J. L. Pierson, Cincinnati, O. 

H. O. Stine, Stine & Ervin Lumber Co., Bryan, O. 

Charles Wagner, Neederman-Wagner Lumber Co., Bryan, O. 

W. H. Lane, Bryan Manufacturing Co., Bryan, 

J. H. Campbell, Campbell Co., Toledo, O. 

G. G. Myer, Rising Sun, 0O. 

William G. Smith, The Twin City Lumber Co., Uhrichville, 0. 

Cc. M. Beall, Clifton Park Lumber Co., Cleveland, O 

W. E. King, Holwick-King Lumber Co., Canton, O. 

F. J. Bleile, Columbus, 0. 

S. M. Cole, Oberlin, O. 

E. C. Robinson, Lowellville, 0. 

R. H. Jacobs, Jacobs Lumber Co., Youngstown, 0O. 

G. A. Dickerson, Carolina Pine Lumber Co., Huntington, W. Va. 

F. E. Snyder, Snyder & Knapp, Lode, O. 

T. B. Van Alstine, Youngstown Lumber Co., Youngstown, O. 

Schulien & Roth, Ottoville, 0. 

A. Heller, Youngstown, O. 

L. A. Dielz. 

L. A. Dietzold, Akron, O. 

C. A. Wishart, A. Wishart & Sons Co., Sharon, Pa. 

Newton Combs, Combs Lumber Co., Lexington, Ky. 

Charles C. T. Sieving, Toledo, 

T. C. Lloyd, Oxford, 0. 

James O. Goodlin, Toronto, O. 

Guy Johnston, Toronto, O. 

John L. Counsman, Altoona, Pa. 

J. A. Moag. Bryan, O. 

George H. Worch, Versailles, 0. 

F. H. Herdman, Zanesville, 0. 

E. A. Hildreth, Columbus, 0. 

8S. S. White, Morral Lumber & Elevator Co., Morral, 0. 

Jesse Lewis. 

0. H. Bachtel, Bachtel Lumber Co., Canton, 0. 

L. M. Bachtel, Bachtel Lumber Co., Canton, 0. 

A. D. Madden, Clarksville, 0. 

E. M. Hill, Pittsburg, Pa. 

Albert C. Rightor, Pittsburg, Pa. 

Philip Herrnstein, Circleville, 0. 

F. E. Stephenson, Celina, 0. 

N. W. Monroe, Celina, 0. 

John Q. Adams, Jamestown, O. 

H. L. Cramer, Oxford, O. 

J. 8. Arnold, D. Arnold & Son, Bradford, 0. 

Henry Morris, Newark, O. 

William P. Klipstine, Sydney, 0. 

George F. Stroup, Alliance, O. 

L. Stroup, Alliance, O. 

Daniel Moul, Gettysburg, 0. 

George H. Junod, Athens Lumber Co., Athens, 0. 

James Anderson, Buckeye Churn Co., Sydney, 0. 

John Ricker, H. Ricker & Sons, Delphos, 0. 

G. L. Anderson, Cavitt Estate, Steubenville. 0. 

Joseph McFeeley, McFeely Bros., Steubenville, 0, 


Luinber Dealers’ Association, 
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B 4 Ete, 2S vo D. Dare, E. B. Foss & Co., Bay City, Mich. Samuel H. Taft, L. H. Taft, Cincinnati, O. 






























J. W. Bryson, Athens Lumber Co., Glouster, 0. C. Gour, W. D. ¥oung & Co., Bay City, Mich. W. L. Whitacre, W. L. Whitacre, Columbus, 0. 
Vv. N. Estry, stry & Stephenson, Celina, O. Cc. J. Allen, Stone & Hinckley, Cincinnati, O. W. H. Flinn, Richey, Halsted & Quick, Cincinnati, O. 
Thomas R. Swearingten, South Side Lumber Co., Columbus, 0. F. A. Gill, Fuller & Rice Lumber Mfg. Co., Grand Rapids, Mich. M. St. C. Shaw, Robert H. Jenks Co., Cleveland, 0. 
E. S. Anderson, Grand View Lumber Co., Columbus, O. Charles A. Dawson, J. M. Hastings Lumber Co., Sandusky, 0. Pp. H. Swan, D. H. Swan, Springfield, O. 
W. D. Kimball, East Side Lumber Co., Toledo, O. P. H. Snyder, Columbus, 0. Edgar L. Walker, John Dulweber & Co., Cincinnati, O. 
Fr, W. Parmelee, East Side Lumber Co., Toledo, O. H. H. Snyder, Columbus, 0. A. A. Andridge, M. S. Trimber Co., Cincinnati, 0. 
\. L. Duffey, Springfield Planing Mill & Lbr Co., Springfield, 0. George C. Whitehead, William Whitmer & Sons, Pittsburg and George R. Berry, M. S. Trimber Co., Cincinnati, 0. 
J. A. Shade, Wright & Kuntz Lumber Co., Piqua, 0. Philadelphia, Pa. A. D. Potter, Columbus, 0. 
Frank Winehet, Dayton, 0. G. E. Jones, The M. B. Farrin Lumber Co. William Hunter. 
Ss. A. Linhart, Bloomdale, 0. H. S. Spencer, J. A. Fay & Eggan Co., Cincinnati, 0. W. C. Hayser, Hayser Lumber Co., Noxville, Tenn. i 
w. C. Linhart, Bloomdale, 0. George L. Freeman, Kelsey & Freeman, Toledo, 0. E. P. Loomis, C. A. Scott & Co., Tellico Plains, Tenn. 
DD. H. Fry, Marysville Lumber Co., Marysville, 0. James H. Lang, Kirby Lumber Co., Houston, Tex. Cc. M. Clark, Swann-Day Lumber Co., Clay City, Ky. 
|. W. Myers, Enterprise Lumber Co. W. A. Sorin, Bradley & Sorin Co., Cincinnati, O. T. E. Camp, Kingston Lumber Co., St. Louis, Mo. 
Ww. C. Smith, D. S. Cash & Co., Basil, 0. H. C. Creith, H. C. Creith & Co., Columbus, 0. M. 8S. Buck, H. C. Card & Co., Walton, Ky. 
Cc. W. Grove, Miamisburg, 0. J. W. Enoch, Flint, Erving & Stoner Co., Pittsburg, Pa. G. V. Guyton, Collier-Barrett Co., Toledo, 0. 
Hl. D. Henry, Athens, 0. H. R. Allen, H. C. Creith & Co. Philip F. Heyl, Philip N. Heyl, Cincinnati, 0. 
George Rinderknecht, Dayton, 0. F. LE. Stem, Phillips & Seeley. F. R. Whiting, Janney-Whiting Lumber Co., Philadelphia, Pa. | 
red Miller, Newport, Ky. E. P. Ransom, E. P. Ransom, Cleveland, 0. George H. Crawford, Fordyce Lumber Co., Columbus, 0. 
“. C. Rinderknecht, Dayton, 0. H. D. Brosher, Van Cleave Lumber Co., St. Louis, Mo. J. H. Gray, Masonic Life Insurance Co., Cincinnati, O. 
Yohn L. Ross, Hamilton, 0. W. J.. Eckman, The M. B. Farrin Lumber Co., Cincinnati, 0. L. F. Violett, Kentucky Lumber Co., Cincinnati, O. 
William B. Wick, Hamilton, 0. S. H. .Creager, The M. B. Farrin Lumber Co., Cincinnati, O. P. L. Fuson, Anson Hixon Sash & Door Co., Indianapolis, Ind. 
1. E. Zimmer, Hamilton, O. A. B. Gabriel, Kelsey & Freeman, Toledo, 0. W. W. Hobson, Anson Hixon Sash & Door Co., Indianapolis, Ind. i 
W. M. Quingfelder, Hamilton, 0. Joe L. Morton, Empire Lumber Company, Pittsburg, Pa. L. W. Sheely, Kentucky Lumber Co., Cincinnati, 0. ii 
. Hampton, Hamilton, O. Arthur Corry, Lockland Lumber Co., Lockland, 0O. A. McCracken, Kentucky Lumber Co., Cincinnati, 0. * 
. M. Gallant, G. W. Gallant & Son, Elmore, O. W. D. Brown, Cleveland Lumber & Timber Manufacturing H. P. Wiborg, Wiborg-Hanna Co., Cincinnati, O. 
'. T. Horine, Delphos, 0O. Agency, Cleveland, 0. D. B. Munger, Foster-Munger Co,., Chicago, Ill. 
._ E. Bice, West Side Lumber Co., Dayton, 0. S. E. Putnam, Putnam & Savidge, Cleveland, 0O. George R. Dilks, Richmond, Ind. 
Ww. T. Carroll, Carroll Lumber Co., Uniontown, Pa. J. S. Hayward, Nicola, Stone & Myers Co., Cleveland, 0. A. 8. J. Cinney, J. W. Tarrell & Co., Birmingham, Ala. 
Samuel Plymm, Sabina, 0. T. T. Crenshaw, Missouri Lumber & Land Co. W. D. White, Richmond, Ind. : 
W. H. Francis, Troy, O. Walter Cook, The Stearns Co., Shelby, 0. D. Beets, Latonia, Ky. i 
: rk. W. Crofoot, Troy, O. J. R. Thomas, J. W. Farrion & Co., Columbus, 0. James C. Cowen, Schultz Bros., Chicago, Ill. : 
Oo. L. Hartle, Covington, O. Brooks Flowers, E. P. Flowers & Co., Montgomery, Ala. H. N. McCormick, Adams-Carr Co., Maples, Ind. ; 
. Vv. W. Peck, Cardington, O. William G. Emrich, John R. Globe & Co., Columbus, 0. J. A. Porter, Bennett & Witte, Cincinnati, O. | 
E. W. Davies, S. W. Davies, Dayton, 0. Edward M. Vietmeier, J. N. Hastings Lumber Co., Sandusky, 0. W. P. Hubbard, John A. Gauger & Co., Chicago, Ill. 
, Charles F. Allen, Sabina, 0. Fred Long, E. M. Long & Sons, Cadiz, O. L. B. Elswick, Nelson Lumber Co., Toronto, Ont. 
; r. J. Dundon, Columbus, 0. Willard C. Wallan, E. M. Long & Sons, Cadiz, 0O. Allen A. Smith, The Goodsell Manufacturing Co., Toledo, O. 
‘ I. BE. Gleason, Van Wert, 0. W. F. Hoffman, McLaughlin & Hoffman Lbr. Co., Columbus, 0. A. H. Whitmarsh, William Buchanan, Texarkana, Ark. a) 
> Williard Brain, Springfield, 0. Charles H. Evans, Dozier Lumber Co., Jacksonville, Fla. E. L. Mahan, J. H. Burns & Brother Co., Mansfield, O. a) 
Theodore B. Steinenan, Minister, 0. D. W. Kerr, R. M. Smith Co., Columbus, 0O. A. G. Rauch, Mills Carleton Co., Cleveland, 0. | 
W. J. Tarbox, Tarbox Lumber Co., Cedarville, 0. F. P. Rogers, F. P. Rogers, Columbus, 0. T. A. Griffith, Morgan Sash & Door Co., Chicago, Ill. + 
F W. H. Barber, Tarbox Lumber Co., Cedarville, 0. B. L. Stephens, F. P. Rogers, Columbus, 0O. H. E. Young, Teachout Sash, Door & Glass Co., Columbus, 0. ? 
1 Edward J. Hertenstein, Sterling Planing Mill & Lumber Co., J. F. Shaw, Robert H. Jenks Lumber Co., Cleveland, 0O. R. 8. Bassett, BE. L. Roberts & Co., Chicago, Il. Hi) 
illicothe, O. F. H. Browning, W. M. Ritter Lumber Co., Columbus, 0. G. Diefenboch, Big Four Railway, Dayton, 0. ii 
W. E. Ewers, Ewers Lumber Co., Columbus, 0. W. B. Macpherson, Louis Wuichet, Chicago, Il. Millard L. Strickler, John A. Gauger & Co., Chicago, Ill. Wh 
: Henry Snyder, Holwick-King Ce. G. A. Meyer, J. M. Hastings Lumber Co., Sandusky, 0. H. L. Knox, John A. Gauger & Co., Chicago, Il. | 
4 Hi. D. Freeman, Grand View Lumber Co., Columbus, 0. F. W. Shover, Columbus, O. M. L. Pease. Galloway-Pease Co., Johnston City, Tenn. | 
RB. E. Chaney, The Dewey Bros. Co., Blanchester, 0. O. W. Bloom, W. A. Drake, Dayton, QO. George W. Hand, Richey, Halsted & Quick, Cincinnati, 0. . 
ol H. W. Requarth, F. A. Requarth & Co., Dayton, O. B. J. Throop, Throop-Martin Co., Columbus, 0O. J. M. Tucker, Deim & Wing Co., Cincinnati, O. TT 
E. M. Leader, F. W. Dutweiler, Findlay, O. H. A. Hollowell, H. A. Hollowell Co., Cincinnati, 0. C. A. Paulson, Deim & Wing Co., Cincinnati, O. i 
L. Hollowell, F. W. Dutweiler, Findlay, 0. A. §. Springer, Cleveland, O. M. B. Farrin, Cincinnati, O. ; 
Chittenden L. Robinson, The Robinson Lbr. Co., Marysville, 0. B. F. Vansant, W. H. Dawkins Lumber Co., Ashland, Ky. L. T. Brunson, Wiborg & Hanna Co., Cincinnati, O. 4 
J. C. Smith, Crescent Lumber Company, Somerset, Ky. George P. Morgan, R. M. Smith & Co., Parkersburg, W. Va W. E. Berger, W. H. Dawkins Lumber Co., Ashland, Ky. i 
Charles S. Ferris, Cincinnati, O. George F. Massmann, The Farrin-Korn Lbr. Co., Cincinnati, O. C. B. Hopper, Robert H. Jenks Lumber Co., Cleveland, 0. : 
W. T. Shutz, Holwick & King Lumber Co., Canton, O. W. W. Watterson, Radeker Lumber Co., Parkersburg, W. Va. B. L. Van Cleave, Van Cleave Lumber Co., St. Louis, Mo. i 
J. K. Buckingham, Buckingham & Hair, Milford, 0O. Cc. L. Barnett, Collier-Barnett Co., Toledo, O. G. W. Sprague, Edward Hines Lumber Co., Chicago, II. 4 
Theodore Bretz, Enterprise Planing Mill Co. H. E. Clause, E. O. Babcock Co., Pittsburg, Pa. W. A. Goodman, jr., Goodman & Wright, Cincinnati, 0. 
W. O. Stone, Dexter Lumber Co. C. H. Sehweder, Collier-Barnett Co., Toledo, 0. W. H. Glegg, Lumbermen's Mutual Insurance Co., Mansfield, 0. : 
J. A. Leviray, Jackson, O. W. H. McGowan, A. M. Turner Lumber Co., Pittsburg, Pa. John R. Gobey, John R. Gobey & Co., Columbus, 0O. | 
Frank C. Kilton, Columbus, 0. Benjamin L. Jenks, Robert H. Jenks Lumber Co., Cleveland, O. Cc. T. Nelson, C. T. Nelson Co., Columbus, 0O. j 
B. M. Forbes, Lewisburg, O. W. C. Teachout, Teachout Sash, Door, Glass Co. H. M. Rowe, Powell Lumber Co., Columbus, 0O. ; 
Frank F. King, Peebles, 0. J. C. Donges, W. W. Dempsey, Johnstown, Pa. Joseph R. Young, Summitt Lumber Co., Indianapolis, Ind. ‘i 
E. C. Rogers, Banner Lumber Co., Greenville, 0. E. P. Marsh, E. B. Foss & Co., Pittsburg, Pa. E. B. Sowers, The Sowers Lumber Co., Columbus, 0O. | 
n, 4. S. Theisen, Napoleon, 0. J. T. Parsons, The Parsons-Cross Lumber Co., Pittsburg, Pa. H. E. Thatcher, H. V. railway. ’ 
: C. A. Rosser, W. F. Rosser, Arcanum, O. J. C. Alexander, Alexander Bros. Lumber Co., Cleveland, 0O. J. BE. Dulweber, Nicola, Stone & Myers Co., Cleveland, 0. | 
c, R. Hopkins, Hopkins Lumber Co., Custar, O. H. M. Alexander, Alexander Bros. Lumber Co., Cleveland, 0O. A. W. Seeley, Philips & Seeley, Saginaw, Mich. : 
lL. Wherber, Convoy, O. J. D. Farley, Cypress Selling Co., New Orleans, La. B. F. Raimmund, jr., H. H. Giesy & Bros., Lancaster, O. | 
F. J. MeFarlan, Dexter Lumber Co. H. H. Gilsy, Lancaster, O. Jake Laufman, Cypress Selling Co., New Orleans, La. | 
J. A. Flaig, New Madison, O. 2. M. McLackmen, Kentucky Lumber Co., Cincinnati, O C, A. Pratt, Cypress Selling Co., New Orleans, La. \ 
H. W. Meier, Cincinnati, O. A. D. Miller, MecCauley-Saunders Lumber Co., Chicago, Ill. James Buckley, Breakville, Ind. | 
Algar Weaver, Brookville, 0. F. W. Landfear, Saginaw Bay Co., Cleveland, 0O. H. C. Knoblaugh, Millereek Wagon Co., Cincinnati, O. 
James Sinsabaugh, Sinsabaugh & McConnell, Utica, O. F. E. Kimball, Southern Lumber Co., Cleveland, O. James R. Davidson, Cincinnati Northern railroad, Cincinnati, 0. 
, : A. B. Leach, A. B. Leach & Sons, Wellston, O. I. P. James, Guy & Ralph Gray Co., Cleveland, O. W. H. Hines, Schultz Bros. & Cowen, Chicago, Il. 
Y W. H. Madden, W. H. Madden & Co. J. W. Wagner, Central Lumber Co., Cleveland, O. A. W. Mowbray, Mowbray & Robinson, Cincinnati, O. | 
H. G. Coffman, Washington Court House, 0. James H. rr, Cincinnati, O. G. B. Jobson, Columbus, 0. 
FE. S. Nail, Mansfield, O. L. M. Clark, Dayton, O. John H. Arns, Cincinnati, O. 
B. G. Boaz, Hartford, Conn. Sidney Young, Cincinnati Sash & Door Co., Cincinnati, O. Louis Werk, Cincinnati, 0. 
x 0. V. H. Cleaver, Philadelphia, Pa. T. C. Myers, Parker-Bell Lumber Co., Seattle, Wash. John R. O'Neill, Cincinnati, 0. 
e Tohn DuBois, Bellair, O. G. A. McDimmitt, W. W. Dempsey, Johnstown, Pa. James A. Van Orsdel. Cincinnati, 0. | 
J. E. Seott, Enterprise Lumber Co. A. P. Conklin, J. P. Huffman Lumber Co., Indianapolis, Ind. Joseph T. Keeveny, Cincinnati, 0. : 
Wesley Hertenstein, C. H. Hertenstein & Co. J. R. King, Cypress Selling Co., New Orleans, La. T. W. Keevney, T. W. King Lumber Co., Cincinnati, 0. 
W. H. Brubaker, W. Alexandria Lumber Co. J. N. Kitchen, Ashland, Ky. Joseph A. Holzbaum, Schroth & Abrens Co., Chicago, III. : 
0. A. M. Stearns, Lockland Lumber Co. Samuel H. Loew, The Nicola, Stone & Myers Co., Cleveland, O. H. J. Reinhard, Powell Lumber Co., Columbus, 0. 
By C. D. Otstot, Jenkins & Otstot. Robert Campbell, Lumbermen’s Mutual Ins. Co., Mansfield, 0. W. B. Stewart, W. A. Drake, Dayton, 0. : 
é. ID. W. Miller, Lima, O. J. C. Ahrens, True & True Co., Chicago, IIl. Andrew Spice, Monroeville, 0. | 
4 H. B. Hayward, Gooder & Hayward. Frank Metzger, Yellow Poplar Lumber Co., Coal Grove, 0O. E. M. Carlton, Mills, Carlton Co., Cleveland, 0. 
‘ George T. Barner, The Barner-Mead Lumber Co. W. A. Bennett, Bennett & White, Cincinnati, O. George M. Morgan, Nicola, Stone & Myers Co. 
r. D. Webber, F. D. Webber & Sons. Mansfield, O. C. M. MeDavis, Ferguson-McDavis Lumber Co., St. Louis, Mo. B. P. Whedon. W. D. Young & Co., Bay City, Mich. 
S. S. Shinn,. Smith & Shinn, Lima, 0O. J. W. Montano, Bennett & Witte, Cincinnati, O. Oo. L. Wade. W. M. Weston Co., Indianapolis, Ind. 
Hi. M. Hubbell, Urbana, 0O. C. W. Sowles, C. W. Sowles Lumber Co., Cincinnati, O. S. Bardes, Cincinnati, O. 
\. H. Cordes, Cordes Lumber Co., Carthage, O. ‘ J. Criste, Interior Lumber Co., Pittsburg, Pa. Thomas L. Evans, Lackawanna Line, Cincinnati, 0. 
Toseph Murphy, Urbana, 0O. Charles F. Barr, Cincinnati, 0. Paul F. Higgins, Anson-Hixon Co., Indianapolis, Ind. 
L. P. Kretz, Mason Lumber Co., Mason, O. E. J. Robinson, Robinson & Dutweiler, Toledo, OQ. B. F. Dulweber, John Dulweber & Co., Cincinnati, 0. 
Harry Burbank, Dexter Lumber Co. R. L. Gilham, W. M. Ritter Lumber Co., Columbus, 0. C. C. Crassfield, John Dulweber & Co., Cincinnati, 0. 
\. D. MeKeen, Acorn Lumber Co., Columbus, 0. T. J. Williams, W. M. Ritter Lumber Co., Columbus, 0. C. A. Pander, Nicola, Stone & Myers Co. 
HH. a. Lewin, A. M. Lewin. \ F. W. Dutweiler, Robinson & Dutweiler, Toledo, O. Charles w. Tomlinson, B. & O. & 8S. W. railway, Cincinnati, O. 
William S. Gehres, Gehres Bros., Waverly, 0. R. W. Johnston, Ferguson-McDavis Lumber Co., St. Louis, Mo. Ww. J. Yost, Big Pine Lumber Co., Colfax, La. ‘ 
Toseph A. Gehres, Gehres Bros., Waverly, 0. H. K. Mead, Stearns Co., Cincinnati, 0. Cc. H. Foote, C. H. Foote Lumber Co. 
m. E. Thornell, Enterprise Lumber Co. M. A. Hayward, Columbus, 0. J. T. Romine, Bradley Mills Co., Zanesville, O. 
Louis C. Cordes, _Cordes Lumber Co. P. A. Gordon, Natalbany Lumber Co., Hammond, La. J. A. Freeman, Freeman Smith Lumber Co., St. Louis, Mo. 
Rk. W. Allen, Sabina, O. J. Parker Senseman, Foster-Munger Co., Parkersburg, W. Va. C. L. Monger, Elkhart, Ind. 
i. H. Sherman, Collinswood Lumber Co. William FE. Sears, E. L. Roberts & Co., Chicago, Il. W. W. Dempsey, Johnstown, Pa. ) 
A. Weaver, Weaver Lumber Co. Charles R. Briggs, John A. Gauger & Co., Marietta, Q. Dr. H. Moul., Ohio River Lumber Co., Ironton, O. / 
0. Charles Brechelt, jr., Bosken & Brechelt, Cincinnati, 0. Vilas Daugharty, W. E. Kelley & Co., Chicago, Ill. H. BE. Wentz, John R. Bobey & Co., Columbus, 0. 
F Post, Post Lumber Co., Gorden, 0. A. K. Coon, Nicola Lumber Co., Pittsburg, Pa. Le ag oe w. Virginia Veneer D. Co., Parkersburg, W. Va. 
1. S. Dewey, Blanchester, 0. I. F. Balsley, Willson Bros. Lumber Co., Pittsburg, Pa. J. G. W. C. Roberts, Cincinnati, 0. 
. \. B. Brock, Loveland, 0. _— Fugen gy tte * M. R. Short, Springfield, 0. 
g og. P F. Z. Diebold, Forest Lumber Co., Pittsburg, Pa. » ae - : 
4 arles -W. Forney, Cambridge, 0. Charles W. Blair. Toledo, O John K. Sowers, Sowers Lumber Co., Columbus, 0. | 
. A. Slauser, LaRue, 0. D. A. Peterson, D. J. Peterson, Toledo, O. Thomas J. Orr, Goodman & Wright, Cincinnati, 0. j 
_T. Whitacre, Morrow, 0. O. R. Stontenour, Goshen Sash & Door Co., Goshen, Ind : — e J. W. Darling Lumber Co., Cincinnati, -O. 
iarles W. Short, Cincinnati, 0. Nathan Bradley, Bradley Lumber Co., Elizabethtown, ‘Tenn. John Neimeyer, John Neimeyer & Co.. Trenton, 0. : 
V. H. Stone, Newport, Ky. John P. Bartelle, Barbour & Starr, Toledo, 0. J. G. Daub, John Neimeyer & Co., Trenton. O 
) P. Merton, Cincinnati. O. T. B. Stone, T. B. Stone Lumber-Co., Cincinnati, :O. L. M. Hall, Stewart Lumber Co... Sharon, Pa. 
\. Compton, Hamilton, 0. “= arr < 4 Se to a wr G. 8. Stewart, William H. & G. S. Stewart. 
uN $ om J. J. Sharwood, Robert F. Jenks Lunfber Co., Cleveland, O. . : 
, O. W. A. Disehner, Cincinnati, 0. J. A. Penn, Colonial Lumber Co., Cleveland. -O. James Parker Stephenson-Jellie, Bryce, Junor & White, 
; it. W. Hunt, Madisonville Lumber Co., Cincinnati, 0. C. G. Atkinson, William Buchanan, St. Louis, Mo. London and Bristol, England. 
C. Weingartner, Newport, Ky. , B. King, Gage Possell Lumber Co. ’ H. A. Probst, J. _A. Fay & Eagan Co., Cincinnati, O. 
\. Brownfield, Covington, Ky. Charles E. Margerum, Cotton Belt Lumber ‘Co I. E. Cornelius, Chicago Lumber Co., St. Louis, Mo. 
R. Bahr, A. R. Bahr Lumber Co., Cleveland, 0. J Ww ” Chi she li Er ‘ire Lumber “Co Toledo oO J. M. Cheely. Kentucky Lumber Co., Cincinnati, 0. 
Rchissaeee. J. W. Chamberlin, Empire Lumbe “ edo, O. A. D. McLeod, C. H. & D. Ry., Cincinnati, O 
ed Hugi, Lockland I not W. A. Moore, H. H. Gilsey & Bro., Lancaster, O. antensin Minam, Ciel ae beg Diane 
Vv Y iy L Neadetaa eae. ie R. S. Runyon, The Carter-Mann Lumber Co., Mansfield, 0. Ww — o tege? eee a : 
a. _Yoet. Lockland Lumber Co. F. P. Sutphen, American Lumber Co., Chicago, Il. V. UL. Howe, Cincinnati, 0. : 
ert Veith, Lockland Lumber Co. I. C. Sutphen, American Lumber Co., Chicago, Ill. C. R. Hall. C. R. Hall Lumber Co., Cincinnati, 0. 
. 7 eS - yf age eee — E. H. Stoner, Flint, Erving & Stoner Co., Pittsburg, Pa. ae 7 ren dl ee ae Co., Pittsburg, Pa. 
Rober & Ga" oad ond a incinnatl, 0. F. C. McGrayel, Robinson Lumber Co., Indianapolis, Ind. J. H. Cridine, Standard iY Ww c at, 
: Park ‘ th incinnati, m Clarence W. Barr, Mann Lumber Co., Mobile, Ala. ry ; ne, Seaneeee 2 a ars Norwood, 0. 
ark Lumber Co., Cincinnati, 0 H. W. Fagin, Goodman & Wright, Cincinnati, O George H. Rodefield, Pease Co. : 
en & Brechtel, Cincinnati, 0. ° * eek ” Mink 4 . eo Wf. W. Prock. Pease Co. 
nvi . 4 , H. L. Mickle, H. L. Mickle Lumber Co. raune : 4 . 
sonville Lumber Co., Madisonville, 0. E. L. Edwards, Dayton, 0. William T. Johns, Pease Co. 
be ———. Cincinnati, 0. J. W. Jordan, Bennett & Witte, Cincinnati, 0. 4. A. Sheffer, Hamilton, 0. 
1 Dangerfield, Hamilton, 0. J. W. Urban, John R. Goby Co., Columbus, 0. _ ~ 
Samuel W. Clark, William Buchanan, Texarkana, Ark. 
Wholesale Lumber Dealers. Frank N. ‘Lowles, Frank W. Lowles, Cincinnati, 0. SUIT OF LONG STANDING. 
B. Peters, Cincinnati Sash & Door Co., Cincinnati, 0. H. C. Huntington, Toledo Fire & Marine Ins. Co., Sandusky, 0. . —o. 2 
G. Layer, Cincinnati Sash & Door Co.. Cincinnati, O. George Littleford, Littleford Lumber Co., Cincinnati, O. Cuar.orte, N. C., Jan. 21.—After a lengthy litigation of 
Il. Mockabee, Cincinnati Sash & Door Co.. Cincinnati, 0. Edward Frohlich, Frohlich Glass Co., Detroit, Mich. several years, in which the case was brought into consider- 
W. Brock, Cincinnati Sash & Door Co.. Cincinnati, 0. J. Ward Graham, The Graham Lumber Co., :Cincinnati, 0. able prominence, the federal court at Asheville has signed 
r. Hutchison, Nashville Hdwd. Floor Co.. Nashville, Tenn. J. N. Powers, Cincinnati Northern Railread Co., Cincinnati, 0. a final decree in the Union Trust Company, Robert L. Forest 
H. Devoss, Curll & Lytle Lumber Co., Pittsburg. Pa. J. A. Mathers, Detroit, Mich. and others, complainants, against the Southern Saw Mill & 
E. Ginn, W. M. Ritter Lumber Co., Columbus, 0. W. H. Sumption, Indianapolis, Ind. Lumber Company and the Caroline Northern Railway Com- 
S. Lucas, J. M. Hastings Lumber Co., Sandusky, 0. A. D. Ware, Eastman, Gardiner & Co. pany against the Southern Saw Mill & Lumber Company, the 
F. Miles, Foster-Munger Co., Chicago, Ill. T. P. Kirby, Stearns Co. two cases having been combined. The property involved 
. Stanberg, Chicago Lumber & Coal Co., Chicago, Il. I. McCauley, McCauley-Sanders Lumber Co. was placed in the hands of a receiver in 1902, the amount 
lens — Carleton Co., Cleveland, 0. L. G. ——, s. ge ge oad Co., Columbus, 0. of indebtedness of the Southern Saw Mill Company being 
iam oon ~N ape | & Hinckley, Cincinnati, 0. =. ae oe A. rage 4 0. 4 $140,000. This was a bonded debt, $113,000 being filed 
ag ee ret MEmed Mickey” Malsted & Guick with the, vee Dente, Fes sor eee oe ee 
nk M.. Neff Mi nN O. . WwW Seton fh gored wre 5 oem wards. the first receiver. involved the property in a debt 
(a et Mansfield, -O. : F. W. ‘Mow)fay, Mowbray. & Hobinson. of over $25,000 during his term and he was removed in 
BR. LS ing Throop-Martin Co., Columbus, 0. , Cc. A- Mauk, Barnes -& oy — oO. 1905 and A. H. Slocumb was named in his stead. His 
’. Wilson, oop-Marti , 3 is 0. E. Fe , 0. E. Faught, Cincinnati. wna . oy - . q 
H. G, Sheldon, Macca tines ee eee’ nt, 0 W = Aone Steothan, Schuette, Patiiaw & .Co., Saginaw, Mich. management of the holdings is found satisfactory by the 
Hl. G. Irwin, General Lumber Co., Columbus, 0. Alexander J. Swan, D. H. Swan & Co. e ; : court. The saw mill property was sold to the Kingsdale 
irwin Earl. True & True Co.. Chicago, Il.) _ J. C. Rash, Broadhead-Garrett Co. Lumber Company in 1906 for $37,665. and is being suc- 
Frank H. Reilley, W. W. Reilley & ion. “Buffalo. N.Y. H. A. Waddle, Columbus, 0. cessfully operated. | About $11,000 receiver's certificates are 
UL. J. Leet. Wiborg & Hanna Co.. Cincinnati, 0. R. A. Stitzinger. G. G. Stitzinger & Co., New Castle, Pa. adjudged to rriority, but valid as to unpreferred claims. 
\. B. MeCoy, Morgan Sash & Door Co., Chicago, III. 0. H. Babeock. E. V. Babcock & Co., Pittsburg, Pa. The sum of $5,700. approximately, is declared to be without 
W. H. Sturdivant. Robinson Lumber Co.. Indianapolis, Ind. W. W. Stone, T. B. Stone Lumber Co., Cincinnati, 0. priority as to mortgage bonds, but Is to share pro rata as 
M. C. Kinnley. Allison Lumber Co., Bellamy, Ala. ; J. H. Demes, commission, Dayton, 0. to prior’ty to certain funds in the original suit. The bal- 
vy liam H. Flbring, William Buchanan, St. Louis, Mo. T. E. Blood, Louisville Lumber Co., Louisville, Ky, ance, about $17,000. goes to the bondholder. The original 


E, Ford, Foster-Munger Co,, Chicago, Ill. A. D. Jett, E, L, Hughes Co., Louisville, Ky. Moree debt was close to $25,000. 
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PERSONNEL OF SELLERS OF CYPRESS PRODUCTS. 


Biographical Briefs of Successful Salesmen—Their Antecedents and Accomplishments—Interesting 


Last week’s issue of the AMERICAN LUMBERMAN con- 
tained an account of the visit of the salesmen of the 
Cypress Selling Company, Limited, of New Orleans, 
to the producing sources of the company, with a por- 
trait of Franklin Greenwood, its manager, a group of 
officers and salesmen in front of its offices, and other 
illustrations. This week are presented the portraits 
of a number of the company’s salesmen together with 
a brief otuline of the personal history of each, and on 
the opposite page photographic reproductions of points 
of interest visited on the recent memorable tour of recre- 
ation and instruction. 

James A. Hilliard, assistant manager, was born in 
Jeffersonville, Ind., March 25, 1879. After attending 
school in his neighborhood and graduating with high 
honors he engaged in business, but left it at the out- 
break of the Spanish-American war and enlisted for 
service in the Philippines, where he spent one term 
of enlistment. Leaving the army he joined the office 
force of the W. R. Pickering Lumber Company, of 
Kansas City, Mo., where he was engaged until he came 
to New Orleans March 1 last to assume his present 
position. Mr. Hilliard is a man of strong character 
and good executive ability and judgment. He has a 
thorough knowledge of all details of the lumber busi- 
ness and is today as well informed as any one on the 
subject of cypress. 

Calvin K. Whittington, auditor of the Cypress Sell- 
ing Company, comes from good ancestry. His mother 
was a Virginian and his father from Maryland. His 
childhood was spent in Loudon, Va., but at an early 
age he removed to Baltimore, Md. He attended St. 
Johns College at Annapolis and afterwards Princeton 
University, where he was graduated, after which he trav- 
eled for two years. Two years later he was assistant 
to the general auditor of the Western Maryland rail- 
road, where his father had been passenger auditor for 
twenty years. He afterwards entered public account- 
ing. He also has had broad experience as corporation 
and bank examiner. He could, if necessary, relate a 
large number of stories of his experience in investi- 
gations connected with the banking business. He is 





Details in Text and Illustrations. 





now in entire charge of the auditing and purchasing 
department of the Cypress Selling Company, Limited. 
In 1902 he married Miss Martha Thomas, of Carthage, 
Mo. Mr. Whittington is 30 years of age, 6 feet tall 
and weighs 205 pounds and is a splendid type of phys- 
ical manhood. He is a man of domestic tastes, well 
broke to run in any harness, sound of disposition, has 
a good appetite and seldom snores. He is one of the 
‘‘its’’ of the Selling company. 

Fred J. Davenport, who was winner of the first 
prize for salesmanship, was born at Watkins, N. Y., 
September 18, 1872. He now has charge of the terri- 
tory of Detroit, Mich., northern Ohio and Buffalo, 
N. Y. Mr. Davenport has had large experience as 
salesman for various lumber companies and in his time 
has handled all kinds of hardwoods, white pine and 
other kinds of lumber. He is a genial man and would 
make a success in any capacity in which he might 
serve. 

J. D. Farley, the Cincinnati salesman, was born at 
Tuscola, Ill., December 17, 1862, was educated in pub- 
lie schools, afterwards engaging in mercantile  busi- 
ness. He went into the lumber business and for the 
last twenty years has been engaged as salesman of 
various kinds of lumber. He has been with the Sell- 
ing company since its inception. 

Jake Laufman was born at Paris, Ill., January 21, 
1864. He was educated in the public schools of that 
town. He has run several saw mills and retail yards 
and has sold lumber on the road for the last eight 
years. He has been with the Selling company since 
March 1, last. He is an experienced lumberman and 
could fill any capacity in connection with its sale. 

Nils Gregertsen was born in Arendal, Norway, Jan- 
uary 6, 1872. He attended the University at Arendal 
and afterwards a commercial college in England. Mr. 
Gregertsen has been in the lumber business all his life. 
He was a salesman for several New York firms and 
afterwards conducted a yellow pine export business 
at Brunswick, Ga., for several years. He was in a 
fair way to an independent fortune when the tidal 
wave and flood, a few years ago, carried off several 


million feet of lumber he had in stock and he was 
forced to go out of business. He afterwards entered 
the service of the Lyon Cypress Lumber Company as 
salesman and on the formation of the Cypress Selling 
Company was added to the staff. Mr. Gregertsen’s 
territory is Minneapolis and Wisconsin, and it is well 
suited to a man of his character and nativity. He 
would be a success wherever he went. 

True Uncapher, whose territory is Kansas City, was 
born in Marion, Ohio, August 31, 1868. He was edu- 
eated at the Marion Normal School. Obeying the 
instructions of Horace Greeley he went west in 1888, 
making his home in Emporia, Kan., taking up the 
practice of law at that time. After practicing law 
for several years he became interested in the lumber 
business, through a mutual friend, and has since been 
in that field. He became associated with the Cypress 
Selling Company in the spring of 1906, being a success 
from the start. Mr. Uncapher is 6 feet tall, weighs 
230 pounds and is a magnificent type of western civili- 
zation. He is deserving of success in any field and is 
determined to attain it. 

The foregoing represents the five prize winners of the 
Selling company. However, at a meeting of the sales- 
men a vote was taken as to who else should be con- 
sidered prize winners. It was unanimous that Charles 
T. Bethel, of Vandalia, Ill., and F. L. Johns, of Okla- 
homa City, whose portraits appear herein, should be 
awarded prizes for the handsomest (?) two men in the 
party. 

The Chicago salesman, C. E. Duperier, was born at 
New Iberia, La., and is just 24 years of age. He is 
well versed in the cypress business and perfectly able 
to handle the business in his section. 

William Kinzer, the eastern Pennsylvania salesman, 
whose portrait appears above, is a man of large ex- 
perience in the lumber business and has already made 
a wonderful success since he joined the Selling com- 
pany November 15, last. There is no question about 
Mr. Kinzer’s name being included in the group of 
next year’s prize winners, and he will be in the company 
of eager contestants for high honors. 
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1. C. T. BETHEL AND F. L. JOHNS. 
2. JAMES A. HILLIARD. 
3. WILLIAM KINZER. 


4. CALVIN K. WHITTINGTON. 
5. RALPH WORSTER. 
6. T. I. BENNETT. 


PROMINENT PARTICIPANTS IN THE RECENT EXCURSION 


THE PRIZE WINNERS. TOP LINE—Jake Laufman, 
BOTTOM LINE—J. D. Farley, 


True Uncapher. 


Nils Gregertsen, Fred J. Davenport. 


GIVEN BY THE CYPRESS SELLING COMPANY, LIMITED. 
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1. MILL OF THE ALBERT HANSON LUMBER COMPANY, GARDEN CITY, LA. MILL AT DES ALLEMANDS, LA 
3. OFFICE OF THE ALBERT HANSON LUMBER COMPANY, ee CITY, LA. 74 MILL OF THE F. B. WILLIAMS CYPRESS COMPANY,LIMITED, PATTERSON, LA. 
5. THE WEEKS MANSION ON THE TECHE, NEW IBERIA, 6. AT THE OFFICE OF THE JEANERETTE LUMBER & SHINGLE COMPANY, 
7. GROUP OF SALESMEN AND MILLMEN AT LUTC HER, og JEANERETTE, LA 
9. BANQUET AT THE CITY HALL, MORGAN CITY, LA. 8. HOMES OF MILL OPERATORS AT GARDEN CITY, LA. 
10. SPECIAL TRAIN OF THE EXCURSIONISTS ON THE SOUTHERN PACIFIC. 


POINTS OF INTEREST VISITED ON THE RECENT EXCURSION OF SALESMEN OF THE CYPRESS SELLING COMPANY, LIMITED, 
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ANNUAL CONFERENCE OF NORTHERN PINE MANUFACTURERS. 


Second Year’s Gathering of the Consolidated Organization—Progress and Prosperity Reflected by Official 
Reports—Notable Accomplishments of One Year—Car Stake Problem Status—Co-operation 
with Other Organizations - Important Resolutions—Election of Officers. 


MINNEAPOLIS, MINN., Jan. 22.—The second annual 
meeting of the Northern Pine Manufacturers’ Asso- 
ciation was held in this city today. There was an 
unusually large attendance. The session was held in 
one of the parlors’ of the West hotel, and was called 
to order at 2 p. m. by the president, R. M. Weyer- 
haeuser. After the minutes of the previous meeting 
had been read and approved, President Weyerhaeuser 
made a brief address to the association, as follows: 

President Weyerkaerser’s Address. 


The results of the first year’s work of this association 
have shown the wisdom of the consolidation of the two 
associations of which it was formed. The second annual 
meeting occurs under very favorable conditions. The last 
year has been one of activity in every line of industry and 
yours has shared in the general prosperity. The year 1906 
established new records for the commercial world, but as 
this has been the rule for so many years I hesitate to say 
that the high water mark has been reached. The new year 
opens with signs of increasing activity on every hand. The 
demand for your product has been beyond your resources 
for so long that a still further increase in the demand will 
hardly be of any interest to you. The’ production of north- 
ern pine lumber during 1966 showed a material decrease 
compared with that of previous years. The exhaustion of 
the timber supply is the cause, for the manufacturers have 
exerted every effort and strained every resource to produce 
lumber up to the limit of their capacity. A rapid decline 
in production may be looked for from now on, and while 
this is true the consuming capacity of the country is grow 
ing in a greater ratio. The result is obvious. As the supply 
decreases and the demand increases the value of stumpage 
is enhanced and the prices which you are obtaining for your 
product at this time are dictated absolutely by these causes. 
No one knows this better than yourselves, and the only 
possibility of any reduction in the present values of northern 
pine lumber is a material decrease in the consumption. 

Your treasurer, secretary and the chairmen of your va- 
rious committees will report upon the details of the work 
of the organization. These have been varied and all of 


advantage to your interests. 

It may be of interest to you to know that the standard 
: being very 
trade, and in a short 


grading rules of this association are 


rapidly 
accepted by the eastern 


time these 





R. M. WEYERHAEUSER, OF CLOQUBT, MINN.; 
President Northern Pine Manufacturers’ Association. 


rules will be recognized wherever northern pine lumber is 
sold. 

A decided improvement has been. made by the northwest- 
ern railroads in the work of weighing: cars,. which is a direct 
result of the supervision which we have exercised over this 
work during the year. 

We have started the movement to find a satisfactory per- 
manent stake with which the railroads would be willing to 
equip their flat cars, and tests are now about to be made 
with cars which have been equipped with the stakes de- 
signed by the committee representing the lumber shippers. 
This, together with the 500 pounds allowance already 
granted for the weight of wooden stakes, is also a direct 
result of association effort. 

The benefits to be derived from having reliable statistical 
information pertaining to our business have been apparent 
during the year. The association has demonstrated its 
usefulness in many ways and has fully merited the loyal 
support which you have given it. 

You have all seen the reports in the newspapers lately in 
regard to investigating what is called ‘the lumber trust.” 
So far as this association is concerned we welcome any fair 
investigation and the sooner the better. It has been the 
aim of your officers to conduct the affairs of the association 
strietly in compliance with the laws of the United States 
and different states and we are satisfied any fair investi- 
gation will so demonstrate. 

In retiring from the presidency at this time I wish to 
thank you for the confidence reposed in me, and for my 
successor I bespeak the same cordial support that I, have 
received. 

Treasurer’s Report. 
The report of the treasurer was then read. 


Balance on hand January 23, 1906....$ 4,602.39 


Receipts Nos. 1 to 615, inclusive...... 29,822.03 
| ee ee re re te eer eer $34,424.42 
Vouchers Nos. 1 to 309, inclusive. ..... $32,890.11 
Vouchers Nos. 310 to 326, inclusive, is- 
Rg ea ere a 703.55 
ME ok eA cekccnie a slodewawale 33,593.66 
eerie ae $ 830.76 








Secretary’s Report. 


Secretary J. E. Rhodes: then presented his annual 
report. 


A year ago today this: association was created by the con- 
solidation of the Mississippi Valley’ Lumbermen’s. Associa- 
tion and the Wisconsin’ Valley. Lumbermen’s Association, 
and the merger has proven of ddvantage to those who were 
members of both organizations. One assessment has been 
made to cover all of the work undertaken by the associa- 
tion. The membership during 1906 was seventy-nine firms, 
representing a total production of 2,250,000,000 feet. This 
entire product has been graded under the supervision of 
the bureau of grades. 

In addition to grading the lumber produced by our mem- 
bers the bureau of grades has also graded the hemlock lum- 
ber produced by twenty-eight members of the Northwestern 
Hemlock Manufacturers’ Association with which we made 
a special contract covering the assessmeat for this supervi- 
sion beginning July 1, at the rate of $8 per million, which 
has been suflicient to. cover the cost of this extra work. 





Cc. C. YAWKEY, OF HAZELHURST,. WIS. ; 
Retiring Vice President. 


This has’ placed hemlock upon a more nearly uniform basis 
of grades which has been of advantage to the manufacturers 
of pine, and the work has been satisfactory to the hemlock 
producers. An effort will be made to bring a still larger 
number of the hemlock mills into this movement during 
the current year. 

Chief Inspector Childs has been assisted by seven deputy 
inspectors during the twelve months and a larger amount of 
special work has been done than in any previous year, be- 
cause we have been called upon to make inspections of a 
considerable number of shipments into this territory by 
western manufacturers. We have also made more inspec- 
tions east of Chicago, as our grades are being more gener- 
ally recognized by the eastern buyers. Transportation cov- 
ering 93,625 miles was purchased by the inspectors during 
the year. 

In April a new edition of the grading rules was pub- 
lished, containing a number of changes from the previous 
issue of January, 1904. These cover the specifications for 
No. 1 and 2 common, as well as'for B siding grade. This 
book also includes grades for hemlock with which have been 
incorporated specifications for the mew grades of thick D 
and better, inch clear and select and.inch D stock, hemlock. 

On May 12 the members of the bureau of grades met with 
Chief Inspector Chiids and all of his inspectors for the 
purpose of comparing ideas and checking up any possible 
differences that might have been unconsciously assumed by 
the inspectors. Several of the plants of our members were 
visited, with beneficial results to all concerned. 

On May 13 a conference was held in this city with repre- 
sentatives of the Yellow Pine Manufacturers’ Association, 
Northwestern Hemlock Manufacturers’ Association, Western 
Pine Manufacturers’ Association and the Pacific Coast Manu- 
facturers’ Association, when comparisons between the grades 
of the different kinds of common lumber represented were 
made from samples shipped here. It was found that as far 
as the different characteristics of the woods will permit the 
— of all are based upon the specifications for northern 
pine. 

The work accomplished by our bureau of grades has re- 
ceived more hearty coéperation from the retail trade than 
ever before since the committee representing the North- 
western Lumbermen’s Association made a thorough investi- 
etn of this work and reported on its fairness and effi- 
ciency. 

Inspection bureaus, patterned as nearly as possible after 
the methods which we have adopted, are being established 
by the Pacific Coast Lumber Manufacturers’ Association, 
Oregon Lumber Manufacturers’ Association and the Southern 
Cypress' Manufacturers’ Association. In another year we 
expect to see our standard rules recognized for northern pine 
throughout the east as they have been for sixteen years 
throughout the west. 


National Lumber Manufacturers’ 


Association. 

The fourth annual meeting of the National Lumber Manu- 
facturers’ Association_was held at St. Louis, Mo., May 8 
and 9, and we were represented by the following gentlemen : 

President, R. M. Weyerhaeuser; Vice President Edgar Dal- 
zell; Directors L. K. Baker, William Irvine and Drew Mus- 
ser, the latter chairman of the credit indemnity committee 
of the National association; F. E .Weyerhaeuser and Wil- 
liam Carson, chairman and treasurer rig yg = of the 
committee of the endowment fund for the Yale Forest 
School; Edward Hines, vice president of the National asso- 
ciation ; Lamott. Rowlands and the secretary. 

We were honored by the election of William Irvine as 


president of the National association. The next meeting of 
that association will be held at Norfolk, Va., between the 
10th and 25th of May. 

F. E. Weyerhaeuser, chairman of the committee for the 
endowment fund for the Yale Forest School, reported a 
total collection of $54,601.20, of which $19,200 bad been 
contributed by the members of this association. N. W. Mac 
Leod, retiring president of the National association, agreed 
to continue the solicitation of subscriptions to this fund. 

Rh. S. Kellogg, representing the forest service of the United 
States government, has completed, in coéjperation with the 
National association, the first detailed report ever issued 
by the government showing the total production of lumber 
in the United States. This work will be continued annually 
and will be the most reliable information of the kind ob- 
tainable. We have assisted the government in gathering 
complete statistics regarding northern pine and hemlock 
production. Blanks for reports covering 1906 have just 
been mailed to manufacturers and the totals for each state 
will be published as soon as ready. The census bureau will 
also codperate in compiling these statistics hereafter. 

The credit rating department of the National association 
has been placed upon a selfsustaining basis during the last 
year, and the October issue of the book covers credit ratings 
of the retail dealers in every state of the country. This 
book is subscribed for by thirty-seven of our members at a 
cost of $30 a year, which includes weekly correction sheets 
and twenty-five special reports without extra charge. The 
book merits the unanimous coéperation of our members, as 
it is being constantly improved, and subscribers to it are 
limited to members of the manufacturers’ associations affil- 
iated with the national crganization. A branch office of 
this bureau has been established in the office of our associa- 
tion and we have on file the special reports covering the 
buyers of lumber in the states tributary to this market. 
This enables subscribers to avail themselves of special in- 
formation without delay and our reports are constantly 
being made more complete. 


Car Stake Controversy. 
This association has coijperated actively in the movement 
inaugurated over a year ago to compel the railroad com- 


panies to equip their flat and gondola cars with permanent 
steel stakes. The national committee having this work in 


charge has held a number of conferences with the railroad 


hearing was held before 
Commission in 
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the Interstate 


Commerce Chicago on the 
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complaint of the lumber shippers against the lines of the 
western classification territory. We were represented by 
L.. L. Barth, Chicago; Edgar Dalzell, Minneapolis; A. J. 
Taylor, Cloquet, and the secretary. Walter W. Loss, of 
New York, the attorney employed by the national commit- 
tee, presented our complaint, while the railroads were rep- 
resented by about ninety of the heads of their legal depart- 
ments. The commission asked the railroads to coédperate 
with the lumber shippers in a sincere effort to test the 
practicability of the permanent stakes which had been 
devised by us. As a result it was agreed that the Chicago, 
Milwaukee & St. Paul, the Chicago & North-Western, the 
Chicago, Rock Island & Pacific, the Great Northern and the 
Northern Pacific should make the tests for this territory, 
and they have accordingly equipped five flat and five gon- 
dola cars each with the stakes in question, and the cars are 
being placed in actual service at the present time. Our 
members have generally expressed a willingness to load 
these cars and to submit their evidence of the feasibility of 
the stakes to the commission. 

The railroads have not shown a disposition to codperate 
with us actively in these experiments. There can be no 
question about the reasonableness of our objection to fur- 
nishing flat cars with stakes and paying the freight on them, 
as has always been done. We- feel sure that the stakes 
which have been devised by our engineers are not only prac- 
ticable but that they will prove of benefit to the carriers 
and will certainly result in a saving to the lumber shippers 
of large sums annually. 

As a direct result of this agitation the railroads of the 
entire country are now granting an allowance of 500 pounds 
for the weight of stakes, and shippers. should see that the 
same is deducted from expense bills. 

Although our members probably have-less interest in this 
matter than shippers. in other sections who use more flat 
cars. they have contributed generously to the expense of this 
work, which has been considerable. The board of directors 
authorized a contribution of $500 from our treasury and 
nearly all of our members have contributed $20 individually. 
There are likely to be further demands for financial support 
and, as the battle is so nearly won, it behooves us to sup- 
port the committee. 
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Miscellaneous. 


A revised edition of freight rate books was issued in June 
covering the states in which our members sell. Our mem- 
bers are generally using the association order books, of 
pocket and desk size, on the back of which are printed the 
universal terms of acceptance. Three different instances 
have arisen during the last year wherein the use of these 
terms has prevented what might have proved expensive 
litigation. 

The Forest Service is making an experiment in Minne- 
apolis with creosoted wood paving blocks, and we were able 
to render assistance to the work. All of the northern soft- 
woods have been used in the experiment, including white 
pine, norway pine, jack pine and hemlock; and reports will 
be issued from time to time showing the relative merits of 
the different woods for this purpose. The blocks were laid 
where they will receive the same amount of wear and the 
experiment is being conducted upon an absolutely fair basis. 

An arrangement was made a year ago by which this office 
undertook the work of secretary of the Northwestern Hem- 
lock Manufacturers’ Association, the latter paying into our 
treasury $1,000 for the benefit of our circular information 
and other services. This has brought the two associations 
more closely in contact with mutual benefit. 

Some of our members ship quantities of short box ma- 
terial, and upon being obliged to pay the lumber rate thereon 
appealed to the carriers for a “wood” rate on the ground 
that this material cannot be sold on a lumber rate, and 
inasmuch as it is sold by weight and is an inferior article 
they should be entitled to some concession. Some of the 
roads permitted this material to be billed at a lesser rate 
while others did not. The railroad commission of Wiscon- 
sin issued a ruling in October ordering the railroads to 
submit a rate on this material which would be less than 
the lumber rate, and in their failure to do so the commission 
will, on its own motion, establish such a rate as it deems 
right and proper. This is now being taken up. 

The Central Freight Association, representing lines east 
of Chicago, announced in October that because of the Hep- 
burn bill, cars of lumber containing any amounts of car- 
penters’ molding, casing, base etc. must be charged the rate 
applying on such items, which is higher than the rate on 
lumber. The Western Freight Association has permitted 
this material to be handled at lumber rates and a confer- 
ence was held in Chicago November 14 between the members 
of a committee of the Central Freight Association in an 
effort to induce the latter to recommend the adoption of the 
western classification. So far as we have been advised none 
of the shipments made by our members into eastern terri- 
tory, containing molding, casing or base, has been rebilled 
on the higher rates. It is our understanding that the Cen- 
tral Freight Association at its next monthly meeting is to 
adopt the western classification. 

We are asked by the American Forestry Association, of 
which this association is a member, to lend our influence 
toward inducing Congress to include in the appropriation for 
the agricultural department a provision for the establish- 
ment of a national wood testing laboratory. The forest re- 
sources of the country are being so rapidly reduced that 
every possible economy should be effected in the use of 
wood, and a national wood testing laboratory could assist 
in a large measure toward bringing about this economy. 
We are requested to ask our representatives in Congress to 
support this measure, and for that purpose resolutions will 
be presented for your consideration. 


Financial. 


The expense of the work done in the handling of over- 
weight claims, the details of which I will cover in a sepa- 
rate report, has been borne by our treasury without the 
necessity for any extra assessment. As you have observed 
from the report of the treasurer, we have no material sur- 
plus to carry over to the new year as we usually do. Our 
expenses were also increased by our work in connection with 
the car stake controversy, and by the issuance of a new 
edition of grading rules, and other expenses incident to the 
organization of the new association. 

I trust that the results accomplished have more than 
justified the cost to our members. Your loyal codperation 
in every way has been greatly appreciated by the secretary. 


Auditor’s Report. 


The auditor’s report, by I. R. Goodridge, was read 
and adopted. It was as follows: 


RECEIPTS. 
Balance in treasury from 1905........ $ 4,602.39 
Cash receipts for 1906...........---+- 29,822.03 
————— $34,424.42 
DISBURSEMENTS. 
Paid by vouchers 1 to 326, inclusive...........- 33,593.66 
Leaving balance in treasury at this date..... $ 830.76 
RESOURCES. RO a 
Cagh im tEORSUTF.. cc ccswcsaccivccscces $ 830.76 
Due from members and others..........- 314.70 
Funds in hands of secretary for small ex- % 
PORIOD a 64:6 6:6 0:0'b:0'0.0 0010.00 00's 6.000 6-0 25.00 
Funds in hands of inspectors for current 
CEPENSOE co ccccccccccccecevcesescses - 1,000.00 
Total TOBOUPCES 2... cccccicccccccs $2,170.46 
SEGREGATION OF DISBURSEMENTS. 
Charged to incidentals ..........++++. $ 431.61 
Charged to office expemse ...........--- 716.67 
Charged to postage, telegraph and tele- a 
NE ie idk indeed Wd 4199 0 DE0.».0 6096 40e ed a 687.42 
Charged to eRIAries ... ..ceccsccscccecce 17,867.24 
Charged to traveling expense.......... 9,081.65 
Charged to stationery and printing..... 1,286.77 
Charged to miscellaneous ...........-.-- 2,443.75 
Charged to rebates ........ccccecccess 703.55 
Charged to inspectors’ current expense 


PE due eenanwsssesnegeeeseenerass 375.00 
i see ea iieone is $33,593.66 
Special Report to the Northern Pine Manufacturers’ 
Association. 


Seeretary Rhodes made a report of the first year’s 
work of the claim bureau, as follows: 


Gentlemen—In June, 1905, the board of directors of the 
Mississippi Valley Lumbermen’s Association authorized the 
claim bureau and the employment of J. Chambers as 
inspector of weights. The work which has been done since 
that time has resulted in the elimination of a very large 
amount of the friction which formerly existed between our 
members and the railroads over the settlement of claims for 
overweights. In suggesting this feature of the work I 
must confess that I faa no conception of the magnitude of 
the labor it would involve. It has been a work of education 
for both ourselves and the carriers, and the results have 
been generally satisfactory to us. We have felt from the 
start that any aggregation of shippers could accomplish 
more with the railroads by working harmoniously with 
them than by antagonizing them. After the experience of 
a year and a half we are now able to distinguish between 
the real and imaginary troubles from which we suffered. 
We have by no means completed the campaign, but I think 
we are now ready to enter upon another stage of it and 
seek the official inspection and examination of track scales 
by public authorities. 

have been asked to give in detail some of the work 
which we have done in this matter for the benefit of other 


associations of lumber shippers who are having the same 
troubles from which we suffered. While we are glad to 
give them the benefit of our experiences, I believe it has 
been possible for us to accomplish more than some of the 
other manufacturers’ organizations can because our members 
are located in a comparatively limited territory, and the 
majority of them are large operators who have had sufficient 
interest to codperate in a manner which smaller mills would 
not be able to do. 

We first employed detectives to report the manner in 
which cars were being weighed, and we found that cars 
were almost never uncoupled at either end; that some scales 
were defective; that platforms were loaded with snow and 
ice and the openings unprotected; that the weighing was 
frequently done by switchmen and train crews in a careless 
and hurried manner; that certain scales were placed in 
disadvantageous locations, and in fact that the important 
duty of weighing cars seemed to be given less attention and 
care by the railroads than almost any other branch of 
their business. 

We asked for and were granted a hearing before a 
committee representing the Western ‘Traffic Association, 
which was attended by Superintendent IF. O. Becker, of the 
Western Railway Weighing Association. We submitted our 
cuse and I think I am entitled to say that it was a strong 
one. On the other hand, Superintendent Becker submitted 
evidence showing that many claims had been filed which the 
shippers undoubtedly knew were without merit. He also 
showed conclusively that the table of estimated weights 
upon which we had been basing our claims was not suffi- 
ciently heavy to cover the average condition of our stocks. 
I took the liberty of suggesting that this office attempt to 
handle the overweight claims for its members, with the 
view of ascertaining the real merits of both sides of the 
controversy and to prevent the filing, if possible, of unjust 
claims in order that those based upon reasonable grounds 
might be the more vigorously supported. We found that 
claims were invariably based upon the association table of 
estimated weights for dry lumber, regardless of the actual 
condition of the stock in the car. We thereupon began the 
taking of test weights of lumber in dry, green and partially 
dry conditions in all of the yards of the members, from 
which was made up a new table of estimated weights, which 
was somewhat higher than the former schedule of dry 
weights, and we included a table for green and partially 
dry weights, as well as for the dry lumber. We found that 
where the former table of weights might have been heavy 
enough when it was first adopted, our members have come 
to manufacture, especially in piece stuff, a larger percentage 
of heavy woods such as tamarack, jack pine etc. In taking 
these test weights, which was done as carefully as facilities 
would permit, we found a wide variation in the actual 
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weights of the lumber of the same dimensions and in the 
same conditions in the different yards, and our table of 
weights was therefore made to cover nearly the maximum 
weights. 

We arranged to have all of our members submit their 
claims direct to the association on claim blanks furnished 
for the purpose, which provided a column for noting the 
condition of the dryness of the items listed; i. e., “D”’ for 
dry, “H” for half dry and “G” for green. The majority of 
our members arranged to have the condition of the stock 
noted on the shipping tickets at the time the lumber was 
loaded, and the shipping crew was carefully instructed in 
this work. Claims were then figured upon the weights of 
the lumber in its actual condition instead of being based 
upon exclusively dry weights as formerly. It is, of course, 
well known that during the last few years of large lumber 
shipments a considerable proportion of the stock loaded has 
not been strictly dry. We agreed that we would file no 
claims for overweights for less than 2,000 pounds and that 
claims would be filed within two months after shipment. 

As claims are received by us before going to the railroads, 

we carefully check these items as to extension etc. and then 
request direct from the consignee an itemized report of the 
contents and condition of the lumber in the car in question. 
More than 95 percent of such requests have been promptly 
and cheerfully answered by the dealers and in a great 
majority of cases we have found that the report of the 
consignee has agreed with the claimant's actual record. 
Many of the larger buyers of lumber have coéperated with 
us to the extent of having a record made of the condition 
of the lumber in each car unloaded by them. When it has 
developed that the consignee reports lumber out of condition 
that the claimant shows as dry, we have called the latter's 
attention to the possible error on his part, suggesting that 
to file claims not based on the facts would prejudice the 
meritorious claims which he might have later to submit. 
In cases of dispute regarding the condition of the stock 
we have endeavored by various means to determine it. We 
have proceeded upon the policy that we would contend only 
for that to which the members are strictly entitled. Out 
of 1,364 claims received during the year we have returned 
212 of them to the claimants, suggesting that they be with- 
drawn. A total of 328 claims have been approved and 
aid. 
, Superintendent Becker arranged that the claims submit- 
ted direct to the Western Railway Weighing Association 
should be handled by one certain employee in his office so 
that he might become familiar with the work which we were 
doing and that our claims might be expedited. We have 
had reason to question the justice of some of the decisions 
arrived at by the weighing association, but on the whole, 
we know they have tried to act with perfect fairness. 
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Mr. Chambers has been kept on the road constantly re- 
porting : 

First—In a general way upon the condition of stocks in 
the yards of our members ; 

Second—Whether or not the loading tickets were being 
properly marked ; 

Third—Upon the condition of the track scales on which 
shipments were weighed ; 

lourth—Upon the manner in which weighing is done. 

It was early found that the only way to determine the 
correct weight of a carload of lumber is to put it on the 
scales and weigh it, and we have therefore directed our 
efforts as largely as possible to seeing that shipments are 
weighed under the most correct and favorable conditions. 
We do not believe that it is possible to correctly estimate 
what any particular thousand fvet of lumber will weigh 
until the stock has been handled, and we do not believe 
that any man can estimate with any degree of accuracy 
what a carload of lumber will weigh unless he has examined 
the lumber itself. 

Although Superintendent Becker contended that cars 
could be correctly weighed coupled at both ends, he admit- 
ted the possibilities for error and issued instructions to all 
weighmasters to uncouple them at least at one end. We 
believe that it is possible to weigh a car sufficiently accurate 
in this manner, but we do not believe that it is possible to 
secure reliable results when cars are coupled at both ends. 
We have reported all cases where engines are allowed to 
run over the live rails on scales; also scales which are not 
equipped with registering beams and where the beam works 
stiffly: where the edges of the platform are not free or 
are left unprotected so that dirt and water may get into the 
pit; where the weighing has been done by others than the 
authorized weighmasters; where the scales are on a curve 
on a grade, and where insufficient time has been taken to 
get the best results. We have also reported all scales shorter 
than thirty-six feet, requiring many cars to be weighed in 
two drafts, the results of which we consider questionable. 
It would be impossible to go into the detail of this work, 
but suffice ft to say that Superintendent Becker has coéper- 
ated with us to the extent of his authority to improve the 
weighing service in this territory, realizing as he does that 
it would be to his advantage to put it in a condition where 
that degree of confidence might be placed in the accuracy of 
the railroad scale weights which would reduce claims to a 
minimum. As a result eighteen new track scales have been 
installed, all of them equipped with registering beams; 
fifteen scales have been taken out and thoroughly overhauled 
and four have been removed to better locations; nine 
scales have been repaired on the ground by experts, and 
fifteen slightly repaired by carpenters; eight have been con- 
demned and abandoned; twelve new weighmasters have been 
installed where the weighing was formerly done by switching 
crews, and the reports of failures to uncouple cars at one 
end or of careless work have been followed up vigorously. 

Mr. Chambers has been able to go over the territor 
rapidly, and the moral effect on the weighmasters of having 
a man in the field who might at any time report their 
shortcomings has been very noticeable. 

Soon after we took up this work the weighing association 
put into effect the check weighing system by which all 
lumber loads originating in our territory are weighed twice 
upon different scales and the reports of the gross, tare and 
net of both weights are reported to the superintendents of 
districts into which each territory is divided. We have been 
given every opportunity to carefully investigate this system 
and have every reason to believe that it is being conducted 
in an efficient and painstaking manner. Suggestions which 
we have made for its improvement have been readily acted 
upon. Check weighing stations are at division terminals 
where the weighmaster seldom has any duty other than to 
weigh cars. He reports directly to the superintendent of 
the weighing association of his district and is not under 
the direct jurisdiction of the railroads. The scales on which 
this check weighing is being done have all been tested and 
most of them are equipped with registering beams. If a 
difference of 1,000 pounds more or less than the original 
weight is discovered by the check weigher he has authority to 
change the billing, and does so. Cars originally weighed on 
one scale are frequently check weighed one each on a dozen 
different scales and if there is anything wrong with the 
first scale it is promptly discovered. Almost Gaily check 
weighing stations find discrepancies between their weights 
and the original weights due to the stenciled tare being 
different on one side of the car from that on the other. 
Cars are frequently weighed upon three different scales and 
the weighing association has inspectors in the field to 
cause the original weighing to be changed at times for the 
purpose of checking the check weigher. We have access to 
the daily reports from all check weighing stations. Dis- 
crepancies in the original weights are taken up at once by 
the superintendents. Check weights are taken on forest 
products only and are a résult of the agitation which we 
began for more correct weights. 

It has developed that the weighing association does not 
always receive the active codperation from the railroads 
that it should, for the expense of installing and repairing 
scales and indirectly the cost of weighing cars is charged 
to the operating departments. Copies of the correspondence 
between Superintendent Becker and the railroad officials 
regarding reports which we have made of careless work or 
of poor facilities are filed with us. Such matters are first 
presented to the general superintendents of the roads, who 
in turn take it up usually with the division superintend- 
ents. This official has no interest in correct weights and 
his chief object is to keep down expenses, and it has been 
necessary to call the attention of a general manager of a 
certain road to obtain the necessary action. The north- 
western lines all stand committed to the method of weighing 
cars uncoupled at least at one end and all but provided for 
the check weighing of lumber loads. The association weigh- 
masters report to and are held responsible by the weighing 
association. The weighing is then done at many places_ 
by the railroad employees deputized by the weighing associ- 
ation and at still other places the weighing is done by 
switch crews and train men, and it is at these places that 
some greater supervision than we have been able to give 
should be exercised. 

We find that the stenciled tare weight of cars runs heavier 
in a majority of empties than the actual weight. This is 
shown not only by those of our members who have track 
scales of their own, and who frequently weigh cars both 
loaded and empty, but by the weighmaster of the state of 
Minnesota, who weighs the grain into the state elevators 
and who weighs the cars both loaded and empty. Out of 
2,000 cars weighed by him recently twenty-two out of each 
100 cars will exceed the stenciled tare weight an average of 
262 pounds, while the remaining seventy-eight average 561 
pounds less. I have no explanation to offer, but it is only 
proper to state the facts which can be verified by any ship- 
per who will go into the matter thoroughly. 

Superintendent Becker agreed that whenever a car con- 
tained refuse if that fact is noted on the shipping receipt 
by the agent an allowance will be authorized on receipt of 
a claim, and this practice has been adopted. A difference 
of opinion has arisen as to the probable weight of Ice, 
manure, broken brick etc., and an effort will be made to 
arrive at some definite understanding regarding allowances 
to be made for the same. 


As stated, our experience has shown that the best wa 
to arrive at the weight of a carload of lumber is to welah 
it under the most favorable conditions. Estimated weights 
are used only in the absence of a scale weight or where 
the latter is admittedly incorrect. We have no means or 
authority to make expert examination of the mechanism 
of track scales. That would involve considerably more ex- 
pense than this association should undertake. The rail- 
roads have steel test cars equipped with a series of test 
weights with which they test scales at infrequent inter- 
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vals. When traffic is heavy these tests are not made as 
often as they should be, and we doubt if they always estab- 
lish the accuracy of a scales. At the present time there 
is no provision either in Minnesota, Iowa or Wisconsin, 
nor in any other state, so far as we know, for the official 
examination and supervision of railroad track scales by 
any public authority. In fact, there is no provision for 
the mechanical inspection of scales, except in the cities, 

hose official sealers of weights and measures never inspect 
a track scale. In Minnesota there is a law which provides 
that any person who questions the accuracy of a public 
scale may ask the county treasurer to test the same with 
the standard test weights furnished by the state treasurer. 
It is needless to say that this law is a dead letter. 

It seems to me that the state legislatures now in session 
would be justified, in view of the immense volume of mer- 
chandise of all kinds weighed over railroad track scales, 
in creating some kind of official inspection for them. I 
believe that such a provision would serve the interests of 
the public even more than does the present official inspec- 
tion of oil. 

By working as harmoniously as possible with the rail- 
roads, instead of antagonizing them, our association has 
done about all it ought to be called upon to do in this ter- 
ritory in the way of causing a reform in the methods by 
which cars of lumber are weighed. While we have greatly 
benefited our own interests, the efforts we have exerted and 
the money we have spent in this work have been of direct 
benefit to the shippers of all kinds of lumber, and have 
been of more or less benefit to the shippers of all other 
commodities. It seems hardly fair that this individual 
association should spend its money in a work which benefits 
all shippers and that it would therefore be proper for the 
state to extend the jurisdiction of its railroad commission 
to include the supervision of railroad scales. Indeed, I 
am not sure but what the railroads would welcome this de- 
parture as it would cause more confidence to be placed in 
railroad weights, and the carriers could feel certain that 
their scales were not weighing to their own disadvantage, 
which, in several instances, we have discovered to be the 
ease. If lumber shippers must deal with scale weights in- 
stead of estimated weights in the assessment of freight 
charges it is advisable to have the most competent and 
authoritative supervision of track scales possible to obtain. 

With scales in perfect working order, it follows that 
incorrect weights will still continue to be taken unless a 
strict watch is kept upon the work of weighmasters. It 
would seem as though it should be unnecessary for the 
shippers, much less one single association of them, to 
provide for this supervision, and while it is true that the 
weighing association does maintain a check on the weigh- 
masters, the public will not place confidence in it that it 
would in some system that is entirely impartial. 

If the state should provide for the mechanical inspec- 
tion of track scales it would also be within its province to 
undertake the supervision of the methods by which cars 
are weighed. 


W. H. Bundy, chairman of the bureau of grades, 
reported that the annual meeting had been held in the 
morning and that Chief Inspector H. S. Childs had 
been reéngaged for another year. A request to have 
the bureau adopt a set of uniform grading rules on 
lath was presented, but it was decided that owing to 
the great diversity of manufacture it would be impos- 
sible to adopt any rules that would properly cover the 
lath manufactured in this territory. 

The report of Chief Inspector Childs to the bureau 
of grades was read. 


Report of H. 8S. Childs, Chief Inspector. 
Names and Addresses of Inspectors. 


H. 8. Childs, chief, Minneapolis, Minn. 
Theron Ackerman, Chippewa Falls, Wis. 
James J. Cummins, Brainerd, Minn. 

D. W. Flanders, Minneapolis, Minn. 
Richard Patchin, Chicago. 

Charles Rudd, Minneapolis, Minn. 

f. F. Tobin, Keokuk, lowa. 

Frank Yanko, Portage, Wis. 


Inspections. 


The number of regular yard inspections in 1906 was 
eighty-eight less than in 1905, while the number of claims 
inspected in 1906 was seventy more than in 1905. As the 
time usually occupied on a claim is considerably more than 
on a yard inspection the work for each of the two years 
will show about equal. 

The fact that there is a steadily increasing demand for 
our services to inspect claims by parties from the Atlantic 
to the Pacific coast indicates a growing confidence among 
the trade generally in the stability of our grades and the 
fairness of our methods. During the last year we have 
sent inspectors as far east as Pittsburg, Pa., and Brooklyn, 
N. Y., to inspect claims, and have inspected many carloads 
from the Pacific coast and adjacent lumber producing states. 

The following is a tabular statement of our inspections 
during the year: 





Claims. 
ON, Oe EOD gine cciie wien ene Stand wiesse 38 
ES CS rrr ee eee ee ee 21 
I le EE ing 6 air Aab n 8 8 6:8. wl 6 o/s ane eee 17 
LS (0 ISS. yo... 6G 0 0 4:6,8 e- Bika Owe SO SOE 15 
rs i Many. 6 wah 0 a6b.6 bebe penteeees weed D 13 
NS i IN oa. s arbre dé bet pee sc aul ews eben 24 
Te Pee eee, Ce ore Pee 11 
1 member, 9 9 
1 member, 8 8 
3 members, 6c 18 
members, 5c 20 
8 members, 4c 12 
5 members, 3c 15 
15 members, 2 30 
21 members, 1 21 
I Ry re eee re Coe eee ee 272 
Claims inspected against parties not members of our 
ar Sarre et Serene eet 
ee SD BUONO «5 00 0.0.8, 4.g0. Gass bed aslcweme 362 
SE CONDOMS, 6:6 5. 06166) 3.5)0)0:0: 6b 0 Calva 0:4 66.44 0 -eere'e 3 
ee i ee er ee 1,105 
Total number of inspections. .........ccccsceccs 1,473 


Percentage from grades of claims inspected against mem- 
bers of association : 








I NS Sn gL 50 io cine 58146 ek be orkie Wad erde® ane 12 
Claims that graded from 1to 5 percent below........ 11 
Claims that graded from 5 to 10 percent below........ 2 
Claims that graded from 10 to 15 percent below........ 20 
Claims that graded from 15 to 20 percent below........ 19 
Claims that graded from 20 to 30 percent below........ 21 
Claims that graded from 30 to 40 percent below........ 14 
Claims that graded from 40 to 50 percent below. a 
Claims that graded from 50 to 60 percent below........ 6 
Claims that graded from 60 to 70 percent below........ 1 
Claims on which percentage could be computed......... 129 
Claims on which percent could not be computed........ 143 

Total claims against members of association....... 272 


Average below grade of 129 claims for 1906, 17 percent. 
Average below grade of 152 claims for 1905, 1314 percent. 
Average below grade of 161 claims for 1904, 17 percent. 


Location of Claims. 
1906. 1905. 1904. 
47 56 


Cees BOE MURR. «<5. 4.6.<.0.0002 080060 90 67 

Minneapolis and St. Paul............+. 69 62 42 

Other places ....cccccccccveccsccececs 104 91 124 
EE bdo cd Dade Raw aehend se aeesale 272 220 222 


Claims against members of association inspected each 
month : 
January 
February ee 
bb abe ee aero ba eos bikes oes 
0 ES aS rs ap per ere rare re oe ent ee 





nN FR ET OER ORCC OCCT TT OCC 25 
a er ares ere rt oe ee ee 26 
I Pee eee Tee er See 15 
PE 6 we ehE6 0:06 0-0 b46.0.06065.0660000 80040054666 bR5 16 


ee Te er es Oe eee re 272 


Membership. 


The number of plants having their grades of pine exclu- 
sively, both pine and hemlock, and hemlock exclusively under 
the AR €, sa of the bureau of grades for 1906, and the 
additions and withdrawals for the year, are shown in the 
following table : 

Member- Member- 


ship ship 
With- Jan. 1, Jan. 1, 
Joined. drew. Gain. Loss. 1906. 1907. 
Pine exclusively. .11 8 3 re 44 47 
Pine and hemlock. 2 3 1 30 29 
Hemlock exclu- 

BOG eccecas 20 4 16 a 17 33 
Weteds ...c csecte 15 19 1 91 109 

Net gain .... 18 
Membership January 1, 1007 .....0.-scccsccccscewcces 109 


The names and locations of plants of those who joined and 
withdrew are as follows: 
Joined—Pine: 

NAME— Location. 

Brooks-Scanlon Lumber Co., Scanlon, Wis. 

Dubuque Woodenware & Lumber Co., Dubuque, Iowa. 

Iron River Lumber Co., Iron River, Wis. 

W. F. Mackey, Stillwater, Minn. 

Park Rapids Lumber Co., Park Rapids, Minn. 

Pigeon River Lumber Co., Port Arthur, Ont. 

Peter J. Seippel Lumber Co., Dubuque, Iowa. 

Standard Lumber Co., Dubuque, Iowa. 

Shevlin-Mathieu Lumber Co., Beaudette, Minn. 

Yawkey-Bissell Lumber Co., Arbor Vitae, Wis. 

Yawkey-Bissell Lumber Co., Hazlehurst, Wis. 
Withdrew—Pine: 

East Side Lumber Co., Stillwater, Minn. 

Foley-Bean Lumber Co., Milaca, Minn. 

Joyce Lumber Co., Fulton, I]. 

William Kaiser, Hastings, Minn. 

Laird, Norton Co., Winona, Minn. 

Nelson-Tuthill Lumber Co., Minneapolis, Minn. 

Rand Lumber Co., Burlington, Iowa. 

Weyerhaeuser & Denkmann Co., Rock Island, III. 
Joined—Pine and hemlock : 

Buswell Lumber & Manufacturing Co., Buswell, Wis. 

South Muscatine Lumber Co., Muscatine, Iowa. 
Withdrew—Pine and hemlock : 

Gilkey-Anson Lumber Co., Merrill, Wis. 

Ross Lumber Co., Arbor Vitae, Wis. 

Yawkey Lumber Co., Hazlehurst, Wis. 

Joined—Hemlock : 

E. E. Bolles & Co., Coleman, Wis. 

Bradley Company, Tomahawk, Wis. 

Chicago Lumber & Coal Co., Couderay, Wis. 

Chicago Lumber & Coal Co., Saxon, Wis. 

Doud Sons & Co., March, Wis. 

Ellingson Lumber Co., Hawkins, Wis. 

Edwards Lumber Co., Antigo, Wis. 

Edwards Lumber Co., Kempster, Wis. 

Ford River Lumber Co., Ford River, Mich. 

B. Heinemann Lumber Co., Antigo, Wis. 

Ingram Lumber Co., Ingram, Wis. 

J. H. Kaiser Lumber Co., Eau Claire, Wis. 

F. H. Lewis, Catawba, Wis. 

Mohr-Stotzer Lumber Co., Holt, Wis. 

Mackenzie & Co., Cotter, Wis. 

Mason-Donaldson Lumber Co., Hiles, Wis. 

Mason-Donaldson Lumber Co., Hackley, Wis. 

Morgan Lumber & Cedar Co., Foster City, Mich. 

Roddis Lumber & Veneer Co., Park Falls, Wis. 

Upham Manufacturing Co., Marshfield, Wis. 
Withdrew—Hemlock : 

Eland Traffic Co., Kempster, Wis. 

Little Wolf River Lumber Co., Knowlton, Wis. 

Marshfield Land & Lumber Co., Marshfield, Wis. 

Wall-Spalding Lumber Co., Big Falls, Wis. 

Our greatest gain in membership has been among hemlock 
manufacturers; and our strictly pine membership has in- 
creased over last year instead of diminished. 

We have had two plants in the British possessions to look 
after the last year with a prospect of others in the same 
territory joining us in 1907. 

Our force of inspectors is the same as last year, seven 
besides the chief inspector. 

There is a proposition from some of our members to estab- 
lish grading rules for lath. We frequently have applications 
to inspect lath when disputes arise between seller and buyer, 
but are unable to make an official inspection because the 
bureau of grades has never adopted rules governing the 
grades of lath. This matter will be brought to the attention 
of the bureau at its meeting in January, and it is hoped 
that rules will be adopted which may afford relief to parties 
in contention over grades of lath. 


Major McCarthy inquired as to the reason for an 
increase in the number of claims. Mr. Childs replied 
that it was due to the large number of inspections 
made for outside parties, chiefly of western lumber. 

The report of the secretary on market conditions 
was then read. It was as follows: 


Report on Market Conditions. 


The report was received with enthusiastic applause, 
recognizing the valuable character of the statistics 
collected. It was as follows: 


This is the eighth annual report that I have submitted to 
the lumber manufacturers upon market conditions. In each 
I have been able to say that the records of the industries 
of the nation have surpassed those of the year previous. 
It is gratifying to be able to say that the records of 1906 
for every line of business exceed — report that I have 
ever been able to make. Statistics showing fhe wonderful 
growth of the nation and the unprecedented prosperity of 
the people are pleasant reading for the man interested in 
the commercial welfare of the country. I will give a few 
of the more significant records of the year’s business: 

The total value of farm products of 1905 were reported 
by the department of agriculture as $6,415,000,000, an in- 


crease of $54,000,000 over 1904; truly a most remarkable . 


showing. The value of the products of the farm in 1906 
surpassed this high record by $485,000,000. 

In 1905 there was harves' the biggest corn crop ever 
raised, amounting to 2,700,000,000 bushels. This record 


was broken in 1906 by an increase of more than 200,000,000 
bushels. The enormous wheat crop of 1905 of 693,000,000 
bushels was surpassed by 43,000,000 bushels. The largest 
crop year in the history of lowa, the greatest of all in 
agriculture, was 1901, when the farm products represented 
$274,000,000. In 1906 Iowa farms produced $330,000,000 
in products, an increase of one-third over the average for 
seventeen years. 

The increase in the value of farm property has been 
$6,500,000,000 since 1900, according to the department of 
agriculture, representing an increase per capita of the per- 
sons engaged in agriculture of from $1,958 in 1900 to $2,375 
in 1906. 

Leading Industries. 


The bank clearings of the country testify to the mar- 
velous activity of trade in all sections, exchanges being the 
largest ever recorded, not only in the aggregate but in 
nearly all the cities of the country. Total bank exchanges 
for 1906 were $159,750,615,336, an increase of 11 percent 
over 1905, which was a record year up to that time, showing 
an increase of nearly 42 percent over 1904 

The production of iron, the use of which is closely related 
to the consumption of lumber, was 2,000,000 tons greater in 
1906 than in 1905. The production of pig iron for the last 
six years, as reported by the Iron Age, was as follows: 


TOG) . 200 15,878,354 tons | 1904....... 16,497,033 tons 
1902. ..... 17,821,307 tons | 1905....... 22,992,300 tons 
1903....... 18,009,252 tons | 1906....... 24,803,899 tons 


During the ten months ending with October total exports 
of the country were 12 percent over the same period of 1905, 
amounting to nearly a billion and a half dollars. 

The 1906 gold product foots up $404,694,685, the largest 
in the world’s history and $25,000,000 greater than that of 
1905, which stood second. 

The production of coal in the United States increased 
from 392,000,000 tons in 1905 to 425,000,000 tons in 1906. 

Owing to the decreasing quantity of lumber the production 
of cement has increased enormously. In 1900 there was a 
total of 8,482,000 barrels produced. In 1905 this had in- 
creased to 35,246,000 barrels, and the record in 1906 was 
40,000,000 barrels. No industry in our history has shown 
such a remarkable growth as this. 

The building operations of the principal cities, according 
to the Construction News, reached the record total of 
$556,893,721 in 1906, exceeding the record total of 1905 by 
2 percent, which was 40 percent over the building permits 
of the same cities in 1904. That the increase of 1906 was 
not greater over the previous year was due to the scarcity 
of labor and the inability to obtain building materials. 
Leaving out New York City, the increase for the remainder 
of the cities was 8 percent over 1905. 

And while these figures are obtainable from the cities, in 
which accurate records are kept, the growth of small towns 
and the country districts was even in greater proportion. 


Railway Progress. 


There was more railroad building during 1906 than in any 
year since 1888, when 7,106 miles were completed. In 1906 
there were constructed 6,067 miles, as compared with 4,979 
miles in 1905. 

New railroad equipment ordered during the year repre- 
sented an investment of about $750,000,000. There are at 
present orders for the building of 3,400 passenger cars, 
5,650 locomotives and 310,805 freight cars. A year ago the 
capacity of the car shops, according to the Railroad Age, was 
175,000 cars a year. This has been increased to 200,000 
cars a year, so that the orders now placed for rolling stock 
are sufficient to keep the shops crowded to their capacity for 
more than a year. It has become simply impossible for the 
railroads to provide adequate facilities to handle the busi- 
ness offered. 

Production of Lumber. 

These records are certainly sufficient to give some indica- 
tion of the demand which there has been for lumber. Not 
only has the aggregate consumption of lumber increased but 
the consumption per capita is larger. In 1890 the popula- 
tion of the United States was 63,069,956, in 1900 it was 
76,303,387. It is now estimated to be more than 85,000,000. 
One million one hundred thousand foreigners made their 
homes in this country last year. This was an increase of 
100,000 over 1905. 

The growth in population during the last five years has 
been greater in the Mississippi valley, in which the lumber 
produced by our members is distributed, than in any other 
section of the country. ‘Taking the nine states which con- 
stitute our principal market, and estimating the total con- 
sumption. of lumber by the number of retail yards, we judge 
that the per capita consumption increased from 340 feet in 
1890 to over 500 feet in 1906, and this in spite of the in- 
creased population. More lumber has been consumed by 
the farmers, the railroads, the varied manufactories and in 
every other way. 

There was shipped to Chicago, the largest single lumber 
consuming market in the country, 2,362,856,000 feet in 
1906, as compared with 2,193,540,000 in 1905, an increase 
of 169,316,000 feet, or 7.7 percent. 

The railroads consume an immense amount of lumber. In 
the item of cross ties alone it is estimated that the total 
annual consumption is equivalent in board measure to more 
than 4,000,000,000 feet. It is thought that the railroads of 
the United States require for all purposes the product of at 
least 1,000,000 acres of forest land annually. 

Shipments by the members of this association for 1906 
were 1,860,847,819 feet, as compared with 2,005,559,961 feet 
in 1905, a decrease of 7.2 percent, due entirely to their in- 
ability to furnish the lumber. 

Shipments by the manufacturers of northern pine have 
been as follows: 


2900..... 2,135,252,719 feet | 1904..... 2,000,743,963 feet 
BOOL ... 2.0% 2,493,208,972 feet | 1905..... 2,005,559,961 feet 
THOR. 2.0% 2,101,391,355 feet | 1906..... 1,860,847,819 feet 
19GB... 0: 2,039,350,315 feet 


Shipments by the members of the Western Pine Shippers’ 
Association during 1905 were 557,000,000 feet and 700,000,- 
000 feet in 1906. Secretary Kellogg reports that the latter 
gee include reports from more mills than were included 
n 1905. 


Northern Pine. 


In 1890 the total production of northern pine in the states 
of Michigan, Wisconsin, Iowa and Minnesota was 8,500,000,- 
000 feet ; in 1906 it was barely more than 3,000,000,000 feet. 
The reports of the United States Forest Service of the pro- 
duction. of pine in these states, which include large and 
small plants of every kind, for 1905 was 3,900,000,000 feet. 

The decrease in production at Minneapolis the last year 
was 71,834,189 feet, representing a total production of 297,- 
112,811 feet for 1906, which compares with the high record 
of nearly 600,000,000 feet in 1889. 

Since 1895 248 firms, representing an aggregate annual 
output of pine lumber of 4,250,000,000 feet, have retired 
from business, due to the exhaustion of their timber supply. 
We have a detailed list of these firms. Plants representing 
approximately 500,000,000 feet capacity, which sawed in 
1906, will not be operated in 1907. 

Had it not been for the increase which has taken place 


’ in the production of yellow pine lumber in the south, and of 


the timbers of the west, it is difficult to say what conditions 
would now exist, with the country depending upon northern 
pine for its only supply. 

On aceount of the remarkable development of the southern 
states, as well as of the disappearance of the northern for- 
ests, there has been a marked increase in the production of 
yellow pine lumber. 5 amy RO figures compiled by Sec- 
retary Smith, of the Yellow Pine Manufacturers’ Associa- 


tion, there was produced in 1905 by 1,007 mills 8,237,626,494 
, an increase of 
feet, or 16.8 percent. This includes large and 


feet, as compared with 9,627,775,303 in 1906 
1,390,148, 
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small plants of all kinds in the entire yellow pine pro- 
ducing region. An increase in the producing capacity of 
350 mills in one year means that yellow pine forests will 
disappear very rapidly. It is estimated that about 2,250,- 
000,000 feet of yellow pine is now held by the manufac- 
turers, 40 percent of which is sold and awaiting shipment, 
leaving abeut 18 percent of the annual output still on hand. 

The forests of the Pacific coast are now being called upon 
for larger quantities of lumber for shipment to the coun- 
tries of South America and the orient. 

The combined annual inventories of the members of this 
association showing stock on hand January 1 aggregate 
1,080,122,493 feet of lumber and 200,167,100 lath. This is a 
decrease as compared with the stocks on hand January 1, 
1906, of 223,010,118 feet, or 17.1 percent. There is an in- 


crease in lath of 30,059,900, or 17.6 per cent. The total 
inventories since 1904 have been as follows: 

Lumber, feet. Shingles. Lath. 
ee 1,504,465,890 224,098,950 190,973,025 
hs tow es cea 1,361,406,206 238,034,400 196,300,000 
SOGisarsdsscak 1,303,132,611 141,658,750 170,107,285 
ee ee 1,080,122,493 22,271,100 200,167,140 


The stocks of lumber in pile on the Duluth-Superior docks 
at the close of navigation were 65,000,000 feet as compared 
with 89,000,000 feet in 1905. Of this all but 13,000,000 
feet was unsold as compared with 33,000,000 feet unsold at 
the same time last year. 

Prices of Lumber. 

Apparently there is a conviction that the prices for lum- 
ber are too high. No doubt this understanding is largely due 
to a lack of accurate information in regard to the produc- 
tion and distribution of lumber manufactured in this coun- 
try. There can certainly be no question about the enormous 
demand which there has been for it and that the amount 
of available timber is decreasing very rapidly is best proved 
by the advances which there have been in the prices for 
stumpage. 

In 1890 northern pine stumpage, the estimates of which 
included only the best timber, was sold at from $5.50 to 
$6.50 in the state of Michigan; from $2 to $4.50 in Wiscon- 
sin, and from 75 cents to $4 in Minnesota. At the present 
time what little remains in Michigan is held for $10 to $20 
and above. In Wisconsin timber sells for from $6.50 to $15, 
and the last sale made by the state of Minnesota brought 
$5 for the minimum and $13.55 for the maximum prices. 
Estimates now include all of the timber regardless of the 
quality. The United States government has recognized the 
disappearance of the timber and has placed in forest re- 
serves more than one hundred millions of acres. The Forest 
Service sells white pine in Minnesota today for $12 and 
norway pine for $10. In Ontario white pine stumpage sells 
for $20 along the Ottawa river and from $22 to $25 on the 
Georgian bay. 

Besides the law of supply and demand which regulates 
the price of lumber it is also affected by the increased cost 
of preduction. It is impossible to buy logs on the open 
market and manufacture and sell lumber on prevailing 
prices at a profit. It has been tried by many people without 
success. The cost of practically everything entering into 
the business of manufacturing lumber has increased enor- 
mously, as indeed have the prices of practically every raw 
and manufactured commodity consumed. 


Rate of Wages. 


The following is a table showing the wages being paid 
in the woods this winter as compared with previous years 
(monthly rate, including board) : 


EMPLOYEES IN WOODS-—MONTHLY RATE. 


02- 1906- 

1896. 1898. 1899. 1900. 1901. 1904. 1907. 

feamsters ...... 16.00 20.00 24.00 26.00 30.00 35.00 40.00 
Swampers ....... 13.00 20.00 24.00 25.00 30.00 30.00 45.00 
CREREEE ascanee 14.00 20.00 24.00 26.00 30.00 34.00 45.00 
Loaders ...-20.00 26.00 30.00 32.00 35.00 35.00 45.00 
CO Se 14.00 20.00 24.00 26.00 30.00 32.00 42.00 


Graders .........13.00 18.00 20.00 24.00 30.00 30.00 40.00 
Chain tenders....16.00 18.00 20.00 24.00 30.00 30.00 40.00 
Placksmiths ..35.00 45.00 50.00 55.00 60.00 60.00 75.00 
COGN ene kxs deca 40.00 45.00 50.00 55.00 65.00 65.00 75.00 

I think it ought to be said that the efficiency of the aver- 
ige logging crew is from one-fourth to one-third less than 
vhen wages were much less. Logging operations are now 
senerally conducted far remote from the place of manufac- 
ure and the cost of transporting the logs to the saws is 
icreasing yearly. 

Advances in Commodities. 

‘The following shows the advances which have taken place 
n the prices of a few principal staple commodities during 
the last few years. They are given for comparison with the 
advances in the prices of lumber: 


Wheat, Corn, Oats, 
No.1 No.3 No. § Iron, 
northern, yellow, white, Hogs, Pork, pig, 
bushel. bushel. bushel. cwt. barrel. cwt. 
NUARY— 
IS96.....$0.514% $0.24 $0.14 $3.40 $ 8.75 $11.00 
1906. ..«0- tae .29 -201%4 4.50 11.50 14.00 
190G....5 <8 381% -29% 5.40 15.70 17.50 
to er 38% 34% 6.30 16.75 27.00 
\ivanee 
er 1906. 60% 58% 142% ° 85% 91.4% 145% 


Cement, Hay, 








Portland, timothy, Wool, 

JANUARY— Brick, M. barrel. ton. pound 
ROUG Gcs tec ea ene $3.75 none s $ 8.50 $0.11 

Bee ee eres oe 4.50 $1.75 9.00 18% 
1008 ..2tcnageusieeee 6.00 1.90 9.50 -26 
190F sicca cubase «eae 2.30 12.00 25 

Advance over 1906... . 100% 31.6% 41% 127% 


‘Above are all cash prices at Minneapolis. 

rhe two principal substitutes for lumber are iron and 
cement. The demand for these commodities, due in a meas- 
ure to the scarcity of lumber, but principally to the enor- 
mous demand for construction purposes, is indicated by the 
fact that from the latter part of November, 1906, to the 
present time there has been an advance of 50 percent in the 
price of pig iron. Pig iron sold in Minneapolis in January, 
1805, for $16.75 a hundredweight; in January, 1906, for 
$17.50; in January, 1907, for $27; in 1898 it sold for $11 
t 3 


De 





Use of Cement. 


he general use of cement for construction began in 1900, 
When building activity was resumed after the country 
ewerged from financial depression. In that year cement sold 
in Minneapolis for $1.75 a barrel. Today it sells for $2.30 
4 barrel and is hard to get. 

n January, 1896, the average firm manufacturing north- 
etn pine lumber received for its product—the run of the 
m ii—on the basis of the wholesale price in Minneapolis, 
fiom $10 to $12.a thousand. 

In 1900 the average wholesale price on the same basis 

8 about $14.50. In January, 1906, it was $20.25, and at 
present it is about $21.50. The advance in all grades of 
limber, from the low prices prevailing in 1896 and 1897, 

about 100 percent, as the price lists will show. 

The remarkable development of this country has been 
ccomplished at the expense of the northern forests, the 
nd of which is now in sight. Timber owners are assailed 


for what is called the “wanton destruction of the timber 
wealth of the land.” 

Lumber has been an absolute necessity and the men 
who have manufactured it have been merely the agents 
who supplied the demands of the ——_. Had there been 
no demand for lumber they certainly 


would not have gone 


into the forests for it. The man who bought northern 
pine timber years ago, when the forest was considered more 
or less of an enemy to be gotten rid of, and who has held 
it through the lean and the fat years, is as much entitled 
to the increase that has come to him as is the man who 
took up a farm upon which a city has grown. 

As long as the demand for lumber continues it will in- 
crease in value until it reaches a point where other materials 
can be substituted. 

‘The minerals of the continent are inexhaustible; the prod- 
ucts of the soil are grown each year, but the present is the 
last crop of trees. 


In this connection Secretary Rhodes distributed 
printed copies of the stock sheets compiled from annual 
inventories, as follows: 

Stock of pine lumber held by manufacturers and whole- 
salers in Mississippi valley, St. Croix valley, Chippewa val- 
ley, northern Minnesota, Wisconsin valley and central Wis- 


consin on January 1, 1907, with totals and percentages for 
1907, 1906 and 1905: 


the railroads to furnish it. The lumbermen took the 
position that the rate on flat or gondola cars was 
unjust to the extent of the cost of the equipment, 
which was not needed when box cars were furnished. 

The western roads were invited in to the conference, 
but did not accept the invitation. A complaint was 
then filed against the western roads also by the lum- 
bermen’s associations in western territory. This 
came up in Chicago before the commission on Septem- 
ber 19. It had a similar outcome. Practically all the 
roads agreed to make the 500 pound allowance for car 
stakes, which amounted to an average of about $1 a 
ear for each shipment. 

The committee found what was considered satisfac- 
tory permanent equipment for gondola cars, but not 


PINE LUMBER HELD BY MANUFACTURERS AND WHOLESALERS. 








1907.———_——_ 1906. - - 1905.—— - 
I i iin h ast oval # awa BL Bo 242,329,796 275,627,057 470,519,947 
eee Seen OO GOD, « 0 oc 44.00.56 0000008 80,870,246 91,729,415 62,288,940 
Inch shop, D and better boards and strips 83,418,199 1 122,914,752 
C and better norway boards and strips.. 16,570;416 17,895,975 
ee Be a eee 60,404,990 63,502,554 
MO. BS DORRES BOG GTB ci cc ccc sccts 138,713,128 1 100,549,122 
No. 3 boards and strips............0.. 173,923,543 2 242,762,362 
No. 4 DomrGs GRE Strips... 2c ccccccces 94,617,073 1: 108,565,313 
ee D DORRES GUE GIP... 05a. cc es 6 35,971,000 21,239,094 
RE I. Ear i Aico S65 360 0 36:0 036-650 > 39,804,102 15 95,544,068 
WD Ts Kava ss ee een etsséedsees 643,422,451 862,601,139 772,973,240 
Total lumber reported............. 966,622,493 1,229,957,611 1,305,782,127 
SESS SA Gee Sa ee 113,500,000 73,175,000 55,624,079 
, RS Soren ee eee 1,080,122,493 1,303,132,611 1,361,406,206 
Gyre rr ree 22,271,100 141,098,750 233,650,900 
EE aes Gx We ena Kes oo 560,000 4,383,500 
Serre rer et rte ore eee 22,271,100 141,658,750 238,034,400 
Se Se ee re ree 180,667,140 164,957,285 181,140,040 
NNN s 5.0 60.4. 00:5-0 0 2 b'b 60's be o 19,500,000 5,150,000 15,160,000 
MEE Sxig-kie shh Oa Ace GaSe bes 4 200,167,140 170,107,285 196,300,040 
SN <A do Gh es boos pee ase Re Rae eo 302,964 1,913,296 2,240,189 


PERCENTAGE IN INCH LUMBER AND TOTAL STOCKS. 
-1907.-— —-1906.-— 1905. 
In In In In In In 
inch total inch total inch total 
Lbr. stock. Lbr. stock. Lbr. stock. 
» 








Sa ee eee 25.1 2: 36.0 
Thick finish and shop... 8.4 7.5 4.8 
Inch shop, D and better 
boards and strips.... 13.0 12.8 15.9 
C and ~obetter norway 
board and strips .... 2.6 1.6 2.3 
No. 1 boards and strips. 9.4 7.8 8.2 
No. 2 boards and strips. 21.5 17.1 13.0 
No. 3 boards and strips. 27.0 23.5 31.4 
No. 4 boards and strips. 14.7 14.2 14.1 
No. 5 boards and strips. 5.6 4.6 2.8 
BEL TUM, BOERS 0.0.002 00% 6.2 18.4 12.3 


Total inch. ....... 66.5 70.1 59.2 
Total lumber reported...100. 100. 100. 100. 100. 100. 
Totals of annual inventories, as compiled by the Northern 
Pine Manufacturers’ Association, representing stocks of lum 
ber in the Mississippi and Wisconsin valleys: 


- —Lumber. - - 
Feet. Feet. 


ae ere S146 See ti(‘ti«*“ OD OS 
I a Sad dons Ya wh ve 2,037,564,236 *105,719,507 
SS rere eer a 1,661,084,827 *376,479,409 


DvGs pisveawvapkwsietene 1,772,003,626 ¥110,918,798 
Sree cr 1,484,127,575 *287,876,041 
PETS 6:4)s:0's a casadcnveas 1,463,132,347 * 20,995,228 
 , PPS Terre errr TS 1,504,465,890 5 
SE ,361,406,206 
Pre er ee eee 1,303,132,611 
TTT T Er eS 1,080,122,493 





* Decrease. 
+ Increase. 





Lumber. Shingles. Lath. 
CO Peers 2,143,283,743 262,760,860 261,036,575 
| PTT eee 2,037,564,236 219,103,640 
_, ee 1,661,084,827 138,337,722 
Perr 1,772,003,626 238,472,755 
i SPPererarn. 1,484,127,575 164,475,465 
oO Sarre 1,463,132,347 285,420,898 
Bei eccescees 1,504,465,890 190,973,025 
ee Se 1,361,406,206 238,034,400 196,300,000 
arr 1,303,132,611 141,658,750 170,107,285 
SPT ere y 1,080,122,493 22,271,100 200,167,140 


The chairman appointed as a committee to nominate 
officers for the ensuing year, C. A. Smith, William 
Irvine and George Maxson. The committee retired to 
deliberate. 

Walter W. Ross, of New York and Chicago, attor- 
ney for the complainants in the car stake equipment 
cases, was next introduced to make a statement of the 
work done. He traced the development of the case 
historically. He said that one complaint was first 
filed in eastern or official classification territory, and 
a second in southern territory. Each complaint em- 
braced two matters. One was the practice of charging 
shippers freight on car stakes which were part of the 
equipment of ears. The other was compelling shippers 
to furnish this equipment without compensation. 
A year ago these cases came to a hearing before 
the Interstate Commerce Commission at Washington. 
Before the meeting the lumbermen were requested by 
the railroads to discuss terms of settlement. A con- 
ference was held and the railroads offered to make 
an allowance of 500 pounds on each car if the com- 
plaint were dismissed. The lumbermen said this was 
good, but not all they would ask. The hearing came 
on and the railroads made the same offer before the 
commission and then moved for dismissal of the pro- 
ceeding. The commission after argument denied the 
motion, and three days were then spent in submitting 
evidence. In this time the railroad representatives 
eame to take a broader view of the matter. When 
they found that 300,000,000 or 400,000,000 feet of 
lumber was wasted every year on wooden stakes they 
admitted that it was a great economic waste. It was 
agreed that each side should appoint a committee of 
seven to confer on the question of a substitute de- 
vice, and railroad representatives agreed that if a sat- 
isfactory one could be found it would be the duty of 





for flat cars. Then the lumbermen’s committee con 
sulted mechanical engineers, who worked out the form 
of stake now being given a trial. There are 150 cars 
equipped with these stakes. Tests so far show these 
are practical, but other tests will be made. Mr. Ross 
asked the members who received these cars to have 
photographs taken when loaded, and then get reports 
from the consignees as to their condition on arrival. 
While it was likely that a settlement would be reached 
the lumbermen must be prepared to fight the case 
through. The plan was to have a joint conference of 
the lumbermen and the railroads soon, as to the amount 
to be allowed shippers when stakes are furnished by 
them, and on the time when such arrangement will be 
made effective. Before March 1 it is believed that 
enough tests will be made to demonstrate whether the 
steel stakes are practical. The conference will be 
held soon after that, and if it fails to come to an 
agreement, then the whole matter must come before 
the commission. Then some of the members of the 
Northern Pine Manufacturer’s Association will be 
needed to go before the commission and give evidence. 
The amount in controversy is a big one to lumber- 
men, amounting in the aggregate to about $20,000 a 
day. 

Edward Hines moved that the president appoint a 
committee to go to Washington and give testimony in 
the case if desired, and this carried. 

The nominating committee then reported the follow 
ing list of officers: 

President—C. C. Yawkey. 

First vice president—-Edgar Dalzell. 

Second vice president—-Drew Musser. 

Treasurer—C. A. Smith. 

Directors—Northwestern district, Fletcher Walker; cen- 
tral, E. L. Carpenter; Lake Superior, M. J. Scanlon; river, 
William Carson; Wisconsin valley, L. K. Baker; west Wis 
consin, William Irvine. 

Mr. Yawkey declined to serve as president, declar- 
ing that is was customary for the president to serve 
two terms, and said that he could not give the work 
the time it would require during the next year. On 
motion of M. H. McCarthy, the report was amended 
so as to substitute the name of R. M. Weyerhaeuser 
for that of Mr. Yawkey as president. In that form 
the report carried, Major McCarthy putting the mo- 
tion. 


The members of the bureau of uniform grades were 
then selected by districts, as follows: Northwestern 
district, Fletcher Walker; central, C. E. MeGibbon, 
Minneapolis; Lake Superior, J. F. Wilson, Cloquet; 
lower river, F. C. Mueller, Davenport; Wisconsin 
valley, R. E. MacLean, Wells, Mich.; west Wisconsin, 
W. H. Bundy, Rice Lake, Wis. 

A. J. Taylor then presented the following resolu- 
tion, which was adopted: 

Resolved, That it is the sense of the members of the 
Northern Pine Manufacturers’ Association, in annual meet- 
ing assembled, that a laboratory for testing the strength and 
other characteristics of wood and for solving problems con- 
nected with its economic use is essential to the manufac 
turers and users of forest products of this country ; 

Resolved, That this association pledge its support to 
the effort now being made by Congress to secure an appro- 
priation for such a laboratory, to be included in the appro- 
priation for the agricultural department, and the laboratory 
to be under the control of the Forest Service of said depart- 
ment. 

Secretary Rhodes presented a request from the 
Insurance Underwriters’ Association, that the associa- 
tion codperate with them in getting the state legis- 
lature to authorize a change in the standard policy, 
so insuranee companies may waive the rule requiring 
20-foot clear spaces. Unless this is done rates will have 
will have to be raised. Mr. Hines moved that the 
president appoint a committee of five to investigate, 
with power to act in the matter. 

(Concluded on page 73.) 
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NEBRASKA RETAILERS IN CONVENTION ASSEMBLED. 


First Joint Session of the Nebraska Lumber Dealers’ and the Lumbermen’s Mutual Insurance Associations— 
Year One of Unusual Prosperity—Indorse Reciprocal Demurrage Movement. 


LINCOLN, NEB., Jan. 23.—The first session of the joint 
meeting of the Nebraska Lumber Dealers’ Association 
and the Lumbermen’s Mutual Insurance Association was 
called to order by President O. O. Snyder, of the retail 
association at 2 p. m., on Tuesday, January 22, in the 
Auditorium. Mayor Brown, who would have welcomed 
the visitors to the city, was called east by the sickness 
of a relative, but he left the keys of the city in the hands 
of a committee that was to use them as the nature of 
the case might require. As Mayor Brown is a retail 
lumberman his absence was regretted. The president 
read his address, as follows: 


President Snyder’s Address. 


For a number of years the lumbermen of the state 
have had the insurance matter up at each of their annual 
meetings, working to get the number required and de- 
vising how best to proceed to perfect the organization, 
and one year ago at the meeting in Omaha the organ- 
ization was perfected, adopted, and opened for business, 
with results that have exceeded our fondest expectations 
and which will be given you later from our insurance 
department in its reports to be read. 

It is a great pleasure indeed to again meet so many 
loyal fellow lumbermen from every part of the state, and 
on behalf of the official board I thank you for the inter- 
est taken in our joint meeting, which is made keenly 
manifest by your cheering presence at this time. 

Seemingly the last few years the associations through- 
out the different states, and especially the lumber trade 
journals, have taken up about all the different subjects 
and phases of the lumber business and have thoroughly 
discussed them, and yet, to exhaust the various topics 
of which they treat would transcend the powers of the 
brightest genius. 

Year of Prosperity. 


The last year has been one of unusual prosperity to 
our people. Within our own state, with hay selling on 
board cars at $8 to $11 a ton, hogs topping the market 
at 6 to 7 cents, and other things sold by the farmers 
in proportion, is it any wonder that the farmers are 
still demanding lumber for improving their already val- 
uable farms? Throughout the entire western portions 
of this magnificent country of ours great and boundless 
prosperity exists. 

One of the greatest of railway magnates recently said 
that the western country had grown so fast and at such 
a swift pace and the demand for shipping all commodi- 
ties was so great that the railways have been unable 
to keep up with the procession. 

The demand for all kinds of building material still 
continues unprecedented, notwithstanding both sides of 
the manufactures list keep moving and changing, but 
always in one direction—going up. 

Several matters in which we as an association are 
interested should be taken up and thoroughly sifted out, 
so far as Nebraska is concerned, at this meeting. The 
most important at this time is the national reciprocal 
demurrage question. 

If this association wants and demands a national and 
state reciprocal demurrage bill passed let us pass reso- 
lutions asking our members in both branches of Congress 
as well as our state legislature to, if possible, place such 
laws upon our national and state statute books. This 
national reciprocal demurrage proposition is assuming 
vast proportions. Quoting from the AMERICAN LUMBER- 
MAN that issued the call for the meeting held in Chi- 
cago January 5, we find the following, from J. E. Defe- 
baugh’s address before the Chicago meeting: 

The Madden Bill. 

“As most of you know, Congressman Martin B. Mad- 
den, of Chicago, has been preparing a bill on this very. 
subject, and it will most assuredly be presented at an 
early day, whatever this convention may or may not do. 
Therefore the objection of some to any agitation of the 
subject falls to the ground. It is for you to say whether 
you will support it as it stands, or will seek to have it 
modified in some of its features and then support it, or 
will frame a bill of your own, or will ignore the entire 
matter. The bill is strongly backed, being framed at 
the instance of the American Shippers’ Association. 

“T have been in correspondence with Mr. Madden and 
had the pleasure of an interview with him in his office 
in this city last week after his bill had been completed. 
Of course he cannot give out the text of the bill before 
it is presented to the House, but he has kindly given 
me a synopsis of it, over his signature, as follows: 

““The bill which I propose to introduce in Congress 
provides that cars shall be furnished by the railroad 
companies upon demand by the shippers within a rea- 
sonable time after the application is made; that trains 
shall be moved not less than sixty miles each day; that 
failure to deliver cars within reasonable time shall sub- 
ject the carriers to a penalty of $1 a day for each car 
which it fails to furnish and such damages as the appli- 
cant may show in court, the costs of the suit and rea- 
sonable attorney’s fees to be recovered in any court of 
the United States in the district in which the defendant 
resides. 

“That the consignee shall have forty-eight hours fee 
time in which to unload the cars, beginning at 7 o’clock 
in the morning following the placing of the cars. In the 
event of failure to unload within that period he shall 
pay $1 a day for each car. The same condition for the 
collection from the consignee applies as that above de- 
scribed with relation to the carrier. 

“That no demurrage shall be charged in the case of 
bunching the cars. In other words, if one car a day is 
ordered for delivery at a given point five days shipments 
cannot be placed at once except on condition that demur- 
rage shall be waived on the excess number of cars 
laced. 

“<The Interstate Commerce Commission is authorized 
by the bill to prescribe any rules it may deem necessary 
for the proper enforcement of the law and in its discre- 
tion may modify any section of the bill as required for 
the collection of demurrage, either in particular cases 
or. in general orders applicable to general circumstances 
and conditions, so that, whatever the special language 
of the bill may be, authority is given to the Interstate 
Commerce Commission to make such rules and regula- 
tions under the circumstances as to apply to almost 
every case, no matter what its peculiarity may be, the 
intention being that such authority be given to the 
Interstate Commerce Commission as to make the law 
sufficiently elastic to meet every case.’ ”’ 

Just a word, gentlemen, relative to the hearing now in 
progress being conducted by the state against our asso- 
ciation, the officers and official board have been ready 
to respond to all calls, and have not delayed the hearing 
at any of its sittings. The case on the part of the state 
is being conducted in a fair and —— manner and 
all we desire is to have the state 








understand just what our association assumes in the 
matter of conducting its affairs, and while this case is 
of great interest to our association yet at this time we, 
your Officers, would kindly advise that no discussion of 
this matter be had at this time either in our meeting 
or elsewhere. Your officers are directly accountable to 
you and they will look after the same in as capable a 
manner as possible. 
Trade Exhibits. 

Our trade display proved so taking last year that we 
concluded the lumbermen and the public of Lincoln and 
others who might want to call to see what the lumber- 
men of Nebraska were doing would be equally as 
popular again this session. Thus this lumber and mate- 
rial symposium was inaugurated. And we are glad indeed 
to have the press representatives of Lincoln with us 
and they can through their columns say to the public 
that the open door policy is ours and all are cordially 
invited to call and inspect our display exhibits. 

The lumber journals have been exceptionally valuable 
to all branches of the lumber industry the last year. 
The new questions and conditions arising are of vital 
importance, and these trade papers have disseminated 
and promulgated information that has kept the entire 
lumber world in touch with every condition of trade. 
If there is anywhere any one who does not receive on his 
desk some one of these valuable journals, he is losing 
information he cannot afford to lose. 





Necrology. 

Brother Lumbermen, let us pause in our work for a 
brief spell. Only a few days ago word ewent out over 
the state that one of the honored members of this asso- 
ciation and a resident of this city had passed away. I 
refer to our late, esteemed Brother Peter Dierks, whom 
we will greatly miss this session. He who was modest 
in his utterances, distinguished and successful in busi- 
ness, respected as a citizen, loving as a husband, and 
affectionate as a father. I would recommend that suit- 
able resolutions be prepared by a special committee and 
that they be spread on the records of our association 
and a copy sent to the bereaved family. 

I desire to thank the members of this association for 
the honor conferred upon me the last two years in mak- 
ing me your executive of.icer and I desire to thank the 
secretary and the board of directors for faithfulness irt 
the discharge of their duties, and bespeaking for this 
convention a most successful session. 


President Snyder closed with a rhythmical ‘‘roast’’ 
of the railroads, which was interspersed with thanks to 
the association, comical allusions to the order’ of Hoo- 
Hoo, demurrage ete. 

Secretary Critchfield supplemented his report by the 
remark that many of those present might be surprised 
to see him there unshackled, the meaning of which will 
be understood by those who know that the state had 
brought suit against the members of the association for 
restraint of trade and for conspiracy, the investigation 
is not yet concluded. Following is Secretary Critchfield’s 
report: 

Secretary Critchfield’s Report. 


It is not necessary of me to occupy much of your 
time, since you have heard the president's address. We 
have with us today Mr. Hotchkiss, of Chicago, who is a 
veteran in the lumber business, and we want to give 
way to him, hence will make a very short report. 

The last year has been one of activity in all lines of 
business and more especially in that of the lumber busi- 
ness in Nebraska. In mest sections of the state the 
amount of business done exceeded that of 1905. The 
sharp advance in prices of all commodities has had 
much to do with the agitation and unrest on the part 
of those who are uninformed in regard to the causes, 
and it is quite natural that the lumbermen should come 
in for an undue share.of the blame for high prices of 
building material. The ordinary farmer, property owner 
or real estate speculator, will have no guilty conscience 
if he succeeds in advancing the high price of real estate. 
It makes very little difference to a real estate owner or 
agent what price he has paid for a piece of land or 
town lot, nor how badly a man needs it for a home upon 
which to live, he wants all he can get for it. He must 
have the market price. It is usually the man who wants 
an exorbitant price for his land or farm products that 
will howl the most on account of high-priced lumber. 
They will invariably talk to you as though you have 
your own mill and timber lands and you ought to take 
a low price, even if it is worth more. 

The sensible man who seeks to investigate conditions, 
and who will take thought of the increased demand for 
all kinds of lumber, coupled with the gradual and natural 
decrease of the supply and the unparalleled slow service 
of the railroads in transportation, will ‘note that lumber 
dealers have been put to a very great- disadvantage. 
The very fact that the great forests are being fast 
obliterated—the very last tree having been marked for 
slaughter—and that the Great Being who planted them 
has apparently long since yielded to the inactivity of 
the human race in planting new forests and properly 
protecting the same, ought to convince the average 
thinker that the price of lumber is too low, and the 
advance is only just fairly hegun. 

The sharp advance during the early months of last 
year was the echo of brisk demand. This, following 4 
comparatively low stock on hand throughout the coun- 
try and the lack of prompt shipment, has so changed 
conditions in the retail business as well as in the manu- 
facturing business, that it requires at least 33 percent 
more capital to run a yard or manufacturing plant than 
it did a year or so ago. This naturally adds taxes, in- 
terest, insurance etc., and it will be seen that the 
retailer is forced to increase his profits in proportion 
or go out of the business. 

We feel that it would be unwise and not necessary 
for us to go into a detailed report of the last year’s 
work as connected with the office of secretary, for the 
reason that it has been somewhat diversified. Our asso- 
ciation has furnished the foundation for considerable 
political thunder. We simply remained at our post and 
kept on “sawing wood” and the retailers of Nebraska 
have been pretty busy dealing out “knotty boards” at a 
low profit. The loyalty of our members has been appre- 
ciated by your board of directors who have certajnly 
had a double duty to perform. The membership remains 
about the same as last report with a few added. 





Insurance. 

At our last convention a mutual insurance association 
was organized in connection with the state association. 
The first policies were dated on March 1. At the close 
of ten months’ business, Dec. 31, 1906, we had 419 
policies with $661,100 insurance in force. This new duty 


y and thoroughly occupied much of the time of the secretary, and coupling 


this with the increased work of the association and of 
board of directors, we must plead that the secretary 
has put in full time. 

Demurrage. 


At our last meeting a committee was appointed to 
look up the reciprocal demurrage question. This ques- 
tion has culminated in a question of national import, and 
like the much agitated interstate commerce law of a 
year ago will, no doubt, be settled by Uncle Sam in the 
near future. However, a bill which was presented and 
submitted by the committee a year ago has been intro- 
duced in the legislature by Hon. John P. Thiesen of 
Jansen Lumber Company, Jansen, Neb., and that gentle- 
man reports that it meets with the approval of many 
of his colleagues with whom he has talked. 


Financial Report. 


Received for dues to Jan. 11 1907...... $3,193.00 
ee ED BORNE oi onci ce cakcecescsacces 3,193.00 


Balance in treasury Feb. 8, 1906........ 322.15 
Collected during year to Jan. 11, 1907... 3,193.00 
BED oi5 550 sin Sh s0Ninens cane ss once svinne e¥ieieenesss $3,515.15 
Pees GOE OM GHOSE BD OD BF... ok cciccceccsiven 3,455.69 
3Zalance in treasury Jan. 21, 1907.............0. $ 59.46 


The following committees were appointed: 

Auditing—L. N. Cox, Scotts Bluffs; Lars Larson, St. 
Paul, Minn.; P. D. Correll, Plainview. 

Resolutions—G. W. Baldwin, Crete; S. D. Ayers, Cen- 
tral City; T. D. Whiffen, Dewitt. 

It being announced that possibly there might be an 
excursion to the south, W. E. Banning, of Union; M. L. 
Fries, of Arcadia, and J. Asperingan, of Havelock, 
were appointed as an excursion committee. 

G. W. Hotchkiss, secretary of the Illinois Lumber 
Dealers’ Association, read a lengthy paper on ‘‘ What 
Makes the Price of Lumber So High?’’ followed by a 
brief discussion, the position being taken by one dealer 
that it was not high, by another that it was owing to 
the railroads, and by still another that the cause was the 
high price of all labor and the advance in material 
generally. 

C. J. Flack, representative of the California Redwood 
Company, was asked to take the floor. He said there 
is a false impression abroad concerning redwood. The 
wood grows over a latitude of about 800 miles and there 
are as many kinds of redwood as there are people. 
Dealers have complained that it shrinks endwise, and he 
quoted government tests to show that in this respect it 
exceeds white pine by only a small fraction of an inch. 
After being thoroughly dried its shrinking and swelling 
features are eliminated. His company, composed of 
twelve of the largest manufacturers, have from 35,000,- 
000 to 40,000,000 air drying on stick. It was sold 
extensively for-incubators, and if it would stand in an 
incubator that for weeks was subjected to a high tem- 
perature it would stand in any place. His company has 
had no trouble with car shortage. Ninety-five percent of 
all the siding used in Kansas City is redwood. 


Wednesday Forenoon Session. 


This session was devoted to mutual insurance matters, 
and following brief remarks of P. M. Green, president 
of the Nebraska Insurance Association, Secretary Critch- 
field read his report, from which the following is gath- 
ered: 

The first policies were written Marth 1, 1906, the num- 
ber of policies written to date being 431 and the amount 
insured $681,000. The failure of some of the old line 
companies to meet their losses in the San Francisco disaster 
created increased interest in the mutual. Before March 1 
it is hoped that the financial status of the company may 
be such that a policy of $3,000 may be written on every 
risk taken, which, with the $60,000 that can be obtained 
from the Retail Lumbermen’s Insurance Association, of 
Minneapolis, will erfable the dealers to carry nearly all 
their insurance in these two associations. The Nebraska 
association was unfortunate in losses the first six months 
of its existence, but they were met promptly. The heaviest 
loss was $1,881.39. There were ten losses during the year, 
eight in Nebraska, one in Minnesota, one in South Dakota. 
The fires originated as follows: Two from a fire that 
started in a barn; one from lightning; one from spontane- 
ous combustion of coal; one from high water getting into 
a lime house; three from burning of adjacent Suilitnes ; 
one from burning of car of lumber on track; one from 
burning of depot. 

The financial report showed that the receipts for the 
ten months ending December 21, 1906, were $9,861.47, 
and the disbursements $3,979.66, leaving a cash balance 
on hand of $5,881.81. 

The balance of the session was occupied by W. G. 
Hollis, secretary of the Retail Lumbermen’s Insurance 
Association, of Minneapolis, who in a brief, interesting 
address explained the origin, advantages and growth of 
the mutual associations. Enclosed sheds, Mr. Hollis 
said, are poorer risks than open yards. It had been a 
question if enclosed sheds should not bear a higher rate, 
and investigation was being pursued along this line. 
The tramp risk is eliminated from the enclosed sheds, as 
also to some extent is the risk from outside fires, but 
once a fire originates inside the shed the result is disas- 
trous. When a gasoline engine is used for the running 
of small machinery the tank should be buried in the 
ground not less than 30 feet from the building, and 
the engine should rest on either a cement or iron founda- 
tion surrounded by a lip to prevent the spread of the 
fluid. The practice, which is somewhat prevalent in 
some sections, of having a carpenter shop im a shed was 
discountenanced; if such a shop is to be sustained it 
should be in a separate building, as far from the shed 
as possible. If a fire originates in a shop connected 


with a shed the policy is vitiated. Care should also be 
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taken that all grass and weeds growing in a yard should 
be cut before they become so dry as to be inflammable. 

A vote of thanks was extended to Mr. Hollis for his 
address. 

Afternoon Session. 

The afternoon session was largely devoted to inquiries 
regarding insurance, which were answered by Mr. Hollis. 
The matter of employing an inspector was considered 
and it was decided that it be not done the present year. 

Officials of the insurance company were elected as fol- 
lows: 

President—P. M. Green, Aurora. 

Vice president—A. Barnett, McCook. 

Treasurer—S. A. Foster, Lincoln. 

Secretary—Bird Critchfield, Lincoln. 

Directors—William Krotter, Stuart; G. W. Baldwin, 
Crete, and H. G. Corell, Plainview, were elected to re- 
place those whose term of office expired. 

On Wednesday afternoon about 100 of the dealers 
were subpoenaed by the state to appear at the investiga- 
tion which will be resumed in Lincoln February 25. This 
was no surprise to the officials of the association, as they 
had thought that this would be the occasion for such 
were subpoened by the state to appear at the investiga- 
action. 

Entertainmenis., 

Tuesday evening the dealers and their ladies in large 
numbers were given a theater party at the Oliver by the 
Lincoln dealers, the play being a musical comedy, ‘‘ The 
Little Joker.’’ 

On Tuesday afternoon the ladies in attendance were 
proffered a reception at the residence of Secretary 
Critchfield. ; 

On Wednesday evening the Lincoln dealers provided 
tickets for the vaudeville theater, the Lyric, and follow- 
ing the program the gentlemen.were entertained at the 
Commercial Club. 

Forty exhibitors occupy space in the auditurium. 


Treasurer Fried’s Report. 


Balance on hand February 8, 1906. 322.15 
Received from secretary April 7, 1906. 1,000.00 
Received from secretary April 30, 1906. 1,000.00 
Received from secretary October 3, 1906 "600.00 
Total January 21, 1907 ....0c006ss00 $ 593.00 $3,515.15 
Paid out on orders 1 to 27 respectively. 3,455.69 
Balance on hand January 22, 1907.. $ 59.46 


THURSDAY’S SESSION. 
(Special telegram to the AMERICAN LUMBERMAN.) 

LINCOLN, NEB., Jan. 24.—At Thursday’s session the 
question of the proposed excursion to the south was 
taken up and after discussion it was decided to abandon 
the plan. The election of officers resulted as follows: 
M. L. Fries, of Arcadia, president, and G. W. Baldwin, 
of Crete, vice president. Retiring directors are re- 
placed by P. D. Correll, of Plainview, and R. M. Trum- 
bull, of Hildreth. The legislative committee of the 
association reported in favor of an act to regulate de- 
murrage and storage charges and prevent delay in fur- 
nishing cars. W. G. Hollis, secretary of the Northwest- 
ern Lumbermen’s Association, addressed the convention 
at some length, attacking the plans of exponents of re- 
ciprocal demurrage and explaining the plan which is to 
be adopted by the Northwestern association. Other 
speakers who touched on this subject warmly commended 
the action of the National Reciprocal Remurrage Con- 
vention, recently held at Chicago, it being the sentiment 
ot the association that a strong law is needed to bring 
about some radical changes in the methods of handling 
freight. 

Those Present. 
A 


G. D. Arnup, Hasset Lbr. Co., Tecumseh. 

S. D. Ayres, S. D. Ayres Co., Central City. 

S. A. Austin, Wilsonville. 

J. B. Austin, J. B. Austin & Son, Orleans. 

J. A. Aspegren, Aspegren & Strand Lumber Co., Havelock. 


John. D. Anderson, Anderson-Page Lumber Co., 
Grace Attkin, S. A. Foster Lumber Co., Lincoln. 
E. N. Averill, Alexandria. 


John Aleraven, Exeter. 


Unadilla, 


J. B. Adams, Crowell Lumber & Grain Co., Blair. 
R. L. Avery, Chicago Lumber Co., Edgar. 
S. R. Austine, Tamora. 
J. H. Allen, Nebraska Material Co., Lincoln. 
Charles S. Ash, C. M. Kincaide Co., Lincoln. 
B 
Harry T. Black, Francis Lumber Co., Lincoln. 
D. C. Bane, D. C. Bane & Co., Fairbury. 
J. J. Baldwin, Curtis & Bartlett, Lincoln. 
A. V. Barry, Perry & Bee Co., Cambridge. 
H. Binger, H. Binger Co., Wilber. 
B. E. Binger, Lincoln Sash & Door Co., Lincoln. 


k. E. Brooks, McGoldrick Lumber Co., Spokane, Wash. 
W. B. Banning, Union. 

R. C. Brannan, Brannan & Ayres, Fullerton. 

J. M. Byers, Dorchester. 

E. L. Brown, O. L. Brown, Chester. 

J. B. Burbank, Lincoln Sash & Door Co., Lincoln. 
George W. Baldwin, Crete. 

W. H. Birk, Gibbon. 

L. M. Best, Searle & Chapin Lumber Co., Lincoln. 

F. Bailes, Oswald-Oliver, Hastings. 

R. G. Bennett, Sunderland Lumber Co., Omaha. 

J. M. Brown, jr., J. M. Brown Lumber Co., Lincoln. 
A. C. Bonawitz, Gladstone. 

Mike Brown, Rogers Lumber Co., Lincoln. 

Bonnell Lumber Co., Jump River Lumber Co., Lincoln. 
Mr. Blanden, Western Lumber Co., Western. 

B. B. Brown, A. Koehler Co., Strang. 

B. E. Beltz, McCall-Webster Elevator Co., Minneapolis, Minn. 
W. R. Brooks, Consolidated Fuel Co., Fremont. 

S. C. Bruner, Ansley. 

M. Bolton, Geneva. 

Arthur D. Baum, Chicago Lumber Co., Rosemont. 

P. T. Buckley, Blue River Lumber Co., Stromsburg. 
J. B. Buekley, Blue River Lumber Co., Stromsburg. 
H. T. Bruce, H. T. Bruce Co., 


Broken Bow. 
Cc. E. Byres, Byres Lumber Co., Alma. 
M. E. Butterfield, Horsch & Butterfield, Union Place. 
W. T. Barstow, Koupal & Barstow, Lincoln. 
C. T. Bolton, Bolton Bros., Davenport. 
H. J. Bingenheimer, Creighton Lumber Co., Creighton. 
John Buckléy,’ Rogers Lumber Company, Waco. 
L. Bridenthal, L. Bridenthal & Co., Wymore. 
Cc. L. Bowling, Coeur de’ Alene Lumber Co., Lincoln. 
O. A. Bailey, Crab Orchard Lumber Co., Crab Orehard. 
George J. Backens, Backens-Judd Lumber & Cooperage Co., 
Misanpocie. Minn. 


J. Bruce, R. S. Proudfit Lumber Co., Naponee. 


Samuel Boyd, Coeur d’Alene Lumber Co., 
R. M. Baker, Fidelity Lumber Co., 
Cc. O. Blomquist, Sunderland Roofing & Supply Co., Omaha. 
Charles L. Branner, Edward Bradford Lumber Co., Spalding. 
D. Burke, Burke & Clements, Ord. 
W. C. Brown, Edwards & Brown, 
Cc 
F. A. Chidester, Lefebure Ledger Co., 
Cc. R. Cushman, Overland Lumber Co., 
W. D. Crone, W. 
B. Critchfield, 
R. D. Correll, Plainview. 
F. M. Cougill, Plymouth-Gypsum Co., Ft. Dodge, Iowa. 
Don Critchfield, Dunn-Kincaide Lumber Co., Lincoln. 
Charles G. Crook, Chicago Lumber Co., Meadow Grove. 
J. W. Chase, B. R. Lewis Lumber Co., Hastings. 
Mr. Cummings, McKee Lumber Co., Quincy, Ill. 


Lincoln. 
Sioux City, Iowa. 


Morray. 


Cedar Rapids, 
Omaha. 

D. Crone Lumber Co., Imogene, Iowa. 
secretary, Lincoln. 

Correll Bros., 


Iowa. 


T. L. Carroll, Gothenburg. 

M. L. Crandell, Paul-Schminke Co., Burr. 

M. G. Colpetzer, Chicago Lumber Co., Omaha. 

M. B. Copeland, M. A. Disbrow & Co., Omaha. 

J. A. McCampbell, Humbud Lumber Co., Minneapolis, Minn. 
A. J. Cram, Cram & Co., Burwell. 


5, Coonthitt, Antrim Lumber Co., 
M. Caldwell, Lincoln. 
L. W. Cox, L. W. Cox & Co., 


Kansas City, Mo. 


Scotts Bluff. 


W. W. Cochran, P. D. Smith Co., David City. 

Cc. W. Calkins, Western Glass & Paint Co., Lincoln. 
A. F. Camerson, W. W. Cameron Co., Chester. 

F. Cox, Rogers Lumber Co., Fairmont. 

W. W. Chappell, McIntosh Lumber Co., Kennesaw. 
H. I. Converse, H. I. Converse Co., Shickley. 

G. E. Cobb, Sunderland Bros., Omaha. 

L. L. Clark, Sunderland Bros., Omaha. 

A. Carter, Sunderland Bros., Omaha. 

J. H. Cooley, Hebron. 

Carleton Lumber Co., Carleton. 

J. G. Chapin, Searle & Chapin Lumber Co., Lincoln. 
A. E. Cummings, W. I. McKee Lumber Co., Quincy, III. 
Cc. N. Carpenter, W. T. Ferguson Co., York. 

A. M. Casner, Foster Lumber Co., Clark. 

Moses Campbell, Galena Lumber Co., Atkinson. 

J. T. Crocket, Cypress Selling Co., Des Moines, . lowa. 
M. F. Caley, Horton Lumber Co., Creighton. 

A. H. Cox, Rogers Lumber Co., Fairmont. 

E. 8. Clark, E. S. Clark & Co.. Gretna. 


C. G. Cone, C. W. Hull Co., Union Place. 
F. E. Coe, Coe & Hultz Lumber Co., Lincoln. 
C. L. Chaffee, Missouri Lbr. & Land Ex. Co., 
W. D. Crist, James R. Lehmer, Omaha. 
A. C. Collins, Walrath-Sherwood Lumber (« 
Bess Clements, Burke & Clements, Ord. 


D 
Wiels Milling & Grain Co., 


Kansas City, Mo, 


Humphrey. 


A. F. Diels, Scribner. 


J. C. Duncon, N. Duncon & Co., Pawnee City. 
A. L. Davis, Carlisle-Pennell Lumber Co., Atchison, Kan. 
N. B. Dolsen, Chicago Lumber Co., Norfolk. 
C. H. Ditewig, Long-Bell Lumber Co., Omaha. 
G. L. Dunn, Dunn-Kineaide Lumber Co., Lincoln. 
E. G. Dey, E. G. Dey & Co., Lincoln. 
T. H. Doran, Cram & Co., Burwell. 
K. L. Duncan, Redwood Co., Kansas City, Mo. 
John Davis, Lincoln. 
Dr. E. F. Dodd, Rock County Lumber Co., Newport. 
F. L. Davies, F. L. Davies & Co., Utica. 
W. F. Dawson, Dawson Grain Co., Linwood. 
W. H. De Bolt, Searle & Chapin, Seward. 
J. E. Davey, J. E. Davey & Sons, Malcolm. 
A. L. Day, Day & Frees Lumber Co., Superior. 
E 
G. M. Eggleston, G. M. Eggleston Co., Bennett. 
G. L. Evans, Creighton Lumber Co., Creighton. 
E. W. Elwell, Dunn & Kineaide, Lincoln. 
G. W. Eggleston, jr., G. W. Eggleston & Son, Palmyra. 


Mell Eaton, City Sash & Door Co., 


Sioux City, lowa. 
Mr. Eichhon, J. H. 


von Steen, Beatrice. 


F. B. Edman, Kirby Lumber Co., Omaha. 

M. B. Edleman, Cloquet Lumber Co., Lincoln. 

H. D. Enslow, College View. 

E. J. Erford, Staplehurst Lumber Co., Staplehurst. 
J. A. Elliott, Fremont. 


E. Erickson, Citizens Lumber Co., 


Campbell. 
John B. Eby, R. S. 


Proudfit Lumber Co., Guide Rock. 


A. C. Erickson, Brock Lumber Co., Brock. 
J. H. Erford, Erford & Walker, Lincoln. 
Frank N. Edwards, Whitebreast C. & L. Co., Lincoln. 


F 


H. Feecker, F. Wilce Co., Chicago, II. 


J. D. Ferguson, 8S. A. Foster Lumber Co., Lincoln. 
M. L. Fries, Arcadia. 
T. H. Francis, Francis Lumber Co., Lincoln. 


Jacob Frey, Mayberry. 

S. A. Foster, S. A. Foster Lumber Co., 
Frank L. Fox, Lexington. 

Edward Forham, Eastern Oregon White Pineacy, 
‘. W Farrington, U. S. Gypsum Co., Ft Dodge, 
F. R. Fruer, Northern Coal & Coke Co., 
C. J. Flack, Redwood Manufacturers Co., 
H. S. Fuller, Crete. 

Will W. Frie, Chicago Lumber Co., 
G. W. Fitzsimmons, Scotia. 
William Fried, Nye-Schneider Lumber Co., Fremont. 
I. G. Foster, Day & Frees Lumber Co., Nelson. 

D. W. Fay, Chicago Lumber Co., Blue Hill. 

R. S. Fuller, Fairbury Lumber Co., Fairbury. 


Lincoln. 


Iowa. 
Denver, Colo. 
Kansas City, Mo. 


Chapman. 


H. Franey, D. T. Cornell Lumber Co., Atlanta. 
J. C. Fyfe, Rust-Owen Lumber Co., Drummond. 
William Fries, Nye-Schneider-Fowler Co., Fremont. 
L. A. Furlong, McGillis & Gibbs Co., Milwaukee, Wis. 
Cc. P. Frisk, Crescent Lumber Co., Omaha. 
Lynn Fossler, Western Paint & Glass Co., Lincoln. 
John A. Friesen, Jansen Lumber Co., Jansen. 

G 
F. O. Gulley, Ozark White Lime Co., Fayetteville, Ark. 


J. F. Gresley, Omaha. 








W. E. Grayson, Grayson-McLeod Lumber Co., St. Louis, Mo. 
George E. Gascoigne, F. W. Brown Lumber Co., Lincoln. 
P. M. Green, Aurora. 

D. E. Green, Searle & Chapin Lumber Co., Lincoln. 

J. S. Gabel, Lincoln Lumber Co., Lincoln. 

William Greenslit, Surprise. 

J. H. Graves, Graves Lumber Co., Brush, Colo. 

L. W. Garoutte, American Steel & Wire Co., Lincoln. 
Charles R. Gardner, Kansas City Fuel Co., Beatrice. 

C. A. Galloway,, Holdrege. 

George W. Green, Bloomington. 

J. A. Gardner, J. A. Gardner Lumber Co., Orleans. 

G. W. Gardner, Adams & Kelley Co., Omaha. 

0. L. Gage, Gage Lumber Yard, Dunning. 

Fred Goble, Silverton. 

A. Grosshans, Grosshans Lumber Co., Aurora. 

H. W. Gray, J. M. Gray, Sutton. 

John Goldenstein, Glenwith. 

J. E. Gerrick, McGillis & Gibbs Co., Milwaukee, Wis. 


R. E. Groff, Perry & Bee Co., 
zH 

Hunter & Son, Riverton. 

G. C. Hooster, The Hooster Co., Hot Springs, S. D. 

R. S. Hall, Krotter & Hall Lumber Co., Long Pine. 

FE. 0. Halstead, Chicago Lumber Co., Omaha. 

Cc. P. Harn, S. A. Foster Lumber Co., Pickerell. 


Fairbury. 


F. E. Hunter, E. 


Charles E. Hicks, Bladen Lumber Co., Bladen. 

H. 7. Hunter, M. A. Distrow Co., Omaha. 

T. D. Hunsaker, Moore & Hunsaker, Stromsburg. 
F. W. Holtgrieve, Talmage Lumber Co., Johnson. 
G. Huntsinger, Curtis & Bartlett, Lincoln. 


Robert Hollingsworth, Dierks Lumber & Coal Co., Lincoln. 
William Hagemeister, Lincoln. 


B. C. Howe, Howe Lumber Co., Auburn. 

A. C. Holmquist, Holmquist Lumber Co., Oakland. 

E. C. Houstan, E. C. Houstan Co., Takamah. 

George W. Hotchkiss, secretary Ill. Lbr. Dealers, Chicago, Ill. 
F. A. Harrison, Aurora Lumber Co., Aurora. 


J. T. Harrison, Clark Lumber Co., 
Vv. 8S. Hall, Bladen. 

H. PD. Heiges, Springview. 

H. B. Huston, Bradford-Kennedy Co., Omaha. 
H. Hun, M. P. R. R., Lincoln. 


Lincoln. 


Denver, Colo. 


M 


John Horsch, Horsch & Butterfield, Uni Place. 


W. G. Hollis, secretary Retail Lumber Insurance Association, 
inneapolis, Minn. 

H. H. Herzog, Herzog & Huston, Henman. 

A. Hampton, Dierks Lumber Co., Lincoln. 

Hans Hansen, Hansen Lumber Co., Hastings. 

J. H. Hatcher, Kirby Lumber Co., Omaha. 

J. E. Hedeen, Curtis Sash & Door Co., Sioux City, Iowa. 


Hunter & Son, Riverton. 


Cc. F. Iddings, Mt. Platte. 


John E. Jones, Hannibal Lime Co., Hannibal, Mo. 
Alexander Johnson, Cross & Johnson, Ragan. 
C. R. Judkins, E. G. Dey & Co., Upland. 
Carl Janssen, Plymouth- _ sa Co., Ft. 
Arthur N. Johnson, Chicago Lumber Co., 
A. F. Jones, North Loup. 


Dodge, Iowa. 
Osceola. 


J. H. Johnson, Bostwick. 
Ek. F. Jones, Wolback. 
F. W. Jones, Jones-McCormick, 


Clatonia. 
Jacobson Lumber Co., Cushing. 


K 


T. Jacobson, 


D. Kennedy, Robt O. Wilson, Seattle, Wash. 
J. A. Kohler, Chicago Lumber Co., Pauline. 
William Krotter, William Krotter Co., Stuart. 


Frank Koupal, Koupal-Barstow Co., Ord. 






F. C. Krotter, F. C. Krotter Co., Palisade. 
C. W. Keys, C. W. Keys & Co., Wilsonville. 
E. M. Kerns, J. W. Kerns, Auburn. 
I. A. Kerr, Brunning. 
E. Knott, Phelps-Burruss Co., Lincoln. 
C. Koehler, A. Koehler Co., Geneva. 
B. Koehler, Koehler Co., Geneva. 
W. E. Kent, “Walrath- Sherwood Lumber Co., North Bend. 
KE. T. Kelly, Plymouth-Gypsum Co., Ft. Dodge, lowa. 
C. M. Kineaide, Lincoln. 
George H. Kelly, Adams-Kelly Co., Omaha. 
Cc. H. Ketridge, Fuller & Ketridge, Evanston, Il. 
L 
T. M. Lewis, Rogers Lumber Co., Lincoln. 
F. E. Lloyd, F. E. Lloyd Co., York. 
J. R. Latta, William Buchanan, Kansas City, Mo. 
Fk. F. Lyon, Paraffine Paint Co., Lincoln. 
W. H. Lewis, Southern Pine Lumber Co., Texarkana, Ark. 
J. E. Lee, American Sash & Door Co., Kansas City, Mo. 
Cc. G. Larson, Fairfield. 
J. P. Lansing, Puget Sound Mills & Timber Co., Minneapolis, 
inn. 
B. R. Lewis, B. R. Lewis Lumber Co., Coeur d'Alene, Ida. 
W. M. Ladd, Stack-Gibbs Lumber Co., Omaha. 
L. R. Leonard, Whitten & Newcomb, Weeping Water. 


Mr. Laird, Mt. Clare Lumber Co., Mt. Clare. 
A. W. Lang, Chicago Lumber Co., Farwell. 
Peter Lang, Chicago Lumber Co., Farwell. 
Charles Lomboon, Kingsley Bros., Wilcox. 
Thomas B. Lehon, The Lehon Co., Chicago, III. 
E. M. Le Grange, Fullerton. 


H. C. Larson, Minden Lumber Co., Minden. 

P. H. Larsen; Foster Lumber Co., Mead. 

Cc. R. Lehrick, Lincoln Stone Supply Co., Lincoln. 
S. W. Lightner, S. W. Lightner Co., Lynch. 

E. R. Linderman, Linderman Bros., Lincoln. 


John W. Lloyd, Barrett Mfg. Co., 
Gus Linn, Kimball. 

Lars Larsen, Lars Larsen Co., St. Paul. 
Nelson Le Baron, Giltner Lumber Co., 


Chicago, Ill 


Giltner. 


J. H. Melville, J. H. Melville & Co., Sterling. 
C. E. Martin, Beatrice. 

W. Martin, National Lumber & Box Co., Beatrice. 
Ii. H. Mohr, H. H. Mohr Co., Pierce. 


A. J. McClain, Baker-Crowell Lumber Co., 
U. S. MeMillan, W. R. Pickering Lumber Co., 
Hl. L. Molony, S. A. Foster Lumber Co., 
R. E. MeLean, 8S. A. Foster Lumber Co., 
William E. Montgomery, 8S. B. & W. E. 


Sprague. 

Kansas City, Mo. 
Central City. 
Phillips. 
Montgomery, Edgar. 


G. H. MeDonald, McCloud Lumber Co., McCloud, Cal. 
W. E. Martin, J. E. Pinkham Lumber Co., Omaha. 

A. G. Mucke, Grayson-McLeod Lumber Co., St. Louis, Mo. 
Mr. McGlangheim, Chicago Lumber Co. of Omaha, Malmo. 
E. L. Myers, Newport. 


S. 1. Moore, Moore & Hunsaker, 
Charles H. Morrow, 
Edward Munshaw, 
Philip Marshall, 
John B. Moon, 


Stromsburg. 

Morrow Bros., Milford, 

South Omaha. 

Benkelman. 

Cypress & Selling Co., Lincoln. 

George A. MeNutt, D. P. A. M. K. & T. R. R., Kansas City, Mo 
C. M. Munger, Rock Island 8S. & D. Works, Lincoln. 

R. Mackay, Barnett Lumber Co., McCook. 

John Mustey, Mustey Lumber Co., Verona. 

Peter McIntosh, McIntosh Lumber Co., Junata. 


R. A. Murray, Dierks Lumber & Coal Co., Ravenna. 
M. J. Mitton, M. J. Mitton, Panama. 

W. W. Morrissey, Ludwig Lumber Co., Valentine. 
A. J. Minor, A. J. Minor Lumber Co., Lincoln. 

F. A. Miller, Lewiston Lumber Company, Lewiston. 


R. S. Murray, Curtis & Bartlett, Lincoln. 

J. E. MeCormick, Jones-McCormick Co., Clatonia. 
Charles E. Milks, W. C. Bullard Co., Palisade. 
w. 


H. Moore, Martell Lumber Co., Martell. 
J. J. Melick, Neleigh. 
A. A. Manke, A. A. Manke, Bloomfield. 
N 
E. R. Narr, Lincoln Sash & Door Co., Lincoln. 
R. E. Novac, Chicago Lumber Co., Weston. 


William Neiman, 
w. 


Staplehurst Lumber Co., 
H. Norton, 


Norton Lumber Co., 
, i) 
Lincoln Sash & Door Co., 


Stapleburst. 
Kansas, City Mo. 


L. R. Osfran, Lincoln. 

A. B. Outhouse, Keystone Lumber Co., Loup City. 

C. A. Overstreet, Clay Center Lumber Co., Clay Center. 
M. A. Osborn, M. A. Osborn, Deshler. 

Oliver Oswald, Oliver Lumber Co., Hastings. 

J. O. Odden, Consolidated Fuel Co., Fremont. 


0. Ottosen, Carduff-Gypsum Plaster: Co., Dodge, Iowa. 
P 


S. H. Pearson, American Sash & Door Co., Wymore. 


George E. Proudfit, Proudfit-Polleys Lumber Co., Lincoln. 
W. H. Proudfit, R. 8. Proudfit Lumber Co., Lincoln. 


Edward Perrenoud, Chicago Lumber Co., 
Gaylord W. Phelps, 
‘.. I. Pottenger, 
Paul Potenger, 
H. L. Preston, 


Silver Creek. 
Phelps-Burruss Lumber Co., Lincoln. 
Kansas City Roofing Co., Kansas City, Mo. 
Kansas City Roofing Co., Kansas City, Mo. 
Chicago Lumber Company, Albion. 


A. P. Peterson, Chicago Lumber Co., St. Edward. 
Pr. R. Proudfit, R. S. Proudfit, Lincoln. 

Frank 8. Proudfit, R. 8S. Proudfit, Lincoln. 

W. H. Platner, H. Cady Lumber Co., Omaha. 


Page, W. E. 


Page Lumber Co., 
Polleys, 


Syracuse. 
Proudfit-Polleys Co., 


Lincoln. 


John P. 
w. 


D. W. Park, Searle & Chapin Lumber Co., Hubbell. 
J. I. Pfeiffer, Standard Paint Co., Chicago, Ill. 

H. E. Pierce, Keys & Co., Wilsonville. 

M. A. Phelps, D. R. Phelps, Wahoo. 

A. R. Pirest, B. R. Lewis Co., Coeur d'Alene, Ida. 
S. P. Pain, Curtis & Bartlett, Lincoln. 

L. A. Paine, Curtis & Bartlett, Lincoln. 


Phelps Lumber Co., Holdrege. 
Frank T. Phillips, Cheneys. 


S. 8S. Pennell, Pennell & Bolton, Grafton. 


J. H. Phelps, Phelps-Burruss Co., Lincoln. 

W. 8S. Perrin, U. 8. Perrin, Lincoln. 

M. Peterson, Peterson & Co., Hampton. 

E. T. Peak, Farmers’ Codperative Association, Cedar Bluffs. 
F. E. Pope, St. Joseph, Mo. 

H. M. Pettyzism, Pettyzism Lumber Co., Oxford. 

R. S. Proudfit, Proudfit-Polleys Lumber Co., Lincoln. 


N. T. Parker, Missouri Lbr. & Land Ex. Co., 
Phelps-Burruss Lumber Co., Lincoln. 
A. E. Pettygrove, Stamford. 


Kansas City, Mo. 


K. G. Richards, Holstein Lumber Co., Holstein. 
John Ruby, Cross & Johnson, Ragan. 

R. E. Rogers, Overland Lumber Co., Lincoln. 
8S. H. Russell, Proudfit-Polleys Lumber Co., 


(Continued on Page 56.) 


Lincoln. 
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CONCLUDING SESSION OF NORTHWESTERN RETAILERS. 


Railway Matters Discussed—Saley’s Suggestions Basis of Prize Contest—A Satisfactory Financial Report—The Attendance. 


The AMERICAN LUMBERMAN in last week’s issue gave 
a full report of the first two days’ session of the annual 
convention of the Northwestern Lumbermen’s Associa- 
tion and a telegraphic summary of the last day’s session. 

Thursday morning, January 17, the convention was 
called to order at 10 o’clock instead of 10:30 as provided 
in the program, in order to give the members a chance to 
liscuss the mail order situation and the suggestions con- 
tained in the papers read the previous days. Much time 
was given over to this subject but no definite action was 
taken. Upon the conclusion of the general discussion, 
which furnished the members much valuable informa- 
tion regarding the tactics of certain houses which are 
engaged in the mail order business as well as in some 
cases the business of selling to retailers, the association 
took up the question of the proposed railway bureau, 
and Secretary Hollis outiined a plan for handling this 
department of the association’s work. He stated that 
the completion of the organization of such a department 
would necessitate three months’ hard work and that 
there would be considerable expense attached to it which 
would have to be paid by those making use of the de- 
partment. The primary purpose of the department 
would be to hurry shipments through and locate cars, 
and for this work it would be necessary for the asso- 
ciation to employ a man who was thoroughly con- 
versant with car service matters and the intricacies of 
railway business. Secretary Hollis further assured the 
association that the ——, plan had the approval of 
President Hill of the Great Northern railway, and that 
he had promised to give the plan his assistance in every 
possible way. 

Upon motion the organization of the car service de- 
partment was referred to the board of directors with 
the recommendation that the pian as proposed by Secre- 
tary Hollis be carried out. Upon motion of J. W. Barry 
it was agreed that the car service department should 
confine its services to members of the association. 

Secretary Hollis then made a statement to the associa- 
tion relative to the services of its counsel, C. J. Traxler, 
explaining that there had been some criticism of the 
directors’ policy in retaining Mr. Traxler and adhering 
closely to his advice. He pointed out that Mr. Traxler 
had been very successful in his connection with the 
defense of the Nebraska association which has been un- 
der indictment, and after the matter had been discussed 
it was moved and seconded that C. J. Trexler be retained 
as counsel for the ensuing year, which motion carried. 

In order to validate an amendment to the constitution 
as agreed upon by the directors in May, 1906, the fol- 
lowing resolution was adopted: 

Wuereas, We have abandoned the provisions of article 7 
of our articles of association, and no longer observe the 
sume or any part thereof in practice, and whereas we be- 
lieve it is necessary to amend the articles of association to 
conform to our present needs, requirements, purposes and 
practices, therefore be it 

Resolved, That the articles of association be and are 
hereby amended by striking out article 7 and the whole 
thereof, and that the articles of association be renumbered 
so that article 8 shall become article 7 and so on through 
the remainder of the articles. 

Resolved, That section 1 of article 4 be amended by 
striking out the words “considered a retail dealer and be,” 
so that section 1 as amended, shall be and read as follows, 
to wit: section 1. Any person, firm or corporation within 
the territory of this. association, regularly engaged in the 
retail lumber trade, carrying an assorted stock of lumber, 
sash, doors and other material, reasonably commensurate 
with the demands of his community, shall be eligible to 
membership in this association. 

That the criticisms and suggestions regarding asso- 
ciation meetings by Met L. Saley, the ‘‘Realm of the 
Retailer’? man of the AMERICAN LUMBERMAN, made the 
previous day, had been well founded was evidenced by 
a communication from the president and the secretary 
of the association, offering a prize for the best paper 
upon each of the subjects suggested by Mr. Saley as 

good ones for discussion and action in association meet- 
ings. The offer of prizes was as follows: 


Relieving that today is none too early to begin prepara- 
t'on for the next annual meeting of this association, and 


profiting by the idea brought out by our good friend, Saley, 
in his very “pat” paper on “Neglected Educational Con: 
vention Features,” your pines and myself desire to see 
what can be produced + the members of this association 
on the lines set forth in Mr. Saley’s paper. 

To that end we hereby offer a cash prize of $25 each 
to the men who shall write the best papers on each of the 
subjects mentioned by Mr. Sale This cash prize shall go 
to the author of the paper which shall be selected by a 
committee of three, to be appointed by Mr. Saley, the com- 
mittee to be guided in its choice not by style, diction or 
rhetoric of the paper, but by value of the i ideas expressed 
therein. Those eligible to the competition shall be members 
of the Northwestern Lumbermen’s Association or their direct 
employes. There shall be but one prize given for each 
subject, except in the event that there be two or more 
papers of equal value on the same subject, in which case 
the prize shall be divided equally between the authors of 
them. Intention to compete for these prizes must be indi- 
cated on or before May 1, 1907. But a notice to the secre- 
tary’s office of an intention to compete will, as far as pos- 
sible, oblige the writer to do so, and his paper must be 
submitted for examination by the committee not later than 
Sept. 1, 1907. The awarding of a prize by the committee 
will not necessarily compel the winner of the prize to pre- 
sent his paper at the convention. This statement is made 
for the benefit of reticent members who might refrain from 
entering the competition, fearing that they might be called 
upon to appear in public. Opportunity, however, will be 
given all those prize winners who so desire to present their 
own papers. The committee will be authorized to reject all 
papers on any one subject if they so elect, and to give 
honorable mention to other than the prize winner on any 
subject, if in the opinion of the committee, any other papers 
are entitled to such commendation. 

In making this proposition, your president and secretary 
desire to demonstrate whether or not, you believe, as we do, 
that Mr. Saley has voiced an idea worthy of serious con- 
sideration. 

The list of prize winners will be announced at the next 
annual meeting. 


The report of the auditing committee was next pre- 
sented, as follows: 
We, your auditing committee, have examined the accounts 


and found same correct in accordance with hereto attached 
certificate of Thad. S. Dickey, Public Accountant, showing— 


Balance on hand, Jan. 10, 1906..............22- $ 2,920.61 
Received during year for fees and dues......... 13,520.00 

$16,440.61 
MepemGed ‘260 Bll POUGOGSS «000 ccc ewecccsess $13,695.99 
Cag em Bhamd, Dam. O20, TOE coiccivicicccctc nesses $ 2,744.62 


C. D. STREETER, 
J. J. LAUGHLIN, 
Committee. 


This report was accepted and placed on file. The re- 
port of the committee on resolutions was then read, as 
follows: 


Your committee having considered the several matters 
submitted to it, now begs to offer the following for your 
consideration : 

WHEREAS, We believe that the inauguration of a Parcel 
Post System by this government is not demanded or needed 
by the legitimate business interests of the country, and 

WHEREAS, This measure is being urged by the promoters 
of the iniquitous mail order style of merchandizing, than 
which there is no greater menace to the small merchants 
in all lines throughout the land, and 

WHEREAS, We believe that even a Partial Parcels Post 
System for Rural Routes only, as recommended by the Post- 
master General, while meritorious in itself, would prove to 
be only the entering wedge to the full Parcels Post System, 
be it therefore 

Resolved, That we desire to enter our emphatic protest 
against the proposed measure, and any modification of it 
now under consideration, and we do hereby urge every mem- 
ber of this association to use all proper means to influence 
the senators and members of congress from his state to 
oppose any bill which shall directly or indirectly aid the 
business destroying work of the mail order and catalog 
houses. 

Wuereas, There is at this time a bill before Congress 
known as Senate File No. 6,923, providing for the inaugu- 
ration of a partial one-cent rate for first class mail mat- 
ter, and 

WuHereEaAS, We believe that the legitimate business men, 
whose mail matter is bacesty of the first class, are now 
paying an unjust and unfair proportion of the cost of 
maintaining the postoffice department, be it therefore 

Resolved, That we do hereby endorse the said Senate 
File No. 6,923 and urge each member of this association to 
do all he may legitimately do through his senators and 
representatives in Congress to secure its passage at an 
early date. 

WuHerREAS, We who have been in attendance at this, the 
greatest and best convention ever held by this association, 
have very much appreciated the efforts of all those who 
have contributed to the success of the program, be it 
therefore 


Resolved, That we thank them one and all cdllectively, 
and desire to make particular I of the following: 

Mr. James J. Hill. Met. L. Saley. 

Mayor James C. Haynes. Cc. H. Ketridge. 

Mr. John W. Barry. H. Van Tassel. 

Mr. Ashley J. Elliott. Stanley D. Moore. 

Mr. Charles L. Johnson. G. W. Allyn. 

Our Masonic Quartet and the Honorable Iverson _Nolien, 
our entertainers. 

The authorities having it in charge, for the use of the 
beautiful assembly hall which has been the scene of our 
meetings, 

The Twin City Rapid Transit Company for its courtesies 
and prompt service, and finally to 

Mr. Singleton, the Joint Agent of the Western Passenger 
Association, for his uniform courtesy and accommodating, 
business-like methods. 

Respectfully submitted, 
PLatr B. WALKER, 
Chairman. 
SAMUEL T. LINCOLN, 
J. K. Taytor, 
Committee. 


Following which the committee presented a supple- 
mentary report voicing the thanks of the association for 
the attendance and address of J. J. Hill, of the Great 
Northern railway, which was as follows: 


Mr. President and Gentlemen: 

Believing that we voice the sentiments of the members 
of this association, who have been in attendance at this 
convention, in stating that the leading event of our first 
session is worthy of special recognition at our hands, your 
committee begs leave to submit the following for. your con- 
sideration : 

WHEREAS, We recognize in Mr. James J. Hill a leader in 
transportation matters, and 

WHEREAS, We believe that no other man in railroad cir- 
cles has a more complete and thorough knowledge of all 
the details of the vexatious and puzzling transportation 
problems now confronting the railroads and the public, and 

WHEREAS, We are fully aware of the importance and 
weight of the information he has conveyed to us and the 
value it will be to us in arriving at an opinion on the 
situation, be it therefore 

Resolved, That the thanks of the convention and of the 
members of this association be hereby extended to Mr. Hill 
for his willingness to postpone important business engage- 
ments and give of his time and his valuable fund of infor- 
mation for our benefit, and be it further 

Resolved, That when our worthy president introduced 
our distinguished guest as Mr. James J. Hill of North 
America, he but expressed a thought as great as the man 
himself. tespectfully submitted, 

PLatr B. WALKER, 
Chairman. 

SAMUEL T. LINCOLN, 

J. K. Taytor, 
Committee. 


The credentials committee, consisting of Maynard 
Crane, William J. Pinney, G. W. Temple, J. L. Lally 
and O. D. Hauschild, reported that the registration at 
the close of the second day showed that 702 members 
were entitled to seats in the convention. 

The nominating committee presented its report, which 
was unanimously adopted, resulting in the election of 
the following as officers for the ensuing year: 

President—-Ralph H. Burnside, Oskaloosa, Iowa. 

Vice president—M. T. McMahon, Fergus Falls, Minn. 
ee one year—Charles cs Finkbine, Des Moines, 

Directors, three years—Charles H. Hart, Aberdeen, S. 
D.; Stanley, D. Moore, Waterloo, Iowa. 

After President Burnside had expressed his thanks for 
the privilege of presiding over the association for an- 
other year he called upon Harry A. Gorsuch, secretary 
of the Southwestern Lumbermen’s Association, who 
stated that he was not prepared to make a speech, but 
that he had brought with him the president and official 
orator of his association, J. R. Moorehead, who made a 
brief address, complimenting the association upon its 
work and inviting the members to be present at the 
Kansas City convention the last three days in January. 

This concluding the convention’s business the meeting 
adjourned. 

At a meeting of the board of directors following the 
adjournment of the convention the secretary was re- 
elected, and President Ralph H. Burnside, Secretary G. 
W. Hollis and Treasurer George P. Thompson were 
selected to handle the car service work of the association 
as outlined to the convention by Secretary Hollis. 





Attendance at the Seventeenth Annual Convention of the Northwestern Lumbermen’s Association. 


A 


c. W. Alexander, C. W. Alexander & Co., Lohrville, lowa. 
G. A, Adamson, Goodridge-Call Lbr. Co., Hurley, S. D. 
Adolph Aarons, H. W. Ross Lbr. Co., Minneapolis. 
c. M. Atward, L. P. Dolliff & Co., Dundee, 
A. J. Allison,’ Eastern Minnesota Lor. Co., Anoka. 
Hugo H. Ahlff, Gustav Ahlff & Son Co., Grand Mound, Iow® 
A. M. Axen, P. A. Axen & Son, Cornelia, Lowa. 
’ W. Annis, James A. Smith, Osage, Iowa. 
Vv. G. Austin, H. Austin, Austinville, Iowa. 
. E. Axtell, Phelps, Axtell & Co., Deep River, Iowa. 

F. Anderson, J. F. Anderson Lbr, Co., Mitchell, 8S. D. 
Atlee, S. & J. C. Atlee, Ft. Madison, Iowa. 
mW. Allyn, Allyn Bros., Madison Lake. 
L. Appleby, Peter Mintener Lbr. Co., Huron, S. D. 
Martin Ansland, The Royal Lbr. Co., Graettinger, Iowa. 
Harry T. Alsop, Interior Lbr. Co., Fargo, N. D. 
— Andrews, Andrews & Carison, Center City. 

Cc, Allen, C. C. Allen, Ada. 
N. D. Allen, C. L. Colman Lbr. Co., La Crosse, Wis. 
Malcolm Anderson, Malcolm Anderson, Buffalo. 
J. A. Amble, W. W. Johnson Lbr. Co., Minneapolis. 
William Atwoll, Woodford-Wheeler Lbr. Co., Algona, Iowa. 
J. Amundson, S. Hage Lbr. Co., Louisville. 
R. E. Alsaker, Lampert Lbr. Co., Benson. 
lf. F. Ande, Rogers Lbr. Co., Minneapolis. 
c. W. Adams, C. W. Adams Lbr. Co., St. Paul. 

B 


aan ard Bonde, Northwest Lbr. Co., Rhodes, N. D. 

©. A. Brackett, Central Lbr. Co., “Minneapolis. 

c G. Bigelow, saws & Donovan, New Hampton, Iowa. 

Ek. Bauman, Goodridge-Call Lbr. Co., Bancroft, Iowa. 

we: » Brown, W. H. Brown & Co., Mansfield, S. D. 

E. A. Beebe, Bethe Lbr. Co., » Ham ton, Iowa. 

= A. Boettcher, 8. H. Bow r. Co., Wood Lake. 
W. Becker, G. W. Becker, Wilmont . 

Jobn W. Beck, Interior Lbr. Co., Shakopee. 


eR 


Andrew Bergstrom, B. ao Ross Lbr. Co., Erwin, S. D. 
W. G. Bair, W. G. r Lbr. Co., Malcoim, lowa. 
M. J. Bjornstad, ban 5. Young Lbr. Co., La Crosse, Wis. 
A. E. Blycker, Imperial Elevator Co., Omemee, . 
J. > Barrett, Northern Grain Co., Cedar Rapids, Iowa. 
> Barton, J. H. Queal & Co., Wabasso, 
L Ballou, E. L. Ballou, Larrabee, Iowa. 
ie Bartlett, Jay, Bartlett, Glenville. 
F. 0. Block, G. Block Co., Muscatine, Iowa. 
George W. Black, Citizens Lbr. Co., Gilmore City, Iowa. 
F. H. Barnes, F. H. Barnes, Vernon Centre 
Theodore Bahls, Round Lake Grain & Lbr. Co. , Round Lake. 
Frank Balzer, Frank Balzer, Mountain Lake. 
E. C. Barton, Thompson Lbr. Co., Vermilion, S. D. 
Alson Blodgett, Jr., Wisconsin Lbr. Co., Faribault. 
B. E. Beltz. McCaull-Webster Elevator Co., Minneapolis. 
-Edward F. Blank, Williams Bros. Lbr. Co., Webster, S. D. 
John W. Barry, Hawkeye Lbr. & Coal Co., Cedar Rapids, Iowa. 
. B. Bellamy, Bellamy-Gates-Dawson Co., Nashua, lowa. 
N. Bird, Wisconsin Lbr. Co., West Concord. 
Charles P. ‘Bement, Bement Lbr. Co., Shell Rock, Iowa. 
> E. Baker, Baker-Warfield Lbr. Co., Traer, Iowa. 
z Blodgett, Wisconsin Lbr. Co., ‘Northfield. 
FF Bement, Bement Lbr. Co., Shell Rock, Iowa. 
s Benesch, Langworthy Lumber Co. " Minneapolis. 
2 Ww. Blackwell. he wi ag a n, N. D. 
. B. Blain, N. Blain & Son, Ashton, 8. D. 
E. Bertram, oh 
“Dp. Beardsley, Laurens, Iowa. 
W. O. Barndt, Farmers’ ee Co., Ellendale; N. D. 
E. L. Brackett, Farming 
W. A. Buholz, Geler-Bubols Lbr. Co., Clinton. 
B. H. Brackett, Northern Lbr. Co., Garner, Iowa. 
N. O. Bondeleid, ere a Co., Wyndmere, N. D. 
Theodore Bruse; gerson Lbr. Co., Minneapolis. 
a H. Burnaide, owners | ie Co., Oskaloosa, Iowa. 
J. Bra Bruce-Edgerton Lbr. Co., Minneapolis. 
William B. “baltman, MecMullin Lbr. Co., Hampton. 


I~ bele Te) 


. Bresden, Grove City 
Bowersock, Porter Lor. Co., Reading. 
W. C. Buchanan, John W. Tuthill Lbr. Co., Sioux Falls, S. D. 
T. A. Brown, King Lbr. Co., Deer River. 
George A. Burns, Coleraine Lbr. Co., Coleraine. 
Charlies G. Boster, Citizens’ Lbr. Co., Rose Hill, Iowa. 
Cc. C. Buck, Hubbard, Iowa. 
P. C. Burfening, The Saltzer Lbr. Co., Minneapolis. 
George W. Burrows, Buffalo. 
Warren Brown, Waterloo Lbr. Co., Waterloo, Iowa. 
A. F. Borchert, Staples Lbr. Co., Staples. 
A. Backney, Clemons, Iowa. 
D. E. Brown, Brown & Brenton, Dana, Iowa. 
A. L. Brandon, Brandon Bros. Lbr. Co., Greenville, Iowa. 
W. A. Bryant, Jr., W. A. Bryant & Sons Co., Waterloo, Iowa 
C. + Burchard, St. Anthony & Dakota Elevator Co., Minneapolis. 
W. H. Burke, North Iowa Lbr. Co., Algona, Iowa. 
M. G. Buckley, Imperial Elevator Co., Lakota, N. D. 
O. M. Botsford, Laird-Norton Yards, Winona. 
F. P. Bryant, Williams Bros. Lbr. Co., Andover, 8S. 
M. F. Broadwell, M. F. Broadwell Lbr. Co., Hedrick, _— 
~~ Borgerding, Melrose Lbr. Co., Melrose. 
. H. Boylan, Jr., Huntington & ‘Boylan, Paynesville. 
P. Brown, Brown & Brenton, Dana, Iowa. 
W. O. Butler, Citizens’ Lbr. Co., Marshalltown, Iowa. 
S. C. Bowman, 8. C. Bowman, Rothsay. 
S. H. Bowman, S. H. Bowman Lbr. Co, Minneapolis. 
B. C. Bowman, 8. H. —_ Lbr. Co., Minneapolis. 
> A. Boettcher, S. H. Bowman Lbr. Co., Wood ke. 
S. Bryson, Laird-Norton Yards, i —/* 
Robert B. Burns, Burns Lbr. Co., ‘St. Paul. 
C. Baldwin, Brugger Merc. Co., "Wiitiston, N. D. 
Louis Bratt, McMullin Lbr. Co., Minneapolis. 

x. We Broadbent, Sec’y Minneapolis Retail Lumbermen's Ass'n, 
a 
C. H. Blackwell, Gull River Lbr. Co., Minneapolis. 

Cc, Buckton, Citizens Lbr. Co., Ames, Iowa. 
George 8. Buholz, New Wabasha Lbr. Co., Wabasha. 
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N. Blain, N. Blain & Son, Ashton, 8S. D. 
R. G. Buckman, Lampert Lbr. Co., Minneapolis. 
E. L. Ballou, Minneapolis. 
William Brewster, Ruskin Lbr. Co., Ruskin. 
e. N. _ Wisconsin Lbr. Co., West Concord. 
0. W. I. Car — Lbr. Co., Minneapolis. 
SE, Bebmler, Cc. Fs ume Lbr. Co., St. Paul. 
D. Bascomb, Clark, 
G. H. Bland, G. H. Bland & Co., Bingham Lake. 
Cc 


E. J. Carpenter, Goodridge-Call Lumber Co., Minneapolis. 
F. H. Carpenter, Goodridge-Call Lbr. Co., Minneapolis. 

H. L. Call, Goodridge-Call Lbr. Co., Minneapolis. 

H. W. Chatterton, J. H. Queal & Co., Minneapolis. 

Cc. T. Carver, J. H. Queal & Co., Burt, Lowa. 

James Carlson, Lampert Lbr. Co., New Richland. 

C. H. Carpenter, Park Rapids Lbr. Co., Minneapolis. 

W. I. Carpenter, W. I. Carpenter Lbr. Co., Minneapolis. 
George Christie, M. J. O’Reilly, Taylors Falis. 
J. H. Chapin, J. W. Chapin, Winfred, S. D. 
Chris Christensen, J. H. Queal & Co., Badger, 
John Cirksena, Citizens’ Lbr. Co., Stout, lowa 
Cc W. Chapman, Cc. W. Cha man Lbr. Co., Webster, 
Harry Carver, D. Carver & m, Fontanelle, Iowa. 
W. R. Cahill, Cahill & Lampert, Janesville. 
Cc. C. Chamberlain, Chamberlain-Wallace Co., Enderlin, 
W. P. Chase, Caley Lbr. Co., Princeton 

Fred D. Cady, Fred D. Cady & Co., Mitchell, Iowa, 

A. L. Chesley, Superior Lbr. & Coal Co., Spencer, lowa. 
Edward E. Clark, Clark Lbr. Co., St. Cloud. 

Cc. R. Carlson, Imperial Elevator Co., Minneapolis. 
W. H. Chard, Williams Bros, Lbr. Co., —” 
F. W. Clansing, Citizens’ Lbr. Co., Ames, low 


Iowa. ’ 


lowa. 


8. D. 


Elbert W. Clark, Jr., Carney, Brande & Gark, Grinnell, Iowa. 
R. B. Clark, J. H. Queal & Co., Minneapolis. 
= me Clancy, Citizens’ Lbr. 0. Dougherty, Iowa. 
C. F. Crane, Page & Crane Lbr. Co., Clear A ees Iowa. 
C. A. Crawford, MecMullin Lbr. Co., Newport 
ayy Conrad, Hawley & Conrad, Blue Earth. 
. Copeland, Copeland Lbr. Co., Cresco, lowa. 
Cupp, C. L. Colman Lbr. Co., Artesian, S. D. 
William Groxford, F. G. Marvin Lbr. Co., Zumbrota. 
James Cranston, Rogers Lbr. Co., Minneapolis. 
D. S. Coleman, The Salzer Lbr. Co., Minneapolis. 
C. A. Craig, Citizens’ Lbr. Co., Albia, Iowa. 
N. 8. Coffin, Interior Lbr. Co., Minneapolis. 
R. E. Cressy, Lost Nation, Iowa. 
David J. Craig, Jr., Rogers Lbr. Co., Minneapolis. 
F. B. Cook, Lamb Lbr. Co., St. Paul. 
A. L. Colgrove, Colgrove & Sylvester Lbr. Co., St. Paul. 
H. I. Corsen, Stearns Lbr. Co., Hector. 
E. C. Coombs, Citizens’ Lumber Co., Stratford, Iowa. 
George F. Constans, Weyerhaeuser & Co., Blue Earth. 
L. Cornelius, Meyer Lbr. Co., old, N. D. 
Cc. W. Clausen, L. P. Dolliff & Co., Jeffers 
J. A. Casey, Hall & Casey, Crookston. 
Cc. G. Cox, Citizens’ Lbr. Co., Grand Junction, Iowa. 
F. C. Chaddock, Lampert Lbr. Co., Minneapolis. 
George A. Coates, Princeton Lbr. Co., Princeton. 
Cc. H. Chester, H. W. Ross Lbr. Co., Sioux Falls, S. D. 
W. E. Cowan, Townsend & Cowan, Wall Lake, Iowa. 
James Cranston, ers Lbr. Co., "Minneapolis. 
Allen Croft, West Side Lbr. Co., Independence, Iowa. 
Elmer Coates, Saskatchewan Lbr. Co., Regina, Sask., Can. 
E. Crawford, Fullerton Lbr. Co., Minneapolis. 
Wilfred Chappell, Staples Lbr. Co., Parkers Prairie, Minn. 
D. Theodore Dangerfield, C. W. Alexander A ae Rinard, Iowa. 
W. C. Dickinson, Standard Lbr. Co., Man 
Richard J. Dornberg, Goodridge-Call Lbr. a. Minneapolis. 
William Dunkelmann, Goodridge-Call Lbr. Co., Kamestota, 


D. 

0. N. Dunham, Dacotah Lbr. Co., Bismarck, N. D. 

Charles Dodge, Citizens’ Lbr. Co., Baxter, lowa. 

W. H. Day, Imperial Elevator Co., Bottineau, N. D. 

A. H. Dieseth, Imperial Elevator Co., Lansford, N. D. 

Robert Dalton, msin Lbr. oe Waseca. 

John Dahl, St. Anthony & Dakota Elevator Co., Climax. 

J. A. Dygert, Dygert-Montzheimer Lbr. Co., Albert City, 

L. P. Dolliff, Minneapolis. 

George W. DuBois, J. H. Queal & Co., Wanda. 

4 24 —a spy Bros., McGregor, 
W. J. Disney & Sons, Zumbro Falls. 

Willem C. “Deerihe, Hennepin Lbr. 1 Long Prairie. 

John Dower, Dower Lbr. Co., Wade 

William Dragoun, Citizens’ Lbr. Co., 

S. R. DeGiaw, St. Paul. 

The Salzer Lbr. Co., Minneapolis. 

H. J. Drewery, W. J. Dixon Lbr. Co., Sac City, Iowa. 

W. J. Dixon, W. J. Dixon Lbr. Co., Sac City, Iowa. 

C. W. Derr, Mitchell, 8. D. 

, oe % Dansingberg, Harrison E. Walker Lbr. Co., 

H. W. Dodd, Brown & Dodd, Gladbrook, Iowa. 

G. W. Dulaney, Jr., Eclipse Lbr. Co., Minneapolis. 

Mr. Dunn, W. H. White Lbr. Co., Fargo, N 

Frank Davis, Rogers Lbr. Co., Minneapolis. 

Alexander K. Doorley, Wells-Hord Grain Co., 

Andrew Dahl, S. H. Bowman Lbr. Co., Dawson. 

D. A. Dewey, Ogilvie Lbr. Co., Ogilvie. 

Cc. H. Dunn, Eyota. 

0. E. Deckert, Carpenter-Deckert Lbr. Co., 

R. L. Dunlap, Duluth Lbr. Co., Iowa City, 

L. R. Drake, Brooks Bros., St. Paul. 

J. S. Daniels, Davis & Daniels Co., Mitchell, 8. D. 

H. L. Denio, Alta Lbr. Co., Alta, Iowa. 

John H. Downing, Downing Lbr. Co., Blunt, 8S. D. 

W. H. Dixon, Tioga, 


Iowa. 


*‘roledo, Iowa. 


Minneapolis. 


Cedar Rapids. 


Minneapolis. 
lowa. 


Edmund Dugstad, Bratrud ¢ & Dugstad, Chester, Iowa. 
E 

E. E. Entrikin, 0. P. McDonald, Burt, Iowa. 

W. H. Engieking, Porter Lbr. Co., Larchwood, Iowa. 


Herman Engler, Lester Prairie Lbr. Co., Lester Prairie. 
H. Ewoldt, Trosky. 
Cc. H. Entsminger, James A. Smith, Chamberlain, S. D. 
Henry Fogle, Goodridge-Call Lumber Co., Marion, 8. D. 
E. A. Everts, E. A. Everts & Son, Battle Lake. 
J. A. Eklund, J. A. Eklund & Co., Cokato. 
A. Erlandson, Lindstrom. 
C. E. English, Midland Lbr. & Coal Co., Minneapolis. 
oo J. Elefson, M. Youmans Lbr. Co., Ceylon. 

Erickson, J. H. Queal & Co., Minneapolis. 
ih. A. Early, St. ‘Anthony & "Dakota Elevator Co., Cassel 
. DD. 
8S. E. Ellingson, Leach & Ellingson, Havana, N. D. 
R. E. Eastman, C. W. Adams Lbr. Co., St. Paul. 
C. M. Emmons, Eclipse Lbr. Co. 

F 


c H. Flowers, Bruce-Edgerton Lbr. Co., 
. S. Frick, Coonley & Ilgenfritz, Bristow, lowa. 
aA G. Fullerton, Fullerton Lbr. Co., Minneapolis. 
H. G. Foote, J. H. Queal & Co., Minneapolis. 
Thomas Fullerton, Fullerton Lbr. Co., Minneapolis. 
John A. Ferguson, Bunday & Ferguson, Dennison. 
M. D. Fancher, Laird-Norton Yards, Mankato. 
C. M. Flower, Bruce-Edgerton Lbr. Co., Minneapolis. 
A. J. Flynn, Phoenix Lbr. Co., Harvey, N. D. 
Leslie U. French, J. H. Queal’ & Co., Hawarden, 
. Se Funk, Hawkeye Lumber Co., Centerville, Iowa. 
W. J. Ford, Winnor-Torgerson Lbr. Co., Kenmare, N. D. 
Cc. G. Forberg, H. W. Ross Lbr. Co., Minneapolis. 
Franklin Floete, Floete Lbr. Co., Spencer, Iowa. 
Jerome F. Fries, Winnor-Torgerson Lbr. Co., Toronto, 8S. D. 
Martin Forrest, Porter Lbr. Co., Lake Wilson 
L. F. Fehleisen, Fehleisen-Rosacker Lbr. Co., 
W. F. Fuelling, Farmersburg, Iowa. 
A. B. Fosseen, Hennepin Lbr. Co., Wheaton. 
E. G. Franklin, Delmar, Iowa. 
Cc. A. Finkbine, Wisconsin Lbr. Co., Des Moines, 
J. H. Fullerton, Fullerton Lbr. Co., Minneapolis. 
George D. Fuller, McCaull-Webster Elevator Co., 
A. F. Frudden, The Frudden Lumber Co., Dubuque, lowa. 
P. M. Fiksdal, Williams Bros. Lumber Co., Webster, 8. D. 
7 Freymann, Dyersville, Iowa. 

D. Fox Iman Lbr. Co., La Crosse, Wis. 
Pili Findeis, Miranda, 8. 

I. Feton, Jamestown, N. D. 
8: B. French, J. H. Queal & Co., Algona, 
ee French, J. H. Queal & GCo., 
A. G. Fear, Citizens’ Lumber Co., 
W. H. Force, 8. 


Minneapolis. 


lowa. 


Boone, lowa. 


Iowa. 


Minneapolis 


Towa. 

Hawarden, Iowa. 

Williams, Iowa. 

H. Bowman Lbr. Co., Minneapolis. 
G 

Cc. W. Greene, Langworthy Lbr. Co., Bisbee, N. D. 

P. E. Greeman, Central pi a eo 8. D. 

Louis Gabbert, Wisconsin by ault. 

I. R. Goodridge, Geoaridge Cail ter. = be , — 


N. D. 


lowa. 


F. W. Goodridge, Crescent Lumber Co., Tintah. 
P. E. Greenman, Central Lbr. Co., Aberdeen, 8. D. 
F. J. Guest, Staples Lbr. Co., Wadena. 
H. W. Ross Lbr. Co., Marshall. 
F'4 Co., Bt. James. 
Fred Gates Lbr. Co., Marble Rock, 
nm, McMullin Lbr. Co.,’ Minneapolis. 
. Gilman, Peter Mintener Lbr. Co., Benson. 
> Geier, The Geier Lbr. Co., Ortonville. 
A. Galt, Porter Lbr. Co., Reinback, Iowa. 


Iowa. 


EK. x. Gentry, Porter Lbr. Co., Woodstock. 

©. P. Getchell, The C. P. Getchell Con Wales, N. D. 
George H. Goetz, Postville, Iowa. 

ney E. Gieseke, Lampert Lbr. Co., Sleepy Eye. 


C. Green, Hayes-Lucas Lbr. Co., — Ss. D. 
Frea H. Gardner, King Lbr. Co., Bove 
A. Gmeinder, Gmeinder & Lampert, ” ieeatoten. 
A, Grosjean, Lampert Lbr. Co., Windom. 
W. Gifford, Northern Grain Co., Cedar Rapids, 
F. B. Grimshaw, Grimshaw & LaCraft, Clark, 8. 
Godwin. St. Anthony & Dakota Elevator Co., 
L. Gove, Madelia. 

Fred M. Geier, Geier Lumber Co., Ortonville. 

A. E. Girsen, William Becker Co., Fort Atkinson, 

Oscar Gustafson, H. Day Lumber Co., 

Otto Germar, Volga City, lowa. 

C. E. Greef, The Greef Lumber Co., Eldora, Iowa. 

J. J. Geib, Clara City Lbr. Co., Clara City. 

L. I. Grina, Stenerson Bros. Co., Felton 

F. L. Gilbert, Laird-Norton Yards, Plainview. 

H. A. Gorsuch, secretary Southwestern Lumbermen's 
tion, Hianses City, Mo. 

Cc. I. Grina, Stenerson Bros. & Co., Borup. 

R. 6. Garner, Lampert Lbr. Co., Minneapolis. 
M. J. Goodfellow, Kenyon Lbr. Co., Kenyon. 
F. M. Geier, Geier Lbr. Co., Ortonville. 

H 


tr 


Iowa. 


Minneapolis. 


1 


Iowa. 
Minneapolis. 


Associa- 


George L. Hudson, Fullerton Lbr. Co., Minneapolis. 
H. W. Hurlbut, Streeter Lbr. Co., Keokuk, Iowa. 
George C. Hedke, New London Milling Co., Willmar. 
H. C. Hacberlin, Hollister Lbr. Co., Manchester, lowa. 
H. F, Harmon, Citizens’ Lbr. Co., State Center, lowa. 
F. G. Howard, Curtis & Yale Co., Minneapolis. 
ane L. Hamiiton, Lehigh, Iowa. 
. R. Huston, Northwest Lbr. Co., i. 
C. D. How, Midland Lbr. & Coal , Minneapolis. 
L. Hirchey, Cc. L. Colman Lbr. Co., i 
W. J. Huch, Lampert Lbr. Co., Minneapolis. 
W. H. Hurt, Zimmerman Lbr. Co., Zimmerman. 
C. A. Hakeman, George Hakeman, ~~ agen Iowa. 
P. Harvey, Rogers Lbr. Co., Minneapoli 
George W. a secretary Illinois SRetail Lumber 
Association, Chicag 
S. & ill, a. “Edgerton Lbr. Co., eepengeme, 
C. Halvorson, Hawkeye Lbr. Co., La 
Ss. W. Hollister, A. i. Hollister, Manchester, 8. D. 
Cc. E. Hersey, Mower County Lbr. Co., Austin. 


Dealers’ 


L. D. Hills, Bruce-Edgerton Lbr. Co., Clear Lake, 8. D. 
te Hall, nde, 
D. Hills, Bruce-Edgerton Lbr. Co., Clear Lake, 8. D. 


Charles B. Hough, Goodridge-Call Lbr. Co., 
F. J. Haas, Dacotah Lbr. Co., Linton, N. D. 
Goodridge-Call Lbr. Co., Viborg, 8s. D. 


Nels B. Hansen, 
M. L. Hollister, Hollister Lbr. Co., Anamosa, lowa. 
& Coal’ Co., Dubuque, Lowa. 


A. E, Hough, Central Lbr. 
J. H. ana & Co., Spencer, 8S. D. 


Volin, 8. 


W. H. Hoover, jr., 


L. 4 Hauer, Lampert Lbr. Co., Mankato. 
F Harmen, North Iowa Lbr. Co., Mason City, Iowa. 
i. : Heidel, Standard Lbr. Co., Winona. 


Charles E. Hanon, Peter Mintener Lbr. Co., Pierre, 8S. D. 
P. F. Heckelmann, Farmers’ Lbr. Co., St. Michael Station. 
F, C. Hall, Hall & Casey, Bryant, 8S. D. 

C. H. Hass, Holstein Lbr. Co., Holstein, 
John Henck, Everly Lbr. & Grain Co., Everly, 
J. N. Hegvold, McMullin Lbr. Co., Appleton. 
Hugo C. Heinsch, McMullin Lbr. Co., Hastings. 
M. 8S. Henderson, Porter Lbr. Co., Holland. 

E Porter Lbr. Co., Luverne. 

° Standard Lumber Co., Winona. 
W. A. Heley, John R. Jones, Hankinson, N. D. 
Fred Herbrig, Westerman & Hanzel, New Prague. 
M. C. Hall, Mount Pleasant, Iowa. 
J. E. Hennessy, Excelsior. 

George 8S. Hage, S. Hage Lumber Co., 
0. L. Hedlund, Scott Lbr. Co., 
Charles Hamilton, 


Iowa. 
Iowa. 


Madelia. 
Rockwell City, 


lowa. 
Dakota Lbr. Co., 


Britton, 8. D. 


George E. Henry, Henry Bros., West Bend, Iowa. 
W. P. Heimbach, Heimbach Lbr. Co., Duluth. 
Lewis Hancock, Lamb Lbr. Co., St. Paul. 
Cc. L. Hartinger, Garden City, lowa. 
Arthur D. Hale, Sandstone Lbr. Co., Yard, Kettle Kiver Quar- 
ries Co., Sandstone. 

August Hertwig, H. E. Walker Lbr. Co., Green. 
T. N. Havel, H. E. Westerman, Lonsdale. 
E. 8S. Henrich, F. M. Slagle & Co., Alton, Iowa. 
F. H. Henry, Belle Plaine, Iowa. 
E. C. Hambright, Grassell & Hambright, Tipton, lowa. 
A. N. Harman, Citizens’ Lbr. Co., Story City, Iowa. 
J. W. Hartroy, 8S. H. Bowman Lbr. Co., Minneapolis. 
F. W. Hess. 8S. H. Bowman Lbr. Co., Minneapolis. 
G. J. Hansch, Citizens’ Lbr, Co., Bowbells, N. D. 
Ira D. Hammond, Citizens’ Lbr. Co., Batavia, Iowa. 
F. R. Holmes, W. J. Attwooll, Alden, lowa. 
E. Hudson, Central Lbr. Co., Minneapolis. 
H. H. Hutchinson, Hawkeye Lbr. Co., Osceola, Iowa. 
S. H. Hurst, H. W. Ross Lbr. Co., Sioux Falls, S. D. 
Thomas Howard, Eastern Minnesota Lbr. Co., Anoka. 
George Holt, Spicer. 
0. S. Hove, T. E. LaTourette & Co., Petersburg, N. D. 
Leon E. Hovelson, Osage, Iowa. 
J. T. Hovren, Johnson & Co., White Rock, S. D. 
S. Holen, St. James. : 
A. L. Hunter, Citizens’ Lbr. Co., Oelwein, Iowa. 
A. Hollister, Hollister Lbr. Co., Manchester, lowa. 
E. T. Hicks, Lamb Lbr. Co., St. Paul. 
Fred Holway, Alden. 
Cc. D. Huyck, B. N. Thompson Co., Minneapolis. 
William G. Hopps, Rush City. 

I 


Walter Ingvoldstad, J. H. Queal & Co., Minneapolis. 


— I. Irving, St. Anthony & Dakota Elevator Co., Hum- 
boldt 

John F. Irwin, Lyman-Irwin Co., Minneapolis. 

W. S. Ives, W. 8S. Ives Lbr. Co., Annandale. 


Arthur Ingvolstad, C. M. 


Youmans Lbr. Co., 
Idan Iverson, B. Bresden, 


Grove City. 


Marshall. 


G. C. Ingram, Ingram Lbr. Co., Sauk Center. 
I. G. Iverson, S. Hage Lbr. Co., La Salle. 
Einar Ivenberg, S. Hage Lbr. Co., Hanska. 
a 
C. H. Jackson, Standard Lbr. Co., St. Peter. 
John B. Johnson, Goodridge-Call Lbr. Co., Monterey. 
Mr. Johnson, Central Lbr. & Coal Co., Dubuque, Iowa. 
C. C, Jarvis, Central Ebr. Co., Minneapolis. 
A. J. Jerpbak, Hayes-Lucas Lbr. Co., Minneota. 
Cc, C. Jarvis, Central Lbr. Co., Minneapolis. 
€. 0. Jacot, Northwest Lbr. Co., Minnewaukan, N. D. 
A. M. Jensen, Jensen & Lampert, St. Peter. 
R. H. Jackson, Standard Lbr. Co., Winona. 


Hans Jacobson, J. H. 


Queal & Co., Triumph. 
Abraham Janzen, 


Goertz & Janzen, Mountain Lake. 
Thomas Jacobson, The Salzer Lbr. Co., Minneapolis. 
J. P. Jepsen. Townsend & Merrill Co., Cedar Falls, 
Cc. L. Johnston, J. C. Johnston & Co., Luverne. 

KE. Johnson, Farwell. 

W. H. Jasper, Jasper Lbr.-Co., Newton, Iowa. 
Charles 0. Jacob, Northwest Lbr. Co., 1 soe N. D. 
F. J. Jones, Jones Lbr. & Imp. Co., Lisbon, N. 
Theodore Jorgenson, Clarks Grove Lbr. & Fuel Co., 
lL. E. Lambert, James A. Smith, Renville. 

Marcus Johnson, New London Milling Co., Willmar. 
James R. Jordan, Fullerton Lbr. Co., Minneapolis. 
C. H. Johnson, W. W. Johnson Lbr. Co., Minneapolis. 
George H. Johnson, W. W. Johnson Lbr. Co., Minneapolis. 
A. L. Jenkins, W. W. Johnson Lbr. Co. Minneapolis. 
Charles L. Johnson, Castalia Portland Cement Co., 


Ohio. 
Albert Jegewski, J. Tl. Queal & Co., 
K 


gs S. Koff, MeMullin Lbr. Co., 
L. A. Koethe, Lampert Lbr. Co., Henderson. 
J. t Keltz, Bruce-Edgerton Lbr. Co., Superior, Iowa. 
John A. promt, Hennepin Lbr. Co., Belmond. 


lowa. 


Clarks Grove. 


Sandusky, 
Tabor, 8. D. 


Minneapolis. 


R. H. Klemme, H. J. Klemme Lbr. Co., Belmond, Iowa. 
Fred A. Kopplli, Litchfield. 
Julius T. dson, H. Van Tassel Lbr. Co., Twin Brooks, 8S. D. 


ag 2 <—— Thomas Patton, Marcus, Iowa. 
L. ing. P. King, Eliendale, N. 
John H. Kuntz, Porter Lbr. Co., Ocheyedan, tes 3 
Joseph Kreitinger, Schmid & Lehrer Co Co., Springfield. 
sewuse L. Kingsbury, John W. Tuthill Lbr. Co., Sioux Falls, 


Mike Kresbach, Adams Lbr. Co., Adams. 

> Sr Kleinsorge, Dundee, Iowa. 

Harry J. Kittell, Central Lbr. Co., Minneapolis. 
George Kahl, Dacotah Lbr. Co., McKenzie, N. D. 

T. Keefe, Jefferson & Kasson, St. Paul. 

P. L, Knowlen, Liberty Lbr. Co., Amherst, 8. D. 

E. A. Krueger, Goodridge-Call Lor. Co., Minneapolis. 
4 H. Kroeger, Phoenix Lbr. Co.,. Aberd jeen, 8 


C. Kranz, Bowman-Kranz Lbr. Co., Holstein, lowa. 
env J. Kittel, Central Lbr. Co., Minneapolis. 
Arthur W. King, Woodruff Lbr. Co., Duluth. 

T. L. Kelley, raff Lbr. Co., DeGr aff. 

L. C. Kroh, J. H. Queal & Co., Yankton, 8. D. 

Cc. C. Kuper, Wellsburg Lbr. Co., Wellsburg, Iowa. 
D. P. King, jr., Im — Elevator Co., Minneapolis. 
F. E. King, Ki 


n ds. 
John Kingsley, C A ong ‘Colman Li > Pipestone. 
King, Cole & Kin Bros., Oelwein, lowa. 
M. B. Keister, Coon Rapids ‘Lor. Co., Coon Rapids, Iowa. 
F. A. Kingsley, Hayes-Lucas Lbr. Co., Marshall. 
F. E. Krider, Citizens’ Lbr. Co., Marshalltown. 
John L. Krogstad, Hayes-Lucas ‘Lor. Co., Winona. 
4 4's Ellendale, N. D. 
G r 


anz, Bowman-Kranz Lbr. Co., Sioux City, Iowa. 


E J. Knaack, Citizens’ Lbr. Co., Vinton, lowa. 
L 

O. Lampland, Lampert Lbr. Co., Minneapolis. 

W. F. Leidloff, Lampert Lbr. Co., Mankato. 


L. Lewis, Dacotah Lbr. Co., Hazelton, N. D. 

J. A. Lang, Phoenix Lbr. Co., Linton, N. D. 

Oscar F. Lindquist, Bruce- Edgerton Lbr. Co., Spirit Lake, 
R. F. Landon, Liberty Lbr. Co., Minneapolis. 

Peter Larson, Johnson & Larson Lbr. Co., Atwater, 


lowa. 


E. H. Ledebur, L. & N. Lbr. Co., Sanborn, N. D. 
L. E. Larson, Larson Bros., Dassel. 
Cc. E. Larson, Larson Bros. Lbr. Co., b haga ae 


H. Loonan, Loonan Lbr. Co., Sioux Falls, 

Benjamin F. Leinfelder, J. H. Queal _ " rr 
Otto Loges, Wisconsin Lbr. Co., Nerstrand. 

W. J. Lowrie, James A. Smith, Lake City. 

O. W. Lundsten, Lundsten Lbr. Co., Lester Prairie. 
Oscar J. Lundsten, Lundsten Lbr. Co., Delano. 

William J. Lemke, Rogers Lbr. Co., Rag am 

George Lester, John D. ono Y Lbr. Co., Fairmont. 

George 8. Lane, Lane-Moore Lbr. Co., Webster City, lowa. 
Charles K. Hutchinson & Lake Co., lowa 


Lake, 
lowa. 

8S. C. Lee, 8. C. Lee Lbr. Co., Des Moines, Iowa. 
M. W. Laughlin, ri M. Youmans Lbr. Co., Winona. 
L. H. Lawson, Erickson & Lawson, Murdock. 
H. P. Leach, C. M. Leach & Sons,’ Faribault. 
W. H. Lysaght, Weart & Lysaght, Cherokee, Iowa. 
B. H. Lindaman, H. Lindaman & Son, Wellsburg, Iowa. 
0. H. Larson, L. N. Larson & Son, Atwater. 
J. W. Lucas, Hayes-Lucas Lbr. Co., Winona. 

Slagle & Co., Alton, lowa. 


Fox, City, 


. Lincoln, F. M. 
. Larson, Hadley. 
F. T. Lapitz, Duncan, 
0. L. Langworthy, Langworthy Lbr. Co., Minneapolis. 
N. L. Larson, L. N. Larson & Son, Atwater. 

A. J. Levander, Levander & Nelson, Stacy. 

J. J. Laughlin, Hayes-Lucas Lbr. Co., Tracy. 

x Lake & Hawkinson, Copas. 

Lamb Lbr. Co., St. Paul. 

each, Leach & Ellingson, Havana, N. D. 

R. Lowd, Imperial Elevator Co., Minneapolis. 

Otto Loges, isconsin Lbr. Co., Nerstrand. 

L. Lampert, Lampert Lbr. Co., Minneapolis. 

G. O. Learned, John Rowe Lbr. Co., Minneapolis. 

J. H. Lathrop, Riley & Lathrop, Northfield. 

L. R. Linn, L. R. Linn & Co., Lester Prairie. 

C. E. Learned, Bruce-Edgerton Lbr. Co., Minneapolis. 
G. W. Learned, Bruce-Edgerton Lbr. Co., Minneapolis. 
J. Lampert, Lampert Lbr. Co., Minneapolis. 

J. L, Lally, North Star Lbr. Co., Minneapolis. 

J. A. Lamb, Gower Lbr. Co., boa Tail. 

George Lammers, Dysart, low 
Mr. Labrie, Steffes & Labrie, 


Iowa. 


“Turton, 8. D. 

M 

J. & W. C. Shull, Minneapolis. 

Melham, Melham Bros. Lbr. Co., Watertown, 8. D. 

Moll, McMullin Lbr. Co., Montevideo. 

J. W. Miller, Minneapolis Cedar & Lbr. Co., 

Hi. C. McCoy, D. A. MeCoy & Co., Pittsville, 

John Moore, Bruce-Edgerton Lbr. Co., 

J. R. Moorehead, Lexington, Mo. 

M. L. Meyer, Meyer Lbr. Co., Stanley, N. D. 

7 McCulloch, John McCulloch Lbr. Co., Minneapolis. 
. J. McCullough, J. H. Queal & Co., Canistota, 8. D. 

4 E. McCulloch, John MeCulloch Lbr. Co., Minneapolis. 

D. A. McCoy, Hayes-Lucas Lbr, Co., Miller, 8. D. 

J. W. McKay, C. M. Youmans Lbr. Co., Burr. 

Gustave Mikvicka, Interior Lbr. Co., Minneapolis. 

W. F. McDowell, North Iowa Lbr. Co., Waverly, Iowa 

Murphy, National Elevator Co., Minneapolis. 

F. A. Mather, Hollister Lbr. Co., Manchester, Iowa. 

Hi. D. Mobr, Sheffield, Iowa. 

George E. Morris, Morristown Lbr. Co., 

Mr. McCulloch, William H. White 

0. P. MeDonald, Burt, Iowa. 

Cc. E, MeGowan, Milbank, 8. D. 

George H. MeMullin, McMullin Lbr. Co., 

J. 8. MeClelland, MeMullin Lbr. Co., 

D. M. McCarthy, MeMullin Lbr. Co., 

R. G. McRae, John McRae & Sons, Graceville. 

H. H. McCray, W. D. Marvin, Pine Island. 

John McLaughlin, New Wabasha Lbr. Co., 

A. J. McDonald, J. H. Queal & Co., 

A. S. McLaughlin, Phoenix Lbr. Co., 

a pa 8. McLaughlin, 

J. Morrow, 
he D. Marckres, 
Mons. Mahlum, 


J. W. 
J. O. 
Cc. J. 


Murphy, 


Minneapolis. 
Wis. 
Minneapolis. 


Sa 


Morristown 
Lbr. Co., Fargo, N. D. 


Minneapolis. 
Minneapolis. 
Pine Istana. 


Wabasha 
Minneapolis. 
Minneapolis. 
Phoenix Lbr. Co., Minneapolis 
Phoenix Lbr. Co., Minneapolis. 
Hawkeye Lbr. Co., Oskaloosa, 
Mahlum Lbr. Co., Brainerd. 
J. B. Monrce, J. - Queal & Co., Odin. 
S. J. McCarthy, Eden Valley Lbr. Co., 
rg McCarthy, DeGraff Lbr. Co., 
A. McDonald, St. Hilaire Retail Lbr. Co., 
Me Mahon, Fergus Falls. 
Maytag, L. R. Maytag Co., Laurel, 
Marshall, National Elevator Co., 
Mattson, Superior Lbr. & Coal Co., Spencer, 
Mahon, Weyerhaeuser & Co., St. Paul. 
A. Marckel, Perham. 
W. A. Markham, J. H. Queal & Co., 
©. A. Mayo, Hennepin Lbr. Co., 
. D. Marshall, National 
M. A. Martin, A. B. 


Iowa, 


Eden Valley. 
DeGrafft 
Crookston, 


beta EP 
= 


IL. R. 
H. E. 
G. W. 
J. W. 


Iowa. 
Minneapolis. 
Iowa. 


Centerville, 8. D. 
Minneapolis. 

Elevator Co., Minneapolis. 
Francis & Co., New Castle, Neb 
James C. Melville, Mutual Lbr. Co., Minneapolis. 

G. H. Monroe, Anamosa Lbr. Co., Anamosa, Iowa. 
Richard Menzel, R. Menzel & Co., Odessa. 

(. L. Merrick, The C. L. Merrick Co., Napoleon, N. D 
C, E. Monson, Monson Bros., Néw London. 
Mark A. Miller, John W. Tuthill Lbr. Co., 
W. H. Morse, Lampert Lbr. Co., Breckenridge. 
If. E. Miller, St. Anthony & Dakota Elevator Co., 
A. B. Miller, Miller & Foote, Iowa Falls, Iowa. 
Stanley D. Moore, The Blackhawk Lbr. Co.. Waterloo 
C. H. Mudgett, MeCullough & Mudgett, Valley 
J. A. Morrow, Lidgerwood, N. D. 

(. S. Norton, The Innes Lbr. Co., Rushmore. 
J. A. Menson, Braham Mercantile Co., Braham 
KE. Mobraeten, Wendell. 


Sioux Falls, S. D 


Minnea 


polis 


lowa, 
City, N. D. 


William M. Mitchell, The Mitchell Lbr. Co., Eureka, 8S. D. 
P. F. Mortensen, Nerth Iowa Lbr. Co., Ruthven, lows, 
Cc. D. Morse, Hayes-Lucas Lbr. Co., Rochester. 

N 
N. F. Nelson, 8S. Hanson Libr. Co., Guthrie Center, lowa. 
Edward E. Noble, Dacotah Lbr. Co.. Beach, N. D. 
F. H. Nelson, J. H. Queal & Co., Minneapolis. 
A. M. ‘Neas, Sigourney, Iowa. 
B. E. Norton, F. 8. Norton, Algona, Iowa. 
W. B. Nauman, The Nauman Co., Waterloo, Iowa. 
Thomas Nelson, Laird-Norton Yards, Tracy. 
V. N. Noel, Strong & Noel, Rockwell City, lowa. 


J. A. Nicholson, Nicholson Lbr. Co., 
W. M. Norton, 
Ii. P. Nelson, Caledonia. 

A. G. Nortz, Nortz Lbr. Co., 
C. A. Deel, Diagonal, Iowa. 
0. P. Neumann, The Salzer Lbr. Co., 
J. H. Near, J. 


Ankeny, 


lowa. 
National Elevator Co., 


Lakota, N. D. 
Breckenridge. 


Minneapolis. 
H. Queal & Co., Hawarden, Iowa. 
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George W. Nauman, The Nauman Co., 
J. M. Nordell, Braham Lbr. Co., Braham. 
John A. Nelson, Garfield Lbr. Co., Garfield. 
P. Nelson, Northern Lbr. Co., Forest City, 


M. 8S. Nelson, Nelson Bros., Canby. 
Grover M. Nesse, Citizens’ Lbr. Co., 
E. 8. Norngren, Boxholm, Iowa. 


oO 


C. F. Osborne, Osborne & Clark, Minneapolis. 
E. M. Olson, Minneapolis Cedar & Lbr. C 
Brady Olson, Olson Bros. Lbr. Co., Fountain. 

H. T. Osgood, Osgood & Blodgett Manufacturing Co., St. 


FE. A. Ousdahl, Minneapolis. 


R. B. Oshier, St. Anthony & Dakota Elevator Co., 
Anfend Olson, Adams Lbr. Co., Adams. 
A. J. Ostrom, Evansville Lbr. & Hardware Co., 


M. J. O'Reilly, Osceola, Wis. 
P 


L. F. Pickett, Bruce-Edgerton Lbr. Co., 
Cc. A. Potter, C. M. Youmans Lbr. Co., 


M. Piesinger, Montgomery. 


B. L. Pilling, Hayes-Lucas Lbr. Co., 


T. D. Phillips, Henderson, Iowa. 
G. H. Perry, Sioux Falls, S. D. 
John Proshek, New Prague. 

H 


S. Peterson, Peterson & Qvale, Willmar. 


- S Pinney, Humboldt, Iowa. 


H. PD. Page, L. A. Page Lbr. Co., Mason City, 
W. J. Pinney, New London Milling Co., 
C. Price, Imperial Elevator Co., Minneapolis. 


A. 
P. O. Peterson, Battle Lake. 


H. A. Pauls, Pauls Lbr. Co., Washington, 
dD. 


0. Hi. Phillips, Larimore, N. 
Cc. M. Porter, C. M. Porter Lbr. Co. 
J. O. Prestegaard, Goodridge-Call Lbr. 





Jacob Peterson, Shafer. 
W. K. Powers, Powers Elevator Co., 


J. W. Parker, Sioux Falls Lbr. Co., § 
M. FE. Palmer, Loonan Lbr. Co., Sioux Falls, 
F. E. Phillips, H. W. Ross Lbr. Co., § 


Andrew Peterson, C. W. Adams Lbr. 


J. W. Peck, Laird-Norton Yards, Rochester. 

J. BE. Pockrandt, Lampert Lbr. Co., Minneapolis. 
F. B. Pulver, Bayard Lbr. Co., Bayard, 
S. L. Perkins, Dower Lbr. Co., Parkers Prairie. 
Andrew Peterson, L. P. Dolliff & Co., 
A. R. Peterson, F. E. Reynolds & Co., 


Q 


M. J. Quinn, Quinn & Hogan, Rock Valley, 


N. Quist, L. P. Dolliff & Co., Echo. 


J. B. Quale, Farmers’ Lbr. Co., Willmar. 


H. A. Quinn, H. A. Quinn Lbr. Co., 
R 


A. W. Randall, Conrad, Iowa. 
A. O. Richardson, Schoeneman Bros. 


H. E. Ross, H. W. Ross Lbr. Co., Minneapolis. 
H. W. Ross, H. W. Ross Lbr. Co., Minneapolis. 
Charles H. Ross, H. W. Ross Lbr. Co... s ; 


Walter S.-Riley, Laird-Norton Yards, 


J. N. Rivers, L. P. Dolliff & Co., Morton. 
P. P. Roth, M. J. O'Reilly, Centuria, 


E. J. Riley, secretary Northeastern 


Iowa. 
Cc. J. Romell, Meyer Lbr. Co., Des Lacs, N. 
George Raish, Fullerton Lbr. Co., Minneapolis. 
Charles M. Rohne, Pacific Timber Co., 
W. J. Robinson. McCulloch & Robinson, 
Martin E. Randkley, Mittun & Randkley, 
G. L. Riedesel, Citizens’ Lbr. Co., Denver, 
F. C. Reichsmith, Minneapolis Cedar & Lbr. 
M. C. Rowcliff, M. J. O'Reilly, Taylor's Falls. 
M. H. Rossacker, Fehleisen-Rossacker Lbr. 


W. B. Robertson, R. S. Robertson & 


Charles R. Rhoda, Royalton Lbr. Co., b 
E. G. Riggs, J. H. Queal & Co., Minneapolis. 
John Rieger, Goodridge-Call Lbr. Co., } 
H. Roan, Langworthy Lbr. Co., Portal, 
A. C. Rogers, Porter Lbr. Co., Ellsworth. 
Henry W. Riedeman, Riedeman Bros.. 4 
Warren Royce, Citizens’ Lbr. Co., Exline, 


T. I. Robinson, Robinson Company, 


A. T. Robinson, Hollister Lbr. Co., Winthrop, 


C: G. Rosengren, Brandon Lbr. Co., 
George H. Rogers, Rogers Lbr. Co.. 


R. Raney, Imperial Elevator Co., Minneapolis. 
Frank H. Ruger, Duluth Lbr. Co., Duluth. 


James A. Renwick, North Iowa Lbr. 
". M. Ritchey, Bradgate, Iowa. 

C. W. Runge, Frederick, S. D. 

G. E. Rochford, Devon, Iowa. 

J. S. Robbins. Willmar. 

G. D. Rose, Spahn & Rose Lbr. Co., 
J. FP. Rogers, Hayes-Lucas Lbr. Co., 


te 5} 


R. S. Robertson, R. 8S. Robertson & Co.. 


Charles B. Rogers, McKilveen Bros. 
J 


A. Ravig, Coal Harbor Lbr. Co., Underwood, 


H. E. W. Schuette, St. Anthony Park. 

J. M. Sarles, Valley Lbr. Co., Hillsboro, N. D. 
T. R. Stewart. Bagstad & Aaseth, Gayville, S. 
Charles A. Shields, Larson Bros., Dassel. 

J. S. Skoglund, E. J. James Lbr. Co., 
Gunder Stenerson, Stenerson Bros., Erskine. 
John B. Schiltz, Roger Lbr. Co., Minneapolis. 


A. J. Skluzacek, Maple Lake. 


Charles Schleicher, New Wabasha Lbr. 


M. Schonweiler, New Wabasha Lbr. 
B. B. Sontag, The Sontag Lbr. Co., 


H. A. Sampson, Meyer Lbr. Co., Minneapolis. 
J. H. Sullivan, Sullivan Lbr. Co., Minneapolis. 
George F. Sokol, Shell Lbr. Co., Sibley, 
I. O. Shulreid, Dower Lbr. Co., Mahnomer. 
W. H. Smith, Marquette Cement Mfg. C 
Mr. Steffes, Steffes & Labrie, Turton, 
Robert J. Stevenson, Central Lbr. Co., 
M. J. Schmidt, Howley & Conrad, Walters. 
D. H. Summers, Gerrish & Summers, 
B. A. Sherman, Citizens’ Lbr. Co., Dunkerton, 
Schmadeke & Sinram, Clarksville, Iowa. 

M. J. Sehmidt, Howley & Conrad, Walters. 
A. C. Schultz, Interior Lbr. Co., Stewart. 


W. D. Shuttleworth, Shell Lbr. Co., 


R. Shepard, Hudson Lbr. Co., Hudson, 
William D. Sammis, State Elevator Co., 
M. H. Silvernale, McMullin Lbr. Co.,* Kenyon. 


0. R. Savage, Adair, Iowa. 
O. R. Savage, Savage Bros., Anita, 


Cc. H. Skog, James A. Smith, Ortonville. 
D. A. Schoeneman, Schoeneman Bros. Co., Sioux Falls, 
sk 


Alexander H. Simons, Henry Simons, 


Levi Shell, Shell Lbr. Co., Sibley, Iowa. 


Henry Simons, Chaska, 

G. W. Scothorn, The Salzer Lbr. Co., 
L. H. Schoenbaum, The Salzer Lbr. 
George Salzer, The Salzer Lbr. Co., 


W. J. Scriver, Stewart Lbr. Co., Denison, 


A. A, Saxerud, Lake Mills, Iowa. 
0. C. Searles, The Valley Lbr. Co., 
A. J. Sieh, Sutherland, Iowa. 


0. W. Schultz, Schultz Bros., Kasson. 


Cc. H. Shaver, Carlton. 


A. M. Sheldon, Imperial Elevator Co., } 
Vv. M. Skluzacek, Skluzacek Bros., Lonsdale. 
J. C. Skluzacek, Skluzacek & Westerman, 


J. H. Shirkey, Norwich, N. 


Vv. F. Schmoll, Schmoll & Hillemann, 
F. B. Schoeneman, Schoeneman Bros. 


Fred S. Schroeder, Langworthy Lbr. 


J. L. Shirey, Citizens’ Lbr. Co., Boone, 
M. J. Scoville, Hayes-Lucas Lbr. Co., } 
J. G,. Sherman, Citizens’ Lbr. Co., Fort Dodge. 


A. F. Strunk, Strunk-Sherman Co., 


K. Stenerson, Stenerson Bros., Pelican Rapids. 
E. R. Stoakes, North Iowa Lbr. Lon Armstrong, Iowa, 


Vv. E. Stubbs, Stubbs Bros., Wayzat 


H. F. Stiles, om Elevator Co. ’ “Overty, 


Cc. T. Smith, St. Paul 


Harry 8, Swan, MeMullin Lbr. Co,, Wanamingo, 


. S. Peters, Citizens’ Lbr. Co., Renwick, 
M. E. Poulson, Beidler & Robinson Lbr. Co., 
W. C. Poulsson, Beidler & Robinson Lbr. C 
L. W. Preston, King Bros. & Preston, § 


ys 


G. Stoner, Stoner & Maier, Grueva, Iowa. 


~ oe ee Citizens’ Lbr. Co., Monroe, Iowa. 
0. 8S. Sw J. F. Anderson Lbr. Co., Mitchell, S. D. 
Carroll N. “Smith, Hennepin Lbr. Co., Minneapolis. 


A. Springen, Farmers’ Lbr. Co., Mayville, N. D. 


. Sterling, Interior Lbr. Co., Fairmont. 
. E. Streater, Eclipse Lbr. Co., Minneapolis. 


J. Steichen, Central Lbr. & Coal Co., Dubuque, Iowa. 


t. A. Stewart, Citizens’ Lbr. Co., Fort Dodge, lowa. 


W. Saylor, Citizens’ Lbr. Co., Waverly, lowa. 


Charles A. Stone, E, R. Stone, Delhi, Iowa. 


W. Smith, Loonan Lbr. Co., Yankton, S. D. 


Robert Scheldrup, Phoenix Lbr. Co., Minneapolis. 
H. P. ——, > Ma a & Co., Hooker, 8. D. 
. C. Schadel, J Queal & Co., "Minneapolis. 
Lee Snoke, AF... Lbr. Co., Minneapolis. 


A Strong, Rogers Lbr. Co., Minneapo is. 


}. D. Streeter, Keokuk Lbr. Co., Keokuk, Iowa. 
. B. Strother, The Crescent Lbr. Co., Eldora, Iowa. 


E. Stenzel, R. E. Stenzel, Little Rock, Iowa. 

F. Streater, Laird-Norton Yards, Winona. 

L. Swafford, Citizens’ Lbr. Co., Nevada, Iowa. 

B. Smith, St. Anthony & Dakota Elevator Co., Minneapolis. 


George E. Stott, St. Anthony & Dakota Elevator Co., Minneap- 


Ernest F, Smith, Hennepin Lbr. Co., Minneapolis. 

G. F. Smith, G. F. Smith & Co., Hampton, Iowa. 

. P. St. John, Miller Lbr. Co., Heron Lake. 

John Swanson, St. Bonifacius Lbr. Co., St. Bonifacius. 
E. J. Stearns, Stearns Lbr. Co., Hutchinson. 

A. W. Sternke, Gaylord. 

Fred C. Smith, Smith Bros., Spirit Lake 

Eugene E. Spear, Wisconsin Lbr. Co., Waterville. 

N. M. Smith, Adams Lbr. Co., Adams. 

y. C. Stamer, Stamer & Reimer, Fenton, Iowa. 

. Sween, Sween & Gangestad, Bode, Iowa. 

Andrew O. Stoa, Ashley. 

2. J. Smith, West Side Lbr. Co., Independence, Iowa. 
. J. Spahn, Spahn & Rose Lbr. Co., Dubuque. 

. B. Stewart, St. Anthony & Dakota Elevator Co., Minneapolis. 


E. Spurrier, Blabon, N. D. 
R. Stone, Delhi, Iowa. 


’. A. Sprecher, Citizens’ Lbr. Co., Jesup, Iowa. 


= 
A. Taylor, Bovey-Shute Lbr. Co., Grand Forks, N. D. 


. F. Taylor, Rogers Lbr. Co., Kenmare, N. D. 
A. M. Thompson, Rogers Lbr. Co., Minot, N. D. 
Robert Tester, Hauser Lbr. Co., Gibbon. 

D. 


R. “Thompson, Rockford. 


James K. Taylor, Milnor Lbr. Co., Milnor, N. D. 
George P.. Thompson, North Star Lbr. Co., Minneapolis. 
John Torgerson, Winnor-Torgerson Lbr. Co., Ward, S. D. 


H. Thielen, St. Hilaire Retail Lbr. Co., Drayton, N. D, 


. L. Tuthill, John W. Tuthill Lbr. Co., Sioux Falls, 8S. D. 
. H. Townsend, Townsend & Cowan, Wall Lake, Iowa. 
’. E. Terry, Galesburg, Il. 

E. Taylor, Winona Lbr. Co., Winona. 


Torgersen, Winnor-Torgersen, Canby. 


William H. Thoernke, Laird-Norton Yards, Astoria, S. D. 
Ww. & & : 


hom, Innes-Thom Co., Rushmore. 


N. Tate, Wisconsin Lbr. Co., Minneapolis. 

. W. Temple, North Star Lbr. Co., Minneapolis. 

John Timm, Geier Lbr. Co., Ortonville. 

+. B. Tuthill, John W. Tuthill Lbr. Co., Sioux Falls, S. D. 
W. 8S. Todd, Nortz Lbr. Co., Lansford, N. D. 

Arthur W. Thayer, St. Anthony & Dakota Elevator Co., Minne- 


Charles Tousignant, The Salzer Lbr. Co., Minneapolis. 


L. Taylor, Wilcox Lbr. Co., Detroit 


. C. Turner, Imperial Elevator Co., Minneapolis. 

. A. Tenold, Calmer, Iowa. 

J. F. Trimble, Ballord-Trimble Lbr. Co., Minneapolis. 
Hugo A, Tornow, J.-H. Queal & Co., Burt, Iowa. 

. S. Thompson, Phoenix _ Co., Minneapolis. 


Thompson, Bancroft, 8S. 


Arthur Thompson, Eclipse ‘pe. Co., Minneapolis. 


U 


F homas W. Upton, Goodridge-Call Lbr. Co., Minneapolis. 
F. Underwood, Rosemount Lbr. Co., Rosemount. 


v 


Erwin H. Vernell, Interior Lbr. Co., Britt, Iowa. 
J. v - 


an Eizenger, Van Pelt & Van Ejizenger, Orange City, 


d 2 Vath, H. W. Ross Lbr. Co., Minneapolis. 
3. W. Voak, Stewart & Voak, Brewster. 
‘, S. Vaughan, J. H. Queal & Co., Yankton, 8S. D. 


Van Tassel, H. Van Tassel Lbr. Co., Waubay, 8S. D. 


A. J. Vogel, New Ulm 


H. Vosburg, W. a: Vosburg & Co., Gilman, Iowa. 


J. “B. Veblin, Northwest Lbr. Co., Minneapolis. 
E. Veblin, Northwest Lbr. Co., Minneapolis. 


WwW 


J. W. Wurst, Phoenix Lbr. Co., Milnors N. D. 


Walton, Armin & Walton, Castlewood, S. D. 


John F, Wood. Meyer Lbr. Co., Tioga, N. D. 


W. Westerling, Imperial Elevator Co., Minneapolis. 


M. Weichselbaum, H. H. Neuenburg & Co., Olivia. 
J. J. Wilson, John McCulloch Lbr. Co., Minneapolis. 
I 


E. Weitzell, Cowrie, Iowa 


. J. Well, Rogers Lbr. Co., ” Minot, N. D. 
C 


. Wollan, Frenad Association, Glenwood. 


. T. Wood, Rushmore. 

. M. Worrell, C. W. Chapman Lbr. Co., Eagle Grove, Iowa. 
. E. Williams, Mora Lbr. Co., Mora. 

>. S. White, W. W. angry Lbr. Co., Minneapolis. 

Frank E. Weiss, Pukwana, 8S 

Leigh H. Wallace, A. H. Wallace & Son, Washington, Iowa. 
E. A 


Veisbeck, Standard Lbr. Co., Benson. 


2. F. Westfall, Salem, S. D. 

Cc. M. Weston, C. M. Weston & Co., Minneapolis. 
A. J. Ward, Rosemount Lbr. Co., Rosemount. 

Albert Wesirup, Maple Lake. - 

Louis Walther, The Lambert Lbr. Co., Le Sueur. 
Andrew Westlund, C. W. Adams Lbr. Co., St. Paul. 
N. T 


Wedge, Wedge & Weiss, Zumbrota. 


, Westerman, C. H. Westerman Lbr. Co., North Branch. 
Casper Wackman, Reiel & Wackman, Detroit. 


G. Weart, C. W. Chapman Lbr. Co., Cedar Falls, Iowa. 


James F. Weart, Weart & Lysaght, Cherokee, Iowa. 
. A. Wedum, J. A. Wedum Co., Kensington. - 


E. Westerman, Montgomery. 


Mark H. Watson, Lampert Lbr. Co., Morris. 
Frank C. Weston, C. M. Weston & Co., Minneapolis. 
Cc. J. Wittenoyer, Goodridge-Call Lbr. Co., Scotland, 8. D. 


R. Weiler, Lampert Lbr. Co., Nicollet. 


George S. Weiser, Goodridge-Call Lbr. Co., Minneapolis. 
Harvey A. Warner, Rogers Lbr. Co., Minneapolis. 

John Wittenoyer. Goodridge-Call Lbr. Co., Scotland, S. D. 
*. J. Ward, Eclipse Lbr. Co., Minneapolis. 


. Wheelock, Laird-Norton Yards, Northfield. 
E. Watts, Woodford-Wheeler Lbr. Co., Clear Lake, Iowa. 


*. G. Weinreich, New Salem Mercantile €o., New Salem, N. D. 
. W. Whiting, L. P. Dolliff & Co., Minneapolis. 
. J. Whitlock, Belle Plaine, =. 


A. Warnken, Emerado, N. 
Wassenaar, Sioux Center, io. 


. L. Wall, Fargo, N. D. 
H. J. Wartman, Watkins. 


Westerman, H. E. Westerman, Montgomery. 
Langworthy Lbr. Co., Minneapolis. 


E. Welsh, 
Wiliam Weigert, Citizens’ Lbr. Co., Palmer, Iowa. 
A. E. 


Whitmore, Minneapolis. 


George B. Webster, Webster & Whipple, Minneapolis. 
C. R. Woodford, re a ed heeler Lbr. Co., Clear Lake, Iowa. 


R. Wood, Parker, 8. 

* Winnor, ‘Winnor- Torgersen Lbr. .Co.. Minneapolis. 

. Winnor, Winnor-Torgersen Lbr. Co., Minneapolis. 
A. Wifong, Minneapolis Cedar & ie. Co., Minneapolis. 


D. 

Daniel Williams, Williams Bros. Lbr. Co., Webster, 3. D. 
George E. Wilson, Royalton Lbr. Co., Royalton. 

Lyman Wood, Wood & French, Traer, lowa. 


R. Weightman, Hayes-Lucas Lbr. Co., Waseca. 


Charles. Willd, Charles A. Willd, Hoffman. 
J. 


Wilson, The Salzer Lbr. Co., Minneapolis. 


Jonn Williams, Williams Bros. Lbr. Co., Webster, S. D. 
Bert Wilberg, Wilberg & Oppegard, Wyckoff. 
Henry A. Winther, J. A. A. Winther & Co., Fergus Falls. 


Y 


y. F. Yeagerline, The Harris-Yeagerline Co., Cando, N. D. 
Z 


Charles H. Zirfoss, Bruce-Edgerton Lbr. Co., Superior, Iowa, 


ATTENDANCE AT NEBRASKA MEETING. 


ss (CONTINUED FROM PAGE 53.) 


J. A. Rudd, S. A. Foster Lumber Co., Lincoln. 

T. C. Rewick, Dierks Lumber & Coal Co., Lincoln. 

J. H. Rogge, Union Lumber Co., Elmwood. 

W. E. Rogers, Rogers Lumber Co., Lincoln. 

N. C. Rathburn, Phelps-Burruss Lumber Co., Lincoln. 

J. O. Rowland, Ovoca Lumber Co., Ovoca. 

Cc. G. Roane, Stenauer Lumber Co., Lincoln. 

Mrs. Veston Robb, Ong. 

Veston Robb, J. C. Walker Lumber Co., Ong. 

L. E. Rogers, Rogers Lumber Co., York. 

Margaret Robinson, Curtis & Bartlett, Lincoln. 

P. H. Reed, Chicago & Big Muddy Coal Co., Chicago, Ill. 
C. Roscow, George Fowler & Co., Kansas City, Mo. 
George Rassmussen, Nebraska Bridge Supply & Lbr. Co., Omaha. 
Cc. L. Rothell, Crab Orchard Lumber Co., Crab Orchard. 


8 


A. F. Stearns, Adams & Kelly Co., Norfolk. 
L. C. Sparks, Ludwig Lumber Co., Valentine. 
S. S. Swift, C. W. Hull Co., Omaha. 
oO. R. Schroeder, O. R. Schreeder, Elwood. 
Oo. O. Snyder, O. O. Snyder Co., O’ Neill. 
J. A. Schoenthal, Walker-Schoenthal Co., Cortland. 
W. B. Sisson, C. M. Dietz Lumber Co., York. 
Phineas Spaulding, F. M. Spaulding Co., Sabetha, Kan. 
D. L. Swetnam, Antrim Lumber Co., Kansas City, Mo. 
N. A. Smith, Fidelity Lumber Co., ‘Minneapolis, Minn. 
W. T. Spelts, S. A. Foster Lumber Co., Wood River. 
George M. Smith, Smith Bros., Shelby. 
F. E. Smith, Smith Bros., Shelby. 
A. E. Stratton, The P. D. Smith Co., Lincoln. 
Oscar Strand, Aspegren-Strand Lumber Co., Saronville. 
W. Smith, Iowa Hard Plaster Co., Ft. Dodge, lowa. 
L. J. Segrist, L. J. Segrist, Humboldt. 
W. B. Saunders, Saunders Bros., Red Cloud. 
Daniel Sullivan, Daniel Sullivan, College View. 
Thomas Simanek, Prague. 
J. A. Sine, J. A. Sine, De Witt. 
John Stelymhing, Searle & Chapin Lumber Co., Gilead. 
T. J. Stith, Vanhatta & Vanhatta Brick Machine Co., Bellville. 
George W. Sittler, Sittler Big Lumber Yard, Lyons. 
John F. Schefler, Fred Saker & Co., Hildreth. 
Frederick Saker, Fred Saker & Co., Hildreth. 
Alexander Seott, Blue River Lumber Co., Stromsburg. 
H. S. Stephenson, Whitebreast Co., Lincoln. 
A. M. Sullivan, Lena, Ill. 
Ww. ae Stienel, W. L. Stienel Lumber Co., Kearney. 
Cc. S. Seeley, C. S. Seeley, Kearney. 
H. TL. Shearon, J. B. Switzer Lumber & Grain Co., Daykin. 
W. S. Swanson, Swanson-Swanson Co., Oakland. 
J. H. Stroemer, Stroemer Lumber & Grain Co., Alvo. 
J. F. Scofield, M. J. Mitton, Hickman. 
I. Swanback, A. Koehler Co., Geneva. 
R. Stevenson, Dierks Lumber & Coal Co., Lincoln. 
John Selk, Selk Lumber Co., Plymouth. 
M. E. Serat, C. W. Hull Co., Omaha. 
Stymest Stevenson, Lew Wentworth, Omaha. 
William Samuelson, William Samuelson & Murtey, Trumbull. 
F. M. Sapulding, F. M. Spaulding, Lincoln. 
E. B. Smaitan, Smaitan Bros., Schuyler. 

T 
W. H. Tanner, Tanner Bros., Arapahoe. 
A. A. Tanner, Philpot & Tanner, Humboldt. 
W. G. Traub, W. G. Traub Co., Gordon. 
Cc. B. Towle, Curtis & Bartlett Co., Lincoln. 
Charles E. Thompson, California Sugar & White Pine Agency, 


San Francisco, Cal. 


George K. Thompson, The Overland Lumber Co., Spokane. 
D. A. Tracy, Curtis & Bartlett Co., Lincoln. 
t. G. Taylor, Edison. 
E. J. Tucker, Howe Lumber Company, Howe. 
L. H. Trester, Lincoln. 
G. L. Turner, G. L. Turner Lumber Co., Broken Bow. 
Cc. O. Turner, Turner Lumber & Grain Co., Bethany. 
Cc. T. Tidball, Tidball Lumber Co., Ravenna. 
L. V. Thayer, Peerless Brick Machine Co., Minneapolis, Miun. 
T. Thiessen, Jansen Lumber Co., Jansen. 
Cc. C. Tyler, Tyler Lumber Co., Nelson. 
R. M. Trumbull, Cross & Johnson, Hildreth. 
M. L. Todd, Kansas City, Mo. 
L. L. Turner, Turner Lumber & Grain Co., Bethany. 
Vv 
F. H. Van Osdall, American Gypsum Co., Ft. Dodge, Iowa. 
W. F. Vincent, Cruikshank Lumber Co., Atchison. 
John H. von Steen, Beatrice. 
—— Vanier, Du Bois Lumber Co., Du Bois. 
Ww 


James E. Wallin, John H. von Steen, Beatrice. 

H. C. Walker, Walker Bros., Douglas. 
G. C. Warren, Kinnon & Warren, Tilden. 

John W. Warrick, John W. Warrick, Meadow Grove. 
Charles Walker, Charles Walker & Co., Odell. 
E. C. Wright, J. C. Wright & Son, Papillion. 
C. E. Woodruff, C. E. Woodruff, Grand Island. 
F. U. Whiffen, T. U. Whiffen, De Witt 
0. L. Walker, Pottach Lumber Company, Lincoln. 
H. E. Wheeler, Lincoln Sash & Door Co., Lincoln. 
George S. Ward, George S. Ward Lumber Co., Clay Center. 
F. T. Wing, Erford & Walker, Lincoln. 
A. H. Weir, Yates Lumber & Coal Co., Lincoln. 
Keith Wiess, Kirby Lumber Co., Blaumont, Tex. 
I. J. Weatherford, Nebraska Material Co., Lincoln. 

R. Wilkinson, Fairbury Lumber & Coal Co., Lincoln. 
R. B. Watson, H. Fleady Lumber Co., Omaha. 

A. E. Winter, U. S. Gypsum Co., Blue Rapids, Kan. 
E. D. Wood, E. L. Wood Luinber Co., Elk Creek. 

E. M. Wirthington, Benedict Lumber & Fuel Co., Benedict. 
C. H. Walrath, Walrath & Sherwood, Omaha. 
John E. Wells, Ogalalla. 

W. H. Walker, Erford & Walker, Lincoln. 

Ray Wiess, Kirby Lumber Co., Houston, Tex. 
James A. White, M. F. Cady Lumber Co., Omaha. 

. J. Wheeler, Wheeler Bros., University Place. 

A. J. Wilson, Fidelity Lumber Co., Spokane, Wash. 
Lewis Wentworth, Lewis Wentworth, Omaha. 

W. F. Wood, W. F. Wood, Haigler. 

Y 

J. F. Young, Bishop & Young, Cody. 

W. S. Yates, Yates Lumber & Coal Co., Lincoln: 

E. L. Yoder, Nemaha Valley Lumber Co., Talmage. 
F. E. Young, Phelps Lumber Co., Loomis. 
J. H. Yund, Grays Harbor Commercial Co., Seattle, Wash. 
Charles W. Young, U. S. Gypsum Co., Omaha. 
J. H. Yost, J. H. Yost Lumber Company, Harvard. 





L. O. Zornes, S. A. Foster Lumber Co., Pacific Junction, Iowa 
W. T. Zall, W. T. Zall, Rushville. 





CHICAGO MACHINES iN THE ORIENT. 


Every now and again something occurs which gives an 
indication of the world wide territory covered by the 
AMERICAN LUMBERMAN. Under date of December 14, 
1906, John MeGarry, Pilsen station, Chicago, received 
an order from Snethlage & Co., of Shanghai, China, for 
two of his lumber piling machines. The letter went on 
to state that if the machines gave satisfaction the initial 
order would be followed by another and much larger one. 
Mr. MecGarry’s piler is thoroughly well known in Chicago 
as it has been used in many of the large yards here. So 
far wherever it has been installed it has effected a very 
considerable saving in labor and consequently in the 
expense of yard operation and unquestionably it will 
prove equally successful in the orient. Snethlage & Co. 
had seen Mr. McGarry’s advertisement in the columns of 
the AMERICAN LUMBERMAN, they being subscribers to 
this paper. 
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ORGANIZATIONS OF THE PACIFIC NORTHWEST HOLD MEETINGS. 


Lumbermen of Oregon Come Together to Discuss Matters of Importance to the Trade—Elections of Officers—New Forestry Organization. 


OREGON & WASHINGTON MANUFACTURERS’ 
ASSOCIATION. 


PORTLAND, ORE., Jan. 19.—The regular monthly meet- 
ing of the Oregon & Washington Lumber Manufac- 
turers’ Association was héld in the rooms of the Port- 
land Chamber of Commerce this afternoon, with Presi- 
dent Philip Buehner in the chair and a fair representa- 
tion of the membership of the association in attend- 
ance. While not a great deal of business of importance 
was transacted the important announcement was mado 
that the Southern Pacific Railroad Company had giver 
all valley millmen notice that the $3.10 rate on rough 
lumber to Bay city points (San Francisco, Oakland, 
Alameda, Berkeley and other bay towns) had been taken 
off and that a new schedule of rates, to be effective 
about March 15, was being prepared. 

To a majority of the members present this means that 
when the new schedule is announced it will show that 
all the valley mills along the line of the Southern Pa- 
cific will have to pay the same rate that now applies to 
Portland, which is $5. Five dollars was the rate on 
rough lumber from all points south of Portland ‘to San 
Francisco some.years ago, but so strong was the pressure 
for a reduction in the tariff that the Southern Pacific 
company finally made the reduction to $3.10. This rate 
has been entirely satisfactory to the mills with the 
shorter hauls and all could do business in competition 
with the Portland mills, paying the $5 rate, at that 
figure. Now it looks as though the valley mills, in addi- 
tion to the car famine which has seriously handicapped 
them, will have to meet an advance in freight rates. This 
will, if the higher tariff goes into effect, put a large 
number of additional mills out of business and leave the 
lumber industry along the line of the Southern Pacific 
railroad practically in the hands of that company, which 
already operates three or four mills on its own timber 
holdings. 

Transportation Legislation. 
- The matter of legislation looking to a betterment of 
the transportation conditions also came up for more 
thorough discussion and while the main features of the 
reciprocal demurrage bill, prepared by the association, 
will be forced as they are prepared, it was decided to 
give the legislative committee such latitude as it may 
desire in the matter of making minor changes if it 
appears necessary to secure the enactment of the bill. 
The report of the treasurer was adopted as read. 
Committee Reports. 

L. J. Wentworth, chairman of the domestic fir com- 
mittee, reported the appointment of A. M. Hagen as 
chief inspector of the bureau of grades and that the 
work of the bureau was well under way. 

E. D. Kingsley, chairman of the market extension 


committee, reported that the preparation of samples of ° 


Oregon woods with which to advertise Oregon’s timber 
resources, was progressing satisfactorily and that they 
‘would soon be mailed. 

In the absence of F. C. Knapp, chairman of the legis- 
lative committee, A. C. Dixon made a report upon the 
important work of this committee. He told of the 
preparation of the reciprocal demurrage bill and the 
arrangements made for securing its favorable considera- 
tion at the hands of the legislature of Oregon now in 
session. The report of the committee was adopted and 
the plans made for following up the work approved. 


Insurance Bills. 


By request of the Chamber of Commerce, J. Couch 
Flanders, chairman of the committee on insurance of 
this body, was given an opportunity to address the asso- 
ciation in reference to several insurance bills prepared 
by the chamber and to plead for the association’s in- 
forsement of these measures. The first of these bills 
provides for a standard form of fire insurance policies. 
The form prescribed is the New York standard, which 
Mr. Flanders declared has stood the test. This form, 
he argued, has for its object the uniformity of fire in- 
surance policies. The second bill advocated by the 
Chamber of Commerce provides for the repeal of the 
deposit law now in force in this state. Under the 
present law fire insurance companies doing business in 
this state are required to deposit with the secretary of 
state $50,000 in funds, bonds or mortgages or evidence 
of title to $65,000 worth of real estate in the state. 

This law, Mr. Flanders declared, has a tendency to 
keep many insurance companies out of the state, while 
the $50,000 deposit is in reality little protection to 
policy holders. Furthermore he argued that the deposit 
law has a tendency to foster compacts and maintain 
maximum insurance rates. 

In-support of these measures President Buehner called 
attention to the fact that under the present insurance 
laws in this state nonresident mutual companies are 
prevented from doing business in Oregon. These com- 
panies he considered fully as responsible as the so called 
‘‘board’’ companies, while their rates were lower. He 
believed that it would be to the advantage of millmen 
to admit the mutual companies, as the risk was greater 
with the board companies, which took all the insurance 
they could get than with the mutual companies which 
exercise greater care in the distribution of their risks. 
Under the proposed law companies to do business in the 
state must file with the secretary of state certificates 
showing that they have $200,000 paid up capital and 
that they are permitted to do business either in the 
state of New York or Massachusetts, which states have 
the most stringent insurance laws of any states in the 
union, 


Most Important Bill. 


While both of these bills appeared to meet with the 
approval of the members of the association upon motion 
of A. C. Dixon the matter of indorsement was left to 
the legislative committee with full power to act. He 
believed that the reciprocal demurrage bill was the most 
important measure before the association and doubted 
the wisdom of fathering too many bills, although recog- 
nizing the merits of the Chamber of Commerce measures 
proposed. If not inimical to the interests of the re- 
ciprocal demurrage bill he believed in giving the insur- 
ance bills the association’s unqualified indorsement. L. 
J. Wentworth, in seconding the motion of Mr. Dixon, 
declared that his company had more than half of its 
insurance with mutual companies and he believed them 
safer than the board companies. While on the subject 
of insurance E. D. Kingsley moved the appointment of 
a standing insurance committee and that the same be 
made a special order of business at the next regular 
meeting. This motion was unanimously carried. 

Reciprocal Demurrage. 


Under the head of miscellaneous business Mr. Dixon 
called for a further discussion of the reciprocal demur- 
rage bill prepared, asking for such suggestions as may 
aid the legislative committee in making changes should 
any changes become necessary or expedient. In refer- 
ence to the bill prepared by the association Mr. Kings- 
ley stated that Mr. Prouty of the Interstate Commerce 
Commission, who had examined it, pronounced it unques- 
tionably the best bill ever prepared to meet the trans- 
portation problem. The only changes Mr. Prouty sug- 
gested were minor ones in the phrasing, in one place, 
for instance, advising the addition of the words ‘‘and 
cars’? to the words ‘‘interchange of traffic.’’ Mr. 
Kingsley, while satisfied with the main features of the 
bill, desired to see logging roads included in its provi- 
sions and further time given transportation companies 
to adjust themselves to its requirements. A gencral 
discussion of the merits of the measure followed, but 
eventually the entire matter was left to the legislative 
committee. 

Cash Discounts. 

W. D. Plue, of the Columbia Door Company, asked for 
an expression of the association in reference to the 
matter of discounts, having been bitten by some eastern 
brokers, who held out on him for the alleged reason that 
the lumber shipped did not come up to grade. He 
wanted to know the respective rights of consignors and 
consignees when there is a dispute as to the quality or 
grade of the lumber shipped. 

Upon motion of Mr. Kingsley it was declared the 
sense of the association that cash discounts be allowed 
and recognized only in accordance with the rules of the 
association—2 percent if paid within fifteen days and 
1 percent if paid within thirty days. 


Auditing Committee. 


L. J. Wentworth suggested the advisability of ap- 
pointing a committee to audit the accounts and examine 
the books of the secretary and if deemed advisable make 
such changes in the system of bookkeeping employed as 
may appear necessary. The suggestion met with favor, 
and upon motion of D. L. Wiggins the president was 
directed to appoint a committee of three to discharge 
such duties. Secretary Sheldon of the association asked 
for the appointment of such a committee at the last 
annual meeting. 

A letter was read from W. R. Hume, the first first 
vice president of the association and a member of the 
board of directors, acknowledging receipt of resolu- 
tions sent him by the association upon the occasion of 
his retirement. 

Banquet Proposed. 

As the next meeting of the association will be the 
annual meeting the matter of giving a banquet was dis- 
cussed at some length. Upon motion of Mr. Plue it 
was finally decided to give another banquet and the 
president was instructed to appoint a committee of five 
to arrange for the same. 

New members were elected as follows: 


I. A. McLaughlin, Gurdane. 
Paul M. Dimmick, Dimmick Lumber Co., Drain. 
P. A. Lindstrom, Divide. 
Fred Wodth, Foster. 
F. W. Livermore, Beaverton. 
S. A. Washburn, Summit Lumber Co., Clatskanie. 
Alex Kunz, Pacific Coast Hardwood Manufacturing Co., 
Portland. ee : 
The following members of the association were in 
attendance: 
W. C. Francis, St. Johns Lumber Co., St. Johns. 
Philip, Buehner, Eastern & Western Lumber Co., Portland. 
Lloyd J. Wentworth, Portland Lumber Co., Portland. 
W. B. Mackay, North Pacific Lumber Co., Portland. 
J. P. Keating, Spaulding Logging Co., Newberg. 
J. S. Bradley, Bridal Veil Lumber Co., Bridal Veil. 
George B. Maxwell, Clatskanie Lumber Co., Clatskanie. 
D. L. Wiggins, Pittock, & Leadbetter Lumber Co., Van- 
couver, Wash. 
E. D. Kingsley, West Oregon Lumber Co., Clatskanie. 
R. J, F. Thurston, Calapooia Lumber Co., Crawfordsville. 
8S. S. Ewing, Benton County Lumber Co., Philomath. 
A. M. Hagen, chief inspector Bureau of Grades, Portland. 
Rey. Henry Pellatan, Trappists Fathers Lumber Co., Scio. 
W. D. Jellison, Oregon-Kansas Lumber Co., Rainier. 
John Conzelman, Conzelman Bros., Sherwood. 
F. D. Vincent, Sherwood. 
R. B. Dyer, Clatsop Mill Co., Astoria. 
C. Dixon, Booth-Kelly Lumber Co., Eugene. 
A. Pease, Jefferson Mill Co., Jefferson. 
Cc. Miles, Spaulding Logging Co., Newberg. 
H. Tarbell. Warren Lumber Co., Warren. 
R. Baker, Willard Case Lumber Co., Rainier. 
. D. Plue, Columbia River Dock Co., Rainier. 
. P. Shelden, Portland. 
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COLUMBIA RIVER SHINGLE MEN MEET. 


PORTLAND, ORE., Jan. 19.—At the regular meeting of 
the Columbia River Shingle Association held in this 
city this evening most satisfactory reports were received 
on the conditions of the shingle industry. Only the car 
shortage is proving a handicap to the trade. ~The rail 
demand, it was reported, continues brisk with prices 
strong at quotations. The price of cedar logs is being 
held at about $10.50 a thousand, although as high as 
$13.50 in several instances has been asked. 

It was reported that Larsen & Co., of Coquille City, 
Coos county, had about completed their shingle mill and 
would be ready shortly to begin operations. Another 
Coos bay firm complained of the large number of in- 
quiries received by it from buyers as a result of its 
affiliation with the association. An interesting discus- 
sion took place with reference to yellow and white fit 
shingles, Sherwin Shoales, of Silverton, in a lengthy 
communication setting forth the merits of the yellow fir 
shingle. E. E. Mitchell, of Ostrander, Wash., was a 
warm advocate of the white fir shingle. 

It was decided that upon the occasion of the next 
meeting, February 4, which will be the annual meeting, 
the association should give a smoker and lunch for the 
purpose of bringing the members into closer sdcial and 
business touch. 

Those present at the meeting were: 

Marshall Chambers, Chambers Shingle Co., Portland. 

G. N. Howell, Howell Shingle Co., Portland. 

E. E. Mitchell, Ostrander, Wash. 

T. H. Dennis, Dennis & Davis Shingle Co., Milwaukee. 

R. C. Davis, Dennis & Davis Shingle Co., Milwaukee. 

Ek. H. Habighorst, secretary. 

President Marshall Chambers presided at the meeting. 





FRIENDS OF FOREST ORGANIZE. 


PORTLAND, ORE., Jan. 19.—Through the efforts of a 
number of public spirited citizens who believe in the 
protection and perpetuation of Oregon’s forest wealth 
there has been organized in this state the Oregon Forest 
Protective Association. The object of this organiza- 
tion is to do whatever may be possible along reasonable 
lines and with due regard for the commercial claims 
upon Oregon’s timber to conserve the forest resources 
of this state. Although realizing that procrastination 
in the matter of legislation has lost to the state hun- 
dreds of thousands of acres of valuable timber land now 
in the hands of speculators and syndicates, the promoters 
of the organization believe that much still can be done 
to protect and preserve the forest interests of the great- 
est timber state in the union. 

At a meeting held in the rooms of the Oregon & 
Washington Lumber Manufacturers’ Association this 
week the new organization took formal shape in the 
adoption of a constitution and bylaws and the election 
of officers. 

The officers elected are: 

- mia ga Prof. E. R. Lake, State Agricultural college, 

orva s. 

Virst vice president—M. W. Gorman, Portland. 

Second vice president—E. F. Applegate, Klamath Falls. 

Treasurer—A. D. Monteith, Portland. 

Secretary—A. E. Cohoon, United States Forestry Service, 
Portland. 

Directors in addition to foregoing corps of officers—D. D. 
Bronson, United States Forestry Service, Portland, and 
J. B. Knapp, of Eugene. 

Provision is also made in the constitution for an 
executive council to consist of one member from each 
county in the. state. The selection of this council is in 
the hands of the board of directors and its personnel 
will be announced at the next meeting of the associa- 
tion, January 25. 





LUMBER INSPECTION BUREAU MEETINGS. 


PORTLAND, ORE., Jan. 19.—At a meeting of the Ore- 
gon & Washington Lumber Inspection Bureau held this 
morning the matter of selecting a manager for the re- 
cently incorporated and established bureau was left to 
a special committee consisting of L. J. Wentworth, F. H. 
Ransom and W. B. McKay. Another committee, con- 
sisting of D. L. Wiggins, Willard Case and L. J. Went- 
worth, was appointed to examine candidates for in- 
spectors and tallymen, the secretary having previously 
been directed to call upon all the cargo mills in the 
bureau for the names of qualified inspectors. The secré- 
tary was also instructed to procure the necessary sta- 
tionery, blanks, record books ete. for the conduct of the 
business of the: bureau. 

A form of agreement between the bureau and the 
cargo mills comprising it was adopted fixing the in- 
spection rate at 5 cents a thousand feet. This rate the 
mills have agreed to pay and it is thought that the 
revenue derived from this source will be sufficient to 
keep the bureau in effective operation and meet the cost 
of its maintenance. 

In the absence of President O. M. Clark the meeting 
was presided over by Vice President W. B. McKay. 

Those present were. 

F. H. Ransom, Eastern & Western Lumber Co., Portland. 

D. L. Wiggins, Pittock & Leadbetter Lumber Co., Van- 
couver, Wash. 

A George Proughton, Broughton & Wiggins Lumber Co., 
roble. 

W. B. Wiggins. Broughton & Wiggins Lumber Co., Goble. 

George Maxwell, Clatskanine Lumber Co.. Clatskanine. 

L. J. Wentworth, Portland Lumber Co., Portland. 

W. FP. MeKay, North Pacific Lumber Co., Portland. 

W. 1. Jellison. Oregon & Kansas Lumber Co., Rainier. 

W. W. Clark, Clark-Wilson Lumber Co., Linnton. 

Willard Case, Willard Case Lumber Co., Rainier. 

E. P. Sheldon, secretary. 
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LATEST NEWS OF LUMBER ASSOCIATIONS IN ALL SECTIONS OF THE COUNTRY. — 


Preliminary Announcements—Coming Events of Importance—News of Boston, Buffalo and St. Louis Exchanges. 


COMING CONVENTIONS. 
January 29, 30, 31—Southwestern Lumbermen’s Associ- 
ation, Kansas City, Mo. 
January 29, 830—Hardwood Manufacturers’ Association of 
the United States, Memphis, Tenn. 
January 30, 31—Southern Illinois Retail Lumber Dealers’ 
.osociation, DuQuoin, Il 


February 5—Northwestern Hemlock Association, Milwau 
kee, Wis. 

February 5, 6—Kentucky Retail Lumber Dealers’ Associ- 
ation, Louisville, Ky. 

February 5, 6, 7—-Michigan Retail Lumber Dealers’ Asso- 
ciation, Detroit, Mich. 

February 7—Lumber Dealers’ Association of Connecticut, 
Waterbury, Conn. 

February 12-15—Illinois Lumber Dealers’ Association, 
Chicago. 

ebruary 14—Southeastern Iowa Retail Lumbermen’s As- 
sociation, Des Moines, lowa. 

February 14, 15, 16—-Western Retail Lumbermen’s Asso- 
ciation, Salt Lake City, Utah. 

February 16—Oregon & Washington Lumber Manufactur- 
ers’ Association, Portland, Ore. 

February 19, 20, 21—-Wisconsin Retail Lumber Dealers’ 
Association, Milwaukee, Wis. 

February 20—Northwestern Lumber & Sash & Door Tray 
eling Salesmen’s Association, Milwaukee, Wis. 

March 7—Northwestern Iowa Retail Lumbermen's Asso- 
ciation, Sioux City, lowa. 

March 6, 7—National Wholesale Lumber Dealers’ Associ- 
ation, Washington, D. C. 

May 8—Southern Supply & Machinery Dealers’ Associa- 
tion, Cincinnati, Ohio. 

May 23, 24—National Hardwood Lumber Association, At- 
lantic City, N. J. 


POSTPONED ITS MEETING. 


Dates of the annual meeting of the National Hard- 
wood Lumber Association have been changed to May 
23 and 24, the place remaining the same as previously 
designated—Atlantie City, N. J. This action was 
taken at a meeting of the board of managers of the 
association held in Indianapolis, Ind., January 11. 








NORTHWESTERN TRAVELING MEN TO MEET. 


W. K. Hubbard, president, and Robert Blackburn, 
secretary, of the Northwestern Lumber & Sash & 
Door Traveling Men’s Association, have issued a formal 
call for the annual meeting of that organization. The 
time and place are designated, respectively, as 10 
o’clock a. m. Wednesday, February 20, and the Hotel 
Pfister, Milwaukee, Wis. Preparations for the coming 
annual are practically completed and it is expected 
that the attendance will be thoroughly representative 
of the lumber selling fraternity of the entire juris- 
diction of the association. 





NATIONAL WHOLESALERS’ ANNUAL. 

As advised in previous issues of the AMERICAN LuUM- 
BERMAN the annual meeting of the National Wholesale 
Lumber Dealers’ Association will be held March 6 and 7. 
Secretary Perry in a communication to the AMERICAN 
LUMBERMAN advises that the site of the annual will be 
Washington, D. C., with headquarters at the New Wil- 
lard hotel. Secretary Perry advises further: 

Special committees have been appointed to have entire 
charge of the details and arrangements of the convention 
program and entertainment. From the very large number 
of members who have expressed themselves in favor of hold- 
ing the convention at Washington this year we will undoubt- 
edly have the largest attendance we have ever had, and the 
deep interest shown in the various matters of national im- 
portance will undoubtedly bring to this meeting a very 
large representation of lumbermen from all over the country. 

In accordance with the excellent system which char- 
acterizes the work of the officers and various committees 
of the National Wholesale Lumber Dealers’ Association 
the preliminary work of the formulation of documents 
ete. for the coming annual is now well under way and all 
arrangements are in the course of perfection and unques- 
tionably will be consummated before the first week in 
March. A record breaking attendance seems assured. 





BOSTON’S NEW EXCHANGE. 


After several meetings the Metropolitan Lumber 
Exchange, of Boston, has been finally organized and 
practically all of the trade, both retail and wholesale, 
believe that it marks a new era of prosperity in the 
lumber industry. This organization includes in its 
membership both the wholesale and retail lumber deal- 
ers. The organization is divided into three sections, 
which are as follows: Soft woods, hardwoods hard pine 
and eypress cargo. Each club will be governed by its 
own rules, but on such must conform with the con- 
stitution and bylaws of the exchange. Rooms have 
been engaged in the Broad Exchange building, Boston, 
where the members may meet during the noon hours. 
The formation of this organization will result in the 
members of the different branches of the trade becom- 
ing better acquainted, and it is also believed that much 
business will be transacted at this common meeting 
place. The officers elected at the last meeting, which 
was held in the Exchange Club, Boston, January 16, 
are: President, F. P. Sterritt; vice presidents, Fred 
Joyee, E. D. Walker and Charles W. Leatherbee; secre- 
tary and treasurer, Morris A. Hall. Executive commit- 
tee, comprising five members of the wholesale and five 
members of the retail trade, is as follows: J. C. Ken- 
nedy, A. W. Hayford, L. M. Godfrey, Charles C. 
Batchelder, E. J. Hammond, Edward Sawyer, E. N. Cot- 
tle, Howard C. Morse, Edward 8. Tenney and William 
Barry. About sixty-five of the lumber firms in Boston 
and vicinity have become charter members. The an- 
nual dues have been fixed at $50. 


SOUTHERN ILLINOIS LUMBER DEALERS’ 
ANNUAL. 


At DuQuoin, Ill., January 30-31 will be held the annual 
meeting of the Southern Illinois Lumber Dealers’ Asso- 
ciation. With a constant growth in membership and 
interest in association work the Southern Illinois asso- 
ciation is becoming a most important factor in the trade 
of the state, and this convention, although it will be 
attended by many wholesalers and traveling salesmen, 
will be more than ever before a retailers’ meeting. ‘The 
active members include the leading retailers of the 
southern part of the state, while practically all the large 
wholesale and manufacturing concerns operating in that 
territory hold associate membership. Codperation 
between the active and associate members of the asso- 
ciation has greatly assisted in the economical and agree- 
able conduct of the business and all of the retailers doing 
business in the territory covered by this organization 
have been urged to attend the convention for the pur- 
pose of becoming acquainted with its work and learning 
the advantages of membership. The officers of the 
Southern Illinois Lumber Dealers’ Association are James 
IF. White, Marissa, president; W. G. Cochrane, Marion, 
vice president, and Charles W. Hall, Sandoval, secretary 
and treasurer. 





THE HARDWOOD MANUFACTURERS’ ANNUAL. 


As announced in a previous issue of the AMERICAN 
LUMBERMAN, the fifth annual meeting of the Hardwood 
Manufacturers’ Association of the United States will 
be held at Memphis, Tenn., January 29 and 30, at the 
Gayosa hotel. Neatly printed formal invitations have 
been issued by President William Wilms and Secretary 
Lewis Doster, reading in part as follows: 


Manufacturers who are not members are urged to accept 
our invitation to be there. Operators from the eastern 
section should visit the Memphis district. Oak producers 
in the mountain section should meet the producers in the 
flat lands of the Mississippi valley. Poplar producers in the 
upper river mountain districts should meet with their 
nearest competitors—cottonwood and gum producers of the 
Mississippi valley. 

The location is central and will represent the hub of the 
producing section in the next ten or fifteen years. 

Matters for discussion are values, conditions of stock, the 
trade, our position in the future etc. 

The invitation was issued in the names of the officers 
directors and members of the association and a request is 
made couched as follows: ‘‘Members are expected to 
be present and to bring all of their neighbors who are 
not members.’’ 

The Program. 

The following is the formal program arranged for the 
annual meeting: 

First Day—Tuesday, January 29. 

10:30 a. m.—Registration of delegates. Souvenir badges 
will be distributed at time of registration. 

11 a. m.—Meeting called to order. 

Address of welcome—Hon. James H. Malone, mayor of 
Memphis. . 

Response in behalf of visiting lumbermen—Mr. Wilms. 

Annual address of president—William Wilms. 

Report of treasurer—C. M. Crawford. 

Report of secretary—Lewis Doster. 

Report of chief inspector—J. V. Hill. 

Recess. 

TUESDAY AFTERNOON, 3 O'CLOCK. 

Address—‘“‘Coéperation of Railroads and Lumber Interests 
in the South and Developments Resulting Therefrom’’—J. 
«. Clair, industrial agent Illinois Central Railroad Company. 

Address—Dr. Hermann von Schrenck, plant pathologist 
Missouri Botanical Gardens, St. Louis, Mo., department of 
agriculture. iG 

Address—‘‘Drainage, Irrigation and Improvement of Wa- 
terways in Relation to the Lumber Business’—John A. Fox, 
of the National Rivers & Harbors Congress. 

Address—"The Relations Between the Manufacturers and 
the Manufacturing Consumers of Hardwood Lumber’— 
Capt. A. J. Gahagan, Chattanooga, Tenn.; Loomis & Hart 
Manufacturing Company. 

EVENING. 

Entertainment to all by the Lumbermen’s Club of Mem- 
phis. 

The Lumbermen’s Club of Memphis has extended to 
all members, manufacturers and visitors to the conven- 
tion an invitation for entertainment and this night will 
be reserved for such purpose. General arrangements to 
be announced later. It is stated that the entertainment 
will be strictly an informal affair and that it will be 
one of exceptional interest to all participating. 

Second Day—Wednesday, January 30. 

10:30 a. m.—Meeting called to order. 

Reports of standing committees. 

General discussion. : 

Reperts of committees appointed preceding day. 

General business. 


Recess. 
22. MM. 


Reports of committees. 

General business. : 

Election of officers for 1907. 

Adjournment. 

Vehicle and Furniture Stock Manufacturers’ Annual. 

In connection with the formal announcement of the 
annual convention of the Hardwood Manufacturers’ As- 
sociation Secretary Lewis Doster calls attention to an 
annual meeting of importance to hardwood manufac- 
turers, vehicle dimension stock manufacturers, furniture 
dimension stock manufacturers and planing mill opera- 
tors to be held at Memphis, January 29 and 30, 1907, 
treating of that convention as follows: 

The hardwood manufacturers of the country comprise men 
with saw mills or timber owners, and who ship their lumber 
into the markets in carload lots. 

Since 1902, when this association was formed, our efforts 
have been to protect and to further the interests of this 
commodity. The installation of grading rules and other 
systems has been to such great advantage that we are 
growing larger all the time. The importance of coming to 
our annual meeting should not be overlooked by: anyone 
interested in the movement of general association work, to 


obtain the best results in organization. The entire produc- 
tion should be fully represented for the purpose of assisting 
to legislate further movements for the benefit of the indus- 
try. The different kinds of woods are taken care of by 
those who manufacture the same, insuring plans by the 
most prominent and experienced men in the different lines. 
Vehicle and Furniture Dimension Manufacturers. 

In February, 1906, this association absorbed the vehicle 
and furniture dimension stock manufacturers. We have 
developed grading rules for this class of wood with success- 
ful results. The different departments have been repre- 
sented on all committees for this year, and it is the intention 
of the operators to gather together at Memphis to further 
plans for the benefit of this class of material. 

Planing Mill Operators. 

Since our association was formed the only planing mill 
operators who have been members of this association are 
those who have had saw mills in connection with their 
plants. It is now the intention of the association to accept 
as members all the wholesale planing mill operators who 
manufacture bevel and drop siding, ceiling, moldings, casing 
and base and other worked material in all kinds of hard- 
woods and who ship their products into the market in 
carload lots. 

Through our association work it is our endeavor to unify 
the methods of manufacture and the grading of these 
classes of material; also to assist producers of lumber, 
through a system, to obtain information where to buy 
material for their purposes. 

At Memphis all planing mill operators will no doubt 
hold a special meeting to take care of any matters which 
are outlined for the coming year. 

We are assured by the government weather reports, as 
well as by railroad officials, that there will be no trouble 
in reaching Memphis on account of the high water. The cold 
weather covering such a large territory has caused the 
waters to recede and which will insure a large attendance. 

For the benefit of manufacturers who are not members of 
the association and who want to become interested immedi- 
ately for the purpose of engaging in the deliberations of 
this body we are submitting a rush application blank, the 
return of which duly signed will enable all of those so 
desiring to consider themselves members of the association 
on their arrival in Memphis and feel perfectly at home in 
the association. 


From the importance of the matters to be considered 
and because of other considerations the fifth annual 
meeting of the Hardwood Manufacturers’ Association 
of the United States promises to be the most numerously 
attended so far in its history. . 





TO UNIFY CYPRESS GRADES. 


NEW ORLEANS, LA., Jan. 22.—Secretary George E. 
Watson, of the Southern Cypress Manufacturers’ Asso- 
ciation, announces a novel meeting, to be held in New 
Orleans February 10, when it is hoped to assemble the 
manufacturers, yard foremen and shipping clerks of the 
various Louisiana cypress mills for a heart to heart talk 
on grades. The association’s inspectors will be present 
and the object of the meeting will be to secure uni- 
formity, as far as humanly possible, in the grades at 
each of the mills. Ever since the organization of the 
cypress association the officers and members have been 
working steadily to this end and marked progress has 
been made. It is admitted, however, that absolute uni- 
formity has not yet been attained, and it is believed that 
if the men from the yards get together and talk mat- 
ters over a long step in that direction will be taken. The 
meeting will probably be the first of its particular 
species ever planned and it is hoped that the attend- 
ance will be large. The date has been set for Sunday 
for the convenience of all concerned, and it goes with- 
out saying that the subject will be considered prayer- 
fully. 


NATIONAL WHOLESALE DIRECTORS CONFER. 


NEw .YorK, Jan. 19.— A meeting of the board of trus- 

tees of the National Wholesale Lumber Dealers’ Associa- 
tion was held at the association rooms, 66 Broadway, 
yesterday and considerable business of importance was 
transacted. Reports of the various departments were 
submitted and discussed, and considerable progress was 
shown to have been made during the year, particularly 
in the collection department and the transportation 
bureau, which have been unusually busy this year, the 
collection department having handled over $160,000 
worth of business since March 1. Several applications 
for membership were acted upon and action was taken 
on matters of importance to the lumber trade, particu- 
larly in reference to the car stake and equipment com- 
laint. 
At this meeting the trustees decided to hold the next 
annual meeting of the association at the New Willard 
hotel, Washington, D. C., March 6 and 7. The present 
executive comim;‘iee, consisting of Lewis Dill, C. H. 
Bond, C. H. Prescott, jr., J. M. Hastings and George F. 
Craig, was appointed by the trustees as a special com- 
mittee for the annual meeting to arrange for the pro- 
gram, entertainment and other necessary details. All 
indications this year point to an unusually large at- 
tendance at Washington. Special rates will be made 
with the railroads as well as with the hotel. 

Those present were J. M. Hastings, Frederick W. 
Cole, R. W. Higbie, C. H. Bond, N. H. Waleott, Lewis 
Dill, C. H. Prescott, jr. W. W. Knight, George F. 
Craig and J. B. Wall. 








MICHIGAN RETAILERS’ COMING CONVENTION. 


Detroit, MicH., Jan. 22.—Arthur L. Holmes is pit- 
ting the finishing touches on the arrangements for the 
convention of the Michigan Retail Lumber Dealers’ 
Association in the Wayne hotel, February 5, 6 and 7. 
He is experiencing the usual vexation of promised con- 
tributors to the program backing out at the last mo- 
ment, but Mr. Holmes will fill all the gaps and promises 
a fine program, the details of which. will be announced 
next week. The proposed excursion to follow the con- 
vention is not being taken up with any great amount of 
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enthusiasm, and it is just possible that if favorable re- 
sponses to the proposition do not come in rapidly during 
the next few days the trip may be abandoned. The ex- 
planation given for the apparent indifference of the 
lumbermen is that they are too busy to think of a 
pleasure trip. 


ANNUAL OF WESTERN RETAILERS. 


SPOKANE, WASH., Jan. 19.—Secretary Porter of the 
Western Retail Lumbermen’s Association is now at work 
on the program to be executed at its annual meeting. 
Salt Lake City, Utah, February 14, 15 and 16. The 
Kanyon hotel will be the headquarters of the retailers. 
A special feature of the gathering is the invitation ex- 
tended to the ladies who will be present and take part 
at the banquet. Rev. J. W. Hindley, of this city, will 
be the principal speaker of the evening. George Merrill, 
of Salt Lake City; J. Weeter, Pocatello, Ida., and David 
Eecles, Ogden, Utah, have been named as a committee 
on arrangements, and will not only take charge of the 
banquet but all preparations necessary in caring for the 
members in attendance. 





LUMBER UNDERWRITERS’ ANNUAL. 


New York, Jan. 18.—The annual meeting of the 
Lumber Underwriters, 66 Broadway, was held in this 
city yesterday, and the results for the year were con- 
sidered and the organization was found to be in most 
satisfactory shape. The Lumber Underwriters is now 
one of the few lumber insuring organizations which write 
lumber and woodworking fire risks at less than the board 
rates, and it issues a straight cash (nonassessable) pol- 
icy, and for these reasons is entitled to more than the 
usual consideration from the lumber trade. 

The reports submitted showed gross insurance in force 
December 31, 1906, amounting to over $8,300,000 and the 
financial responsibility of this concern and its individual 
underwriters is so well known to the lumber trade as to 
require no comment. The statement of December 31 
showed total resources of $169,503; the liabilities did not 
materially affect these assets and the net cash surplus 
amounted to over $87,000, without reference to the guar- 
anty of individual underwriters. 

The Lumber Underwriters is in no way connected 
whatever, either directly or indirectly, with any other 
lumber insurance organization. The results of last year 
were particularly gratifying and the business is con- 
stantly growing. The organization has among its policy 
holders a very large number of representative lumbermen, 
manufacturers, deaiers and millmen throughout the coun- 
try. They are offering to the trade a policy which is 
accepted without question, furnishing first class in- 
demnity and at a considerable saving from the rates 
charged by the old line companies. The underwriters 
are C. H. Carleton, Mills-Carleton Company, Cleveland, 
Ohio; Frederick W. Cole, 29 Broadway, New York; 
Lewis Dill, president National Wholesale Lumber Deal- 
ers’ Association, Baltimore, Md.; Robert W. Higbie, 
45 Broadway, New York; W. A. Holt, Holt Lumber 
Company, Oconto, Wis.; W. C. Laidlaw, R. Laidlaw 
Lumber Company, Toronto, Ont.; H. Shumway Lee, 
Mixer & Co., Buffalo, N. Y.; Robert C. Lippincott, 
Philadelphia, Pa.; Eugene F. Perry, secretary National 
Wholesale Lumber Dealers’ Association, 66 Broadway, 
New York; C. H. Prescott, jr., Saginaw Bay Company, 
Cleveland, Ohio; Frank C. Rice, Rice & Lockwood Lum- 
ber Company, Springfield, Mass.; Horace F. Taylor, 
Taylor & Crate, Buffalo, N. Y.; M. S. Tremaine, Mont- 
gomery Bros. & Co., Buffalo, N. Y. 


MEETING OF MEMPHIS LUMBERMEN’S CLUB. 

MEMPHIS, TENN., Jan. 21.—At the called meeting of 
the Lumbermen’s Club held at the Hotel Gayoso Satur- 
day evening to hear the report of the committee ap- 
pointed to make arrangements for the entertainment of 
the Hardwood Manufacturers’ Association a letter was 
read from the Cumberland Telephone & Telegraph Com- 
pany asking that a committee be appointed by the club 
to investigate the local offices of the company, the sal- 
aries paid employees and other features. The club a 
short time ago passed resolutions condemning the com- 
pany for its poor service and for underpaying the girls 
and other employees, resulting in a strike on the part 
of the latter, and the company asked the appointment 
of the committee in order that the club might have the 
company’s side of the controversy. James E. Stark, of 
James E. Stark & Co., is chairman of the committee, 
which will report back to the next regular meeting, to be 
held Saturday at noon. 

The attendance was large for a called meeting, there 
being about forty-five members present. George D. 
Burgess, the newly elected president, wielded the gavel 
for the first time and this he did as if to the manner 
born. 

The annual report of Secretary-Treasurer George C. 
Ehemann shows that the receipts from regular sources 
during the year, inclusive of the balance carried over 
from the previous year, amounted to $1,921.19, and that 
disbursements in regular channels amounted to $1,405.13, 
leaving a balance in hand, with all debts paid, of 
$516.06. In addition to the disbursements in the regu- 
lar routine Secretary Ehemann handled $2,220 collected 
for the entertainment of the National Hardwood Lumber 
Association and $821.50 collected for the benefit of the 
sufferers from the San Francisco disaster. Total dis- 
bursements amounted to $4,446.63. Commenting on the 
financial condition of the club Secretary Ehemann says: 
‘‘Having no fixed expenses whatever, the income derived 
from the collection of dues from our membership of 100 
should enable us to carry on our work on a larger scale 
than heretofore.’’ 

There are several applications for membership now 
pending and formal action will be taken on these at 
the meeting to be held next Saturday afternoon. 





MEMPHIS CLUB WILL ENTERTAIN. 


MEMPHIS, TENN., Jan. 21.—The committee appointed 
by the Lumbermen’s Club of Memphis to make arrange- 
ments for the entertainment of the Hardwood Manu- 
facturers’ Association of the United States, which meets 
here January 29-30, reported to a meeting of the club 
Saturday evening at the Hotel Gayoso that it had de- 
cided upon a Dutch supper to be served at the Hotel 
Gayoso. It further stated that a vocal quartet and 
an orchestra would be features of the evening. The 
club accepted the report and authorized the committee 
to proceed along the line indicated. There may be other 
teatures decided upon later, but this is all that is now 
definitely known. The convention will be held at the 
Hotel Gayoso and it is expected that there will be more 
than 200 delegates present. 





YEAR’S WORK OF THE ST. LOUIS EXCHANGE. 


St. Louis, Mo., Jan. 22.—The following is the report 
of the Lumbermen’s Exchange, of St. Louis, submitted 
to that organization by its efficient secretary, Paul David- 
son. It has just been made public: 


The report made by our former president, E. H. Warner, 

at our caucus held at the Missouri Athletic Club on 
Friday, December 21, 1906, completely covers the work the 
Lumbermen’s Exchange of St. Louis has done during the 
year and what it has accomplished. I shall, however, be 
pleased to submit to you the names of our members, which 
are as follows: 


Merchants’ Lumber Co. J. R. Massengale Lumber Co. 
Johanning Lumber Co. E. H. Warner. 

G. H. Barnes Lumber Co. Kelly R. Chandler. 

J. P. Richardson. J. D. Harnett. 

Krug Lumber Co. Garetson-Greason Lumber Co. 
W. A. Bonsack Lumber Co. Plummer Lumber Co. 

Hafner Manufacturing Co. William Druhe Hardwood 
Ozark Cooperage Co. Lumber Co, 

A. Hader. A. J. Lang. 

Thomas & Proetz Lumber Co. Koerner-Buder Lumber Co. 
Steel & Hibbard. Waldstein Lumber Co. 
International Hardwood Lum- L. J. Taussig. 

ber Co. F. C. Moore. 

W. R. Chivvis. The Moore Company. 

Cc. F. Luehrmann Hardwood Loyd G. Harris Manufactur- 
Lumber Co. ing Co. 

Cc. F. Liebke Hardwood Mill Abeles & Taussig. 

& Lumber Co. Giese-Henselmeier. 

Mossberger & O’Reilly Lum- Julius Seidel Lumber Co. 

ber Co. Fred Heim Lumber Co. 

G. H. Marting Lumber Co. Teckemeyer & Wehinger Lum- 
John F. Scobee Lumber Co. ber Co. 

The amount of feet handled and inspected by the Lum- 
bermen’s Exchange of St. Louis during 1906 amounted to 
17,322,468 feet. 

The amount of feet inspected of each kind of lumber is 
as follows: 





Feet. Feet. 

Yellow pine...... SET See | ROOM 666 scccvees 21,319 
Plain oak........ 5,883,555 | Hard maple....... .sccoce 
Quartered oak.... 1,504,574 | Soft maple........ 558,430 

Me bana cteeeais 6 523,148 | Chestnut ......... 39,575 
ee eee 1,459,457 | Hackberry ....... 30,376 
a ae 4,067,348 | Basswood ........ 4,455 
SaaS Re Tarra 180,722 
Cottonwood ...... SES ee t COGRE ccccccccces 7,447 
WRONG 0.6.0 0009:6 oe A eee 17,451 
CREED ciecicccec Re 1 ED. 5c bbe eeescen 15,185 
Plain sycamore... oe eee 15,281 
Quart’d sycamore. ....... | ————_—_ 
Hickory ......... 164,802 | Total, 1906. ...17,322,468 


At our regular monthly meeting of the board of directors, 
held on Friday, January 4, 1907, the most important matter 
before the meeting was the election of secretary and treas- 
urer. 

J. R. Massengale was elected treasurer and Paul J. David- 
son secretary for the ensuing year. 





BUFFALO EXCHANGE IN CONFERENCE. 


Burrauo, N. Y., Jan. 21.—The Lumber Exchange at 
its monthly meeting January 19 took up some important 
matters. On the invitation of the retail association a 
committee for joint conference was appointed, composed 
of Henry I. George, chairman; M. E. Preisch, C. W. 
Betts, M. M. Wall and F. W. Vetter. It is not thought 
by the wholesalers, so far as reported, that much of an 
arrangement looking toward a defining of the two trades 
can be made, this market is so complicated. 

The exchange also took a new step in the car situa- 
tion by plannning to appeal to the Interstate Commerce 
Commission for relief, especially from the annoyance 
caused by the refusal of the various roads to take busi- 
ness from each other. The car shortage is not so bad 
as it was, but shippers are hampered by this or that road 
refusing to codperate with some other in putting out or 
taking out cars, especially where the shipper has to use 
a private siding or the siding belonging to a road not 
on the best of terms with the road to be reached. The 
excuse given is always that the Hepburn law authorizes 
it. Shippers cannot see this and will make a test. The 
matter is placed in the hands of M. S. Burns, who is the 
chairman of the transportation committee of the ex- 
change. 


CONNECTICUT RETAILERS’ ANNUAL. 

Boston, Mass., Jan. 19.—The Lumber Dealers’ Asso- 
ciation of Connecticut will hold its annual meeting and 
banquet February 7 at the Elton, Waterbury, Conn. A 
large attendance is expected. Both the governor and 
lieutenant governor of Connecticut have been invited to 
be present. The lieutenant governor, E. J. Lake, of 
Hartford, is a member of the association. 





LOUISVILLE LUMBERMEN’S CLUB MEETING. 

LOUISVILLE, Ky., Jan. 19.—The Lumbermen’s Club of 
Louisville held its annual meeting and banquet Friday 
evening, January 18, at which there was a good attend- 
ance and an enjoyable time. After coffee and cigars 
the work of the club was reviewed briefly by Vice Presi- 
dent Norman, and then the club proceeded to the annual 
election of officers, which resulted as follows: President, 
George W. Schmidt, Chicago Lumber & Coal Company; 
first vice president, Thomas Brown, of E. L. Hughes 
Company; second vice president, George Wehmhoff, 
Wehmhoff & Ballard; secretary, J. Crow Taylor; treas- 
urer, William Mehler, of Mehler & Eckstenkemper. 


Stated meetings of the club were changed from once a 
month to once every two months on the the third Friday 
evening and the officers vested with authority to call 
special meetings any time they may desire. 





NORTHWESTERN CEMENT PRODUCTS ASSOCI- 
ATION. 


Sr. Pavt, MInn., Jan. 18.—The third annual conven- 
tion of the Northwestern Cement Products Association 
has been in session in St. Paul this week. The conven- 
tion began Wednesday morning, January 16, being called 
to order by President C. A. P. Turner. The first session 
transacted but little business, most of the morning being 
given over to an inspection of the extensive exhibit which 
occupied the first floor of the Armory building. At the 
afternoon session, which was called to order at 3:15, the 
Northwestern Lumbermen’s Association was present in 
a body, having made the trip from Minneapolis in a 
number of special cars for the purpose of hearing Presi- 
dent Turner’s address and other addresses upon the 
subjects of ‘‘ Portland Cement,’’ ‘‘ Reénforced Concrete’’ 
ete. Thursday morning the association adjourned to 
Minneapolis on an invitation from the Miracle Pressed 
Stone Company to visit its plant, which is the largest of 
its kind in the world. At the afternoon session, called 
to order upon the arrival of the members in St. Paul, 
the convention heard an address by L. J. Thompson, of 
Minneapolis, entitled ‘‘Manufactured Stone by Wet 
Process,’’ following which A. H. Laughlin, of Lisbon, 
N. D., delivered an address which had for its subject 
‘*Concrete Block Construction.’’ The next paper on the 
program was entitled ‘‘ Practical and Economical Ar- 
rangement of Concrete Stone Plants,’’ by Lee Stover. 
Mr. Stover touched but lightly upon the subject. as- 
signed him and spent most of the time he occupied in 
giving vent to maledictions upon the supposed ‘‘ lumber 
trust,’’ of which the Northwestern Lumbermen’s Agsso- 
ciation, he claimed, is a most important factor. Mr. 
Stover exhibited a vivid imagination and succeeded in 
avoiding almost everything which looked like a fact, but 
betrayed a lamentable lack of information regarding the 
real workings of the lumber business. It was generally 
conceded by the members of the cement association that 
Mr. Stover’s remarks were of a character entirely un- 
called for and calculated to cause bad feeling where 
there was no necessity for it. 

J. J. Flather, professor of mechanical engineering 
in the University of Minnesota, read an interesting 
paper on ‘‘Concrete Failures.’’ 

Following this paper those present entered into a gen- 
eral discussion of the subjects brought up by the ad- 
dresses heard, and after a brief genera! discussion the 
convention adjourned. 





COTTON MEN IN CONFERENCE. 
BIRMINGHAM, ALA., Jan. 21.—Birmingham has been 
given over during the last week to the delegates and visi- 
tors to the Southern Cotton Association’s third annual 
convention. It was by far the most important meeting 
ever held by the association for it was the first at 
which some really tangible things were done. Here- 
tofore the meetings have been devoted to perfecting the 
organization and drilling into the minds of those pres- 
ent the importance of united effort. This had been as- 
complished when the meeting convened last week and the 
delegates went to work on plans which had been outlined 
beforehand. The association will at once become incor- 
porated. An immense holding company with probably 
as much as $10,000,000 capital will be formed. The ob- 
ject of this company is to build and equip a string of 

big warrant warehouses throughout the south. 





ANNUAL OF THE HEMLOCK MANUFACTURERS. 
MINNEAPOLIS, MINN., Jan. 23.—Secretary J. E. 
Rhodes, of the Northwestern Hemlock Manufacturers’ 
Association, has sent out notices for the coming annual 
meeting. It will be held at the Hotel Pfister, Milwaukee, 
Tuesday, February 5, beginning at 10:30 a. m. 





NEW KENTUCKY ASSOCIATION TO MEET. 


Down in Kentucky last year was organized a fre- 
tailers’ association that is. growing in importance, size 
and usefulness, all the time. It will hold its second an- 
nual convention at the Louisville hotel, in Louisville, 
Ky., Tuesday and Wednesday, February 5 and 6. An 
interesting program has been prepared and an excellent 
attendance of Kentucky retailers is expected. It is 
believed that a large number of retailers not yet mem- 
bers of the association will avail themselves of the op- 
portunity to affiliate themselves with the new organiza- 
tion. 

On the night of Wednesday, February 6, Vicegerent 
Snark P. F. Higgins, of the Kentucky jurisdiction, 
will hold a concatenation of Hoo-Hoo (that is, of the 
Hoo are and Hoo will be) in connection with the Ken- 
tucky retailers’ convention, and it is intimated by Mr. 
Higgins that there will be a caloric interval in the an- 
cient municipality that evening. 





Ralph McCracken, sales manager of the Kentucky 
Lumber Company, of Cincinnati, Ohio, reports some 
changes in the operations of his company, changes, how- 
ever, which will increase instead of diminishing its im- 
portance. Formerly its product has been 90 percent 
poplar, but next year 50 percent of its output will be 
hemlock and chestnut. Last July the company erected 
a gum mill at Greenville, Miss., but it has been out of 
commission for sixty days on account of high water. 
The company operates band mills at Burnside, Williams- 
burg and Habersham, Ky., as well as a dozen or more 
portable mills scattered through the timber. 
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A BANNER LOCAL ASSOCIATION HOLDS THIRD ANNUAL. 


Decatur (Ill.) District Retail Lumber Dealers’ Association Meets in Decatur and Has a Helpful Business 
Session and a Jolly Food Banquet—What Was Said and Done. 


Decatur, ILtu., Jan. 14.—The Decatur district has 
achieved fame among local lumber associations for the 
effectiveness of its association work during the year 
and for the exceptionally pleasant social features which 
accompany. its annual meetings. In no assvciation of 
the country is the spirit of friendliness more evident. 
When the lumbermen and their wives and sweethearts 
from Decatur and the surrounding country congregate 
for the annual banquet and dance, the air is charged 
with gaiety. 

The third annual meeting of the Decatur District 
Retail Lumber Dealers’ Association was held at De- 
catur today and it was no less successful than its prede- 
cessors. The formal meeting was held in the afternoon 
in the K. of P. hall in the Powers building and was 
presided over by President T. V. Jones, of Decatur. 
Mayor G. W. Lehman made the address of welcome 
and was followed by President Jones, who presented 
his regular yearly report. Mr. Jones said in part: 


The man engaged in the retail lumber business is not 
occupying a bed of roses at present. Trade conditions 
are becoming more complex each year. Most of you 
present have seen the source of supply shift from one 
section of the country to another, and then shift again. 
You are confronted with innumerable difficulties in 
securing supplies, with arbitrary rulings of wholesalers 
in regard to grades and discounts, with vexatious and 
expensive delays on the part of the railroads in deliver- 
ing cars and the careless handling of goods in transit. 

Against conditions like these the individual business 
man is absolutely helpless. He is like a hulk drifting 
without sail or rudder and battered by each succeeding 
wave of adversity, until he sinks in the sea of despair. 
What a safe harbor is to the battered mariner the asso- 
ciation is to the harassed retailer of lumber. I am a 
firm believer in associations because they protect and 
will perpetuate the retail business of the country, and all 
yardmen are indebted to them, whether members or not. 

Most people have a false impression of the object of 
the lumber dealers’ association. Its mission is not to 
meet and elevate prices, as many suppose. Its first 
object is to have its members become thoroughly 
acquainted. When this is done we realize that the man 
we looked upon as an enemy, because he was trying to 
make a living in the same line of business as ourselves, 
is a tolerably good fellow after all. 

It is not our intention to control the market or boost 
prices. We all know from the experience of others that 
unreasonable prices would invite competition from many 
outside sources and would bring trouble and disaster to 
our business quicker than any method we could adopt. 

The formation of associations of the different branches 
and sections of the lumber business defends and pre- 
serves the interests of each and places all in the position 
to treat for the adjustment of difficulties and disagree- 
ments. An associated business is in a _ position for 
offense and defense and is respected by the other asso- 
ciated business accordingly. It can demand and secure 
what of right belongs to its membership. 





In closing Mr. Jones paid tribute to Secretary F. L. 
MeGavic, of Decatur, saying that the success of the 
Decatur district association is due largely to his efforts. 


Reasons for Belonging to Associations. 

George W. Hotchkiss, of Chicago, secretary of the 
Illinois Lumber Dealers” Association, responded to .the 
topic ‘‘Why a Retailer Should be a Member cf His 
State and Local Associations.’’ In answering this 
question Mr. Hotchkiss said: 


Are there not some lumber dealers in this goodly com- 
pany who have listened to the evil tales which neighbor- 
hood gossip has thrown around a competitor in business 
and been influenced by them to consider that competitor 
to be about the most unreliable and untrustworthy vil- 
lian who treads God's footstool? Are there not some 
here who would fully accept a customer’s statement that 
his neighboring dealer had offered him shingles at $4 
for which you were asking $4.25 or $4.50, and without 
waiting to verify the statement have you not at once 
put your price down to $3.90, although that price hardly 
covered the actual cost to you? Did you not, after you 
had ruined your whole price list in retaliation against 
the supposed unfriendly feeling of your neighbor, chance 
to meet him one day and demand an explanation, only 
to learn that you were the victim of a shrewd liar and 
had been destroying both your profits and his without 
any good , reason for doing it? 

There is positively no need or sense in cutting your 
neighbor’s throat and your own with it because of the 
idle and unverifiabie tales of a man who, to save 25 cents 
on a thousand feet of lumber, will lie you out of all your 
profits for a month and lead you to do injustice to a 
neighbor, who in nine cases out of ten is innocent or, 
perchance, has offered a lower grade article worth only 
what he asked for it, if even that. 

Association work is designed to bring the different 
branches of the lumber trade into more intimate and 
friendly relationship with each other. It is not a trust 
or combine in restraint of trade in the remotest degree; 
it does not have anything to do with the price at which 
lumber should be bought or sold. In my nine years of 
the secretaryship of the Illinois Lumber Dealers’ Asso- 
ciation I have never heard prices mentioned in our con- 
ventions or in any meeting of the board of directors. 
No member has ever been called down or advised as to 
what he should pay or what he should ask for any 
article in which he dealt. We have discussed and expect 
to continue discussing such subjects as “What is a 
legitimate profit?’ “Effect of open price lists,’”’ ‘““What 
does it cost to sell lumber?” “Discounts and terms of 
sale,’’ “Best methods of publicity’ and kindred questions 
relating to trade ethics which are calculated to broaden 
a man’s mind and make him a better and more success- 
ful merchant. 

But in the daily relations of his business a man meets 
problems which he finds it difficult to solve by himself. 
and the association aims to supply him with a central 
point to which he can go for disinterested advice. His 
market is invaded by a wholesaler shipping to his cus- 
tomers and demoralizing his trade, and there is no 
statute law to prevent it. ‘he secretary of the state 
association can, however. in almost every case prevent 
a second shipmert th-ov~vh correspondence with the 
wholesaler and show!rg him the injustice of meddling 
with the trade of a dealer who. if not his customer now, 
may perhaps become one, and at least is the customer of 








some other wholesaler; and that it is unethical and 
against the best interests of the trade for a wholesaler 
to become a retailer in a territory where he has no yard, 
no office, no expenses, no taxes, and is not called upon to 
contribute to churches and other public institutions. 

The individual retailer has little weight and might 
remonstrate until doomsday with no effect, but the sec- 
retary of the state association, in touch with hundreds 
of dealers who have asked him to inform them in cases 
of such shipments, can write the offending parties and 
be listened to. We have no fines or penalties; the law 
does not give the secretary the privilege of even de- 
manding a commission on such unethical sales. He can 
use but persuasive argument, and it is usually effective 
in preventing a repetition of shipments; and if the sec- 
retary is informed of an intended encroachment he can 
usually persuade the intending shipper to pause and 
consider the right of the retailer to treedom from com- 
petition with the wholesale trade in his own market. 

How could any number of individual dealers succeed 
in educating the wholesalers as a body to the ethical 
principle of not competing with the retailer through 
sales to the retailer’s customers? The law gives a man 
the right to sell and ship to anyone at any place, and 
but for the united influence afforded by the association 
your towns would be crowded with traveling salesmen 
seeking the trade of your customers. 

That there are still occasional instances of shipments 
of an unethical nature is not to be disputed, but in com- 
parison with the days before the association was formed 
they are so few that the individual cases may well be 
condoned when we have assurance that the shipper will 
hereafter have respect for the rights of the retailer. 
And the members of the association are not the only ones 
who have benefited, and it is an unfortunate truth that 
there are many dealers who are like the good Methodist 
brother who thanked God he had been a member of the 
chureh for thirty years and it had not cost him a cent. 
The advantages accrue to all, and it is to be regretted 
that there are still many stingy souls willing to enjoy the 
— while just as willing to let their neighbors pay 
or it. 

There are but few intelligent retailers in this state 
who will not acknowledge that the association influences 
are saving them large percentages above cost of mem- 
bership; and there are many members who realize that 
in the general atmosphere of association work they are 
reaping many advantages, while they may not enter 
many complaints. There are some who expect to get 
back the cost through fines and penalties and are slow 
to learn that the association as such makes no demand 
for money compensation, has no fines or penalties, but 
relies wholly on ethical principles to correct any exist- 
ing evils, and is succeeding much better along this line 
than formerly when the coercive principle was in vogue. 
Some of our members feel sore that we do not attempt to 
collect commissiens on unethical sales, but they would 
feel much more so if brought into court and fined $500 
as a conspirator with the association in restraint of 
trade. We must not lose sight of the fact that molasses 
catches more flies than vinegar. 

But what is the good of a local association? Let the 
members of any successful local answer that. Their re- 
ply would be that it brings neighbors into neighborly 
association with each other; that men who once passed 
each other without speaking now become warm friends; 
that they have found a gentlemanly competitor in the 
man who they once thought was engaged in _ throat- 
cutting; that they no longer figure bills to beat some- 
one else out of them, but have learned that their neigh- 
bors are as well entitled to a profit as they themselves 
are. Is there any walk in life where close association 
does not breed friendship, and friendship confidence, and 
confidence trust and good fellowship? You do not play 
any mean tricks on your warm friend; you do not look to 
him for mean tricks on you. Perhaps of the man of 
whom you know little, if anything, the weakness of 
human nature may lead you to feel suspicious and per- 
haps to do some things which are not just what you 
would like him to do to you. If you can come together, 
(the more frequently the better) and get acquainted with 
each other, compare notes on the conditions of business, 
discuss the difficulties with which you come in contact, 
the conditions of stocks and the troubles which beset 
you, collections and credits and even values, you will 
find great benefit. 

It is not necessary to break the laws of God or man 
in order to do a successful business, and when men know 
what their fellow merchants are doing, as they learn 
through association work, both state and local, there is 
little danger of breaking the laws of common sense any 
more than those of the statute book. Associations are 
educative and profitable to a degree far beyond the cost 
of membership in the general good accomplished. The 
local pays more directly through bringing together those 
who, by reason of residence proximity, should learn to 
know and respect each other. I seldom hear of one 
member of a local association shipping into the terri- 
tory ot another; because acquaintance in the local meet- 
ings has promoted friendship and confidence, respect for 
each other’s rights and territory, and the result is 
harmony and profitable and pleasant business relations. 


Market Tendencies. 


Mr. Hotchkiss was heard with interest and was fol- 
lowed by John Rothwell, of Mount Pulaski, Ill., whose 
subject was ‘‘The Tendency of the Lumber Market.’’ 
Mr. Rothwell spoke of the subject in a general way, 
tracing the changes of the source of supply in this coun- 
try since the very earliest time. After speaking of the 
wasteful use of the forest by the early settlers and 
their immediate successors Mr. Rothwell said: 


It is with sorrow we turn the pages which tell the 
story, and yet with no blame to them. They had no 
history to guide them as we have today. They could 
not see the great central west peopled with teeming 
millions, nor could they see the necessity for rigid 
economy in the use of the great forest, which to them 
was almost limitless. They could not see the great 
panorama presented to us today—countless homes dot- 
ting this great expanse—and they neglected to stamp out 
the growing plant of extravagance. Record tells us of 
the coming of many from other lands. The railway and 
the prairie schooner advance and push back the Indian. 
Homes spring up by tens, by hundreds and by thousands, 
and the rude methods of sawing and hewing give way 
and the great saw mills spring up in the place of the 
smaller and slower methods of manufacture employed 
for ages. 

The lumberman of today has reduced his business to 
an absolute science and has eliminated the once reck- 
less system of cutting and wasting. Still, today we have 
a still more serious problem awaiting solution. Building, 
with thousands flocking to ovr ewn shores and the 


tremendous increase of our own people, creates a situa- 
tion with more perplexities than ever was presented to 
the lumber fraternity before. We are upbraided for not 
furnishing the same old soft pine at the same old price, 
and are amazed by being charged with some mysterious 
control of the market. 


In closng Mr. Rothwell also gave as a contributing 
cause for the present price of lumber the increase of 
from 20 to 50 percent in the price of labor in its 
manufacture and use, from the work of the woodsman 
in the forest to the carpenter in the finishing of the 
house. 

Keep the Public Informed. 


Earl R. Evans, of Hammond, had been assigned the 
subject ‘‘How the Advanced Prices Have Affected the 
Building Industry of Our Country,’’ but he claimed 
the privilege of deviating somewhat from the topic if 
he felt so disposed. He said: 


It is in our own class of trade that we deal more 
directly with the individual owners, the farmers and 
the everyday citizen. If popular opinion is along a cer- 
tain line we are sure to see it reflected in our affairs. 

With prices more steady of late, we all know one 
result of the past advances. The same number of feet 
in stock shows by our inventories to represent more 
capital than ever before represented. Our book accounts. 
representing a certain number of weeks’ sales, we will 
say, are correspondingly high. Other good and sufficient 
reasons not covered by my topic have necessitated further 
increase of our stocks. 

We naturally desire that this advancing proposition 
shall also apply to our volume of sales. We must do 
more business—get more profit per thousand, or be satis- 
fied with less returns on the investment than in times 
past; and, following the line of least resistance, it is 
easier to do the latter. This is an effect of the advancing 
prices very real and apparent to us. 

I do not believe the sales through central Illinois in 
1906 were equal to the previous year. Reports differ, but 
the majority so state. I have no authentic report of all 
the yards of this association; but from such inquiries as 
I have made I doubt the 1906 volume of sales of any one 
yard in this association more than equaling the preceding 
year. Decatur itself has perhaps been more aggressive 
than the surrounding country, and the local dealers could 
perhaps show better comparisons than the surrounding 
country. Of the country yards I believe many of them 
show a loss of 25 percent in business last year, taking 
the figures from the number of feet handled. 

For many reasons that have a bearing on the trade, 
it is impossible to state the exact effect on the average 
buyer of advancing prices. I am not inclined to believe 
that the advanced prices are the sole cause of a de- 
pressed trade, although it has caused and is causing 
some postponements of improvement, and records indicate 
that it is on our branch of the trade that this loss is 
falling. It is also very certain that these advances have 
brought out a storm of protest. 

Our customers represent as sensible and intelligent a 
body as we can safely term ourselves, but the point is 
they are not familiar with the circumstances causing 
these advances. 

The timber holders, who have been the primary and 
heavy gainers, bought their land cheap. As demand in- 
creased they asked for their stumpage what they could 
get; or, if they were also manufacturers, they held their 
own stumpage at price of that going on the market, just 
as our Illinois land owners who acquired their holdings 
at from $15 to $50 thirty years or more ago are today 
holding the same at $150 or even $200 per acre. Manu- 
facturers must pay this advance—the wages of camp 
crews have doubled in but a few years. They must ask 
higher prices. Cereals can be grown in a season and it 
is not a long task to wipe out a shortage of stocks. Tim- 
ber cannot be grown in fifty years. 

With the available stumpage less each year and figures 
previously quoted showing production has not kept pace 
with our increased population, we can see the tendency 
as plainly as a farmer could see the tendency of the hay 
market were he compelled to raise less hay each year 
indefinitely and his neighbors doing the same. 

This is another effect of advancing prices that comes 
home to us in the daily conduct of our affairs. It shows 
the need of a little missionary work of our own. Prices 
are higher than formerly, but were brought about by 
normal causes, and we do not want to see further de- 
cline of business from present volume by a mere “wolf, 
wolf’? cry. I am sure declining prices are not conducive 
to great activity in any line. Twenty thousand feet of 
lumber goes a long way toward putting up a good build- 
ing. Many of the ordinary residences have less, and the 
extreme advance on any lumber item during the last few 
years makes a smaller percent of advance on the com- 


“ pleted cost than the public believes. We will be better off. 


in my opinion, if we quietly lay all actual information 
plainly before the people. 


A. S. Knouff, of Decatur, discussed the question, 
‘‘What Percent of the Sales is Expense in Conducting 
the Present Day Lumber Business?’’ He put this 
expense at a somewhat low figure. Mr. Knouff said: 


The expense incident to properly conducting the retail 
lumber business of today depends very largely on the man- 
agement. Expenses may be materially increased by loose 
methods in caring for and handling material and the waste 
and deterioration resulting from lack of attention on the 
part of yard foreman or general manager to the proper care 
of the yard and oversight of employees in connection there- 
with. 

Expense accounts very materially depend on location 
and facilities for handling the business. It is hard to fix 
any specific percent of expense, as it depends very 
largely, as I have stated, on the ability of the manager in 
husbanding resources at his command and his vigilant 
control of the business. As the old adage has it, “The 
little foxes destroy the vines;’’ so the little leaks take 
from profits and add to expenses. In enumerating the 
items that constitute the expense account we would in- 
clude the unloading and piling of material and delivery 
to the customer, wages of yard foreman and all yard 
employees, maintenance of teams, insurance, taxes, book- 
keepers’ and collectors’ salaries, office supplies, interest 
upon borrowed capital, the salaries of partners or of offi- 
cers, if incorporated. If a factory is connected with the 
plant the salaries of superintendent and draughtsman and 
all nonproducing labor, deterioration of machinery and 
supplies necessary for keeping equipment up to normal, 
fuel, salary of engineer and all set expenses necessary for 
running the plant and all incidental expenses not here 
enumerated. As before stated, expense accounts vary 
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with individual cases; an annual invoice alone determines 
the percentage of expense to account sales. 

From the best information and data at my command, 
and some experience, I should say the average percentage 
of expense in the retail business will not fall below 
12% percent. This percentage is based upon a fair 
volume of trade and reasonably good management. 

When this percentage of expense—which, by the way, 
the purchasing public does not consider—is deducted from 
the current retail prices of lumber the net profit will not 
be found conducive to the making of millionaires—the 
opinion of the general public to the contrary notwith- 
‘standing. 

To keep the expense account at the minimum is very 
desirable and is a very important factor in commercial 
suecess. I would not be understcod as_ suggesting 
any mercenary methods of conducting business, but 
rather would recommend the employment of all the best 
modern facilities and appliances available. The lumber 
business: perhaps affords as fair an opportunity for a 
reasonable profit as most lines of business, and yet the 
sharp competition in this as well as in all other lines of 
trade admonishes us of the necessity of watchful care 
over expenditures and judicious and careful attention to 
purchases and well guarded lines of credit that we may 
be successful in our chosen occupation. 


J. B. Bryden, of Decatur, presented an excellent 
paper with the topic ‘‘What is Legitimate Profit?’’ 
Mr. Bryden in the course of his paper brought out the 
following points: 


You have no doubt often met men who informed you that 
they had not taken an inventory for three, four or five 
years. When you hear that remark you can safely make a 
two to one bet that that person does not know whether he is 
in business for his health or just what he is in business for. 
The chances are that he does not know just what shape his 
business is in. If he has not taken an inventory for five 
years he consequently has only a rough guess as to what his 
stock is worth or the volume of business transacted and has 
no definite idea as to the gross percent of profit he is get- 
ting on his business nor what percent of the gross profit 
goes into his expense account. He thinks he is in business 
to make money, but, when after a number of years of en- 
deavor there appears very little if any increase in his net 
assets, the natural conclusion is that if he is not in it for 
his health he is in it for nothing more than a living; and 
the person who invests his money in business and can make 
nothing out of it but a living had better get out of business, 
invest his money at 6 percent and go to work on a salary— 
providing anyone wants him at any kind of a salary, which 
I think is doubtful, for the person who cannot make more 
than 6 percent on his money when it is invested in business 
is not making a legitimate profit. 

However there are exceptions as to men who are unsuc- 
cessful in their own business ventures, as I have observed 
a number who were money makers for their employers who 
could not make a dollar for themselves. 

The inexperienced say, “Why! a man in business should 
be satisfied with 6 or 7 percent.”” What is the use of being 
in business then? If you can loan every dollar of your 
money at 6 and 7 percent you might as well sit on a dry 
goods box and whittle a stick the year round and draw your 
interest as to worry your brains and wear out your clothes 
and draw only the same amount besides taking the chance 
of losing your money, which is a chance that everyone must 
take who engages in commercial pursuits. 

The retail lumbermen as a class, in their strife for their 
share of the trade in their territory, conduct their business 
on a more economical basis than any class of business men 
in existence, and while they are endeavoring to work out a 
legitimate profit from their business they often sacri- 
fice profits for glory, and it is for that reason that compe- 
tition is more keen in this line of business than in any 
other, and as the number of yards have increased and the 
territory becomes more cut up this competition has grown 
keener year by year. I think I can say that the retail deal- 
ers of Illinois and especially of this section are getting less 
profit on the business done than at any time in the history 
of the state, and I believe you will concede that the profits 
in this immediate vicinity are much below the legitimate 
and very much lower on the basis of percentage of invest- 
ment than in any other line of retail business. 


The Right Kind of Competitor. 


J. O. Evans, of Bement, read a paper on ‘‘Competi- 
tion in the Lumber Business and Its Effects:’’ 


The effect of competition in the lumber business, as well 
as in any other business, depends wholly on the kind of 
competition. I cannot see why the right kind of competition 
should be objectionable to anyone, nor how it can fail to be 
of benefit to everyone concerned—the dealer as well as the 
consumer. 

By the right kind of competition I mean the competition 
of real business men, who do business on right princi- 
ples, who know that to do a successful business a fair com- 
pensation or amount of profit must be realized, and yet are 
content with a reasonable profit, who realize that in a place 
where there is more than one yard no one man or firm may 
expect to sell all of the lumber that is sold there; that it is 
possible for a competitor to sell some lumber and without 
cutting prices, and that when it comes to the question of 
cutting prices no one has a monopoly on that part of the 
business. 

I do not wish to be understood as saying that we should 
not get out and hustle for and get all of the business that 
we can. It’s the man who dors this In the right way who 
gets the business: but I do not see why our competitor may 
not be constdered as a friend and treated as such. We are 
all in business with the same obiect in view, of making a 
living and perhaps laving wn a little for the future: and 
when we cannot do this withont doing things to belittle or 
injure someone else. then it is time for us to get out of the 
umber business and try something else—get out of the way 
for someone who can. 

I really believe that we are ~'! of us too ant to consider 
the subiect only from our own po'~t of view—that we forget 
to consider ourselves as a comn‘itor and will often adont 
a course that if taken by our competitor we would consider 
as very unfair and unbusinesslike, and would at once adopt 
a course of retaliation which would mean a declaration of 
war. 

This reminds one of the ancient story of the Decatur 
hoy who came out to Bement to work on a farm, with am- 
hitions of some day heing president of the Macon County 
Farmers’ Institnte. Mr. Farmer took him out to start him 
rlowing, started his plow for him, and. seeing an old cow 
directly across the field. told him to drive straight to her, 
then left him for a while to return to find him still follow- 
ing directions—and the cow. This was not the cow with the 
sassafras foot which we read of in the AmprIcaAn LUMRER- 
MAN. for she proved to be a good walker and he certainly 
was tearing un the earth, trving to follow her, but he was 
not accomplishing anvthing for good. 

And so it is, too often. with all of us: we are apt to blind 
ourselves with the good looking total of the gross sales 
co'rmn, but we forget the profit. 

Evervthing else being equal, the man who has the 
most friends should do the most business—his enemies 
wi'l not trade with him. and to make new friends and to 
ony the ol4 ones and to succeed in husiness he cannot 
afford to sell a man something he does not want, neither 
“an he afford to disappoint him in quality any more than 
n count. 


Secretary and Treasurer F. L. McGavic presented 
his annual report, which showed that the association 
had been going steadily forward in the acquirement of 
numbers and the dissemination of information and in- 
fluence. 

Douglas Malloch, ‘‘the lumberman poet,’’ of the 
AMERICAN LUMBERMAN, Chicago, was called on and 
delivered some new stories and verses. 

The association then took up the election of officers 
with the result that President Jones, Vice President 
Evans and Secretary-Treasurer McGavie were enthusi- 
astically reélected. The following is the complete 
board as selected by the association: 

President, T. V. Jones, Decatur; vice president, J. O. 
Evans, Bement; secretary-treasurer, F. L. McGavic, 
Decatur; directors, Earl R. Evans, Hammond; Clyde 
Lyon, Decatur; D. A. Heidelbaugh, Blue Mound; J. M. 
Rothwell, Mount Pulaski; J. H. Nottleman, Warrens- 
burg. 


THE BANQUET. 


The annual banquet of the association was held at 
6:30 p. m. in K. of P. hall in the Powers building. 
The audience of the afternoon had been augmented by 
many associates, wives, daughters and sweethearts of 
the lumbermen and as a result the banqueters numbered 
well into the hundreds when Toastmaster A. S. Knouff 
called the banqueters to attention for the invocation. 
Mr. Knouff preceded the bringing of the eatables with 
some proper remarks on the prosperity of the country 
and the welcome which Decatur extended to its neigh- 
bors to join in enjoying an evening of festivity and 
oratory. After an hour devoted to the matter particu- 
larly in hand, the banquet itself, the visitors were re- 
galed with a program of toasts interspersed with some 
witty comments by Mr. Knouff. 

L. M. Bostwick, of Centralia, was given the subject 
‘«The Ladies’’ and he handled the topic with the de- 
lightful suavity and humor for which he has attained 
a reputation at many dinner tables. He said that no 
adjectives applied to women but the superlatives. Mr. 
Bostwick was enthusiastically applauded. 

W. L. Shellabarger, scion of a family distinguished 
in Decatur’s business history, gave an interesting review 
of ‘‘Decatur Past and Present’’ in which he traced 
particularly the growth and the development of the 
lumber and planing mill business in that city to its 
present importance and magnitude. 


The Salesman. 


C. D. Rourke, of Urbana, and Hal G. Stevens, of 
Memphis, Tenn., were introduced in practically the 
same breath, but Mr. Rourke was given the first chance. 
His address was full of humor and straight from the 
shoulder talk and is quoted in part herewith, his sub- 
ject being ‘‘The Traveling Salesman as a Factor in the 
Lumber Business: ’’ 


There are several musts and must nots in the makeup 
of the successful traveling salesman. He must, first of 
all, have the interest of his firm at heart and really be- 
lieve it to be all right. If he does not think this, the 
sooner he severs his connection the better for both. 

He must thoroughly represent the firm, with authority 
to act and act quickly. While I have done some of it, I 
never relished the idea of wiring for instructions just at 
the turning point of a sale. The time to cinch a sale is 
then. Somebody might change their mind while waiting 
for the reply. A dealer likes to feel when bargaining that 
what he says counts, without having someone else chip 
in, even if it is headquarters. Besides, it is easier for 
the salesman. He ought always to know his limit. If 
the firm cannot trust him with this information they 
ought to get another man. This brings other ‘‘musts.”’ 
He must be posted in his line; must be able to tell why; 
must be reliable, and must possess the confidence of his 
customer. If he has the qualifications preceding, the last 
will surely follow. Lots of business gab does not con- 
stitute the salesman; some of the best talk absolutely no 
more business than they have to. 

He must not, above all else, be a bore; must not go 
into a customer’s office unless he is thoroughly at him- 
self; must not brag too much; a little does not hurt—it 
is rather expected—but cut the most of it out. He must 
not be the whole thing; the firm counts a little you 
know. Above everything else, he must not be a liar— 
plain language, but just what I mean. 

The foregoing are a few of the main things that con- 
stitute the man with whom we are dealing. If he has 
them the other things come naturally. No two salesmen 
depend on the same things, outside of these, to get an 
opening. Of course it goes without saying that the sales- 
man must be of at least fair address and neat in ap- 
pearance—not gaudy; just clean and neat. Granting that 
a man has the equipment named, where does he come in 
as a factor in the lumber business? 

No wholesale firm hires a salesman for the love of pay- 
ing him a salary or of the man. Not for a moment would 
he be tolerated unless he were an actual necessity. He is 
a fixture and is here to stay just as long as human 
nature remains the same and wholesalers want to see 
their business grow. 

He is the pioneer that blazes the way for the new con- 
cern and the settler that keeps it going when once the 
clearing has been made. 

He is the main spoke in the wheels of commerce, as 
well as the big end of the power that pushes it along, as 
his resources are so great he can divide himself if 
necessary. 

He is the connecting link between the two ends of the 
line and generally the only one connected with the whole- 
saler that the customer knows or cares a rap about. 

There is more information for firm and customer 
bundled up in a drummer than fleas on a livery stable 
dog. And the beauty of his information is that it is 
rehable. 

A salesman should not and does not expect orders unless 
in line on prices. By this do not take me as meaning 
that he should always be the lowest; but he ought to be 
as low as other firms making equally as good grades and 
what counts now—shipments. Things being equal, I per- 
sonally prefer doing business with the salesman—other- 
wise, not. My preference is always for him; but I am 
not going to make a fad of it. If his memory is good he 
is careful about pressing matters too much, as it some- 
times reacts. 

The salesman, to sum up, is his firm on wheels, bring- 
ing it to your door instead of your having to go after it. 
He is the mediator, the gobctween, the brunt bearer, the 
kick receiver, the consoler, the advisor, the jollier, the 


best of fellows, the friend of all and the least credited of © 


any. 


Do not think when you get up bilious in the-morning 
and take it out on the first salesman that happens in, 
that it hurts him any. More than likely he will forget 
it before he turns the corner, as he is a great fellow to 
consider the source. Do not do it too often, for if you 
do you will find the lumber salesmen as a body the noisest 
anvil chorus you ever heard and it will hurt you. Take 
my advice and do not let the salesmen get it in for you. 

Never cancel an order on account of the price. Just 
ask yourself if you would have done it had it gone up. 
It is a dishonorable business transaction. Because a 
very few wholesalers are dirty enough in principle to 
forget an order if to their advantage, it gives you no 
excuse to be swine also. The vast majority, as you 
well know, are square dealing business men. A dirtier 
trick than cancelling an order owing to a change in price 
cannot be imagined by me. 

Hal G. Stevens, a beloved former resident of Deca- 
tur now located at Memphis, was warmly welcomed 
and gave an appreciative little talk in which he spoke 
of the pleasant relations in his many years’ experience 
oh the road. 

‘Central Illinois and Its Possibilities’’ were dis- 
cussed by A. G. Webber, of Decatur, an attorney, who 
declared that while Central Illinois had rich lands and 
exceptional manufacturing facilities that its present 
wealth and its great future were dependent upon the 
possession of true men. 

Douglas Malloch, of the AMERICAN LUMBERMAN, gave 
some original verses. E. W. Hogle, of Chicago, seere- 
tary of the Illinois Masons’ Supply Association, gave 
an European experience in characteristic language. 

The evening addresses concluded with a thoughtful 
paper by G. W. Hotchkiss, secretary of the Illinois 
Lumber Dealers’ Association. 

Immediately after the banquet the floors were cleared 
and an hour of dancing was enjoyed. This concluded 
the third annual meeting of the Decatur association. 


The Attendance. 
Those who registered were: 
MESSRS.— H. 8S. Wiley, Buffalo 
William L. Morris, Moweaqua J. C. Sullivan, Decatur 
W. J. Huff, Decatur J. H. Campbell, Chicago 


W. G. Irwin, Maroa Harold L. Johnson, Keokuk, 
A. C. Bensen, Chicago Iowa 


‘ 


Cc, D. Rourke, Urbana 
George Bent, Chicago 

Cc. 8. Corse, St. Louis, Mo. 
Hal G. Stevens, Memphis, 

Tenn, 

A. R. Stevens, Decatur 
W. A. Wilkinson, Bethany 
G. W. Lehman, Decatur 
John D. Roth, Decatur 

F. L. MeGavic, Decatur 
H. Nottlemann, Niantic 
J. B. Owen, Stonington 

A. E. Ahrens, Decatur 

a ag T. Higgins, St. Louis, 


Mo. 

Joe L. Nichol, Keokuk, Iowa 

J. B. Good, Decatur 

B. E. Cook, Decatur 

Earl R. Evans, Hammond 

T. V. Jones, Decatur 

T. E. Hamman, Milmine 

W. A. Wharton, Monticello 

J. M. Rothwell, jr., Mt. 
Pulaski 

Albert Maier, Monticello 

H. M. Prescott, Decatur 

N. A. Boone, Niantic 

J. H. Nottelmann, Warrers- 
burg 

W. 8. Armsworth, Cisco 

M. C. Cooper, Oreana 

W. H. Chase, Sullivan 

Fred R. Kent, Clinton 

A. 8. Knouff, Decatur 

H. C. Luckenbill, Argenta 

Wilbur Day, Decatur 

W. A. Kyle, Peoria 

J. O. Evans, Bement 

F. C. M. Grayel, Indianapolis, 
Ind. 

J. O. Carter, DeLand 

Hi. H. Munson, Decatur 

E. W. Hogle; Chicago 

W. J. MeGavic, Decatur 

S. E. Munson, Mt. Zion 

W. Hotchkiss, Chicago 

G. W. Lester, Buffalo 

J. B. Nottelmann, Latham 

Charles L. Colby, Decatur 

J. G. Schmidt, St. Louis, Mo. 

E. A. McKenzie, St. Louis, 
Mo. 

Robert Carlin, Taylorville 

J. W. Cleland, Decatur 

Ed Shellabarger, Decatur 

V. Hawthorne, La Place 

J. A. Bryden, Decatur 

D. N. Gray, Maroa 

W. H. Taylor, Dalton City 

lL. M. Bostwick, Centralia 

Ed Propst, Paris 

Lou DuPlain, Rockford 

F. J. Igon, Chicago 

L. P. Miller, Danville 

W. L. Huff, Decatur 

Fred Roth Webber, Decatur 

D. C. Spencer, Vandalia 

Daniel Heidlebaugh, Blue 
Mound 

M. EF. Magruder, Peoria 

Fred T. Pearce, Blooming- 
ton 


H. H. Nottelmann, Weldon 


Lamont Swisher, Decatur —— Fribley, Decatur 


D. F. Hostetler, Decatur 

J. C. Talbot, Decatur 

A. G. Webber, Decatur 

E, O. Good, Decatur 

John Christy, Clinton 

W. L. Shellabarger, Alton 

Stewart Watson, Decatur 

Harry U. Jones, Decatur 

R. C. Jones, Decatur 

J. R. Good, Decatur 

Henry 8. Kendall, Decatur 

E. 8. Cheaney, Petersburg 

J. E. Willis, Decatur 

Cc. G. Kemper, Decatur 

Cc. P. Keese, Decatur 

E. D. Conrad, Decatur 

H. M. Prescott, Decatur 

Jerry Donahue, Decatur 

R. H. Crowell, Decatur 

J. L. Kitchen, Decatur 

Ben E. Drum, Decatur 

F. Pollard, Decatur 

Emmett J. Swisher, Decatur 

R. G. McGavic, Decatur 
MESDAMES.— 

Cc. D. Rourke, Urbana 

G. W.,Lehman, Decatur 

F. L. MeGavic, Decatur 

H. Nottelmann, Niantic 

A. E. Ahrens, Decatur 

J. B. Good, Decatur 

B. E. Cook, Decatur 

T. V. Jones, Decatur 

8. E. Munson, Mt. Zion 

L. M. Bostwick, Centralia 

Lamont Swisher, Decatur 

Charles L. Colby, Decatur 

Mabel Goreham, Decatur 

J. W. Cleland, Decatur 

—— Fribley, Decatur 

Wilbur Day, Decatur 

A. 8. Knouff, Decatur 

D. F. Hostetler, Decatur 

J. C. Talbot, Decatur 

E. O. Good, Decatur 

Fred R. Kent, Clinton 

J. A. Bryden, Decatur 

E. A. MacKenzie, Sullivan 

M. E. Magruder, Peoria 

Robert Carlin, Taylorville 

Willis, Decatur 

—— Kemper, Decatur 

Cc. P. Keese, Decatur 

FE. Conrad, Decatur 

W. J. McGavic, Decatur 
MISSES.— 

Violet Bourne, Decatur 

Pearle H. Lester, Buffalo 

Florence McGavic, Decatur 

Carita McGavic, Decatur 

Edith Gross, Decatur 

Ethel Boone, Niantic 

Myrtle Boone, Niantic 

Mary Hostetler, Decatur 

Rose Kent. Clinton 

Louise Tyler, Decatur 

Helen Summers, Decatur 

Maude M. Deel. Decatur 

Etta Morlock, Decatur 

Kathryn Shellabarger, 
Decatur 

Perna Wicher, Chicago 

Patrica Hunt, Decatur 








Under date of January 22 E. L. Roederer, general 
agent of the St. Louis, Mo., Big Four route, refers to 
the shortage of railway equipment and says: ‘‘In this 
connection I take pleasure in advising you that the Big 
Four route, and the New York Central lines in general, 
appreciating the value and extent of the lumber traffic 
in the south, has resumed the delivery of empty cars at 
southern connections at St. Louis and East St. Louis 
and offers these contributions with the hope that by 
reason of them, and such additional assistance as may 
be extended by other lines, the car shortage of 1906-7 
will soon be a matter of recollection only.’’. He says 
that the equipment of his road has not at any time 
entirely ceased in its movement to the south for lumber 
loading, but that in the last ten days it has been fur- 
nished in increasing quantities. 
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We Are Offering 


Timber Land 
6 Per Cent 
Bonds 


secured by first mortgage on southern tim- 
ber lands at less than 50 per cent of their 





present market value. Issued by large, 


well-established, responsible lumber com- 





panies. Full particulars will be mailed on 
request. 


~ Clark L. Poole @ Co. 


SUCCESSORS TO 
H. C. BARROLL & CO., Bankers. 


CHICAGO. 


First National Bank Blidg.. 














Save Your Money *~ 


By Using the Published 
Semi-Annually 
RED BOOK == 
and July. 


It contains a carefully prepared list of the buyers 
of lumber in car lots, both among the dealers and 
manufacturers. 


The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA. 


The trade recognizes this book as the authority 
on the lines it covers. 


A well organizefl Co!‘ection Department is also 
operated and the same is open to you. 
Write for Terms. 


Lumbermen’s Credit Association 


ESTABLISHED 1878, 





1402 Great Northern Bldg., 18 Broadway, 
CHICAGO. NEW YORK CITY. 


MENTION THIS PAPER. 








AUDITS AND SYSTEMS 


OF ACCOUNTS 


Wilkinson, Reckitt, Williams & Co, 


CERTIFIED PUBLIC ACCOUNTANTS. 


Marquette Bldg. 
CHICAGO. 


62 Broadway, 
NEW YORK. 


Mutual Life Bldg., 
PHILADELPHIA. 








E. G. GRIGGS, Pres’t. C. J. SMITH, Treas, 


Lumbermens Indemnity Exchange 


214 Colman Bidg., SEATTLE, WASH. 
SAVE YOUR FIRE INSURANCE PREMIUMS 


FIRE INSURANCE FOR MEMBERS ONLY. 


HANFORD & deVEUVE, Managers. 


INSURANCE 


Adirondack Fire Insurance Company 
Capital and Surplus, $300,000 


66 Broadway NEW YORK 


Ideal Patent Track Cleaner 


is the only practical device for keeping a clean track 
under carriage wheels. Easily adjusted to any saw mill 
carriage and is SOLD ON TRIAL. Not one was ever re- 
turned. One firm used one pair a month and ordered 
fourteen more. Another firm Says: ‘‘We’ve used your 
cleaners for past 2 years and find them entirely satis- 
factory.” Pat. filed Oct. 11; claims allowed Dec. 10, ’06. 


For particulars and price, ask 


D. R. EDWARDS, Fostoria, Texas. 





























A PROMOTER OF PROTECTION. 
(Concluded from the Front Page.) 


The Lumbermen’s Mutual Insurance Company of Ohio 
started out with a capital of $10,000. An example of 
the character of the man who promoted this company is 
seen in the fact that Mr. Nail, out of his own resources, 
furnished the $10,000 necessary to start the enterprise 
under the law of Ohio. This venture showed his faith 
in the mutual insurance idea. He supplied the funds 
necessary to put the insurance company on its feet, tak- 
ing a risk on being able to secure the $500,000 insurance 
demanded by the state laws. The initial crisis was 
safely passed and the required amount of insurance se- 
eured. The company has enlarged its operations since 
the start made in 1895 until today it has more than 
$200,000 cash and surplus on hand with the risks aggre- 
gating $8,000,000 at stake. The insurance is so dis- 
tributed, however, that no calamity or conflagration 
would seriously injure it. The proportion of the assets to 
the risks in this company is greater than in any of the 
stock companies. 

Originally the business written by the company was 
confined to Ohio and western Pennsylvania. Now the 
company is being admitted into other states as fast as 
its assets reach the amount required by the various in- 
surance departments of the different states. 

Thus the company has entered on a period of expan- 
sion the extent of which no one can safely conjecture. 
Since mutual insurance is gaining favor among lumber- 
men it seems as if the Lumbermen’s Mutual Insurance 
Company of Ohio bids fair to attain a business of mag- 
nitude equal to anything in that line that has been estab- 
lished in this country. Under the able management of 
Mr. Nail it certainly has an outlook unexcelled by any 
other similar organization. Its central location gives it 
the choice of business in several of the most important 
states in point of lumber distribution in the entire 
country. Its success in the past is a guaranty for the 
future. It has established a reputation for fair dealing 
and trustworthy insurance that ranks it among the most 
reliable of indemnity institutions as yet doing business 
among lumber dealers. 

Edwin 8. Nail is among the pioneers of mutual lum- 
ber insurance and prominent among those who have 
eliminated the undesirable and strengthened by the de- 
sirable that class of protection, bringing it to its present 
position of dignity and importance despite the most 
strenuous and persistent opposition. He is a man of 
engaging personality, dignified yet cordial, thoroughly 
grounded in all data per*inent to mutual insurance and 
without a superior in official relation to this peculiar 
phase of commercial life. 


MINNESOTA. 


PAPILIO 


THE MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Jan. 23.—Severe storms over the 
northwest have blocked railroad traffic to such an extent 
that business is practically at a standstill. The roads 
are paralyzed and unable to get passenger trains through 
in anything approximating the regular time, to say noth- 
ing of freight. There are many cars of lumber bought 
that will not see their destinations for two or three 
months. Sales have been good, both on the part of white 
pine mills and west coast representatives, and the ab- 
sorbing question is delivering the goods. 

The reports of northern pine mills to Secretary Rhodes 
showed a total of shipments for December amounting to 
93,948,161 feet, compared with 115,213,418 feet in De- 
cember, 1905. The decrease was 21,265,257 feet, or 18.4 
percent. The total shipments for 1906 were 1,860,847,- 
819 feet. The total for 1905 was 2,005,559,961 feet. 
The decrease for 1906 was 144,712,142 feet, or 7.2 per- 
cent. The great decrease in production is shown by the 
fact that stocks on hand January 1 held by these mills 
were less than the year before to the extent of 223,010,- 
118 feet. 

A bill has been introduced in the Minnesota legislature 
by Representative John Dalzell, of Morton, providing 
that in scaling logs sold from state timber 40 percent 
shall be added to the scale reported under Scribner’s 
rule. Of course this would be taken into consideration 
by lumbermen when they came to bid on state timber 
if the rule were adopted. 

C. 8. Hitchcock, who has been actively identified with 
pine lumber interests here and in the northwest, has 
formed a connection with the W. O. Barndt Lumber 
Company and will represent that company in South 
Dakota and northern Illinois. It handles hemlock almost 
exclusively. 

B. R. Lewis, of the B. R. Lewis Lumber Company, 
formerly of this city but now of Spokane, was in the city 
last week for a day or two on business and went from 
here to attend the Nebraska retailers’ convention at 
Lincoln. 

The City Sash & Door Company, of Sioux City, Iowa, 
which is a branch corporation of the City Sash & Door 
Company, of Minneapolis, held its annual meeting in 
Sioux City last week. B. W. Smith was elected presi- 
dent; J. F. Wilcox, vice president; S. H. Phillips, treas- 
urer; Mel Eaton, secretary, and W. M. Hallam, manager. 

The state senate today passed the resolution pro- 
viding for investigation of the ‘‘lumber trust,’’ along 
with the coal trust, harvester trust and other com- 
binations. Senators Peterson, Thorpe, A. L. Hanson, 
Calhoun, Seward and Pugh were named as the senate 
members of the joint committee, which will contain 
nine house members. 

A resolution by Senator S. A. Nelson, adopted by 
the senate unanimously, requested Congress to abolish 
the tariff on lumber, 





ON THE ST. CROIX. 


STILLWATER, MINN., Jan. 22.—The hauling of logs by 
rail has been resumed after a lapse of a few weeks. 
William Kaiser has a contract for the shipment of about 
4,000,000 feet from Sawyer, Carlton county, in the 
northern part of the state, over the Northern Pacific 
road. They will be sawed at the Eclipse mill at South 
Stillwater. The loading on cars began Saturday. The 
first trainload was due yesterday but a blizzard delayed 
the shipment. The cars used were recently fitted for the 
purpose, 

The indications are that the rail shipments over the 
Northern Pacific and the Chicago & North-Western the 
ensuing year will exceed those of last year. The Yellow 
River Lumber Company expects logs to arrive soon over 
the North-Western line from Chippewa Falls, Wis. 

A. J. Lammers, R. H. Bronson and John McCarthy, 
of this city, left last week in the interest of a syndicate 
of Minnesota capitalists who have their attention 
directed to timber lands in Mexico and New Mexico. 
They will be gone some weeks. 

The trial of the big logging case of the Grand Forks 
Lumber Company against the Samuel McClure Logging 
Company, of this city, has been postponed until the May 
term in the local district court. It involves an alleged 
breach of contract to cut and deliver logs at East Grand 
Forks by way of Crookston. The damages demanded 
amount to about $164,000. ° 

William Sauntry having closed out his interests in 
logging and timber with the deal of the Musser-Sauntry 
Lumber Company with the Tozer company, William 
Kaiser and W: F. Mackey of this city, has gone to New 
York for an indefinite stay. 


—~ 


AT THE HEAD OF THE LAKES. 

DuLutH, MINN., Jan. 21.—The most important devel- 
opment of the week as regards matters relating to the 
lumber industry of northern Minnesota was confirmation 
of a report from Chicago that W. H. Cook, president of 
the Duluth, Rainy Lake & Winnipeg railroad, has financed 
the proposed extension of the line from Virginia, on the 
Mesaba range, to Duluth. The distance is seventy-two 
miles and the extension will be completed by January 1 
next, when the road will have 172 miles of main line, 
from Duluth to Pether’s Point on Rainy river, the inter- 
national boundary. Just across the Rainy the road will 
connect with the Canadian Northern for Winnipeg, thus 
making a very direct line between Duluth and the Mani- 
toba metropolis. The Duluth, Rainy Lake & Winnipeg 
road is controlled by the Cook & O’Brien interests, which 
own vast timber tracts north of the Mesaba range, and 
which are large manufacturers of lumber under the name 
of Virginia Lumber Company and other companies. Their 
latest acquired interest up north is with the Edward 
Hines Lumber Company in buying seventy square miles 
of Canadian pine near the Canadian Northern road, sixty 
miles east of International Falls. The Duluth, Rainy 
Lake & Virginia road was begun some years ago to get 
timber to Virginia from about twenty miles north of 
there. It was even then expected that some day the 
road would be extended to the Rainy river, but that it 
would be extended to Duluth was not considered. The 
development of this logging road to one of the impor- 
tant roads for general traffic in northern Minnesota is 
a notable event. The company is to build a lumber, an 
ore and a merchandise dock in Duluth next winter, to 
be ready for operation in the spring of 1908. 

The Mullery mill at the west end has resumed opera- 
tions after a shutdown of sixty days for repairs. It is 
producing 200,000 feet a day and working double shift, 
day and night. The two shifts comprise 250 men. 

The Edward Hines Lumber Company is to erect a 
large saw mill on the line of the Canadian Northern road 
in Canada, fifty miles east of International Falls, to 
begin sawing the timber on the large tract of pine 
already referred to, and which has just been acquired. 
It is expected that the company will ship much of the 
high grade product into the United States market, over 
the line of the Canadian Northern and Duluth, Rainy 
Lake & Winnipeg roads, via Duluth. 

The snow is four to five feet deep in the woods and 
there is no frost in the ground. The deep snow has 
caused some of the camps to shut down for the present. 





The snow is drifted ten feet deep in some of the clear- 


ings. It is impossible to find section lines and difficult 
even to run new lines. Many logging contractors will 
suffer heavy loss this winter in consequence of the snow 
conditions, and there will not be as much timber banked 
as was estimated before December 1. There will be a 
shortage of cordwood, ties and pulpwood for the same 


WISCONSIN. 


——orwnt» 


IN NORTHERN WISCONSIN. 


RHINELANDER, WIS., Jan. 21.—Logging weather has 
been all that anyone could wish. A thaw last week 
reduced the snow and was followed by a hard freeze and 
today it was 30 below zero. A hard wind and drifting 
snow yesterday did some damage to the roads, filling 
them with snow, which has to be plowed out, but this is 
always to be expected in January and February. Pros- 
pects for a good crop of logs could not be better. 

Sales of lumber were rather quiet last week, but there 
are orders enough to use all the cars available for sev- 
eral weeks. The greatest demand is for low grade birch, 
maple and elm, which are wanted in excess of the supply, 
boxmakers being especially anxious for them. Prices 
have steadily advanced, and there is only a dollar a 
thousand feet between No. 2 common and No. 3. Bass- 
wood culls have been called for from all parts of the 
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country, but there are none to be had. Some first and 
second and No. 1 common still remain in the mill dis- 
trict, but only scattering carloads. Soft elm is said to 
be looking up. Jobbers who bought soft elm a year 
ago and paid from $17 to $19 f. o. b. mills have been 
unable to sell it and get out whole until now. Lack of 
supplies of southern woods has turned the attention of 
furniture and chair manufacturers to elm again, and as 
there is not much of it anyway it is going to be all 
needed. Birch is now the staple, occupying the central 
position, which is its due partly to the value of the 
wood itself and partly to its plentiful supply. Birch 
is still sold at all kinds of prices, but brings mainly 
pretty near the list. Jobbers who make this wood a 
specialty have no trouble in getting full prices, although 
Minneapolis and Chicago are both poor places to sell 
the upper grades at present. The outside towns are 
much better territory to get prices in. Hard maple has 
been moving pretty well. All thick stock is getting very 
low, and there is no overstock of inch. Rock elm has 
advanced more than any Wisconsin wood. A year ago 
it was held at from $18 to $21, and now it is held at 
$27 to $29, log run, f. 0. b. mills. It is scarce at that. 
Manufacturers of wagon woodwork do not seem to come 
forward and make any contracts at these new prices, but 
they will have to come to it sooner or later. There will 
be a good deal of maple used in place of rock elm this 
year, wherever it can be substituted. For neck yokes, 
bolsters and axles maple is just as good as elm, but is 
hardly good enough for singletrees or eveners. 

The determination of the large mills located in such 
cities at Antigo, Wausau, Oshkosh and Rhinelander to 
have full supplies of logs is having its effect on, the 
mills in small towns where the outside mills have men 
buying logs. One mill at Wittenburg, one at Aniwa, one 
at Kempster and one near Jeffris are shut down this 
winter, not buying a log. At Birnamwood there used to 
be two mills and now there is one. There is no mill in 
operation at Eland any more. Competing with the pulp 
mills for hemlock logs and with the stave, veneer and 
hoop factories for hardwood logs has been too strenuous. 
On the other hand there are new mills going in where 
desirable tracts of timber are to be found, fully cover- 
ing what is lost by the mills closed, and the big mills 
in the cities are going to have full stocks this winter. 
They figure that the slabs and edgings sell for enough 
money to pay the freight on the logs, and that being 
located in the cities, with competing railroads, they have 
a better supply of cars and of men also. 





CREAM CITY TRADE NOTES. 


MILWAUKEE, WIs., Jan. 22.—The reports from the 

building inspector’s office for last week show a very 
material increase over the same week of the preceding 
year. Thirty-five permits were issued, aggregating 
$36,535, which is almost twice the valuation of a year 
ago. 
“The Allis-Chalmers Company has been represented at 
Chicago during the electrical show by a number of its 
officers, who have been in charge of a very large and 
complete exhibit of its electrical products. 

The Northside Lumber & Fuel Company has bought 
seven lots adjacent to its present yards which will be 
used for an extension of its factory. 

Report comes from Marinette that the saw mills in 
the Twin Cities are being badly hampered this year 
because of difficulty in securing flat cars to haul their 
logs to the mills from the woods. A prominent lumber- 
man says that his company has been unable to get grain 
and hay supplies for the camps and the mills have been 
unable to run full time on account of the car shortage, 
the logs remaining piled high along the tracks of the 
railroads. He says that millions of feet of logs will 
remain uncut this winter because of the transportation 
difficulties. 

E. R. Hubbard, a lumber dealer of Spokane, Wash., 
is in Milwaukee this week. He says that while he, in 
common with all other lumber dealers, has suffered from 
ear shortage, he is not taking part in the efforts being 
made by lumbermen in the northwest to get damages 
from the railroads for their failure to provide sufficient 
ears for the shipping of lumber during the fall and 
winter. He says he is convinced that the shortage was 
unavoidable so far as the roads were concerned. 

Word comes from Marinette that construction work 
has just been completed at Beaver, near that city, on a 
fine saw mill to take the place of the old mill destroyed 
by fire last year, and which was owned by Tagatz Bros. 
The new mill has been erected on the old site by Ferdi- 
nand Armstrong at a cost in the neighborhood of 
$30,000 and will cut lumber, lath and shingles. All the 
lumber output of the plant has been sold in advance and 
will be shipped to Chicago. 





IN AND AROUND WAUSAU. 


WAuvSAU, WIs., Jan. 21.—The case of F. H. Johnson 
vs. the Marshfield Land & Lumber Company, the Upham 
Manufacturing Company and the Copper River Land 
Company, to be tried in Grand Rapids last week, has 
been settled out of court. 

J. B. Dunnigan closed up his business as a lumber 
salesman in this city and departed for Seattle, Wash., 
Tuesday of last week. He returned here Friday morn- 
ing from Minneapolis, being called back to his home 
here on account of the dangerous illness of a daughter. 
He hopes soon to be able to depart again for Seattle, 
where he will open an office to handle the Pacific coast 
products and ship them east to the offices of the newly 
organized concern. The Ranning Lumber Company, of 
which Mr. Dunnigan is vice president, also has an inter- 
est in the Saginaw Timber Company, both of Seattle. 
The eastern offices are located in New York, Boston, 
Philadelphia, Pittsburg and Saginaw. Mr. Dunnigan 


has proved himself a successful business man and the 
change will enable him to develop his capacity to its full 
extent.. During his residence in Wausau he has made 
many warm friends who deeply deplore his departure. 
His family will follow him about the last of June. 





LOGGING OPERATIONS ABOUT WAUSAU. 


Wausau, WIs., Jan. 21.—Since logging operations 
have been begun the St. Paul road has thirty-seven en- 
gines at work on the valley division and logs are being 
rushed to the mills with all possible speed. 

The Jacob Mortenson Lumber Company, .whose mill 
has begun active operation for the winter, will cut 
about 20,000,000 feet of lumber this season—the same 
amount as last winter. The cut will consist of pine, 
hardwoods and hemlock, principally the last. The 
supply of logs is received by rail from Mosinee, Callon, 
Gravel Pit, Parish and points along the Gleason line. 
The daily receipts average about thirty carloads. The 
mill runs day and night. 

Two loads of white pine logs cut northeast of this city 
were recently hauled into town. White pine is now so 
scarce in this vicinity that a load of it attracts atten- 
tion as a curiosity. The cut was not first class at that. 
Thirty years ago they would have been valueless and 
consigned to the fuel pile if cut. Today they are very 
valuable and worth considerable. 

The Barker & Stewart Lumber Company is advertising 
for fifty men to work in the logging woods and is having 
great difficulty in securing them. The days of lumber- 
jacks in this locality are about over—experienced ones, 
especially—in fact they seem to have been obliterated or 
migrated to other fields. 


MICHIGAN. 


ODDO LD IED LDA 
MENOMINEE RIVER NOTES. 


MENOMINEE, MIcH., Jan. 23.—The new mill plant of 
the Kuchenbecker Bros., at Wausaukee, which has been 
building for the last two months, will be ready for 
operations next week. It is a modern and well equipped 
mill and is lighted by electricity. 

The Kaukauna Lumber Company has ordered the 
equipment for a first class saw mill and expects to be 
ready for business in six weeks. 

There is great activity throughout the logging dis- 
trict of northern Michigan, due to the arrival of snow 
and cold weather, and logging and cedar operations are 
being pushed with every man available. There are still 
many complaints of a shortage of help, but the situa- 
tion is somewhat better than it was a month ago. 

On January 28 operations will begin at the new mill 
of the Wausaukee Lumber Company. 

George H. Maxson, of Dunbar, formerly general man- 
ager of the Girard Lumber Company, has entered into 
a copartnership under the firm name of the Cooper- 
Maxson Lumber Company, with offices at Milwaukee. 








THE SAGINAW VALLEY. 

Bay CiTy ANp SAGINAw, MicH., Jan. 21.—Dealers in 
white pine will mark up prices shortly to meet the in- 
creased cost which the manufacturers have added to the 
selling price. As pine lumber is going to cost the 
dealers and factory men more money than it did last 
year they must make good by advancing prices to the 
retailer. The trade is in good form here. Stocks are 
somewhat broken, but as a rule the lumber in the hands 
of dealers and factory men will take care of the trade 
until spring. Some dealers buy heavily at interior rail- 
road points and bring the stocks here by rail during the 
winter, which helps out the local situation. 

The hemlock situation is strong. While dealers who 
do not operate saw mills carry more or less stock, in the 
hands of manufacturers here at the close of the year was 
only 9,989,111 feet of hemlock stock. The trade was so 
active during the latter part of 1906 that stocks were 
taken right up to the saw and large quantities of green 
— were marketed because dry stocks were not avail- 
able. 

At the close of the year manufacturers on this river 
had 23,743,589 feet of hardwood lumber on hand. Some 
of this is in the hands of large manufacturers who 
always carry a stock of a few million feet in order to 
be in shape to take care of their trade. For instance, 
W. D. Young & Co. have about 15,000,000 feet on hand 
and-always carry nearly that quantity, a considerable 
portion of which goes into flooring. Hardwoods are in 
excellent form and prices are strong. 

D. M. Kneeland, president of the Kneeland-Bigelow 
Company and the Kneeland, Buell & Bigelow Company, 
of Bay City, and A. E. Michaelson, W. M. Hanson, of 
Grayling, and O. B. Law and P. 8. McClurg, of Detroit, 
have bought the mill plant and timber holdings of the 
Monroe Lumber Company at Monroe, La. The con- 
sideration is stated to have been $500,000. The pur- 
chasers will operate the plant. 

At the annual meeting of Mershon, Schuette, Parker 
& Co. directors and officers were chosen as follows: 
Directors: William Schuette, Charles A. Eddy, Franklin 
E. Parker, W. B. Mershon, John D. Mershon, Charles 
F. Eddy. Officers: William Schuette, president; C. A. 
Eddy, vice president; F. E. Parker, secretary and treas- 
urer; John D. Mershon, general manager and assistant 
to the president. 

Nearly all of the lumber firms in the valley will be 
represented at the convention of the Michigan Retail 
Lumber Dealers’ Association to be held at Detroit, 
February 5-7, inclusive. An effort is to be made to have 
the convention meet at Saginaw next year. 
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The mild weather and rain last week caused some ap- 


$1,500,000 


Sierra Madre 
Land and Lumber 
Company 


% 


First Mortgage Serial Gold Bonds. 


Total Authorized Issue, $3,000,000 
Dated December 1, 1905. 


Maturing $75,000 December 1, 1911 
and $75,000 annually thereafter up 
to and including December 1, 1930. 


Any bonds outstanding after December 1, 1915, 
are subject to call at 110 and interest upon any inter- 
est payment date. Principal of bonds may be regis- 
tered. Denomination, $1,000. Interest payable 
June Ist and December Ist. Principal and interest 
payable at 


Knickerbocker Trust Company, 
New York, Trustee. 


The trust deed provides that the 
Company shall pay to the trustee toward 
the sinking fund.$1.50 per 1,000 feet 
stumpage on all timber cut by the Com- 
pany. 

A contract has been entered into be- 
tween the Sierra Madre Land and 
Lumber Company and the Cananea Con- 
solidated Copper Company, under which 
the Cananea Company takes for a term 
of twenty-five years, at current prices, 
a minimum amount of $1,000,000 worth 
of lumber per annum, which contract 
will net a profit of $400,000 per annum 
to the Lumber Company, and which 
alone will more than provide for the 
entire annual interest charge of $180,- 
000 and the retirement of $150,000 
bonds per annum. 

The Sierra Madre Land and Lumber 
Company owns in the Republic of 
Mexico, near the border of the United 
States, a body of virgin timber, com- 
prising 2,315,000 acres; probably the 
largest tract of.standing timber on this 
continent under one ownership, The 
Company has made a mortgage cover- 
ing this entire property to secure -an 
issue Of $3,000,000 first mortgage bonds, 
of which we offer $1,500,000, maturing 
as above. 

The Greene Consolidated Copper 
Company controls the Sierra Madre 
Land and Lumber Company through 
ownership of 51 per cent of its capital 
stock. 

Circular, including letter from W. C. 
Greene, president of the Company, and 
report of J. P. Brayton, lumber expert, 
Chicago, will be furnished upon request. 
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Mason, Lewis & Co. 
BANKERS 


Monadnock Building 
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The Tariff to Be 


Discussed. 














The plea of James J. Hill for reciprocity with 
Canada and Senator Cullom's recommendation of 
a special session of Congress for a revision of the 
present import duties along Republican lines are 
straws. 


Intelligent Discussion Must Be 
Based on Facts. 








The lumberman who would form a just opinion 
as to the place of lumber in the tariff system 
should not only know the provisions of SCHED- 
ULE D of the PRESENT LAW, but should know 
what previous tariffs were and their effect. 


Where Can the Facts Be Found ? 





The only complete, accurate and clear presenta- 
tion of the American lumber tariffs is to be found 


in 
Volume I of the “History of the 
Lumber Industry of America.” 


It gives the gist of all laws affecting forest 
products from the adoption of the Constitution 
until now. 

It gives all tariff rates. 

It gives accounts of all 
affecting lumber. 


reciprocity treaties 


It shows the effect on volume of importations 
and lumber prices of high duties and low, or of 
free trade. 

It shows the influences, whether domestic or 
foreign, which have actuated legislation. 

It thoroughly covers every phase of the sub- 
ject. 


In the “History of the Lumber 


Industry of America,” 








By J. E, DEFEBAUGH, 


the lumberman will find the facts on which to 
base his conclusions, and the arguments to back 
them, for the presentation is as fair and impartial 
as it is full. 

The History is published in four large volumes, 
bound in half Morocco, at $5 a volume. Address 
the publishers, 


Americanfiimberman 


315 Dearborn St., 
CHICAGO, ILL., U.S. A. 
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Avoid the Car Shortage 


That will follow later on, by ordering now. 


ieesttuas bosen GAL. 


IMS Sits 


ANTHRACITE. SEMI-ANTHRACITE. SOFT, 
Pennsylvania, Jenny Lind, Paris, Illinois, 

Spadra, Arkansas, Coal Hill, Huntington, Iowa, 
Russellville, Midland Valley, Missouri, 
Arkansas. Poteau. Southern Kansas, 


Carterville Trenton Loaded in Box Cars for Western Ship- 
ment. Eastern Soft Coal and Coke. Colorado 
and Indian Territory, Smithing Coal. 


Special prices on Mine Run Screenings and Slack. Now is the 
time to make contracts. Carload shipments only. Wire, tele- 
phone or write. 
CRUIKSHANK LUMBER 0 HANNIBAL, 

& COAL ‘ MO. 




















MONARCH STUMP PULLER 


Pulls stumps 7 feet diameter. Guaranted for 
twelve months and a strain of 450 horse power. 
Catalogue and discounts address, 


MONARCH GRUBBER CO, Lone Tree, lowa, 




















prehension on the part of loggers, but a cold wave has 
followed it and everything is frozen solidly again. 

There is not so much complaint of lack of cars the 
last few days, but shippers in most instances are away 
behind their orders and could do much more business 
if transportation facilities were more nearly ample. 

A large number of small mills are in operation be- 
tween Bay City and the straits of Mackinac. 

The Embury-Martin Lumber Company, of Cheboygan, 
did a heavy and successful business last year. It manu- 
factured 6,500,000 feet of pine, 16,300,000 feet of hem- 
lock and 3,500,000 feet of hardwood lumber, besides 
10,000,000 pieces of lath and 3,500,000 shingles. Nearly 
the entire output has been sold and shipped. The com- 
pany expects to put out about 28,000,000 feet this year. 

The Coan Lumber Company, operating at Nolan, has 
sold out to J. H. Grover. Last year the Coan company 
manufactured 125,000 feet of pine, 1,100,000 feet of 
hemlock, 300,000 feet of hardwood lumber and 3,000,000 
shingles. 





CITY OF THE STRAITS. 


Detroit, Micu., Jan. 22.—The remarkably open win- 
ter that has prevailed so far in Detroit and throughout 
southern Michigan has brought joy to local lumber 
dealers, for it has given trade a decided stimulus in what 
is usually a very dull season. John C. Stuart, of the 
C. W. Koteher Lumber Company, sizes up the situation 
thus: 

Ordinarily we do mighty little business during January, 
and trade is slack through most of February, but the open 
winter, which permits building operations to continue with 
little interruption, has made things decidedly lively. We 
are having a better winter trade than we have had in years 
and the experience of other dealers, I understand, is about 
the same. But the car shortage and delay in delivery after 
the cars reach here still loom up to bother us. Travelers 
from the south are quite willing, of course, to take our 
orders but not one will guarantee delivery. 

Mr. Stuart’s statement relative to building operations 
is borne out by statistics from the fire marshal’s office. 
Up to noon on Saturday permits had been issued during 
January for 170 buildings, mostly frame, to cost 
$400,000, an excellent showing. The record of the last 
week was particularly good, 110 permits having been 
taken out for 250 buildings, showing that builders and 
contractors are awake to the advantages offered by the 
mild weather. 

S. B. Gorham, of Gorham & Deacon, wholesale lumber 
dealers, who has extensive lumber interests in other parts 
of the state, has secured the abandoned saw mill of the 
Detroit Lumber Company, at the foot of Chene street, 
and has fitted it up for the manufacture of show case 
tops and similar lines of goods. 

John Holmes, of the H. H. H. Crapo Smith Lumber 
Company, says: ‘‘We are still waiting for that car of 
stuff turned over in Toledo on December 28 to the Michi- 
gan Central by the Wheeling & Lake Erie. The situation 
is simply rotten. I wish the language contained a 
stronger word to express my disgust.’’ 





FROM THE FURNITURE CITY. 


GRAND Rapips, MicH., Jan. 21.—The Fuller & Rice 
Lumber & Manufacturing Company distributed its fifth 
annual dividend to its employees last week. The amount 
was over $3,000. 

George Bridge, of Sault Ste. Marie, has been made 
manager of the Rumford Lumber Company, which oper- 
ates in Maine and Quebec. 

The will of the late Edward D. Wheeler, of Manistee, 
has been filed for probate and the property is bequeathed 
as follows: that $10,000 be paid to his daughter, Kittie 
B. Martin, of Saginaw; $300 to his coachman, George 
Tripp; $500 to the Michigan Masonic Home as an en- 
dowment fund, and the family homestead and personal 
property to his wife. One-half of the remainder of the 
estate is given to his executors, the Michigan Trust Com- 
pany, of Grand Rapids, and his two sons, Edward R. 
Wheeler, of Tacoma, Wash., and Harold S. Wheeler, of 
Manistee, in trust, to convert into money or securities. 
The remaining one-half of the estate is left to his two 
sons, Edward R. and Harold 8. Wheeler, and to their 
heirs. The provisions for his wife are made in lieu of 
her dower rights. No inventory of the estate has been 
filed. : 

C. A. Hubbell, foreman at the Ranney Refrigerator 
Company’s plant at Greenville, was presented with a cane 
and a charm for his watch chain at his home Saturday 
night by the employees of the factory. Mr. Hubbell has 
been with the company for twenty-one years. 

The United Tanners’ Timber Company, capital $150,- 
000, all paid in, was organized last week in the offices of 
the Tanners’ Supply Company, in this city, with the fol- 
lowing officers: President, Van A. Wallin, of the Wallin 
Leather Company; vice president, Cornelius Gerber, of D. 
Gerber’s Sons, Fremont, Mich.; treasurer, C. B. Kelsey, 
president Commercial Savings bank, Grand Rapids; secre- 
tary, Charles F. Young, manager Tanners’ Supply Com- 
pany. The purpose of their organization is the pur- 
chase and sale of timber lands and forest products in 
the states of Michigan and Washington. Mr. Gerber is 
at present in Washington buying lands for the company. 

The Vilas County Lumber Company has elected the 
following officers: President, John J. Foster, of Green- 
ville; vice president, Lewis H. Withey; secretary, Walter 
C. Winchester; treasurer, Henry Idema. These officers 


and C. W. Johnson, of Greenville, constitute the board of © 


directors. 

Mr. and Mrs. T. Stewart White and children have gone 
to Santa Barbara, Cal., to spend the winter. 

The Ford & Alden Lumber Company has put in a mill 
east of Alden and will cut 40,000 lath, 20,000 shingles 
and 25,000 feet of lumber. A lumber yard will be es- 
tablished at Alden. 


LAKE ERIE PORTS. 


FROM WESTERN NEW YORK. 


Burralo, N. Y., Jan. 22.—The big storm of January 
21 stirred up the lumber yards a good deal, but as a rule 
no lumber was lost here and no piles were upset, al- 
though the situation was very serious for a time, as is 
shown by the extensive damage done to shipping here 
and the havoe reported from Tonawanda. The losses 
were mostly on account of the hight of Niagara river. 
At the yard of the Haines Lumber Company the water 
came over into the street and covered the dock some 
feet. A lake steamer lying at the dock is thought to 
have saved the lumber piles. The planking of the dock 
is considerably damaged and will have to be repaired 
extensively. 

The builders are as active as ever and hope now to 
be able to keep going all winter. They took out twenty- 
one permits during the week, nearly all for frame struc- 
tures, the entire cost being $98,750. In the list were 
sixteen frame dwellings. 

Box manufacturers say that there is no stir for 
spring business yet, but they are preparing to put up 
their prices, as they will have to do or go out of the 
business, for lumber costs about $3 more than it did a 
year ago. 

The scarcity of lath and the prodigality of timber 
owners have set them to cutting it out of sapling white 
pine logs. This pays poorly, for the producer has to 
put this lath on cars for about $4 a thousand, so he does 
not get more than about $20 for his lumber, with all 
the extra sawing it takes. A large amount of such lath 
is making its appearance on the market. 

A. C. Hauenstein reports that not much damage was 
done to the lumber yards at the Tifft Farm by the storm. 
His inventory shows a full average stock of lumber and 
timber for the winter trade. : 

The Nelson Holland interests have reorganized the 
two firms under which they have done business for 
some years, though there will be no outward change in 
the management. Holland & Graves, the producing end 
of the interest, will hereafter be known as Graves, 
Bigwood & Co., and Holland, Graves, Manbert & George 
will be known as Graves, Manbert, George & Co. The 
members of the two firms will be Luther P. Graves, 
Archie G. Manbert, Henry I. George, Nelson C. Holland 
and William E. Bigwood. The only new member of the 
firm is Mr. Bigwood, who has long been the superinten- 
dent of the operations in Canada. He lives in Toronto 
but spends much of his time at Byng Inlet, where the 
Canadian mills are, or in the logging camps of the 
firms. Business in the woods is reported pretty good, 
as the many breakups there last winter have not reoc- 
curred. A large cut is now ready to be moved and it 
looks as though it will all be put into the streams for 
the regular spring rafting. 

George B. Montgomery and Knowlton Mixer, who have 
been south lately to look after the yellow pine interests 
of their firms, have returned with very good reports of 
business there. The demand is so good, for North Caro- 
lina pine especially, that prices are very strong and 
promise to advance all along the line. They will in- 
crease their operations there considerably this year. 








LAKE ERIE TRADE TOPICS. 


TOLEDO, OHIO, Jan. 23.—Cold weather seems to be ac- 
companied by dull lumber trade. No big building 
projects have shown up at the office of the city building 
inspector during the week, and the permits that have 
been issued since the first of the year are few and for 
small structures. 

Local dealers and manufacturing concerns this week 
are reporting some marked advances over the former 
prices of lumber. Almost all inventories of local stocks 
have been taken and in searching for stock to perfect 
their supply local dealers are beginning to see some 
marked changes from the prices at which former stocks 
were purchased. Hemlock has taken a jump of $1 a 
thousand, while special stuff has taken an advance of $2 
since the first of the year. Short lengths are quoted 
at $20, 16-foot lengths at $21, 18-foot lengths at $23.50. 
White pine shingles show a very material advance in 
price. Lath also are a little higher. One well 
known lumber dealer stated that red cedar shin- 
gles are advancing about 5 cents a day. White cedar 
shingles seem to be scarce, while a 10-cent raise has 
been marked up on extra A. Four by 18-inch white 
cedar shingles are almost unobtainable in car lots. The 
scarcity of cars seems to be the great obstacle in the 
way of getting stocks, the mills being closed down on 
account of the extremely poor shipping accommodations, 
Local dealers report white pine stocks as somewhat 
light. Maple has also taken a jump of $2 since two 
weeks ago. Some dealers report yellow pine stocks as 
being light, and, if the present car famine continues, 
it will tend to put local dealers in bad shape for the 
filling of orders within a reasonable length of time. 
Local manufacturing concerns report that plain red oak 
is $2 a thousand higher than it was a short time ago. 
Quarter sawed white oak is not quoted higher, but the 
prices are very firm. Birch has taken a jump of $2 a 
thousand feet. 

Not only lumber but poles and ties are showing a dis- 
position to advance. Chestnut poles, thirty-five feet 
long and seven inches in diameter, are up 25 cents. The 
construction of new electric lines and telephone systems 
is making a very sharp demand and no dealer in ties 
and poles is looking for anything but higher quotations 
by spring. 

The local box factories and cooperage concerns re- 














Janvaky 26, 1907. 


AMERICAN LUMBERMAN. 


65 





port plenty of stock on hand for immediate require- 
ments. Prices are firm. 

The Davidson Lumber Company, a new concern deal- 
ing in ties and poles, has opened an office in the Nasby 
building. The company is taking the output of a tract 
in northern Michigan and expects to eventually handle 
a general line of lumber. J. V. Davidson is the head of 
the concern. 

William T. Hubbard, dealer in hardwoods, last week 
sold a part interest in a piece of downtown realty, the 
consideration being about $20,000. 

Frederick A. Turnbull, at one time connected with the 
Turnbull Wagon Company, at Defiance, Ohio, died last 
week at La Porte, Ind., where he went after disposing 
of his interests in the wagon concern a number of years 
ago, having established a big wheel works at La Porte. 

David Trotter returned last Saturday from a month’s 
visit among the mills of the south. 

J. G. Kuehnle & Co., manufacturers of inside finish, 
using principally oak and birch, will enlarge their plant 
in the spring, installing new machinery and erecting 
additional sheds, increasing the capacity of the plant 
about one-third. 

Floods during the last week have done considerable 
damage to the manufacturing interests and otherwise 
along the upper territory of the Maumee river. At De- 
fiance the Turnbull Wagon Company had to close down 
on account of the plant being flooded. The Toledo Wheel- 
barrow Company and the Aspacher Lumber Company, 
also located at Defiance, experienced a similar difficulty. 

A. J. Mason & Son, who have been operating a lumber 
yard at Butler, Ill., last week sold to the Robert Hixon 
Lumber Company, of Toledo. The inventory of the stock 
was completed this week. The Hixon concern, which has 
its central office in this city, now owns about fifteen 
country yards in this section. 





FROM THE FOREST CITY. 


CLEVELAND, OHIO, Jan. 22.—The general business con- 
ditions of this market are _». 4 and show prospects of 
continuing so. Until this sek the weather has been 
exceptionally open and allowed much progress in build- 
ing. Winter has now set in in reality and a slight de- 
crease in business is expected. 

The recent heavy rains and thaws caused the Cuya- 
hoga river to rise considerably and caused a slight un- 
easiness in the minds of some who had cargoes on their 
docks. This danger now seems to have passed, as the 
cold weather has set in and the river is returning to 
normal. 

W. A. Cool, of W. A. Cool & Son, has returned from 
an extended trip through the south. He spent the holi- 
days at Tavares, Fla., where Mrs. Cool and her father 
are wintering. Mr. Cool was a passenger on the ill 
fated Seaboard Florida Limited which was wrecked and 
burned near Raleigh, N. C., on the morning of January 
16, but escaped injury. This is the second time Mr. 
Cool has been in a wreck in which the train was burned, 
he having been a passenger on one of the trains which 
collided in a tunnel near Somerset, Ky., some time ago. 

M. B. Nelson, general sales manager of the Long-Bell 
Lumber Company, was a recent visitor to this market. 
He reported that his company is doing a larger busi- 
ness continually and is greatly encouraged over the show- 
ing they are now making in this section. 

The Robert H. Jenks Lumber Company has recently 
been awarded the contract to furnish 775,000 feet of 
hemlock timbers to be used in the construction of break- 
waters. This company is a most prominent factor in the 
hemlock market. 

J. E. Pinkham, of the Seattle Lumber Company, was 
in Cleveland this week on matters of business for his 
firm. Mr. Pinkham stated that the business prospects 
for Pacific coast products were never better. 

Robert and John Jenks, of the Robert H. Jenks Lum- 
ber Company, attended the meeting of the Yellow Pine 
Manufacturers’ Association at New Orleans this week. 

J. O. West, representing the R. M. Smith Lumber 
Company, of Parkersburg, W. Va., called upon Cleve- 
land dealers this week. 


THE EMPIRE STATE. 
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THE METROPOLITAN DISTRICT. 


New York, N. Y., Jan. 21.—Trade does not increase 
to any great extent, but there is a noticeable improve- 
ment in inquiries, and all wholesalers say the indica- 
tions for business after the middle of February are 
good. Builders are preparing for a heavy contracting 
season and the money market appears to have adjusted 
itself to a basis which will admit of building loans 
being negotiated on a satisfactory basis. This has been 
the potent factor all along and as so much depends on 
it, considering last fall’s results, retail lumber dealers 
will be more or less concerned until a proper adjust- 
ment of call money rates is arrived at, and this now 
seems assured. Local stocks are still rather heavy, 
although recent inquiries and requests for quick ship- 
ments show that dealers are somewhat dubious about 
their stocks holdings out for any length of time if the 
anticipated demand becomes an actual fact. Northern 
pine stocks are the steadiest just now, but southern pine 
dealers note a decided improvement in inquiries and 
believe that within two or three weeks there will be a 
corresponding strengthening in their line. Hardwoods 
are unchanged both in demand and price, and the call 
for other stocks indicates a renewed confidence in the 
outlook. 

George J. Barker, of Barker & Co., Incorporated, spent 
some time last week with Local Manager, John M. Bond, 
18 Broadway. Mr. Barker reports trade improving and 








says the outlook for the year is bright. He returned 
recently from the south, where he finds manufacturing 
trade in good shape. 

The lumber laden three-masted schooner Helen M. 
Atwood caught fire while lying at anchor off Staten 
Island Wednesday. The vessel was about half a mile off 
shore, and had on board a cargo of lumber consigned to 
Porto Rico. The quick assistance of the crew and tugs 
saved the schooner from being burned to the water’s 
edge. She had on board a crew of eight men, and is 
of 800 tons burden, being owned by Pendleton Bros. 
of this city. 

A 9.5 percent dividend has been allowed on the claims 
proved and allowed in the bankruptcy matter of James 
F. Welch, formerly in the retail business in this city. 

A. C. White, wholesale lumber dealer of Saginaw, 
Mich., is spending several days in town this week. 
V. A. Lagatree, 17 East Twenty-first street, will here- 
after look after Mr. White’s interests in this market. 
Mr. White regards the northern pine outlook in this 
market as very satisfactory. 


NORTH ATLANTIC COAST. 
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NEW ENGLAND TRADE NOTES. 

Boston, Mass., Jan. 19.—The building contracts 
awarded in New England during the last week amounted 
to $1,527,000, against $1,356,000 for the same week in 
1906. Since the first of January the contracts awarded 
have amounted to $2,160,000, as compared with $2,136,- 
000 during the corresponding period last year. 

Frank Hallbourg, lumber dealer, Westfield, has left on 
a trip to Florida. He will combine business with 
pleasure. 

Frank W. Rane, the Massachusetts state forester, in 
his annual report recommends the enactment of a law 
which will change the system of taxation of forest land 
so as to encourage timber raising. 

E. N. Allen and Charles F. Allen, of Haverhill, have 
formed a partnership and will conduct a general wood- 
working business. 

Fred M. Fiske and Leon Desaw have formed a part- 
nership in Huntington and will conduct a small mill 
business, 

W. M. Hart is well established in his new office, room 
50, Mason building. 

E. J. Marsh, of the Seacoast Lumber Company, New 
York, was in Boston during the last week. 

Charles 8. Wentworth, of C. S. Wentworth & Co., spent 
the last week in the province of Quebec. 

William E. Litchfield has returned from a western and 
southern trip. 

Herbert L. Grogan, who has been making a western 
trip, has returned after an absence of about three 
weeks, 

William E. Litchfield and J. M. W. Hall attended the 
recent national convention for the extension of foreign 
commerce, held in Washington, D. C. 








THE PENOBSCOT RIVER DISTRICT. 


Banoor, ME., Jan. 19.—The first cargo of lumber 
that has been shipped in winter from the Penobscot to 
the West Indies in many years is being taken on at 
Bucksport, eighteen miles below Bangor, by the schooner 
Charles L. Jeffrey, for St. Thomas, Danish West Indies. 
The cargo consists of 250,000 feet of pine boards and 
sundries, shipped by the Ashland Company. It is said 
that with the construction of new railroads north, mak- 
ing accessible considerable areas of pine, Bangor’s old 
time West India trade will soon be revived. 

Nathaniel M. Jones, president and manager of the 
Katahdin Pulp & Paper Company, which has a large 
plant, including a fine saw mill, at Lincoln, is promi- 
nently mentioned as a candidate for the republican 
nomination for governor of Maine in 1908. Mr. Jones 
is now in Washington, representing Governor Cobb at 
the meeting of governors to discuss the question of a 
national forest reservation. 

At the annual meeting of the Great Northern Paper 
Company, held in Bangor Wednesday, directors were 
elected as follows: Garrett Schenck, Edward H. Has- 
kell, Boston; William B. Dillon, Oliver H. Payne, Lewis 
Cass Ledyard, A. G. Payne, Payne Whitney, J. Sanford 
Barnes, jr., and Eugene Hale, jr.. New York; A. Led- 
yard Smith, Madison. The other officers will be elected 
at a meeting of the directors to be held later. On the 
same day were elected these officers of the West Branch 
Driving & Reservoir Dam Company: President, Garrett 
Schenck; vice president and clerk, A. Ledyard Smith; 
treasurer, J. Sanford Barnes, jr.; manager, Fred A. 
Gilbert; directors, Garret Schenck, A. Ledyard Smith, 
J. Sanford Barnes, jr., William B. Dillon, Fred A. Gil- 
bert, J. Fred Webster, Charles F. Woodard. 

A cold wave of great intensity swept over Maine this 
week, the mercury running lower than at any time since 
1861. The temperature on Thursday mofning ranged 
from 28 to 36 degrees below zero, at Greenville 44 and 
at Presque Isle and other Aroostook county points 45 to 
47. The cold wave set all the old timers to talking 
about the famous cold Friday of 1861, when the mer- 
cury’ remained 30 to 40 degrees below zero all day 
in this part of Maine. A. A. Clewly was at that time 
employed in the logging operations of Eddy & Murphy 
at Millinocket lake, on the west branch of the Penob- 
seot. He recalls that the mercury went to 48 and 50 
below zero, and that the crews were obliged to stop 
work for two days, even the camp, with its two big log 
fires, being too cold for comfort. 

There is plenty of snow in the logging regions and no 
news but good news from the operations. Hauling is 
now going on briskly. 





The Blast Wheel of a 
Green Planing Mill Exhauster 


is built for hard knocks. The floats and the cone are 
fastened to each other by riveting to pieces of angle 


iron. This construction is much stronger than merely 
bending the float over and riveting it to the cone, and 
itis important to make such wheels strong, as they 


are frequently subjected to bombardment from heavy 
chips and pieces of wood. There are no side plates, 
only the cone on one side and the open wheel on the 
other. There are therefore no corners in which shav- 
ings can lodge and clog the fan. The cone serves not 
only to strengthen the fan, but also diverts the enter- 


ing column of air and missles, without shock or eddies 
to consume power and reduce efficiency. 
We can refer you to all sizes of these fans in service. 


They are giving excellent satisfaction. 
Send for our catalog “AL” of Fans, 
Blowers and Exhausters, and if you 


do not have a copy, ask also for our 
book on Power Plant Economy. 


The Green Fuel Economizer Co. 
MATTEAWAN, N. Y. 


(Sole Builders of the Green Fuel Economizer 
in the United States. ) 




















The Endorsement 
Of Every Lumberman 
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Who ever tried The McGarry Patent Safety Piling and Lowering Machine 
is a record which you cannot afford to igpece if you care aught about 
the economical handling of lumber. vith it you can pile anything 
from 1 inch to 10x10 inch, 60 to 60 M per day at a cost of 12 to lic. per M. 
Better let me send you descriptive circulars and testimonials—free. 
Address, JOHN A. McGARRY, Pilsen Station, CHICAGO, ILL. 
Sole Patentee for the United States and Canada. 
The Maine Electric Co., Portiand, Me., Agents for the Eastern and Atlantic States. 








You Can Have the Paint Orders 
That the Catalogue House Gets Now. 


Did you ask how? By getting in line with our selling 
plan that brings you and parties thinking of painting into 
direct, personal contact. 

Pitkin’s Barn Paint is being forcefully and continuously 
advertised to nearly three million farmers—the people who 
are its logical users. Many have used it with perfect satis- 
faction for 25 years. More are going to useit. This adver- 
tising is bringing results, and by our plan the dealers who 
co-operate are reaping the benefit, viz., the profits. 

It costs you just one cent to get all the particulars but if 
how ag with us the mail order house can't steal all your 
trade. 

Better send the postal right now. If there is profit in 
this tomorrow there is more today. 


Our Illustrated Price List No. 55 showing complete 
line of paints is ready for those who want it, 


GEO. W. PITKIN CO., 


Founded 1868. 
Paint and Color Makers. Originators ot Barn Paint. 


CHICAGO, U.S. A. 





AN UNPARALLELED OFFER 


To every manufacturer using wood- 
working machinery of any description, 
who will tell us he saw this ad in the 
American Lumberman, we will send 
free of charge one of our 

Van Duzen Loose Pulley Oilers 
They do not waste or throw oil—can be 
used on almost every size and speed of 
pulley. Tried and tested 15 years. 7 
sizes all brass. Ask for price list 26 D, 


THE E. W. VAN DUZER CO., Cincinnati, Ohie. 2 
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Buy 
Good 
Gilmour 
Doors. 


Gibioria 
DOORS 


AND SAVE MONEY 





We carry thousands of high grade 
veneered front, vestibule and in- 
terior doors in stock, and can ship 
regular sizes immediately 


They Are 
Guaranteed. 


Send Us Your Lists of Odd 
Doors for Estimates. 


The David Gilmour Door Co, 


Makers of Good Doors Only 


“ sree ¥. The 
se ace David 
Gilmour 
Door Co. 


BUFFALO, 
N. Y. 








Interior Finish 


Veneered Doors 


We manufacture our own 
hardwood lumber and can 
name low prices. 


PROMPT SHIPMENTS 
OUR SPECIALTY. 


Carnahan Mfg. Co. 
LOOGOOTEE, IND. 


Estimates Furnished. 





We have a good stock of dry 


White | Siding 


Pine 


Finish 
No.4 Boards 


We also make a specialty of 


SASH PACKING OR CRATING 


from No. 5 Boards. 


We solicit inquiries and orders from 
carload buyers in any of above lines. 


Empire Lumber Company, 


WINONA, MINN. 











509 Market St,, 


Oregon Pine wougies rir) 
Redwood Lumber 


And Other Pacific Coast Woods. 


FOREIGN and DOMESTIC CARGOES 
AND RAIL SHIPMENTS 





CHARLES R. McCORMICK @ CO. 


Cable Address “ Charmick."’ 
SAN FRANCISCO, CALIF. 








THE KEYSTONE STATE. 


PPL DIPS 


QUAKER CITY NEWS. 


PHILADELPHIA, PA., Jan. 22.—Trade conditions re- 
main about stationary. Prices are materially the same 
in all lines, but on the whole business has quieted down 
somewhat. There are inquiries in abundance and many 
orders yet to be filled. ‘That the orders are not filled at 
once is attributed solely to the car shortage. Some are 
inclined to believe that there has been an improve- 
ment, while others declare that they are as hard pressed 
as before. Yet it is a fact that wholesalers of this 
city have been unable recently to make more ship- 
ments. These orders are simply legacies from last 
year’s business. 

Poplar is very strong and so are nearly all hard- 
woods. Yellow pine is holding its own well. Purchases 
of white pine are being withheld. This is because 
prices are high, and for the present there seems no 
signs of weakening. Poplar and oak are in especial 
demand. : 

J. A. Finley, of the Owen M. Bruner Company, 
started south this week on his maiden trip for the firm 
through North and South Carolina, Georgia, Florida 
and Alabama, where he will inspect the mills of the 
company, become acquainted with the stock and look 
up business for the spring trade. ; 

Among the visitors to the trade last week were Sid- 
ney MeMullen, of White & White, Heretford, N. C.; 
J. C. Packer, representing Mead & Spear, Pittsburg; 
Mr. Underhill, of the Albermarle Lumber Company; 
Harry Myers, of the Brown-Borhek Lumber Company, 
Bethlehem; Mr. Remsey, of the Remsey & Wheeler 
Company, Bainbridge, Ga.; Harry Miller, of Miller 
Bros., Lebanon, and ©. B. Sweet, Bryan Lumber Com- 
pany, Bristol, Tenn. 

Herbert H. Hettler, president of the H. H. Hettler 
Lumber Company, Chicago, was among the visitors to 
this city last week. Mr. Hettler was accompanied by 
his wife and combined business with pleasure. 

Joseph H. O’Neill, who represents the Hines Lumber 

Company, reports that there is a big demand for white 
pine. 
, John H. Lank, secretary of the Lumbermen’s Ex- 
change, is receiving the condolences of the members 
on the death last week of his father in law. Mr. Lank 
had only recently attended the golden wedding anni- 
versary of his wife’s parents and it was only a few 
days after he returned from the old homestead at 
Lewes, Del., that he was recalled and required to 
attend the funeral obsequies. 

Harry Soble, of Soble Bros., returned this week from 
a ten days’ trip through Louisiana, Mississippi, Tennes- 
see and West Virginia. His mission was to pick up 
lumber for the spring trade. 

L. E. Van Vleck, of Soble Bros., has returned from a 
canvass of the trade in Pennsylvania and New York 
state. 

George F. Craig, of George I’. Craig & Co., is away 
on a southern trip. 

L. A. Tynes, of Tazewell, W. Va., was among the 
prominent out of town visitors to the local trade last 
week. : 

Charles M. Betts & Co., instead of issuing calendars, 
sent out shortly after the New Year pocket memoran- 
dum books, which are much appreciated by the trade. 
C. L. Betts, of the firm, made a flying trip last week to 
the mills in the south. 

Thomas M. Nixon, of Wister, Underhill & Co., re- 
turned this week from a trip through the south. 

George M. Spiegle, of the Spiegle Lumber Company, 
left last week to attend the meeting of the National 
Lumber Exporters’ Association at Norfolk, Va. 

John T. Dixon, of Elizabethton, Tenn., has been ad- 
mitted as a member of the Philadelphia Hardwood 
Lumber Company in association with William E. and H. 
A. Pattison. It is the purpose of the company to 
broaden out and go after new business. The old 
articles of partnership were dissolved the first of the 
year and new ones including Mr. Dixon in the concern 
have been drawn up. 

The Righter-Parry Lumber Company has established 

a hardwood department and proposes to look after this 
end of the business more especially during the present 
year. 
' Emil Guenther, who recently started in the wholesale 
business in the Pennsylvania building, has not yet en- 
tirely outlined the work he hopes to accomplish for the 
year 1907, but a formal and definite announcement 
is expected within a few days. 

The Pennsylvania Lumber & Supply Company made 
a proposition to the city council last week which sur- 
prised the city fathers as well as it surprised business 
men. The company offers to build a concrete wharf 
in city land, which is now of no seeming use, to pay 
the city $100 a year as rental for the wharf property 
and at the expiration of ten years to permit the city to 
acquire the wharf if it so desires. The communication 
has been referred to the city property committee of 
councils. 

The Manufacturers’ Club of this city of which many 
lumbermen are members, propose to erect a new club 
house to cost $2,000,000. Plans are being drafted to 
have all the merchants and mannfacturers of the city 
subscribe to a fund to build the new club house. An 
issue of bonds is to be made to cover the entire cost of 
construction. It is proposed to increase the member- 
ship of the club in order to secure the funds necessary 
for the building. : 

The committee of the Lumbermen’s Exchange ap- 
pointed last week to draft a law to repeal the state 





mercantile tax law is everywhere meeting with success. 


The executive council of the Board of Trade at a 
meeting last week appointed a delegate to the allied 
trades bodies with instructions to assist in the cam- 
paign against the measure. 

The annual meeting of the Rumbarger Lumber Com- 
pany will be held Tuesday, January 29. 





SMOKY CITY TRADE NOTES. 


PirtsBurG, Pa., Jan. 22.—In spite of the continued 
car shortage dealers say the present month promises to 
surpass the corresponding period of 1906. The build- 
ing inspector reports that upwards of $3,000,000 in 
building operations which were held up during 1906, 
owing to tight money and labor disturbances, are slowly 
being brought down from the architects shelves and 
are being prepared for estimates. In addition to this 
there is a general move toward new building enterprises. 

The current demand for lumber for industrial opera- 
tions has been steady and prices have been unsually 
firm in all lines. The white pine situation is disturbed 
because of inability to secure sufficient stock. Some 
of the leading wholesalers, endeavoring to place contracts 
for upwards of 1,000,000 common boards, and sending 
out as many as forty-five circular letters for quotations, 
report replies from less than a half dozen mills and 
none offering to take the entire order and combined 
will not cover the requirements. This condition with the 
evident fact that stocks are already badly depleted and 
broken seems to give out the impression that there will 
certainly be further advances in this grade before spring 
and an actual famine before the new cut is available for 
market. 

The L. Germain Company reports excellent new busi- 
ness during January, which is a forerunner of more of 
the same kind in the near future. The unusual scarcity 
of oak and poplar bill stuff is considered due to the fact 
that small mills having any stock for sale are so far 
removed from shipping points and the roads are so bad 
at this time that it is impossible to get the stock out. 
Prices are high and will likely remain so for some time. 

The Forest Lumber Cv. .ny reports a fine showing 
for the month thus far anu the booking of some good or- 
ders for delivery during the immediate future. A. J. 
Diebold has returned from the south, where he spent 
some time looking over mill conditions in Virginia, North 
Carolina and West Virginia. He found there that bill 
and board sizes had advanced. Mills are poorly sup- 
plied with cars and stocks are nearly all sold and await- 
ing shipment. F. X. Diebold, of the company, is attend- 
ing the convention of the Union Lumber Dealers’ Asso- 
ciation at Cincinnati. The Forest company reports a 
most healthful condition of business with a bright out- 
look for the spring trade. 

The A. M. Turner Lumber Company is represented at 
Cincinnati convention this week by Mr. McGowan, of 
the sales department. The company reports weather con- 
ditions as against any improvement in car service and 
where cars are obtainable loading of dressed stock is pro- 
ceeding very slowly. 

C. W. Kuehl, of Saginaw, a well known lumberman 
of that city was a guest in Pittsburg and called on the 
trade. 

The Willson Bros. Lumber Company is enjoying a 
good run of trade and Alexander Willson regards the 
outlook for the spring as most satisfactory. The car 
service has not changed and there is much uncertainty 
about getting orders out. J. M. Balsley, manager of 
the hardwood department of the company, is in Cincin- 
nati attending the convention of the lumbermen. He will 
remain until the end of the week. 

The Flint, Erving & Stoner Company reports good 
business in spruce. Mr. Stoner is in Cincinnati and Mr. 
Erving is in the northwest looking after white pine, 
which is so hard to’ secure in any considerable quantities. 
President J. B. Flint returned from Dunlevie this week, 
where he has been superintending some interesting exten- 
sions and improvements. The company is adding eight 
new dwellings for its employees as the force is being in- 
creased. The new planing mill recently ordered is nearly 
complete and some additions to the docks of the com- 
pany at the mills have been completed. The Dunlevie 
plant is one of the largest in West Virginia and is con- 
tinually growing in size and importance. 


SOUTH ATLANTIC COAST. 


FROM THE MARYLAND METROPOLIS. 


BALTIMORE, Mp., Jan, 20.—A delegation of Baltimore 
hardwood men left Baltimore last Tuesday evening on the 
Norfolk boat to take part on the following day in the 
annual meeting of the National Hardwood Association, 
which was to be held in the governor’s room of the Vir- 
ginia Club. In the party were Richard W. Price, who 
was accompanied by his wife; John L. Alcock, W. O. 
Price, M. Bowman and R. E. Wood, of the R. E. Wood 
Lumber Company, and Richard P. Baer, of R. P. Baer 
& Co. E. E. Price was to have gone but a severe cold 
kept him confined to the house, and Holger A. Koppel, 
formerly of the Stirling-West Company, but in business 
for himself since the dissolution of that concern, who has 
only been admitted to membership recently, stayed at 
home for that reason. 

One of the matters to come before the association is 
the question of secretary and traffic manager, E. M. 
Terry, who held the position, having resigned recently. 
Mr. Terry was formerly with Price & Hart, of New 
York, and has held the post about one year. He suc- 
ceeded Elliott Lang, now with R. J. Darnell & Co., of 
Memphis. : 

Among the members of the association who are ex- 
pected to be at Norfolk is Gustave A. Farber, formerly 
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a member of Price & Heald, of this city, and who for 
some time had charge of the Memphis office, later going 
in business there on his own account. 

The Baltimore delegation had a companion in the per- 
son of Edward Barber, who has charge of the Cin- 
cinnati office of Illingworth, Ingham & Co., Limited, of 
Leeds, England. Mr. Barker had a trying time on the 
way east. His train was halted by floods and land- 
slides, and it became necessary for him to make a wide 
detour. This was one of his reasons for traveling by 
way of Baltimore. He reports high water and impass- 
able roads everywhere, and says that he found the pro- 
duction of the mills greatly restricted by unfavorable 
weather and road conditions. He has an office at 613 
Johnston building. 


FROM THE OLD DOMINION. 


NorFOLK, VA., Jan. 21.—Although the market is better 
at present than it has been for some months, lumbermen 
say that its recuperation has been largely hampered by 
the open winter, which has been very favorable to drying 
of stock in the air. 

The situation in Philadelphia, Baltimore, New York 
and Pittsburg is very encouraging. Wholesalers and 
retail dealers generally in these cities, and in fact 
throughout Pennsylvania, New York and New England, 
say their trade has been gradually increasing and today 
a strong demand gives them assurance for a large spring 
trade. Thus far the season has been remarkably open 
and in consequence building operations have been fol- 
lowing close on the heels of it, and have given many 
builders opportunity to close in their work before heavy 
snows interfere. 

Prices have been getting firmer each month. Stocks 
are not considered large by any means, excepting pos- 
sibly in Baltimore, where air-dried stock leads in 4-4 
thickness, Though the yards are well piled the dealers 
are anticipating a freeze and are making every effort to 
be in shape when it comes. Considerable Virginia fram- 
ing and scantling is on hand, but not more than is con- 
sistent with the Baltimore demands, as the building oper- 
ations in that city are large and growing monthly. 

A meeting of the executive committee of the North 
Carolina Pine Association was held at the offices of the 
association in this city on last Friday, January 18. 
Those present were E. C. Fosburgh, president; R. J. 
Camp, vice president from Virginia; W. B. Roper, treas- 
urer, and John R. Walker, secretary. The routine busi- 
ness which had accumulated during the last thirty days 
was transacted and several applicants for membership 
approved. Those taken in were: 8. R.-Fowle & Son, 
Washington, N. C., and the 8. R. Lown Lumber Com- 
pany, Norfolk, Va. 

Leroy 8. Davidson, a member of the Stevens Lumber 
Company and in charge of its lumber department, was 
here last week, returning to Kershaw, 8. C., after a trip 
to the north. 

F. E. Willson, president of the Willson Bros. Lum- 
ber Company, of Pittsburg, Pa., accompanied by Guy N. 
White, of White, Frost & White, of North Tonawanda, 
N. Y., passed through last week on their return 
from Hartford, N. C., where they had been attending 
the annual meeting of the Major & Loomis Company of 
that city. 

E. F. Henson, of Henson & Pearson, of Philadélphia, 
after a vacation spent at Pine Hurst, passed through 
last week on his way home. 

Secretary John R. Walker, of the North Carolina Pine 
Association, accompanied by Mrs. Walker, left Saturday 
night for New York city, where he will attend the annual 
banquet of the New York Lumber Trade Association to 
be held January 22, at the Waldorf-Astoria hotel. While 
in New York Mr. Walker will make a study of the 
North Carolina pine market. President E. C. Fosburgh 
will also attend the banquet. 

J. N. Woolett of the American Lumber & Manufac- 
turing Company, of Pittsburg, Pa., was in the office of 
the association last week. 

A meeting of the directors of the North Carolina Pine 
Association has been called for January 31 at the Mon- 
ticello hotel in this city. The regular routine business 
of the association will be transacted. 








WEST VIRGINIA NOTES. 


CHARLESTON, W. VA., Jan. 21.—There has not been a 
day for twenty that has not been marked by a downfall 
of rain. As a result the lumber business is at a stand- 
still and the floods and freshets in all of the mountain 
streams have caused a big loss to the timber interests 
of the state. All the streams ran out, carrying much 
timber. In a number of cases the water came with such 
a rush that the booms were broken and the timber es- 
caped into the Ohio and journeyed toward Cincinnati. 
Men were sent in pursuit of the logs, but although a 
great deal of them were recovered there were a lot that 
were not captured. 

The first part of the week the improvised boom of 
barges that was constructed at the mouth of the Little 
Kanawha at Parkersburg broke loose and 10,000 logs 
passed out into the Ohio. Several rafts were landed at 
the island just below Parkersburg, but a great deal of 
the timber got away entirely. 

Former United States Senator Henry G. Davis, who 
has probably the largest timber and coal interests in 
the entire state, appeared before the joint committee on 
railroads of both the senate and the house Friday night 
of last week and made an appeal in behalf of the rail- 
roads. He asked that they be treated fairly by the leg- 
islators and that the members of the state legislative 
body pass no laws that would tend to stop the work that 
has been done by the railroads. Senator’ Davis is the 
head of one of the big lines of the state and he stated 
that if the railroads were given the proper encourage- 
ment he could give the members of the legislature the 


assurance that within the next two years four new rail- 
roads would be built into the very heart of the unde- 
veloped coal and timber sections of West Virginia. 





IN NORTHEASTERN FLORIDA. 


JACKSONVILLE, Fua., Jan. 20.—The English tramp 
steamship Ninetta cleared for Colon, Panama, this week 
with 1,800,000 feet of dressed lumber for the govern- 
ment, shipped by the Lee Ensign Lumber Company. This 
is the largest shipment ever made from this port. That 
company has just closed an order for another shipment 
to be made as soon as the vessel can be secured and the 
material loaded. 

The Georgia-Florida Interstate Saw Mill Association 
held its meeting at Tifton today. There was a good 
meeting, but a number arrived late, among them W. B. 
Stillwell, of Savannah. H. H. Tift, president, presided, 
E. C. Harrell serving as secretary. Among those from 
Florida were J. B. Conrad, of Glenwood; D. G. Coit, 
M. V. Cress, S. L. Chapman ‘and Lee Ensign, of this city. 
The affairs of the association were in good shape, and 
the moyning’s session was taken up in discussing the car 
situation. It was the general opinion that this was 
getting easier, especially on new business. Cars that 
were shipped weeks ago are still on sidetracks some- 
where, but those loaded recently seem to get through 
without much delay. 

The Rentz Lumber Company, of Silver Springs, in 
connection with several other mills in that neighborhood, 
is about to open an office in this city to handle its 
output. 

The outlook for business is brighter than it has been 
for several months. There is considerably more inquiry, 
especially for car material. Railroads are over eighteen 
months behind in their orders for cars, and they are 
laying in a year’s supply of materials, of which Florida 
pine forms a large part. Prices have advanced at least 
a dollar for dressed stuff, and it is moving better. 

Owing to the fact that coastwise shipments will be 
no longer reported at the custom house until some other 
arrangement is made for securing them it is difficult to 
give accurately such shipments, but from the best avail- 
able information about 5,500,000 feet of stuff has been 
shipped from here, all except the shipment for Colon 
going coastwise. 

The demand for dressed material continues good for 
special orders for building material, but good yard 
orders are hard to get. 





SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, Ga., Jan. 22.—In the last week in the lum- 
ber market the receipts were in slightly heavier volume, 
while the same might be said of the outward movement 
which developed to coastwise ports. The volume of in- 
quiries was fairly good and some nice contracts were 
placed in the latter part of the week. Advices from 
the interior indicate that the country mill operators are 
in most cases inclined to hold off until the expected 
advance on the material occurs. 

Charles W. Saussy, of Savannah, who recently went to 
Mexico with a party of Rhode Island capitalists as tim- 
ber expert, has returned home. Mr. Saussy said that he 
had reported favorably on the timber property, but that 
he was not aware as to whether or not the deal for the 
land had been closed. 
ber was located far up on the mountain side and was 
not available for lumbering. The capitalists, however, 
propose to work the trees for naval stores. 

At a special meeting of the lumber committee of the 
Board of Trade held last Friday the delegates who rep- 
resented the local lumber interests before the meeting 
of the Georgia Railroad Commission earlier in the week 
made their official report. Those who attended the meet- 
ing were: W. B. Stillwell, Harvey Granger and R. M. 
Hitch, attorney. They attended the hearing for the 
purpose of establishing if possible their plea that the 
demurrage rules of the commission were applicable to 
interstate shipments. The delegates reported that the 
commission had taken the case under advisement, hence 
nothing was done by the lumber committee here. 

Exports from Savannah since the last report follow: 

Steamship Alleghany, Baltimore—164,470 feet lumber. 

Steamship Merrimack, Philadelphia—87,386 feet lumber. 

Steamship Ludgate (British), London—5,340 feet lumber. 
. Steamship Hermine (Austrian), Trieste—200,042 feet lum- 
“Gteametip Augusta, Boston—107,830 feet lumber. 
Steamship Memphis, New York—335,225 feet lumber. 
Steamship /tasca, Baltimore—266,166 feet lumber. 
Steamship Berkshire, Philadelphia—127,817 feet lumber. 
Steamship Columbus, New York—305,262 feet lumber. 
Steamship Chattahoochee, Boston—71,192 feet lumber. 
Steamship Lexington, Baltimore—173,815 feet lumber. 





The Century Cement Machine Company, of Rochester, 
N. Y., which manufactures the well known Hercules 
cement stone machines, has just issued its 1907 cata- 
logue. This is a very superior production for this class 
of publication. The paper used is heavily glazed, high 
grade stock, and the illustrations are exceptionally 
good. They show the machines and the various steps 
in the manufacture of the blocks, as well as some 
artistic: work in the way of fancy copings, lintels, 
frieze designs, cornices etc. There are also pictures of 
a number of buildings in Ahe construction of which 
cement blocks play an important part. 





Hollis-Pennington. 


Spokane, WaSH., Jan. 21.—Harry W. Hollis, vice presi- 
dent and treasurér of the Central Lumber Company, and 
Mrs. Maude E. Pennington were married at aints’ 
Cathedral December 24 by Rev. Dean Alfred Lockwood 
They will visit the Hawaiian islands, returning to Spokane 
early in February. 


He said, however, that the tim- | 
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is an absolutely waterproof leather belting. 
We know that this statement is one that you 
will characterize as 
There is no question that there has been a long 
felt want for a waterproof belting. 


‘important éf true.’ 


It is for this reason that we make this offer to 
any responsible party. 

Have us send the DUXBAK—any length, any 
width—at our expense, to your plant. There sub- 
ject it to amy reasonable test you care to have 
made, 

Convince yourself that it is actually waterproof 
before you pay for it. 

If it fails to meet your needs in any respect, 
— ." be - . - our expense. 

he same offer on our DUXBAK 
STEAM. PROOF BELTING. 


CHARLES A. SCHIEREN COMPANY, 


LEATHER BELTING 


New York: 43 Ferry Street. 
Chicago: 84-86-88 Franklin St. 
Boston. 186-188 Lincoln St. 
Philadelphia, 226 No. Third St. 


Pittsburg: 240 Third Avenue. 
Denver: 1622 Wazee Street. 
amburg: Germany 
Auf dem Sande 1, 








Let us 
Furnish 


co HAY 


No matter whether you use much or 
little we are prepared to contract to 
supply you for we have shipping 
points in three or four of the best 
hay producing states and control the 
product in quantities that enable us to 
guarantee constant and prompt serv- 
ice. Tell us your requirements 
and we will quote you prices delivered 
your track on any kind or grade. 


JOHNSON & SON, 


Robinson’s Code. GOSHEN, IND. 


Cable Address ‘* National”’ 











MONTANA, IDAHO, E. V 


JAHO, E. HO, E. WASHINGTON, | 

















IDAHO ann WESTERN | 


White Pine Lumber 
Larch Lumber and Idaho 
White Pine Lath. 


We are manufacturers. Eastern yard and factory trade 
solicited. Cerrespondence solicited, 


THE LACLEDE LUMBER Co. 
LA 
CLEDE, IDAHO, 
































WESTERN PINE LUMBER 


in all forms for yard trade. 
STEAM KILN DRIED FACTORY PLANK 
SASH and DOOR CUTTINGS. 


SPOKANE LUMBER COMPANY, 
MILAN, WASH. 











IDAHO RED CEDAR 


Posts, Poles, Piling and Shingles 


For delivered prices, write 


SAND POINT CEDAR CO., Ltd., 


SAND POINT, IDAHO. 
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-eYard stock| 


has long been a specialty with 


experience in filling such orders 

that today makes it an easy mat- 
ter for us to please. Our stock is all well 
sawed and dressed and the prices we make 
on mixed cars of 


Fir and Washington Pine 


will convince you that we want a share of 
your business. In addition to the above we 
have for quick shipment a special stock of 
flooring 1x4 and 14%4x4, ceiling and drop 
siding, porch flooring and decking, nice 
soft yellow pine finish, wind mill tower 
stock and tank stock. Can’t we quote you? 


White River Lbr. Co. 


ENUMCLAW, WASH. 


eS 
wa- SPOKANE. “El 


us and by studying closely the 
demands from dealers all over 
the continent, we have gained 




















If Service 
Is Any Object 


to you we want your orders. 
We havea modern, up-to-date 
equipment in every respect 
and can guarantee perfect mill- 
ing and prompt shipments in 


SASH & DOOR CUT STOCK, 
BOX SHOOKS, MOULDING, 
SIDING AND FINISH, ETC., 


all from the best Western 
White Pine. Tell us your 
needs and we will quote you 
delivered prices by return mail, 


Wm. Musser Lbr. & Mfg. Co. 


SPOKANE, WASH. 








We See 
Your Finish 


Piled up in our yards in the highest grades 
of Western Pine. How do you want it, in 
straight cars or mixed with 4 and 6 inch 
bevel siding ? 

All widths and milled as desired. 


Prompt Shipments. 


W. H. Gerhart-Bradrick Lumber Co. 


SPOKANE, WASH. 
Or W. H. Gerhart Lumber Company, 


OMAHA, NEBRASKA. 


Mills located at Ryan, Meyers Falls and Addy, Wash,, on 
. &. N. Ry., and Athol, Idaho, on N. P. Ry. 











| WESTERN PINE 


in all forms for the 
RETAIL TRADE, 
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CRESCENT CITY NEWS. 


New ORLEANS, La., Jan. 22.—There has been a slight 
shift in export conditions, primes remaining in heavy 
demand and commanding an excellent price, while sawn 
timber is rather quiet and saps dull. Handsome pré- 
miums have been offered for sawn for immediate de- 
livery, but few of the mills are willing under present 
conditions to contract on that basis. South American 
schedules are said to be rather quiet. The interior 
demand continues in good.shape, with most items bring- 
ing figures that are fairly satisfactory and the larger 
mills holding out consistently for list on most items. So 
far the down timber problem has had no appreciable in- 
fluence upon the market. The weather has been con- 
siderably colder for the last two days, but it is doubtful 
whether the degree of cold has been sufficient to put a 
stop to the injury of the fallen logs by worms, which 
was the subject of some rather alarming reports last 
week. Cars are persistently lacking for the present, with 
no positive assurances of relief at present. E 

Cypress continues to find a ready market at unvarying 
prices. Notable among the recent sales by a selling 
company in New Orleans has been the booking of orders 
from Canada, Mexico and various points in this country 
for 7,000,000 feet of cross ties for delivery during 1907. 
Most of the domestic bookings on this item are for de- 
livery in Louisiana and Texas, where a large amount of 
railroad construction work is under way. Also among 
the cypress bookings have been 2,500,000 feet of car sid- 
ing. Stocks are about as at last report. All grades of 
shingles save clippers are quoted 25 to 50 cents higher, 
an advance which cuts little figure just now, as few of 
the mills have anything in the shingle line in selling 
quantities save clippers, which are going out rapidly. 
The lath situation is unchanged, demand being good, mill 
stocks below normal and prices unchanged. 

In the hardwoods stocks are still reported light and 
prices in correspondingly good shape. There is a very 
good export demand and fair shipments, especially of 
white oak anu gum, continue to go out. : 

Tugboat men in the local port have advanced their 
towage charges an average of 30 to 50 percent all 
around, owing to the increased cost of operating. Skip- 
pers and steamship agents are not altogether enthused 
over the increase, but it is understood that the charges 
are being paid. ; 

The Wausau Lumber Company, of Wausau, Wis., 
which recently acquired a large tract of yellow pine 
timber lands on the Mobile, Jackson & Kansas City 
road from the Sage syndicate, is said to contemplate the 
immediate erection of a good sized mill either at Ellis- 
ville, Miss., or some point near there, for the develop-* 
ment of the property. 

The state of Louisiana, which has engaged in the saw 
mill business on its convict farm at Angola, seems to 
be making it a profitable side line. The saw mill ac- 
count for 1906 shows receipts in cash for lumber sold 
amounting to $33,623.36, with 900,000 feet of lumber 
on the yard December 31 and over a half million feet 
of timber on the skids. In addition the mill has sup- 
plied all the lumber used at Angola and in the levee 
eamps. The state has few labor troubles, its saw mill 
employees remaining, as a rule, until the end of their 
contract, in spite of the fact that wages are a secondary 
consideration. t 

The Gulfport Creosoting Company, which was or- 
ganized by Capt. J. T. Jones and others, among them 
A. M. Dockett, of New Orleans, has its plant in opera- 
tion, with an abundance of orders ahead. The com- 
pany is capitalized at $100,000 and the plant has a 
capacity of 1,500,000 feet a month. The plant is 
equipped to creosote by either the full cell or Rueping 
process and is under the management of R. S. Manley. 

The Bayou Sara Lumber Company is installing a band 
mill in its plant and making a number of other improve- 
ments. 

New enterprises: 

G. B. Haynes, E. C. Drew and associates are preparing to 
establish a woodworking plant at Monroe, La. 

The Lands, Lumber & Manufacturing Company, at Winn- 
field, La., has some of its buildings completed, is installing 
its machinery and will be manufacturing finishing lumber, 
sash, doors and blinds within ninety days. 

The Peauvais Lumber Company, Limited, has been organ- 
ized at Morganza, La., with capital stock of $5,000 and the 
following directors: Frank Beauvais, Virgil A. Beauvais, 
Edmonds Beauvais. 

The Bay Lumber Company, recently organized at Bay St 
Louis, Miss., will shortly begin the construction of its saw 
mill. 
The G. W. Signor Tie Company has been incorporated at 
Shreveport, La., with a capital stock of $100,000. G. W. 
Signor is president. 

It is reported that the Chicago Lumber & Coal Com- 
pany, of St. Louis, Mo., has bought 93,000 acres of tim- 
ber lands in Vernon parish, Louisiana. 

Exports during the week: 

Steamship Arthur, Liverpool—2,490 pieces gum lumber, 
25 oak logs, 1,490 pieces ash lumber, 49 pieces pine lumber, 
19,571 staves. 

Steamship Moorfield, London—28,669 pieces gum lumber, 
17,341 pieces oak lumber, 3,470 pieces ash lumber, 3,760 
bundles ash lumber, 10,494 pieces walnut lumber, 1,157 
bundles walnut lumber, 2,285 bundles gum lumber, 622 pieces 
poplar lumber, 541 pieces cottonwood lumber, 75 ash logs, 
56,000 gum staves, 8,628 oak staves. 

Steamship Arkadia, Porto Rico—1,999 pieces pine lumber, 
47 bundles shingles, 240 bundles box shooks, 3,001 bundles 
box material, 1,952 pieces cottonwood lumber. 

Sams Chancellor, Liverpool—4,800 staves, 66 cases 
handles, 587 pieces pine lumber. 

Steamship Momus, Havana—7,527 bundles crate material. 

Steamship Corinto, Belize, Porte Barrios and Cortez— 
2,361 pieces yellow pine lumber. 

Steamship Bavaria, Hamburg—2,858 small staves, 2,421 
ieces walnut lumber, 695 pieces pine lumber, 27 walnut 


ogs. 
Steamship Tolesby, Antwerp—16,518 pieces oak lumber, 


3,833 bundles oak lumber, 2,207 pieces gum lumber, 4,800 
oak staves. 

Steamship City of Mexico, Vera Cruz and Tampico—7,135 
cross ties, 364 creosoted poles, 380 pieces creosoted lumber, 
1,135 bundles pine lumber, 442 pieces oak lumber, 6,148 
pieces pine lumber, 662 pieces hardwood lumber, 1,600 bun- 
dies staves. 

Steamship Alston, Havre and Rotterdam—1,494 oak staves. 

Steamship Aristea, Barcelona—3,600 staves. 

Steamship Maristow, Copenhagen—8,483 pieces oak lum- 
ber, 3,113 pieces poplar lumber, 2,994 pieces cottonwood 
lumber, 1,297 pieces hazel pine lumber, 1,101 pieces cypress 
lumber, 1,299 pieces oak lumber. 

Steamship Hugoma, Porto Rico—2,194 pieces pine timber, 
3,000 cross ties. 

Steamship Author, Liverpcol—1,129 pieces gum lumber, 
370 pieces ash lumber. 

Steamship Auguste, Oran, Marseilles and Triest—81,344 
staves. 

Steamship Preston, Colon—29,215 feet pine lumber, 3,207 
pieces pine lumber, 1,333 cross ties. 

Steamship Alerandrian, Liverpool—39,600 staves, 31,703 
pieces oak lumber, 117 oak logs. 

Steamship Conde Wilfredo, Barcelona, Oporto and Cadiz — 
2,172 pieces gum lumber, 436 bundles oak lumber, 323 bun- 
dies gum lumber, 10 bundles poplar lumber, 70,920 staves. 

Steamship San Jose, Port Limon—4,871 pieces yellow pine 
lumber. 

Steamship Peruvia, Copenhagen—497 bundles oak lumber, 
3,753 oak staves, 1,098 pieces oak lumber. 

Ra Manchester Engineer, Havre—9,376 pieces oak 
planks. 

Steamship Rathlin Head, Belfast—1,437 pieces gum 
boards, 278 pieces oak boards, 286 pieces pine boards. 

Steamship Nicaraguan, Liverpool—30,968 pieces oak lum- 
er. 





Steamship El Siglo, New York—170,000 feet lumber, 500 
bundles headings. 

Steamship Mongibello, Genoa—20,080 small staves, 700 
pipe cull staves, 2,614 pieces gum lumber. 

Steamship Norheim, Tampico and Vera Cruz—1,300 bun- 
dles box shooks, 734 pieces oak lumber, 100 cedar poles. 

Bark Amazona, Oporto—71,400 oak staves. 


Following are the total lumber and timber exports 
from this port during December, 1906: 


Boards, deals and plank (feet)—Belgium, 1,023,000; 
Denmark, 204,000; France, 875,000; Germany, 1,253,000; 
Italy, 224,000; Netherlands, 1,436,000; Spain, 307,000: 
United Kingdom, 2,605,000; British Honduras, 127,000; 
Costa Rica, 138,000; Guatemala, 19,000; Honduras, 124,- 
000; Nicaragua, 55,000; Panama, 1,046,000; Mexico, 648,- 
000; Cuba, 87,000; total, 10,171,000 feet. 

Headings (in value)—Mexico, $400. 

Shingles—Nicaragua, 9,000 feet. 

Staves (pieces)—France, 308,601; Germany, 54,444; 
Italy, 79,124; Mexico, 2,000; French Africa, 25,000; Neth- 
erlands, 130,587; Portugal, 71,880; Spain, 203,938; United 
Kingdom, 272,074; total, 1,147,648 pieces. 

Timber, logs ete. (in value)—Austria, $2,600; Belgium, 
$29,879; Denmark, $480; France, $11,086: Costa Rica, 
$9,192; Honduras, $304; Mexico, $8,880; Germany, $22,- 
599; Netherlands, $18,181; Panama, $7,512; Spain, $1,100; 
United Kingdom, $18,375; total, $130,188. 


All_ other lumber (in value)—Mexico, $7,885; Cuba, 
$2,647; total, $10,532. 
Manufactures of lumber (in value)—Belgium, $75: Costa 


Rica, $520; Cuba, $6,035; France, $335; Germany, $2,895; 
Guatemala, $454; Honduras, $1,980; Italy, $180; Mexico, 
$8,515; Nicaragua, $747; Netherlands, $1,103; Panama, 
$2,374; British Honduras, $2,362; United Kingdom, $11,- 
886; total, $39,461. 





NORTHWESTERN LOUISIANA NEWS. 


SHREVEPORT, LA., Jan. 22.—Yellow pine manufac- 
turers in this section of Louisiana are very sanguine in 
expressions relative to the trade outlook. Reliable signs 
point to a most prosperous condition of affairs in 1907. 

The Louisiana Railway & Navigation Company has 
recently established a dressing in transit rate for yellow 
pine lumber. This company’s line of railroad is now 
moving a very large percentage of the shipments routing 
via Shreveport. 

R. M. Morriss, southern purchasing agent of the Van 
Cleave Lumber Company, St. Louis, spent Saturday in 
Shreveport. Mr. Morriss contemplates moving his head- 
quarters from Texarkana to Shreveport. 

J. A. Wilson returned from St. Louis Friday, where 
he had been looking after matters pertaining to his 
branch office. 

D. C. Richardson, a prominent manufacturer, has let 
a contract for the erection of fifteen dwelling houses in 
the new Queensborough townsite addition to Shreveport. 

On January 15 the four banks of Shreveport showed 
on deposit $9,000,000, or at the rate of $300 per capita. 





MATTERS AT MOBILE. 


MosiLE, ALA., Jan. 19.—The hardwood iudustry of 
this section appears to be just recuperating from the 
effects of the September storm, so far as the renewal of 
activities in the manufacturing line is concerned, and 
though there is but one hardwood mill sawing just now, 
that of the R. P. Baer Company, others are making 
preparations to begin again. The mill of the Florence 
Pump & Lumber Company will soon start up, and the 
East Side mills are making preparations to start sawing 
at an early date. This concern was one of the heaviest 
hit by the storm of the hardwood mills, having lost at 
least 1,500,000 feet of lumber, which was in the yards at 
the time awaiting shipment. The Vaughan Lumber 
Company mill will not be rebuilt. This mill was par- 
tially wrecked by the storm and afterwards totally de- 
stroyed by the fire which burned the old Otis milling 
plant, for many years operated by Hieronymus Bros. 

Notwithstanding the inactivity of the mills in and 
around Mobile there has been a considetable export 
movement of hardwood through this port, the stuff com- 
ing from the interior. The stocks of hardwoods held in 
this city are small and limited. 

There is a good demand for white oak lumber, which 
finds a ready sale, and the demand is also good for 
No. 1 and No. 2 common tupelo. 

A new milling company was incorporated in this city 
within the last week. It is to be known as the Pine 
Lumber Company and the capital stock is $4,000, with 
$2,500 paid in. The charter is perpetual, and the incor- 
porators are J. C. Miles, George T. Payne, Richard W. 
Stoutz and H. J. Daniels. The officers are J. C. Miles, 
president; George T. Payne, vice president; Richard W. 
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Stoutz, secretary and treasurer. The president of the 
concern, J. C. Miles, is an old lumberman, having been 
for years at the head of the Yellow Pine Lumber Com- 
pany at Yellow Pine, Ala. He says the company was 
formed for the purpose of sawing about 4,000,000 feet 
of fallen timber, which is located within a radius of a 
mile of Padgett’s switch, in this county, on the Louis- 
ville & Nashville railroad. He said the company expects 
to saw this up at the rate of about 1,000,000 feet a 
month. 

Among the millmen in the city during the last week 
were the following: W. V. Terrill and L. M. Morgan, 
of Fairford; R. A. Farnsworth, of Scranton, Miss.; J. 
Hudson Miles, of Pine Hill, Ala., and W. S. McMillan, 
of Stockton, Ala. 

There has been no change of moment in the condi- 
tions prevailing in the sawn timber market since the 
last report, and with the first of the month but little 
more than two weeks away there does not seem to be any 
indication on the surface that the price of sawn will 
get back this month to the record figure of 30 cents, 
which it made this month a year ago. 

One feature of the wood goods trade noted within the 
last month has been the considerable movement in staves 
which has developed. Usually of late years most of the 
shipments of staves from this port have been in parcel 
lots with an occasional entire cargo; but during this 
month it looks as though the export of staves is getting 
back to the basis of some years ago when it was no 
uncommon thing for a full cargo of staves to be ex- 
ported. Within the last fortnight there have been two 
cargoes of staves exported from this port. One went 
last week to Norway, and this week thére is another 
cargo among the exports, which cleared for Spain, in 
addition to a good parcel lot which went to Liverpool. 

There has been little change noted in the conditions 
prevailing in the South American trade. During the 
week there have been exported two cargoes—one from 
Mobile and one from Pascagoula, Miss., but these car- 
goes are reported not to represent new business. 

There has been a slight falling off this week in the 
outward movement to Cuba, the value of the exports to 
that island from this port being about one-third of what 
it was last week. The-exports to the island from Pas- 
eagoula, Miss., have been as large as those from Mobile 
this week, but the combined exports of the two ports did 
not equal in value the value of the exports from this 
port last week, which is said to have been about an 
average week. 

Mobile Exports. 


The following are the exports from the port of Mobile 
for the week ending January 18, 1907: 

San Juan—American brig Haviloh, 33,733 pieces yellow 
pine lumber, valued at $7,173. 

Havana—Norwegian steamship Trafalgar, 227,798 super- 
ficial feet lumber, valued at $5,746. 

Cardenas—Norwegian steamship Trafalgar, 117,759 super- 
ficial feet lumber, valued at $2,296. 

Puerto Cortez—Norwegian steamship Mercator, 21,684 su- 
perficial feet lumber, valued at $479. 

Manchester, England—German steamship Providentia, 
1,805,364 superficial feet sawn timber, valued at $45,580. 

Matanzas, Cuba—British schooner Charlevoiz, 417,309 su- 
perficial feet lumber, valued at $7,615.88. 

Buenos Ayres—Norwegian bark Bergit, 819,318 superficial 
feet lumber, valued at $16,386. 

Alicante, Spain—Italian bark G. Castagliola, 107,705 oak 
staves, valued at $15,000. 

Liverpool—British steamship Planet Mars, 11,316 small 
staves, valued at $540; 1,227 Canada butts staves, valued at 
$650; 216 hickory logs (4,216 cubic feet), valued at $1,686: 
19,890 superficial feet pine lumber, valued at $497; 3,277 
cubie feet walnut logs, valued at $164. 


Pascagoula, Miss., Exports. 


The following are the exports from the port of Pasca- 
goula, Miss., for the week ending January 18: 

Rosario—Norwegian bark Grosmere, 898,000 superficial 
feet lumber, valued at $13,613. 

Kingston—British schooner Omega, 210,000 feet lumber, 
valued at $5,685. 

Havana—British schooner Advance, 286,000 superficial 
feet lumber, valued at $5,729; British schooner Belta, 257,- 
000 feet lumber, valued at $5,012; American schooner LZliza- 
beth, 291,000 superficial feet lumber, valued at $5,967. 





FROM THE ALABAMA IRON CENTER. 

BIRMINGHAM, ALA., Jan. 16.—A very noticeable im- 
provement has been made in the car situation during the 
last week. The Central of Georgia last week announced 
for the first time in many months that it had plenty of 
ears and that it was moving all freight turned over to it. 
The company also announced that it was receiving a 
large number of new cars and engines and expects to 
have little further trouble. C. H. Ackert, vice president 
and general manager of the Southern, was here for sev- 
eral days last week and has ordered eight new engines 
on the Birmingham division of the system, which he 
thinks will materially help matters. 

The Frisco has been in fairly good condition in this 
district all along and the Alabama Great Southern has 
been able to handle most of its freight in good shape. 
The Louisville & Nashville also has given good service 
and the movement on its lines has been larger than ever 
before. This road announces that some improvements 
will be made in this section during the year. It is 
stated that the extensions will cost about $1,000,000. 
The plans now under way contemplate the double track- 
ing of the system from Birmingham to Montgomery. 
There is already a double track, practically, to Calera, 
and in addition to this work the grades between Bir- 
mingham and the capital are to be materially reduced. 

The report of the Alabama Car Service Association 
for the last year, which has just been made public, con- 
tains some interesting figures. It shows that there were 
8,559 less cars handled during 1906 than during 1905. 
The total for 1906 was 744,548, as compared with 754,- 
107 the previous year. This condition is said to pe 
entirely the result of the ear shortage during the second 
half of the year. Railroad men claim that if they had 


had sufficient equipment 1906 would have shown an in- 
crease of at least 20 percent over 1905. The car service 
association report does not cover coal cars handled, and 
as there are 180,000 of these a year the total number of 
ears in the state for the year is practically 925,000. 

- Following are the tables showing the movement during 
1906 as compared with 1905: 





Cars Cars 
handled. handled, 

1905. 1906. 
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Re ER hiss ned oS aeiktoeb She Wao dalwe we Oe 288,268 305,333 
EE Re See ee ree 68,064 61,751 
Southern railway in Mississippi........ ..... 1,961 
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Comparison by Months. 


The comparative statement of cars handled for 1905 
and 1906, by months, is as follows: 





1906. 1905. 

EE ss bic Senne ¥0b dha SES oaks ted 71,687 59,288 
IY vn ld e's is 4 eisiivh o0 bso oko a ole a 68,750 47,858 
PSs 00's $0Gs beatin OOS ces we 69,558 68,829 
0 aR eee. ee ee ee eee feet 58,747 60,673 
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err Ee eee he 58,802 
on Ee eS Oa 58,232 
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SNE” 0a: atin, « & vines. 6:6 abt a>.6 0 06> 6 69,263 
SS EO err ae 64,106 69,859 
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ON MISSISSIPPI SOUND. 


GULFPoRT, Miss., Jan. 19.—The creosoting works of 
the Gulf & Ship Island Railroad Company, located on 
Bayou Benard, seven miles from here, began operation 
during the week. A spur track runs to the plant from 
Landon, which enables the mills on the northern part of 
the line to run their material to be creosoted right to the 
place. The material may then be taken by rail or water 
to points on Mississippi sound for export or domestic 
use. The plant is one of the largest in the country and 
is fitted with all the modern improvements in the creosot- 
ing line. 

O. O. Latimer, an experienced planing mill man, is 
going to establish a planing mill at Laurel. The mills 
there and in the vicinity are manufacturing lumber and 
timber for export and domestic markets, paying no 
attention to custom work, and when the contractors want 
to build a house they have to send to some other town 
for the mill work. 


Clearances from this district for the last week have 
been: 


Sehooner Emma S. Lord, Havana, 126,000 feet lumber, 
valued $2,555; 115,000 joists and scantling, valued $2,337; 
47,000 feet sawn timber, valued $957; by the L. N. Dantzler 
Lumber Company. 

Schooner L. N. Dantzler, Caibereler, Cuba, 65,000 feet lum- 
ber, valued $1,284; 45,000 feet joists and scantling, valued 
$892; by the L. N. Dantzler Lumber Company. 

Schooner Omega, Kingston, Jamaica, 137,000 feet lumber, 
valued $3,701; 64,000 feet joists and scantling, valued 
$1,741; 9,000 feet sawn timber, valued $244; by the L. N. 
Dantzler Lumber Company. 

Bark Grasmere, Rosario, Argentina, 898,000 feet lumber, 
valued $13,690; by the Robinson Land & Lumber Company. 

Steamship Marken, Montevideo, Uruguay, 1,941,000 feet 
lumber, valued $45,620; by the L. N. Dantzler Lumber Com- 
pany. 

Schooner Elizabeth Dantzler, Havana, 162,000 feet lum- 
ber, valued $3,332 ; 129,000 feet joists and scantling, valued 

2,635; by the L. N. Dantzler Lumber Company. 

Bark Delta, Havana, 128,000 feet lumber, valued $2,487; 
129,000 feet joists and scantling, valued $2,525; by the 
L. N. Dantzler Lumber Company. 

Bark Advance, Havana, 191,000 feet lumber, valued 
$3,818 ; 95,000 feet joists and scantling, valued $1,910; by 
the L. N. Dantzler Lumber Company. 


Vessels in port are: 


Steamships Wentbridge, Duart, Atlanten, Hermann, Kirn- 
wood, Ovidia, Tynefield, Arranmoor, Katendrecht; ships 
Kings County, General Gordon, Yallario, Marpesia; barks 
Annie M., Charles E. Lefurgey, Fjord, Anna M., Nonno An- 
gelo, Valkeyrie, Saerimner, Thekla, Teresa Castellana, Si 
gurd, Edward Percy, Atlantic, Julia, Taranaki; schooners 
Blanche Ccfalu, Scotia, Henry Crosby. 
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FROM THE GEORGIA CAPITAL. 


ATLANTA, GA., Jan. 21—A number of Atlanta lum- 
bermen, attended the meeting of the Georgia-Florida 
Sawmill Association, held at Tifton last Saturday. 
The session was held at the handsome new Hotel Myon, 
the first meal ever cooked by the hotel being served to 
the sawmill men. Many important discussions were 
indulged in by the lumbermen, chief of these being 
upon the car shortage situation and the regulation of 
the price of lumber at mills in the hands of the manu- 
facturers. 

News has been received of the inauguration of busi- 
ness by the Huntsville Manufacturing & Lumber Com- 
pany, of Huntsville, Ala., with W. P. Dilworth as sole 
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MANUFACTURERS OF 


Fir and Red Cedar Lumber. 


RED CEDAR SHINGLES. 


GOOD GRADES. 
RROMPT SHIPMENTS. 
WELL MANUFACTURED STOCK. 


OFFICE AND MILLS: 
THREE LAKES, WASH. 


EASTERN SALES OFFICE : 
417-18 KEITH & PERRY BLDG., KANSAS CITY, MO. 


BURT J. WRIGHT, Mgr. 








Fir Lumber 


AND ALL KINDS OF PACIFIC 





COAST FOREST PRODUCTS. 





CAR AND CARGO SHIPPERS. 





The Comstock Lumber Co. 


Lafayette Building, 
PORTLAND, ORE. 








OREGON FIR 


We are still getting cars in 
fair supply and are in posi- 
tion to accept orders for 


FIR TIMBERS, CAR SILLS 
AND DECKING, VERTICAL 
GRAIN FLOORING AND 
PIECE STUFF 


FOR EARLY SHIPMENT. 








G. W. Gates & Co. 


Souther Povific Ry. PORTLAND, ORE, 











Flooring, Ceiling, Bevel Siding 
FI and Finish. Long Timbers, 
Joists, Dimension, Etc, 
CED Bevel Siding, Finish 
and Shingles. 
Western Pine, Idaho White Pine, 
Western Pine Shop. 


Mixed Cars a Specialty. 


Wallace-Ballord Lumber Co, 


609-614 Lumber Exchange, MINNEAPOLIS, 
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FIR For 
Factory Use 


is so far ahead of other woods 
there’s no comparison. Fit 
for all kinds of work—without 
apologies. We’re here to prove 
it. What do you say? 


E. H. Lewis Lumber Co. 


General Office, 
SEATTLE, WASH. 


CHICAGO OFFICE, 
1502 Fisher Building. 


NEW YORK OFFICE 
907 No. 18 Broadway. 





H. C. FR ANCE, Oskaloosa, Ia. 
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You Shingles in 


Ready? Straight Cars. 


ix4 inch Vertical Grain Fir Flooring 
36x4 inch Fir Beaded Ceiling. 
1x6 inch Fir Drop Siding. 


4x6 inch Cork Fir Bevel Siding. 
4x4 inch and 6 inch Red Cedar Siding. 


QUICK SHIPMENTS. GRADES GUARANTEED. 


Fir Yard Stock a Specialty. 


Atlas Lbr. @ Shingle Co. 


SEATTLE, WASH. 


Eastern Representatives: J.D. Hayford, Fargo, N. D.; 
J. A. Uhler, Burlington. Ia.; KR. 'T. Means, McPherson, Kan. 





Fir Bevel Siding. Flooring and Drop 
Siding, etc. Cedar Siding and Shingles. 


DAY LUMBER CoO., 
Seattle, Wash. 














Fir, Spruce and Cedar products. 
Cedar Shingles. 


Write for Prices. 


GEO. E. VINCENT & CO., 
SEATTLE, WASH. 
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UPRIGHT 
CLEARS. 


BARNES & MAUK, 


SEATTLE. 








proprietor. Mr. Dilworth is well known in Atlanta and 
throughout the south. For a long time he has been 
the junior member of the firm of J. D. Dilworth & Son, 
lumber deaiers. Several days ago he disposed of his 
interest to his father and immediately bought the 
Huntsville Lumber Company’s business. Frank W. 
Webster, who sold out to Mr. Dilworth, will hereafter 
devote his time to his lumber interests in Decatur, Ala. 

There has been no improvement in the car situation. 
The railroads are contenting themselves with the 
declaration that their business has increased more rap- 
idly than they could provide equipment and that they 
can do no more than they have already done. -Mills 
are daily curtailing their output, their owners declaring 
it to be more profitable not to manufacture lumber at 
all than to roll it out on skids and have it lie for 
months before cars for shipment can be secured. They 
declare that when they are forced to stack their 
product it requires twice the labor, as the lumber has 
to be handled two or three times, thus increasing the 
cost of production. 

Market conditions remain practically stationary. 
Car sills and heavy timbers are not quite so strong. 
Dressed stock is in good demand at ‘better prices. 
Lath and shingles normal, 





THE SOUTHWEST. 
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THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


St. Louis, Mo., Jan. 23.—Southern pine has shown a 
slight improvement during the last few days, but so 
small as hardly to be noticeable. Reports from the 
southern pine district are most discouraging as to 
production; rains have caused a stoppage of many mills 
and little Jumber is coming in. Receipts show a big 
falling off in comparison with last year at this time. 

C. M. MeDarvis, vice president and general manager 
of the Ferguson-McDarvis Lumber Company, is in Cin- 
cinnati this week on business. 

T. C. Whitmarsh, general manager of the W. T. Fer- 
guson Lumber Company, reports conditions in general 
as satisfactory. 

The Garetson-Greason Lumber Company, now located 
in the Rialto building, will move to the Times building 
about February 1. 

J. A. Freeman, president of the Freeman-Smith Lum- 
ber Company, left Monday for Cincinnati to attend the 
Union association annual held there this week. He will 
return Thursday. Mr. Smith is still in California but 
will be back the latter part of January. 

T. H. Garret, of the T. H. Garret Lumber Company, 
says business is fair but the company cannot get cars. 

Tom Moore, president of the Moore Company, is down 
at New Orleans. Mr. Short, of the company, says in- 
quiries are plentiful and the company could get plenty 
of orders if it could only have them shipped. The com- 
pany is booking only those that it is satisfied it can get 
out in a reasonable time. 

R. C. Campbell, secretary of the Alf Bennett Lumber 
Company, has returned from a three weeks’ trip through 
the south on a visit to the mills. He says he found more 
water than cars everywhere. Everybody seems to have 
lots of orders on file and the stocks are heavy. If all 
could get cars to make shipments they would about even 
up on stocks. The car situation was better for a while, 
but since the first of the year washouts and high water 
have stopped everything. Practically all the small mills 
in Arkansas and southern Missouri have shut down on 
account of the weather and lack of cars and some of the 
big mills have ceased operations also. They will all start 
up again when the conditions shall improve. 





THE MISSOURI-KANSAS DISTRICT. 

Kansas City, Mo., Jan. 22.—The demand for lumber 
throughout this territory has been light for the last 
week or two. Through the greater part of last week 
snow, sleet and rain prevailed over the most of the 
southwest and shut off what trade, in small lots, would 
otherwise have developed. Compared with January a 
year ago the demand this month will be light, but it will 
be remembered that last January the weather was excep- 
tionally mild and favorable for building. As a general 
thing the dealers in the Kansas City territory are not 
looking for much business for the balance of this month 
and through February, as the weather will be too unset- 
tled for prospective builders to go ahead with their 
plans, and even in this city, where the outlook for 
building is excellent, the dealers are not anticipating 
much business until March. All over the territory there 
is a feeling among retail dealers that favorable weather 
during the early spring will bring with it an active 
demand for lumber, which will continue through the 
season, and as a rule the dealers are making their cal- 
culations to that end. 

Wholesale conditions generally have remained un- 
changed since the first of the month. A slight improve- 
ment in the car supply is reported in some quarters, but 
the shortage is still very serious and the mills are making 
slower progress than they would like in cleaning up their 
back orders. In the northwest there is no improvement 
in the car supply and the prospect for prompt shipments 
of fir, spruce and cedar lumber and red cedar shingles 
is as poor as ever. Bad weather in the southern hard- 
wood mill districts is greatly hampering the mills and 
logging is especially difficult, and the outlook for a good 
supply of hardwoods during the next six months is vety 
poor. Prices are firm on all kinds of lumber, shingles 
and lath, and the wholesalers here do not look for any 
weakness in the near future. Orders are coming in fully 
as well as can be expected at this time of year, and the 


volume of January business with the wholesalers at this 
point will be well ahead of normal. 

All indications point to a record breaking crowd at the 
nineteenth annual of the Southwestern Lumbermen’s 
Association, which will begin at Kansas City on Tuesday, 
January 29. Traveling men who are out report that 
most of the dealers they have seen are intending to be 
on hand, and by Monday night the city will begin to 
fill up with retail lumber dealers from all parts of the 
southwest. The Kansas City wholesalers have their enter- 
tainment plans about completed and the visitors will be 
kept busy during the convention. The entertainment 
features will include a theater party, and as usual there 
will be a big Hoo-Hoo concatenation on one of the 
nights. The business program will include addresses 
from a number of prominent people, and the catalog 
house evil will come in for especial attention. It is 
expected that some strong resolutions will be adopted 
asserting the rights of the retail lumber dealers, and 
denouncing the unfair stand taken by many newspapers 
and politicians toward the lumbermen. The program 
indicates that this convention will be of unusual im- 
portance and interest and that all dealers who attend will 
be well repaid. 


THE CALCASIEU DISTRICT. 


LAKE CHARLES, LA., Jan. 21.—The situation through- 
out this district during the week has been satisfactory 
from the manufacturers’ standpoint; the car situa- 
tion has eased up to a considerable degree and more 
cars have been placed on mill sidings this week than 
for several weeks. The result of this has been an 
increase of nearly 35 percent in shipments over the pre- 
vious week and considering the disadvantages under 
which manufacturers have been laboring for several 
weeks this showing is encouraging. 

The general demand continues with a regularity that 
augurs well for the balance of the year. The aggre- 
gate demand here is greater than the production of the 
mills in the aggregate by nearly 1,000,000 feet during 
the last week and manufacturers have enough on their 
books to keep their plants in operation without further 
business for the next sixty days. This is a significant 
fact when coupled with an increased demand. There is 
a greater feeling of confidence among millmen with 
reference to the car situation and with this feeling ex- 
isting more business than usual is being taken on. It is 
believed that within the next month more cars will be 
available than for several months. 

The J. G. Powell Lumber Company will shortly begin 
the erection of its mill, which will have a daily capacity 
of 100,000 feet. Machinery for this mill has already 
been purchased and it is expected that within sixty 
days active work will have begun. This company already 
has a mill in this city with a capacity of 70,000 feet 
daily and with sufficient timber in sight to assure opera- 
tions for many years to come. 





FROM CENTRAL EAST TEXAS. 


LUFKIN, TEX., Jan. 21.—Col. W. F. Ryder, assistant 
general manager of the Long-Bell Lumber Company, 
returned to Lufkin today after a trip to several of the 
company’s mills in Louisiana. 

Eli Wiener, secretary and treasurer of the Angelina 
County Lumber Company, is in New Orleans this week 
attending the convention. 

F. B. Fall, a well known lumberman from Houston, 
was in this city this week. 

Thrall & Shea, contractors, having almost finished 
the construction of the mill of the Angelina County 
Lumber Company, and the hardwood mill for the 
Southern Pine Lumber Company, of Diboll, have moved 
about half of their force of millwrights to Longville, 
La., where they will build the big mill for the Long- 
Bell Lumber Company. ‘ 

The Southern Pine Lumber Company, of Diboll, has 
been closed down for the last week in order to do 
some repairing on its mill and to install a new engine 
in its planing mill. This engine is a 24 by 48 Corliss. 

The Morrill-Orchard Company, of Morrill, is putting 
in a small saw mill, as it has a great deal of timbered 
land, pine and hardwood, to clear off. The company 
expects to have the mill in running shape within the 
next sixty days. 

Roland Morrill returned last week from Memphis, 
Tenn., where he has been attending the directors’ 
meeting of the Memphis Column Company. 

E. D. Smith, a young business man of this place, 
leaves next week for Campti, La., where he will make 
his home, having affiliated himself with the Prestridge 
& Buchanan Logging Company. 

Sam Cobb, secretary of the Union Mills Company, of 
Pollok, was here this week and reports everything run- 


ning smoothly. 
BBL EIISISO 


AN EXTENSIVE LIST OF BOILERS AND ENGINES. 
The Atlas Engine Works, of Indianapolis, Ind., said 
to be the largest exclusive steam engine and boiler 
builders in the world, has recently issued a bulletin of 
illustrations and specifications. The machines shown 
and described include single valve throttling self-con- 
tained engines, single valve automatic self-contained 
engines, single valve throttling heavy duty engines, 
single valve automatic heavy duty engines, twin 
coupled heavy duty engines and many others, besides 
a large number of boilers of various kinds and sizes. 
The Atlas Engine Works has branch offices in New 
York, Boston, Baltimore, Philadelphia, Rochester, Chi- 
cago, Pittsburg, Milwaukee, St. Louis, Catlettsburg, 
Ky.; Cincinnati, Cleveland, Detroit, Kansas City, Louis- 
ville, Dallas, Atlanta, Birmingham and Nashville. One 
of these bulletins, together with any additional in- 
formation required, may be obtained by anyone inter- 
ested by a letter sent to the nearest of these cities, 
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HARDWOOD DEPARTMENT. 


AT A GREAT HARDWOOD CENTER. 


St. Louis, Mo., Jan. 23.—Nearly all the hardwood 
yards have completed stock taking and are now in a con- 
dition to know just what items of hardwoods they have 
on hand and what they are short of. Few of them are 
trying to make sales; they are more interested in trying 
to get in supplies than in anything else. Inquiries are 
plentiful and many of them are being turned down on 
account of the feeling among well posted hardwood men 
that while they can get good prices for their lumber 
now they will be able to get better prices by wating. 
Little hardwood is coming in and offerings on the open 
market are few. 

Receipts of lumber by rail during the first twenty-one 
days of January, 1907, were 5,752 cars, against 7,060 
cars during the first twenty-one days in the preceding 
January. Shipments by rail during the first twenty-one 
days of January this year were 3,849 cars, against 4,144 
cars during the first twenty-one days in January of last 
year. There were no recorded receipts or shipments of 
lumber during this period, either this year or last. This 
shows a decrease ir rail receipts during the first twenty- 
one days of January, 1907, of 1,308 cars in comparison 
with the first twenty-one days of January, 1906, and also 
a decrease in shipments by rail this year during this 
period of 295 cars. 

E. H. Luehrmann, vice president of the Charles F. 
Luehrmann Hardwood Lumber Company, says the com- 
pany is busy, but most of its shipping is made from 
the mills, where it has plenty of dry lumber in stock. 
The logging situation in the south is very bad. Water 
has gotten in the woods and new logs are unobtainable. 

Theodore Plummer, president of the Plummer Lumber 
Company, reports that as far as trade is concerned the 
conditions are most discouraging. The company has 
been getting a great many inquiries for lumber but is 
turning them down on account of the scarcity and the 
price of lumber. It is holding the lumber that it has 
for the rush of business that it expects when the season 
shall open and does not care to let go what it now has, 
for it expects a better price on all items of hardwoods. 
The company is devoting its energies to getting in lum- 
ber. Theodore M. Plummer and Mr. Powe, of the 
company, are both in the south now, looking after lum- 
ber. 

L. M. Borgess, of Steele & Hibbard, says that while 
some buying is being done it is not as extensive as it 
will be later on. Inquiries are coming in freely and he 
thinks it will not be many days before a fine business 
will result, particularly with lumbermen who had the 
foresight to get well supplied with what the market 
wants. 

The Lumbermen’s Drayage Company filed articles of 
incorporation Monday with a capital stock of $20,000, 
fully paid. The incorporators are Charles C. Kohlbry, 
Louis Kohlbry and Leo Rassieur. The object of the in- 
corporation is to do a general hauling, drayage and de- 
livery business. 

At an election Monday by the J. J. Ganahl Lumber 
Company Henry F. Reis was chosen president, J. B. Reis 
vice president and A. J. Droege secretary and treasurer. 
The directors are Henry F. Reis, J. B. Reis and J. A. 
Herr. 








THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Jan. 21.—Local lumbermen are 
beginning to feel the effects of a shortage in the sup- 
ply of material. Receipts of logs from up the river 
during the week have been small and dealers are antici- 
pating a shortage in stocks of the various grades which 
find such constant use on this market for manufactur- 
ing, building and shipping. Business continues brisk 
notwithstanding that this is the midwinter season, but 
all grades of lumber are beginning to run short. Of 
course the continued car shortage has as much to do 
with this falling off of stocks as has the fact that there 
are so few logs reaching this market from the upper 
Cumberland district. It may be expected as one of the 
results of this shortage that prices will not long remain 
stationary but will soon begin an upward movement un- 
less the quantities of timber which is stacked at the 
small towns throughout the section from which this 
market secures the greater portion of its supply can find 
railroad transportation, of which there seems to be no 
immediate prospect. 

So far as the demands of the market just now are 
concerned these continue for all grades of timber. 
Poplar, perhaps, leads in popularity just now. 

T. L. Kloss, representing the Muesse Bros. & Grant 
Lumber Company, of Caruthersville, Mo., has been at 
Clifton, Tenn., during the last week for the purpose of 
selecting a site for a proposed hickory mill, which will 
be in operation by March 1. This company recently 
bought land near Clifton containing 8,000 acres of 
hickory timber and will work the same on a large scale. 
A planing mill will also be operated for the manufacture 
of builders’ finishing material. 

A number of rafts of cedar and poplar logs belonging 
to five local firms were cut loose on the Cumberland 
river above Nashville a few nights ago. The rafts 
were tied to the bank, being strung along for a mile 
or more, and contained fully 1,000 cedar as well as 
many other logs. Several hours after the act was com- 
mitted good logs were seen floating loose down the 
stream and it was found that the ropes had been cut. 
Boats were secured and it is believed that most of the 
timber was captured although some of the logs were not 
secured until they had floated more than fifty miles down 
the river. The property was worth fully $20,000 and the 
firms to which the rafts were consigned were Lieberman, 


Loveman & O’Brien, Davidson-Benedict Company, South- 
ern Lumber & Box Company, Standard Lumber Com- 
pany and the Cedar Tie & Pole Company. A reward has 
been offered for the arrest and conviction of the guilty 
parties. 

On Mason’s Ridge, near Cloyd’s Landing, Ky., Boss 
Green, the fifteen year old son of Thomas Green, was 
torn to pieces and met instant death at the saw mill of 
his father. 

A furniture factory will probably be established at 
Hartsville. Mr. Gentry, of Baxter, has been prospecting 
at Hartsville, with a view to removing his plant and 
met with much encouragement. Timber of the kind most 
desired is reported plentiful about Hartsville. The new 
a would give employment to fifty or seventy-five 

ands. 





WITH THE MEMPHIS TRADE. 


MEMPHIS, TENN., Jan. 21.—The Brasfield-Thompson 
Lumber Company, recently organized here with a capital 
stock of $50,000, has perfected organization by the elec- 
tion of George M. Brasfield as president and general 
manager and J. W. Thompson, of the J. W. Thompson 
Lumber Company, as vice president. J. D. Allen, who 
has been in charge of milling operations of the J. W. 
Thompson Lumber Company, has been selected as super- 
intendent of the mill of the company near Biscoe, Ark. 
There will be some improvements made in the plant 
before operations are begun, with a view to systematiz- 
ing the mill and facilitating the output of lumber. It 
is expected that operations will begin about February 1. 

Memphis has been selected by the Pettibone-Taylor 
company, of Mobile, Ala., as the location for a branch 
office, which is to be in charge of W. T. Powers, jr., 
who is already on the ground. The office of the company 
is to be in the Randolph building. The concern will 
engage largely in the handling of hardwood lumber for 
export and this office is in effect a buying agency. F. 
W. Pettibone and S. K. Taylor are the members of the 
company. 

Very little improvement has been noted in weather 
conditions during the last week, but it.is some colder 
now and this may diminish the rain. The Ohio river and 
some of the tributaries of the Mississippi are at the 
highest level on record and predictions are made that 
the river at Memphis will reach a stage not far short of 
the record established here a few years ago when the 
levees were broken and large quantities of timber and 
lumber were lost through the overflow. Levee authorities 
now are taking every precaution to prevent the breaking 
of the levees by strengthening the weak places and 
patrolling the entire system. In the event of a break 
it is probable that lumber interests will suffer less than 
in the previous rise because there is so much less timber 
and lumber in sight than at that time. However, there 
is a serious side in the further probable interruption of 
milling and logging operations. 

Predictions made regarding the shortage of timber 
some time ago are being more than fulfilled. There is 
a much greater shortage than had been anticipated and 
some of the mills in this city, as well as some of the 
largest in the interior, are unable to run because they 
have so little timber in hand and such poor prospect for 
replenishing their supplies. Even if it should stop rain- 
ing for a month or six weeks there would be only mod- 
erate progress in logging possible because there is so 
much water in the lowlands where much of the timber 
lies. 

A prominent lumberman of this city regarding the 
causes of the shortage in output of the mills in addition 
to the scarcity of timber brought about by the excessive 
rainfall expresses the view that the car shortage has 
been a prominent factor. He asserts that many of the 
mills have to turn over their stock frequently in order 
to raise money to keep up operations and that the in- 
ability to get cars has prevented them from delivering 
their output and has therefore prevented them from 
realizing the money necessary to the conduct of milling 
operations. 

John Penrod, of Kansas City, who has an interest in 
the J. W. Thompson Lumber Company in this city, and 
who is interested in other local and southern lumber 
enterprises, has been spending some time in this city 
lately. He and J. W. Thompson are now on a trip south. 

The plans of the Payson Smith Lumber Company to 
establish an office in this city have fallen through for 
the present. E. Payson Smith, head of this concern, 
recently joined the Memphis Lumbermen’s Club on the 
expectation of making arrangements for establishing an 
office here in charge of C. E. LeCrone, formerly with the 
Advance Lumber Company. 





KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Jan. 21.—Everything in the Louis- 
ville territory, and for that matter everything up and 
down the Ohio river is disorganized by a flood, which 
was preceded by about three weeks of steady rain. Not 
only are mills along the river out of commission and 
badly damaged but the yard trade has lost its snap for 
the time being and everything is dragging. The weather 
has cleared up, however, and the yard trade will no 
doubt improve in the next week or two. The building 
outlook is very good and real estate men are preparing 
for active times in the spring. . 

It is the hardwood interests that have suffered most 
seriously from the floods. It was felt until Saturday 
that the mills would escape without other damage than 
the flooding of the plants along the river side, but Satur- 
day night and Sunday the river overtopped the street 
grade and other embankments around the Point and got 
into the lowlands behind Fulton street and not only 
flooded the lumber yards of the mills but the plants of 
the box factory and the veneer mills. The mills and 
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Do You 
Need Lumber? 


WE HAVE IT. ANYTHING YOU WANT. 
Fir, Spruce and Cedar 
Lumber and Lath 
Red Cedar Shingles 


We are Manufacturers and Wholesalers 
Car and Cargo Shippers. 


Western Pacific Lumber Co. 


Telecode—Western Union Code. 
General Offices, 


629-30-31-32-33 Pioneer Block, Seattle, Wash. 





























Manufacturers of the Peerless 


“Sauk Valley Soft Fir” 


Mills at Darrington, Wash. 











cantot INR LATH | 


The coming substitute for White Pine and 
Norway Pine Lath. Write for special prices. 


R. J. Menz Lumser Co. 


Washington Fir, Spruce and Red Cedar Lumber, 





WASHINGTON RED CEDAR SHINGLES. 
326-327 Lumber Exchange, 
SEATTLE, WASHINGTON. 


Your Inquiries Solicited. Telecode Used. 























other woodworking institutions affected by the flood on 


Our Customers’ Interests 


are as important to us as our own—hence 
we spare no efforts to satisfactorily fill 
all orders for 


FIR, CEDAR ana SPRUCE LUMBER 


AND RED CEDAR SHINGLES. 


E. F. HEISSER LUMBER CO. 


Manufacturers and Wholesalers, 


Sales Office, Lumber Exchange, SEATTLE, WASH. 








It’s a Question where 
to Buy 


9 We do not claim more than all the rest— 
Only as good as the best—Try us. 


FIR LATH, FIR, SPRUCE 
AND CEDAR LUMBER, 


Cedar Shingles in straight cars 
or mixed with Cedar ‘Leote 


Bonds - Foster Lumber Co. 











Lumber Exchange, SEATTLE, WASH. 
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Tell Us Your Wants 


and we'll make every effort in our power 
to supply you. If you think this is idle 
talk try us on 


PACIFIC 
COAST 
STOCKS 


A line will bring our prices 
by return mail. 


FIR, SPRUCE, 
CEDAR, 
REDWOOD, 
WESTERN 
WHITE PINE, 
REDWOOD 
SHINGLES. 


w:-t-MCKEE LUMBER CoO. 


eS ce 
AND WHOLESALERS 


Quincy, Illinois. 
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Washingtoa 
Fir 

Lumber and 
Vertical 
Grain 
Flooring. 


RED CEDAR 
LUMBER and 
SHINGLES 





Eastern Office: 
HARRISON G. FOSTER. 
109 Lumber Exchg. Minneapolis, Minn 


St. Paul & Tacoma 
Lumber Co. 


TACOMA, WASH. 


Cc. W. GRIGGS, President. 

A. G. FOSTER, Vice-President. 

E. G. GRIGGS., 2nd Vice-President, 
GEO. BROWNE, Sec’y & Treas. 





































if we can ship promptly; 
send in your order and 
we'll show you how we 
ship 


FIR CAR MATERIAL, 
FIR TIMBERS, YARD 
STOCKS—ALL KINDS 


We own and operate the following mills: 
KAPOWSIN LUMBER Co., Kapowsin. 
BISMARCK MILL COMPANY, Bismarck. 
ADNA MILL COMPANY, Adna. 

NORTH SHORE LUMBER Co., Tacoma. 


Foster Lumber Co. 


TACOMA, WASH. 











iJ 





the Point are Kirwan Bros., Louisville Point Lumber 
Company, W. H. Coucher, the Ohio River Saw Mill Com- 
pany, the Louisville Veneer Mills and the Tyler Box 
Company. It is impossible at this time to estimate the 
amount of damage that has been done to these plants, 
as the river is still at floodtide and one cannot get much 
closer than two blocks to any of these plants without 
the aid of a boat. It is roughly estimated that the dam- 
age to the mills is $35,000 to $45,000, but it will not be 
really known how much damage has been done until the 
water recedes and stock is taken of the results. The 
Tyler Box Company has been busy for two or three days 
moving nearly 500,000 feet of lumber that was 
on the river side of the plant and had hopes that water 
would not cross the railroad and street grade and get 
into the plant proper, but at 10 o’clock this morning 
Secretary Armstrong reported that the water is eighteen 
inches on the office floor and is coming up through the 
main floor of the factory. The concern has not lost 
any lumber so far, but cannot tell what the damage will 
be to machinery and equipment until the water recedes. 
It has moved its office furniture up to the second floor 
and pulled the belts off the machinery and stored them 
away. Practically the same conditions obtain at the 
Louisville Veneer Mills just below the box factory, while 
the saw mills which are on the river bank are so com- 
pletely flooded that no one can tell what the damage is. 
It is expected that the crest of the flood will reach here 
Tuesday and bring with it about a foot or two more 
water than is now shown. 

Naturally under these conditions the hardwood market 
is badly upset. Nobody feels like offering anything or 
making any promises of delivery whatever, and it will 
be several days before the market will settle down to the 
point where such a thing as a market can be reported. 
The millmen here, back from the river are, as a rule, 
fairly well fixed for logs and can run right along. 

I’. M. Platter, of the Platter-Powell Company and the 
North Vernon Pump & Lumber Company, North Vernon, 
Ind., who was in town Friday, says that they are well 
fixed for logs both here and at North Vernon and are 
running steadily at both places. 

James S. Gallaway says conditions are such in the 
woods that no one is making much effort to move 
hardwood, and there is nothing to do but wait patiently 
for the water to subside and the mud to try. 

The yellow pine market is probably not suffering 
directly from the flood except incidentally here and 
there, but the rains which preceded the floods have taken 
the enthusiasm out of the market. The flood itself has 
attracted so much attention that people are not applying 
themselves to business as strenuously as they would if 
these conditions did not exist. With anything like fair 
weather, however, the yellow pine market will probably 
develop a searcity of stock in the next few weeks, for 
practically all the yardmer have permitted their stocks 
to run low, and while they have bought some here and 
there, it looks as if the bulk of spring buying remains 
yet to be done, and it is expected that the buying will 
come with a rush during the latter part of this month. 





THE KENTUCKY-VIRGINIA TIMBER FIELD. 


SERGENT, Ky., Jan. 22.—For the big mills below this 
point this has been the most prosperous season in the 
history of log floating in eastern Kentucky. Another 
fine logging tide was on in the Kentucky river Friday 
and Saturday, January 18 and 19, and 20,000 logs were 
floated out of the headwaters of that river alone. There 
was a splendid tide in the Cumberland and the booms at 
T. J. Asher & Co.’s mills at Wasioto are full. A large 
run of logs was floated out of the upper Big Sandy and 
the Licking rivers. Burtt & Brabbs’ Lumber Mills and 
the Swann-Day Lumber Company’s mills are now guar- 
anteed to run for two years with the present supply of 
logs. 

W. Finley Bentley, a local lumberman of Horn, em- 
ployed several hundred men in operating his splash dams 
on upper Rockhouse and Potter’s Fork Friday and Satur- 
day. He succeeded in marketing several thousand logs. 

As the result of heavy rains during the last week many 
local mills throughout the Kentucky-Virginia field have 
ceased operations, while mountain roadways are in a 
terrible condition. Overland mails are blocked, tele- 
phone lines are impaired and nearly all business is sus- 
perded. 

Green Walters, the veteran timberman, aged about 
seventy-three years, perhaps the oldest active lumber- 
man in the Kentucky-Virginia field, was here Thursday 
from Richmond, in the interest of the Burtt & Brabb 
Lumber Company. 

A number of local lumbermen of Letcher county lost 
several hundred logs in the rise of last week. Telephone 
advices from Carrs Fork, Knott county, say Combs Bros. 
lost 300 logs. The large jam on Big Leatherwood creek 
was reported to have broken loose Saturday morning 
and valley farmers for miles below expected to be sub- 
merged by the rushing waters. 

A corporation composed of a half dozen eastern 
capitalists has been organized at West Liberty, Morgan 
county, to develop 5,000 acres of rich timber lands near 
the line of the Licking River railroad. The develop- 
ments are to begin at once by the locating of mills. 
Several hundred men are to be employed. 

J. F. Bowling, of Dewey, will begin at once cutting 
several hundred acres of virgin timber properties on the 
Kentucky-Virginia border. 

Wright Bros. are locating two large saw mills near 
Haddonfield, Va., beyond Pound Gap. Their mills will be 
reached by the Indian Creek & Pound River railroad, 
a lumber carrying road being constructed toward the 
Dickenson county line. 

The Carter Day mills on Guests river, Wise county, 
had a disastrous explosion Thursday of last week, dam- 





aging the boiler and engine considerably. Charlie Day, 
an employee, was seriously injured. 

John D. Candill, a Pikeville lumberman, was on Sand 
Lick creek Saturday floating his logs into the Kentucky 
river. He will shortly begin cutting a large timber 
tract in upper Pipe county. 

H. T. Day, of Whitesburg, has been branding a large 
acreage of timber near Chestnut Hill for McLin & 
Kilbourne, of Jackson. 

The Combs’ Lumber Company, Lexington, Ky., has 
secured a contract on the building of the Lexington 
public school building at $40,000. Construction work 
is to be begun at once. 

George Hogg and associates have begun cutting a 
large acreage of timber on the Kentucky river, near 
Roxana, Ky. C. A. Bowan, of Hazard, representing the 
United States Lumber Company, was in this section 
Friday looking after their lumber interests. 

Henry Fields, of Whitesburg, has returned from South 
Africa, where for twelve months he has been employed 
by the Mengel Box & Lumber Company, of Louisville. 
The novel part of Mr. Field’s engagement is that he 
drove a team of eighty South African negroes in the 
hauling of mahogany logs over the swamps of that 
country. He relates many remarkable incidents during 
his trip abroad. 

Construction work on the Pine Mountain railroad, a 
branch of the Lotisville & Nashville, has been begun. 
The road will run from Pineville to Williamsburg, thirty- 
five miles, and open up a vast timber area in Knox, 
Bell and Whitley counties, where a number of big lum- 
ber mills will be located within the next six months. 

The N. R. Day Lumber Company, of Frozen Creek, 
made an increase in its working force January 10. Fifty 
more men are employed. 

Green Walters, a well known timberman of Richmond, 
Ky., was here during the week in the interest of the 
Burtt & Brabb Lumber Company. 

At East Stone Gap, Va., Milton Wampler is locating 
a new mill, which will be in operation within two weeks. 
He will increase his working force. 

Kelley Bros. are locating two new mills at Fernalda 
in Wise county, Va. They will employ 200 men. 

At Virginia City, Va., the Meade Lumber Company 
is building three miles of narrow gage lumber road out 
from the main line of the Norfolk & Western. The 
company will locate one stave and two lumber mills. 

The Wright Lumber Company, of Clintwood, Va., 
is moving its mills to Wise, Va., where it will make ex- 
tensions. 

Fell & Jones, the Ash Camp (Ky.) stave men, will 
begin operations in their miHs across the Kentucky bor- 
der within ten days. 

The Hodge Saw & Planing Mills Company, of Vance- 
burg, Ky., made an increase in its plant the first of 
the year. Another increase will shortly be made. 

Johnson Bros., who recently moved their mills from 
Long Fork to Beaver, have closed down for ten days, 
owing to sickness in the community. 

Jack Dyer, of Jacks Creek, bought 1,000 acres of rich 
timber lands on the Knott-Letcher border Saturday. He 
will build a new mill on lower Beaver creek in a finely 
timbered section. He employs a large force of men in 
all his mills. 

George Hogg, of Roxana, has begun cutting a large 
acreage on the Kentucky river, near that place. 

On Confluence creek, in Leslie county, J. L. Hart 
is locating a stave and saw mill where he has 2,000 acres 
to cut. He will dispose of his product in the local 
market. 


~~ 


CHEQUAMEGON BAY NOTES. 


ASHLAND, Ky., Jan. 21.—The lumber business is at a 
standstill and not a carload has been shipped out for 
more than a week, on account of the floods. Many of 
the mills are under water and will meet with heavy 
loss, principally to machinery, the lumber stacked in the 
yards being all secure. Jacob Leicht, of the Leicht 
Saw Mill Company, estimates his loss to mill and ma- 
chinery at from $1,500 to $2,000. 

The Yellow Poplar mill and yards at Coalgrove, Ohio, 
are under eight feet of water, and the company gives a 
low estimate of damage at $2,000. “The yards of Van- 
sant Kitchen & Co., Giles Wright & Co. and im fact all of 
the mills between Ashland and Catlettsburg are flooded 
and will meet with loss. It will take at least ten days 
or two weeks to clean up the mills for work when the 
water subsides. 

The plants of the W. H. Dawkins company and Nigh 
and Ironton Lumber Companies at Ironton, Ohio, were 
not reached by the flood. None of the mills will lose any 
logs, as they have been taken care of, absence of a 
swift current making this task an easy one. 

The flood reached a sixty-one foot stage here, but did 
not get into the city. Catlettsburg was almost entirely 
under water. 

W. E. Berger and J. H. Hester, of the W. H. Daw- 
kins Lumber Company, have returned from a business 
trip to Logan, W. Va. 

Messrs. W. H. Dawkins, R. H. Vansant, C. Crawford 
and W. H. Nigh will represent this section at the Hard- 
wood Manufacturers’ Association meeting, which will 
be held in Memphis next week. 

W. E. Berger is in Cincinnati attending a meeting of 
the Union Association of Lumber Dealers. 

Joseph Keys, of Herndon, is here on business con- 
nected with the Keys-Fannin Lumber Company. 

J. C. C. Mayo, of Paintsville, and William Ritter have 
elosed a deal with R. M. Broas for 13,000 acres of 
valuable timber land in Martin and Floyd counties. 

Thousands of logs are lost on account of the flood in 
eastern Kentucky. The booms are closely watched. 

Cole & Crane have brought out a lot of timber from 
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Wyoming county, West Virginia, on this rise of the 
Guyan. They have a big force of men at work in that 
section, where the river banks have been full of poplar 
and oak logs. 

A saw mill is to be erected at Fullerton, Greenup 
county, by Smith & Hanners. They have formed a part- 
nership to cut one of the largest tracts of timber in that 
locality. 

J. F. Pauley and John Dils, of Pikeville, have built a 
long stretch of tram road at the mouth of Red creek, 
where they have an extensive log job. They will handle 
fine oak logs used in the manufacture of furniture and 
will also handle cross ties. 

W. W. Magoon, recently associated with C. Crane & 
Co., the Cincinnati lumber firm, has entered upon the 
duties of his new position as general superintendent of 
the Camden Interstate Railway Company. Mr. Magoon 
was superintendent of this line some years ago and the 
public rejoice at his return. 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Jan. 22.—As the entire division of 
the map oceupied by the lumber trade of Cincinnati is 
under water, market conditions are not very satisfac- 
tory. ‘The mails, however, continue to arrive, and as 
they come from the land where floods do not prevail 
they bring a fair volume of business, which, owing to 
the presence of too much water, cannot be given imme- 
diate attention. 

A survey of the situation shows that the tracks of 
all the railroads entering Cincinnati are under water, 
and the movement of freight trains is interdicted by 
the ‘‘acts of Providence,’’ as our bills of lading say. 

The great yards of the C. Crane & Co. lumber mills 
are all in the water, the saw mills, planing mills and 
lumber sheds are.completely surrounded by the yellow, 
muddy tide. Until the water subsides, which will 
probably he a week or two, no estimate of the damage 
inflicted ean be made. Lumber piles undermined by 
the water toppled over into the stream, but by 
stringing log booms most of the lumber was:saved. 

Mowbray & Robinson,'on West Sixth street, are in 
the midst of the flood—about ten feet deep in the 
backwater—and the only way to reach their yards is 
by boat. 

The Kentucky Lumber Company’s yard has about 
five feet of water, but as its offices are up town in the 
First National Bank building business is uninterrupted 
by the flood. : 

A portion of L. G. Banning’s lumber yard at Eighth 
street and McLean avenue is under water. 

Maley, Thompson & Moffett, at Eighth and Evans 
streets, were being complimented last week by the 
local press on the fact that the fifty-foot rise in the 
Ohio enabled them to float their log rafts right up to 
their vards. But the river went up to sixty-five feet, 
and the firm’s yards and a portion of its machinery 
plant were put out of commission, 

The Cincinnati Veneer Company’s new plant is under 
water almost to the second floor, and all of its heavy 
shaving machines and power plants are now submerged. 

The yards of J. L. & N. L. Pierson were in the midst 
of the flood, with everything afloat. 

The lower river mill of Maley, Thompson & Moffett, 
on the Ohio river below the city, was all but washed 
away and will require a great deal of work to again 
be in running order. 

The lumber yards of the Globe-Wernicke Company, 
were just touched by the flood, as were those of C. 
Shiels & Bro. J. Turnley & Co., at Gest and MeLean 
avenue; J. Doppe’s Sons, on Gest near McLean; the 
Cypress Lumber Company, at Gest and Dalton avenue; 
L. W. Radina & Co., Clark and Dalton avenue; T. B. 
Stone Lumber Company, at Hopkins and McLean ave- 
nue; the.Enterprise Lumber Company, at Kenner and 
McLean; Duhlmeier Bros., at Wade and McLean, suf- 
fered from the backwater, as did Nicola, Stone & 
Meyer’s yard at Poplar and McLean avenue. The 
vards of the John Dulweber Company, on the west side 
of McLean avenue, at Findlay street, were entirely 
surrounded by the backwater of Mill creek. 

T. P. Seott & Co.’s yards at York and McLean ave- 
nues, were afloat with the backwater which crossed the 
tracks of the Cincinnati Southern railroad at this 
point. 

The yards of John Lewin & Co. and the I. M. Asher 
Lumber Company, at Bank street and McLean avenue, 
were surrounded with water. 

Wiborg & Hanna’s plant at North Fairmount was 
partly under water, but the mills and planing mill 
machinery escaped. 

The M. B. Farrin Lumber Company and the Farrin- 
Korn Lumber Company, at Winton Place, were on the 
edge of the flood, but the high water mark was 
reached about one foot from them and their great 
plants were saved. 

The yards of the K. & P. Lumber Company at St. 
Bernard are flooded by the backwaters of Mill creek, 
but the plant has not been running, owing to inability 
of the railroads to furnish it with logs. 

A large number of furniture manufacturers were 
obliged to shut down as their plants were flooded out, 
among them being the J. Dornette & Bro. Company 
desk factory, the Sextro Manufacturing Company, the 
Steinman & Meyer Company, the Standard Furniture 
Company, C. Kaipers’ Sons, Robert Mitchell Company, 
H. Closterman and several minor concerns. 

The plants of the J. A. Fay & Egan Company, one of 
the largest manufacturers of woodworking machinery 
in the world, are entirely surrounded and have ten 
feet of water on the first floors of their many buildings. 
But an entrance was opened from the second floor to 
the big Cincinnati & Ohio railroad bridge, and about 
400 men kept at work on the upper floors. 


While very little lumber will be lost, a great amount 
of damage will be done by the wind and water to the 
stocks of lumber in the yards. 

Notwithstanding the flood the difficulty in getting 
stock and the fight with the railroads over switching 
charges and demurrage, the lumbermen are all cheerful 
and look forward to a constantly increasing volume of 
trade. 

There is a good inquiry for oak, poplar and walnut 
or the export trade, but under the great handicap now 
placed on the trade, there can be nothing done in the 
way of making contracts for delivery at the seashore. 





WESTERN NEW YORK TRADE. 

Burra.o, N. Y., Jan. 22.—The storm does not seem to 
have injured the east side hardwood yards much as that 
lumber does not fly into the air readily. O. E. Yeager 
found his big sign blown down, but is able to do busi- 
ness very much as before. 

J. B. Wall appears to have been about the only hard- 
wood dealer who went to the New York automobile show, 
but he is not in that market very directly just now. As 
a large manufacturer of hardwood specialties he had 
other reasons for the trip. . 

H. A. Stewart has returned from his eastern and 
southern trip with some good business on his books for 
I. N. Stewart & Bro. He will go further south next 
time. 

R. H. M. Hopkins has gone to the Memphis mills of 
Seatcherd & Son and after an inspection of them he 
will proceed to Cuba and the Isle of Pines for a stay 
on his plantation in the latter island, by way of business 
and vacation. 





NORTHERN PINE MEN IN SESSION. 
(CONTINUED FROM PAGE 51.) 

Mr. Yawkey brought up the question of grades on 
lath. He was not satisfied with the disposition made 
of it by the bureau of grades. He believed there 
was no reason why lath should not be graded just as 
lumber. The lack of uniformity caused a great deal 
of trouble, and in cases of complaint there was no 
way to determine what the grade should be. Hence 
there is loss and concessions frequently have to be 
made that are not just. 

Chairman Bundy, of the bureau of grades, said 
inquiries had been sent out to the members, and nearly 
all replies were noncommittal or else opposed to grad- 
ing rules for lath. The practice varies so in different 
territory and so many different kinds of material are 
used that is was considered impractical. 

Mr. Yawkey said this was to his mind the best 
reason for putting in grading rules, so that there 
might be some standard and some uniformity. He 
moved that the bureau be asked to establish grading 
rules for lath. 

J. F. Wilson said that grading rules would result 
in more trouble than ever over lath, because of the 
many conflicting ideas as to what grades would be. 
They were now made to suit the needs and demands 
of trade in different sections. 

William Irvine moved that the question be referred 
back to the bureau of grades for reconsideration. Mr. 
Yawkey asked that there be some expression of senti- 
ment to show the members of the bureau. Mr. Hines 
said he was in favor of grading rules, and believed 
they would be beneficial. Mr. Irvine amended his 
motion to add the suggestion that if possible the 
bureau of grades provide grades for lath. Mr. Hines 
seconded the amendment, which was carried unami- 
mously. 

There being no other business on the table, the 
association adjourned. 

Those present at the meeting were: 

R. M. Weyerhaeuser, F. E. Weyerhaeuser, A. J. Taylor, 
Northern Lumber Company, Cloquet. 

William Irvine, L. S. Chase, Chippewa Lumber & Boom 
Company, Chippewa Falls, Wis. 

C. A. Smith, Edgar Dalzell, W. H. Keith, J. W. Phillips, 
C. A. Smith Lumber Company. Minneapolis. 

E. L. Carpenter, Shevlin-Carpenter Lumber Company, Min- 
neapolis. 

Fletcher Walker, Willis Walker, C. B. March, Red River 
Lumber Company, Akeley. 

Cc. C. Yawkey, Yawkey-Bissell Lumber Company, Hazel 
hurst, Wis. 

I. R. Goodridge, Carpenter-Lamb Lumber Company, Min- 
neapolis. 

. H. Chute, C. A. Barton, C. E. McGibbon, Northland 
Pine Cémpany, Minneapolis. 
' M. H. McCarthy, Standard Lumber Company, Dubuque, 
owa. 

Edward Hines, Edward Hines Lumber Company, Chicago. 

W. Rosenberry, Thief River Falls Lumber Company, Thief 
River Falls. 

W. H. Bundy, George W. Dulany, jr., Rice Lake Lumber 
Company, Rice Lake, Wis. 

Fred Wenzel, Itasca Lumber Company, Minneapolis. 

E. O. Hawksett, Wallace-Ballord Lumber Company, Min- 
neapolis. 

George Maxson, Girard Lumber Company, Dunbar, Wis. 

W. F. Brooks, Backus-Brooks Lumber Company, Minneap 
olis. 

J. F. Wilson, Johnston-Wentworth Lumber Company, Clo- 
quet. 

C. A. Weyerhaeuser, Pine Tree Lumber Company, Little 
Falls. 

T. S. Whitten, North Wisconsin Lumber & Manufacturing 
Company, Hayward, Wis. 

C. H. Werden, White River Lumber Company, Mason, 

Wis. 


M. L. Elsmore, Nebagamon Lumber Company, Lake Ne- 
bagaron, Wis. 
. IF. L. Olcott, Beaver Dam Lumber Company, Cumberland, 
Vis. 

R. G. Chisholm, Nichols-Chisholm Lumber Company, Fra- 
zee. 

J. E. Glass, Park Rapids Lumber Company, Park Rapids. 

Cc. C. Uber, Bradley Company, Tomahawk, Wis. 
é A. E. Noble, Shevlin-Mathieu Lumber Company, Beau- 
ette. 

H. 8. Childs, chief inspector, Minneapolis. 

J. E. Rhodes, secretary, Minneapolis. 
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(TIMBER LANDS 


Dealer in timber lands ‘and mill 
properties exclusively on commis- 
sion or per cent of net profits. 
Correspondence solicited. 


Oo. W. BROWN, 























| sor-ane Lumber Exchange, SEATTLE, WASH. 
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Buy Crees and Get Rich 


W. I. EWART, 


TIMBER LAND INVESTMENT BROKER 





Alaska Building, 
SEATTLE, WASH. 
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Please note that our Mills are in the Heart 
of the Washington Forest Belt—That we ship 
promptly Lumber of excellent grade and 
quality—That we always carry a long line of 
Transit Red Cedar Shingles—That we would 
greatly appreciate the favor of an inquiry 
from you. 


Alaska Lumber Company, 


Alaska Bldg., SEATTLE, WASH. 








What You Pay For 
RED CEDAR SHINGLES 


is not the thing to judve the quality 
on for many inferior brands sell for as 
much as the better brands. When you 
want a brand that has stood the test 
for years try our 


Black Cross Brand of extras and clears. 


We make 1,500,000 every 10 hours and can ship 
over any transcontinentalline. To facilitate Eastern 
shipments, however, we constantly keep cars stored 
at our LaCrosse storage sheds and Minnesota transfer, 
hence can fill orders without delay. When you want 
quick action wire your orders at our expense. 





Address all correspondence to 


C.H. NICHOLS LUMBER CO. 


409 Lumber Exchange, SEATTLE, WASH. 














WE own and operate two saw mills and our own 

logging railroads. An old firm under a new name 
operating the plants of Somerville Bros. and Wash- 
ington Lbr. Mfg. Cu.. and have been in business for 
the past nineteen years. We solicit your orders. 
We use Telecode- - Send your orders for 


Long Fir Timbers 


and Washington Lumber Products. 
Spars, Piling, Poles, Posts, etc., etc. 


TO THE 








Central Lumber Co., 


NAPAVINE, WASH. 
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OUR SPECIALTY: 


WHITE PINE, 
YELLOW PINE 
and POPLAR 


In Mixed Cars from our 
own mill, Oneida, Tenn. 





PITTSBURG, 
PA. 











Special bills cut to order on short notice, 


WHITE and YELLOW PINE 


Norway, Poplar, Cypress, Maple Flooring. 


Write us for prices. 








E have a large stock of 2-inch Spruce in West 
Virginia and must be moved atonce. Can't 
we have your order? 


SPRUCE 


Write us from anywhere for delivered prices. 


FOREST LUMBER COMPANY, 
a PITTSBURG, PA. F 











Wm. H. Schuette Co. 
WHOLESALE LUMBER 


AND MILL WORK 


Manufacturers of NORTH CAROLINA AND WHITE 
PINE, Hemlock, Poplar and Hardwoods. 


1107-8-9 Machesney Bldg., PITTSBURG, PA. 
Makleyville, N. C. MILLS Belhaven, N. C. 
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WASHINGTON. 


PUGET SOUND NOTES. 


SEATTLE, WASH., Jan. 16.—The Pacific Coast Lumber 
Manufacturers’ Association, advising the trade of mar- 
ket conditions, has issued a new price list, dated Janu- 
ary 1, showing an advance of from $1 to $2 in almost 
every item. The $1 advance extends to 6 and 8-inch 
stock; No. 1 and No. 2 clear drop siding, common 
boards, joist, scantling, railroad ties, stringers, timbers 
in single car lengths and 4-inch red cedar siding. The 
$2 advance takes in car sills, car decking, car framing, 
car siding, car roofing and timbers of double car length. 

Among the trade there is much dissatisfaction at the 
advance and many of the wholesalers have so far re- 
fused to put it into effect, still using the list issued last 
August. A few others have sent it out but all report 
not having heard from it yet. 

In connection with the reports concerning the ad- 
vanced prices it is rumored that at the January meet- 
ing of the association conditions will be shown to be 
such that a demand will be made for another advance 
of $1 all around. If this proves to be true it is believed 
the mills will take a hand and refuse to sell any stock 
to wholesalers who are refusing to advance. 

Prior to the advent of the new list orders were being 
received on the coast to the full capacity of the car sup- 
ply. As none have been received since the new list went 
into effect by those dealers who put it out it is argued 
that there will be a falling off. ’ 

The advocates of the advanced prices point out that 
at the present time cars cannot be obtained to fill the 
orders offered and therefore, owing to the large loss 
manufacturers are forced to stand on account of the car 
shortage, the boost is warranted. 

The condition at the mills is that they have now on 
hand an abundance of orders to keep them busy for 
thirty days at least and are willing to wait and see what 
effect the new list will have on the market, arguing that 
there is plenty of time for them to take a hand in its 
enforcement. 





Commissioner’s Hearing. 


The law department of the joint car shortage com- 
mittee is busy this week preparing for the Interstate 
Commerce hearing to be held here January 21, 22 and 23. 
Commissioners Franklin K. Lane, E. E. Clark and Charles 
A. Prouty will be present, arriving in the city Sunday, 
January 20. The hearing will be held in the United 
States court, where witnesses will be examined concern- 
ing the car shortage in every branch of industry on 
Monday and Tuesday. On Wednesday the day will be 
devoted exclusively to a hearing of the coal shortage in 
the western part of the state. 

During the first two days lumbermen from all parts of 
western Washington will be on hand to give testimony 
concerning their treatment by the railroad companies in 
the matter of cars. The legal department of the joint 
ear shortage committee is now busily engaged in sending 
out notices to millmen, urging them to be present so 
that when the hearing is concluded the commissioners 
will have a clear idea of the havoc the car shortage has 
wrought among the mills of this district. 

For several days a special agent of the commission 
has been in this city arranging for the hearing and 
notifying local railroad officails of the date. It is ex- 
pected that a majority of the traffic officials of all lines 
serving this territory will be on hand and give their 
side of the situation and the causes leading up to the 
car shortage. 


Anti-trust Movement on Foot. 


Reports arriving from Olympia are to the effect that 
lobbyists are gathering there in the interests of an 
unknown organization to urge the passage of a bill which 
will have the effect of causing a dissolution of the 
lumber and shingle associations of the state, on the 
grounds that they are trusts given life for the purpose 
of keeping prices advanced. The headquarters of the 
movement, it is said, is in Whatcom county but 
branches have been started in every lumber and shingle 
county west of the mountains and, it is added, when 
the whole lobby arrives at the state capital it will be 
composed of about ten members. The fifst work is to 
be done with Governor Mead in an effort to get him to 
send a special message to the legislature on the subject. 

Whether or not the report be true it is causing little 
worry. The lumber and shingle associations of the state 
of Washington are further removed from the so called 
trust classification than noon is from midnight. In 
neither instance is there any attempt to dictate prices. 
On the contrary it was through the efforts of the Shingle 
Mills Bureau and the Wholesalers’ Club that the prices 
of shingles were kept down last summer and fall. Less 
than a month ago, owing to car shortage, further work 
in this direction was useless. Eastern dealers offered 
orders at advanced prices, where shipment could be 
made, and since the beginning of that period the list 
on shingles has been governed by the car market. 

But the work of both associations extends along other 
lines and there is plenty of it. Mainly for the last year 
this effort has been directed to remedying the car short- 
age and other transportation evils; an effort to secure 
better rates in order that new territory might be 
exploited; the perfection of a national credit system in 
this section and many other smaller matters appertaining 
to the details of the trade. 

In the matter of prices both the lumber and shingle 
associations work on the same basis. Both receive from 
their membership weekly or semimonthly reports of 
prices offered by the trade for the product of the mills. 
This information, after being assembled, is furnished to 
each of the mills belonging to either association with 


the view to keeping them in touch with the market 
conditions. When a manufacturer receives advices that 
several other mills are booking orders at prices in 
advance of the list he is selling on the natural conse- 
quence is that he advances his prices, and in this way 
both the lumber and shingle lists of Washington manu- 
facturers are made. 

Since December 1, however, transportation both by 
rail and water has almost entirely controlled the local 
price situation. 

The books of all Washington forest product associa- 
tions are open at ‘any time for inspection by state or 
national government officers and in the security of no 
wrongdoing the Olympia movement is not viewed with 
concern. 


Logging Camps Closed by Cold. 


For the last sixteen days Washington has experienced 
the coldest weather since 1893 with the result that today 
75 percent of the logging camps of the state have been 
closed. Nearly all of the larger camps are down, water 
freezing in the pipes and the severity of the weather 
making it impossible for the men to work in the woods 
are given as the causes. In Seattle there has been 
almost a foot of snow for the last two weeks and in the 
woods from Gray’s harbor to the Olympic mountains the 
depth averages from one to six feet. 

In Whatcom county it is estimated that the decrease 
in shipment of logs for the first part of January is 
5,000,000 feet and throughout the state the falling off 
since the first of the year is estimated at close to 
250,000,000 feet. 

So far there have been no reports received of mills 
closing down on account of a log shortage. E. E. 
Brehn, manager of the Washington Logging & Broker- 
age Company, gives it as his opinion that few mills will 
be forced to close unless the cold spell lasts until the 
latter part of the month. He says many of the larger 
mills anticipated the cold and put a good supply of logs 
in the water. They are therefore able to keep running. 
The exact amount of logs in the water, however, it is 
impossible to estimate, as no reports have been received. 

Many of the millmen do not take the optimistic view 
of Mr. Brehn. They say logs are getting very scarce 
and, even if the cold snap lets up, it is feared a thaw 
will flood the camps and prevent work to the same degree 
as the freeze. 


Mills Cannot Resume Operations. 


The general resumption of shingle mills on January 
15, predicted during the latter part of December and 
the first of the present month in all quarters, has not 
taken place. Today only a fair percentage of salt water 
mills are running and the balance will not resume until 
the middle of February. The cause for a change in the 
general plan is the cold weather. The thermometer has 
been so low that it is impossible for crews to work full 
time. At Ballard every mill, excepting two, is closed. 
At Everett every plant is down. The big Whatcom 
county mills, which seldom stop for anything, closed 
down Monday. At Anacortes every plant is shut up 
tight while in Grays harbor hundreds of citizens are 
skating on salt water and the mills are stilled. 

Owing to these conditions it has been impossible to 
run with any degree of regularity and the millmen 
have decided to do nothing until the middle of February, 
which they also believe will permit of the railroads 
cleaning up shipments and place them in a better posi- 
tion to deliver cars and handle loads. 

During the last ten days there has been a better dis- 
tribution of cars than heretofore, although the number 
spotted has not exceeded other weeks. The difference is 
that some of the mills, which have been getting a good 
supply of cars while their neighbors have not been 
getting any, have had their supply cut down and a car 
or two has been spotted at all plants where locomotive 
power was obtainable. This has caused a more general 
shipment of stocks from all the mills. Almost every 
plant in the state, within the last ten days has gotten 
off some shipments but the volume of shipments, for the 
period spoken of, is not greater than at the first of the 
year. Ballard car supply has been more than cut in two 
and this is one of the reasons for an almost general 
shutdown there. 


Buyers Giving Advances. 


A turn in the method of handling shingle shipments 
is proving a boon to many of the smaller shingle manu- 
facturers of the state. Eastern dealers, at last realizing 
the true situation on the Pacific coast as regards ship- 
ments and anticipating the spring demand, are for- 
warding orders to the mills offering to take large stocks 
at $2.35 for clears, giving an advance of 75 percent on 
the order and permitting shipment at the earliest pos- 
sible moment. Several local wholesalers who have re- 
ceived large orders from the east are adopting the same 

lan. 

: In many parts of the interior small shingle manufac- 
turers have gone to the end of their financial resources. 
During the early part of the car shortage crisis, hoping 
that every day would show an improvement, they piled 
shingles in their yards. In many instances millions are 
thus held in storage while the manufacturer is paying 
interest at the bank. The policy of making an advance 
will relieve the tension at these mills and when the time 
for resumption arrives they will be in a position to go 
ahead without embarrassment. 


Lumberman Speaker of the House. 


J. A. Faleoner, who was chosen speaker of the lower 
house of the state legislature on Monday, is a well 
known timber land owner and interested in lumber. His 
home is at Everett where he has resided for the last 
twelve years. For eight years after coming to Wash- 
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ington he engaged in the manufacture of lumber and 
shingles. He was born in Ontario thirty-seven years ago. 
When 3 years of age with his parents he moved to 
Michigan and remained there until he was 18 years old. 
For four years he attended Beloit college in Wisconsin 
and on graduating from there came to this state and 
settled in Everett. 

With sixteen lumber and shingle manufacturers in 
the house and senate this session the forest product 
industry is better represented than at any other legisla- 
ture since the admission of the state. 


Charters Fall Off. 


Owing to the slump in lumber prices in the San 
Francisco market the price of charters for the coastwise 
lumber and shingle business has fallen off this week an 
even $2. There are plenty of charters to be had here 
now at $7.50 but they are not willing to engage for 
future shipments at this price. There is a general feel- 
ing that the San Francisco market will return again in 
a few weeks or just as soon as operations in the Cali- 
fornia metropolis absorb the lumber piled high on the 
docks. This being the case charters are liable to advance 
again and it is considered probable there will be no 
further decline at this time. 

In speaking of the condition of lumber at San Pedro, 
which is about the same as at San Francisco, Capt. 
Samuel W. Young, of the ship Elwell, which has just 
taken a cargo south, says: 

When I arrived at San Pedro the prospect was not en- 
couraging. There were more than thirty vessels in the 
harbor waiting to be unloaded. ‘The docks were all full and 
as fast as a ship moved away another took the berth. San 
Pedro puts me in mind of the old days at Liverpool when 
the lumber trade was brisk and we were compelled to bribe 


the dockmaster in order to get a chance to discharge within 
a reasonable time. 


Used Lumber for Fuel.- 


Lumber steam craft have been having a hard time in 
this harbor for the last month, owing to a shortage of 
coal. Many of them have been -forced to lie here for 
days after loading, while others have managed to get 
enough coal to steam to British Columbia ports where 
a supply for the voyage was secured. The latter part of 
last week the British ship Isleworth sailed from Port 
Blakely, loaded with lumber for Shanghai. Her master 
figured he had just enough coal to reach Comax where 
she was to get a supply. On reaching Cowichan Gap 
north of Cape Flattery her coal gave out and steam went 
down. In this condition she turned right about and 
began drifting with the tide. In order to save her from 
going ashore the crew was set at work cutting up a 
portion of the lumber cargo which was used as fuel until 
Union bay, British Columbia, was reached. After secur- 
ing coal the vessel proceeded on her journey. Several 
similar instances have been reported within the last 
month. 

Among the Lumbermen. 


i’. P. Baumgartner, a lumber broker of San Francisco, 
is in the city seeking nine schooners in which to trans- 
port 200,000 railroad ties for the Santa Fe railroad from 
Stella, Wash., to California. Most of the vessels desired 
have been secured. This is the largest single order for 
railroad ties that has been placed here in months. 

The R. J. Menz Lumber Company reports Northern 
Pacific cars fair for the last week, but Great Northern 
as short as ever. The spring demand for lumber and 
shingles is good and reports from all eastern representa- 
tives are to the effect that this trade will be heavy. 
Manager Day says the outlook for cars for the next few 
months is not very bright. 

J. S. Carman has opened an office at 333 Lumber 
Exchange building and will engage in the wholesale 
trade. 

Col. Henry S. Stein, of Barnes & Mauk, says cars are 
about the same as a week ago. Shipments are being 
rushed off as fast as cars can be secured. 

The E. H. Lewis Lumber Company shipments this 
week have been a trifle better. Spring orders are plentiful. 

There is a foot and a half of snow at the Darrington 
mill of the United States Lumber Company. No attempt 
will be made to resume operation at this mill until the 
weather moderates. 

J. Ben Price, manager for the Day-Luellwitz Lumber 
Company, says for the last week he has been getting off 
more shipments than for the whole of the month of 
December. 

The Standard Lumber & Shingle Company will resume 
operation at its Green Spur mill next week. The ice in 
the flume is going out. 

Manager W. A. Foster, of the Joyce-Watkins Lumber 
Company, is again back at his desk after a short illness. 

Senator Paulhamus will introduce a resolution in the 
senate the first of the week calling for a legislative 
committee to investigate the shortage of cars in this 
state. It is probable at the same time an investigation 
will be made of the coal shortage, which is getting worse 
instead of better and is causing much suffering in the 
western part of the state, including Seattle. 

Schwager & Nettleton report advices from eastern 
correspondents that the volume of spring orders will be 
heavy. Shipments with this firm have been a trifle 
better for the last week. 

The Parker-Bell Lumber Company resumed operations 
at its Philchuck mill this week. Cars are not being 
received in anything like the number ordered. 

Lumbermen arriving from Everett this week state that 
the Great Northern has over 700 loaded cars standing on 
its side tracks in the vicinity of that city, which could 
not be moved owing to the snow blockade and a lack of 
sufficient motive power. Some have been started east 
the latter part of the week. A majority of the loads 
were lumber and shingles. 

The Lester W. David Company is this week loading 





two ships for the export trade. The Frazier river mill 
of this company is well stocked with export orders. 

Manager Muffley, of the Old Oregon Lumber Com- 
pany, returned this week from a visit to the Warrenton 
(Ore.) mill. He reports orders on hand in abundance. 
Cars are as scarce at this mill as at those in Washington. 

Edgar Dalzell, secretary of C. A. Smith Lumber Com- 
pany, Minneapolis, Minn., spent a couple of days the first 
of the week in Seattle, going from here to Tacoma and 
Portland. This was Mr. Dalzell’s first visit to the Pacific 
coast, and while on the way he spent a few days in 
Spokane to look into the pine industry of the Inland 
Empire. He was very much impressed with what he had 
seen of the lumber industry during his short stay here 
and was particularly delighted with the weather, which 
reminded him of Minnesota, there being snow several 
inches deep in this city and the temperature at 15 above 
zero, being the coldest weather the Puget sound country 
has had in fourteen years. From Portland Mr. Dalzell 
expects to return east by way of Salt Lake City, Denver 
and Omaha. 

E. H. Polleys, of the Proudfit-Polleys Lumber Com- 
pany, Lincoln, Neb., was visiting Puget sound points 
on one of his periodical western trips this week. 

J. B. Robinson, chief engineer of the Diamond Match 
Company’s. railroad connecting the mills at Sterling City 
with Chico, Cal., was in Seattle the first of the week on 
his way to British Columbia to look into some timber 
propositions in the provinces. 


New Wholesalers in Seattle. 


J. S. Carman, for the last three years residing in Chi- 
cago, where he was engaged in the wholesale hardwood 
lumber business, has opened an office in this city at 333 
Lumber Exchange, and will engage in the wholesaling of 
western lumber and shingles. Mr. Carman was for some 
years in the retail lumber business in Nebraska, going 
from there to Cripple Creek, Col., where he operated a 
yard for eight years, selling out and going to Chicago 
about three years ago. He was in Seattle in the spring 
of 1905 and at that time made up his mind to return to 
Seattle to reside as soon as possible. He came west the 
second time about a month ago and now intends to re- 
main here, engaging in the wholesale lumber business 
with the idea of becoming interested in saw and shingle 
mills as’ opportunity affords. 

George E. Vincent, of the old firm of Hubbard & 
Vincent, which manufactured lumber at Duluth, Minn., 
for twenty-three years, who came to Seattle a few 
months ago to look into the lumber situation, has decided 
to locate here permanently and has engaged in the whole- 
sale lumber business, opening offices at 305 Lumber Ex- 
change. The Hubbard & Vincent mill was sold in 1905 
to John C. Mullery, since which time Mr. Vincent has not 
been engaged in manufacturing. He intends to handle 
everything in the way of western lumber and shingles. 

Charles H. Terry, sales manager of the Terry Lum- 
ber Company, Kansas City, Mo., spent several days 
here this week looking into the lumber situation. His 
company wholesales coast lumber and while here Mr. 
Terry called on the concerns he represents in the east. 

A. E, Rickerd, for several years manager of the 
Bonners Ferry Lumber Company, has been succeeded 
by George Heald, for the last ten years secretary and 
treasurer of the Amery Lumber Company, Amery, Wis. 





IN SOUTHWESTERN WASHINGTON. 

CENTRALIA, WASH., Jan. 11.—The car situation seems 
to have eased slightly and mills have been running 
steadily. Shipments for all points are now being taken, 
and the embargo that existed after the flood has been 
lifted. 

The Eastern Railway & Lumber Company has been 
shut down several days and will not start until next 
week. The shingle mill, however, has continued to run. 

The H. H. Martin Lumber Company has a new boiler 
on the ground, which will make a battery of five. These 
will afford ample power to run its plant with ease. Work 
of installing is progressing rapidly. 

Various rumors concerning the Harriman and Hill 
fight in this part of the country are afloat. The latest 
is that they will probably bury the hatchet, Hill being 
allowed peaceable entrance into Portland and Harriman 
into Seattle. In this event the Harriman line will prob- 
ably be built on the old Union Pacific grade, thereby 
greatly facilitating the work of building. There seems 
to be some activity in the purchasing department of the 
Harriman line, as it is reported that agents are out get- 
ting prices and delivery on material to be used in con- 
struction. The leading citizens of Toledo have taken 
the matter of protection against the ravages of the Cow- 
litz river under consideration, and will take active meas- 
ures toward keeping the floods in future from doing 
damage similar to that done last winter. Several meet- 
ings have been held and committees appointed to decide 
upon the best means of action. 

The Northern Pacific Railway Company is following its 
accustomed tactics of the ‘‘Dog in the Manger.’’ It is 
now attempting to prevent the Grays Harbor & Puget 
Sound Railway Company from obtaining right of way 
across certain tracts of land in the Grays Harbor country. 
While the Northern Pacific is far behind with the work 
offered it, and has no hope of ever being able to handle 
the business offered, still it tries to prevent other roads 
from assisting in building up the country. 

The cold weather has entirely stopped lumber manv- 
facturing, it being impossible to saw at all, and almost 
as difficult to run planers, although a few plants have 
kept planing mills in operation in order to keep sufficient 
fuel on hand to keep pipes open. Shipments have been 
light, and while more cars could have been used, the rail- 
road was not able to supply as many as usual, Trains 
have been delayed and freights have almost ceased to 
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One of 
The Best 
Attractions J 


You can possibly secure for your 
early Spring trade is a good stock. 
When your customers decide what 
they’re going todo they won’t want 
to wait on you. Better start today 
by ordering some of our 


hite Pine 


4-4, No.1, 2 & 3 Common 
STRIPS and BOARDS. 


In addition to our own output we 
control the output of several large 
mills manufacturing W. Va. Hem- 
lock; Spruce, Southern Yellow 
Pine, hence can ship your orders 
with little delay. 


Tell us your wants. 


Flint, Erving & Stoner Co. 


PITTSBURG, PENNSYLVANIA. 
Telecode used. 
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The R. Laidlaw Lumber Co. 
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You are the 
Man We’re After 


If you are at all particular about the kind of stock 
you handle, for we want to prove that it pays to 
deal direct with the manufacturer and especially 
with the Original and Largest Manufacturer of 


WEST VIRGINIA 


SPRUC 


We make a specialty of Hemlock and Spruce 
Boards all grades, rough or dressed. Do not for- 
get to come to headquarters for West Virginia 
Spruce and West Virginia Hemlock. 


WM. WHITMER & SONS, Inc. 


517 and 518 Empire Bldg., PITTSBURG, PA. 

















DAILY CAPACITY 50,000 FEET. 


POPLAR, CHESTNUT, OAK. 


Oak Timbers a Specialty. Cross Ties and Telegraph 
Poles, White and Yellow Pine and Oregon Fir. 


It will pay you to write us. 


CHEAT RIVER LUMBER CO., F!T3SpoR¢. 


Mills at POINT MARION, PA. 




















NORTH 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE. LATH and SHINGLES, 


Our Stocks are complete and can give prompt service. 


Willson Bros. Lumber Co. 


White Pine Lumber 


We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from either yard, 
Send us your orders. 


THE EMPIRE LUMBER COMPANY, 
DULUTH. TOLEDO. PITTSBURG. 



































West Virginia Spruce 


ROUGH OR DRESSED. 


Have you ever been disappointed in promise of 
shipment? Get ours and save all worry. 


915 Betz Building, 


A. Thompson, PHILADELPHIA, PA. 


(/YELLOW PINE 


Flooring and Bill Stuff. 


Horth Carolina Pine, Cypress, White Pine and Hardwoods, 


EL! B. HALLOWELL & CO., 


\ HARRISON BUILDING, PHILADELPHIA, PA J 


‘ Wholesale White Pine | 
POPLAR, HARDWOODS and CYPRESS 
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move. The sidings are all full of loads awaiting loco- 
motives to pull them east. The embargo on cars was 
almost as complete as during the flood a few weeks ago. 

The various mills of southwestern Washington will be 
well represented at the meeting of the Interstate Com- 
merce Commission at Tacoma. All millmen have felt 
they were not getting a proper supply of cars, and will 
do all in their power to have the condition remedied. 

The Funk Car Stake Company, of Centralia, has part 
of its plant completed and will begin to do some custom 
work in blacksmithing and foundry lines this week. The 
plant is a modern one and will doubtless get a large 
share of the trade of the mills in the vicinity. 

The Wilson Coal Company shipped 200 cars of coal 
during December. Its product was transported over the 
Eastern Railway & Lumber Company’s track to the 
Northern Pacific. The record for shipping is considered 
excellent when the time since the opening of the mine 
is noted. 

J. G. Startup is at Olympia looking after the contest 
for the seat in the legislature. He is confident of win- 
ning out, and his many friends hope he will be successful. 





WESTERN WASHINGTON NEWS. 
Tacoma, WASH., Jan. 17.—The extreme cold weather 


and snow which the Puget sound country and western’ 


Washington have been experiencing the last two or three 
weeks has brought freight traffic on the Northern Pacific 
to a complete standstill so far as the movement of 
lumber and shingles is concerned. Fuel is the only dead 
freight moving and conditions have been such that the 
road has been forced to bend every energy to keep its 
lines open and move as much fuel as possible. As low 
as 9 degrees above zero was recorded at the local 
weather bureau Tuesday morning, a fact which made the 
oldest old inhabitant sit up and take notice. Indica- 
tions today are that the cold snap has passed and that 
Puget sound will soon be again enjoying its normal 
weather. Tonight it has been snowing lightly but the 
temperature has been steadily rising and there is a scent 
of the chinook in the air. The chief danger which the 
railroad has to fear is a too sudden thaw and rains 
which may result in a repetition of the November floods. 

R. C. Shead, well known to the lumber trade and who 
has been purchasing agent for the Chicago Car Lumber 
Company, has severed his connection with that company 
and will become associated with the Foster Lumber 
Company, of this city. Mr. Shead is an energetic young 
man who comes from a family of lumbermen, and has 
been making his headquarters here for some time. 

The St. Paul & Tacoma Lumber Company shut down 
its lath mill Wednesday and devoted the material ordi- 
narily made into lath to fuel with which to help supply 
the city which has been experiencing an acute fuel 
famine. Today the company is running its lath mill to 
part capacity and the rest of it is going into slabs. 
Between sixty and seventy-five cords of small wood and 
about 100 cords of slab a day is the output of the com- 
pany in the way of wood. 

The E. J. MeNeeley & Co. plant on the lower water- 
front is idle, both the shingle and saw mill. The annual 
overhauling is in order and some new machinery is being 
installed besides a complete sprinkler system for better 
fire protection. The plant will not start up again until 
the weather moderates. Shipping is continuing, how- 
ever, and last week the company sent one lot of 2,000,000 
shingles and 500,000 lath to San Francisco. Discussing 
market conditions today, E. J. MecNeeley said: 

The shingle market is in excellent shape, so far as de- 
mand and anes are concerned, with $2.10 and $2.50 being 
quoted to the east and indications that prices may advance. 
Most of the shingle mills are shut down, whether they were 
disposed to agree to a concerted shutdown or not. The 
severe weather coupled with the car shortage has put them 
out of business. In lumber the outlook is good for a fine 
rail and cargo trade this spring, dependent solely on ability 
to get shipments off. ‘There are no stocks on hand in the 
east and there are any amount of orders offering in this 
country ; in fact, it is necessary to be pretty careful about 
taking orders these times. The car situation is unimproved. 
We can’t get cars to ship. All kinds of cedar lumber are 
in good demand and cedar logs are bringing $12 and $13 
easily. 

I. N. Hague, president of the Hague Box & Lumber 
Company, left yesterday for California on a business 
trip. 

The Foster Lumber Company has its mill at Kapowsin 
and also its mill at Bismarck shut down. Tke mills shut 
down during the holidays for the annual overhauling and 
following this came the extreme cold snap which made 
it impossible to start up again. There is six inches of 
ice at Lake Kapowsin and all the mills in that locality 
are idle as it is impossible to get out logs. The Foster 
company’s mill at Adna has been running right along 
and is about the only plant on the South Bend branch 
which has been in steady operation. The company’s 
North Shore mill here in the city has resumed operations 
and is running steadily on both rail and cargo business. 
Discussing the market, E. Walker Foster said today: 

There is a good rail inquiry and plenty of orders offering 
right along and there is an improved demand from San 
Francisco. Prices offered are thoroughly satisfactory and 
the market is in fine shape, except for the difficulty, ever 
present, of making shipments. San Francisco is buying 
mostly rough lumber, yard stock and ties. We have sold 
some ties to California but mostly lumber. California 
prices are strong. 

The Tacoma Mill Company will shut down its plant 
Saturday for an overhauling. The mill has now been 
running steadily for two years, excepting Sundays and 
legal holidays. During the shutdown Master Mechanic 
Arthur Hungerford will make a complete inspection of 
the plant from end to end and all necessary repairs and 
improvements will be made. In the line of improve- 
ments a new cover is to be put on the big refuse burner 
and some new machinery is to be installed in the mill. 
Four vessels will leave the plant before the week ends 


with 5,075,000 feet of lumber. The company dispatched 
the bark Servia today for San Francisco with 1,225,000 
feet and has three other cargoes to go, including the 
Chilean bark Yosemite which today finished loading 800,- 
000 feet for Valparaiso. The British ship Fingal will 
finish tomorrow or Saturday with 2,150,000 feet for 
Valparaiso. Several more vessels are on the way, the 
first due being the bark Levi G. Burgess, her cargo 
already having been cut and put on the dock. 

The Newbegin Lumber Company has the ship Emily 
Reed due in port to take about 700,000 feet for San 
Pedro. Part of it will come from the Tide Water 
Lumber Company’s mill. After taking on the lumber 
here the Emily Reed will shift to Eagle Harbor for a 
deckload of creosoted piles. She has a total carrying 
capacity of 1,200,000 feet. 

The Robinson-McGeer Lumber Company filed articles 
of incorporation with the county auditor this week. The 
capital stock is $10,000 and the incorporators are Thomas 
Robinson, George H. McGeer, sr., and George H. 
McGeer, jr. 

The Richardson & Elmer Company has been incor- 
porated this week. The company will deal in lumber. 
Its capital stock is $25,000 and its incorporators are 
Thomas L. Richardson, George A. Elmer and O. D. 
Richardson. 

Frank Selleck, vice president and general manager of 
the Kapowsin Lumber Company, sustained a compound 
fracture of his right leg at XKapowsin one day this week. 
He was brought to the city on a special Tacoma Eastern 
train and taken to a private sanatorium in an ambulance. 

Lake Kapowsin is frozen over to a depth of six 
inches. This is the first time it has been frozen over in 
five years. The company’s mill is idle and ice was being 
cut from the lake and stored in a large icehouse being 
built. Mr. Selleck was superintending the construction 
of the icehouse and was struck on the leg by a falling 
timber. 

The Harding Lumber Company which operates a mill 
on the Tacoma Eastern is getting out a cargo of about 
1,000,000 feet of ties for California. The ties will be 
brought to the waterfront by rail and here loaded on the 
bark Mohican, now thirty-two days out from Kahului 
and fully due. 





ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Jan. 11.—A total of 15,876,648 
feet of lumber was shipped from the three waterfront 
mills of this city in December. The shipments were 
made by the E. K. Wood Lumber Company, the Belling- 
ham Bay Lumber Company and the Puget Sound Mills 
& Timber Company: Twelve vessels carried the lumber. 
Shipments were made to Peru, Chile, Australia, San 
Francisco and San Pedro. 

Henry S. Stine, of Seattle, representing the Barnes- 
Mauk Lumber Company, of Toledo, Ohio, is in the city. 

The ship Charles E. Moody sailed this week with a 
cargo of lumber loaded by the Larson Lumber Company 
for delivery at San Francisco. 

The Bellingham Bay Lumber Company is building a 
new dock 120x500 feet. 

J. H. Bloedel and J. J. Donovan, partners of Peter 
Larson, the millionaire, head of the Larson Lumber Com- 
pany, have been summoned to Helena, Mont., to confer 
with Mr. Larson, who is critically ill. 

The British ship Olive Bank is due at the Bellingham 
Bay Lumber Company’s mill to load a cargo of lumber 
for delivery at Australia. 

The schooner Lyman D. Foster is receiving a cargo of 
lumber for delivery at San Pedro, at the mills of the 
Puget Sound Mills & Timber Company. 

The shingle manufacturers of Whatcom county gave a 
banquet in this city Saturday evening. About fifty 
members were present. E. T. Dobles, secretary of the 
Whatcom County Shingle Manufacturers’ Association, 
acted as toastmaster. The following is the list of toasts: 
‘*General Condition of the Shingle Market,’’ D. H. 
DeCon; ‘‘How to Handle Shingle Weavers,’’ Robert 
Shields. The entertainment committee was composed of 
J. D. Rockety, Thomas Yorkston, J. B. MeMillin, A. 
McLeod and Percy Hood. 

J. H. Bloedel, manager of the Larson Lumber Com- 
pany, of this city, who has just returned from Helena, 
Mont., where he spent several days with Peter Larson, 
president of the company, states that Mr. Larson is 
not neariy as ill as has heen reported in the press dis- 
patches. He is up and about the house and feeling 
quite comfortable and his many friends trust he has a 
long time yet to live. 





NORTHERN WASHINGTON NOTES. 


EVERETT, WASH., Jan. 18.—Unusually cold weather— ~ 


unusual for Washington—carried the mereury down to 
within a few degrees of zero this week and put the 
brake on general operations in a manner not experi- 
enced in these parts for years. With freezing atmos- 
phere the car.shortage and log shortage kept pace, 
until some of the mills—notably the Ferry-Baker Lum- 
ber Company and the Mitchell Lumber Company—de- 
cided to close down for a brief period. Even indoor 
construction on the new plant of the Canyon Lumber 
Company was, of necessity, suspended pending the 
continuation of low temperature. Logging camps have 
not resumed since the holidays, for workings are cov- 
ered deep under snow. This fact will, it is thought, 
result in the closing of many plants, as the log surplus 
is lower now than ever before in the memory of the 
Washington logger. Referring to this condition, Frank 
R. Pendleton said: 

While I am not in possession of carefully compiled fig- 


ures, nevertheless it is safe to assert that never before in 
the history of logging on Puget sound has the surplus been 
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so low as at present. I do not believe the figure is over 
50,000,000 feet, and when it is known that one mill in 
Port Gamble wants to keep about 10,000,000 feet on hand 
all the time you may understand that the surplus is exceed- 
ingly low. Owing to weather conditions the camps have 
been unable to = out any logs. I should not be at all 
surprised if the log shortage condition caused many of the 
mills to close down for a period until camps are able to 
supply—at least in a measure—the demand made upon 
them by mill companies for logs. 

M. J. Clark, of Grand Rapids, Mich., president of the 
Clark-Nickerson Lumber Company and the Mukilteo 
Lumber Company, is here visiting the properties in 
which he is interested. 

Following is the new schedule on lumber prices, 
recently issued by northwestern manufacturers: 


27-INCH TOP DIAMETER AND UNDER. 
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George B. Woodruff, of the Three Lakes Lumber 
Company, situated at Three Lakes, Wash., was here 
on business this week. 


THE INLAND EMPIRE. 





IN THE PINE COUNTRY. 


SPOKANE, WASH., Jan. 19.—Weather conditions that 
have been so long adverse to logging operations have at 
last changed for the better. Plenty of snow and ice have 
made it possible to log on sleighs to good advantage for 
the last ten days. Reports from some sections of the 
Inland Empire indicate that the frequent snow storms 
of late have made skidding in the woods somewhat diffi- 
cult; however, many of the loggers have large quantities 
of logs skidded ahead and are now engaged in rushing 
them to the landings. Lake Ceur d’Alene is frozen over 
for the first time in several years. It is believed from 
present indications that it will be possible to log on 
sleighs for the next two months, as the road beds are in 
excellent condition. 

Official notice has been received at the land office of 
the temporary withdrawal of 188,800 acres of land in 
the counties of Latah and Kootenai, Ida., for the pro- 
posed Palouse forest reserve. 

The Colby, Croyell & Howe Lumber Company is draw- 
ing logs to its mill at Culdesac, Ida., and in the spring 
it will have 5,000,000 feet ready to run down the 8-mile 
flume to the sidings. This will save 18,000 in hauling 
to the railroad. : 

Washington lumbermen will be well represented in the 
state legislature. Out of a total of 111 members in the 
senate and house, the lumbermen will have twenty, in- 
cluding some of the ablest leaders in both houses. There 


are a number of matters of special interest to the lum-. 


bermen of the state to come up in the legislature this 
session. 

Lumbermen operating in the district of Spokane are 
complaining that it is difficult to secure woodsmen this 
season and an advance of fully 25 percent in wages has 
been secured by the men. To secure good men it is 
necessary to pay as high as $40 or $50 a month and 
board, while last year men could be secured for $25 to 
$30 a month. The inerease of wages taken with the in- 
creased cost of living is likely to cause an advance in 
the prices of lumber in the near future. 

Scheme to Catch Logs. 


For the purpose of catching 6,000,000 feet of sawlogs 
which lie scattered along the Wenatchee river, as a result 
of the recent floods in central Washington, the Lamb- 
David Lumber Company has adopted a novel scheme. 
The mouth of the Wenatchee river will be fenced by a 
line of logs to prevent the logs getting into the Columbia 
and the dam at Leavenworth will be filled to the greater 
capacity and then turned loose. The rush of water 
from the dam will be large enough to float the logs 
along the stream, and the expert log drivers will work 
the itinerant logs into the current. From here they 
will be carried to the mouth of the Wenatchee. The Great 
Northern is to be built to the mouth of the river, where 
the logs will be loaded and carried back to Leavenworth, 
a distance of twenty miles. 

Stumpage prices have increased from 40 to 50 cents 
a thousand feet the last few months, this being brought 
about by the demand for timber land. Other advances 
are looked for. Agents for a Michigan firm, said to be 
independent of the Weyerhaeuser syndicate or other com- 
bination are taking options in Oregon, Washington and 
Idaho, and the knowing ones say this will mean another 
series of mills in the three states named. The C. H. 
Nichols Lumber Company, which has operated nearly 
half a century at La Crosse, Wis., will, it is officially 
announced, change its base of operations to western 
Washington. 

New Railway Factor. 

Another factor is the Chicago, Milwaukee & St. Paul 
Railway Company, which is extending its lines from 
Glenham, S. D., to Puget sound by way of Montana, 
Idaho and Washington. Millions of feet of timber, lum- 


ber and ties will be used on this line during the next 
two or three years and most of it will come from the 
forests of the three states named. Contracts have al- 
ready been signed for 20,000,000 feet at Plains, Mont., 
the price being $15 a thousand for the mill run. D. 
Ferguson and associates announce that they will build a 
mill on Lake Whatcom, near Silver Beach, Wash., to 
cost $75,000, with an output of 100,000 feet of lumber 
and 140,000 shingles a day, while the Montana Lumber 
& Manufacturing Company has decided to increase its 
capital stock from $50,000 to $100,000, the additional 
funds to be used in the betterment of the plant. The 
Lincoln Creek Lumber Company at Centralia, Wash., 
will also increase its capacity. W. H. Thompson, a 
lumberman of Wisconsin, has bought the controlling in- 
terest and will take charge as general manager. 


Big Timber Deals. 


The Drew Lumber Company of Muscatine, Iowa, and 
a syndicate of Portland capitalists have bought 75,000 
acres of timber lands in western Oregon tributary to 
the Suislow river. The deals were closed by Henry 
Turrish, of Duluth, Minn., and 8. Allen, of Eugene, 
Ore., the average price being $12.50 an acre. It is given 
out that several big mills will be established. J. A. 
Merritt of Niagara Falls, N. Y., third assistant post- 
master general under President McKinley, and his asso- 
ciates have bought 300,000,000 feet of standing timber 
and will soon erect a large saw mill near Albany, Ore. 
The R. S. Valentine Lumber Company, operating in 
northern Idaho, has also bought 1,000,000 feet of saw 
timber near Rathdrum, and eastern lumber concerns 
have also bought timber tracts, valued at $1,100,000 
from M. B. Rankin of Portland, and it is given out 
that a mill be opened somewhere in Klamath county. 
Extensive improvements are also being made by the 
Weyerhaeuser Timber syndicate and the Canyon Lumber 
Company, the latter building six miles of railroad from 
its timber holdings to the mill at Everett, Wash. 

The Five States Timber Company, recently incorpor- 
ated in Idaho, by Louis L. Luse, Claude Z. Luse and 
Lyman T. Powell of Wisconsin, with a capital of $100,- 
000, purposes acquiring timber lands in Shoshone county 
and operating a mill this year, and the Eureka Lumber 
Company of Whitefish, Mont., will cut much timber at 
Trego this season. The logs will be floated down Fer- 
tine creek to Eureka, Mont. 

The Colby, Coryall A. Howe and the Lapwai Lumber 
Companies are figuring on cutting 10,000,000 feet in 
their mills this fall at Winchester, Ida., where O. W. 
Click and Quincy Click of Missouri, who have leased the 
Minonert saw mill for two years, also expect to operate 
extensively. B. D. Latham, of Minnesota, and his asso- 
ciates in Spokane have bought 3,000 acres of timber 
land and the saw mill at Barrett, Ore., where they will 
cut lumber for the coast trade. The Clearwater Timber 
Company has also bought 1,120 acres of timber land for 
$12,400 near Lewiston, Ida., and will operate a mill in 
the North Fork of the Clearwater river. The Cowlitz 
River Timber & Logging Company, headed by W. O. N. 
Morrison, formerly of Belvidere, Lll., has bought 20,000,- 
000 feet of red fir, and will cut it in the company’s mill 
at Portland. 

The Product of 1906. 


J. A. Ferguson, commissioner of the board of labor, 
agriculture and industry for Montana, has issued a 
report that the product in 1906 was 327,414,694 feet, 
an increase of 53,078,675 feet over 1905. Flathead 
county leads with 44.35 percent. The lumber output of 
the state exclusive of shingles and lath in 1906 is valued 
at 3,524,770, or an average of $10.77 a thousand feet, 
against $2,692,024, or $9.81 a thousand feet in 1905. 

E. F. Cartier Van Dissel, manager of the Phenix 
Lumber Company, recently spent several days looking 
after logging operations on its new line of railway in 
the vicinity of Springdale. Mr. Van Dissel reports good 
progress in the matter of securing an adequate supply 
of logs for next season’s run. 

The first annual meeting of the Ceur d’Alene Timber 
Protective Association was held in the office of A. L. 
Flewelling in this city January 10. The following offi- 
cers were elected: President, A. L. Flewelling; vice 
president, J. P. McGoldrick; treasurer, O. C. Rice; sec- 
retary, R. C. Lammeres. Directors: A. L. Flewelling, 
J. P. McGoldrick, O. C. Rice, R. B. Stack, F. J. Davies, 
A. Lansing and C. M. Crego. A. L. Wundlich, of St. 
Maries, Ida., was appointed chief fire warden for the 
ensuing year. The cost of the patrol system last year 
was reported by Warden’ Wundlich to be 314 cents an 
acre. 

Reports from Lewiston state that a party of surveyors 
are at work in the vicinity and from all appearances 
are prepared to operate in that section for some time. 
It is the belief of the residents that Harriman is plan- 
ning a second line of railroad across that section of 
Idaho which is now crossed by the Northern Pacific only. 

The McGoldrick Lumber Company closed down its saw 
mill January 9, after a long run which started January 
1, 1906. The amount of lumber manufactured during 
the year is reported as in the neighborhood of 
40,000,000 feet. The mill will immediately be over- 
hauled and prepared for next season’s run. President 
McGoldrick states that everything is ready to make rapid 
progress on the necessary repairs, and expects to have 
the mill ready for operation by March 1. 


Movements of Lumbermen. 


Robert Slaughter, of the Central Lumber Company, 
Hudson, Wis., also a stockholder in the Cascade Lumber 
Company, North Yakima, stopped off here and will 
spend a few days in the city before leaving for Yakima. 

J. P. Reardon, sales manager and stockholder in the 
McGoldrick Lumber Company, is on his way to Min- 
neapolis and other eastern points on an extended busi- 
ness trip. 

















[EAST MICHIGAN. | 


Cork Pine 


There is no other as 
soft as Shoppenagons. 








We are the exclusive manufac- 
turers and by maintaining con- 


stantly a well assorted stock are 
in position tc fll orders with little 
delay. 


Write today for prices, 


Salling, Hanson & Co. 


We use Telecode. GRAYLING, MICH, 

















Johannesburg 
Manufacturing Co. 


WHOLESALE 


Hemlock, 
Birch, 


Basswood. 





Maple, 
Beech. 
Elm, 


WRITE US FOR PRICES. 


Johannesburg, Michigan. 


—S> 
Buyers of HEMLOCK 


who find it difficult to anticipate their 
future wants and are thereby handi- 
capped on rush orders should note that 
we operate continuously and our mills 


Run the Year Round 


enabling us to get out special bills with 
little delay. We cut up to 44 feet in 
length. Also manufacture Hardwood 
Lumber and Lath. Mixed Cars 
when desired. 


The Kneeland-Bigelow Co. 


BAY CITY, MICH. 



























































We Can Ship 
Mixed Orders 


without unnecessary delay as we own and operate 
our own mills, and by carrying well assorted stocks 
can ship in addition to 


White Pine Lumber— 

Red Cedar Bevel Siding, 
Dimension Shingles, Worked 
Mouldings, Maple Flooring 
and K. D. Frames. 


Prices on Request, 


E.B. Foss& Company, 


MANUFACTURERS, 


Goesntages sare BAY CITY, MICH. 
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@ We want to move quickly:— 


25 cars 2 in. No. 3 Hemlock. 
5 cars 2x4 and wider 4 and 6 ft. Nos. 1 and 
2 Hemlock. 
cars 2x10 10 to 16 ft. No. 1 
18 cars 2x12 10 to 16 ft. No. 
cars 2x10 10 to 16 ft. No. 
cars 2x12 10 to 16 ft. No. 


= 
N 


Hemlock. 

1 Hemlock. 

2 Hemlock. 

2 Hemlock. 

Above can be resawed if desired. 

20 cars 1-in. Log Run Soft Elm. 

- cars 1!/2-in. No. 1 Common and Better Soft 
m. 


30 cars 1-in. No. 1 Common Birch. 


All above is bone dry and we can make im- 
mediate shipment. 


Mason-Donaldson Lumber Co. 


RHINELANDER, WIS, 


oro 


ay 














“ain 


Dry Hemlock Dimensions & Boards 


Can ship in mixed cars with Lath, Basswood Siding 
and Ceiling, Hardwood Flooring and 
Cedar Shingles. 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 






















Fi FOR QUICK SHIPMENT :— . 


328,000 feet 2x4, 6 to 20 No. 1 Hemlock 
0 '* 2x6, 6 to 22 No. 1 Hemlock 
700,000 '* 2x8, 6 to 24 No. 1 Hemiock 
440,000 ** 2x10, 8 to 22 No. 1 Hemlock 
320,000 “ 2x2, 8 to 24 No. 1 Hemlock 
200.000 ‘' 3x8, 10, 12, 12 to 18 No. 1 Hemlock 
364,000 * 4-4, 4-6, 6-6, 6-8, 8-8, 10 to 24 No.1 Hemlock 
** 4to12 in. 10 ft. and longer, No. | Hemlock Boards 
- 800,000 '' 2-4 to 2-12, 10 to 20 No. 2 Hemlock; also Hemlock 
Lath and Basswood Siding. 


Barker & Stewart Lumber Co 








a WAUSAU, WIS. . 





Hemlock, Hardwood, 
Lath and Shingles. 


On Wisconsin Central Railway, near Glidden. 


THE NASH LUMBER COMPANY, 
SHANAGOLDEN, WISCONSIN. 
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[ WHITE PINE and HEMLOCK) 


LUMBER IN MIXED CARS, also 
LATH, SHINGLES, POSTS. 


Sawyer-Goodman Company, 














= 





MARINETTE, WISCONSIN. ») 





A COMPLETE STOCK OF 


wisconsin” HARDWOOD LUMBER 


FENWOOD LUMBER CO., 
WAUSAU, WIS. 





It makes long messages 
short. It pays for itself 
many times over in the 
course of a year, It isin- 
dispensable to every lum- 
r office. It is used by 
leading lumbermen ev- 
erywhere. Descriptive 
circular and sample 
nw pos’ d, $5.00 per copy. 
copies, $12.75. wend ye 


American Lumberman, 315 Dearborn St., Chicago. 


American 
Lumberman 
Telecode 


ages free for the asking. 
Two copies, $9.00. 


A. W. Lammers, of the 8S. H. L. Lumber Company, 
has returned from a trip to Chicago and other eastern 
points. 

E. H. Polleys, of the Proudfit-Polleys Lumber Com- 
pany, Lincoln, Neb., is visiting the manufacturers and 
wholesalers of lumber in this vicinity. 

Edgar Dalzell, for many years in the employ of the 
Cloquet Lumber Company, Cloquet, Minn., now sales 
manager and stockholder in the C. A. Smith Lumber 
Company, one of the largest operators at Minneapolis, 
stopped off here while touring the west and spent two 
or three days visiting old acquaintances. Mr. Dalzell 
will visit the coast cities and return via Salt Lake. 

The Fidelity Lumber Company held its annual stock- 
holders’ meeting on January 8. All of the old officers 
were reelected and the capital stock of the company was 
increased from $400,000 to $500,000. N. A. Smith, 
stockholder and traveling salesman for the company, was 
in attendance, leaving for his home at Minneapolis Jan- 
uary 12. 





IN THE KOOTENAI COUNTRY. 

Sanp Point, IpA., Jan. 18.—Owing to the snow block- 
ade in Montana the Great Northern is unable to furnish 
any cars whatever for shipments, the local agent giving 
notice the first of the week to the Humbird Lumber Com- 
pany that no cars could be furnished until further 
notice. The Northern Pacific is doing the best it can 
with the car shortage, and Manager Humbird states that 
the car conditions on that road are improving a little. 
John A. Humbird, president of the Humbird Lumber 
Company, arrived in the city from St. Paul Wednesday, 
accompanied by Mrs. Humbird. J. W. Humbird of Cum- 
berland, Md., a brother, will join Mr. Humbird here 
tonight and the two will proceed to the Chemalis 
(Wash.) mill of the company. J. W. Humbird is accom- 
panied by his son Elder and after their trip to the coast 
they will proceed to California. Mrs. John A. Humbird 
will remain in Spokane as a guest of her son, T. J. 
Humbird, while Mr. Humbird is on his trip of inspection 
to the coast. 

The cold weather has been ideal for logging but there 
is too much snow in the woods for good skidding and a 
further snowfall, which is threatening, will place an 
embargo on skidding operations. Before the recent cold 
snap (when the thermometer went to 10 below and re- 
mained there for four days, being the coldest wave expe- 
rienced here in many years) lumber operations had ad- 
vanced to about the same point they had a year ago at 
this time and the season had been reasonably satisfac- 
tory up to that date. 





WESTERN MONTANA NEWS. 

MIssouLa, Mont., Jan. 19.—The Montana Land & 
Lumber Company, a Nebraska corporation which was 
organized recently, has filed its articles with the secre- 
tary of state naming Ed Donlan, of Missoula, as state 
agent. The concern is made up of lumbermen from 
Nebraska and Montana and is capitalized for $100,000. 
The incorporators were E. H. Polleys, W. T. Aul, L. E. 
Southwick, W. H. Proudfit, R. S. Proudfit and W. E. 
Polleys, of Lincoln, Neb., and Ed Donlan, of this city 
E. H. Polleys is president; Ed Donlan, vice president; 
W. E. Polleys, secretary and treasurer. The company 
has already acquired a tract of timber in western Mon- 
tana and will acquire more with the purpose of eventually 
engaging in lumber manufacturing. Messrs. Proudfit 
and Polleys are members of the firm of Polleys & Proud- 
fit Lumber Company, wholesalers of western lumber, with 
headquarters at Lincoln, Neb. Mr. Donlan is a lumber 
manufacturer whose mills are located on the Northern 
Pacific west of here. E. H. Polleys is a former Minne- 
sota and Wisconsin lumberman, who was for five years a 
resident of this city, when he traveled on the road sell- 
ing lumber for the Big Blackfoot Milling Company, of 
Bonner. 

Another lumber concern which was recently incor- 
porated with headquarters in this city is the Crescent 
Lumber Company. The incorporators are R. M. Cobban, 
R R. Jones and George H. Casey. This concern has a 
saw mill on Rattlesnake creek and owns considerable 
timber. The capital of the company is $250,000. 

George Gardner, for some years lumber traveling sales- 
man for the Carpenter-Lamb Company, Minneapolis, has 
taken charge of the mills of the Mann Lumber Company 
at Henderson, Mont., recently bought from Donlan & 
Henderson. 


SOBER 
INLAND EMPIRE LUMBERMEN EXPECT TO 
BREAK RECORDS. 

SPOKANE, WASH., Jan. 21.—Lumbermen and mill own- 
ers in the Inland Empire expect to break all previous 
records in the production of lumber during 1907, as it is 
expected there will be relief from the present car shortage 
soon after members of the Interstate Commerce Commis- 
sion conclude their investigation. The output in 1906 
was over the 1,000,000,000 mark, the B. R. Lewis Com- 
pany’s mills alone cutting nearly 50,000,000 feet, while 
the saw mill Phenix and the McGoldrick company put 
out as much more. The Lewis company is installing a 
40 saw gang and a 100-horsepower Corliss engine, while 
the McGoldrick, Phenix, Washington Mill, Humbird 
and Musser companies are also enlarging their plants 
and making improvement in equipment. The Potlatch 
Lumber Company, which has 2,000 men in its employ in 
the woods and mills at Potlatch, Ida., will be another 
important factor in lumber production in the Inland 
Empire and supplementing this will be the Monarch 
Timber Company, which has just acquired timber tracts 
valued at $6,000,000 in the St. Joe and St. Maries val- 
leys in Idaho. Smaller concerns in eastern Washington, 
northern Idaho, northeastern Oregon, and southern Brit- 
ish Golumbia are also making preparations for large 








cuts, and from 1,500,000,000 to 1,750,000,000 in 1907 
does not appear to be out ‘of the question. 


OREGON. 


OREGON LUMBER NEWS. 


PoRTLAND, ORE., Jan. 19.—That strong effort will 
be made to defeat the bill prepared by the Oregon & 
Washington Lumber Manufacturers’ Association, pro- 
viding for reciprocal demurrage and a state railroad 
commission to be appointed by the governor, is already 
evident, although the state legislature has been in 
session but three days, having convened Monday and 
adjourned for the week Wednesday afternoon to en- 
able the state printer to catch up with the printing 
of the first batch of bills. The bill upon which the 
hopes of Oregon’s millmen and producers and ship- 
pers are centered is No. 2 on the house calendar. It 
was introduced early in the session, to the end that 
its merits may be thoroughly considered and any effort 
to defeat it thwarted. It has many friends in the 
house, and also some in the senate, but this does not 
by any means imply that it will have smooth sailing. 
On the contrary,-it had hardly been launched before 
breakers were sighted in the shape of other transpor- 
tation bills, ostensibly calculated to cure the car short- 
age evil but in reality, it is believed, designed to 
befog the issue and delay action through the multi- 
plicity of measures. In addition to four rival bills 
already introduced, the foes of the bill prepared by 
the lumber manufacturers and indorsed by Portland’s 
commercial organizations are endeavoring to encom- 
pass its defeat by making it a political issue, con- 
tending that too much power is given a democratic 
governor by an overwhelmingly republican legislature. 
Again, the specious argument is advanced that a recip- 
rocal demurrage law will result in the absorption of 
all the smaller independent railroads in the state by 
the large transcontinental roads. The big systems, it 
is argued, by refusing cars to the small roads that 
are unable to maintain sufficient rolling stock to meet 
traffic demands, could force the latter into bankruptcy, 
which would mean eventual absorption. Thus it is to 
be seen that if the railroad legislation desired goes 
through it will.not be without a struggle. It is be- 
lieved, however, that when the final struggle comes 
the bill framed in the interest of producers, manufac- 
turers and shippers will be found to have enough 
stanch friends in the legislature to insure its enact- 
ment. The session of the legislature is yet young, and 
by the time all the railroad bills are threshed out, no 
doubt some legislation calculated to discipline the rail- 
road companies will result. 

Of the four other railroad bills introduced in the 
house, one provides for reciprocal demurrage and a 
railroad commission to be appointed by the governor, 
state treasurer and attorney general; two others pro- 
vide for elective commissions only, and the fourth 
deals with maximum freight rates alone. From the 
fact that not a single railroad bill has yet been intro- 
duced in the senate it would appear that the storm 
center of the battle for remedial railroad legislation 
will be in the upper branch of the legislative assem- 
bly. This may not signify that the bill desired passed 
has no friends in the senate, but it probably does mean 
that the railroad interests place more dependence upon 
the senate than upon the house in their purpose to 
defeat hostile legislation. 

Among the new concerns that have become active 
factors in the handling of Pacific coast timber lands 
is the Northwestern Guarantee & Trust Company, of 
Portland, with offices in the Lumber Exchange build- 
ing. Although in business but a short time, this 
company has already established connections that en- 
able it to meet the wants of timber buyers with 
dispatch. 





Car Shortage Situation. 


Although the last two or three weeks have shown 
a slight improvement in the car shortage situation in 
this state, the supply of cars remains practically a 
drop in the bucket of demand. According to the last 
reports received by the secretary of the Oregon & 
Washington Lumber Manufacturers’ Association from 
sixty-four mills, the total number of cars these mills 
are short at the present time is 2,656, apportioned 
among the various railroads as follows: Northern 
Pacific, 452; Oregon Railroad & Navigation, 566; 
Southern Pacific, 1,638. The total number of cars 
received by these mills since December 5 was 384, 
which was just 6.35 percent of the requirements of 
these mills. Since December 5 twenty-six mills report 
an increase in unfilled orders and fourteen more mills 
have shut down on account of the car shortage. Thus 
it appears that the interior mills are in practically 
as bad shape as ever. 

A. C. Dixon, sales manager of the Booth-Kelly Lum- 
ber Company, operating four of the largest mills in 
the Willamette valley, reports that his company could 
use 600 cars a month and last month received but 
forty-two. As a result of the inability to get cars two 
of the company’s plants have been shut down and the 
eut of the other two greatly curtailed. 


His Ties Tied Tight. 


There is a small mill in the Willamette valley that 
has been occupied for some time in cutting railroa: 
ties. There is a strong demand for ties just now 
owing to extensive construction operations in the rail 
road world, and present prices range from $12.50 to 
$15 a thousand feet, board measure. The owner of 
the mill referred to thought he had a small fortune in 
sight as a reward for his labor until he came to the 
problem of marketing his product. Being unable to 
get cars through correspondence, he came to Port- 
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land to take up the matter with the proper railroad 
officials direct. After being buffeted about from one 
department to another for two days he found himself 
in the august presence of the purchasing agent of the 


-company. This suave official explained to him the car 


shortage situation, which he already knew, but rather 
than send him away disappointed, magnanimously 
offered to furnish cars upon condition that he would 
sell his ties to the Southern Pacific Railroad Company 
at $8.50 a thousand feet. To pay more than this for 
the ties, the official explained, would bring the mill 
in question into competition with the three or four 
mills operated by the railroad company which are also 
busy getting out railroad ties. 

Such are the troubles of some of the small lumber 
manufacturers in this state who are bottled up by the 

situation. 
Small Mills Selling Agency. 


fhere is a movement on foot among the owners 

the smaller local and Willamette valley mills to 
stablish and maintain in this city a central selling 
veney for the marketing of their entire products. 
(his ageney will naturally have eastern connections. 
‘rom the fact that the small output of the smaller 
mills does not warrant the employment of traveling 
selling agents it is believed that the combination plan 
will fill a long felt need. It will reduce the cost of 
marketing to a minimum and enable the smaller mills 
—by combining their products—to fill orders that now 
can only be taken care of by the large mills. This 
plan has been successfully worked in the eastern part 
of the state, where the Eastern Oregon White Pine 
Agency markets the products of the large majority of 
the eastern Oregon mills. 

Lumber Fleet En Route. 


Never in the history of the lumbering industry on 
the Columbia and Willamette rivers has the lumber 
fleet engaged in the foreign and coastwise trade been 
so large as it is at the present time. There are five 
large vessels either loading foreign or under charter 
to load foreign. It is the coast fleet, however, that 
shows the greatest numerical strength. In addition 
to about twenty vessels loading at the Portland and 
lower Columbia river mills at the present time, the 
following formidable lumber fleet is en route to these 
cargo mills: 

Bark Agate, schooner Alumna, schooner Alice McDonald, 
bark Big Bonanza, schooner Americana, bark C.:B. Kenney, 
barkentine Echo, barkentine Chehalis, schooner C. 8. Holmes, 
schooner Churchill, schooner Alvena, ship Berlin, schooner 
Henry Wilson, ship Oriental, schooner Jrebe, schooner Mahu- 
kona, ship McLaurin, ship John Currier, schooner Sanbuena- 
ventura, schooner Susie M. Plummer, bark B. P. Cheney, 
barkentine Puaho, bark Pamamita, schooner Inca, schooner 
Virginia, schooner W. F. Jewett, schooner Louis, schooner 
Marconi, barkentine Lahaina. 

_ The foreign lumber fleet enroute consists of the Brit- 
ish steamers Strathclyde and Wandsworth, the German 
steamer Tiberious and the Norwegian steamer 7hyra. 


Movement of Vessels. 


In consequence of the recent cold snap, resulting in 
filling the Columbia river with ice floes, the Columbia 
river lumber fleet has not been so very active the last 
week. However, a few of the coasters got away. Among 
them were the steamers Johann Poulsen and Santa Ana, 
loaded at the mill of‘the Inman-Poulsen company, and 
the steamer San Mateo, loaded at the Eastern & Western 
lumber Company’s mill. These vessels headed for San 
Francisco. The schooner J. H. Lunsmann, with a cargo 
of 1,300,000 feet, loaded at the mill of the Portland 
Lumber Company, and the schooner F. S. Redfield, with 
a cargo of 515,000 feet, loaded at Flavel, left for San 
Pedro during the week. The steam schooner Nome City, 
with a cargo of 900,000 feet, was another San Fran- 
cisco departure from this city. At Linnton the British 
bark Oweenee is loading for Valparaiso and the Rus- 
sian ship Fennia has just arrived in for a cargo either 
for Valparaiso or Iguique. 


Movements of Millmen. 


B. W. Reed, of the Rainier Mill & Lumber Company, 
has returned from a brief business trip to the Bay city. 

W. R. Hume, of the Tongue Point Lumber Company, 
of Astoria, spent several days in this city this week, 
combining business with pleasure. 

O. M. Clark, of the Clark & Wilson Lumber Company, 
of Linnton, left today for San Francisco to be gone a 
week or ten days. 

F. C. Knapp, manager of the Peninsula I'umber Com- 
pany, of this city, and treasurer of the Oregon & Wash- 
ington Lumber Manufacturers’ Association, expects to 
leave next week for the east. He will be gone several 
weeks. 

F. H. Ransom, of the Eastern & Western Lumber Com- 
pany, of this city, has made plans to spend a well earned 
vacation at Honolulu. He expects to leave within the 
next two weeks, 

Secretary Sheldon, cf the Oregon & Washington Lum- 
ber Manufacturers’ Association, returned Wednesday 
from Minneapolis, where he went to attend the funeral 
of his father, A. C. Sheldon. 

Oo. Storey, of the Storey-Bracher Lumber Com- 
pany, of this city, spent the last ten days on the Sound 
looking after the timber interests of the firm in the 
Evergreen state. 

A. C. Dixon, sales manager of the Booth-Kelly Lum- 
ber Company, Eugene, spent several days in Portland 
this week looking after the fortunes of the reciprocal 
demurrage bill fathered by the Oregon & Washington 
Lumber Manufacturers’ Association. 

Ben W. Reed, the well known Rainier lumberman, 
was in Portland this week buying supplies. 

T. C. Crawford, wealthy lumberman of Menominee, 
Mich., is at the Portland hotel, aceompanied by his wife 
and two daughters, 
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FROM THE GOLDEN GATE. 

San FRANcisco, CAu., Jan. 19.—The building outlook 
for this city and vicinity for the present year is very 
promising, and the prediction that 1,000,000,000 feet of 
lumber annually would be required for rebuilding pur- 
poses for several years after the fire seems to be borne 
out by the facts. The total valuation of building opera- 
tions for which construction permits were issued dur- 
ing 1906 was $39,254,467. Of this amount about $32,- 
000,000 has been initiated since the April fire. The De- 
cember permits were not quite equal in total valuation 
to those of November. 

The presence of heavy ice in the Columbia river for 
several days has suspended navigation and no lumber car- 
goes can be dispatched from Portland to San Francisco. 
If the blockade continues it will have an effect on 
freights of lumber carriers here. Some of the salmon 
packet ships that have been in the lumber trade since 
returning from Alaska last fall will miss an expected 
additional trip with lumber, owing to the blockaded 
river. They will soon have to begin overhauling for the 
coming salmon season. The local lumber yards do 
not feel inclined to buy much stock at present prices 
with the possibility of a decline from oversupply and 
weaker freights. 

The machinery is being installed in the Loma Prieta 
Lumber Company’s new saw mill at Hinckley creek, 
Santa Cruz county, which will be placed in operation 
early this season. 

The Miami Lumber Company, which purchased the 
Hadley mill property on Tillamook bay, Oregon, is 
enlarging the plant from a daily capacity of 56,000 
feet to 75,000 or 80,000. A double saw mill equipment 
has been purchased. It includes one band mill and one 
big Allis-Chalmers circular mill. The Ganahl Company, 
at 22 Market street, room 10, represents locally the new 
concern, which has 5,000 acres of fine fir timber in Tilla- 
mook county. 

The Redwood Manufacturers’ Company, with a large 
plant and yards at Black Diamond, Cal., has moved its 
local offices from the Monadnock building to its new 
corrugated iron warehouse building at 453 Bryant street, 
where Andrew Swickard and R. Stuart Browne can be 
found booking orders for redwood tanks and the red- 
wood stave pipe manufactured under the name of the 
Excelsior Wooden Pipe Company. A good deal of stock 
is carried at the new place. 

Selwyn Eddy, president of the Pacific Lumber Com- 
pany, has gone to Aberdeen, Wash., to be present at the 
launching of the new steam schooner Temple E. Dorr, 
the hull of which has just been completed at the 
Matthews shipyard. The new craft, which has a carry- 
ing capacity of 350,000 feet of lumber, will be loaded 
and towed to San Francisco to have her machinery in- 
stalled at the Risdon Iron Works. A sister ship for the 
same company, to be known as the William H. Murphy, 
is also under construction by Matthews. She will be an 
oil burning steam schooner of 850,000 feet capacity. 

While the Pacific Lumber Company is not bidding 
for much eastern business now and is trying to finish up 
with its old orders, as soon as it has caught up it will 
make things hum. On account of its increased facilities 
for shipping redwood lumber to San Francisco and 
Los Angeles for reshipment, consequent upon securing 
a fleet of five steam schooners adapted to this trade, 
there will be no delay in handling. A planing mill, 
which is being erected in the company’s new yard in 
Oakland, will enable the filling of orders for surfaced 
stock once more. 

John H. Prideaux, Vicegerent Snark of Heo-Hoo for 
the northern district of California, recently returned 
from an unexpected trip to Pennsylvania, caused by the 
illness and death, on December 29, of his mother, Rose 
Prideaux, aged sixty-two years, at Parkers Glenn. The 
funeral took place in this city on January 12, at Mr. 
Prideaux’s residence, and the interment was at Cypress 
Lawn. Mr. Prideaux, who holds a position of responsi- 
bility with the Charles Nelson Company, has the sympa- 
thy of a host of friends in his bereavement. 

The Graham Steamship, Coal & Lumber Company, 
capitalized at $5,000,000 and backed, principally, by Los 
Angeles capitalists, has established headquarters in the 
Douglas building. It is proposed to begin cutting the 
150,000 acres of timber owned on Graham island, Alaska, 
and to establish box factories in San Francisco and Los 
Angeles. A large saw mill on Graham island is 
projected. A fleet of vessels is to be secured to carry 
lumber and coal from the company’s mines, which are 
now being developed in Alaska, to San Francisco and 
San Pedro. B. F. Graham is president of the company, 
C. M. Shannon vice president, and W. J. Doran secre- 
tary. E. Randolph and Henry Strine, of San Diego, 
are directors. 

J. D. Rounds, a lumber dealer of Binghamton, N. Y., 
is a guest at the St. Francis hotel. 

F. M. Clough, manager of the Diamond Match Com- 
pany’s large plants at Chico and Stirling, Cal., is in 
the city with a party of friends. 

C. B. Shaver, of Fresno, who has charge of the exten- 
sive lumber interests of the Fresno Flume & Irrigation 
Company, is visiting in San Francisco. 

The McCloud River Lumber Company’s annual meet- 
ing, at which officers were to have been elected for the 
ensuing year, resulted in an adjournment to some future 
time. A call has been issued for a special meeting of 
the McCloud River Railroad Company’s shareholders in 
March next for the purpose of voting an increase of 
$1,200,000 in the capital stock. Such preliminary action 
would be necessary before a bond issue of an equal 
amount could be authorized. Additional funds are to 
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Hemlock. 
with Hemlock. 


We would like to Move 


the following items of Hemlock, 
and if you are interested, ask 
us for prices. 


3 Cars, 2x4-6’ No. 1 Hemlock. 

5 Cars, 214-8’ No. 1 Hemlock. 

8 Cars, 2x6-8’ No. | Hemlock. 
10 Cars, 2x6-10’ No. 1 Hemlock. 

| Car, 2x6-18’ No, | Hemlock, 
3 Cars, 24-6’ No. 2 Hemlock. 
2 Cars, 2x6-18’ No. 2 Hemlock. 
3 Cars, 2x10-18’ No. 2 Hemlock, 
10 Cars, 2x12-12’ No, 2 Hemlock. 
(0 Cars, 2x12-14’ No. 2 Hemlock. 
2x12-18’ No. 2 Hemlock. 
3 Cars, 2x12-20’ No. 2 Hemlock. 


We have a large stock of other sizes, both 
No. I and No. 2 Hemlock, and want your 
inguiries for anything you may Want in 
We also have a small stock of 
Pine which can be shipped in the same car 
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A. F. Hollen, Pres. 
F. H. Goff, Vice-Pres. 


The Cleveland-Sarnia Saw Mills Go. 


Manufacturers and Wholesale Dealers in 


TIMBER, LUMBER AND LATH. 


Special Bills cut to order in White Pine and Norway, 
any length from 10 ft. to 60 ft. long. 


SARNIA, ONTARIO. 


J. M. Diver. Gen’l Mgr. 
E. C. Barre, Ass’t Mgr. 


LIMITED 








Cesoketon Lasonic 


CROOKSTON, BEMIDJI, ST. HILAIRE, MINN. 


CHICAGO OFFICE, 1rorz Marquette Bidg., Phone, Central 8183. 
MILWAUKEE OFFICE, 602 Wells Building, Phone, Main 1910, 


GENERAL OFFICE, BEMIDJI, MINN. 


MILLS AT 














Cut full width and thickness. Mixed cars to retail trade. 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 


OUR SPECIALTIES 


Pattern Lumber, 
Box Mater ial, 
Factory Stock 
Beveled Siding, 


Wisconsin Cork Pine 














AMERICAN LUMBERMAN TELECODE ¥.S5,55 ston? 


Send for information to AMERICAN LUMBERMAN, Chicago, IIL. 


AMERICAN LUMBERMAN. 


JANUARY 26, 1901. 
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White Cedar 
Posts and Puts 


are what we have to 
offer now. Before 
placing your orders, 
write us for prices. 
They are right. 





Our stocks are complete and 
we ship promptly. 


DULUTH LOG COMPANY, 


Wholesalers and Manufacturers. 
213-214 Palladio Building, DULUTH, MINN. 








ALL WHITE PINE 


300000 ft. 4'’ No. 3 Fencing, 8 to 18’ mixed. 
125000 '§ 4 No.2 “ 6 to 16’ W. Pine, 
175000 ** M. W. No. 3 Boards, 6, 8 and 10’, 
40000 ** 3x12-16 White Pine 

300000 ‘' 134 Shop Common. 

100000 ‘* 114 D Select and Better, 


C&B AND BETTER SIDING—CAR LOTS. 





Bovey-De Laittre Lumber Co. 
MINNEAPOLIS, MINN. 


ANYTHING HERE YOU WANT? 


We have the following items in stock and those 
ordering early will get prompt service: 


5-4, 6-4, 8-4 D Select. No. 5 Boards, 

4” and 6” Bevel Siding. 4 No. 2 Mixed Lath. 

4’, 6’, 8’ D and Better. 4’ No. 3 Mixed Lath. 

4’, 6’, 8’ No. 1,2,3 Com. | 32” No. 1 and 2 Mixed Lath. 


Prices upon request. 


The Waters-Clark Lumber Co. 


WHOLESALE LUMBER. 


303-4 Exchange Building, 








DULUTH, MINN. 











The R. T. Jones Lumber Co. 


NORTH TONAWANDA, N. Y. 


Wholesale WHITE PINE LUMBER 


We are conveniently located to make quick delivery to 
all Eastern points. Our stock is large and complete. Send 
us you inquiries and orders. 














WHITE PINE 


LUMBER, SHINGLES and LATH. 


It will pay you to get our prices. 


BRADLEY, MILLER & CO. 
West Bay City, Mich. 




















Our stock is large and complete. a 





be raised for further extensions of the railroad which 
is being constructed to Klamath Falls. 

The steam schooner Sequoia, which has been operated 
in the coasting lumber trade by the Charles Nelson 
Company, of San Francisco, ran on the rocks near the 
north jetty of Humboldt bay, January 18. The vessel, 
which was bound for Eureka, is expected to be a total 
loss. 

The keels of two steam schooners have just been laid 
at the Lindstrom Shipbuilding Company’s yard at Aber- 
deen, Wash. One is for Beadle Bros., of San Francisco, 
and the other for Fred Lindermann. 

F. P. Baumgartner is seeking to charter sailing vessels 
for the transportation of 200,000 fir railroad ties from 
Stella, Wash., to California ports for the Southern 
Pacific company. 

The harbor commissioners of San Francisco, after nine 
months of contemplation, have placed an order for 
100,000 lineal feet of piling with the Eagle Harbor 
Creosoting Company, ‘on Puget sound. This material, 
when it arrives, is to be used in replacing some of the 
wharves that were burned in April last. It is hoped that 
some of the projected wharves will be available for 
lumber. 

Ward H. Dwight, of the Ward H. Dwight Lumber Com- 
pany, which now has its office at 22 Market street, is visit- 
ing the box shook factory of the Montague Box & Lumber 
Company, at Montague, Cal., in which he is largely inter- 
ested. The mill is running steadily, notwithstanding the 
severe winter in the mountains, and is sold ahead consid- 
erably. San Francisco prices for shooks are good and 


_all of the box factories are doing well, with plenty of 


business in prospect. The citrus fruit movement has not 
reached its height, but there will be about the usual 
big demand for orange boxes, from present indications. 
Instead of freights dropping on the coast, as some have 
hoped, the San Francisco & Portland Steamship Com- 
pany, which carries a large proportion of the box shooks 
shipped from the Columbia river to San Francisco, has 
announced advances on freights ranging from 20 to 30 
percent. The rate on box shooks has been advanced 
from $2.75 to $3.75. 

John McKenzie and his associates are erecting a saw 
mill with a capacity of 40,000 feet of lumber daily on 
the north side of Mohawk valley, California, near the 
route of the Western Pacific railway. It is estimated 
that their timber holdings in that district will yield about 
30,000,000 feet of lumber. 

C. A. Hooper & Co., of San Francisco, have filed a 
copy of their articles of incorporation at Redwood City, 
San Mateo county, California. The following are named 
as subscribers for the $100,000 capital stock: C. A. 
Hooper, E. F’. Burrell, S. Crosby, A. G. Jewell and W.. E. 
Creed. 

The Oakdale Lumber Company, with a capital stock of 
$20,000 fully subscribed by C. I. Gilbert, A. F. Gilbert 
and Annie Gilbert, has filed articles of incorporation, 
with Oakdale, Cal., as the place of business. 

It is announced that the A. B. Hammond interests 
have practically closed a deal for the purchase of a 200- 
acre tract of land adjoining the Fort Stevens military 
reservation, on the Columbia river near Astoria, Ore., for 
$50,000. It is reported that a large saw mill will be 
erected on this property, which was formerly owned by 
M. J. Kinney and Walter C. Smith, of Portland. 

The latest lumber charters announced includes: 

Ship Castle Rock, from Eureka to Sydney, 35s, by the 
Charles Nelson Company; steamer Woodford, from Portland 
to San Francisco; steamer Thode Fagelund, from Portland 
to Australia; steamers Strathclyde and Tiberius, from Port- 
land to China, by Balfour, Guthrie & Co. 

Wellington Morse, a young Saginaw (Mich.) lumber- 
man formerly connected with Morse & McEwan Com- 
pany, recently spent a few days in San Francisco on 
his way to Los Angeles, where he is going to engage in 
the retail lumber business. 

Mrs. Johnson, widow of the late S. S. Johnson, for- 
merly president of the McCloud River Lumber Company, 
who now resides in Berkeley, is building a mausoleum at 
Mountain View cemetery in Berkeley, to which wil) be 
removed the remains of Mr. Johnson. 

D. E. Skinner, president of the Port Blakeley Mill Com- 
pany, accompanied by his wife, is spending the winter 
in Europe. At present they are touring southern France 
in an automobile. 

F. B. Wilson, manager of Hobbs, Wall & Co., red- 
wood lumber manufacturers with mills at Crescent City, 
Cal., has retired from the management of this company 
to become associated with R. M. Pike and M. Hotchkiss 
in the Star Lumber Company, which recently purchased 
the plant of the Howard Creek Lumber Company, in 
Mendocino county, California. This plant is being im- 
proved by putting in a band mill, and a railroad is being 
built to run a distance of about two and a half miles to 
the landing. This road will be completed and the plant 
in operation early in March. The officers of the company 
are R. M. Pike, president; F. B. Wilson, vice president ; 
M. Hotchkiss, secretary and treasurer. Mr. Wilson is an 
energetic and experienced lumberman and has been in 
charge of Hobbs, Wall & Co.’s extensive lumber opera- 
tions since they were acquired by Messrs. Hotchkiss, 
Eddy and Skinner about four years ago. 


THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, CAL., Jan. 18.—With a deluge of rain 
day and night this week thus far the rainfall for the 
season has been over eighteen inches. Still the wise lum- 
berman does not send his teams out with anything like a 





oad. And it has been impossible to do much outside 


work. In the meantime there has been a good stock of 
lumber in the harbor pretty much all the time; it has 
not always been possible to unload vessels in the midst 
of the downpour of water and many cargoes have taken 
a long time to discharge. At the docks not yet fully 
discharged are forty-one cargoes and some down in the 


outer harbor are waiting for berths. Recent arrivals 
were the steamer George W. Elder, from Portland via 
Eureka and San Francisco, now tied up at the Consoli- 
dated Lumber Company’s wharf, and the schooners Phil- 
ippine, from Grays harbor, and Oceana Vance, from 
Grays harbor. Today the schooner Lucy will leave for 
Umpqua river in ballast, and the steamer Bee for Grays 
harbor via San Francisco. There are twenty-one car- 
goes reported down, some of them expected in in the 
morning. 

This port is doing a tremendous business just now and 
the terminal facilities are taxed to the utmost. A large 
amount of lumber is also going into piles in the storage 
yards at San Pedro, but all that the railroads can pos- 
sibly handle is either coming up to the wholesale and 
retail yards or is going directly through into the eastern 
part of the state and to the country yards all about and 
into Nevada, the territories and old Mexico, which aré 
still absorbing large quantities of lumber. A slight accu- 
mulation of some kinds is beginning, particularly of 
straight fir cargoes. But one of the largest yards in 
Pasadena reports about redwood that ‘‘the assortment 
was poor, but they were improving it as fast as possible, 
having but very little 1x12 in stock and mostly in only 
one or two lengths. ’’ 

A pretty fair assortment of redwood piece stuff is 
accumulating, but not much in inch, especially wide, ex- 
cept in common grade, and not extra good at that. The 
new redwood yard established in Pasadena by W. L. 
Blinn, under the name of the Pasadena Construction 
Company, is piling up a large quantity of all grades of 
redwood, with a good assortment of inch of all widths. 
This concern makes a specialty of and advertises redwood 
particularly. In town the larger yards have a better 
assortment of redwood, and the San Pedro Lumber Com- 
pany, the Consolidated Lumber Company and the Kerck- 
hoff-Kuzner Mill & Lumber Company seem to be gaining 
on the piles, and as things look now will have a fair stock 
to draw on at wholesale by spring. 

Lumber prices are steady, but especially ordered car- 
goes are held firmly at $26, and several dealers 
declare today that it is impossible to get anything 
directly ordered for less than that, but the so called mill- 
run cargoes can be bought at $25 or a little better. 

The building trade of the city and surrounding country 
has fallen off remarkably. For twelve days of January, 
up to and including last Saturday, the grand total of per- 
mits was only 171, and the total value $244,137. For a 
corresponding time in January, 1906, 231 permits were 
issued, of a value of $340,810, and since then there has 
been but little more than a constant downpour and prob- 
ably this week will show up still poorer. 

The custom house reports for December show a very 
good business. During December the arrivals at this port 
were sixty-nine steamers, three ships, six barkentines and 
twenty-seven schooners, a total of 101 lumber laden ves- 
sels, with 37,756,000 feet of lumber, 350,000 shingles, 
109,000 shakes, 2,394,000 lath, 649 poles, 2,582 piles, 102 
tons of shooks, besides miscellaneous cargoes not lumber. 
A good quantity of lath was brought in and distributed 
during the month, but it was eagerly distributed, and as 
but little odd quantities have been received since it sfill 
remains high. 

The box business is in a slightly better condition, as 
a larger amount of box lumber is to be had, and the 
factories are not dependent at all on the railroads ex- 
cept for the haul uptown from the harbor. They are 
getting more regular stock and are able to fill orders 
quite promptly. The fruit box business has not been 
very strenuous lately and the railroads have been able to 
get enough shooks into the packing houses and even to 
accumulate. The weather has been too bad for orange 
picking and the crop is going forward very slowly, but 
the crop is expected to be large. Some compromises 
have been made as to prices, and it is understood the 
fruit men are not paying the price of 21 cents, originally 
demanded, and there may be a still further cut. Re- 
frigerator cars are said to be enough within reach for 
several weeks and there is considerable letup in all 
the car shortage all over this section of the state. Mer- 
chants report the arrival of goods that have been from 
three to six months on the road and that orders are now 
coming in more nearly on time. 





RAILWAY MAGNATE ON WASHINGTON’S 
GREATNESS AS A COMMERCIAL STATE. 


TacoMA, WASH., Jan. 17.—A. J. Earling, president of 
the Chicago, Milwaukee & St. Paul Railway Company, 
is in the city this week on an inspection trip to the coast 
looking after matters in connection with the St. Paul’s 
extension to Puget sound. In the course of an inter- 
view today Mr. Earling said: 

The development of the state of Washington has been 
simply abnormal. No one living in the state could have 
believed that one year would see such progress had they 
attempted to forecast the future a year ago, and eastern 
people do not believe the reports of conditions out here, 
or at least do not realize the magnitude of this state's 
commercial interests. One has to stop and see these things 
before they can be well comprehended 

Never in the history of the United States has a section 
developed so rapidly from a railroad transportation point as 
has Washington during 1906. The increase in traffic has 
been enormous. Congested freight conditions are natural, 
for nd one could have foreseen the real measure of increase 
in shipping. Coming over the Northern Pacific on my way 
west I was very much impressed with the tremendous effort 
being made by the Northern Pacific to keep abreast of the 
flood of traffic in the face of the interference caused by 
unfavorable weather conditions. The recent cold weather 
has severely hampered the operations of railroads in the 
state and, at the same time, has greatly interfered with 
our own construction work. 


Mr. Earling is accompanied on his trip by Barton 
Houtson, general solicitor of the Chicago, Milwaukee & 
St. Paul railway, and several prominent eastern men, 
among whom are W. G. Collins, president of the Chicago 


Subway, and Lawrence Fitch and Honore Palmer, of 
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RETAIL LUMBERMEN’S INSURANCE ASSOCIATION’S MEETING. 





D. E. Baker Calls Session to Order in Absence of President and Vice President — Report of 
Finance Committee Is Accepted—Organization Is in Good Shape Financially. 


PARP PP OPIS 


MINNEAPOLIS, MINN., Jan. 19.—Immediately following 
the close of the sessions of the Northwestern Lumber- 
men’s Association the insurance branch of the asso- 
ciation had a meeting which was called to order by D. E. 
Baker, in the absence of the president and vice president. 
Secretary Hollis announced he had dispensed with the 
formality of a written report for the reason that the 
business of the association had grown to an extent 
which made it impossible for a finance committee to in- 
telligently handle the accounts which, therefore, had been 
audited by chartered accountants and found correct. The 
following report of the finance committee was presented 
and accepted by the association. 


Series A. 
RECEIPTS. 
Cash in bank December 31, 1905......... ,eeeeee $ 27,530.19 
Cash from deposits new and renewal premiums to id 
December 31, 1906. ........eeeeeeeeeceeeces a0.se8ee 
Cash from interest............-- pease cence eens 6,702.25 
Cash from agency accounts, commission......... 660.00 


46,655.22 


ash fr ss Ds cccipicte eek ee eee wee ee 
Cash from assessme 26°600.00 


LOANS TEPAId 2... cee eee cece cere ee eeeeccces 


Total receiptS.........cccceescccccesccces $136,371.64 
DISBURSEMENTS. 


Return premiums canceled..$ 7,347.82 
Reinsurance ....++-++- es 711.53 
Transfer premiums — 16,008.27 
a licies rewritten)... 16, 27 Lae 
and policie ‘. | $24,747.62 


EXPENSES. 

DEE. occas see eae $ 579.63 
Postage and office ng 264.20 
Mileage and per diem, direc- - 

Ok 20s oasglraneee steel 400.58 
Traveling and other general a 

EXPOMBEB .occcccccccess 836.75 
Fees paid insurance com- A 

mIBGIOMOE oa cc ccccttzes 300.05 
Balers ..ccassseccessecece 4,200.00 
CSE: 6.ccdua seen swears 2,645.00 


— 90,226.21 
34,620.20 
51,800.00 





Losses, MCt..ccccccccccees 
Loans, 1906. ....ccscscoes 





$120,394.03 


Datames th BAM. cccccccevecccssceccssoer $ 15,977.61 
Losses for the year have been as follows, and paid at the 
dates indicated : 
1906. 








Jan. 22—Hawkeye Lumber Co., Humeston, Iowa..$ _18.00 
Jan. 23—Citizens’ Lumber Co., Denver, Iowa.... 1,570.50 
Jan. 25—A. 8S. Crotzer, Lena, Ill..........+-.+- 1,061.05 
Feb. 16—The W. J. Dixon Lumber Co., Nemaha, x 

DOR vod cd ch cn000 695 6400 cesannee 2,425.00 
April 3—Interstate Lumber Co., Ottosen, Iowa.. 2,100.00 
April 5—E. G. Flynn Lumber Co., Merrill, Iowa. 5.60 
April 9—Eden Valley Lumber Co., Eden Valley, 

ar rere rt er 12.50 
April 16—The Miners’ Lumber Co., Desloge, Mo.. 2,000.00 
April 24—F. M. Slagle & Co., Elk Point, 8. D.... 8.54 
April 25—Imperial Elevator Co., Langford, N. D. 27.86 
April 28—C. E. McGowan, Wilmot, S. D........ 33.36 
May 25—Fred Burgi, Yankton, 8. D............ 17.28 
June 2—St. Anthony & Dakota Elevator Co., Con- * 

CR, Fe Bak ASK wd ontario es nwe 665.47 
June 15—Loonan Lumber Co., Yankton, 8. D..... 102.26 
June 27—Green Bay Lumber Co., Kirkman, Iowa. 21.40 
July 5—Perry & Bee Co., Cambridge, Neb...... 30.41 
July 27—C. M. Youmans Lumber Co., Elkton, 8S. D. 3.2 
Aug. 18—O. A. Vickery, Guernsey, Ilowa....... 980.04 
Aug. 22—Anderson & Frank, Memphis, Neb..... 2,925.00 
Aug. 22—J. H. Queal & Co., Canova, S. D....... 102.80 
Aug. 29—Townsend & Cowan Co., Wall Lake, Iowa 7.44 
Aug. 29—The Salzer Lumber Co., Turtle Lake, 

rr ere rere rere eee 14.50 
Aug. 29—-Hume, Robertson, Wykoff Co., Madison, 

NN. Sth.c.5 ongilla avn toman a aes lacie 2% 47.04 
Aug. 29—F. M. Slagle & Co., Centerville, lowa.. 20.13 
Sept. 19—F. C. Krotter Co., Imperial, Neb....... 2,822.09 
Sept. 22—Loonan Lumber Co., Madison, Neb..... 17.38 
Sept. 26—Green Bay Lumber Co., Ida Grove, lowa 10.88 
Sept. 26—Bruce-Edgerton Lumber Co., Pocahontas, 

DO i Uh ane pA omnis as 60% 8 « 117.12 
Oct. 8—A. B. Francis & Co., Ponca, Neb........ 27.13 
Oct. 8—G. E. Rockford, Devon, Iowa.......... 13.14 
Oct. 8—W. M. Stewart Lumber Co., Cherokee, 

a Per Orr rT Tere 20.77 
Oct. 8—Northern Lumber Co., Pocahontas, Iowa 10.08 
Oct. 8—A. Marckel, Perham, Minn............. 722.67 
Oct. 11—McCaull, Webster Elevator Co., Butler, 

Ae Re FR Ere ree 1,455.39 
Oct. 19—N. A. Boone, Niantic, Ill.............. 2,151.67 
Oct. 26—Barnett & Anderson, Ripon, Wis....... 3,000.00 
Oct. 26—J. H. Queal & Co., Lake Andes, S. D.... 3,000.00 
Oct. 26—Winnor, Torgensen Lumber Co., Kenmare, 

Me UM anck ete taahead ar 18.89 
Oct. 30—Bowman & Knapp, Washington, Iowa... 400.00 
Oct. 31—Winthrop Lumber Co., Winthrop, Iowa.. 35.00 
Nov. 5—J. H. Queal & Co., Lake City, Iowa.... 446.95 
Nov. 20—N. A. Boone, Niantic, Ill.............. 222.22 
Nov. 28—Kansas Lumber Co., Hutchinson, Kan.. 111.62 
Dec. 18—M. R. Smith, Overbrook, Kan......... 2,850.00 
Dec. 28—Edwards & Bradford Lumber Co., Nor- 

Ee, SIMs AeA sm aher eae lees thn ans 2,975.00 

$34,627.45 
A QUANG is ios os DRS 7.25 
$34,620.20 


ASSETS ARE AS FOLLOWS: 


COM Oh BOR ios 5 cs 5:sis ois sn aos oo oe ca Set 1 6 
First mortgage loans.................... ¥ 08,000.00 


Cash in bank on deposit......_ °° . ° 
Accrued interest not due id sie dara chh asehnc dead teak 3007.68 


Assessments charged licyhol 
yet called for + ee oe 





Bate concn Mg he OE EOE EME 14,580. 
Be ON iO PERS CLs 1167.00 
$178,732.29 

Amount required to pay original deposit premium 

for every policy in force...........essessee 109,511.98 
Busgiae, . .4...d55 bs chau eee ct oct $ 69,220.31 
Amount of insurance in force................ $9,352,375.00 
Amount of deposit premiums on same......... 109,511.08 


Amount of insurance written in 1906........._ 533,850. 
Amount of deposit premium on same...... 


Series B. 

RECEIPTS. 
Cash in bank December 31, 1905................ $18,796.19 
Cash from deposit premiums in 1906............. 13,914.78 
Ce ED CNS 60 Decca cede iseosnececseccew es 3,113.33 
CRG SO GOMES oo oc ccc ccc ccteccccesccses 30,862.82 
CO SE BIN oo ccc ated eneWsseeoreererceses 440.00 
aia tain 5:6. ile ts nice 6: we ae Boe 2 ve “.... 6,400.00 


$73,527.12 








DISBURSEMENTS. 


Return premium canceled............$ 3,875.95 
EE 40 i's wecuwa wisW'e.trese Gad 524.63 
Transfer premium, policies rewritten... 2,430.13 
$ 6,830.17 

EXPENSES. 
ORES E Eee TEE Ce oy ote ee $ 587.64 


365.38 
237.38 


295.82 


Postage and office supplies........... 
Mileage and per diem, directors....... 
GOBER GEPGREES 2c ccceedasesersivece 





Fees paid insurance commissioner. .... 26.00 
DEE dpbcoevedeshecdaceretoossoe 3,000.00 
EE 640-5406 Aub Fh kOe we dees eee eaan 1,435.00 

$ 5,947.22 
EOGRR GRUB, Wis voce ce iced bane ss 31,693.77 
Mow Bomtm, 2006... oo cic sc occcccccce. GRE MORRO 


Total disbursements ............ 69,871.70 


Balance in bank..........s..0.- $ 3,655.42 
Losses for the year have been as follows and paid on 
dates indicated : 
1906. 


Jan. 22—Hawkeye Lumber Co., Humeston, lowa..$ 18.00 
Jan. 23—Citizens’ Lumber Co., Denver, Iowa.... 1,570.50 
Jan. 25—A. S. Crotzer, Lena, Ill................ 1,061.05 
Feb. 16—The W. J. Dixon Lumber Co., Nemaha, sunee 

ian 6n tHOebe 8046080 8600598 208 2,425.0 


owa 
April 3—Interstate Lumber Co., Ottosen, lowa.. 2,100.00 
April 5—E. G. Flynn Lumber Co., Merrill, lowa 5.60 


April 9—Eden Valley Lumber Co., Eden Valley, 
RN Sanh babwe-rdos Ch gecebeten oes 12.50 
April 16—The Miners’ Lumber Co., Desloge, Mo.. 2,000.00 
April 24—F. M. Slagle & Co., Elk Point, 8. D.... 8.53 
April 25—Imperial Elevator Co., Langford, N. D.. 27.85 
April 28—C. E. McGowan, Wilmot, S. D........ 23.62 
May 25—Fred Burgi, Yankton, 8. D............. 17.27 
June 15—Loonan Lumber Co., Yankton, 8S. D.... 120.18 
June 27—Green Bay Lumber Co., Kirkman, lowa. 21.40 
July 5—Perry & Bee Co., Cambridge, Neb...... 30.41 
July 27—C. M. Youmans Lumber Co., Elkton, S. D. 1.63 
Aug. 22—Anderson & Frank, Memphis, Neb...... 1,475.00 
Aug. 22—J. H. Queal & Co., Caneva, S. D....... 102.80 
Aug. 29—Townsend & Cowan, Wall Lake, Iowa.. 7.44 
Aug. 29—The Salzer Lumber Co., Turtle Lake, N. D. 14.50 
Aug. 29—Hume, Robertson, Wykoff Co., Madison, 
OL heal ica 5 ee Shin ee as ih dba bbe «6 47.04 
Aug. 29—F. M. Slagle & Co., Centerville, S. D... 20.13 
Sept. 19—F. C. Krotter Co., Palisade, Neb....... 2,822.09 
Sept 22—Loonan Lumber Co., Madison, Neb...... 17.37 
Sept. 26—Green Bay Lumber Co., Ida Grove, lowa 29.08 
Sept. 26—Bruce-Edgerton Lumber Co., Pocahontas, 
Rrra 117.12 
Oct. 8—A. B. Francis & Co., Ponca, Neb....... 28.72 
Oct. 8—W. M. Stewart & Co., Cherokee, Iowa.. 20.77 
Oct. 8—Northern Lumber Co., Pocahontas, Iowa 10.08 
Oct. 8—A. Marckel, Perham, Minn............ 722.66 
Oct. 11—McCaull-Webster Elevator Co., Butler, 
eT G4 5is Dee Git Si 6.wode x une’ 1,455.39 
Oct. 19—N. A. Boone, Niantic, Ill.............. 2,220.85 
Oct. 26—Barnett & Anderson, Ripon, Wis....... 3,000.00 
Oct. 26—J. H. Queal & Co., Lake Andes, 8S. D... 3,000.00 
Oct. 26—Winnor, Torgerson Lumber Co., Kenmare, 
ee eee rar 18.89 


Oct. 30—Bowman & Knupp, Washington, Iowa... 35.00 
Oct. 31—Winthrop Lumber Co., Winthrop, Iowa.. 35.00 
Nov. 6—J. H. Queal & Co., Lake City, Iowa.... 446.94 
Noy. 20—N. A. Boone, Niantic, Ill.............. 7 
Nov. 28—Kansas Lumber Co., Hutchinson, Kan.. 
Dec. 18—M. R. Smith, Overbrook, Kan......... 


2,850.00 
Dec. 28—Edwards & Bradford Lumber Co., Nor- 


i EN et ee eae 2,975.00 
$31,701.02 
REE: SOIR 3 ak 60 Wetec ss wae oe 05s 0% kncsees 7.25 


$31,693.77 


Se a A ce ay hab Me an aca ad's 06 60 sc8 $ 3,655.42 
Pere SN BRIN os 5.5 Sc’ bw dw s:9 o.¥see'e 0.0 o'ob-0 58,200.00 
Cash in bank on deposit. .......cccccccccvcccce 15,000.00 


MOCO TROORORE BOL GB. 056s. c cc ccnccsccacves 1,484.91 

Assessments charged policyholders, payment not 
NE i reas ecgih mt.n-5'0.0\4.8- Bees 4 adie 0-*.4.0-0 11,997.60 

1,159.30 


J.C. Turner Lumber Co. 





35,000,000 | 
IN STOCK ! 








Cypress, 


California 
Redwood, 


Washington 
Fir and Cedar, 


Cypress, Redwood and 
Cedar Shingles. 


MAIN OFFICE: New York City, 1123,Broedway- 
YARDS: IRVINGTON = ON ~ THE = HUDSOM. 








| Sea Coast Lumber Co. ' 


No. } MADISON AVE., NEW YORK 


wants to contract for the output of cypress 
mills and will advance as fast as put in pile. 


Also make quick shipments by steamer, 
rail or sail, of almost any sized order of 


GULF 
CYPRESS LUMBER 











$91,497.23 
Amount required to pay original deposit premium 


BOE CVGEY BOG TH TORCR: conc i ccc sc osccccases 74,984.47 
ES he 4.9.53 5:4 e wae a Rp ahs shaliva Kae s $16,512.76 
Amount of insurance in force................ $6,539,060.00 


Amount of original deposit premium.......... 74,984.47 

Amount of insurance written since December 
BO ee a 1,326,800.00 
lawkaete'ses 14,784.58 


COMBINED STATEMENT. 
Amount of insurance in force............... $15,891,435.00 


Amount of deposit premium on same......... 184,496.45 
I ob: bu 9:0. -0 ag 0 98a 95:0 0.0 0 0:0 270,229.52 
SO Ne MUONS 5 5 6:0 5:0: 4d-nic 0 b6s'e 000s 50 85,733.07 
Amount required to reinsure all risks........ 91,630.14 

Surplus over reinsurance..... path cians § 178,599.38 


AUDITOR’S CERTIFICATB. 

We have made an audit of the accounts of the Retail 
Lumbermen’s Insurance Association for the year ended De- 
cember 31, 1906, and certify that the foregoing statements 
are correct exhibits of the cash transactions and losses paid 
during that period and that the assets and liabilities in the 
respective series are correctly stated as of the date named. 

MARWICK, MITCHELL & Co., Chartered Accountants. 

Minneapolis, January 9, 1907. 


The directors whose terms expired, W. E. Terry, 
Galesburg, Ill.; D. E. Paker, Traer, Iowa, and W. R. 
Wood, Parker, 8S. D., were reélected. Resignations 
were received from directors Jonathan Thomas, of 
Topeka, Kan., and R. L. Whaley, of Albany, Mo., and 


C. L. CROSS, 
Louisiana Red Cypress 


Selling Agent, Cypress Selling Co., New Orleans, La. 


FLOORING, CEILING, SIDING AND FINISHING, CAR SIDING, 
CAR ROOFING AND MOULDING; TANK STOCK AND FAC- 
TORY PLANK A SPECIALTY. ALSO LATH AND SHINGLES. 


Long Dist Teleph 
910 Monadnock Building, 


Y arrigon, 810. 




















C. D. BENEDICT & CO. 


PEORIA, ILL. 


Nothing but YELLOW PINE 


OF ALL KINDS. 


Southern Office, 
Hattiesburg, Miss. 


Chicago Office, 
1240 Old Colony Bldg. 


Chicago, Ill. 
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The Place 
to Buy 
Lumber 


us prove it—try our 


Norfolk, Va. 


BRANCH OFFICES: 
1002 Girard Bldg., Philadelphia, Pa. 
18 Broadway, New York. 
191 Middle St,, Portland. Me. 
Prudential Building, Buffalo, N. ¥. 
88 Broad St., Boston, Mass. 





able tips from time to time. 


We insure correct manufacture, 
strict grades and accurate count. 






is direct of the manufacturer, for 
he not only usually has a good 


assortment, but can give you valu- 


Let 





We have a daily output of 500,000 
feet, modern mills and excellent 
shipping facilities at Norfolk, Va,, 
New Berne and Belhaven, N. C., 


and can ship by rail or vessel. 


John L. Roper Lbr. Co. 


Cable Address 
**ROLUMCO” NORFOLK 
A. B.C. Co 


de 


and 
American Saiieenen Telecode. 


CTT) 
WHHL 


57, 





GEO. F. SLOAN & Bro. 


-BALTIMORE, MD. 


N. C. Pine 


iselneipalelacie , hela acto. 
Thin Ceiling, 


| Bfolel at aloes 


Mouldings, Etc. 

















5 Cars No, 
5 Cars 1x é & 8 in. Roofers. 


Ellington & Guy, 





SPECIAL inducement in price to move 
quick following N. C. Pine Flooring : 


2 Cars No. 2 13-16 x 3 & 3% in. Face. 
5 Cars No. : 13- 16 x 3, 34 & 4 in. Face. 


RICHMOND, 
VA. 






















t 











G. J. Carter Lumber Company, 


MANUFACTURER 


YELLOW PINE 
STEAM DRIED RIGHT. 


SHORT LEAF FINISH. 
SOFT AND BRIGHT. 


Kansas City, Missouri. 





TENNESSEE RED CEDAR 
POSTS, POLES AND PILING 


Round, Split, Sawed, Hewed. 
PROMPT SHIPMENTS AND GOOD STOCK. 


Nebraska Bridge Supply & Lumber Co. 


OMAHA, NEBRASKA. 








J. R. Moorehead, of Lexington, Mo., and C. E. Greef, 
of Eldora, Iowa, were elected in their places. This 
concluding the business before the board, the directors 


THE RECORD. 


were 


INCORPORATIONS. 








Alabama. 


Oakman—The Jackson Hardwood Compa 


capital $7,500; N. W. Jackson, W. 
Jackson. 


any, authorized 
W Darnest and E. A. 


Arkansas. 


Fordyce—The Sturgis-Thomas Lumber 


Company, author- 
ized capital $25,000; J. B. 


Thomas, C. F. Thomas and 


Duncan. : A 
California. 
Oakdale—The Oakdale Lumber Company, authorized 
capital $20,000; A. F., A. J. and C. I. Gilbert. 


Georgia. 

Blackshear—The Aberdeen Planing & Manufacturing Com- 
pany, authorized capital $10,000; G. W. Deen, W. F. Gun- 
by, E. M. Hatcher and others. The Gundby-Hatcher 
Company, authorized capital $10,000; W. E. Gundby, E. 
Hatcher, E. I. Hatcher and others. 

Indiana. 


Plainfield—The Macomber Manufacturing Company, au- 





thorized capital $10,000; G. Macomber, M. E. Macomber 
and B. EB. York. 
Iowa. 
Avoca—Th H. Seifert Lumber Company, authorized 


agg $75,000; H. Seifert, H. O. Seifert and A. Stolten- 
*Clinton—The Clinton Chair coppeny. authorized capital 


$50,000; H. A. Gabriel and J. W 
Maryland. 


Salisbury—The Stumpage Lumber Company, authorized 
capital $25,000; W. B. Miller, U. W. Dickerson, W. S. 


Gordy and others. 
Massachusetts. 


Boston—The Arizona-Nevada Development Company, au- 
thorized capital $500,000; E. A. Sturgis, F. H. Hodges and 
EK. A. Mitchell—_—The International Tooth Pick ee 4 
authorized capital $40,000; F. L. Rouse, W. 8S. Franklin 
and P. F. Franklin. 

Leominster—The Beers-Richardson Lumber Company, 
authorized capital $50,000; S. W. Beers, E. B. Richardson, 
H. R. Smith and L. L. Richardson. 


Michigan. 


Central Lake—The Central Lake 
Company, authorized capital $3,000. 

Grand Rapids—The G. N. Wayne Lumber & Shingle Com- 
pany, authorized capital $30,000. 

Monroe—The Monroe Lumber 
tal $20,000; W. C. Sterling, J. Root, W. Keegan and others. 

Sault Ste. aoe AM Ozark Cedar & Lumber Company, 
authorized capital $50,0 

Talbot—The Talbot ~ Company, 


$10,000. 
Minnesota. 


Mankato—The Works Land & Timber 
ized capital $50,000; 8S. D. 
Webster and H. A. Patterson. 

Minneapolis—The North Fork Lumber Company, 
ized capital $30,000; J. H. Floyd and others. 

St. Paul—The Northwestern ‘Lath & Manufacturing Com- 
pany, authorized capital $10,000. 


Boat Manufacturing 


Company, authorized capi- 


authorized capital 


Company, author- 
Works, G. M. Palmer, I. D. 


author- 


Missouri. 

Springfield—The Bunker-Culler Lumber be ef — 
ized capital $250,000; S. J. Bunker, G. W. Culler, L. 
Culler and others. 

Nebraska. 


Benedict—The peers Lumber & Fuel Company, author- 
ized capital $20,000 

Elwood—The lumber business of the Barnett Lumber 
Company, with yards at Bertrand, Smithfield and Curtis, 
has been incorporated as J. S. Hatcher & Co., authorized 
capital $100,000, paid in full. Headquarters at Elwood. 
B. M. Frees secretary, A. Barnett president, and J. 8S. 
Hatcher vice-president. 

Lincoln—The College View Lumber & Coal Company, 
authorized capital $20,000; E. W. Elwell, L. J. Dunn, Bird 
Critchfield and others. 

Scottsbluff—L. W. Cox & Co., authorized capital $75,000, 
paid in full; A. Barnett president, L. Cox vice-president, 
B. M. Frees. secret ary. Yards at Scottsbluff, Minatare, 
Mitchell and Morrill. 





New Jersey. 
South Amboy—The South Amboy Lumber & Supply Com- 


pany, authorized capital $50,000; C. Sifran, H. C. Perrine 
and W. P. Nichols. 
New York. 
Bay Side—The — Lumber Someete authorized 


capital $2,500; G. 
others. 

Cornwall cers ie Taft-Howell Company, author- 
ized capital $100,00 

Jamestown—The J. S. Anderson Furniture Company, 
authorized capital $25,000. 

New York City—Arthur Delopierre, incorporated, author- 
ized capital $100,000; A. Delopierre, M. E. King, C. M. 
Housel and others. The Hirsh Lumber Company, author- 
ized capital $800,000; J. M. Marhoe, G. H. Gardner and J. 
A. Paterson. 

Syracuse—The Piquet Box & Lumber Comper author- 
ized capital $50,000; C. Piquet, F. Piquet and M. Lay. 


North Carolina. 
High Point—The Bard Lumber & Manufacturing Com- 


. Roe, G. M. Stevens, W. A. Easton and 





pany, authorized capital $50,000; E. McCoy, W. Monroe, F. 
S. Siegel and others. 

Lenoir—The United States Furniture Manufacturin 
Company, authorized capital $250,000; C. A. Hipp an 
others. 

Taylorsville—The Roy Lumber +e authorized 
capital $25,000; J. T. Williams and others. 

Yendell—-The Wendell Manufacturin Company, author- 
ized capital $10,000; J. R. Liles, G. W. Todd, W. C. Todd 
and others. 

Wilmington—The Clark ‘Lumber Company, authorized 
capital $50,000; T. P. Hammer and others. 

Ohio. 

Contest Southern Lumber Company, anthesinn’ 

capital $25,0 Cc. H. Prescott, W. H. Prescott, O. 


Prescott and ~ RS 

Columbus—The Steel Bros. Hardwood Lumber ae agp 
authorized capital $10,000; T. A. Steel, S. Steel 
Reed and others. 


Gettyebure 00 000 Daniel Moul Lumber 5 et author- 
ined a $400 ; D., M. A., J. H. and J. M. Moul and 
© ark county—The Peewee Lumber Com as ee authorized 
capital $10,000; J. Loeb, D. C. Peoples, Smith and 


others. 


Oklahoma Territory. 
Fairfax—The Osage Lumber Company, authorized capital 
$10,000; J. J. Quarles and C. E. 


Kaw City—The G. D. Rohr Caailer Company, authorized 


capital $25,000; G. D. Rohr, R. 8. Rohr and F. C. Shidler. 
Oregon. 

Portland as ‘eyo Logging Company, authorized 

capital $10,000; R. B. , F. C. Little and W. A. Cleland. 


wonntleel y 
Avon Lumber Company, authorized 


South Dakota. 
Ashton—The Blain Lumber Company, authorized capital 


Ben Avon—The Ben 
capital $125,000. 


$100,000 
De Smet—The Robinson Company, authorized capital 
$50,000. 
* Tennessee. 
Clarksville—The Sewanee Planing Mill Company, author- 
aed capital $25,000; H. W. Ritter, H. Ritter, A. Peay and 


orrow 


” Nashville—The Advance Stave & Lumber Company, au- 


thorized capital $15,000; W. Kerr, J. A. Wyatt, J. W. Boone 
and others. 
Texas, 
Brownsville—The J. S. & M. H. Cross Lumber Company, 


authorized capital $25,000; M. H. 
Correa. 
Houston—The Hawthorne 


Cross, A. Garza and A. 


Lumber Company, authorized 


capital $60,000; '’. H. Stone, A. K. Stone and H. A. Hurt. 
Palestine—The Palestine Lumber Company, authorized 
= $15,000; H. A. Hurt, N. E. Meador and R. 
arrar 


Rice—The R. B. Caldwell Lumber Company, authorized 
capital $10,000; R. B. Caldwell, A. C. Hervey and N. G. 
Harper. 

Temple—The Campbell-Root Lumber Company 
capital $20,000; C. M. Campbell, J. E. 
and others. 


authorized 
Root, Xk. R. White 
Virginia. 

Big Stone ae. ~The Kentonia Corporation, 
capital $10,000,0 

eee ee Broadway Hardwood Manufacturing Com- 
pany, authorized capital $25,000; J. E. Beard, J. W. Grim 
and A. Rhodes. 

Chase io co ga I Chase City Chair Company, authorized 
capital $100,000 E. Merritt and others. 

Richmond——The Winints Mineral & Timber Association, 
C. A. Swanson president, R. A. Ayers vice-president, and 
B. C. Banks secretary. 

Rocky Mountain—The Bald Knob Furniture Company, 
authorized capital $50,000. 


WasLington. 


Acme—Anderson & Smith, authorized capital $10,000. 

Seattle—The American Timber vomnent, authorized capi- 
tal $100,000; E. W. Wiese and BE. Collins. The Dose- 
wallips Timber Company, A. EM capital $35,000; E. A. 
Sims and W. M. Andrews. The Reserve Lumber Com- 
pany, authorized capital $20,000; O. D. Colvin, N. S. Clarke 


and N. D. Chetham. 

Tacoma—The Robinson-McGeer Lumber Company, author- 
ized capital $10,000; Thomas Robinson and G. H. McGeer. 
West Virginia. 

oieieee ee Clarksburg Casket Company, authorized 
capital $25 
Foweae Te Moore & Deneen Lumber Company, author- 


ized capital $25,000; H. Moore; H. Deneen, J. 
McKown and others. 


authorized 








Wisconsin. 


Grafton—The Milwaukee Falls Chair Company, 
ized capital $30,000; F. A. Dennet and J. R. 

Viroqua—The ‘Tyler Forks Lumber & 
authorized capital $50,000; C. W. 
and J. W. Thayer. 


British North America. 

Winnipeg—The Lake Winnipeg Lumber Company, 
oe capital $100,000; J. Stuart, E. J. 

a 

Ottawa—The Northern Transportation Company, author 
ized capital $250,000; A. H. Edwards, E. A. Reid and R. 
G. Cole. The Prince Rupert Timber & Lumber Company. 
authorized capital $450,000; J. H. Sanderson, F. C. Baker, 


author- 
Dennet. 

Fuel Company, 
Chase, E. G. Wignowsky 


author 
Russell and J. T. 





A. H. Woodman and others. 
Toronto—The Continental Timber Company, authorized 
eapital $50,000; J. L. Ross, A. H. Holmested and T. 


Silverthorn. 





BUSINESS CHANGES. 





Alabama. 


Athens—W. L. Bristol sold his saw mill to H. J. 
Keyes. The Miller Lumber Company is operating a saw 
miil at this point.—— C. D. White is operating a saw mill 
at this point. 

Banks—S. J .Williams has retired from the saw 
business on account of ill health. 

Birmingham — The Steel City Lumber 
started into the wholesale lumber business. 

Blountsville—W. J. Camp no longer operates saw mill 
at this point, mail returned undelivered. -Hare-Cargo & 
Hood ‘are out of the lumber business, mail returned unde 
livered 

Blowhorn—J. A. Collins 
Depot. 

oxcove—The Globe Lumber Company’s mail address is 
changed to Holland. 





mill 


Company has 





receives his mail at Crews 


Camp Hill—F. E. Langley has sold his large mill and 
now operates only a small mill. 
Coal City—E. M. Blankenship is no longer in the saw 


mill business, his mail is returned undelivered. 

Cuba—D. W. Thompson & Son will not operate their 
saw mill this year on account of labor troubles. 

Curls Station—R. B. ee is reported out of the 
saw mill business at this point. 

Edwardsville—John T. Thompson is out of the lumber 
business. 

Glendon—The Warren Lumber Company 
lumber business. 

Heflin—George Moore is out of the lumber business. 

Kennedy—The Propst Lumber Company has been suc- 
ceeded by Bell & Halleman. 

Kingston—The Kingston Mill was succeeded 
by the Whitewater 1905. Rating 
books please notice. 

Ozark—The G. P. Dowling Hardware Company no longer 
operates saw mill. 

Pelham—S. 8S. Childers is out of the lumber 
mail returned undelivered. 

Ricks—I. N. Estes now receives his mail at Weeda. 

Rowland—J. W. Wolf now receives his mail at Athens. 

Selma—The mill of the Peacock Mill Company is no 
longer in operation. 

Sheffield—The Standard Hardwood Company, of Buffalo, 
N. Y., has appointed S. A. Frazier their state agent. 

Syincauga MS E. Conway has been succeeded by Con- 
wa cDo 

Wed eworth—L. E. Willingham is reported out of the 
saw mill business. 


is out of the 


Company 
umber Company in 


business, 


Arkansas. 
Arkansas City—The St. Louis & Arkansas Lumber & 
Mememiertig Company is no longer in the lumber busi- 


“Chicasawba—The Little Lumber Company is out of the 
lumber business at this point. 


- 
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Dague—The Baldwin & Dague Lumber Company con- 
templates eins, ent of the lumber business. 

Hope—The Eureka Stave & Heading Company will re- 
move their mill at this point to Fulton. 

Tyronza—O. Davis is out of the lumber business. 

Winthrop—The Indian Lumber Company is out of the 


lumber business. "i " 
California. 


Cantara—The Gazelle Manufacturing Company operates 
a saw mill at this point. 

Cleone—The Little Valley Lumber Company is no longer 
operating a saw mill at this point. 

Long Beachen—The Home Mill & Lumber Company is in- 
correctly listed in the rating books as having a saw mill, 
it being only a retail yard and planing mill. The Star 
Mill & Lumber Company will go out of the lumber busi- 
ness February 1. 

Marysville—The Diamond Match Company is incorrectly 
listed as having a saw mill at this point, its only saw mill 
is at — ity. 

Michigan Bluff—Bart Finning’s proper address is Forest 





ill. 
Ukiah—The Ukiah Redwood Lumber Company’s saw mill 
has cut out here and will probably be moved elsewhere. 


Colorado. 


Sheraw—The La Junta Lumber Company has opened a 
yard here. 
“ Florence—The R. W. English Lumber Company has sold 
out to the Colorado Lumber & Supply Company, of Denver. 
Towner—W. F. Bennett has been succeeded by L. F. Ma- 
honey. i 
Connecticut. 
Hartford—The J. H. Blake Lumber Company has in- 
creased its capital stock from $50,000 to $70,000. 
Delaware. 
Wilmington—The Delaware Hardwood Lumber Company 
is out of the lumber business. 


Idaho. 
Ammon—Covert Bros. have been succeeded by the Covert 
Bros. Lumber Company, Ltd. 
Illinois. 
Chicago—The Anguera Lumber Company has increased 
its capital stock from $30,000 to $40,000. 
Indiana. 
South Bend—The Winnie Deming Lumber Company has 
changed style to the John C. Parksen Lumber Company. 
Terre Haute—Stephen Adair has been succeeded by the 
Adair Manufacturing Company. 
Indian Territory. 
Bartlesville—The Cherokee Lumber Company has been 
dissolved. 





Iowa. 


Alden—William J. Attwooll has been succeeded by Hal- 
mer & Spencer. 

Chapin—The Chapin Lumber Company has been suc- 
ceeded by J. H. Burns. 

Manchester—The Hollister Lumber Company has sold 
six of its yards to the Eclipse Lumber Company, of Min- 
neapolis, Minn. 

Ogden—M. W. Carter & Co. have been succeeded by R. 
W. Casey, of Beaver. ‘ 

Portsmouth—The stockholders of the Farmers’ Lumbet 
Company have voted to sell its yard. 


Kansas. 


Leavenworth—W. G. Fuller has bought his partner's, 8. 
Cc. Garrett, interest in the Robert Garret Lumber Company. 
The style will be changed to the W. G. Fuller Lumber Com- 
pany. 


Kentucky. 


Hopkinsville—Hester & Thompson and Adwell & Mc- 
Shane have been succeeded by the Hopkinsville Lumber 
Company. a 

Louisiana. 

joydville—Rating books are not correct in giving this as 
a postoffice. 

Mangham—tThe Standard Lumber Company has been suc- 
ceeded by the Wright Lumber Company. 

Monroe—The Monroe Lumber Company has sold out to 
ID. M. Kneeland, A. E. Michaelson, W. M. Hanson, O. B. 
Law and P. 8. McClurg. The consideration was about $500,- 


000. 
Michigan. 


Adrian—aA. Stevenson & Son have been succeeded by Frank 
A. Stevenson. 
Jackson—The Trade Table Company has been succeeded 
ihe Aeme Reed Furniture Company. 
Lansing—C. A. & R. R. Piper have started into the lum- 
ber business under the style of Piper Bros. 

Monroe—The Hanson-Root Lumber Company has been suc- 
ceeded by the Monroe Lumber Company. 
Three Oaks—W. D. Bremer has been succeeded by O. F. 
sremer. 


} 


Mississippi. 





New Hebron—Mail sent to the Z. J. Hadman Lumber Com- 
pany has been returned undelivered. 
_ Nicholson—The Nicholson Lumber & Cooperage Company 
is out of the lumber business.——-G. H. Spencer is out of 
the lumber business. 


Oak Ridge—The Koenig Lumber Company is reported by 
the postmaster as out of business at this point. 


Minnesota. 


Lansing—F. I. Crane has sold out to John Thompson. 

Sanborn—The Hayes Lucas Lumber Company has sold 
its yard here to the Lampert Lumber Company. 

Skibo—Nolan Bros. & Laird have changed their name to 
the Skibo Lumber Company. 


Missouri. 


. Blythedale—R. M. Mudgett has been succeeded by Miner 
« rees, 

California—The W. H. Mengel Lumber Company has a re- 
tail yard here but no saw mill, as reported by rating books. 

aruthersville—Cunntnghem Bros. have sold their saw 
mill. 

Diehlstadt—Max L. Ostner is out of the saw mill busi- 
ness at this point. 

Kansas City—Lee & Lyman Lumber Company has in- 
creased its capital stock from $40,000 to $50,000. 

Kelso—John Diebold has sold out to A. J. Rary, of Oran. 

St. Louis—The Heinrichshopen & Laurence Lumber Com- 
pany has changed its name to the Heinrichshopen Lumber 
Company and capital stock has been reduced from $20,000 


to $10,000. 
Nebraska. 


College View—Dan Sullivan has been succeeded by the 
College View Lumber & Coal Company. 

Omaha—Charles H. Guiou has sold his interest in the 
Chicago Lumber Company to his partner, Frank Colpetzer. 


New Hampshire. 
Troy—O. C. Whitcomb & Co. have sold out to the Platts 


Box Company. 
New York. 


Jamaica—Benjamin R. Clayton has been succeeded by 
James H. Stanberry. 

New York City—W. M. Story and C. L. Russell are start- 
ing in the lumber business under the style of the Russell 
Lumber Company. 





Wayland—Shafer & Wolf have been succeeded by the Wolf 


Lumber Company. $ 
North Carolina. 
Godwin—Markham & Lynch have been succeeded by Lynch 


& McClellen. 
North Dakota. 


Braddock—The Dacotah Lumber Company will open a 
yard here. 
Ohio. 


Gordon—The Post Lumber Company has sold out to 
Francis, Rosser & Co. 
Pierpont—Brockway & Davidson have sold out. 


Oklahoma. 


Guyman—The Guyman Lumber Company is out of the 
lumber business. 


Oregon. 


Black Rock—The Polk County Mill & Lumber Company 
is operating a saw mill at this point. 

Boring—P. T. and E. F. Davis have succeeded Mull & 
Davis in the saw mill business. 

Corbett—Corbett Bros. Lumber Company is listed as hay- 
ing a saw mill at this point. Mail addressed to them is 
returned undelivered. 

Cottage Grove—George Taylor & Sons are incorrectly 
listed at this point, their saw mill being at Starr. 

Dallas—George W. Cone & Co., have started a saw mill 
at this point with a yearly capacity of 12,000,000 feet.—— 
W. E. Martin has sold out to the Salt Creek Lumber Com- 


pany. 

The Dalles—Huggins & Van Dallen have a planing mill 
instead of a saw mill, as listed in rating books. 

Dayton—S. W. Sigler is a retail dealer at this point, but 
has no saw mill. S. W. Iler is incorrectly listed at this 
point as having a saw mill, the latter name being a cor- 
ruption of the former. 

Detroit—Mail addressed to the Detroit ‘Lumber Company 
is undelivered.——Mail addressed to W. E. Gilbert has the 
notation that he has moved to Falls City. 

Elgin—The Masterson Lumber Company has been suc- 
ceeded in the saw mill business by Galloway Bros.——J. 
F. Overton and Overton & Humphrey have been succeeded 
by the Star Planing Mill Company. J. F. Overton is the 
sole proprietor. 

Friend—Bruskukl Bros. are going out of the lumber busi- 
ness at Dufar and will be succeeded here by Schreiber Bros. 
_ Imbler—Titsen & Pinkerton are incorrectly listed as hav- 
ing a saw mill at this point. The firm is now Pinkerton & 
Shanks, operating a contract mill and manufacturing the 
— of the Summerville Lumber Company, of Summer- 
ville. 

Knappa—W. Z. G. Steele and F. G. Taylor have been suc- 
ceeded at this point by the Steele & Titsen Lumber Com- 
pany. 

Lebanon—W. A. Spencer is operating a saw mill at this 
point with a daily capacity of 50,000 feet. 

Lorane—John Addison, operating a saw mill with a daily 
capacity of 50,000 feet, has been succeeded by Addison 
Bros. & Ross. 

Marshville—The Dean Lumber Company has sold out. 

Merlin—The Hackett & Scovill Lumber Company is oper- 
ating a saw mill at this point. 

Mist—N. H. Haycon is incorrectly listed as operating a 
shingle mill at this point. The correct name is Frank H. 
Haycox. 

Oregon City—The oe es City Mill & Lumber Company is 
incorrectly listed as having a saw mill here. It is engaged 
in buying and selling. 

Promise—T. C. Miller & Son advise the AMERICAN LuM- 
a that they are out of the saw mill business at this 
point. 

Stafford—Saum & Son are incorrectly listed as having a 
saw mill at this point. George Saum, of Tualitin, has a 
saw mill located near Stafford which, however, has not 
been in operation for the past year and is for sale. 

Woodburn—The Hertzler & Haskall Lumber Company has 





changed style to the Abiqua Lumber Company. Livsey 
Bros. advise the AMERICAN LUMBERMAN that they have sold 
their saw mill and are going out of the lumber business. 
South Dakota. 
Ashton—Blain & Son have been succceeded by the Blain 


Lumber Company. 

Estelline—J. W. Cartlett has sold out to the Atlas Ele- 
vator Company. 

Tennessee, 

Clarksville—H. W. Ritter & Co. have been succeeded by 
the Sewanee Planing Mill Company. 

Hohenwald—The Theodore Lumber & Improvement Com- 
pany has changed its address to Cude, Miss. 

Johnson—The Unaka Lumber Company will remove to 
Columbia, 8. C., February 1. 

Memphis—The Hartzell Handle Company has been suc- 
ceeded by the Turner, Day & Woolworth Handle Company, of 
Louisville. The consideration was $10,000. 


Texas. 


Beaumont—Manheim & Vaughan, of New Orleans, have 
opened up an office here in charge of Mr. Manheim. 

Harrisburg—The 8. J. Vance Lumber Company is out of 
the lumber business. 

Lovelady—Kimbro & Worthington have dissolved. 

Monterey—Boynton Bros. have been succeeded by the 
Boynton Lumber Company. 

Noel—D. C. Driskell & Bros. have changed address to 
Woodlawn. 

Palestine—It is reported that the South Texas Lumber 
Company has closed a deal for the Palestine Lumber Com- 


pany. 
Washington. 


Lacey—The Mineral Logging Mill Company is out of the 
lumber business at this point. 
Spokane—The Colymbia Sash, Door & Lumber Company 
has filed a petition to dissolve the corporation.——The C. 
W. Croty & Co. have changed style to the C. W. Croty Lum- 
ber Company. 
Washougal—Mail addressed to F. W. Wilkerson is re- 
turned undelivered. 
Washtucna—Peters Bros. have sold out to the Potlatch 
Lumber Company. 
Yacolt—The Twin Falls Logging Company is operating a 
saw mill with a daily capacity of 25,000 feet. 


West Virginia. 


Bethel—A. J. Keeling & Son are moving their saw mill to 
Spanishburg. 
Holcomb—The Curll & Evans Lumber Company has sold 
out at this point to the Cherry River Boom & Lumber Com- 
pany. 
Wisconsin. 
Milwaukee—The Allen Lumber Company has increased its 
capital stock from $25,000 to $60,000..—-The Tibbits, Cam- 
eron Lumber Company has increased its capital stock from 
$100,000 to $200,000. 
Oregon—W. and F. Comstock have sold out to their father 
E. W. Comstock. 
Randolph—The Randolph Wagon Works Company has in- 
creased its capital stock to $30,000. 


British North America. 


Kamloops, B. C.—The Kamloops Lumber Company has 
eS out to the A. R. Rogers Lumber Company, of Enderly, 


“Toronto, Ont.—The Toronto Junction Lumber Company 


Success 


Were we prescribing would not 
necessitate the burning of midnight 
oil, but would be rather through your 
customers. We'd say handle a stock 
sure to please all and in that way 
benefit by their words of praise. 
Lumber like our 


Goldslboro 
N. C. IPime 


would be sure to accomplish this re- 
sult for it is perfectly milled and 
correctly graded. If you are inter- 
ested, drop us a line and we will tell 
you more about it and quote you 
prices. , 


Telecode Used. 


Johnson Wimsatt, 
Washington, D. C. 








Kiln Dried, Rough or Dressed 


N.C. PINE 


Daily Capacity 175,000 Feet. 
' FRANKLIN, VA. 

















has increased its capital stock from $25,000 to $100,000. 





N.C. Pine 


IN CAR OR CARGO SHIPMENTS. 


OUR EQUIPMENT enables us to carry a 
good stock of kiln dried, rough and dressed 
lumber, and we have shipping facilities that 
guarantee prompt service. 


Fosburgh Lumber Co. 


MANUFACTURERS, 


NORFOLK, VA. 
Eastern Sales Offices: 
18 Broadway, NEW YORK. Exchange Bldg.. BOSTON. 
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OUR CHICAGO STOCK 


enables us to fill orders for 


TIMBERS 


promptly. We can furnish 


FIR, YELLOW PINE and OAK 


in nearly all sizes and lengths, 
Let us know your wants, and 
we will be glad to quote you. 


The Marsh & Bingham Co. 


1105 Old Colony Building, 


Milland Yard, 37th and Iron Sts., CHICAGO. 











( >) 
Dealers We Supply 


and have been selling for years know the 
advantages of buying direct of the manu- 
facturer. Send us your next order for 


Yellow Pine Lumber 


and we will show you some of the ad- 
vantages our method possesses over the 
fellow who merely jobs lumber. 


Camp & Hinton Co. 


LUMBERTON, MISS. 
J 














\S 











OUR MOTTO: “PROMPT SHIPMENTS” 
WHEN YOU WANT 


Yellow Pine 


FINISH, FLOORING, CEILING, 
DROP SIDING, SHIPLAP or CAR 
MATERIAL place your orders with 


Geo. E. Wood Lbr. Co. 


Mills at 
Caryville, Florida. 


American Trust Bldg., 
Clark and Monroe Sts., CHICAGO, 


POPLAR 


ALL THICKNESSES, INSPEC- 
TION AT MILL IF DESIRED. 


CHICAGO CAR LUMBER CO., 
504 Pullman Building, CHICAGO. 








WE WANT 
TO BUY 











YELLOW PINE 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln-Dried D. & M. Flooring, Ceiling. etc, 


SOUTHERN PINE CO. OF GEORGIA, 


N. Y. Correspondents 
The Haviland Lumber Go.. 52 Pine St. SAVANNAH, GA. 














INSURANCE 


Lumber Insurance Company of New York 


Capital and Surplus, $300,000 
$6 Broadway NEW YORK 





NEW MILLS AND EQUIPMENT. 





Alabama. 


Mobile—Hieronymus Bros. are building a saw mill on the 
site of the old Otis mill which will cost in the neighborhood 
of $50,000. 

Arkansas. 


Culberhouse—Borgman & Son Lumber Company will build 
a saw mill with a daily capacity of 35,000 feet. 

Brown’s Switch—The Pioneer Pole & Shaft Company is 
building a mill here to cut the timber on a tract of 2,000 
acres. A 

Louisiana. 

Campti—The Black Lake Lumber Company will erect a 
saw and planing mill with a daily capacity of 100,000 feet. 

New Orleans—The Cranor Lumber Company contemplates 
installing a saw mill with a daily capacity of 30,000 feet. 

Michigan. 

Sault Ste. Marie—The Sandusky Lumber & Box Company 

will build a saw mill at a cost of $20,000. 


Tennessee. 
Good Springs—Patterson & Major will build a saw mill at 
this point. A 
Washington. 


Hoquiam—Jesse Lewis, A. F. Coates and B. Johnson are 
building a saw mill with a daily capacity of 300,000 feet. 
They will expend about $75,000. 


Wisconsin. 


State Line—The Mason-Donaldson Lumber Company are 
building a saw mill with a daily capacity of 100,000 feet. 
It will be of the band resaw type. 





CASUALTIES. 





Georgia. 

Bainbridge—The plant of the Arlington Lumber Company 
was totally destroyed by fire January 14, with a loss of 
$10,000. 

Pretoria—The fire which recently burned the dry kilns 
and shed of the Red Cypress Lumber Company damaged the 
plant to the extent of $15,000, with insurance to cover the 
loss. This will not incapacitate them from filling all orders. 


Michigan. 


Owosso—The dry kilns of the Robbins Table Company 
were destroyed by fire January 14, with a loss of $5,000. 


Nebraska. 


Omaha—A. Rosenberry & Co. estimate the damage by fire 
to their plant at $20,000. 


Rhode Island. 
Providence—The lumber yard of Henry A. Grimwood was 
damaged to the extent of $50,000 by fire January 16. 


Vermont, 
Windsor—The woodworking plant of H. E. Morrill was 
destroyed by fire recently, with a loss of $5,000. 
Virginia. 
Norfolk—The Atlantic Creosoting Company suffered a loss 
of $60,000 by fire January 20. 


OBITUARY. 


OPP III IPD 


Pioneer Pacific Coast Lumberman Passes Away. 


At Belvedere, Cal., December 27, one of the best known 
lumber manufacturers and mill owners of the Pacific coast 
was laid away in the grave. C. 8S. Holmes, whose owner- 
ship of the Port Blakeley mill gave him high standing 
among lumbermen of the west and whose long connection 
with the business gave him prominence wherever American 
lumber is known, passed away at the home of his son, C. E. 
Holmes. 

In the early 60s Mr. Holmes began lumber and milling 
operations in San Francisco, to which city he came from 
Maine, in which state, in Foxcraft, he was born seventy-four 
years ago. His early ——s to some extent prepared him 
for the business in which he launched soon after he arrived 








THE LATE C. S. HOLMES, OF SAN FRANCISCO. 


on the coast in 1860. Captain Renton, of Renton, Howard 
& Co., was his instructor and friend when first he took 
up lumbering as a business and was afterwards his partner. 
Later the concern was changed to Renton, Smith & Co. 
and into it Mr. Holmes was invited as a partner, but he 
preferred remaining in service for a time longer, continuing 
at his work until 1870. 

When Mr. Holmes became identified with the Port Blake- 
ley Mill Company the operations were confined to a small 
mill of about 80,000 a day capacity. From that to 528,000 
feet a day, its present capacity, the business of the com- 
pany, which is now known as Renton, Holmes & Co., has 
grown. Mr. Holmes had outlived all of his old time 
associates and at the time of his death was vice president 
of the company, which may be classed as one of the chief 
exporting lumber concerns in the world. 

n his dealings with the members of his concern Mr. 


Holmes was regarded as a master mind in the conduct of 
affairs pertaining to the lumber business and personally as 
an urbane and thoroughly considerate associate under all 
circumstances. From the painstaking plodder in the dimin- 
utive mill to the executive position in the great concern, 
which the Port Blakeley plant has become, the sturdy and 
studious son of the Pine Tree state won his way. Confi- 
dence in himself and firm belief in a splendid future for 
lumbering on the western coast held the earnest worker to 
his course and the splendor of his achievements bears ample 
witness to the infallibility of his foresight and judgment. 
In the passing of this nestor of the lumber trade is 
sustained by those who were closely allied to him a shock 
which compels the deepest sorrow and a sense of irretriev- 
able loss. The business world that has known him so long 
and with such honor to his name will miss him sorely. 


Col. John Feist. 


BuFFALo, N. Y., Jan. 9.—The announcement of the death 
of Col. John Feist this week was a great shock to everyone, 
he having passed away on Sunday, January 6. He had been 
ill for a long time, though it was not generally known how 
seriously. He was such a rugged man always that his death 
was not looked for by those who had not known him as an 
invalid. Colonel Feist was well known in the city as one 
of the most extensive of the carpenter builders, for a long 
time being a member of the firm of Hager & Feist and of 
late as the head of Feist & Sons. He was 63 years old and 
was born and always lived in the city. He was very active 
in the Builders’ Exchange and was a zealous Hoo-Hoo, at 
once on joining the order taking high rank. He was a man 
of great local influence and won friends by the hundred by 
his open frankness, which bespoke the honest man and 
earnest citizen. Everybody liked him for his good qualities 
as well as for his winning friendliness. He was appointed 
Vicegerent Snark soon after joining the Hoo-Hoos and was 
afterwards a member of the Supreme Nine. He was a mem- 
ber of many city societies, but held office only once, that of 
superintendent of buildings in the city. It will be hard to 
find a man to take his place in the city, whether as a build- 
er, a member of civic societies or as a man. Nobody had a 
warmer heart. He left a competency and is survived by a 
wife and five children. He was a soldier during the civil 
war but received his title as commander of the Catholic 
Knights of St. John. 


Mrs. Edith Bennett Wright. 


MEMPHIS, TENN., Jan. 21.—Much sorrow has been occa- 
sioned in lumber circles here by the announcement this 
afternoon of the death of Mrs. Edith Bennett Wright, wife 
of W. M. Wright, of the Wright-Bacheman Lumber Com- 
pany, of Portland, Ark., and Indianapolis, Ind., and daugh- 
ter of E. T. Bennett, president of the Bennett Hardwood 
Lumber Company. Mrs. Wright was 26 years of age and 
her death occurred here while on a visit to her parents. 
Two children survive her, one 3 years of age and the other 
15 days old. Mr. and Mrs. Wright were married here about 
five years ago and the wedding was one of the society events 
of the season. She was one of the most popular young 
ladies of this city before her marriage. Since then she has 
resided with her husband at Portland. Funeral arrange- 
ments have not yet been announced. 


Warren F. Vinton. 


Detroit, MicH., Jan. 8.—Warren G. Vinton, president of 
the Vinton Company and one of this city’s most prominent 
lumbermen, is dead after a week’s illness with pneumonia. 
Mr. Vinton, who was 77 years old, was born in Utica, N. Y., 
and had his first experience in the lumber trade in Fulton, 
N. Y., when 17. He went to California with the gold seekers 
in 1849, did not find a bonanza and returned east in 1855, 
stopping off in Detroit, which had since been his home. 
Since 1887 his son, G. Jay Vinton, has been the active man- 
ager of the Vinton lumber and building business. Mr. Vin- 
ton went to the front in the civil war as a captain in the 
Twenty-fourth infanty and soon after the battle of Freder- 
icksburg left the service on account of ill health. Besides 
the lumber business Mr. Vinton was associated with a 
number of other commercial enterprises. 


- Samuel L. Davis. 


BANGoR, Me., Jan. 19.—Samuel L. Davis, of Standish, 
Me., died on Friday, January 18, aged 89 years. He was 
a prominent lumber dealer and took an active part in 
town affairs. Mr. Davis was born in the house where he 
spent his entire life and was the last of those persons who 
saw General Lafayette when the illustrious Frenchman 
visited Portland. In the civil war he was captain of Com- 
pany K, Twenty-fifth Maine infantry. He is survived by 
one son, twenty-one grandchildren and one great-grandchild. 


Hon. John B. Foster. 


BanGor, Me., Jan. 19.—Hon. John B. Foster, for seventy 
years a resident of Bangor, died at his home here today, 
aged 88. He was a native of Peterham, Mass., and came 
to Maine in 1837, at the age of 18 years. From 1843 to 
1883 he was actively engaged in business here and during 
most of that period was largely concerned in timber lands 
and the manufacture and sale of lumber. He served in the 
Bangor city council and in the state legislature and was 
prominent in all public affairs. He is survived by two 
children—Mrs. Charles H. Howard, of Chicago, and Rev. 
John McGaw Foster, D. D., rector of the Church of the 


Messiah, Boston. 
Elisha P. Brown. 


Boston, MAss., Jan. 19.—Elisha P. Brown, of Bloomfield, 
Conn., died at his home January 9 after a ten days’ illness. 
He is survived by a widow and two children. As a young 
man he entered the employ of Fred W. Gray, Omaha, Neb., 
who conducted a lumber business, and remained there about 
five years. In 1891 he returned east and located in Hart- 
ford as yard foreman of the Hartford Lumber Company, 
of which firm he was vice president at the time of his 


death. 
Huron Davis. 


SeRGENT, Ky., Jan. 15.—Uncle Huron Davis, aged 71, 
an old and retired lumberman of wide repute, died Thursday, 
January 10, at his home a few miles from Cornettsville, 
Perry county, south of here. He had amassed a consider- 
able fortune and retired some years ago. Two sons and two 
daughters survive him. His sons will shortly enter the 
lumber business on a large scale. The obsequies were pri- 
vate. 


J. A. Chapman. 


Granp Rapips, Micu., Jan. 21.—J. A. Chapman, senior 
member of the Cartier-Chapman Wagon Works, of Luding- 
ton, died of apoplexy January 15. Decedent leaves a wife 
and four children. The interment was in Milwaukee. 


Alexander Huff. 


Alexander Huff, aged 71, a retired lumberman of eastern 
Dickenson county, Kentucky, died late Monday, January 21, 
home, near Haddons, where he had resided for oe half 
a century. “Uncle Alex,” as he was familiarly called, is 
survived by four sons and two daughters in the “Old Do- 
minion.” One of the sons will succeed his father in the 
lumber business. 


Miss Lena Peterson. 


Miss Lena Peterson, 18 years of age, stenographer for the 
Lamb-Davis Lumber Company at their plant at Leavenworth, 
Wash., was run over and killed while crossing the Great 
Northern tracks near the company’s office January 14 by a 
train backing down: The coroner’s verdict censured the road 
for not furnishing proper protection at street crossings. 





s 


"eas 








Ja 


1 
I 
1 
] 
( 

















JANUARY 26, 1907. 


AMERICAN LUMBERMAN. 








LOCAL AND PERSONAL. 


T. E. Whitmarsh, of Texarkana, Ark., called’ on the 
LUMBERMAN this afternoon, on his way home from the 
Cincinnati meeting. He stated that his company has 
taken off all its traveling men and will not solicit any 
orders whatsoever until the car situation is relieved. 

E. L. Roberts, head of the well known sash and door 
concern of E. L. Roberts & Co., who has been spending 
the last two weeks in Canada, returned Monday of this 
week. Mr. Roberts was suffering from a severe cold 
which probably will confine him to the house for several 
days. It is not thought to be anything serious, however. 

W. B. Schaefer, of South Bend, Ind., a well known 
lumberman of the Hoosier state, was in Chicago this 
week on a brief business trip. Mr. Schaefer said that 
conditions in and around South Bend were all that could 
be desired and that he and his brother lumbermen of the 
thriving little city on the St. Joe were confident that 
1907 would be a banner year. 

Charles Thompson and C. P. Miller, of Perley Lowe 
& Co., Railway Exchange building, have been at the 
Quitman (Miss.) mill of the Missisippi Lumber Com- 
pany, one of their interests, for about a week. They are 
overseeing the work of inventorying stocks and getting 
the mill into shape to start up for the season’s cut. Both 
gentlemen are expected to remain in Mississippi for an- 
other week. 

R. D. Baldwin, who for some time has been con- 
nected with the Chicago branch of the Simonds Manu- 
facturing Company, of New York city, with offices in 
Fitchburg, Mass.; New Orleans, La.; San Francisco, 
Cal.; Portland, Ore.; Seattle, Wash., and London, Eng- 
land, has been transferred to the Fitchburg office. Mr. 
3aldwin was connected with the company’s advertising 
department here and will be engaged in similar work 
in Massachusetts. 

J. J. Linehan, of the Linehan Lumber Company, Pitts- 
burg, Pa., was in Chicago this week and called upon a 
number of his friends, including Secretary Louis Doster 
of the Hardwood Manufacturers’ Association of the 
United States and the AMERICAN LUMBERMAN. Mr. Line- 
han came to the city on business connected with his 
company. He reports that trade has been quite satisfac- 
tory in the Smoky City and that the Linehan Lumber 
Company has been getting its full share of it. 

John Ulrich, of the Chicago Car Lumber Company, 
Pullman building, left this week for the Pacific coast 
where he contemplates remaining for at least two months. 

James L. Monaghan, of the Tiler & Stowell Company, 
Milwaukee, Wis., was in Chicago this week. He says 
that his firm is well filled up with orders and with the 
new business that is steadily coming in it seems very cer- 
tain that there will be no letup during the year. Busi- 
ness is coming from all lumber sections and for all kinds 
of machinery made by the company, from single ma- 
chines or engines to complete new outfits. 





Martin A. Leach, general manager of the La Moine 
Lumber & Trading Company, LaMoine, Cal., called at 
the LUMBERMAN office Tuesday on his return from New 
York, where he had been for about ten days. His com- 
pany is a member of the California Sugar & White Pine 
Agency, with a mill located in Shasta county but also 
operating in Trinity county on the eastern slope of the 
Coast range. Mr. Leach says that since the reciprocal 
lemurrage agitation began in earnest there has been an 
evident desire on the part of western roads to move cars 
with greater promptness. This has been noticed in 
California although the mills in that state have operated 
inder much better transportation conditions than those 
in Oregon and Washington. 

J. P. Stephenson-Jellie, of Glasgow, Scotland, and 
London and Bristol, England, connected with Bryce, 
nor & White, one of the leading English lumber con- 
cerns, was in Chicago on Saturday of last week and 
paid the AMERICAN LUMBERMAN an appreciated visit. 
Mr. Stephenson-Jellie was formerly a prominent handler 
of American doors and on his present visit he noted an 
advance in prices of from 20 to 25 percent since his pre- 
vious visit. He advised that Swedish producers have 
cut largely into the American door trade in the English 
markets, largely on account of the advanced prices at 
American points of manufacture. His present visit is 
made in behalf of business matters connected with his 
firm, incidental to which he is visiting manufacturers, es- 
pecially of oak and other stock suitable for car building 
and railway construction in England. 


S. P. C. Hostler, of Chicago, favored the LUMBERMAN 
with a call Saturday of last week. In discussing the 
hardwood situation Mr. Hostler said that prices were 
looking up generally; that on account of the recent rise 
of the rivers in West Virginia loggers there are getting 
out quite a number of logs and that the price of poplar 
was at the top notch at present. He said that the 
interior mills depending upon railroads for shipping 
facilities cannot promise delivery before next June or 
July, in most instances, and that owing to the wet 
weather which hindered the hauling of logs the hard- 
wood mills are almost without a log supply in many 
instances, this being true of Arkansas and Mississippi 
and in many other places throughout the south. He 
reported that quartered oak sales had been made at a 
large advance over last year’s price and said that while 
conditions remained as at present the matter of selling 
lumber is of very little importance, the great difficulty 
being to get it. Mr. Hostler believes that the shortage 
of cars is going to have its effect upon building opera- 
tions and reported that he has heard much complaint 
regarding the holding up of building for interior finish 
which the mills have not been able to furnish. 





CHICAGO LUMBERMAN GOES TO EUROPE. 

Thursday afternoon of this week Edward Hines, presi- 
dent of the Edward Hines Lumber Company, of this city, 
left for New York city, accompanied by Mrs. Hines and 
her sister, enroute for Europe. The party will leave 
New York on the big north German Lloyd steamship 
Kaiser Wilhelm der Grosse. They will cross the beau- 
tiful’ Mediterranean, landing at Naples. From Naples 
they will go to Cairo and Alexandria and thence to 
Rome, and will spend considerable time in the old time 
empire city of the world. Mr. Hines had not made any 
hard and fast program when he left Chicago and from 
Rome on his movements are not certain. However, he 
will spend at least two months in traveling and undoubt- 
edly will visit many other historic cities of the European 
continent before his return. 

Mr. Hines is taking a well earned vacation, as latterly 
his health has not been as good as his friends could wish. 
The cares of his gigantic business operations, while they 
have had no perceptible effect upon the energy which is 
one of his chief characteristics, have nevertheless been 
wearing and he finally concluded it would be advisable 
to take a little rest and change of scene. The trip, so 
far as planned, is a splendid one and Mr. Hines’ many 
friends confidently expect he will Cerive much benefit 


HY MENEAL. 


Thompson-Gregg. 

Direct advices from Hoxie Thompson reached the Amer- 
ICAN LUMBERMAN some time ago with the bare announce- 
ment of the fact of his marriage on December 27 at Sher- 
man, Tex., to Miss Grace Gregg, of Sherman, but due to the 
characteristic modesty of Mr. Thompson particulars have 
not been learned until this week. Hoxie Thompson is a son 
of L. N. Thompson, of the Thompson & Tucker Lumber Com- 











HOXIE THOMPSON, OF HOUSTON, TEX. 

pany, well known manufacturer of yellow pine, with offices 
at Houston, Tex., and therefore a brother to J. Lewis 
Thompson, well known in lumber manufacture through- 
out the south. The young man was graduated from Austin 
College in 1901 and from Cornell University in the summer 
of 1905 and immediately evinced the inclination to industry 
which is a Thompson characteristic. He sought and obtained 
employment almost following his graduation with the engi- 
neering department of the Great Northern Railway Company. 
Here he discarded the luxuries and ease of his college and 
home life and buckled down to actual hard work, beginning 





MRS. HOXIE THOMPSON. 


in humble capacities and working up to graver problems as 
his ability and energy were recognized by Vice President 
Hill, of the Great Northern railway, and the general officials 
of its engineering department. Having in this way attained 
the experience which was his purpose in joining the Great 
Northern forces he returned to Texas and associated himself 
with the Thompson & Tucker Lumber Company. His mar- 
riage followed as stated above. 

The bride is the daughter of Mrs. 8. P. Gregg, and is a 
descendant of a prominent old family of Sherman, is a 
graduate of the Sherman High School and of the North Texas 
Female College and was reared and educated in that city. She 
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You cant 
afford to 
Ignore 
Facts 





If you are alert to your best: inter- 
ests and when we say we can give 
you satisfactory service we re also 
ready to back it with the facts. 


Send us your next order for 


Band Sawed Oak, 
Gum, Cypress, Ete. 


and we will show you the sort of 
service and quality we can give you. 
We own and operate four mills, 
which fact, we believe, should be 
sufficient to warrant the statement 
fhat our stock is always well 
assorted, well balanced and in good 


shipping condition. 


Lamb- Fish Lumber Co. 


Memphis, Tennessee. 
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WE MANUFACTURE 


Ash, Hickory, Bay Poplar, 
Cottonwood, Red Gum, 
Red and White Oak. 


Our Mills are on Apalachicola River. Rail or Water 
Transportation. Let us have your inquiries. 


THE WEST FLORIDA HARDWOOD CO. 


MARYSVILLE, FLORIDA. 


























Ohio Veneer Company, 


Manufacturers of all kinds of 


MAHOGANY THIN LUMBER AND VENEERS. 


Specialties: 
SLICED CUT AND SAWED QUARTERED 
OAK VENEERS. 


Office and Mills: 
2620 to 2636 Colerain Ave. Cincinnati, Ohio. 








‘Cypress Lumber Co. 


WANTS TO BUY, AND HAVE FOR SALE: 
PLAIN AND QUARTERED WHITE AND RED OAK, 
YELLOW POPLAR, WALNUT, ETC. 








is a young woman of unusually attractive personality, highly 


L Gest and Deca Ave. CINCINNATI, OHIO. 
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P. B, LITTLE, E. S. LITTLE, 
President. Sec'y and Treas. 


Little Lumber Co. 


100 Soulard St., ST. LOUIS, MO. 


Producers of 


RED OAK, COTTONWOOD, 
RED GUM, ASH, HICKORY 
AND ELM LUMBER, 


Carload shipments direct from our own 
new band saw mill at Blytheville, Ark. 


We carry there about four million (4,000,000) 
feet seasoned lumber at all times, for quick ship- 
ment. Good grades only. 


‘i We desire the orders of the factories consuming 
hardwoods to those of hardwood dealers and 
jobbers, and will give preference and prompt ate 
tention to their trade. 


HARDWOODS. 











= Correspondence solicited. 


—- Delivered prices always given. 


Soft Yellow Cottonwood, Extra Fine Red 
Oak, (plain or quartered) and Red Gum 
for consuming trade, our speciaities. 


mS ~ Address all lefters and telegrams to our general 
Office, Little Lumber Co., 100 Soulard Street, 
St. Louis, Mo. 


‘Satin Walnut 


BUY IT DIRECT OF THE MANUFAC. 
TURER AND BE INSURED SATISFACTION. 


Foreign Correspondence Solicited, 
Chas. F. Luehrmann 


Hardwood Lumber Co. 


. te AWN’ * 
\ Gates wralocode, Western Union, ABC 4th Edition, T+ LOUIS, | 
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Poplar-Cypress 
GUM... 


Rough and Dressed 


LARGE DRY ASSORTMENT. 








BEVEL SIDING, CEILING, 
DROP SIDING, FINISH, ETC, 


Mixed Cars For Yard Trade 
A SPECIALTY. 


Kentucky Lumber Co. 


Mills in 
Kentucky Tennessee 
Mississippi Louisiana 








Sales Office | 
CINCINNATI, OHIO. 
1 



































The Sort of 
Talk that Counts 


most is that backed with the goods 
and the reason we want to be 
heard just now is because we have 
a stock of 12,000,000 feet of well 
assorted and selected rough 


POPLAR 


Bevel Siding, Drop Siding, Ceiling, Casing, Shelving, 
Corner Boards, " Dear and Window Jambs, ‘ 
Ale and Beer Staves and Heading. 


Prices are yours for the asking. 


SWANN-DAY LUMBER CO., 


CLAY CITY, KENTUCKY. 








educated and popular in the better social set of that section 
of the Lone Star state. Immediately after the wedding 
Mr. and Mrs. Thompson left for Poughkeepsie, N. Y., and 
with that thoroughness which is inseparable from the 
Thompson blood Mr. Thompson entered at once upon a 
course of study in the Eastman Business College, prepara- 
tory to his return later this year to take charge of the 
plant which the J. M. Thompson Lumber Company expects 
to erect upon its Trinity county tract. 

While actively in business but a short time Hoxie Thomp- 
son has made a host of friends in business life through 
his undoubted ability, energy, keen intelligence and general 
personal characteristics, and the best wishes of a host of 
friends and their safe prophecies for his successful future 
will follow this announcement. 


TROUBLE AND LITIGATION. 


Chicago Concern in Bad Tangle. 


Readers of the AMERICAN LUMBERMAN who have followed 
the matter are more or less familiar with the operations of 
the Chicago-Texas Land & Lumber Company, an institution 
presided over by the Rey. George F. Hall and whose offices 
are located in the Security building, Chicago. When the 
company was first formed, in the latter part of 1903, it had 
secured control by purchase and option of 17,000 acres of 
hardwood timber lands along the Sabine river, in Louisiana 
and Texas. Later the company purchased about 2,300 acres 
of timber land in Arkansas in the vicinity of Prescott, and 
still later added to its holdings timber rights ae about 
8,000 acres of timber land, together with a saw mill, mill 
site etce., formerly the property of the Prescott Lumber 
Company. 

According to the statement of the Chicago-Texas concern 
the Prescott property was purchased for about $90,000. At 
the time the transfer was made the timber was mort- 
gaged for $50,000, and this mortgage was assumed by the 
Chicago company; $16,000 was paid in cash and its paper 
given to the Prescott Lumber Company for $24,000. Ap- 
parently the Arkansas investment was a poor one and the 
operations which were conducted there resulted in a con- 
siderable loss to the new owner. In fact it appears that 
the acquirement of these Arkansas holdings was the chief 
factor in the financial difficulties which now threaten to 
overwhelm the Chicago-Texas Land & Lumber Company. 
The obligations incurred in connection with the property 
involved the Louisiana timber land seriously, so seriously, 
in fact, that some action to wipe out at least a portion of 
the company’s indebtedness became imperative. 

It is said that Doctor Hall and his associates upon the 
directorate of the Chicago-Texas Land & Lumber Company 
on several occasions endeavored to have the Prescott Lum- 
ber Company take back its property and, as an inducement, 
offered a considerable cash bonus for the annulment of its 
purchase contract. Its negotiations to this end were not 
successful, however, and as time went on the resources of 
the company became more and more strained to meet the 
obligations hanging over it and to stave off foreclosure pro- 
ceedings. 

Some time prior to July, 1905, David G. Robertson, a 
Chicago attorney, became the legal representative of the 
company and was made an ipso factor director. In September 
of that year it is said that Mr. Robertson advised Doctor 
Hall and his associates that it would be impossible to stave 
off foreclosure proceedings for any considerable length of 
time and that in case the property had to be sold at sher- 
iff's sale, as of course it would under such proceedings, 
that there would not be realized an amount sufficient to 
pay the outstanding obligations. He then advanced the 
proposition that a private trustee be appointed and that 
deeds to all of the properties owned by the company in 
Louisiana and Arkansas be conveyed to such trustee, who 
should be empowered to sell the same for an amount suffi- 
cient to cover the company’s liabilities after a certain date, 
it being agreed that if in the interim the Chicago-Texas 
Land & Lumber Company should be able to raise the money 
to pay off the creditors to whom it had become indebted by 
its purchase and operation of the Arkansas property it 
would be at liberty to do so, and that thereupon the trust 
agreement would be dissolved. 

According to the statement of the Chicago-Texas Land & 
Lumber Company its officers and directors had implicit con- 
fidence in Mr. Robertson’s honesty and legal ability, and not 
only carried out his suggestion, but appointed him as trus- 
tee. In accordance with this action an instrument was 
drawn up and signed by Doctor Hall, as president of the 
company, and also by its secretary, agreeing to the transfer 
of the company’s properties to Mr. Robertson by a warranty 
deed. The date of the deed is said to have been September 
29. On behalf of the Chicago-Texas Land & Lumber Com- 

any it is said that this trustee agreement was entered 
into in order that the company might have a little time 
within which to raise the money to pay the obligations in- 
curred in connection with its Arkansas property, thereby 
also wiping out the pressing claims against its timber land 
in Louisiana. 

It is said that every exertion was made by the officers 
of the company to secure a buyer for the Prescott property 
and that several possible purchasers were secured, but that 
M. W. Greeson, president of the Prescott Lumber Company, 
who represented the Arkansas creditors, would not agree 
to any of the propositions advanced. 

Recently Doctor Hall was notified that the trustee had 
sold all of the company’s properties, both in Louisiana and 
in Arkansas, to Mr. Greeson, who was acting as agent for 
a syndicate and who had turned the deed over to the latter. 
This syndicate, it is said, is composed of W. S. Mathews, 
of Gulfport, Miss., a lumberman who operates a saw mill 
at Monroe, La.; Charles Cole, of Chester, Ill., a prominent 
flour mill operator; John B. Jackson, of Anna, Ill., a_ bank 
cashier; Judge Murphy, of Pinckneyville, Ill., and Judge 
Wall, of Evanston, Ill. It is alleged by Doctor Hall and 
his attorneys, Vail & Pain, that the deed by which the 
trustee conveyed the property to Mr. Greeson was dated 
October 14, while the deed executed to Mr. Robertson, and 
the only one he received, was dated September 29; also 
that in the deed given by the company to the trustee it was 
stated that the mill and townsite were not to be included 
in the property, while the deed received by Mr. Greeson 
from the trustee did include both mill and townsite with 
the other property. 

It is also stated that when Mr. Robertson was oP. 
proached in regard to the amount for which he had sold 
the property he could not be induced to give any definite 
answer, simply stating that it was sufficient to wipe out the 
company’s obligations, which, it is said, would aggregate 
about It is alleged that Mr. Robertson never 
has made any statement to the officers of the company, 
either oral or written, specifying the amount of the pur- 
chase price or as to the present condition of the company’s 
liabilities. It is also alleged that in one instance it is 
known that a creditor, with a claim amounting to about 
$8,000, was notified after the transfer of the property had 
been effected that the bank at Prescott would settle his 
claim by the payment of $3,500, and that settlement was 
made on that basis. This transaction led to the inference 
by Doctor Hall and his associates that some or all of the 
claims against the company had been bought up at consid- 
erably less than their face valuation, and that the transfer 
of the company’s property was made upon a basis which 
would realize a handsome sum to the trustee and others 
working in collusion with him. 

On the other hand, Trustee Robertson claims that he has 
acted entirely in good faith from beginning to end, and 
that he sold the property because it seemed to him the only 
possible way for the company to satisfy its creditors. 

Doctor Hall, through his attorneys in Chicago, has drawn 
up a bill setting forth the facts as he alleges them to be, 
and praying that the transfer be set aside. This bill has 








been sent to Messrs. Cline & Cline, attorneys of Lake 
Charles, La., and by them has been filed. What the out- 
come will be remains to be seen. In the event that the deed, 
as given to the syndicate by the trustee through Mr. Gree- 
son, is allowed to stand the stockholders in the Chicago- 
Texas Land & Lumber Company will, of course, be unable 
to realize a dollar on their investments. It is claimed by 
Doctor Hall and others that the Sabine timber tract alone 
is worth at least $250,000, and if this is true, and the prop- 
erty there and in Arkansas can be realized upon, it will be 
possible to pay off the company’s debts and return to the 
stockholders the money they have invested. 
The case promises to be an interesting one. 


Mill Company Sues State. 


SEATTLE, WASH., Jan. 19.—An echo of the effort on the 
part of the state land commission to dispossess the Brace- 
Hergert Mill Company from the site of its large saw mill 
on the shore of Lake Union in the heart of the city of 
Seattle, alleging that a portion of the plant rests on state 
lands, was heard in Thurston county this week when the 
mill company began suit against the state of Washington 
to acquire title to the land. The company claims the site 
by right of adverse possession. 

Back in territorial days the mill, known as the Western 
Mill, was built on the west shore of Lake Union, midway 
north and south, and is located in the center of Fremont, 
one of the thriving additions to Seattle. In constructing 
the plant a portion of it was allowed to run out beyond the 
meander line on what the state now claims as shore lands 
belonging to the commonwealth. Nothing was said of the 
matter until a year ago when the board of land commis- 
sioners served notice that the state claimed the lands and 
the mill company must give up possession. The property 
involved is said to be worth about $400,000. 
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THE MARKETS. 


For. Editorial Review of Current Market Conditions 
See Page 30. 





Trade continues to be unusually good for January and 
loeal dealers in all branches are very well satisfied 
with conditions and prospect for spring business. The 
character of demand seems to be changing a little inas- 
much as there is more active call for the higher grades, 
although common lumber and timbers are still the lead. 
ers. Prices continue firm with an advancing tendency 
noticeable on some kinds of stock. 

The transportation situation is very little better 
than it was last week. From the west comes the re- 
port that an embargo has been placed upon eastbound 
lumber. This has not been absolutely verified and, if 
true, it is improbable that it will be of any duration. 
But in any event shipments are exceedingly slow, the 
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number of cars coming through being entirely inade- 
quate to handle the business which is being offered. In 
the south heavy rains have resulted in freight being 
tied up almost as badly as it was the first of the year. 
This is especially. deplorable as southern shippers had 
begun to hope that the worst of the car tieup was over. 

The car companies and other large corporations are 
the chief factors in the market and these are buying ex- 
tensively. The box men, who have been exceedingly 
active during the fall and winter, are not so prominent 
in the market now, although occasional orders are being 
placed. The country business has not opened up yet, 
but from reports received in this city it is thought it 
will be good. Stocks are not large and in many cases 
assortments are said to be badly broken, but the 
weather has been such that farmers have been unable to 
get over the roads and consequently have not been buy- 
ing. ‘The yard men, not being forced to do so, have 
been holding back their orders in the hope of lower 
prices. There seems little prospect of any class of ma- 
terial being obtainable at anything under the present 
values, however, as stocks here are very firmly held and 
it is improbable that there will be any accumulations 
for a considerable time owing to the car situation. 

Permits issued by the Chicago Building Department 
during the week ended January 23 were: 


CLASS— No. Value 
BN A ee Peer eee ae 7 $ 4,300 
S 1,000 end water © £000... cc ccsccvcecce 37 100,700 

5,000 and under 10,000..............6.- 13 82,500 

10,000 and under 25,000...............4. 12 151,500 
25,000 and under 50,000...........200- 1 35,000 
Albert Schwill & Co., malt kilm............ 1 125,000 
Board of Education, brick school.......... 1 500,000 
Chicago City Railway Company, car shop... 1 250,000 
SEEN: éactueseeerosaksas6d0n6eteseae 73 $1,249,000 
: SID, CII 6 n'a: 60 0:00 606 04h 08 103 554,300 
Totals corresponding week, 1906....... 68 463,650 
Totals Jan. 1 to Jan. 23, 1907........300 2,778,050 
Totals corresponding period, 1906......225 1,965,800 
Totals corresponding period, 1905......225 1,632,960 
Totals corresponding period, 1904......186 3,039,465 
Totals corresponding period, 1903...... 177 1,482,300 
Totals corresponding period, 1902.. -212 3,487,450 


Chicago Lumber Receipts and Shipments. 
Reported by George F. Stone, secretary of the Board of 
Trade. 
RECEIPTS, WEEK ENDED JANUARY 19. 
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SHIPMENTS, WEEK ENDED JANUARY 19. 
Lumber. 
bs pra nar atlle DhS te Aide setae a Se a tech- daca 19,508,000 
EC PO Ee Cee Pe ee: 17,449,000 


1,097,000 


Shingles. 
7,464,000 
7,707,000 


1907 
1906 


2,059,000 
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TOTAL SHIPMENTS, JANUARY 1 TO JANUARY 19. 
Lumber. Shingles. 


RUG bcd athe wie eee oe ae RA aos 2 rato 60,203,000 19,731,000 
Se reer ree ne er Pe ee 49,964,000 17,268,000 
SO PEP eee ee eee ee 10,239,000 2,463,000 





Northern Pine. 





Chicago. Trade is about the same in the white pine 

ld except that there is a noticeable improvement in 
the demand for shop and better, with a corresponding 

rease in the firmness of values on upper grades. 
Prices are stiffening on shop and better, and the 
former is bringing full list. Local dealers have been 
filling out their assortments and stocks are now more 
complete than at the beginning of the year. There is 
no surplus, however, as demand is very active for 
January and is effectually preventing any accumula- 
tion. Lower grade stock continues to lead in demand 
ut there is a very satisfying call for practically every- 
thing on both sides of the list. 





Minneapolis, Minn. There is no definite line to be 
had on the market, owing to the different conditions 
existing in each center, and in fact in each yard, but 
generally speaking prices are higher than the level 
reached in December. The stock on hand January 
| was much lighter than a year ago, and a large pro- 
portion of this was sold for later delivery, so that 
stocks available are decidedly light, and will be pretty 
well cleaned out in the spring. Demand from large 
lealers and consumers in eastern cities continues to 


be active. 
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New York. There has been a slight increase in 
orders and inquiries are improving rapidly. The de- 
mand has been much better all through the market 
the last week and the recent advances in prices do 
not seem to deter the buying outlook in any way. 
Low grade lumber is practically out of the market 
and millwork and factory trade is strong. 





Baltimore, Md. Stocks are just about large enough 
to meet the local demand. Prices are stationary and 
holders experience no difficulty in getting the ad- 
vanced figures set by the manufacturers at the begin- 
ning of the year. 





Buffalo, N. ¥. While sales are not so very active, 
the outlook is the best possible. Prices are higher 
than they were last year, but they must be to meet 


the saw mill prices. It is expected that the demand 
for pine will be as large as it was last year, and there 
is the lumber to meet it. 

Cleveland, Ohio. The call for all grades of white pine 
is exceptionally good. Some of the upper grades are 
having a heavy demand for manufacturing purposes 
and prices throughout the list are stiff. 





Spruce. 


New York. In view of the temporary decrease in 
the demand for certain stocks, prices are very well 
maintained. In a few instances stocks are scarce 
and in these there is said to be a premium offered for 
prompt delivery. Stocks are arriving, however, on a 
satisfactory basis and the market is as good as usual 
for this time of the year. Dealers anticipate a strong 
opening spring market. 








Boston, Mass. The general market for spruce is not 
active, but prices are held in a fairly steady way, 
although in the matter of frames concessions of 50 
cents are reported. Sales of 9-inch and under have 
been made at $22.50. The general asking price is 
$23. Small sizes of random are still quoted at low 
prices. Matched spruce boards are steady, with the 
demand moderate. 
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Pittsburg, Pa. Spruce is stronger than for some 
time and calls for large orders are coming in that will 
keep mills busy some time. Hardwoods are in urgent 
demand. Oak and poplar are exceptionally scarce and 
are being disposed of usually at a handsome premium 
where stocks can be shipped with reasonable prompt- 


White Cedar. 


Chicago. There is not much change in the situation 
as regards the trade in poles and posts. Business in the 
former is satisfactory, unusually so for so early in the 
year. Many of the large companies are in the market 
for poles and it is intimated that a great deal of con- 
struction work is being planned. Some posts are being 
sold right along, but no special effort is being made by 
local dealers to get business as it is too early and the 
weather has been very unfavorable. Stocks at mill 
points are said to be very light. Prices are firm. 
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Minneapolis, Minn. Post buying was brisk during 
the convention of the northwestern retailers here last 
week. The yards are laying in supplies for what they 
expect to be a good spring trade, and many of them 
are buying with a view to covering their wants until 
next fall, in the expectation that prices will advance. 
That is conceded to be the outlook now, and values 
are stiffening right along. Dry stocks are running 
quite low. There is a fair call from the southwest for 
poles, long and medium, and some producers are ship- 
ping green stock already. 











Hardwoods. 





Chicago. There is no evidence of slackness in the 
hardwood trade and values are exceedingly firm on the 
principal woods handled in this market. With a few 
exceptions stocks are short in the city, and in some 
woods it is almost impossible to fill orders. In the 
south many of the hardwood mills have been forced to 
shut down on account of floods, and others are unable 
to get cars. In both cases the majority have taken 
orders for a considerable percentage of the stocks in 
their yards and are not at all anxious to accept any 
further business except upon the basis of top prices. 

Demand is very active for plain oak, both red and 
white, and also for quartered stock. Firsts and sec- 
onds are selling for $44; quartered white oak is bring- 
ing $69, and red oak $55. 

There would be considerable trade in ash if stock 
could be obtained, but there is very little in the city 
and it seems almost impossible to place orders at the 
mills. Demand for rock elm appears to be increasing. 
Cull and better is bringing from $26 to $28. The mar- 
ket for soft elm is also improving and prices are firm. 

Chestnut is bringing $43 for firsts and seconds and 
$28 for No. 1 common, with demand fairly good. 





Memphis, Tenn. The demand is good and much 
more lumber could be sold if more of it were avail- 
able for early delivery. Prices are strong and the 
tendency on most items is toward a higher level. The 
amount of dry stock in this city and section is smaller 
than it has been at this time in years, while the 
outlook is for further serious curtailment in output. 
There is not an item which is not wanted and there 
is nothing which does not sell readily at current 
quotations. Prices are entirely in the seller’s favor 
and some of those who hold dry lumber make no secret 
of the fact that they are in no hurry to sell because 
of their belief that the present and prospective 
strained relations between supply and demand will 
result in a further enhancement in values. 





Minneapolis, Minn. There is a very good call for 





flooring from all of the larger places, where consid- 
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| Poplar Bevel Siding 
a Specialty 


Inquiries from consuming trade 
will receive prompt attention. 
Manufacturers of Quartered 
White Oak, Plain Oak, Ash, 
Chestnut and Walnut. 


Vestal Lumber & Mfg.Co. 


Incorporated 


Band Mill and Planing Mill 
at Vestal, Knoxville, Tenn. 


Knoxville, Tenn. 














Poplar, Oak, Gum, Cypress 


ROUGH OR DRESSED. 


Quick Shipments. 














WRITE FOR PRICES. 


THE WIBORG & HANNA CO. 


CINCINNATI, OHIO. 








Hardwood Lumber [> 
DENNIS BROS., 


Manufacturers ot 


All kinds of Michigan Hardwoods 


and 


NATIONAL Maple & Birch Flooring. 


If you have not received our prices on Birch flooring, write 
us atonce. They willinterest you. All thicknesses and ee 











GRAND RAPIDS, 
MICH. 
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} Geo. D. Emery Company, 


, Importers and Manufacturers 


MAHOGANY AND 
SPANISH CEDAR. 


MAHOGANY and CEDAR VENEERS. 
Office, Mill, Yard and Salesrooms, 
NOS. 1 TO 41 BROADWAY, : Chelsea, Mass. ‘ 








( Riemeier Lumber Cox! 


CINCINNATI, OHIO. 


| Wanted Oak, Poplar craves. | 








C. CRANE & CO., 


Hardwood Lumber 
CINCINNATI, OHIO. 














Books for Lumbermen. 


We handle a line of bocks valuable to lumbermen. 
Send for free descriptive booklet. 


AMERICAN LUMBERMAN, 315 Dearborn St. GHIGAGR 
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Ahead of the Procession 


as usual. 


“Dwight Special” 


THIN 


Hardwood Flooring. 


Send for Samples. Fall into line and buy 
the Best Form of thin Flooring on the market. 
30 years experience. Best Mill Equipment. Kiln- 
drying Facilities Unequaled. 


Dwight Lumber Company, 


Sole Manufacturers, DETROIT, MICH. 




















If you want 
Quick Service 
drop us a line for 
we make a 
specialty of 


WISCONSIN 


Basswood, Birch, Oak and Elm 


Also Southern plain and Quartered Red and White 
Oak. Our milling is perfect and prices are right. 


UPHAM & AGLER, 


Telephone, American Trust Bidg., 
Central 6720, Clark and Monroe Sts., Chicago. 


SPST ESET TAG ASE RET. 
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OAK.... 
BEECH 


Kiln Dried, Bored, 
End Matched, Hollow 
Backed and Polished. 


HARDWOOD LUMBER 
and BEVEL SIDING. 


NEW GLASGOW PLANING MILL CO., GLASGOW, KENTUCKY. 
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Hardwood Lumber 
NORTHERN and SOUTHERN. 


Write us for prices on red and white oak, gum, basswood, 
birch, elm, maple. We still have for sale a few items of 1905 
stock, such as 1’’, 2” and 214” maple, 1” curly birch, and-2” and 
24” plain and red birch—all choice stock and bone dry. 

t us have your inquiries. 


G. W. Jones Lumber Co. 


CHICAGO OFFICE, 1717 Railway Exchange. APPLETON, WIS. 




















HEATH- WITBECK Co. 
HARDWOOD LUMBER 


COMPLETE STOCKS ==" 
Northern and Southern Varieties. 











General Offices: 
Willoughby Building, 
6 Madison St.. CHICAGO. 


ds 


Ya : 
Thebes, Ill. Chicago, III. 
Telephone. Central 5916. 




















Our Planing Mill is running 
entirely on 


BASSWOOD 


Mixed Cars Mouldings, 
Siding and Finishing Board: 


Sanford & 
Treadway 


Menominee, Mich. 













erable building is still in progress. Retailers have 
been buying considerable yard stock in mixed car 
orders, especially oak and maple wagon stock. Oak 
dimension is considerably higher and hard to supply. 
The factories are not buying heavily, but all are dip- 
ping into the market occasionally and they are having 
a busy and prosperous season, indicating a good line 
of buying a little later, as stocks on hand are being 
broken into heavily. Dry stocks of northern hard- 
woods are light everywhere and even birch is begin- 
ning to run low. 


Baltimore, Md. All the hardwoods are in excellent 
request. Prices are holding and there is every in- 
centive for millmen to push operations, oak being in 
the lead and commanding firm figures, though a posi- 
tive advance has not been recorded of late. 








New York. The market is active in all stocks, and 
while arrivals are on a fairer basis than last week, 
the demand is sufficient to keep prices on a good 
basis. Oak, birch and maple hold their own and ash 
is still very stiff, although arrivals are more plentiful 
than at any time within the last six weeks. Poplar 
is in good demand and prices indicate no large sur- 
pluses ready for prompt shipment. The improvement 
in building circles will unquestionably have a notice- 
able effect in inquiries for March and April deliveries. 





Boston, Mass. The market is moderately active with 
prices generally steady. Plain oak in 1-inch firsts and 
seconds is offered at $53 to $55. Quartered oak is not 
in active trade, but is held with strength. Brown ash 
is in fair call. 


Buffalo, N. Y. Dealers do not call the demand very 
brisk, but they are pretty well satisfied, especially 
with the outlook, which promises a very active season 
and good prices. Logging in the southwest is not very 
active, but somehow oak enough seems to be gotten out 
to keep the yards fairly well stocked. Demand for 
birch reduces that stock pretty fast, but it will hold 
out until the lakes will open, when more of it will be 
had from that direction. Maple sells well in spite of 
higher prices. 





Cleveland, Ohio. The general tone of the entire 
hardwood market is firm and the demand is exception- 
ally heavy on most lines. Quartered and plain white 
and red oak are much in evidence while birch, maple 
and basswood are also prominent in the market at this 
time. The particular demand at this time is for kiln 
dried lumber and considerable pattern stock. 


Pacific Coast Woods. 


Chicago. January 14 the mills were notified of an 
advance of $3 a thousand on spar logs and immediately 
notified eastern representatives of a corresponding 
advance of $3 a thousand feet on long timbers. In 
consequence of this, quotations are now being made on 
this class of stock at an advance of $3 over the price 
which formerly governed this stock. Western loggers 
are in control of the situation and it is intimated that 
a further advance of $1 a thousand will be made on 
logs for manufactured stock beginning February 1. 
This practically forces manufacturers to advance prices 
$1 a thousand over the advance which was put into 
effect January 1. This put up the price on common 
lumber $1 a thousand and on car material $2. If the 
increase in price is enforced by the loggers beginning 
February 1 as now appears almost certain, the mill 
men will be forced to increase their prices on the manu- 
factured product $1 a thousand in order to insure 
themselves from loss. The demand in this market for 
common lumber, car material and timbers continues 
good in spite of the fact that prices have been 
advanced materially. As regards the recent $3 advance 
on long timbers it has very little bearing upon the 
situation because where these timbers are required the 
orders necessarily wiii be filled in fir. 

The situation as regards car supply is practically 
unehanged. A few invoices are being received but the 
empties furnished are sufficient to cover only a small 
percentage of the orders booked and in consequence 
western mill men are not anxious to accept orders 
unless they are taken upon a basis which insures a 
comfortable margin of profit. Common lumber, car 
material and structural timbers are chiefly in demand 
and for these it is more a question of being able to 
furnish a supply within a reasonable time than of 
price. A few transit cars are reported on the road but 
most of these have been sold and the market as regards 
fir is practically closed here. 











San Francisco. The general impression seems to be 
that there will not be a great influx of Canadian lum- 
ber by sea. Price lists received here from British 
Columbia mills quoting rough fir lumber at $17 to $18 
a thousand and with, say, $7.50 freight added do not 
present a very attractive proposition. Lumber prices 
are off and freights show a tendency to weaken. The 
advance of $1 a thousand on logs just announced on 
Puget sound will, however, encourage British compe- 
tition. oR 

Tacoma, Wash. There are orders enough to keep 
the mills hustling even were it possible to make rea- 
sonably prompt shipments. Inquiries from the east 
indicate that there is little stock on hand in the yards 
there and buyers are evidently anticipating spring 
needs. Prices are very firm. The traffic situation is 


wholly unimproved. This week sees the Northern 
Pacific as effectually tied up by the extreme cold 
weather and snow as it was during the November 
floods, so far as moving lumber and shingles is con- 
cerned. ‘The California demand is taking on added 
strength. Common yard stock is bringing $15 at 
ship’s tackle. Lath are also in big demand and 
bringing $2 to $2.25. 

Portland, Ore. Prices, at current quotations, re- 
main firm. Charter rates in the coastwise service 
continue high, with everything in the carrying line in 
strong demand. Despite the widening foreign mar- 
kets for Oregon lumber products there has been no 
advance in foreign charter rates. These rates are 
fixed largely by the demand for vessels for wheat 
and flour shipments foreign. Of the rail movement 
little is to be said, owing to the car shortage, but rail 
shippers who do manage to fill a few orders report a 
strong demand for rough dimension stuff, flooring and 
siding, with prices firm at $1 a thousand above quota- 
tions. No orders are taken except subject to transporta- 
tion conditions. 





Seattle, Wash. Orders for the present are being 
held back at San Francisco. It is expected it will 
take thirty days to clean up the California docks of 
lumber, after which the trade will again revive. 
Spring orders are beginning to appear, all being so 
far at the August list. Little business has yet been 
received at the new January list, although it is early 
to speak definitely of it. Orders for rail shipment are 
offered freely, but neither wholesalers nor manufac- 
turers are loading up to any extent. 
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Seattle, Wash. The only change in the demand for 
lumber by rail over last week is due to the new list 
put out by the association on January 1. Whole- 
salers using it say no orders are being received. The 
business offered on the August list is about the same. 
There is no letup in the demands of the coastwise 
trade and orders are as far behind as ever. 





Buffalo, N. Y. Handlers of Pacific coast lumber are 
finding that prices are all higher, with not much im- 
provement in the car situation, so they have to order 
stock a long way ahead of sales, unless their cus- 
tomers have learned to be patient too. There is so 
much ¢all for spruce, fir, redwood and sugar pine that 
all effort will be made to keep the supply up. Other 
woods are to be added to the list, all to help against 
the white pine shortage. 





Kansas City, Mo. A limited amount of business is 
being handled in the way of redwood and California 
white and sugar pine, and the stock is coming through 
without reasonable delay. Prices are firm on every- 
thing in the way of coast lumber. 





Hemlock. 





Chicago. The strong demand for white and Norway 
pine is reflected in the,hemlock market. The week 
saw a good volume of business transacted here and 
although no marked changes occurred in prices, there 
was evidenced a firming tendency. Values range from 
$1 to $2 cff the new list and at these figures buyers are 
placing a considerable amount of business. 





New York. No change is reported this week. Prices 
are well maintained on the $22 basis and offerings are 
a little fairer than December. 





Boston, Mass. No improvement is found in the 
market for hemlock boards. Eastern clipped are quoted 
around $21 and sales have been made on this basis. 
A few dealers believe that prices will be higher, as 
stocks are not large and an improvement in the de- 
mand would bring this fact out more forcibly. 

Buffalo, N. Y. Producers report that cars are plenti- 
ful, so they are able to fill their orders more promptly, 
but as the demand does not fall off on that account, a 
very active season is looked for. Dealers report 
rumors of a prospective advance before long and are 
putting in all the stock they can get, as they are sure 
that prices cannot be any lower right away. 

Pittsburg, Pa. Hemlock is strong and in active de- 
mand. There has been no further intimation of a 
change in prices this season. Most of the larger deal- 
ers take an extremely conservative stand in regard to 
prices and urge steadiness at the present list. 





Cleveland, Ohio. The market is steady and active 
and prices are firm. 





Poplar. 





Chicago. Very little change is noted this week in 
the poplar market. Demand remains strong and prices 
are exceedingly firm. The lower grades are in special 
request here in Chicago, but when the better lumber is 
wanted buyers do not quibble about prices. Several 
sales were reported during the week on high grade 
stock at better than list. 
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Baltimore, Md. Demand continues in a manner 
highly gratifying to the manufacturers of lumber, and 


the range of prices is accordingly buoyant. Box- 
makers and other consumers are in the market, and 
the chief problem at the present time seems to be to 
get stocks to market. All grades are taken with 
comparative freedom, and the mills are practically 
stripped of supplies. The export trade also is. taking 
lumber in satisfactory quantities, though at the pres- 
ent time quiet prevails in the foreign business. 

Buffalo, N. Y. It remains to be seen just how much 
the inereased log supply is to help the poplar stock, 
but at least more is promised to cut than a year ago, 
though not enough to make prices at all easy. Prices 
will remain strong and there is hope, at the same time, 
of something to handle. The trade wants poplar, as is 
shown in the refusal to take basswood in its place at 
lower prices. 





Cleveland, Ohio. Poplar is one of the leading 
features of the hardwoods at this time. The demand 
is exceptionally good with a supply of only fair pro- 
portions on hand. Prices remain unchanged but firm. 





Southern Pine. 


Chicago. The difficulties in the way of yellow pine 
shippers have been increased by the heavy rains and 
it is said that the situation is as bad as it was two 
or three weeks ago. Demand continues about the same, 
though it is reported that buyers are more generous in 
their ideas of finish values. Car material, framing, 
sills ete. is active and prices are firm. Long timbers 
and boards are also in good request. Country trade is 
still backward, but this probably is due to the unfavor- 
able weather which has marked the year thus far, as 
the reports show that stocks in the yards are if any- 
thing below normal and that the trade outlook is excel- 
lent. The increased difficulty in getting out shipments 
comes as a disappointment to dealers as they had about 
come to the conclusion that the worst of their troubles 
in that direction were over. 

Kansas City, Mo. Inquiry for stock is not active, 
as it was at the beginning of the month, bad weather 
having shut off inquiry from the smaller points. Call 
for yard stock is as good as usual at this time of year 
and the demand to date since the first of January has 
been considerably ahead of normal. Large manufac- 
turers report a strong call for timbers, car and rail- 
road material, and factory lumber of all kinds is sell- 
ing freely. Most of the mills continue sixty days or 
more behind orders, and where the mills are accepting 
business the orders are coming in fully as fast as ship- 
ments are being made. The price situation is entirely 
satisfactory from the viewpoint of the manufacturers, 
as the market is firmer than was the case in Decem- 
ber. Concessions can be had on most things in the 
way of uppers, but common stock is selling at list or 
very close to it. 
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New Orleans, La. Car shortage continues to re- 
strict shipments greatly and is inflicting especially 
serious loss upon exporters. Interior demand is brisk 
and prices are holding up well. Prime for export is 
bringing an excellent price. Sawn timber for imme- 
diate delivery commands a substantial premium, but 
few manufacturers are willing to contract on that 
basis. South American schedules are reported quiet. 
Saps for export are dull. 


ABB 
New York. January business has opened up much 
better than anticipated in view of the slow buying 
spirit of December. The market is in better shape 
and prices are more satisfactory. Deliveries are con- 
siderably delayed in view of the car shortage and in 


several items last week a slight advance over prevail- 
ing rates was offered as an inducement for prompt 
shipment. Manufacturers claim to be entirely at the 
mercy of the railroads, and the outlook as to making 
shipments on certain dates is dark. Orders come in 
better for all grades and wholesalers say that were 
they sure of proper shipping facilities, southern pine 
would show a marked improvement. 
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Baltimore, Md. Receipts have been moderately lib- 
eral, while the demand has not been especially active, 
so that stocks have increased in volume and now suf- 
fice for all requirements that are likely to develop. 
Prices are well sustained and holders of lumber are 
not ae to make important concessions to move 
stocks, 

_Boston, Mass. Demand continues rather quiet. 
Flooring shows no improvement, but advices from mills 
indicate that they have a fair amount of orders and 
are holding prices with considerable firmness. One of 
the leading dealers states that the good prices obtain- 
able for mill timbers have checked the production of 
flooring to a large extent, as mill operators will not 
go to the trouble and expense of cutting up logs, espe- 
cially when they are of such value. Just at present 
mill timbers are not in active demand. 
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Pittsburg, Pa. In some cases dealers report a slight 
weakening in prices due to the mills being unable to 
ship stock and having old orders thrown on their hands 
because of delayed delivery. On the other hand 
reports are as frequent that the prices have been firm 
and that mills are declining to accept orders because 


of their inability to get cars and decline to tie up to 
present prices when there is every reason to believe 
that prices will advance in a short time. 





Cleveland, Ohio. The strength in prices of yellow 
pine continues and the demand for all grades and 
sizes is still most encouraging to the sellers. The 
orders which have been coming in from small yards 
indicate that much will be done to substitute yellow 
pine for white pine wherever possible at the existing 
prices. 





North Carolina Pine. 


New York. While the improvement in orders comes 
about very slowly wholesalers note a betterment in 
inquiries, particularly for deliveries after March 1, 
and there seems to be a general assurance that busi- 
ness from now on will show a substantial improve- 
ment. Under the circumstances prices are well main- 
tained and in no line is there any serious weakening 
tendency. Business is in much better shape than it 
was last month and while stocks at consuming points 
seem to be a little larger than last year at this time, 
retailers anticipate an early heavy spring trade, and 
would take their inquiries accordingly. 








Baltimore, Md. Requirements are below receipts 
and further accumulation does not seem unlikely. The 
range of values has. been well sustained and prevail- 
ing conditions are considered satisfactory. 





Boston, Mass. New business is of small volume, but 
prices hold fairly steady. Advices from the mills indi- 
cate that they are well supplied with orders. A firmer 
market is anticipated as soon as an improvement in 
the demand is felt. 





Cypress. 


Chicago. No particular favoritism seems to be 
shown by cypress buyers, as all grades are in good 
request. Shop lumber values appear to be stiffening. 
Tank stock people and buyers of car material are per- 
haps the most active, but stock of all kinds is going 
well and local operators are well satisfied with the 
situation and outlook. Prices are firm. 








Kansas City, Mo. There is fair inquiry for yard 
stock and the usual demand for January. The call for 
factory material continues good, and reports from New 
Orleans indicate that the most of the mills are sold 
well ahead on factory lumber. Common stock is scarce 
at all mills, both No. 1 and No. 2, 5, 6 and 8 quarter 
shop is also scarce. 





New Orleans, La. Cypress maintains its healthy 
standing and continues to meet with a ready sale. 
Bookings for cross ties have been exceptionally heavy 
during the week, with car siding probably standing 
second in the list. Practically all large orders are 
now based on progressive deliveries through the year, 
owing to the shortage at mills of stocks for immediate 
shipment. Car supply has relapsed and the situation 
in this respect is probably as unsatisfactory as it was 
in December. Prices are unchanged, but very firm. 





New York. The demand is fair and stocks are on 
a fairly active basis. One large wholesaler stated 
the difficulty in taking business at this time was the 
fact that no assurance could be given buyers as to 
dates of deliveries. Steamer space is scarce and the 
car shortage makes it extremely difficult to promise 
any definite deliveries. One wholesaler says that his 
mills have made some headway during the last two 
weeks. Reports from the south indicate that mills 
are running to full capacity, but there is no likeli- 
hood of the output this year exceeding the demand. 





Boston, Mass. Prices are very firm and offerings 
of desirable grades are small. Car shortage, especially 
in southern states, has very seriously handicapped the 
cypress business. Prices are very firm. 





Baltimore, Md. While the movement of stocks is 
not especially brisk the inquiry continues and there 
are no burdensome accumulations of stocks. Prices 
are sufficiently attractive to induce manufacturers to 
turn out all the lumber they can. 





Cleveland, Ohio. The condition of cypress in this 
market continues good with quite a heavy demand on 
some lines. Thick stock seems to have the call at this 
‘ime with none too much in sight. 


Shingles and Lath. 


Chicago. The scarcity of red cedars has resulted in 
a further stiffening in price. The regular quotation on 
clears is now $3.58 and on stars $3.01 and it is possible 
that even better prices than these could be obtained 
by those who are in position to make prompt delivery. 
In sympathy with the strength shown by the red cedar 
market white cedars are also very strong and $3.50 
may be given as the ruling price for extras and $2.50 
for standards. There are so few white pine shingles 





in the market that they cannot be said to affect the 


situation. 
Oe ie i ie 


Minneapolis, Minn. Prices indicate a greater 
stringency in supply of red cedar shingles than ever. 
Clears have reached the highest point yet, being 
quoted and sold this week at $3.40 on the 50-cent rate. 
Stars are strong at $2.85. Dealers freely predict that 
prices will go higher, as the trade is anxious for 
shingles and the supply is slimmer and more pre- 
carious than ever. There is nothing for sale in transit, 
and all sales are made at the mill on a basis of de- 
livery at some indefinite time in the future. 

eee" 

Los Angeles, Cal. The shingle market is a good deal 
easier as regards demand, but so few are coming in 
that the price has advanced to $2.70 on the dock, and 
buyers are unable to get anything but small lots at a 
time. There is no call for heavy lots at retail, as 
the weather is such that shingles can do but little, and 
builders do not like to put them on to a wet roof, or 
wet walls. No cargo shingles are reported as coming 
down, but there may be one arrival before the close 
of the month. Although nearly 2,000,000 lath were 
received in December there is only a hand-to-mouth 
market. But~this amounts to little, as the call for 
lath is quite light. Reports today indicate that lath 
are selling for $3.75, for straight quality, but should 
sunny weather ensue very soon the price may go up 
to $4, as little stock is om hand. 

San Francisco. Since the recent advance of green 
shingles at Eureka to $2 a thousand, California count, 
a few lots of redwood shingles have been offered at 
$2.30 ex-ship San Francisco. Fir lath are in sufficient 
supply tor rainy weather conditions at $3.25 and up- 
wards, but with clear weather will be scarce. 

Tacoma, Wash. Inquiries from the east continue 
brisk, with prices firm and unchanged at the figures 
quoted last week. Shingle logs also remain un- 
changed, but are stiffer and scarcer, due to the cold 
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Lumber Company 
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snap. The tendency of shingle prices is distinctly 
upwards. 


RNB 

Seattle, Wash. There is no staple price for shingles, 
Eastern dealers are offering $2.35 for clears at the 
mill and making an advance of 75 percent, leaving 
the stock to be shipped at the earliest possible moment 
it can be gotten off. This price, however, is being 
exceeded in many places and clears are reported in 
demand at $2.50 f. o. b. mill for prompt shipment. 
Only the mills on salt water are operating. The in- 
terior mills will not resume until February 15. 

Kansas City, Mo. The scarcity of red cedar shin- 
gles in this market continues as acute as heretofore, 
and notwithstanding the demand at this time is not 
heavy there are not enough shingles coming in to meet 
the present inquiry. Prices are very firm and have an 
upward tendency and shingle men here say their coast 
connections give them no assurance of increased sup- 
plies. 


err 





Pittsburg, Pa. Lath and shingle trade is quiet but 
there is said to be a searcity of both, owing to poor 
shipping and inability for some time to get any con- 
siderable stock to this market, 

es ee 

New Orleans. Quotations on all grades of shingles 
save clippers have been advanced from 25 to 50 cents 
by many of the mills. All of the advanced grades are 
in depleted stock and orders even at increased quota- 
tions are hard to place for immediate deliveries. Clip- 
pers are meeting with a ready sale and stocks of this 
grade are being reduced. Lath rule unchanged over 
last week, are commanding a prompt sale and prices are 
firm at list, with no surplus stocks on the yards. 





Boston, Mass. The market for shingles is steady, 
but the demand rules quiet. Offerings at present are 
not large. Lath show no strength. Offerings of 
round wood lath are large. Many mills are in opera- 
tion, but the shipments are delayed somewhat by short- 
age of cars. For 1% inch $3.75 to $4 and for 1! 5 inch 
$4 to $4.25 are the ruling quotations. 

Buffalo, N. Y. The shingle trade is pretty good for 
winter and it turns out that dealers who were so very 
short of stock all last season are often finding that 
they were able to pick up a pretty fair stock at the 
end of the season, so they are not suffering, though 
prices are high and will so continue until more will 
be in market next spring. It is about useless to order 
them by ear from the Pacific coast, as they would 
be all winter getting here. 





Cleveland, Ohio. The supply of lath on hand in this 
market is not large and prices are firm. The shingle 
business is not lively at this time. 





Cooperage. 


Chicago. Very little change is noticeable in the 
market this week. The difficulty in getting deliveries 
of staves from the southern mills is seriously hamper- 
ing local operators and this is productive of an unnat- 
ural quiet. Prices remain practically as quoted in last 
week’s report. Oil barrels are selling at $1.65 to $1.70, 
oil headings from 27 to 28 cents a set and oil staves 
from $42 to $44 a thousand. Tierce hoops are bringing 
from $13 to $14 a thousand. 








Los Angeles, Cal. The principal call is for miscel- 
laneous cooperage and vinegar and pickle kegs. A 
large quantity of pickles is still in vats awaiting kegs 
and barrels, and cars to ship it in to the eastern 
markets. The demand otherwise is rather quiet. A 
few wine barrels and brandy barrels are called for 
every day but no asphaltum or flux tierces. There 
is plenty of cooperage stock in town and there are no 
complaints of shortage in anything, and prices are 
practically unchanged. 
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Buffalo, N. Y. Contrary to the calculations of the 
coopers, the prices of all slack stock have kept up 
this winter. They prepared to buy stock as soon as 
the prices came down after the active season was 
over, but now they say that it will hardly be safe to 
risk their money, for should there be no apple crop 
there may be no heavy fall demand.for barrels. There 
has been a scarcity especially of No. 2 stave stock, 
apd the size of the new cut is not known yet. Gum 
staves are coming in very much mildewed. There is 
an unusually heavy demand for -tight stock at high 
prices. 


Too fate To Classify | 


A RETAIL LUMBER YARD FOR SALE. 
For information address L. B. 116, Carmi, Il. 


WANTED—CAPITAL 
Advertiser is an experienced lumberman and has at his 
fingers’ end a contract to manufacture upwards of one 
hundred million feet of virgin N. C. pine. What I want 
now is a man that will furnish capital for the purpose 
of purchasing and erecting a plant suitable for the manu- 
facturing of this tract timber. For such a man a small 
fortune is assured. 
Address 




















“T, 93,” care AMERICAN LUMBERMAN, 








Advertisements will be inserted in this department 
at the following rates: 


For one week, - . - 26 cents a line. 
For two weeks, « ° - 46 cents a line. 
For three weeks, - - - 60 cents a line. 
For four weeks, - - ° 75 cents a line. 


Nine words of ordinary length aie one line. 
Heading counts as two lines. 


No display except the headings can be admitted. 


Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 





| Wanted: Cmployees 


WANTED-LADY STENOGRAPHER 
Familiar with lumber business, at mill located in good, 
healthy town in Arkansas. Pleasant position to right party. 
None but first class need apply. 

_Address “T. 92,” care AMERICAN LUMBERMAN. 





WANTED-—GERMAN CATHOLIC, 
Married, to manage retail yard in small Ohio town. Must 
have experience. Start at $60 per month. 
dress “L. 61,” care AMERICAN LUMBERMAN. 


WANTED-MANAGERS. 
Retail yards, small towns, western Ohio, $60 per month 
to start. Give references. 
Address “P. 51,” care AMERICAN LUMBERMAN, 


WANTED-—FOR NORTHERN MICHIGAN. 


Band sawyer—left hand mill—twin engine—Hill nig- 





Setters for steam set works. 

Stationary engineer. 

Trimmer man. 

Hardwood lumber inspectors. 

Address “T. 61,” care AMERICAN LUMBERMAN. 
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| Too fate To Classify | 


$15,000 WILL BUY 
Sash, door and moulding mill, good location, on seven city 
lots, with lumber sheds and dwelling attached; property 
facing on three streets; about 100 M ft. lumber, consisting 
of pine, cypress, chestnut, oak and ash; also two business 
wagons, one lumber truck, horse and buggy; sickness is the 
reason for selling; mill only three years in operation and 
practically new and running every day. 
ddress “R. 61,” care AMERICAN LUMBERMAN. 


SIX FLAT CARS AND ONE GONDOLA 
For sale. All standard gauge and standard height and 
equipped with automatic couplers and air and hand brakes. 
These cars are all in A No. 1 condition. The flat cars 
would suit ods for logging purposes 
DUBOIS & BOND BROTHERS, Bond, Md. 


FOR SALE-3,000 ACRES CHOICE VIRGIN 
Hardwood timber land in southwest Arkansas, one mile 
from Iron Mountain railroad. Timber is principally oak, 
of white varieties; 5,000 feet to the acre. Price, $14 per 
acre. 

5,200 acres in Texas, about thirty-five miles from Texar- 
kana. The Cotton Belt runs ng one end of the tract. 
Principally Ps 50 per acre. App 

J. PETER, Huckioe a Texarkana, Ark. 


FOR SALE-—6,800 ACRES PINE LAND 
45,000,000 feet in Sabine county, Texas, on the O. & N. 
W. Ry. A bargain to quick purchaser. Apply to 
IF. J. PETER, Huckins House, Texarkana, Ark. 

















WANTED—A GOOD LOCOMOTIVE, 
Second hand, 65-ton, 3-truck Lima or Climax locomotive. 
State lowest cash price and condition. Address 
HASKELL LUMBER CO., LTD., Fassett, Que. 


WANTED-—A PRACTICAL SAWMILL MAN 
With $2,000 to take half interest in a nice little 10,000 
feet saw mill at Richmond, Tex; on good logging stream ; 
two railroads; plenty cheap labor ; 20,000,000 feet or more 
fine elm, ash, oak, cottonwood and other timbers obtainable 
and under contract at $1 per M and less; mill equipment 
consists of 40 H. P. engine and boiler, 56-inch circular mill, 
20 H. P. hoisting engine, log haul-up, two yoke oxen, cart, 
12x40-foot boat with 20 H. P. engine and boiler, 12x40-foot 
barge; mill cut sold at 15 to 32 M. Ideal location for 
stave and hook mill. Address 

H. C. SIGLER, Richmond, Tex. 


FOR SALE—ENTIRE STOCK 
In two yards located in live, hustling, up-to-date towns in 
southeast Kansas. Reason for selling, want to engage in 
wholesale business. 
Address “T. 89,” care AMERICAN LUMBERMAN. 


110,000 ACRES PINE ON R. R. 
4,000 feet per acre guaranteed. Water transportation 
frontage. $5 per acre. Land and timber. Best bargain in 
south. M. E. FOSTER, 87 Franklin St., Chicago. 


18,000 ACRES ON R. R. HARDWOOD 
.135,000 ft. white oak, forked leaf. 
7,185,000 ft. red oak. 
Pye ft. white ash. 

>, 1 











1,800,000 ft. pecan hickory. 
5,107,000 ft. sweet gum. 
4;375,000 ft. elm. 
7,342,000 ft. cottonwood. 
18,700,000 ft. poplar. 
$15 per acre offered for land when timbér is off. Title 
perfect. Price low. Two million acres timber lands differ- 
ent states. M. E. FOSTER, 87 Franklin St., Chicago. 





FOR SALE 
125,000,000 White Pine Lumber. 

I own and offer for sale the pine product of the town of 
McKenzie, Province of Ontario, Canada. Estimated to cut 
from 115,000,000 to 125,000,000 feet. Logs run 12-14 to M. 
Good percentage of large pine. Delivery to begin this sea- 
son on dock or cars at Parry Sound, and to be completed 
within three years. Will be logged by rail continuously. 
Will be glad to correspond or negotiate direct with bona 
fide buyers who are capable of handling the deal. No agents 


or commissions. 


GEV. H. HOLT, Manhattan Bldg., Chicago. 


| Wanted:Employees | 





WANTED-—SHIPPING CLERK. 

We wish to secure at once a sober, competent shipping 
clerk. Only first class men need apply. Give full particu- 
lars and references first letter. 

Address “T. 71,” care AMERICAN LUMBERMAN. 





WANTED-—PLANING MILL FOREMAN. 


For large and fully equipped Chicago mill for pine and hard- 
wood flooring. 

A Thorough Mechanic, 
One who can get the work through the mill and keep his 
machines running. 
Inquire, giving 


We want a hustler—not a booze fighter. 


full particulars, salary wanted, experience and references. 


Address “T. 74,° care AMERICAN LUMBERMAN. 





WANTED-—A MILL FOREMAN OR 
A man who can take charge of a sash and door and general 
mill which we are operating here. Want someone who is 
thoroughly acquainted with all machinery used in a mill of 
this kind and able to run it if necessary. Also lay out, 
plan and figure his own work and estimate from details and 
plans from architect's offices. 
Address “T. 55,” care AMERICAN LUMBERMAN. 


WANTED-—A THOROUGHLY COMPETENT MAN 
As general manager of a plant operating in Mississippi ; 
must be able to handle southern conditions and competent 
to take entire charge of the plant from the stump to the 
car; mill capacity, sixty to eighty thousand feet per day. 
Answer, giving references, qualifications and salary expected 
in first letter. All communications strictly confidential. 
Address “S. 66,” care AMERICAN LUMBERMAN. 


WANTED-—A SOBER AND INDUSTRIOUS MAN 
Who has had experience in ak aa ot and figuring 
odd work for factory making sash, doors and interior finish. 
Address in own henéuriting, stating age, experience, refer- 
ence and salary expected, 

“S. 51,’ care AMERICAN LUMBERMAN. 








WANTED—EXPERIENCED LUMBERMAN 
To assume management of manufacturing end of large 
undertaking on Pacific coast. Give references and state 
experience. Address “S. 88,’’ care AMERICAN LUMBERMAN. 


WANTED-—AT PITTSBURG, PA., 
A man to bill out and detail into factory and warehouse, 
frames, sash, doors and other millwork, both special and 
regular stock, from plans and specifications, for apartments, 
office buildings, hotels and ordinary dwellings etc; state 
age, experience and compensation wanted. 
ddress ‘S. 54,” care AMERICAN LUMBERMAN. 


WANTED-—COMBINATION BOOKKEEPER AND 
Stenographer. Must be good penman. One with experience 
in land office preferred. Good position in healthy location. 
State age, experience and salary expected. Give references 
in first letter and address in own handwriting, 

. 86,” care AMERICAN LUMBERMAN. 


WANTED—AN ALL ROUND PRACTICAL 
Lumberman as assistant manager for small mill in Mexico, 
cutting pine and oak; single man with some knowledge of 
Spanish preferred. Address 

AMERICAN LUMBER COMPANY, 
Apartado 1203, Mexico City, Mexico. 


WANTED—HELP FOR SAWMILL, 
Planing mill and woods work; also setter and edgerman, 
$2.50 per day, and lady stenographer; healthy climate, good 
water and steady work. Address J. D. GEBOTT, 
General Manager, Keystone Mills Co., Waukegan, Tex. 


WANTED—FIRST CLASS BOOKKEEPER. 
Wholesale lumber business. State age, experience and 
salary required. . 
Address “S. 61,” care AMERICAN LUMBERMAN. 


WANTED—A MANAGER. 
Not a superintendent. A large yellow pine manufacturing 
company desires the services of an entirely capable man in 
this capacity. Annual cut fifty million feet. Give age, 
experience, references, salary expected first letter. One of 
the best locations in — south. 
Address . 58,” care AMERICAN LUMBERMAN. 


WANTED-—A FIRST CLASS FOREMAN 
To take charge of a band and circular saw mill and lath 
mill. One who thoroughly understands all about a first 
class mill and knows how to run it and obtain best results. 
Must be a northern man who has had experience in hard- 























wood and ———. Must be active, sober and a hustler; 
no other need apply 
Address “oR, 57,” care AMERICAN LUMBERMAN. 





WANTED—A SHOP FOREMAN 
For planing _. State age and experience and give refer- 
ences. NTERIOR WOOD FITTINGS MFG. CO., 
Des Moines, Towa. 





WANTED—COMPETENT ESTIMATOR 
For wholesale sash and door house, central territory; plan 
man, able to bill work into factory and to lay out’ stair 
“P. 78,” care AMERICAN LUMBERMAN. 


work. Address 
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